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Proceedings 

OF  THE 

Forty' Seventh  Annual  Meeting 
Maryland  Pharmaceutical  Association 

HELD  AT 

ATLANTIC  HOTEL 
Ocean  City,  Maryland 
June  25,  26,  27  and  28,  1929 


FIRST  SESSION 

June  25,  1929. 

3.30  o’clock  P.  M. 

The  Forty-seventh  Annual  Convention  of  the  Maryland  Pharma¬ 
ceutical  Association  was  called  to  order  at  3.30  o’clock  P.  M.,  Presi¬ 
dent  Howell  W.  Allen,  presiding. 
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President  Allen  :  Ladies  and  gentlemen :  I  am  calling  to 
order  the  Forty-seventh  Annual  Convention  of  the  Maryland  Phar¬ 
maceutical  Association  and  the  Fourteenth  Annual  Convention  of  the 
Travelers’  Auxiliary.  This  is  the  twenty-fifth  anniversary  of  my 
membership  in  the  Association.  It  gives  us  a  great  pleasure  to  meet 
at  Ocean  City,  and,  judging  from  present  conditions,  we  will  have 
nice  weather,  and,  I  hope,  a  good  meeting  and  a  good  time. 

In  the  absence  of  our  Secretary,  Dr.  E.  F.  Kelly,  I  will  ask  Mr. 
Strasburger  to  take  Dr.  Kelly’s  place  until  he  arrives. 

(Mr.  M.  Strasburger  thereupon  came  forward  to  serve  as  Sec¬ 
retary  pro  tern.) 

President  Allen:  I  wish  to  say,  in  regard  to  the  tickets 
which  are  being  given  to  you  as  you  enter:  if  you  go  out,  leave 
your  ticket  at  the  desk  here,  and  when  you  come  back  you  will  get 
another  one.  That  is  to  avoid  giving  two  tickets  to  one  person. 

Some  of  the  program  will  have  to  be  omitted  because  Dr. 
Kelly  has  with  him  some  of  the  papers. 

We  will  have  Reception  of  Delegates. 

Secretary  Strasburger:  Mr.  Edward  S,  Muth  is  here,  repre¬ 
senting  the  National  Wholesale  Druggists’  Association. 

President  Allen:  Mr.  Muth,  of  the  National  Wholesale  Drug¬ 
gists’  Association. 

Mr.  Edward  S.  Muth:  Mr.  President  and  members  of  the 
Maryland  Pharmaceutical  Association:  I  am  glad  to  have  the  op¬ 
portunity  of  getting  down  to  Ocean  City.  I  am  sure  we  are  going 
to  enjoy  ourselves.  The  weather  on  the  way  down  this  morning 
was  delightful.  From  all  accounts  the  program  is  wonderfully  ar¬ 
ranged,  and  if  it  is  carried  out  accordingly,  we  will  have  a  good 
•meeting.  I  wish  to  present  the  greetings  of  the  National  Whole¬ 
sale  Druggists’  Association  and  their  best  wishes  for  a  successful 
convention.  (Applause.) 

President  Allen  :  Mr.  Muth,  I  want  to  thank  you  very  much 
for  bringing  this  message  from  the  National  Wholesale  Druggists’ 
Association. 

Are  there  present  any  other  delegates  from  other  associations? 

(There  was  no  response). 

President  Allen:  We  will  proceed  with  the  next  thing  in 
order:  Reading  of  Communications. 

Secretary  Strasburger:  Mr.  President,  the  Secretary  has  them 
all,  and  as  he  is  not  here  there  are  none  to  read  now. 

President  Allen  :  I  will  then  call  for  the  Report  of  the 
Treasurer,  Mr.  Hetz. 

Mr.  George  P.  Hettz:  Mr.  President  and  members  of  the  Asso¬ 
ciation:  It  gives  me  great  pleasure  to  make  this  report — 
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REPORT  OF  TREASURER  FOR  YEAR  1928-1929 

Audited  and  found  correct,  Harry  S.  Harrison,  David  Kirshner, 

Leo  B.  Lathroum;  6-26t29. 

Expenditures 

1928 

July  9 — M.  Strasburger,  Expenses  Convention,  1928 . $  3.60 

R.  L.  Swain,  Salary  for  June .  100.00 

14 — N.  A.  R.  D.  Dues .  25.00 

Dr.  E.  B.  Kister,  Transportation  Convention, 

1928  .  11.00 

25 — Buena  Vista  Springs  Hotel .  28.45 

Efficiency  Publicity  Co .  25.15 

Aug.  1 — The  Stockton  Press .  17.00 

6 —  R.  L.  Swain,  Salary  for  July .  100.00 

7 —  S.  J.  Torsch,  Reporting  Convention,  1928 .  127.10 

Sept.  7 — Dr.  W.  H.  Schultz,  Expenses  Convention,  1928....  10.75 

11 — John  Cook,  Flowers,  Mr.  Thomas .  10.00 

R.  L.  Swain,  Salary  for  August .  100.00 

13 — S.  Y.  Harris,  Expenses  as  Delegate  A.  Ph.  A. 

Convention  .  75.00 

Oct.  10 — The  Stockton  Press .  20.00 

J.  D.  Stotlemeyer,  Expenses  as  Delegate  N.  A. 

R.  D.  Convention .  75.00 

R.  L.  Swain,  Salary  for  September .  100.00 

17 — The  Stockton  Press,  Programs  Salisbury  Meeting  3.00 

22 — Merchants  Adv.  and  Address  Corp.  Mailing  Bills  9.46 

Nov.  9 — R.  L.  Swain,  Salary  for  October .  100.00 

Dec.  12 — R.  L.  Swain,  Salary  for  November .  100.00 

American  Pharmaceutical  Association,  Dues .  50.00 

1929 

Jan.  11 — R.  L.  Swain,  Salary  for  December .  100.00 

Hershey,  Donaldson  &  Williams,  Services  to  As¬ 
sociation  .  250.00 

22 — S.  Y.  Harris,  Expenses  Legislative  Comm .  8.90 

Hahn  &  Hahn,  Flowers,  L.  L.  Kimes  &  Mr. 

Henry  .  20.72 

Feb.  12 — R.  L.  Swain,  Salary  for  January .  100.00 

Hahn  &  Hahn,  Flowers,  Mrs.  Ludwig .  10.00 

25 — National  Conference  Phar.  Assn.  Secretaries, 

Dues  .  5.00 

Mar.  18 — R.  L.  Swain,  Salary  for  February .  100.00 

20 — L.  A.  Engel  &  Co.  Dues  Receipts  &  Envelopes .  19.25 
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Apr.  9 — R.  L.  Swain,  Salary  for  March .  100.00 

Dulany,  Vernay  Co.,  Box  Files .  1.80 

27 — L.  A.  Engel  Press . . .  1.10 

Merchants  Adv.  &  Address  Corp.,  Mailing  Bills  17.33 
30 — Expenses,  Meeting  at  Hagerstown .  8.00 

May  6 — Maryland  Advertising  Co.,  Envelopes .  7.00 

R.  L.  Swain,  Postage,  Hagerstown  Meeting .  5.00 

R.  L.  Swain,  Salary  for  April .  100.00 

June  8 — R.  L.  Swain,  Salary  for  May .  100.00 

18 — Merchants  Adv.  &  Address  Corp,  Mailing  Cards  25.63 

E.  F.  Kelly,  Salary  &  Expenses,  1928-29.. .  143.62 

Geo.  P.  Hetz,  Salary  &  Stamps,  1928-29 .  51.00 

20 — R.  L.  Swain,  Postage  for  Convention  Letters .  16.00 


Total  Expenditures  . $2,280.86 

Cash  received  from  dues,  . $1,564.00 

Interest  on  deposits  .  23.50 


Total  receipts  . . .  1,587.50 

Cash  on  hand,  June  23,  1928 .  1,640.75 


Total  cash  .  3,228.25 

Expenditures,  1928-1929  .  2,280.86 


Cash  balance,  June  22,  1929 . $  947.39 

Respectfully  submitted. 

Geo.  P.  Hetz, 

Treasurer. 

Receipts 

Mr.  Hettz:  I  hope  the  Association  will  approve  this  report.  I 
feel  it  is  a  very  good  report  as  far  as  the  financial  statement  goes, 
considering  the  extra  expense  to  which  the  Association  has  been  put 
this  year. 

President  Allen:  You  have  heard  the  report  of  the  Treasurer, 
what  is  your  pleasure? 

Mr.  William  G.  Lauer:  I  move  it  be  referred  to  the  Auditing 
Committee. 

Mr.  Johnson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen:  The  next  is  the  Secretary’s  report.  As  he 
is  not  here  we  will  omit  that  now  and  have  it  tomorrow. 

I  will  now  appoint  the  Auditing  Committee:  Mr.  Harry  S.  Harri¬ 
son,  Mr.  L.  B.  Lathroum  and  Mr.  David  Kirshner.  The  next  is  the  ap- 
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pointment  of  the  Committee  on  Nominations.  I  have  not  the  list 
with  me,  but  they  are,  as  far  as  I  can  recall,  Messrs.  Samuel 
Y.  Harris,  Charles  Meyer,  J.  William  Dorman,  W.  G.  Lauer,  A.  A. 
M.  Dewing,  Webster  K.  Edwards  and  Harry  R.  Rudy.  The  ap¬ 
pointment  of  the  Committee  on  Resolutions  will  be  deferred  until 
tomorrow. 

You  have  all  seen  the  announcement  posted  upstairs,  as  well 
as  the  announcement  in  the  Maryland  Pharmacist  about  the  prize 
to  be  awarded  to  the  lady  writing  the  best  story  of  this  convention, 
which  will  be  published  in  the  Maryland  Pharmacist.  I  have  been 
asked  to  appoint  a  committee  to  award  that  prize.  The  members  of 
that  committee  will  be.  Miss  B.  Olive  Cole,  Mr.  Melville  Stras- 
burger  and  Mr.  L.  S.  Williams.  I  believe  July  15th  is  the  latest 
date  the  articles  may  be  placed  in  the  Editor’s  hands. 

Miss  Cole:  Ask  them,  Mr.  President,  to  send  them  to  the 
School,  Greene  and  Lombard  Streets. 

President  Allen:  Please  send  them  to  the  School  of  Phar¬ 
macy,  Greene  and  Lombard  Streets. 

We  will  now  have  the  Report  of  the  Committee  on  Entertain¬ 
ment,  Mr.  Walter  Pierce.  (Applause). 

Mr.  Pierce:  President  Allen — 

President  Allen:  Come  up  front.  Everybody  wants  to  see 
your  face. 

Mr.  Pierce:  My  report  will  be  very  brief,  so  they  can  hear  all 
I  have  to  say  right  here.  President  Allen. 

Your  Committee  on  Entertainment,  along  with  the  committee 
of  the  Travelers’  Auxiliary  operated  very  harmoniously,  and  all 
that  they  have  done  has  been  submitted  to  your  Committee  for  their 
approval.  Your  Committee,  as  you  know,  are  retail  druggists,  so 
they  have  no  apologies  for  the  program  that  they  have  outlined. 
I  want  to  say,  in  justice  to  them,  it  is  quite  a  step,  or,  as  President 
Hoover  would  say,  a  yard  measure,  to  jump  from  Buena  Vista  to 
Ocean  City  and  to  prepare  an  entertaining  program. 

However,  I  want  to  say  this :  we  owe  quite  a  bit  to  the  Travelers’ 
Auxiliary  and  to  our  mutual  friends  and  co-workers,  Messrs.  Lauer 
and  Strasburger,  for  their  suggestions.  About  the  easiest  thing  I 
have  had  to  do  is  to  make  this  report,  timid  as  I  am  about  talking 
before  people.  (Laughter). 

I  do  want  to  call  your  special  attention  to  one  or  two  items 
on  the  program.  There  is  nothing  I  can  report  because  it  is  all 
published,  and  what  is  not  published  they  won’t  give  me  permission 
to  mention.  The  official  photograph  is  of  importance.  It  is  in¬ 
corporated  in  The  Maryland  Pharmacist,  which  goes  to  every  phar¬ 
macist  in  the  State  and  seeing  that  photograph  will  let  them  know 
more  than  anything  else  what  they  miss,  because  I  take  it  not 
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many  of  them  have  time  to  read  all  of  the  minutes,  but  they 
do  have  time  to  see  our  pictures.  So  I  am  going  to  ask  that  when 
the  time  comes  for  the  official  photograph,  Thursday  afternoon  at 
two  o’clock,  we  would  like  everybody  to  get  in  the  photograph.  We 
want  to  show  what  a  great  meeting  this  is. 

Another  feature  is  the  Minstrel  Show,  which  will  be  held  at 
the  Capitol  Theatre.  It  is  a  good  one,  I  understand.  Be  prompt. 
The  admission  will  be  by  ticket  only,  and  if  you  haven’t  a  ticket 
you  will  have  to  get  one  in  order  to  get  in.  There  will  be  no 
exceptions  to  that,  because  out  of  the  large  metropolitan  and  cos¬ 
mopolitan  crowd  the  doorkeeper  will  not  know  whether  you  belong 
to  this  meeting  or  are  from  out  of  the  town.  However,  outside 
folks  are  going  to  be  admitted  free,  by  tickets  of  a  different  color. 
So  this  is  important:  that  our  folks  get  tickets  for  the  Minstrel 
Show  and  take  them  with  them  on  that  night,  and  save  the  Com¬ 
mittee  trouble.  We  want  everybody  to  have  a  good  time. 

President  Allen,  we  want  you  to  have  one  of  the  largest  con¬ 
ventions  the  organization  has  ever  had,  and  with  the  cool  breezes 
blowing  off  this  ocean  as  compared  to  weather  in  Baltimore,  Cen- 
treville,  Salisbury  and  Snow  Hill,  it  is  a  real  heaven  here,  and  it  is  a 
splendid  opportunity  to  show  the  druggists  everywhere  what  we  are 
doing  in  Maryland. 

That  is  about  all  I  can  say.  I  hope  you  will  just  remember 
if  you  don’t  like  the  entertainment  program,  tell  we  fellows  about  it 
and  we  will  try  to  improve  it.  (Applause). 

President  Allen:  Your  report  has  been  very  good.  I  don’t 
know  what  it  would  have  been  if  you  had  not  been  timid.  (Laughter). 
I  want  to  emphasize  what  you  expressed  about  attending  meetings 
regularly.  I  want  to  make  the  same  announcement  about  prompt 
attendance.  We  have  a  very  long  program,  and  I  know  the  Travelers 
want  to  entertain  us,  and  if  we  don’t  get  out  of  our  meetings  on 
time  they  won’t  have  the  chance  to  do  so.  If  you  will  just  sacrifice 
a  little  time  in  the  morning,  get  up  a  little  earlier,  I  think  it  will 
make  the  whole  thing  very  much  better.  You  will  have  time,  after 
meetings  to  go  in  bathing.  The  only  way  to  do  it  is  to  be  punctual 
at  the  meetings. 

Dr.  Swain:  Mr.  President,  I  would  like  to  say  a  word  about 
the  $25.00  prize.  This  was  offered  by  one  of  the  best  friends 
the  Association  has,  and  it  is  confined  to  the  women  attending  the 
convention.  They  may  select  any  phase,  any  aspect,  any  particular 
thing  about  the  convention.  The  prize  consists  of  $25.00  and  the 
papers  that  are  submitted  must  be  in  the  hands  of  the  contest 
committee  not  later  than  July  15th.  Frankly,  the  purpose  is  to  have 
the  ladies  attend  the  meetings  so  that  the  Association  be  given  the 
benefit  of  their  opinions  regarding  this  or  future  conventions.  From 
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these  papers  something  instructive  should  come  tending  to  improve 
the  program. 

I  feel  a  bit  guilty  in  having  the  prize  offered.  This  friend 
came  to  me  saying  he  wanted  to  do  something  to  stimulate  interest 
in  the  business  sessions.  We  came  to  the  conclusion  this  prize 
would  be  the  most  satisfactory.  If  we  can  really  have  a  number 
of  papers  it  will  be  desirable,  and  by  giving  us  your  thoughts  about 
this  convention  we  are  sure  we  can  make  future  ones  better  and 
more  worth  while.  Co-operate  with  the  committee  and  let  us  have 
a  number  of  papers  from  the  women  on  any  phase  or  aspect  of  this 
convention. 

President  Allen:  Is  there  anything  else  before  us  before 

drawing  the  tickets  for  the  prizes  to  be  offered  by  the  Traveler’s 
Auxiliary? 

(Thereupon,  at  4.05  o’clock  P.  M.,  the  meeting  adjourned  until 
Wednesday  morning  at  9.30  o’clock). 


SECOND  SESSION 

June  26,  1929 
10.20  o’clock  A.  M. 

(Meeting  called  to  order  by  President  Allen  on  June  26,  1929, 
at  10.20  o’clock  A.  M. 

President  Allen:  I  want  to  make  a  statement  with  reference 
to  the  improvised  gavel  we  have  been  using.  We  are  now  provided 
with  something  a  little  bit  better.  I  have  a  gavel  here  which  I  am 
very  proud  of.  I  went  to  school  in  Virginia,  a  school  similar  to  the 
county  schools  in  Maryland.  That  school  has  a  wood-working  shop, 
and  the  boys  there,  hearing  that  I  was  President  of  this  Association, 
made  me  this  gavel  and  sent  it  to  me  to  use  in  presiding  at  this 
convention.  After  I  get  through,  I  am  going  to  turn  it  over  to 
Dr.  Kelly,  and  place  it  in  his  care.  You  know  how  long  he  has 
been  here — ^twenty  years — and  we  expect  him  to  be  here  that  many 
more  years.  So  I  will  rap  for  order  with  this  gavel.  (Applause). 

We  have  a  gentleman  with  us  this  morning,  the  Mayor  of  Ocean 
City.  The  last  time  I  came  here  was  at  night,  and  it  was  very  cold. 
We  took  a  little  walk  up  the  boardwalk,  but  everything  was  closed 
up.  That  was  ten  years  ago.  Since  then,  it  seems  to  me,  this  town 
has  improved  a  great  deal,  and  now  I  want  to  introduce  to  you  the 
Honorable  W.  M.  McCabe,  Mayor  of  Ocean  City,  who  will  tell  us 
about  Ocean  City,  and  other  things.  (Applause). 

Mayor  McCabe:  Mr.  President  and  members  of  the  Maryland 
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Pharmaceutical  Association:  It  gives  me  great  pleasure  to  welcome 
this  Association  to  our  city  this  wet  morning,  and  I  guess  we  have 
to  apologize  for  the  pranks  of  the  weather  this  morning.  As  a  rule 
when  we  have  had  warm  weather  for  several  days  it  usually  breaks 
up  with  a  little  rain  storm.  The  weather  report  says  the  storm 
will  be  of  very  short  duration,  and  will  be  over  today,  so  you  have 
two  good  days  in  store  for  you.  (Applause). 

I  was  talking  to  the  president  of  our  Chamber  of  Commerce 
this  morning,  and  he  informed  me  that  this  Association  had  not  been 
with  us  for  ten  years,  and  I  want  to  take  this  occasion  to  invite  the 
Association  to  come  back  to  us  and  make  this  an  annual  affair,  as 
I  know  of  no  place  in  the  State  of  Maryland  better  fitted  to  take 
care  of  conventions  than  we  are  at  Ocean  City.  We  have  the  hotels, 
we  have  the  ocean  bathing,  fishing,  golf,  and  practically  everything 
that  is  wanted  in  the  way  of  amusement.  Now  I  hope  while  you 
are  here  that  the  weather  will  permit  you  to  enjoy  the  good  bathing, 
fishing,  golf,  dancing  and  any  sports  that  you  might  select,  and  that 
you  will  not  only  enjoy  it  this  year,  but  come  back  next  year  and 
enjoy  it  then  also. 

It  gives  me  great  pleasure  as  a  citizen  of  this  city  to  welcome 
this  convention.  I  thank  you.  (Applause). 

(Mayor  McCabe  retired  from  the  assemblage). 

President  Allen  :  Mr.  Williamson,  will  you  please  respond  to 
Mayor  McCabe’s  address? 

Mr.  R.  E.  L.  Williamson:  Get  him  back  here,  Mr.  President. 

(A  messenger  is  dispatched  to  request  the  Mayor  to  return). 

Mr.  Williamson:  Mr.  Mayor,  Mr.  President,  Ladies  and  Gentle¬ 
men:  There  is  just  one  thing  we  have  found  out  in  the  few  moments 
that  the  Mayor  has  been  before  us,  that  he  is  rather  a  runaway 
horse  and  hard  to  hold,  I  hope  that  he  will  keep  going  and  be  ever 
as  active  in  behalf  of  Ocean  City. 

Mr.  Mayor,  we  appreciate  your  words  of  welcome.  We  appre¬ 
ciate  your  assurance  of  fair  weather  in  Ocean  City.  We  can’t  see 
very  much  hope  just  at  present,  probably  you  can  see  farther  than 
we  can  see.  This  is  the  Forty-seventh  Convention  of  this  Associa¬ 
tion,  Mr.  Mayor,  and  we  of  the  Association  have  great  pride  in  all 
things  that  are  in  Maryland,  and,  in  consequence,  have  great  pride 
in  Ocean  City,  and  very  glad,  indeed,  to  have  brought  the  Associa¬ 
tion  here  this  year  to  hold  our  convention.  It  is  true  ten  years  ago 
was  the  last  time  we  held  the  convention  here,  and,  as  President 
Allen  has  said,  there  has  been  a  very  evident  growth  and  improve¬ 
ment  in  Ocean  City,  and  as  we  have  a  pride  in  all  things  of  Mary¬ 
land,  so  we  have  a  pride  in  Ocean  City.  Again  I  say,  the  only  word 
we  can  say  to  you  is  that  we  hope,  under  your  administration,  you 
will  push  Ocean  City  forward  so  that  it  will  be  more  ideal,  more 
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comfortable,  if  possible,  and  a  better  place  for  Marylanders  to  come 
and  enjoy  the  benefits,  pleasures  and  advantages  of  their  native  State. 

We  thank  you  very  much  for  your  kind  words.  (Applause). 

President  Allen:  Thank  you,  Mr.  Williamson. 

Next  on  the  program  is  unfinished  business. 

Secretary  Kelly:  Mr.  President,  I  have  several  communica¬ 
tions  that  could  not  be  read  yesterday.  With  your  permission  I  will 
read  them  now. 

The  first  is  from  the  Snow  Hill- Worcester  Chamber  of  Com¬ 
merce:  (Reading) 

Mr.  E.  F.  Kelly,  General  Secretary, 

Maryland  Pharmaceutical  Association, 

Atlantic  Hotel,  Ocean  City,  Md. 

My  Dear  Mr.  Kelly: — 

V 

As  you  and  your  associates  in  the  Maryland  Pharmaceutical 
Association  are  about  to  meet  in  your  annual  convention  at  Mary¬ 
land's  only  ocean  resort,  which  happens  to  be  in  Wiorcester  County 
of  which  Snow  Hill  is  the  County  Seat,  we  send  you  the  hearty 
greetings  of  the  people  of  Snow  Hill  and  vicinity. 

We  sincerely  trust  that  your  visit  to  this  section  of  the  State 
will  be  so  pleasant  as  to  make  it  one  long  to  be  remembered  and 
that  your  deliberations  in  convention  will  react  to  the  benefit  of 
each  and  every  member  of  your  splendid  organization. 

Sincerely  yours, 

The  Snow  Hill-Worcester  Chamber  of  Commerce, 

By  Wm.  D.  Corddry,  President. 

I  also  have  a  telegram  from  a  friend  we  had  expected  to  have 
with  us  here:  (Reading) 

Washington,  D.  C.,  June  25,  1929. 

Dr.  E.  F.  Kelly,  Secretary, 

Maryland  Pharmaceutical  Assn., 

The  Atlantic  Hotel,  Ocean  City,  Md. 

Regret  I  am  unable  to  be  with  you.  My  best  wishes  for  a  suc¬ 
cessful  meeting.  Best  wishes  and  kindest  regards  to  every  one. 

S.  L.  Hilton. 

A  telegram  from  a  gentleman  who  lived  in  Maryland  for  sev¬ 
eral  years  and  who,  I  think,  knows  quite  a  number  of  our  members: 
(Reading) 
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Corinth,  Miss.,  June  24,  1929. 

Dr.  E.  F.  Kelly,  Secretary, 

Maryland  Pharmaceutical  Assn., 

Ocean  City,  Md. 

Best  wishes  for  a  splendid,  helpful,  successful  and  happy  meet¬ 
ing.  Personal  regards  to  friends. 

Charles  E.  Wilson,  President, 
Mississippi  State  Pharmaceutical  Assn. 

Mr.  Wilson  is  a  native  of  the  State  of  Mississippi,  and  has  just 
been  elected  president  of  the  Mississippi  State  Pharmaceutical  As¬ 
sociation. 

Under  the  next  order  of  business.  Reception  of  Delegates,  I  have 
a  letter  from  the  Secretary  of  the  New  Jersey  Pharmaceutical  Asso¬ 
ciation  advising  that  Dr.  Samuel  L.  Hilton  of  Washington,  D.  C., 
and  Mr.  Maurice  De  Bari  of  Hoboken,  New  Jersey,  have  been  se¬ 
lected  to  represent  that  Association  at  this  meeting.  I  wonder  if 
Mr.  De  Bari  is  in  the  room.  (No  response). 

I  believe  yesterday  you  had  a  talk  from  Mr.  Edward  S.  Muth, 
but  Mr.  Joseph  A.  Ruppert  and  Mr.  William  R.  Mealy  were  also 
appointed  delegates.  I  have  heard  from  Mr.  Mealy,  expressing  his 
regrets  that  he  can  not  be  here.  Possibly  Mr.  Ruppert  is  in  the  room. 
(No  response). 

I  also  have  a  communication,  Mr.  President,  from  President 
Jones  of  the  American  Pharmaceutical  Association  appointing  Dr. 
Dunning  as  delegate  from  that  organization.  As  Dr.  Dunning  is 
present  possibly  we  may  hear  from  him.  (Applause). 

Dr.  H.  a.  B.  Dunning:  Mr.  President  and  members  of  the 
Maryland  Pharmaceutical  Association:  I  am  a  bit  suspicious  about 
that  message,  unless  it  came  by  air  mail,  possibly,  or  by  some  other 
quick  process — I  mean  the  message  of  President  Jones — because  I 
have  just  received  it  in  Dr.  Jones’  letter  transmitted  to  me.  How¬ 
ever,  there  is  no  difficulty  on  my  part,  or  on  the  part  of  any  other 
member  of  the  American  Pharmaceutical  Association,  in  explaining 
the  great  purposes  and  ideals  of  the  parent  association  of  all 
pharmaceutical  associations,  to  one  of  its  offsprings,  the  Maryland 
Pharmaceutical  Ass.ociation. 

The  Maryland  Pharmaceutical  Association  has  always,  in  my 
experience,  been  especially  interested  in  the  mother  association.  It 
has  cooperated  in  all  the  things  that  the  parent  association  might 
have  expected  of  it,  especially  is  that  true  in  the  work  for  the  de¬ 
velopment  of  the  idea  of  establishing  the  American  Institute  lof 
Pharmacy. 

The  Maryland  Pharmaceutical  Association  did  splendid  work  in 
furthering  that  development. 

It  is  quite  likely,  I  believe,  that  the  American  Pharmaceutical 
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Association  will  meet  in  Baltimore  next  year;  at  least  it  is  the  hope 
of  many  of  us  here  in  Maryland,  and  we  are  developing  our  ideas 
and  our  plans  along  those  lines,  and  we  know  that  the  members  of 
the  Maryland  Pharmaceutical  Association  will,  as  they  have  always 
done,  give  the  necessary  support  and  cooperation,  not  only  to  bring 
the  meeting  here,  but  to  make  it  successful.  (Applause) . 

President  Allen:  We  appreciate.  Dr.  Dunning,  your  repre¬ 
senting  Dr.  Jones,  President  of  the  American  Pharmaceutical  As¬ 
sociation,  and  I  am  sure  you  may  look  to  the  Maryland  Pharma¬ 
ceutical  Association  to  help  you  out  in  your  convention  which  you 
expect  in  Baltimore  next  year. 

Are  there  any  other  delegates  present?  We  would  like  to  hear 
from  them,  if  there  are  any.  (No  response). 

The  next  is  the  President’s  Address.  Please  pardon  me  for  a 
minute.  Mr.  Strasburger,  will  you  get  somebody  to  help  you  dis¬ 
tribute  these  pamphlets? 

(Pamphlets  referred  to,  being  copies  of  the  President’s  Address, 
were  thereupon  distributed  to  members  present). 

Mr.  H.  R.  Rudy:  Mr.  President,  we  have  with  us  Mr.  Peacock 
of  the  Pennsylvania  Association,  and  I  am  sure  we  would  be  glad 
to  hear  from  him. 

President  Allen:  I  am  sure  we  would  be  glad  to  hear  from 
Mr.  Peacock. 

Mr.  J.  C.  Peacock:  Mr.  President  and  members  of  the  Associa¬ 
tion:  While  not  a  duly  accredited  delegate  from  the  Pennsylvania 
Association,  perhaps,  as  a  past  president  I  have  more  or  less  a  right 
to  say  something,  and  I  am  sure  it  is  my  pleasure,  as  well  as  privi¬ 
lege,  to  bring  the  greetings  of  the  Pennsylvania  Association  to  its 
neighboring  association,  that  of  Maryland. 

Our  Association,  as  many  of  you  no  doubt  know,  held  our  annual 
convention  last  week  at  Bedford  Springs.  We  had  a  very  well  at¬ 
tended  meeting,  due,  we  believe,  largely  to  the  fact  that  the  counties 
of  the  State  have  been  organized  during  the  last  two  years  under 
the  auspices  and  general  help  of  the  full  time  secretary,  whom  we 
engaged  some  two  years  ago,  and  the  interest  which  has  been  de¬ 
veloped  in  the  association  through  that  work  was  manifested  very 
concretely  at  Bedford  Springs  in  the  way  of  attendance.  The 
smaller  cities  and  towns  of  the  State  were  unusually  well  represented. 
Heretofore  the  largest  representation  has  come  from  the  two  ends 
of  the  State,  Pittsburgh  and  Philadelphia.  The  fact  of  the  organi¬ 
zation  in  the  counties  will  no  doubt  help  to  make  the  association  a 
very  much  stronger  one  because  it  will  bring  people  to  the  meetings, 
and  that  undoubtedly  is  the  way  in  which  to  get  interest  in  the  State 
association. 

I  was  interested  in  reading  a  copy  of  the  “Maryland  Phar- 
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macist/’  which  Secretary  Kelly  very  kindly  sent  me  in  response  to 
a  request  for  information  on  this  convention.  I  read  in  there  a 
comment  on  the  absentee  by  Editor  Swain,  and  I  feel  that  that  is 
the  problem  always  before  us  at  other  conventions,  to  get  a  message 
over  to  the  man  who  stays  home.  When  that  is  done  we  will  no 
doubt  have  larger  conventions,  because  that  will  bring  them  to  the 
conventions,  but  until  we  can  get  them  to  the  convention  and  get 
them  inoculated  with  the  convention  bug  there  does  not  seem  to  be 
much  hope  of  getting  the  story  over  to  them,  like  the  membership 
wants  to  put  it. 

I  thank  you.  (Applause). 

President  Allen  :  Thank  you,  Mr.  Peacock.  While  we  do  not 
have  the  counties  organized,  we  started,  a  few  years  ago,  an  Eastern 
Shore  section  and  a  Western  Shore  section,  and  I  think  the  idea  is 
working  out  very  well  in  our  Association. 

Will  Mr.  Colborn  take  the  chair  during  the  reading  of  my  ad¬ 
dress? 

I  hope  you  people  will  bear  with  me  in  this  short  paper  I  am 
going  to  read.  I  had  these  copies  printed,  thinking  some  might 
not  hear  me  very  well,  and  I  will  ask  you  to  follow  me  as  I  read. 
I  think  you  will  find  it  a  little  more  interesting.  (Reading) 

PRESIDENT’S  ADDRESS 

In  appearing  before  you  as  president  of  this  Association,  I  find 
myself  conscious  of  a  strong  temptation  to  engage  in  retrospection. 
I  should  like  to  review  the  years  of  my  adult  life  and  to  picture  to 
you  some  of  the  experiences  which  have  been  mine  as  a  practicing 
pharmacist.  I  should  like  to  call  to  mind  the  many  fine  characters 
that  I  have  associated  with  and  have  called  friends.  I  should  like 
to  call  them  to  view  one  by  one  and  to  give  public  expression  to  each 
of  them  of  the  high  esteem  in  which  I  hold  them  and  to  confess  the 
influence  which  they  have  had  on  me.  I  should  like,  above  all  else,  to 
tell  them  that  it  is  their  friendship,  the  knoweldge  of  the  fine  traits 
of  their  character  and  the  priceless  associations  which  I  have  had 
with  them  that  constitute  the  intrinsic  worth  and  unfading  luster  of 
my  whole  experience.  However,  I  shall  forego  a  pleasure  such  as 
this,  and  devote  my  address  to  a  discussion  of  the  functions  and  ac¬ 
tivities  of  this  Association,  and  also  to  give  a  brief  review  of  the  hap¬ 
penings  during  the  year  in  which  I  have  been  honored  with  the  presi¬ 
dency. 

In  this  day,  marked  as  it  is  with  an  ever  increasing  complexity 
in  our  daily  routine  and  characterized  by  an  intensity  of  effort  in 
the  business  world  never  before  encountered,  it  should  not  be  necessary 
to  discuss  the  wisdom  of  trade  and  professional  organizations.  The 
purpose  of  such  organizations  is  elemental  and  fundamental.  In 
fact,  even  though  our  natural  inclination  might  be  to  stand  aloof, 
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even  though  by  personal  preference  we  might  desire  to  work  out  our 
own  problems  and  to  reach  independently  our  own  conclusions,  prevail¬ 
ing  conditions  are  such  as  to  compel  a  pooling  of  interests,  and  the 
adoption  of  a  policy  based  on  unification  of  effort  and  the  greatest 
good  for  the  greatest  number  as  our  ultimate  objective.  There  was 
a  time  when  our  civilization  was  less  complex,  when  our  daily  lives 
were  on  a  more  or  less  simple  plane,  when  the  material  welfare  of 
one  section  of  the  country  was  very  greatly  unaffected  by  the  condi¬ 
tions  existing  elsewhere,  when  each  group  or  classification  in  our 
social  scheme  was  largely  independent  of  the  other  so  far  as  basic 
principles  were  concerned,  and  under  conditions  such  as  these  there 
did  not  arise  the  impelling  influences  which  today  dominate  all  phases 
of  human  endeavor.  It  is  from  these  changed  conditions,  resulting, 
as  we  all  know,  in  an  almost  complete  transformation  of  the  prin¬ 
ciples  once  in  force,  that  trade  and  professional  organizations  be¬ 
came  first  promising  efforts  and  later  essential  and  indispensable 
agencies. 

My  year  as  president  of  this  Association  has  brought  me  into 
intimate  contact  with  the  officers  of  this  organization,  and  I  have 
gained  a  much  clearer  insight  of  the  work  which  it  does  and  a  more 
adequate  conception  of  the  ambition  which  controls  it.  I  know  that 
each  and  every  officer  has  always  been  attentive  to  the  calls  of  duty 
and  has  brought  to  bear  upon  his  work  an  intelligent  interest  and 
sympathetic  understanding.  In  all  of  my  contacts  with  them,  at  the 
various  meetings  of  the  executive  committee,  the  publication  com¬ 
mittee  and  others,  I  have  been  made  to  see  that  everything  was  being 
done  that  could  be  done  to  meet  the  perplexing  problems  of  the  day. 
It  would  be  possible  to  discuss  at  some  length  the  general  activities 
of  this  organization,  but  I  should  rather  discuss  specific  accomplish¬ 
ments,  as  from  such  a  discussion  I  believe  a  more  comprehensive  un¬ 
derstanding  of  the  work  may  be  had. 

Committee  Activities 

While  reports  will  be  submitted  from  the  standing  committees, 
I  can  not  resist  the  temptation  to  comment  briefly  on  the  work  which 
is  carried  on,  and  to  express  my  earnest  appreciation  of  the  conscien¬ 
tious  efforts  which  have  been  expended  in  the  various  activities  of 
the  Association.  Several  meetings  of  the  executive  committee  were 
held.  At  each  of  these  the  routine  activities  of  the  Association  were 
discussed  and  surveyed.  Matters  of  general  and  specific  interest  came 
up,  and  each  item  was  dealt  with  as  occasion  required.  The  com¬ 
mittee  on  legislation,  under  the  able  leadership  of  Samuel  Y.  Harris, 
maintained  a  close  watch  on  the  legislature,  and  the  work  which  this 
committee  did  not  only  in  behalf  of  pharmacy,  but  also  in  the  inter¬ 
est  of  medical  and  scientific  progess  and  public  health  in  general  is 
worthy  of  the  highest  commendation  possible.  While  the  report  of 
this  committee  will  cover  its  work  in  detail,  I  desire  at  this  time  to 
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emphasize  the  value  of  the  work  done.  It  is  no  exaggerated  state¬ 
ment  that  this  committee  prevented  legislation  hostile  to  the  interests 
of  pharmacy,  and  that  because  of  the  work  a  more  satisfactory  and 
a  much  more  intelligent  understanding  exists  between  the  medical 
and  pharmaceutical  professions  in  the  state. 

I  wish  also  to  refer  briefly  to  the  work  of  the  committee  on  publi¬ 
cations,  and  to  attempt  an  appraisal  of  the  beneficent  results  which 
have  followed  the  publication  of  the  Maryland  Pharmacist.  This 
project  is  now  in  its  fourth  year,  and  I  doubt  whether  there  is  a 
state  pharmaceutical  publication  which  measures  up  to  the  standard 
which  it  has  set.  As  the  official  publicity  organ  of  this  Association 
and  the  District  of  Columbia  Eetail  Druggists’  Association,  the  Mary¬ 
land  Pharmacist  has  earnestly  endeavored  to  report  the  matters  of 
greatest  pharmaceutical  interest  and  to  carry  as  much  material  of 
an  informative  and  official  character  as  possible.  It  has  carried  each 
month  a  report  in  detail  of  the  drug  work  carried  on  by  the  State 
Department  of  Health,  and  in  this  way  has  served  a  public  purpose 
of  no  mean  distinction.  I  feel  that  this  phase  of  the  work  of  the 
publication  has  made  it  not  only  of  outstanding  value  to  the  pharma¬ 
ceutical  profession,  but  also  a  great  asset  to  that  subdivision  of  the 
state  government  which  is  charged  with  the  enforcement  of  the  phar¬ 
macy  and  drug  laws  of  the  state.  In  addition  to  this,  the  publica¬ 
tion  has  maintained  a  distinctive  editorial  standard.  In  this  depart¬ 
ment  the  journal  has  sought  to  stimulate  increased  interest  in  the 
higher  aspects  of  pharmacy,  and  has  consistently  endeavored  to  de¬ 
velop  in  pharmacists  everywhere  a  sounder  and  altogether  more  basic 
appreciation  of  the  importance  of  pharmaceutical  service.  I  feel  that 
th-e  purpose  underlying  the  establishment  of  the  Maryland  Phar¬ 
macist  has  been  amply  served  and  that  pharmacy  occupies  a  better 
place  in  the  public  mind  because  of  the  constructive  idealism  which 
it  has  brought  continuously  before  the  members  of  the  pharmaceutical 
profession.  As  a  secondary  accomplishment,  the  publication  is  now 
able  to  meet  all  of  its  expenses  and  can  thus  be  carried  on  without  any 
charge  on  the  treasury  of  the  Association.  This  has  been  made  pos¬ 
sible  by  the  devotion  and  conscientious  service  which  has  been  given 
by  the  committee  on  publications  and  the  advertising  committee,  in 
close  association  with  the  editor.  This  work  has  been  one  of  practi¬ 
cal  co-operation,  and  that  it  has  been  successful  should  be  a  source  of 
real  pride  to  all  of  us. 

It  should  hardly  seem  necessary  to  do  more  than  mention  the 
work  of  the  committee  on  commercial  interests.  This  committee  is 
under  the  leadership  of  Mr.  George  W.  Colburn,  Jr.  of  Princess  Anne. 
Mr.  Colburn  needs  no  introduction  to  Maryland  pharmacists,  and  the 
work  which  he  has  carried  on  in  the  commercial  aspect  of  pharmacy 
has  gained  distinction  throughout  the  country.  He  has  devoted  him¬ 
self  to  the  task  of  learning  all  that  could  be  learned  about  the  mod¬ 
ern  trends  and  phases  of  business.  He  has  affiliated  himself  with 
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those  agencies  of  trade  whose  purpose  it  is  to  dig  to  the  bottom  of 
things  and  to  bring  to  the  surface  those  facts  of  a  basic  and  funda¬ 
mental  character.  His  contacts  with  such  bodies  have  been  reflected 
in  the  work  which  he  has  done  in  the  committee  on  commercial  inter¬ 
ests,  and  has  thus  redounded  to  the  benefit  of  this  organization.  In 
his  work  Mr.  Colburn  has  had  the  assistance  and  co-operation  of  his 
committee  members  to  such  an  extent  that  I  feel  the  work  of  the 
Association  insofar  as  this  deals  with  the  commercial  and  economic 
phases  of  drug  store  operation  has  been  taken  care  of  in  a  most  com¬ 
mendable  manner. 

The  Importance  of  Committee  Work 

I  should  like  at  this  point  to  emphasize  the  great  importance  of 
the  committees  of  the  Association.  In  any  organization  such  as  this, 
whose  purpose  is  to  conserve  and  develop  all  of  the  interests  of  a 
cosmopolitan  group,  assignment  of  certain  phases  of  that  work  to 
committees  is  the  only  practical  way  of  carrying  this  work  forward. 
Such  a  plan  is  adopted  and  followed  by  all  organizations,  and  the  prog¬ 
ress  which  is  made  is  almost  entirely  due  to  the  investigational  and 
procedural  activities  of  the  committees.  Recognizing  this  as  abund¬ 
antly  established,  I  desire  to  recommend  that  each  and  every  com¬ 
mittee  of  this  organization  meet  at  least  once  a  year  in  between  an¬ 
nual  conventions  and  more  frequently  as  a  satisfactory  accomplish¬ 
ment  of  the  work  assigned  to  it  may  require.  There  is  no  visualizing 
the  value  and  importance  of  an  organization  such  as  this  if  all  of 
its  officers  and  committees  become  fully  alive  to  the  importance  of  the 
work  to  be  done  and  enter  into  their  tasks  fired  with  enthusiasm  and 
the  will  to  do. 

A.  Ph.  A.  Headquarters  Building 

Those,  who  study  present  day  conditions  and  the  adjustments 
which  are  taking  place  very  rapidly  as  the  result  of  them,  realize 
that  the  future  of  pharmacy  depends  upon  the  professional  service 
which  it  will  be  prepared  to  render  and  upon  its  ability  to  function 
as  a  public  health  agency.  This  is  the  only  basis  upon  which  it  can 
expect  the  position  of  a  licensed  profession  without  which  it  can  not 
survive.  The  realization  of  this  necessity  of  protecting  their  future 
welfare  probably  explains  the  support  which  those  who  are  interested 
in  pharmacy,  of  every  division  and  from  every  section,  have  given  the 
Headquarters  Building  movement.  It  has  been  a  great  undertaking 
and  its  completion  is  anxiously  awaited.  Chairman  Dunning  of  the 
Campaign  Committee,  in  a  letter  recently  addressed  to  the  presidents 
of  the  state  pharmaceutical  associations,  reports  the  progress  made 
and  the  present  status  of  the  enterprise,  all  of  which  is  very  encour¬ 
aging  and  reflects  the  wonderful  work  which  he  and  his  associates  have 
accomplished. 

Briefly  summarized,  this  report  shows  that  more  than  $800,000 
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have  been  subscribed;  that  of  this  amount  approximately  one-half  has 
been  collected;  that  a  site  for  the  building  has  been  obtained  which  is 
beyond  the  expectations  even  of  the  committee  and  which  was  made 
possible  by  six  subscriptions  of  $10,000  each  from  six  prominent  men 
connected  with  pharmacy;  that  Mr.  John  Russell  Pope,  who  is  rec¬ 
ognized  as  an  outstanding  architect  in  this  field,  has  been  selected 
to  design  and  superintend  the  construction  of  the  building  and  that 
he  has  accepted;  that  the  Parks  and  Planning  Commission  and  the 
Commission  of  Fine  Arts,  which  commissions  have  supervision  over 
the  property  on  which  the  Building  is  to  be  located  since  it  faces 
the  Mall  and  the  Lincoln  Memorial,  have  approved  our  plans;  and 
that  in  view  of  this  progress  it  is  hoped  to  begin  the  erection  of  the 
Building  in  the  spring  of  1930. 

The  members  of  the  Commission  of  Fine  Aras  were  so  impressed 
with  the  character  of  the  institution  that  pharmacy  will  erect  that 
they  have  urged  the  Campaign  Committee  to  purchase  the  entire 
frontage  of  the  block  of  which  the  present  site  is  a  part  with  the  un¬ 
derstanding  that  the  Commission  will  petition  Congress  to  close  the 
short  street  in  front  and  the  park  property  beyond  it  will  be  de¬ 
veloped  as  a  part  of  the  Headquarters  Building  site,  thus  giving 
us  the  use  of  albout  twice  as  much  land  as  we  purchased  and 
providing  a  setting  similar  to  that  of  the  National  Academy  of 
Sciences,  which  adjoins  our  property  to  the  east.  Chairman  Dun¬ 
ning  advises  that  this  proposal  was  so  advantageous  that  the  commit¬ 
tee  laid  it  before  a  number  of  those  who  had  shown  particular  in¬ 
terest  in  the  undertaking  and  that  the  additional  funds  required  to 
carry  it  out  and  amounting  to  approximately  $100,000.00  have  been 
subscribed. 

This  is  a  most  satisfactory  result  of  the  efforts  to  give  pharmacy 
a  permanent  home  and  to  so  place  that  home  as  to  bring  pharmacy 
to  the  attention  of  the  public,  and  Maryland  may  take  just  pride  in 
the  contributions  which  her  pharmacists  have  made  both  in  services 
and  in  subscriptions.  It  is  impossible  in  this  address  to  pay  ade¬ 
quate  tribute  to  those  who  have  helped  in  this  cause  or  to  state  the 
many  advantages  that  pharmacy  may  expect  from  an  institution  so 
equipped  and  so  located  as  ours  will  be.  However,  I  feel  that  I  should, 
in  even  this  brief  way,  advise  you  of  the  progress  being  made  and  to 
emphasize  the  encouragement  which  we  should  take  from  the  recog¬ 
nition  accorded  to  our  profession  in  connection  with  the  Headquar¬ 
ters  Building  movement. 

78th  Annual  Convention  of  the  A.  Ph.  A. 

It  is  unnecessary  in  this  audience  to  more  than  refer  to  the  very 
important  part  which  pharmacists  of  Maryland  have  taken  in  the 
activities  of  this  oldest  pharmaceutical  association  and  the  one  which 
has  done  most  to  develop  pharmacy  as  a  profession.  Five  of  its 
presidents  have  been  from  Maryland  and  four  of  its  annual  meetings 
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have  been  held  in  Baltimore,  the  last  in  1897.  The  U.  S.  P.  Convention 
will  be  held  in  Washington  in  May  of  1930,  and  it  has  been  customary 
to  hold  the  annual  meeting  of  the  A.  Ph.  A.  the  week  preceding  this 
convention  and  either  in  Washington  or  in  some  neighboring  city. 
This  meeting  should  be  held  in  Baltimore  not  only  because  of  the  long 
period  intervening  since  Baltimore  entertained  the  Association  last, 
but  also,  and  equally  important,  because  the  President-Elect,  Dr. 
Dunning,  who  will  be  installed  at  the  coming  annual  meeting  at  Rapid 
City,  South  Dakota,  August  26-31,  will  preside  at  the  1930  meeting, 
and  we  should  make  it  possible  for  him  to  do  so  in  his  home  city.  In 
addition,  it  is  planned  to  lay  the  corner  stone  of  the  Pharmacy  Head¬ 
quarters  Building  in  Washington  during  the  meeting  and  Maryland 
pharmacists  should  be  prepared  to  assist  in  making  that  ceremony  a 
historic  event  because  of  the  leading  part  which  Dr.  Dunning  and 
other  Maryland  pharmacists  have  taken  in  this  great  project  to  which 
I  have  already  referred. 

In  bringing  this  meeting  to  Baltimore  in  1930  and  in  making  it 
such  a  success  as  have  been  the  other  meetings  held  in  Baltimore, 
the  Maryland  Pharmaceutical  Association  should  take  the  lead  and 
should  arrange  that  an  invitation  be  extended  from  it,  from  the  state 
and  city  officials,  from  civic  bodies  and  from  other  pharmaceutical 
organizations.  This  is  a  great  opportunity  to  acquaint  pharmacists 
from  all  over  our  country  with  what  Maryland  has  accomplished  in 
the  period  since  the  organization  last  met  here  in  1897.  I,  therefore, 
recommend  that  the  incoming  President  and  Executive  Committee 
be  authorized  to  extend  for  this  Association  an  invitation  to  the  Ameri¬ 
can  Pharmaceutical  Association  to  hold  its  seventy-eighth  annual 
meeting  in  Baltimore,  that  they  be  authorized  to  appoint  a  committee 
to  ask  that  similar  invitations  be  extended  from  other  sources  and  to 
do  everything  possible  to  secure  the  meeting  and  to  make  it  a  success. 
I  also  recommend  that  the  Executive  Committee  be  authorized  to  con¬ 
tribute  such  an  amount  toward  the  expenses  of  the  meeting  as  they 
may  find  advisable. 

Financial  Position  of  this  Association 

It  is  no  exaggeration  to  say  that  our  Association  is  in  a  very 
satisfactory  position  financially.  In  fact,  such  progress  has  been 
made  as  to  call  for  consideration  of  the  next  step  to  be  taken  in 
making  our  position  more  secure. 

In  1925,  our  increased  membership  and  our  available  resources 
made  it  possible  for  the  Association  to  undertake  a  new  and  broader 
activity  in  the  publication  of  the  Maryland  Pharmacist  and  to  use  suffi¬ 
cient  capital  from  its  surplus  to  insure  the  financial  stability  of  the 
journal  until  it  should  become  firmly  established  and  self-supporting. 
As  previously  mentioned,  the  publication  has  been  successful  to  a 
greater  degree  and  within  a  much  shorter  period  of  time  than  we 
had  reason  to  expect. 
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In  the  meantime,  the  income  from  membership  has  continued  at 
about  the  same  level,  and  the  current  expenses  have  remained  about 
the  same. 

During  this  period  it  has  been  considered  as  wise  to  pay  the 
Editor’s  salary  from  the  current  account  of  the  Association  rather 
than  from  the  proceeds  of  the  Maryland  Pharmacist  in  order  to  give 
the  publication  the  use  of  all  the  capital  that  is  required.  As  the 
result  of  this  policy  and  of  the  very  gratifying  success  of  the  Phar¬ 
macist,  the  Committee  on  Publications  has  accumulated,  in  the  jour¬ 
nal  account,  a  surplus  above  its  other  expenses  as  shown  by  the  report 
'of  the  committee,  a  part  of  which  is  in  a  savings  account  at  4  per 
cent  interest  since  it  is  no  longer  required  in  the  current  operation 
of  the  journal. 

To  express  the  situation  in  another  way,  the  Association  has  ac¬ 
cumulated  a  surplus  in  its  journal  account  rather  than  in  its  current 
account  and  has  put  its  publication  on  a  self-supporting  basis. 

There  is  every  reason  to  expect  that  the  annual  income  of  the 
Association  from  dues,  etc.,  from  the  current  account  and  from  the 
Maryland  Pharmacist  for  the  journal  account  will  be  equal  to  or 
greater  than  they  have  been  during  the  period  referred  to  and  that 
its  surplus  will  continue  to  grow. 

Before  undertaking  additional  activities,  it  is  my  belief  that  the 
Association  should  accumulate  a  reserve  fund  from  the  surplus  in 
these  accounts  of  a  moderate  amount  but  sufficient  to  guarantee  not 
only  the  continuation  of  its  present  activities  but  also  that  it  could 
meet  any  emergency  with  which  it  might  be  faced.  It  is  also  my 
belief  that  this  reserve  fund  should  be  carried  by  the  Treasurer  as  a 
separate  account  from  either  the  current  account  or  the  publication 
account,  and  that  it  should  be  subject  to  the  order  of  the  Executive 
Committee  only,  and  that  the  principal  and  interest  should  be  used 
for  such  purposes  only  as  the  Executive  Committee  may  deem  to  be 
emergencies.  The  fund  should  be  accumulated  as  rapidly  as  possible 
by  the  transfers  of  surplus  on  order  of  the  Executive  Committee  and 
it  is  hoped,  if  the  fund  is  established,  that  any  expenditures  from  the 
principal  will  be  replaced  from  the  current  income  as  soon  as  this  is 
possible. 

It  will  be  recalled  that  the  Association  originally  advanced 
$1,500.00  to  the  journal  account  which,  it  was  expected,  would  be 
returned  to  the  current  account  when  this  was  possible. 

For  the  reasons  above  set  out  I  recommend  with  the  approval 
of  the  Executive  Committee  that  a  Reserve  Fund  be  created  by  the 
transfer  of  $2,500.00  from  the  journal  account  and  that  the  Fund 
be  increased  to  $6,000.00  by  the  transfer  of  surplus  from  the  current 
account  and  from  the  journal  account  as  rapidly  as  this  can  be  done, 
consistent  with  the  proper  financing  of  the  current  activities  of  the 
Association. 
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If  this  recommendation  is  adopted,  the  Association  will  carry- 
three  accounts. 

1.  A  Current  Account  in  which  receipts  from  dues,  interests,  etc-, 
will  be  carried  and  from  which  the  current  expenses  will  be 
paid. 

2.  A  Journal  Account  in  which  receipts  from  publications  will 
be  carried  and  from  which  all  expenses  for  publications,  in¬ 
cluding  the  Editor’s  salary,  will  be  paid. 

3.  A  Reserve  Fund — carried  as  a  Savings  Account — to  which 
the  surplus  from  either  of  the  above  accounts  will  be  trans¬ 
ferred  until  it  amounts  to  $6,000.00. 

When  the  Reserve  Fund  has  reached  this  amount,  then  the  As¬ 
sociation  can  undertake  additional  activities  and  broaden  its  scope 
with  a  greater  assurance  of  both  safety  and  success. 

If  you  adopt  this  recommendation,  as  I  hope  you  will,  we  will 
require  for  its  success  the  same  intensive  and  effective  interest  in 
increasing  our  membership  and  in  improving  our  publication  that  we 
have  had. 

In  this  connection  and  in  order  that  the  finances  of  the  Associa¬ 
tion  receive  the  attention  which  they  deserve,  I  think  we  should  in¬ 
crease  the  pay  of  the  Treasurer  to  $100.00  a  year  so  that  he  may  be 
compensated  for  the  work  which  he  may  be  called  on  to  do.  I  think 
we  should  make  a  more  diligent  effort  to  collect  the  amount  owing 
the  Association  from  unpaid  dues  and  that  we  should  adopt  a  more 
satisfactory  method  in  dealing  with  the  subject  of  collections  in  gen¬ 
eral.  I  should  like  to  see  a  system  of  monthly  statements  adopted  and 
that  the  same  business  practice  be  followed  as  we  each  follow  in  our 
private  affairs.  The  usefulness  of  this  organization  obviously  depends 
upon  its  being  adequately  financed.  I  am  informed  by  Mr.  Hetz  that 
there  is  due  the  Association  from  unpaid  dues  almost  $4,000.  Obvi¬ 
ously  some  determined  effort  should  be  made  to  collect  as  much  as  pos¬ 
sible  of  this  amount.  This  statement  should  not  be  considered  as  any 
reflection  on  the  Treasurer  as  most  certainly  none  is  intended.  I  mere¬ 
ly  desire  to  call  to  the  attention  of  the  Association  what  to  my  mind  is 
a  most  unsatisfactory  condition  and  that  as  an  Association  we  should 
meet  the  issue.  The  accumulation  of  large  sums  in  unpaid  dues  is  a 
situation  which  every  association  has  to  face.  Nothing  but  a  close 
attention  to  the  work  and  a  modernizing  of  the  methods  followed 
can  meet  the  situation.  I  feel  that  this  phase  of  the  finances  of  the 
Association  should  be  referred  either  to  a  special  finance  committee, 
to  be  named  by  the  incoming  president,  or  to  the  Executive  Committee, 
as  the  Association  may  direct.  As  a  furtherance  of  a  sound  financial 
policy,  I  also  recommend  that  the  Treasurer  of  the  Association  be 
appointed  a  member  of  the  Committee  on  Publications.  This  would 
serve  to  tie  in  more  closely  both  sources  of  income,  and  I  am  certain 
will  be  productive  of  more  satisfactory  results. 
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Pharmaceutical  Education  in  Maryland 

Our  School  of  Pharmacy,  which  has  had  its  ups  and  downs,  is 
about  to  come  into  its  own.  Its  greatest  handicap  in  the  past  few 
years,  as  you  know,  has  been  the  lack  of  proper  quarters  and  facili¬ 
ties  for  carrying  on  its  work.  This  condition  will  soon  be  remedied  as 
the  new  building  provided  for  by  the  state  legislature  of  1927  is  now 
under  construction  and  it  is  expected  that  it  will  be  ready  for  occu¬ 
pancy  this  fall  when  the  next  session  begins. 

I  am  informed  that  this  building,  which  is  to  house  the  schools  of 
dentistry  and  pharmacy  exclusively,  will  be  modern  in  every  respect. 
It  will  be  furnished  throughout  with  up-to-date  equipment  and  will 
provide  adequate  space  for  carrying  on  the  work  of  the  school  in  a 
creditable  way.  In  the  pharmacy  quarters,  there  will  not  only  be  the 
customary  laboratories  and  class  rooms  for  carrying  on  the  work  done 
in  the  past,  but  there  will  be  a  completely  equipped  manufacturing 
laboratory,  a  laboratory  for  teaching  pharmacology  and  physiologi¬ 
cal  drug  testing,  a  laboratory  for  commercial  pharmacy,  including  a 
model  drug  store,  and  several  small  laboratories  for  research. 

Now  that  the  greatest  need  of  our  school  is  satisfied,  it  might 
seem  to  some  of  you  that  we  can  cease  our  labors  in  this  direction, 
but  such  is  not  the  case.  There  are  still  other  conditions  which  must 
be  improved  if  the  school  is  to  hold  its  place  as  one  of  the  leading 
institutions  of  its  kind  in  the  country.  We  must  enlarge  the  library, 
research  should  be  endowed  and  last  but  not  least,  the  state  appropria¬ 
tion  for  maintenance  should  be  increased. 

At  present,  the  library  contains  approximately  1,500  volumes. 
This  number  should  be  increased  by  gifts  or  purchases  to  at  least 
10,000  if  the  library  is  to  comprise  the  important  journals  and  refer¬ 
ence  works  in  pharmacy  and  allied  subjects  found  in  the  libraries  of 
the  better  schools  of  pharmacy.  The  raising  of  a  library  fund  by  the 
Alumni  Association  of  the  school  is  a  step  in  the  right  direction,  and 
I  am  happy  to  say  that  our  members  have  not  only  supported  it  in¬ 
dividually,  but  the  Association  as  a  whole  has  made  a  substantial 
contribution  to  the  fund. 

If  the  school  is  to  do  its  share  in  advancing  the  knowledge  of  the 
action  of  drugs  in  disease  and  the  development  of  new  and  better 
remedies,  it  must  encourage  research  in  every  possible  way.  Not 
only  must  there  be  provided  the  necessary  laboratories  and  equipment, 
but  provisions  must  be  made  to  finance,  in  part  at  least,  as  many  as 
possible  of  the  students  who  demonstrate  a  special  aptitude  for  in¬ 
vestigational  work.  The  customary  way  of  doing  this  is  for  individ¬ 
uals  and  organizations  that  are  able  to  endow  research  or  teaching 
fellowships.  I  believe  that  this  Association  should  encourage  in  every 
way  the  establishment  of  such  fellowships  and,  if  possible,  it  should 
take  the  lead  by  being  one  of  the  first  to  establish  a  fellowship  of  this 
kind. 
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In  1924,  when  the  school  received  its  first  appropriation  for  main¬ 
tenance  from  the  state,  the  enrollment  was  200  in  round  numbers. 
The  amount  appropriated  at  that  time  was  $10,000.00  per  year  or  about 
$50.00  per  student.  The  enrollment  for  the  year  just  ended  was  360 
in  round  numbers  and  three  instead  of  two  years  of  instruction  are 
now  given,  both  of  which  have  increased  the  cost  of  operation  ma¬ 
terially.  In  1932,  when  the  minimum  four-year  course  goes  into 
effect,  additional  teachers  and  supplies  will  be  needed,  so  that  the 
cost  of  operation  will  be  further  increased.  An  additional  appropria¬ 
tion  of  $15,000.00  by  the  state  will  enable  the  school  to  meet  this  ad¬ 
ditional  cost  of  operation  and  to  conduct  its  work  in  a  creditable  way. 
As  the  drug  industries  of  Maryland  pay  taxes  on  an  assessed  valua¬ 
tion  of  over  $40,000,000,  I  believe  that  we  are  justified  in  asking  for 
an  increased  appropriation  for  our  school  and  this  Association  should 
support  a  movement  to  that  end  when  the  proper  time  comes. 

The  Work  of  the  Board  of  Pharmacy 

As  a  corollary  to  the  discussion  on  pharmaceutical  education,  I 
should  like  to  refer  briefly  to  the  work  of  the  Board  of  Pharmacy. 
During  the  past  year  I  have  informed  myself  of  the  nature  of  the 
work  done,  and  I  have  been  utterly  amazed  at  the  magnitude  of  the 
task  which  the  law  imposes  upon  it.  Not  only  does  the  Board  con¬ 
duct  the  examinations  for  registration  as  pharmacists  and  assistant 
pharmacists,  but  it  also  is  engaged  constantly  in  extension  activities 
of  far  reaching  consequences.  In  addition  to  its  work  with  the  Na¬ 
tional  Association  of  Boards  of  Pharmacy,  certain  co-operative  ac¬ 
tivities  are  carried  out  with  individual  state  boards.  The  Maryland 
Board  of  Pharmacy  participated  in  the  annual  convention  of  the  Na¬ 
tional  Association  of  Boards  of  Pharmacy  at  Portland,  Maine,  and 
took  a  very  important  part  in  the  conference  of  Boards  and  Colleges 
of  Pharmacy  at  Atlantic  City.  It  was  my  pleasure  to  assist  the 
Board  in  examinations  in  practical  pharmacy  just  recently,  and  I 
know  how  laborious  its  work  is  and  how  earnestly  it  is  undertaken 
and  carried  forward  by  the  members.  I  think  that  every  pharma¬ 
cist  in  this  state  should  appreciate  the  high  character  of  the  Board’s 
work  and  should  assist  it  in  every  way. 

The  Pharmacist’s  Responsibility  Under  the  Law 

I  should  like  to  make  brief  reference  to  the  problems  which  have 
come  to  pharmacy  as  a  result  of  the  adoption  of  the  eighteenth  amend¬ 
ment  and  to  those  which  have  arisen  as  abuses  of  the  so-called  ex¬ 
empt  narcotic  provisions  of  the  Harrison  Act.  I  am  not  one  of  those 
who  think  that  pharmacy  has  suffered  irreparable  damage  because 
of  either  of  these  two  legal  enactments.  However,  nothing  but  harm 
can  come  from  a  denial  that  certain  abuses  have  sprung  from  these 
laws.  I  shall  discuss  them  no  further  than  to  say  that  I  firmly  be¬ 
lieve  that  the  illicit  traffic  in  intoxicants  is  but  a  passing  phase  and 
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that  time  and  good  sense  will  completely  eradicate  the  sinister  in' 
tention  which  seems  to  attach  to  some  pharmacists  in  their  conduct 
under  the  law.  This  does  not  mean  that  this  Association  and  the  indi¬ 
vidual  members  should  not  express  their  emphatic  disapproval  of  any 
lawlessness  on  the  part  of  pharmacists.  On  the  contrary,  I  believe 
we  should  condemn  all  willful  and  deliberate  violations  of  the  law  as 
strongly  as  possible.  We  should  refuse  to  condone  the  conduct  of 
any  pharmacist  which  violates  the  accepted  ethical  and  professional 
standards  of  the  profession.  And  I  think  our  attitude  should  be  tne 
same  toward  those  who  cater  to  the  desires  of  the  drug  addict  ip 
the  sale  of  paregoric  and  other  exempt  narcotics.  While  I  do  not 
think  that  any  crisis  exists  or  that  any  emergency  has  arisen,  I  do 
feel  that  as  members  of  this  Association  and  as  members  of  an  an¬ 
cient  and  honorable  calling  we  should  be  alert  to  discourage  and 
prevent  any  violation  of  the  trust  imposed  on  us  by  the  law.  We  can 
serve  our  individual  interests  in  no  better  way  than  in  upholding  in 
a  strict  and  unyielding  manner  the  highest  traditions.  It  is  nothing 
short  of  practical  idealism,  and  this  is  nothing  but  common  sense. 

I  should  also  like  briefly  to  refer  to  the  work  done  during  the 
past  year  by  the  Bureau  of  Food  and  Drugs  of  the  State  Depart¬ 
ment  of  Health.  I  have  had  occasion  to  visit  the  bureau  in  my  official 
capacity  several  times  during  the  past  year.  Several  of  the  major 
activities  of  this  bureau  have  been  discussed  with  me.  I  have  been 
especially  interested  in  the  control  work  done  in  the  collection  and 
analysis  of  drugs  and  their  preparations.  I  have  become  convinced 
that,  while  the  official  purpose  of  this  bureau  is  the  enforcement  of 
the  Pure  Food  and  Drug  Law,  its  real  object  is  to  raise  to  the  very 
highest  standard  possible  the  quality  of  the  medicinal  preparations 
manufactured  and  sold  in  this  state.  Only  on  the  rarest  occasions  has 
the  bureau  resorted  to  the  courts,  but  rather  has  relied  on  equitable 
grounds  to  bring  about  the  desired  condition.  Another  difficult  work 
which  the  bureau  carries  on  is  the  enforcement  of  the  pharmacy  and 
drug  laws.  Not  only  is  this  a  difficult  task,  but  it  is  one  requiring 
tact  and  a  high  sense  of  public  duty.  I  earnestly  suggest  that  this 
Association  co-operate  fully  and  heartily  with  the  state  authorities  in 
bringing  about  and  maintaining  the  best  condition  possible  in  drug 
circles  throughout  the  state. 

When  the  Association  brought  about  the  arrangements  for  the 
proper  enforcement  of  our  pharmacy  laws  under  the  direction  of  the 
Board  of  Health,  it  was  realized  that  the  success  of  that  effort,  so 
vital  to  the  progress  of  pharmacy  in  this  state,  would  depend  to  a 
great  extent  on  the  man  chosen  to  fill  the  newly  created  position  of 
Deputy  Food  and  Drug  Commissioner.  The  pharmaceutical  interests 
of  the  state  felt  that  a  man  should  be  chosen  who  in  addition  to  the 
other  qualifications  usually  required,  should  be  acquainted  with  con¬ 
ditions  in  our  own  state  and  who  by  actual  experience,  was  familiar 
with  the  problems  of  the  pharmacist  and  sympathetic  with  his  diffi- 
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culties  in  meeting  the  necessary  but  exacting  requirements  of  the 
various  laws  regulating  his  activities.  The  industry  realized  that  it 
needed  an  advisor  and  guide  as  well  as  a  strict  administrator  in  its 
efforts  to  better  pharmaceutical  conditions  in  Maryland.  Fortunately 
for  every  one  connected  with  pharmacy,  our  selection  for  the  position 
was  interested  in  the  opportunity  for  service  which  the  position  offered 
and  was  acceptable  to  the  Board  of  Health.  He  has  given  the  diffi¬ 
cult  duties  of  his  position  complete  loyalty  and  has  discharged  them 
in  such  an  excellent  manner  as  to  bring  about  to  a  remarkable  extent, 
the  improvement  in  conditions  which  were  desired  and  at  the  same 
time  to  win  the  confidence  and  esteem  of  the  pharmacists  and  the 
health  authorities. 

More  important  from  the  standpoint  of  the  pharmacists,  he  has 
won  their  affection  and  is  undobutedly  carrying  on  today  one  of  the 
most  important  activities  in  the  state  when  it  is  realized  that  he  is 
acting  as  secretary  and  treasurer  of  the  Board  of  Pharmacy  and  as 
editor  of  the  Maryland  Pharmacist. 

The  pharmaceutical  interests  of  this  state  and  especially  the 
members  of  this  Association  owe  Dr.  R.  L.  Swain  a  great  debt  of  grati¬ 
tude  for  his  constructive  work  in  their  behalf  in  the  important  field 
to  which  he  has  so  unselfishly  and  so  effectively  given  his  efforts — 
and  especially  for  establishing  these  new  activities  on  such  a  sound 
and  enduring  basis. 

Relation  of  the  Chain  Store  to  the  Future 

No  discussion  of  current  conditions  would  be  complete  without 
some  reference  to  the  growth  of  the  chain  store  and  to  the  importance 
of  it  to  the  prosperity  of  the  independent  retail  dealer.  This  sub¬ 
ject  is  one  of  many  ramifications.  It  is  entirely  too  large  to  be 
treated  in  a  casual  manner,  and  I  should  be  tempted  to  go  into  it 
much  more  fully  were  it  not  for  the  fact  that  I  know  it  will  receive 
ample  attention  at  the  hands  of  the  committee  on  commercial  interests. 
However,  I  do  not  want  to  pass  this  over  without  a  few  general  ob¬ 
servations.  First,  I  feel  that  pharmacy,  despite  the  centuries  of  its 
history  and  the  proud  traditions  which  embellish  it,  is  nevertheless 
undergoing  a  period  of  change  and  readjustment.  No  more  convinc¬ 
ing  evidence  is  required  than  the  progress  which  is  being  made  in 
pharmaceutical  education.  This  is  further  emphasized  by  the  earnest 
and  valuable  work  of  the  national  and  state  pharmaceutical  associa¬ 
tions  and  by  the  research  activities  bemg  carried  on  under  the  auspices 
of  organizations  concerned  with  the  purely  business  side  of  pharmacy. 
From  all  of  these  activities  I  feel  that  something  fine  will  come.  I 
am  absolutely  convinced  that  pharmacy  in  the  future  will  be  a  dig¬ 
nified  and  respected  profession.  The  fundamental  value  of  the  ser¬ 
vice  which  it  renders,  the  intimate  relationship  between  it  and  the 
public  welfare  and  the  frank  and  fearless  manner  in  which  the  pro¬ 
fession  itself  has  faced  its  tasks  and  responsibilities,  all  point  to  a 
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future  full  of  promise.  True  present  day  conditions,  with  cut  prices 
and  almost  complete  demoralization  in  the  field  of  distribution,  have 
precipitated  some  acute  problems.  Just  how  to  meet  them  is  most 
difficult  to  say.  However,  I  am  convinced  that  we  should  seek  to 
modernize  our  methods  of  doing  business  and  thus  be  able  to  meet 
conditions  face  to  face  rather  than  in  retreat.  There  has  never  been 
a  time  when  constructive  and  intelligent  optimism  is  so  much  in  de  ¬ 
mand.  A  pessimistic  attitude  is  simply  fatal.  '  I  am  also  convinced 
beyond  a  shadow  of  doubt  that  the  future  of  the  independent  phar¬ 
macist  depends  not  only  upon  a  modern  viewpoint  on  commercial  prob¬ 
lems,  but  the  maintenance  of  the  soundest  professional  status.  It  is 
this  aspect  of  pharmacy  which  makes  it  possible  to  meet  the  problems 
of  the  future  with  assurance.  Pharmacy  must  discontinue  follow¬ 
ing  every  phantom  movement  and  will-o’-the-wisp  tendency  and  must 
pattern  its  future  policy  upon  its  bed  rock  foundations.  I  mean  by 
this  that  every  pharmacist  should  resolve  to  raise  the  professional 
standard  of  his  own  store  and  should  endeavor  to  maintain  the  most 
satisfactory  contacts  with  the  medical  and  dental  professions  and  all 
of  the  other  groups  rendering  an  essential  public  health  service.  This 
does  not  mean,  and  is  not  intended  to  mean,  that  sidelines  be  discon¬ 
tinued  and  that  every  drug  store  should  blossom  forth  as  an  ethical 
store  over  night.  On  the  other  hand,  I  think  it  elemental  that  we 
must  maintain  the  professional  side  of  pharmacy  as  its  distinctive 
and  paramount  side.  We  should  elevate  ourselves  and  our  places 
of  business  to  reflect  this  fundamental  purpose.  I  am  quite  satisfied 
that  had  this  been  our  controlling  ambition  years  ago,  and  if  we 
had  kept  our  course  true  to  the  promptings  of  our  highest  purposes, 
pharmacy  would  not  now  be  so  sorely  beset.  There  remains  no  other 
course  open  to  us  now.  We  must  emphasize  our  professional  activities 
and  must  each  strive  to  be  worthy  of  the  confidence  and  trust  which 
is  our  due  by  virtue  of  the  work  which  we  do.  Such  an  attitude, 
coupled  with  a  modern  conception  of  business,  will  reduce  the  chain 
store  to  a  position  of  impotence  in  the  drug  field. 

Importance  of  the  Work  of  the  N.  A.  R.  D. 

Closely  related  to  the  purely  commercial  problems  confronting 
pharmacy  are  the  functions  and  activities  of  the  National  Associa¬ 
tion  of  Retail  Druggists.  This  organization  has  for  years  been  de¬ 
voted  to  the  business  welfare  of  the  pharmacist,  and  has  done  out¬ 
standing  work  in  his  behalf.  For  well  over  a  quarter  of  a  century 
the  material  welfare  of  the  pharmacist  has  received  the  earnest  at¬ 
tention  of  this  aggressive  body.  The  results  which  have  rewarded 
these  efforts  have  been  of  far  reaching  consequences.  This  organi¬ 
zation,  through  its  national  membership  and  the  contacts  enjoyed 
with  the  legislative  and  ministerial  agencies  of  the  government,  has 
been  quite  succesful  in  developing  a  satisfactory  attitude  on  their 
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part  toward  the  practice  of  pharmacy  and  the  retail  drug  business. 
I  bespeak  for  this  organization  your  continued  interest  and  support. 

Our  Debt  to  the  T.  A.  M.  P.  A. 

In  closing,  I  want  to  express  my  very  earnest  thanks  to  the  Trav¬ 
elers’  Auxiliary.  I  know  just  how  hard  is  the  work  which  the  T.  A. 
M.  P.  A.  does,  and  I  know  just  how  much  pleasure  and  happiness  each 
member  gets  out  of  it.  It  is  the  best  example  of  wholehearted  co¬ 
operation  that  has  ever  come  to  my  attention.  In  a  very  literal  sense 
this  group  functions  for  no  other  purpose  than  to  make  happy  and  care 
free  the  annual  convention  of  the  parent  organization,  and  it  is 
simply  amazing  the  enthusiasm  and  life  which  are  put  into  the  ac¬ 
complishment  of  this  purpose.  As  president  of  the  Maryland  Phar¬ 
maceutical  Association,  I  take  pleasure  in  expressing  my  debt  to  them. 
It  has  been  a  most  pleasurable  experience  to  work  with  them,  and  I 
appreciate  most  heartily  their  working  with  me. 

Our  Associate  Members 

Now  a  word  about  our  relations  with  the  retail  pharmacists  of 
the  District  of  Columbia  and  I  shall  finish.  I  am  very  glad  that  pro¬ 
vision  is  made  for  them  to  join  with  us  as  associate  members.  I  am 
also  very  glad  that  so  many  of  them  have  come  into  this  Association  in 
this  way.  This  has  been  most  valuable  to  us,  as  it  has  brought  us  into 
friendly  contacts  with  some  of  the  finest  characters  that  we  have 
ever  known.  The  mere  mention  of  Pearson,  Hilton,  Easterday,  Herbst, 
Parker,  Taylor,  Bradbury  and  many  others  emphasizes  the  pleasure 
and  the  benefits  of  their  affiliation  with  us.  I  earnestly  hope  that 
these  associations  may  continue  and  that  as  the  years  come  and  go  the 
ties  of  friendship  may  be  strengthened  and  that  we  may  face  the 
shadows  of  eventide  with  that  warmth  of  spirit  which  comes  from 
good  fellowship  and  the  knowledge  of  work  well  done. 

As  a  final  thought  I  wish  to  thank  each  and  every  one  for  the  as¬ 
sistance  which  they  have  given  me.  From  the  fullness  of  my  heart, 
I  wish  to  acknowledge  my  great  indebtedness  to  my  pharmaceutical 
colleagues.  I  also  want  to  state  that  the  knowledge  of  their  friendship 
will  always  remain  my  priceless  possession,  and  I  shall  cherish  with 
an  ever  increasing  fervor  the  experiences  which  have  been  mine. 

Summary  of  Recommendations 

1.  That  each  committee  ho‘ld  at  least  one  meeting  a  year  in 
between  the  annual  meetings. 

2.  That  this  Association  express  its  just  pride  in  the  high  ac¬ 
complishments  of  the  A.  Ph.  A. 

3.  That  we  invite  the  A.  Ph.  A.  to  hold  its  1930  convention  in 
Baltimore,  and  that  we  urge  all  of  the  pharmaceutical  organizations 
of  the  state,  the  head  of  the  municipal  government,  civic  organi¬ 
zations,  etc.,  to  join  with  us  in  accomplishing  this  purpose. 
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4.  That  the  sum  of  $2,500.00  be  set  aside  from  the  journal 
account  as  a  surplus  fund  and  that  withdrawals  from  this  fund  be 
only  by  the  order  of  the  Executive  Committee. 

5.  That  all  accumulated  funds  in  the  journal  account  and 
Treasurer’s  account  be  paid  into  the  surplus  fund  consistent  with 
the  proper  financing  of  the  current  activities  of  the  Association. 

6.  That  the  collection  'of  dues  be  placed  on  a  sound  business 
basis,  and  that  a  system  of  monthly  statements  be  inaugurated. 

7.  That  the  salary  of  the  Treasurer  be  raised  to  $100.00  per 

year. 

8.  That  the  Treasurer  of  the  Association  be  made  a  member 
of  the  Committee  on  Publications. 

9.  That  we  approve  increased  state  support  for  pharmaceutical 
education,  and  that  we  support  a  movement  to  that  end  when  the 
proper  time  comes. 

10.  That  this  Association  cooperate  fully  with  state  and  fed¬ 
eral  officials  in  bringing  about  and  maintaining  the  best  conditions 
possible  in  drug  circles  throughout  the  state. 

(Applause,  long  continued,  members  standing). 

Mr.  Strasburger  :  Mr.  Chairman,  we  have  just  listened  to  the 
excellent  address  of  the  President,  and,  as  is  customary,  I  wish  to 
make  the  motion  that  it  be  referred,  as  usual,  to  the  Committee  on 
Resolutions. 

(Motion  seconded). 

Chairman  Colborn  :  It  has  been  regularly  moved  and  sec¬ 
onded  that  the  President’s  Address  be  referred  to  the  Committee 
on  Resolutions.  What  is  your  pleasure? 

Mr.  William  C.  Powell:  Mr.  Chairman,  it  seems  to  me  there 
is  a  special  recommendation  in  the  address  which  is  not  covered  in 
the  summary,  that  is,  the  especial  recommendation  of  a  reserve 
fund,  as  I  understand  it.  I  think  this  special  committee  on  the 
reserve  fund  should  be  formed. 

Mr.  Samuel  Y.  Harris:  Recommendation  No.  4  takes  care  of 

that. 

(Motion  then  put  to  vote  and  carried). 

(President  Allen  resumed  the  Chair). 

President  Allen  :  The  next  on  the  program  is  the  Report  of 
the  Executive  Committee,  Mr.  Neal. 

Mr.  Charles  C.  Neal:  Mr.  President,  the  Executive  Committee 
has  held  the  usual  number  of  meetings  since  our  last  annual  gather¬ 
ing,  and  I  shall  read  the  report  of  the  business  transacted.  The  first 
meeting,  of  course,  is  the  one  at  which  the  President,  after  selecting 
his  committees,  brings  them  to  the  Executive  Committee  for  approval. 
(Reading) 
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REPORT  OF  THE  EXECUTIVE  COMMITTEE 

A  meeting  of  the  Executive  Committee  was  held  at  the  Hotel 
Rennert,  Baltimore,  Maryland,  on  Monday  evening,  August  6th,  1928. 
The  following  members  were  present:  C.  C.  Neal,  Howell  W.  Allen, 
Robert  L.  Swain,  Charles  L.  Meyer,  L.  V.  Johnson,  D.  R,  Millard, 
G.  P.  Hetz  and  E.  F.  Kelly. 

President  Allen  submitted  the  following  committee  appointments 
with  the  request  that  the  appointment  of  the  Committee  on  the  School 
of  Pharmacy  be  deferred  until  later  and  that  the  present  members 
serve  for  the  present: 

Committee  on  Pharmacy 

John  C.  Krantz,  Jr.,  Chairman,  Baltimore;  H.  L.  Gordy,  Salis¬ 
bury;  Aquilla  Jackson,  Baltimore;  Jos.  E.  Harned,  Oakland;  H.  W. 
Matheny,  Cumberland;  L.  F.  Bradley,  Washington. 

Committee  on  Publications 

Charles  L.  Meyer,  Chairman,  Baltimore;  Howell  W.  Allen,  Bal¬ 
timore;  M.  Strasburger,  Baltimore;  S.  Y.  Harris,  Baltimore;  H.  S. 
Harrison,  Baltimore;  G.  P.  Hetz,  Baltimore;  M.  G.  Goldstein,  Wash¬ 
ington;  W.  L.  Morgan,  Wilmington. 

Committee  on  Entertainment 

W.  L.  Pearce,  Chairman,  Baltimiore;  E.  W.  Piper,  Baltimore; 
M.  Strasburger,  Baltimore;  E.  F.  Fequard,  Baltimore;  W.  G.  Lauer, 
Baltimore;  W.  P.  Herbst,  Washington. 

Committee  on  Membership 

C.  L.  Armstrong,  Chairman,  Baltimore;  D.  E.  Steiner,  Balti¬ 
more;  C.  L.  Ellicott,  Catonsville;  J.  J.  Carroll,  Catonsville;  G.  G. 
Franz,  Baltimore;  A.  A.  M.  Dewing,  Centreville;  H.  R.  Yingling, 
Baltimore;  Edwin  Stehl,  Baltimore;  Junius  Millard,  Baltimore;  N. 
D.  Parker,  Washington. 

Committee  on  School  of  Pharmacy 

R.  E.  Lee  Williamson,  Chairman,  Baltimore;  John  C.  Muth, 
Baltimore;  C.  L.  Meyer,  Baltimiore;  J.  B.  Thomas,  Baltimore;  H. 
A.  B.  Dunning,  Baltimore;  D.  R.  Millard,  Baltimore;  A.  R.  L.  Dohme, 
Baltimore. 

Committee  on  Commercial  Interests 

G.  W.  Colborn,  Chairman,  Princess  Anne;  George  Karmann, 
Baltimore;  W.  B.  Spire,  Mt.  Rainier;  L.  S.  Williams,  Baltimore; 
A.  F.  Ludwig,  Baltimore,  A.  C.  Taylor,  Washington. 

Committee  on  Legislation 

S.  Y.  Harris,  Chairman,  Baltimore;  C.  D.  Routzahn,  Mt.  Airy; 
Parker  Cook,  Baltimore;  L.  V.  Johnson,  St.  Michaels;  A.  L.  Lyon, 
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Havre  de  Grace;  D.  R.  Millard,  Baltimore;  Lloyd  N.  Richardson, 
Bel  Air;  R.  S.  McKinney,  Taneytown;  E.  R.  Downes,  Baltimore;  W. 
G.  Lauer,  Baltimore;  S.  L.  Hilton,  Washington. 

On  motion  of  Mr.  Millard,  seconded  by  Mr.  Meyer  and  carried, 
the  appointments  were  confirmed  and  the  request  approved. 

After  a  general  discussion  of  the  matter,  it  was  moved  by  Mr. 
Millard  that  the  expenses  of  elected  delegates  to  meetings  of  the 
American  Pharmaceutical  Association  and  the  National  Association 
of  Retail  Druggists  be  paid  up  to  $75.00.  The  motion  was  seconded 
by  Mr.  Johnson  and  carried. 

Mr.  S.  Y.  Harris  was  elected  as  delegate  to  the  Portland,  Maine, 
meeting  of  the  A.  Ph.  A.,  and  Miss  Olive  Cole  as  alternate  on  motion 
of  Mr.  Swain,  seconded  by  Mr.  Millard  and  carried. 

On  motion  of  Mr.  Meyer,  seconded  by  Mr.  Swain  and  carried, 
the  President  and  Secretary  were  authorized  to  elect  the  delegates 
and  alternates  to  the  San  Francisco  meeting  of  the  N.  A.  R.  D. 

A  letter  from  Secretary  S.  C.  Henry  of  the  N.  A.  R.  D.  was  read 
in  which  the  Association  was  requested  to  select  a  member  in  each 
congressional  district  of  the  State  to  cooperate  with  similar  repre¬ 
sentatives  of  other  retail  groups  in  furthering  the  passage  of  the 
Capper-Kelly  Bill,  their  names  to  be  reported  to  the  N.  A.  R.  D. 
On  motion  of  Mr.  Millard,  seconded  by  Mr.  Hetz  and  carried,  the 
President  was  authorized  to  select  such  representatives. 

It  was  decided,  on  motion  by  Mr.  Allen,  seconded  by  Mr.  Hetz 
and  carried,  to  hold  a  sectional  meeting  at  the  Hotel  Wicomico,  Salis¬ 
bury,  Maryland,  on  Monday,  October  8th,  1928,  and  Mr.  L.  V.  Johnson 
to  make  all  necessary  arrangements,  in  cooperation  with  the  Presi- 
'dent,  the  Editor  and  the  Secretary,  for  the  meeting.  Mr.  Johnson 
•asked  that  a  meeting  of  the  Executive  Committee  be  held  about 
September  5th,  1928,  to  complete  all  arrangements  for  the  meeting. 

Mr.  Arthur  J.  Storch  was  elected  an  active  member  on  motion 
by  Mr.  Hetz,  seconded  by  Mr.  Kelly  and  passed. 

The  several  matters  referred  to  the  Committee  during  the  an¬ 
nual  meeting  were  discussed  at  length  and  plans  made  for  carrying 
them  out  in  accordance  with  the  wishes  of  the  meeting. 

The  meeting  then  adjourned. 

A  meeting  of  the  Executive  Committee  was  held  at  the  Hotel 
Rennert  on  Tuesday  evening,  February  12th,  1929,  with  the  follow¬ 
ing  members  present:  Chairman  Neal;  Allen,  Johnson,  Millard, 
Edwards,  Meyer,  Hetz,  Swain,  and  Kelly.  Messrs.  H.  R.  Rudy,  D. 
P.  Schindel,  R.  E.  L.  Williamson,  M.  Strasburger,  L.  S.  Williams, 
and  A.  G.  DuMez  were  present  by  invitation. 

The  Executive  Committee  of  the  Travelers’  Auxiliary  were  in¬ 
vited  to  meet  jointly  with  the  Executive  Committee  and  the  follow¬ 
ing  members  were  present:  Piper,  Manchester,  Requard,  Hollings- 
head,  Weller,  Helm,  and  Love. 
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President  Allen  was  the  host  at  dinner,  after  which  a  rising  vote 
of  thanks  for  his  hospitality  was  tendered  him. 

The  Chairman  welcomed  the  representatives  of  the  Travelers’ 
Auxiliary  and  referred  to  the  benefit  both  bodies  gained  from  these 
annual  joint  meetings  at  which  their  mutual  problems  could  be 
freely  discussed.  He  called  on  President  Allen  and  President  Piper 
each  of  whom  spoke  briefly  about  the  plans  of  their  respective 
organizations. 

There  followed  a  general  discussion,  a  good  part  of  which  dealt 
with  the  date  and  place  of  the  next  annual  meeting  and  plans  for  it, 
after  which  the  representatives  of  the  Travelers’  Auxiliary  with¬ 
drew. 

Letters  from  hotels  in  New  Jersey  and  Virginia  were  read  invit¬ 
ing  the  Association  to  meet  with  them.  On  motion  of  Mr.  Millard, 
seconded  by  Mr.  Meyer  and  carried,  these  invitations  were  declined 
with  thanks. 

Invitations  from  Ocean  City,  Md.,  and  Buena  Vista  Springs,  Pa., 
were  read  and  after  a  general  discussion,  it  was  moved  by  Mr. 
Millard  that  the  Chairman  appoint  a  committee  of  five,  including 
a  representative  of  the  Travelers’  Auxiliary,  to  visit  Ocean  City  and 
get  complete  information  about  the  facilities  and  to  repiort  to  the 
Executive  Committee  at  a  meeting  to  be  held  on  Tuesday  evening, 
March  5,  1929.  The  motion  was  seconded  by  Mr.  Hetz  and  carried. 
Messrs.  Millard,  Allen,  Johnson,  Neal,  and  Piper  were  appointed 
on  this  committee. 

Messrs.  Harry  Levin,  Samuel  I.  Raichlen,  Louis  R.  Rosenthal, 
Morris  A.  Yarmak,  E.  L.  Vehrencamp,  Philip  Kramer,  Medford  C. 
Wood,  Bernard  G.  Shure,  Hammond  N.  Anstine,  and  Frank  L.  Scis- 
kowski  were  elected  as  members  on  motion  of  Mr.  Meyer,  seconded 
by  Mr.  Swain  and  carried. 

On  motion  of  Mr.  Millard,  seconded  by  Mr.  Meyer  and  carried, 
the  resignation  of  Lloyd  G.  Pray  fnom  associate  membership  was 
accepted. 

President  Allen  announced  the  reappointment  of  the  present 
Committee  on  the  School  of  Pharmacy:  R.  E.  L.  Williamson,  Chair¬ 
man;  John  C,  Muth,  C.  L.  Meyer,  H.  A.  B.  Dunning,  D.  R.  Millard, 
A.  R.  L.  Dohme — and  the  appointment  of  L.  M.  Kantner  to  fill  the 
unexpired  term  of  the  late  J.  B.  Thomas.  On  motion  of  Mr.  Millard, 
seconded  by  Mr.  Hetz  and  carried,  these  appointments  were  approved. 

Treasurer  Hetz  presented  a  detailed  statement  of  the  dues  owed 
to  and  the  financial  condition  of  the  Association  for  the  information 
of  the  committee,  which  was  generally  discussed.  It  was  moved 
by  Mr.  Edwards  that  the  President,  Secretary  and  Former  Presi¬ 
dent  Harris  be  appointed  a  committee  to  cooperate  with  the  Treas¬ 
urer  in  the  collection  of  the  unpaid  dues.  Motion  was  seconded  by 
Mr.  Millard  and  carried. 
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The  coming  sectional  meeting  to  be  held  in  Western  Maryland 
was  the  next  topic  of  discussion.  On  motion  lOf  Mr.  Johnson,  sec¬ 
onded  by  Mr.  Hetz  and  carried,  it  was  decided  to  hold  this  meeting 
in  Hagerstown,  and  D.  P.  Schindel,  H.  R.  Rudy,  and  W.  K.  Edwards 
were  appointed  as  a  committee  to  make  arrangements  for  the  meet¬ 
ing,  including  the  selection  of  date  and  time. 

In  the  absence  of  Chairman  Harris  of  the  Committee  on  Legis¬ 
lation,  Mr.  Swain  submitted  for  consideration  Senate  Bill  No.  85 
“An  Act  to  regulate  the  sale  of  caustic  acids,  caustic  alkalies  and 
preparations  thereof,  and  mineral  or  chemical  salts  intended  for 
household  and  agricultural  uses — etc,”  and  a  bill  known  as  House 
Bill  36  and  Senate  Bill  45. 

It  was  mjoved  by  Mr.  Millard  that  the  Association,  through  its 
Executive  Committee  record  its  opposition  to  the  provisions  of 
Senate  Bill  No.  85  except  in  so  far  as  they  apply  to  concentrated 
lye,  and  that  the  Committee  on  Legislation  be  requested  to  take 
appropriate  action.  The  motion  was  seconded  by  Mr.  Meyer  and 
carried. 

On  motion  of  Mr.  Johnson,  seconded  by  Mr.  Edwards  and  car¬ 
ried,  the  Committee  on  Legislation  was  requested  to  oppose  the 
enactment  of  the  measure  known  as  House  Bill  36  and  Senate 
Bill  45. 

The  meeting  then  adjourned  to  meet  on  Tuesday  evening, 
March  5,  1929. 

In  accordance  with  arrangements  made  at  the  meeting  on  Feb¬ 
ruary  12th,  a  meeting  of  the  committee  was  held  at  the  Hotel  Rennert 
on  Friday  evening,  March  5,  1929,  with  the  following  members 
present:  Neal,  Millard,  Meyer,  Allen,  Hetz,  and  Kelly. 

Mr.  Neal  reported  for  the  special  committee  appointed  at  the 
meeting  on  February  12th  to  visit  Ocean  City  and  get  complete 
information  about  facilities,  that  the  members  of  the  committee 
visited  Ocean  City  on  February  24th  and  after  an  inspection  of  con¬ 
ditions  and  later  correspondence  with  the  management  lOf  the  Hotel 
Atlantic,  were  of  the  opinion  that  the  next  annual  meeting  could  be 
satisfactorily  accommodated  at  Ocean  City.  For  the  committee,  Mr. 
Neal  recommended  that  the  meeting  be  held  there. 

Mr.  Millard  moved  that  the  next  annual  meeting  of  the  Asso¬ 
ciation  be  held  at  Ocean  City,  Md.,  on  June  25,  26,  27,  28,  1929,  with 
the  Headquarters  at  the  Hotel  Atlantic.  The  motion  was  seconded 
by  Mr.  Meyer  and  carried. 

On  motion  by  Mr.  Meyer,  seconded  by  Mr.  Millard  and  carried, 
L.  V.  Johnson,  St.  Michaels,  Md.,  was  elected  Local  Secretary  and 
was  authorized  to  select  his  associates  as  a  local  committee. 

Mr.  Raymond  Manheimer  was  elected  a  member  of  the  Associa¬ 
tion  on  motion  of  Mr.  Millard,  seconded  by  Mr.  Hetz  and  carried. 

It  was  moved  by  Mr.  Millard  that  the  Association  be  recorded 
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as  opposed  to  Senate  Bill  No.  44,  introduced  by  Mr.  Colgan,  and  that 
the  Legislative  Committee  be  requested  to  take  such  action  as  is 
found  necessary.  The  motion  was  seconded  by  Mr.  Allen  and  carried. 

House  Bill  No.  280,  introduced  by  Mr.  Hofferbert,  and  House 
Bill  No.  312,  introduced  by  Mr.  Hicks  were  considered  and,  on  mo¬ 
tion  of  Mr.  Millard,  seconded  by  Mr.  Hetz,  were  referred  to  the 
Legislative  Committee  with  power  to  act  for  the  Association  after 
consultation  with  the  Maryland  Board  of  Pharmacy. 

A  meeting  of  the  committee  was  held  at  the  New  Alexander 
Hotel,  Hagerstown,  Md.,  on  Monday,  April  29,  1929.  The  following 
members  were  present:  Neal,  Allen,  Johnson,  Meyer,  Edwards, 
Hetz,  Swain,  and  Kelly.  Messrs.  G.  W.  Colborn,  L.  S.  Williams, 
and  S.  Y.  Harris  were  present  by  invitation. 

On  motion  by  Mr.  Edwards,  seconded  by  Mr.  Hetz  and  carried, 
Messrs.  Jacob  B.  Davis,  William  H.  Thompson,  and  Nathan  L. 
Chislow  were  elected  to  membership  in  the  Association. 

The  resignation  of  Mr.  S.  L.  Willard  which  was  tendered  on 
account  of  his  being  no  longer  connected  with  the  drug  industry 
was  accepted  on  motion  by  Mr.  Meyer,  seconded  by  Mr.  Johnsion 
and  carried. 

At  their  request  and  on  motion  of  Mr.  Meyer,  seconded  by  Mr. 
Johnson  and  carried,  the  membership  of  Messrs.  C.  H.  Hudson,  G. 
Frank  Lippold,  and  Dr.  J.  T.  Somers,  and  the  associate-membership 
of  W.  T.  Kerfoot,  Jr.,  was  disoontinued. 

A  letter  from  President  L.  S.  Williams  of  the  Alumni  Associa¬ 
tion,  School  of  Pharmacy,  University  of  Maryland,  was  read  request¬ 
ing  the  support  of  the  Association  toward  the  Library  Fund  of  the 
Alumni  Association.  On  motion  of  Mr.  Meyer,  seconded  by  Mr.  Hetz 
and  carried,  $100.00  was  appropriated  to  this  fund. 

The  committee  gave  further  consideration  to  Resolution  No.  13, 
adopted  at  the  last  annual  meeting,  as  follows: 

‘^Resolved,  that  the  matter  of  devising  means  for  initiating  or 
supporting  propaganda  for  the  education  of  the  public  with  respect 
to  the  work  and  importance  of  pharmacy  be  referred  to  the  Execu¬ 
tive  Committee  for  study  and  such  action  as  they  may  consider 
appropriate.” 

It  was  the  opinion  of  the  committee  that  as  the  first  practical 
step  toward  carrying  out  the  purpose  of  the  resolution,  a  series  of 
af)propriate  articles  might  be  included  in  the  Maryland  Pharmacist 
of  which  reprints  could  be  furnished  to  members  at  cost  for  distri¬ 
bution  to  the  public  and  Editor  Swain  and  the  Committee  on  Publica¬ 
tions  were  requested  to  outline  such  a  plan  for  submission  to  the 
annual  meeting. 

Treasurer  Hetz  informed  the  committee  of  the  financial  status 
of  the  Association  and  of  its  membership,  and  the  financial  situa¬ 
tion  of  the  Maryland  Pharmacist  was  reported  on  by  the  Committee 
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lon  Publications.  After  a  full  discussion,  during  which  President 
Allen  outlined  certain  recommendations  that  he  had  in  mind,  the 
committee  requested  President  Allen  to  complete  his  recommendations 
and  to  submit  them  to  the  committee  before  the  Ocean  City  meeting. 
The  cash  balance  and  resources  of  the  Association  have  increased 
very  satisfactorily  during  the  year  and  are  now  greater  than  ever 
before. 

The  arrangements  for  the  Ocean  City  meeting  were  then  oon- 
sidered  and  were  completed  as  far  as  was  possible.  (The  Com¬ 
mercial  Section,  created  at  the  last  annual  meeting,  will  hold  its 
session  on  Wednesday  afternoon,  June  26th,  and  the  Scientific  Sec¬ 
tion  will  meet  as  heretofore  on  Thursday  afternoon.  Business  ses¬ 
sions  of  the  Association  will  be  held  lOn  Tuesday  afternoon,  the  25th, 
and  on  Wednesday,  Thursday,  and  Friday  mornings.  The  minstrel 
show  is  scheduled  for  Wednesday  evening  and  the  annual  banquet 
for  Thursday  evening.  The  full  program  was  sent  out  to  the 
members  well  in  advance.) 

There  being  no  further  business,  the  meeting  then  adjourned. 

That  recommendation  of  President  Allen  in  relation  to  the 
financial  contributions  of  the  Association  has  been  carefully  gone 
over  by  the  Executive  Committee  and  unanimously  approved. 

As  Chairman  of  the  Executive  Committee  I  would  like  to 
extend  the  thanks  of  the  Committee  to  Mr.  L.  Vernon  Johnson  of 
St.  Michael’s  fior  the  splendid  work  he  has  done  in  acting  as  local 
secretary  and  making  arrangements  for  this  meeting.  His  work  has 
been  very  valuable,  and  the  Executive  Committee  appreciates  it. 

I  thank  you. 

President  Allen  :  Gentlemen,  you  have  heard  the  report  of  Mr. 
Neal,  chairman  of  the  Executive  Committee.  I  believe  I  attended  all 
their  meetings,  and  I  know  they  have  done  a  lot  of  good  work. 

Mr.  L.  M.  Kantner:  I  move  it  be  accepted. 

(Motion  seconded,  put  to  vote  and  carried). 

President  Allen  :  The  next  in  order  is  the  Report  of  the 
Legislative  Committee,  Dr.  Harris.  (Applause). 

(Report  of  Legislative  Committee  read  by  Mr.  Samuel  Y.  Harris, 
Chairman.) 


REPORT  OF  LEGISLATIVE  COMMITTEE 

• 

The  legislatures  of  nearly  all  of  the  states  have  been  in  session 
since  our  last  annual  meeting.  The  legislative  committee  of  this 
Association  has  attempted  to  keep  in  touch  with  those  legislative 
developments  of  pharmaceutical  interest  not  only  in  Maryland,  but 
throughout  the  country  as  a  whole.  There  were  several  bills  of 
interest  to  pharmacists  introduced  into  the  Maryland  legislature. 
As  a  somewhat  detailed  report  of  them  was  presented  to  the  Hagers- 
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town  meeting  lOf  the  Association  and  was  subsequently  published  in 
the  Maryland  Pharmacist,  I  shall  do  no  more  than  make  a  few  cursory 
observations  regarding  them  at  this  time. 

As  you  know,  the  Association  through  this  committee  opposed  the 
passage  of  the  Caustic  Acid  and  Alkali  Bill,  the  Anti-vivisection  Bill 
(otherwise  known  as  the  dog  bill),  the  bill  legalizing  the  charging 
of  a  fee  by  Christian  Science  Healers,  the  bill  giving  blanket  approval 
to  the  peddling,  without  charge,  of  food  stuffs  manufactured  in  the 
state,  also  the  bill  granting  full  registration  to  assistant  pharmacists 
under  a  totally  inadequate  provision  for  competency.  There  were 
other  bills  of  more  or  less  indirect  interest  to  our  profession,  and 
when  thought  advisable,  the  Association  voiced  its  protest.  In  each 
of  the  above  instances,  with  the  exception  of  the  peddlers’  bill,  the 
bills  either  received  an  unfavorable  report  or  else  were  defeated 
when  up  for  passage. 

The  “peddlers”  bill  was  passed,  but  was  vetoed  by  the  Governor, 
as  he  considered  it  an  unwarranted  invasion  of  the  field  occupied  by 
the  neighborhood  store.  In  passing,  the  committee  expresses  its  great 
appreciation  to  the  Governor  for  the  high  sense  of  public  duty  from 
which  the  veto  arose.  In  this  case  the  interest  of  pharmacy  and  the 
retail  drug  business  was  more  or  less  indirect,  but  the  principle 
involved  is  becoming  of  greater  and  greater  significance.  It  is  an 
event  of  no  mean  import  to  have  the  Governor  of  the  state  recognize 
the  character  of  the  principle  involved,  and  this  committee,  in  again 
expressing  its  appreciation  to  the  Governor,  feels  that,  to  a  degree  at 
least,  the  independent  neighborhood  dealer  is  placed  in  a  position  of 
greater  security. 

In  opposing  the  Anti-vivisection  and  the  Christian  Science  Bills, 
the  committee  worked  in  close  co-operation  with  the  representatives 
of  the  medical  profession.  As  chairman  lOf  the  legislative  committee, 
I  feel  that  in  protesting  against  these  bills  the  Association  has 
contributed  not  only  to  the  development  of  a  sounder  public  policy 
and  more  intelligent  conception  of  the  significance  lOf  public  health, 
but  has  presented  to  the  medical  profession  an  altogether  saner  view 
of  the  fundamental  aspects  of  pharmaceutical  work. 

In  approaching  the  field  of  legislation  beyond  our  own  state,  the 
amount  of  data  is  so  extensive  and  so  comprehensive  that  it  is 
virtually  impossible  to  cover  it  in  entirety.  Also  there  is  so  much  of 
related  matter,  including  judicial  decisions,  governmental  regulations 
and  the  quasi-legislative  activities  of  the  Federal  Trade  Commission, 
that  the  committee  has  felt  justified  in  including  in  its  report  at 
least  the  outstanding  developments  of  pharmaceutical  interest  in  this 
field.  With  such  a  diversity  in  the  scope  and  character  of  the  data, 
this  report  will  attempt  no  more  than  a  summarization  and  digest  of 
the  essentials. 

There  were  several  individual  state  attempts  made  to  restrict 
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the  selling  of  medicinal  preparations  to  pharmacists.  The  purpose 
back  of  these  bills  seems  to  have  been  based  on  the  public  health 
aspects  of  the  free  and  unlimited  distribution  of  drugs  and  their 
preparations.  Studies,  somewhat  superficial  it  is  true,  have  shown 
the  need  of  a  more  intelligent  limitation  of  the  sale  of  medicines. 
In  South  Dakota  a  bill  was  introduced  to  accomplish  this  end  which 
restricted  the  sale  of  all  drug  preparations,  including  patent  and 
proprietary  remedies,  to  registered  pharmacists  and  they,  in  turn, 
were  forbidden  to  sell  any  remedy  to  any  person  without  satisfying 
themselves  that  the  purchaser  was  aware  of  the  therapeutic  effects 
of  the  preparation  in  question.  In  Missouri  this  was  attempted  by 
restricting  the  sale  of  all  drugs  and  their  preparations  in  whole  or 
in  part  of  coal  tar  origin  to  registered  pharmacists.  In  New  York 
a  restrictive  sales  bill  was  introduced  into  the  general  assembly  of 
that  state  the  effect  of  which  would  confine  the  sale  of  drugs,  patent 
and  proprietary  medicines  to  registered  pharmacists  and  to  that 
general  class  of  retail  dealers  known  as  registered  stores.  The 
practical  advantages  following  such  legislation  would  be  to  give  the 
state  authorities  s.ome  control  over  all  of  the  avenues  through  which 
medicinal  preparations  reach  the  ultimate  consumer.  In  Oklahoma 
a  completely  restrictive  sales  bill  was  attempted.  Under  its  pro¬ 
visions,  no  drugs,  medicines  of  any  kind,  no  poisons,  including  insec- 
tides  and  fungicides  could  be  sold  by  any  person  other  than  a 
registered  pharmacist  operating  a  store  licensed  by  the  State  Board 
of  Pharmacy.  Other  attempts  of  a  similar  nature  were  made  in 
various  states.  So  far  as  the  committee  has  been  aware,  none  of 
these  bills  were  passed.  The  matter  is,  however,  brought  to  your 
attention  because  the  final  settlement  of  the  problem  is  of  great 
interest  not  only  to  the  pharmaceutical  profession,  but  also  to  certain 
phases  of  public  health  control  which  will  become  more  apparent  as 
studies  of  the  problem  continue.  In  this  connection  it  is  of  interest 
to  note  that  the  California  Pharmacy  Act,  prohibiting  any  dealer 
within  three  miles  <of  a  pharmacy  from  handling  drugs  or  medicines, 
has  been  held  valid  by  the  Supreme  Court  of  that  state. 

The  character  and  scope  of  bills  finding  their  way  into  the  state 
legislatures  were  as  varied  as  usual.  Some  of  them,  aside  from  those 
already  discussed,  were  somewhat  original  and  unique.  In  Missouri 
one  bill  would  require  the  date  of  manufacture  on  all  medicinal 
compounds,  and  another  would  require  the  label  to  contain  the  com¬ 
plete  formula.  In  this  case  the  manufacturers  would  have  been 
compelled  to  submit  the  complete  formula  to  the  State  Health  De¬ 
partment,  and  this  department,  in  turn,  was  authorized  by  law  to 
answer  frankly  and  truthfully  all  inquiries  regarding  the  therapeutic 
properties  and  actual  value  of  the  preparation.  In  Massachusetts  a 
bill  was  introduced  which  would  have  prevented  the  selling  of  any 
patent  medicine  containing  more  than  six  per  cent  alcohol  except  upon 
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a  physician’s  prescription.  In  Connecticut  a  bill  was  sponsored  which 
would  have  restricted  the  sale  of  veronal,  bartitol,  allonol,  'luminal, 
ipral,  medinol,  peralga  and  other  similar  hypnotic  drugs  to  registered 
pharmacists.  In  this  instance  a  most  important  public  health  problem 
was  involved  and  the  bill  should  have  been  passed. 

There  were  special  sales  tax  bills  introduced.  In  Oklahoma  a 
bill  was  considered  which  would  have  imposed  a  special  privilege  tax 
of  ten  per  cent,  on  the  sale  of  cigars,  cigarettes,  snuif,  all  cosmetics, 
perfumes,  hair  tonic  and  dyes.  A  similar  bill,  but  one  much  more 
complex  and  comprehensive,  was  introduced  into  the  legislature  of 
South  Dakota.  Not  only  was  this  a  sales  measure,  but  applied  to 
possession  as  well,  and  would  have  imposed  a  special  tax  on  specified 
products  purchased  outside  the  state.  Sales  tax  bills  were  also  intro¬ 
duced  in  Missouri,  Michigan,  Iowa  and  other  states.  In  Illinois  a  sales 
tax  bill  was  introduced  to  apply  only  to  chain  stores. 

Several  of  the  states  were  called  on  to  consider  the  familiar 
cosmetic  and  acid  and  alkali  bills.  The  latter  measure  with  more  or 
less  modification  was  passed  by  several  of  the  states. 

In  several  states  legislation  was  attempted  to  check  the  growth 
of  the  chain  store.  An  Illinois  bill  provided  for  a  tax  of  one  per 
cent,  ton  gross  receipts  of  the  preceding  year.  A  Missouri  bill  would 
have  imposed  a  graduated  license  ranging  from  five  dollars  per  year 
for  the  first  store,  twenty-five  dollars  for  the  second,  fifty  dollars  for 
the  third,  one  hundred  dollars  for  the  fourth,  one  thousand  dollars 
for  the  fifth,  twenty-five  hundred  dollars  for  the  sixth  and  ten 
thousand  dollars  for  each  location  over  seven.  In  North  Carolina  a 
law  was  held  unconstitutional  which  sought  to  impose  a  special 
tax  on  chain  stores.  Other  attempts  were  made  to  effectively  control 
the  increase  in  the  chain  store.  However,  from  decisions  which  have 
been  handed  down  by  Appellate  Courts,  it  seems  to  be  Well  established 
that  discriminatory  tax  laws  will  not  be  held  in  compliance  with 
constitutional  rights. 

In  national  legislation,  the  Capper-Kelly  Bill  and  the  measure 
designed  to  create  a  pharmacy  corps  in  the  United  States  Army  were 
the  center  of  interest.  The  Capper-Kelly  Bill,  otherwise  known  as  the 
Fair  Trade  Bill,  was  advanced  to  more  favorable  parlimentary 
position  than  it  has  heretofore  held.  Congressman  Kelly  is  hopeful 
that  the  bill  will  be  passed  at  the  next  regular  session  of  Congress. 
No  effort  was  made  to  have  it  considered  at  the  special  session.  It  is 
of  special  interest  to  state  that  President  Hoover  is  in  favor  of  the 
principle  which  the  Capper-Kelly  Bill  upholds,  and  in  his  speech 
accepting  the  nomination  at  the  hands  of  his  party,  he  spoke  in 
very  definite  terms  of  the  value  of  the  independent  dealer  and 
pledged  himself  to  those  measures  which  would  safeguard  his  inter¬ 
ests.  This  committee  urges  the  Association  bo  remain  solidly  behind 
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Congressman  Kelly  in  his  efforts  to  secure  legislation  which  will,  in 
part  at*  least,  relieve  the  present  situation  in  retail  trade. 

The  bill  to  create  a  pharmacy  corps  in  the  United  States  Army  is 
of  outstanding  importance,  as  its  passage  would  create  much  more 
satisfactory  conditions  in  the  service.  Briefly,  this  measure  would 
organize  an  efficient  pharmacy  corps  and  would  provide  for  commis¬ 
sions  for  those  engaged  in  pharmaceutical  work.  This  recognition 
would  place  pharmacy  in  the  profession  classification  and  would 
bring  to  the  pharmacists  in  the  army  a  more  appropriate  social  and 
official  standing.  Aside  from  this  side,  it  would  give  to  the  pharma¬ 
cists  engaged  in  the  national  defense  compensation  and  other  con¬ 
siderations  in  keeping  with  their  qualifications  and  the  importance 
of  the  work  which  they  do.  Aside  from  the  beneficent  results  which 
would  follow  the  introduction  of  the  proper  type  of  pharmaceutical 
service,  the  cause  of  pharmacy  would  be  greatly  advanced  by  remov¬ 
ing  the  indefensible  and  unconscionable  distinctions  which  have  grown 
out  of  the  present  system. 

In  passing,  this  committee  desires  to  mention  the  outstanding 
work  in  behalf  of  this  bill  by  Dr.  E,  F.  Kelly,  secretary  of  the 
American  Pharmaceutical  Association,  and  Dr.  Samuel  L.  Hilton, 
of  Washington.  Through  their  efforts  and  those  lOf  Congressman 
Clyde  Kelly,  a  hearing  was  held  by  the  Committee  on  Military 
Affairs  of  the  House  and  a  very  strong  argument  made  in  favor  of 
the  bill.  This  committee  urges  the  Association  to  give  the  measure 
its  loyal  and  active  support. 

The  Pennsylvania  Drug  Store  Ownership  Law,  restricting  the 
ownership  of  drug  stores  to  registered  pharmacists,  was  declared 
unconstitutional  by  the  United  States  Supreme  Court,  thus  bringing 
to  an  end  all  efforts  to  extend  this  type  of  legislation.  One  feature  of 
this  decision  which  is  worth  of  emphasis  was  the  approval  which  the 
Court  gave  to*  the  general  principle  and  object  of  pharmacy  laws. 
Also  the  Court  pointed  out  that  the  present  laws  adequately  safeguard 
the  public  welfare  if  they  are  actually  enforced.  This  phase  of  the 
decision  merits  most  careful  study  on  the  part  of  those  interested  in 
sane  and  sound  application  of  pharmacy  laws. 

The  activities  of  the  Federal  Trade  Commission  were  of  interest 
to  pharmacy  because  of  some  of  the  subjects  to  which  it  gave  atten¬ 
tion.  Several  well  known  drug  and  allied  concerns  came  under  official 
observation.  In  a  few  instances  old  established  mercantile  policies 
were  disapproved.  In  some  of  these  the  Commission  seemed  to  pro¬ 
ceed  upon  theories  somewhat  difficult  to  reconcile  with  sound  and 
equitable  practice.  In  some  cases  the  Commission  seems  to  have  been 
governed  by  abstract  conceptions  rather  than  by  an  appreciation  of 
the  conditions  existing.  As  a  result  several  highly  regarded  drug 
concerns  were  ordered  to  modify  or  discontinue  their  system  of  dis¬ 
tribution.  In  these  cases  the  only  offense  seems  to  have  been  a 
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desire  to  give  the  retail  distributor  a  chance  at  a  living  profit.  This 
committee  is  in  entire  accord  with  the  Commission  in  eradicating 
unfair  and  illegal  trade  practices,  but  is  entirely  unsympathetic  when 
the  Commission  attacks  *  concerns  solely  on  the  grounds  that  their 
policy  is  designed  to  create  friendships  with  the  retail  distributor 
by  giving  him  a  reasonable  profit  on  the  good  distributed. 

In  general,  I  think  some  reference  should  be  made  to  the 
increased  activity  on  the  part  of  Federal  officials  in  enforcing  the 
Federal  Pure  Food  and  Drug  Act.  In  some  quarters  this  increased 
activity  is  accepted  as  indicating  a  change  in  the  enforcement  policy. 
Special  attention  was  given  to  the  advertising  and  marketing  of 
grippe  and  influenza  remedies.  According  bo  the  government’s  con¬ 
tention,  most  of  these  remedies  are  misbranded.  Another  group  of 
compounds  under  attack  are  Cod  Liver  Oil  preparations,  and  especi¬ 
ally  those  of  the  so  called  “extract”  or  “tasteless”  variety.  The 
present  conception  of  the  value  of  Cod  Liver  Oil  is  that  its  efficiency 
depends  entirely  upon  its  vitamin  content.  It  has  been  established 
that  most  of  the  preparations  of  the  extract  of  cod  liver  oil  do  not 
contain  these  essential  constituents. 

The  preparations  of  ergot  and  similar  products  have  also  been 
the  subject  of  critical  supervision.  It  is  quite  apparent  that  a  stricter 
attitude  will  be  manifested  by  the  government  in  the  future,  and  that 
manufacturers  of  medicinal  compounds  will  be  held  to  a  more  string¬ 
ent  compliance  with  the  law  and  the  regulations.  The  committee  en¬ 
dorses  the  efforts  of  governmental  authorities  in  a  sane  and  satisfac¬ 
tory  enforcement  of  the  law,  but  condemns  any  ill  considered  and 
arbitrary  acts  which,  in  effect  at  least,  come  very  close  to  an  abro¬ 
gation  of  legal  rights. 

In  this  report  the  committee  has  sought  to  present  an  outline  of 
the  major  legislative  and  allied  events  of  the  year  insofar  as  they 
touched  lor  concerned  our  profession,  feeling  that  we  are  best  prepared 
to  deal  with  everyday  conditions  when  we  are  acquainted  with  the 
thoughts  underlying  the  intricate  processes  of  modern  industrial 
and  commercial  life. 

President  Allen:  You  have  heard  this  wonderful  report  made 
by  Dr.  Samuel  Y.  Harris.  We  always  expect  something  good  from 
him  and  he  has  not  disappointed  us.  What  is  your  pleasure? 

Mr.  Strasburger:  Inasmuch  as  he  has  made  some  recommenda¬ 
tions,  I  move  the  report  be  referred  to  the  Committee  on  Resolutions. 

(Motion  seconded  by  Mr.  Jackson,  put  to  vote  and  carried). 

President  Allen:  We  will  try  not  to  keep  you  any  longer  than 
possible,  but  rush  through  as  quickly  as  we  can.  The  next  report  is 
the  Report  of  Publication,  Mr.  Meyer.  (Applause). 

(Report  of  the  Publication  Committee  read  by  Mr.  Charles  L. 
Meyer.) 
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ANNUAL  REPORT  OF  THE  PUBLICATION  COMMITTEE 

The  Publication  Committee  of  the  Maryland  Pharmaceutical 
Association  was  constituted  as  follows  during  the  year:  Charles  L. 
Meyer,  Chairman;  Howell  W.  Allen,  Secretary-Treasurer;  Samuel 
Y.  Harris,  M.  Strasburger,  Harry  S.  Harrison  and  M.  G.  Goldstein, 
representing  the  District  lOf  Columbia  Retail  Druggists’  Association, 
with  the  editor  an  ex-officio  member. 

As  the  name  suggests,  this  committee  is  charged  with  the  publi¬ 
cation  of  the  Maryland  Pharmacist.  This  publication  is  the  official 
organ  of  this  Association  and  was  first  issued  in  October,  1925.  The 
growth  of  the  project,  resulting  in  its  being  firmly  established,  has 
been  presented  in  much  detail  in  preceding  annual  reports.  For 
this  reason  no  effort  will  be  made  to  include  any  data  in  this  report 
not  directly  connected  with  the  work  of  the  current  year. 

Three  regular  business  meetings  were  held  during  the  year.  On 
each  of  these  occasions  close  attention  was  given  to  the  business  side 
of  the  publication  with  special  reference  to  advertising  revenue  and 
the  financial  position  in  general.  A  special  advertising  committee  was 
appointed  consisting  of  Samuel  Y.  Harris,  M.  Strasburger  and  Harry 
S.  Harrison.  This  committee  has  so  looked  after  its  work  that  the 
revenues  were  increased  during  the  year  in  spite  of  the  business 
depression  which  has  existed  in  the  territory  covered.  Close  contacts 
have  been  maintained  with  the  editorial  office  at  all  times,  and  the 
members  of  the  committee  have- been  kept  informed  fully  as  to  the 
needs  of  the  journal  and  have  been  devoted  to  the  ways  and  means 
of  meeting  them. 

The  scope  of  the  journal  is  embraced  under  three  headings; 
namely,  general  news,  official  information  and  editorial.  The  news 
of  a  pharmaceutical  interest  is  carefully  reported.  Not  only  is  this 
true  tof  local  news,  but  also  of  that  of  outstanding  importance 
elsewhere.  An  effort  has  been  made  to  present  this  side  of  the 
journal  in  an  interesting  and  readable  manner.  Under  the  grouping 
of  official  information  occurs  all  official  activities  of  the  Association, 
such  as  committee  meetings  and  other  general  functions  and  also  the 
official  bulletins  issued  from  time  to  time  by  the  government  and 
especially  the  monthly  reports  from  the  Bureau  of  Food  and  Drugs 
of  the  State  Department  of  Health.  All  of  these  have  contributed 
greatly  to  the  worth  and  value  of  the  publication  and  it  constitutes  a 
service  probably  not  equalled  by  any  other  state  pharmaceutical 
organization.  The  editorial  policy  of  the  journal  has  been  kept  true 
to  the  original  course  of  upholding  the  professional  aspects  of 
pharmacy  and  the  work  which  it  does.  The  committee  has  always  felt 
that,  in  serving  best  the  purpose  underlying  the  establishment  of 
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this  publication,  the  journal  should  be  devoted  in  part  to  the  sounder 
and  miore  fundamental  aspects  of  the  drug  store.  Ever  mindful  of 
this  purpose,  the  editorial  policy  has  sought  to  stimulate  a  deeper 
interest  in  pharmacy  and  to  advance  its  standing  by  emphasizing  the 
responsibilities  which  the  pharmacist  owes  not  only  to  himself  and 
his  profession  but  also  to  the  state. 

An  innovation  in  the  regular  routine  occurred  last  year  in  issuing 
the  proceedings  number.  Heretofore  this  number  had  been  issued 
in  February  of  the  year  following  the  annual  convention.  Obviously, 
such  a  plan  was  open  to  criticism  and  possessed  of  many  real 
disadvantages.  Following  out  the  spirit,  if  not  the  letter,  of  a 
resolution  adopted  at  the  last  annual  convention  which  directed  that 
the  publication  be  issued  in  August  following,  the  journal  was  issued 
in  November.  It  was  found  impossible  to  accomplish  this  any  earlier. 
However,  the  committee  will  make  every  effort  to  issue  the  convention 
number  as  Sioon  as  possible  after  the  annual  meeting,  as  it  recognizes 
the  advantages  following  such  procedure. 

The  committee  expresses  its  sincere  thanks  to  all  those  who  have 
been  helpful  to  it  during  the  year.  It  wishes  to  especially  thank  the 
Publicity  Committee  of  the  T.  A.  M.  A.  This  committee,  under  the 
chairmanship  of  Donald  E.  Steiner,  has  been  of  the  greatest  help  in 
securing  local  news  and  reporting  those  little  personal  stories  of 
such  great  human  interest.  The  thanks  of  the  committee  are  also 
due  to  Mr.  Goldstein  and  Mr.  Criswell  for  their  co-operation  in 
reporting  the  news  from  the  District  of  Columbia.  We  also  wish  to 
express  lOur  appreciation  of  the  support  which  has  been  consistently 
given  by  the  District  of  Columbia  Retail  Druggists’  Association.  This 
association  some  years  ago  accepted  the  Maryland  Pharmacist  as  its 
official  publication,  and  the  fine  relationships  which  have  been  main¬ 
tained  have  been  of  the  greatest  practical  value  to  the  welfare  and 
development  of  the  publication. 

The  financial  position  of  the  publication  is  quite  satisfactory. 
At  the  last  annual  convention  of  this  Association,  the  balance  in 
bank,  subject  to  the  order  of  this  committee,  was  $2,163.98,  and  that 
in  bank  at  the  close  of  the  present  year  is  $4,078.47,  or  a  net  gain 
during  the  year  of  $1,914.49.  The  only  bill  outstanding  against  this 
amount  is  the  printers’  bill  for  the  June  number  of  the  publication. 
Giving  effect  to  the  amount  of  this  bill,  it  will  be  seen  that  the 
publication  made  an  actual  gain  in  cash  on  hand  of  about  $1,700.00 
during  the  year.  Of  this  cash  balance  $2,443.30  is  on  savings  account 
with  the  Union  Trust  Company,  Baltimore,  and  $1,637.52  is  held 
subject  to  check  with  the  same  institution. 

The  advertising  income  showed  a  substantial  increase  over  the 
year  preceding.  The  report  submitted  in  1928  gave  in  detail  a  total 
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tof  $3,670.69  as  the  advertising  income  for  that  year,  while  the  report 
submitted  herewith  shows  a  total  of  $4,218.35  from  advertising  or  a 
gain  of  $547.65  for  the  year.  The  disbursements  reported  in  1928 
were  $2,957.10,  while  the  costs  for  the  year  herein  discussed  were 
$3,213.27,  or  an  increase  of  $256.17  over  the  year  preceding. 

The  financial  statement  is  set  out  in  detail  herewith: 

FINANCIAL  STATEMENT 

Record  of  Receipts 

Balance  in  Bank  June  1,  1928  .  $2,163.98 

District  of  Columbia  Retail  Druggists’  Association  .  181.00 

Maryland  Board  of  Pharmacy 

(November,  1928,  Proceedings  Number)  .  150.00 

T.  A.  M.  P.  A .  177.00 

Advertising  (Contracts)  : 

Allen,  Son  and  Company  .  $60.00 

American  Oil  Company  .  60.00 

Atlantic  Hotel  .  40.00 

James  Baily  &  Son  .  60.00 

Buena  Vista  Spring  Hotel  .  80.00 

Thomas  F.  Burch  &  Company,  Inc .  60.00 

Burrough  Brothers  Mfg.  Company  .  40.00 

Calvert  Drug  Company  .  100.00 

Carr-Lowrey  Glass  Company  .  40.00 

Caton  Spring  Water  Company  .  60.00 

E.  A.  &  W.  E.  Child  .  15.00 

H.  Clarke  &  Sons,  Inc .  60.00 

Colonial  Ice  Cream  Company  .  45.00 

Co-Operative  Syndicate  .  40.00 

William  Deiches  &  Company,  Inc .  40.00 

Devoine  Company,  Inc .  100.00 

Emerson  Drug  Company  .  100.00 

I.  Pischman  &  Sons  .  91.67 

Fleet  Photo  Service  .  42.00 

H.  Gamse  &  Brother  .  40.00 

George  Washington  University  .  30.00 

Henry  B.  Gilpin  Company  .  60.00 

Gosman  Ginger  Ale  Company  .  60.00 

Hahn  &  Hahn  .  60.00 

Robert  N.  Harper  Company  .  40.00 

Hendler  Creamery  Company  .  150.00 

Hynson,  Wescott  &  Dunning  .  125.00 

Jersey  Ice  Cream  Company  .  100.00 

Kober  &  Son  .  91.67 
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Master  Photo  Finishers  Association  .  50.00 

McCambridge  &  McCambridge  .  100.00 

McDowell,  Pyle  &  Company,  Inc .  40.00 

W.  B.  McLean  Mfg.  Company  .  75.00 

Andrew  W.  Merle  &  Company  .  60.00 

Miller  Drug  Sundry  Company  .  51.67 

Muth  Brother  &  Company  . . .  100.00 

National  Pharmaceutical  Mfg.  Company  .  75.00 

Neudecker  Tobacco  Company  .  40.00 

Norwich  Pharmacal  Company  .  25.00 

Noxzema  Chemical  Company  .  125.00 

J.  F.  Obrecht  &  Company  .  6.67 

Parke,  Davis  &  Company  . 95.00 

Edward  W.  Piper  Company  .  100.00 

H.  C.  Pfaff  .  45.00 

Read  Drug  &  Chemical  Company  . 24.75 

E.  B.  Read  &  Son  Company  .  60.00 

Reinle-Salmon  Company  .  100.00 

Rennert  Hotel  Company  .  60.00 

Resinol  Chemical  Company  .  30.00 

Ruse  &  Company  .  100.00 

School  of  Pharmacy,  University  of  Maryland....  100.00 

Segal  Drug  Company  .  11.25 

Sharp  &  Dohme  .  100.00 

Southern  Dairies,  Inc .  60.00 

Southern  Sioda  Fountain  Company  .  75.00 

Standard  Pharmaceutical  Corporation .  60.00 

Stockton  Press  .  40.00 

Swindell  Brothers  .  60.00 

Taft,  Warren  &  Taft  .  65.00 

Thomas  &  Thompson  .  66.67 

Union  Trust  Company  . 40.00 

Vasco  Products,  Inc .  55.00 

Virginia  Dare  Company  .  45.00 

Washington  Wholesale  Drug  Exchange,  Inc .  100.00 

Waters  Rubber  Company  .  45.00 


Wilmington  College  of  Pharmacy  &  Science  ....  15.00 

-  $4,191.35 

Special  Advertising  for  “Proceedings  Number”: 

American  Druggists’  Fire  Insurance  Company  $12.00 


Chattanooga  Medicine  Company  .  12.00 

Colgate  &  Company  (February,  1928) .  12.00 

Colgate  &  Company  (November.  1928) .  10.00 

Gilbert  Brothers  &  Company  .  20.00 

Hostetter  Company  .  12.00 

Dr.  Kilmer  &  Company,  Inc .  12.00 
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Mallinckrodt  Chemical  Works  .  12.00 

Mellin’s  Food  Company  .  12.00 

Dr.  Miles  Medical  Company  .  12.00 

Owens  Bottle  Company  .  12.00 

Solon  Palmer  . 12.00 

Paris  Medicine  Company  .  12.00 

Purdue  Frederick  Company  .  12.00 


Subscriptions : 

Harry  0.  Ivins  .  $  1.00 

Medford  C.  Wood  .  1.00 

-  2.00 

Interest  on  Saving  Account  .  43.30 

Interest  on  Checking  Account  .  5.25 

Century  Trust  Company  .  203.86 

(Huntingdon  Saving  Bank  Receivers  Fund)  - 

Total  tof  Combined  Revenues .  $7,291.74 

Disbursements 

Stockton  Press  .  $2,784.00 

Clerical  and  Office  Work  .  325.00 

Robert  L.  Swain  (Postage,  Telephone,  Etc.)  ....  58.52 

Topics  Publishing  Company  .  2.00 

Alpha  Photo  Engravers  Company  .  6.25 

Chamber  of  Commerce,  Washington,  D.  C. 

(Nation’s  Business)  .  7.50 

United  States  Daily,  Washington,  D.  C .  15.00 

Joseph  Ruzicka  .  15.00 

-  $3,213.27 

Balance  in  Bank  June  1,  1929  .  4,078.47 


$7,291.74 

A  complete  picture  may  be  had  of  the  financial  standing  of  the 
publication  by  a  summary  of  the  amounts  now  due  to  the  committee. 
The  overdue  accounts  total  $215.67,  and  all  of  this  is  considered  good. 
After  the  June  number  was  issued,  bills  totaling  $1,249.92  were  sent 
out.  To  restate  the  matter,  the  publication  is  in  the  following  finan¬ 


cial  position: 

Cash  Balance  .  $4,078.47 

Overdue  Advertising  Accounts  .  215.67 

Current  Advertising  Accounts  .  1,249.92 


Total  .  $5,544.06 


Respectfully  submitted, 

COMMITTEE  ON  PUBLICATIONS. 
Charles  L.  Meyer,  Chairman. 
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Mr.  Meyer:  You  can  all  see  that  the  Journal  has  been  a  won¬ 
derful  financial  success,  and  now  we  would  like  Mr.  Williamson  to 
make  a  few  remarks  regarding  the  Journal  and  the  Editor,  since  he 
has  been  connected  with  it  up  to  the  past  year  since  its  inception. 

Mr.  Williamson:  Mr.  President,  ladies  and  gentlemen.  I  have 
listened  very  carefully  to  the  report  of  the  chairman  of  this  committee 
and  it  has  given  me  a  very  great  deal  of  satisfaction  for  two  reasons: 
in  the  first  place,  it  is  distinctively  successful  as  a  financial  venture, 
and  that  was  one  of  the  doubtful  things,  in  the  minds  of  members  of 
the  Association,  when  the  Journal  was  recommended,  or  when  we 
talked  about  starting  it  back  in  1925.  It  has  been  proven  that  our 
concern  in  that  direction  was  not  well-founded.  Therefore  I  say, 
having  been  connected  with  the  Publication  Committee  from  1925  up 
to  the  last  of  last  year,  it  is  a  great  satisfaction  to  hear  this  report. 
In  addition  to  that,  the  work  that  the  Journal  has  done,  what  it  has 
accomplished,  has  been  immeasurable;  it  is  impossible  to  measure  it 
by  a  financial  report;  it  is  impossible  to  measure  it  by  any  standard 
of  measurement.  I  do  not  believe  that  there  is  any  one  here  who  will 
dispute  the  fact  that  there  has  nothing  been  done  in  this  State  for 
pharmacy,  as  a  State  activity,  that  has  equalled  in  benefit  that  which 
has  been  done  by  this  Jiournal.  Nothing  has  received  more  whole¬ 
hearted  and  loyal  support  than  has  this  Journal,  because  it  was 
instinctively  and  unconsciously  recognized  as  a  great  benefit,  a  thing 
well  worth  doing,  a  thing  that  would  produce  results  that  were  needed 
and  were  helpful  to  the  profession. 

What  is  back  of  that?  Just  the  one  big  thing.  True,  the  Com¬ 
mittee  has  done  a  big  work.  There  has  been  enthusiasm  and  loyalty 
beyond  all  expectation.  But  that  is  not,  after  all,  what  has  done  it. 
It  is  the  spirit,  the  soul  of  the  Journal  that  has  made  it  what  it  is, 
and  the  soul  of  the  Journal  has  been  Bob  Swain.  (Applause.) 

I  don’t  say  this  because  I  like  Swain.  I  don’t  know  whether  I 
do  or  not.  (Laughter.)  He  is  probably  a  likeable  fellow.  I’ll  leave 
that  to  you,  and  won’t  say  anything  about  that.  I  say  it  because 
praise  and  appreciation  should  be  given  where  it  belongs,  and  for  the 
Journal  and  its  success,  that  is  exactly  where  it  belongs,  in  Robert 
Swain’s  enthusiasm,  in  his  sincerity,  in  his  belief  in  the  Journal,  in 
his  conviction  of  what  the  Journal  could  do,  and  in  his  mind  and 
body  to  do  those  things,  and  you  do  owe  to  Dr.  Swain  a  wonderful 
amount  of  appreciation  for  what  he  has  done.  He  is  the  soul  lOf 
the  Journal,  and  he  has  made  it  a  live,  throbbing  publication,  without 
which  it  would  have  been  an  empty  shell  and  worth  nothing. 

So  I  feel  that  I  would  like,  as  the  first  chairman  of  the  Publica¬ 
tion  Committee,  to  move  that  this  report  of  the  Publication  Committee 
be  accepted  with  the  thanks  of  the  Association,  and  entered  upon  the 
minutes  of  this  convention,  and  that  a  rising  vote  of  thanks  be  given 
to  the  Editor  of  the  Journal  for  the  unusual  work  that  he  has  done 
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for  pharmacy  in  general  in  the  State  of  Maryland,  and  I  so  make 
that  motion. 

(Motion  having  been  duly  seconded  was  carried  by  a  rising  vote.) 

Mr.  Williamson:  And  in  connection  with  the  passage  of  the 
motion  I  would  like  to  insist  that  the  Editor  of  the  Journal  come 
from  his  hiding  place  and  show  himself.  (Applause.) 

Dr.  Swain  makes  his  appearance  and  bows  in  acknowledgement, 
returning  to  his  seat  in  one  of  the  alcoves.) 

Mr.  Williamson:  He  is  like  the  groundhog:  he  saw  his  shadow 
and  went  back  into  his  hole.  (Laughter.) 

President  Allen:  Just  as  an  example  of  Dr.  Swain’s  modesty 
I  might  say  I  wanted  to  put  in  my  recommendations  one  about  an 
increase  of  salary.  I  asked  him  about  it  first,  but  he  wouldn’t  let 
me  do  it.  So  I  would  like  some  future  President,  when  we  get  our 
reserve  fund,  if  the  Resolutions  Committee  approve,  to  see  to  it  that 
the  first  thing  we  do  is  to  look  out  for  our  Editor  and  increase  his 
salary. 

Now  we  have  a  gentleman  with  us  this  morning  whom  a  good 
many  lOf  us  know  very  well.  He  is  connected  with  a  large  company 
and  he  is  well  known  in  Maryland — and  I  know  you  will  all  be 
pleased  to  hear  him  on  the  subject,  “Why  Wait  for  the  Customer?” 

I  take  great  pleasure  in  introducing  Mr.  Turner  F.  Currens, 
Vice-President  of  the  Norwich  Pharmacal  Company.  (Applause.) 

Mr.  Turner  F.  Currens:  Mr.  President  and  members  of  the 
Maryland  Pharmaceutical  Association,  ladies  and  gentlemen,  and  I 
believe  I  should  include  fellow-members  of  the  Travelers’  organiza¬ 
tion,  as  I  was  duly  and  truly  registered  under  that  organization  this 
morning  when  I  attempted  to  register  at  your  table  upstairs. 
( Laughter. ) 

I  consider  this  quite  a  privilege,  to  be  here,  to  meet  with  you  at 
your  Ocean  City  meeting,  because  it  gives  me  opportunity  to  meet  in 
person  many  with  whose  names  I  am  familiar. 

The  subject  which  has  been  given  me,  “Why  Wait  for  the  Cus¬ 
tomer,”  I  think  can  be  summed  up  by  simply  describing  today’s  retail 
marketing  conditions  as  such  that  there  is  a  trend  that  demands  a 
greater  retail  sales  ability  than  has  ever  been  the  case  prior  to  this 
time. 

I  think  one  of  the  most  outstanding  trends  of  that  nature  is  the 
efforts  with  which  you  are  all  familiar.  The  Sears-Roebuck  Company 
and  Montgomery,  Ward  &  Company,  who,  for  years  and  years  were 
able  to  conduct  their  business,  and  prospered,  by  simply  sending  out 
catalogues,  today  have  found  it  necessary  to  come  out  in  the  midst 
of  small  country  towns  and  establish  stores  and  set  up  competition 
with  you  men  located  not  only  in  Baltimore  but  in  small  towns  out 
in  the  country  vicinities. 

Today  the  retail  druggist  is  not  only  in  competition  with  other 
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druggists,  he  is  in  competition  with  the  two  mail  order  houses  just 
mentioned,  the  house  to  house  canvasser,  the  chains — in  fact  the 
competition  you  are  up  against  today  is  so  varied  it  is  not  necessary 
for  me  to  go  into  details  to  describe  the  problems  with  which  you  are 
beset. 

I  believe  that  the  time  is  here  when  the  retail  merchant,  the 
retail  druggist,  or  any  kind  of  retailer,  has  got  to  go  outside  of  the 
four  walls  of  his  store  to  continue  the  prosperity  which  he  has  a 
right  to  enjoy. 

I  would  like  to  compare  the  retail  drug  store  to  the  territories 
of  our  own  salesmen.  Both  men  are  in  business  to  make  a  living  from 
selling  goods,  and  if  the  man  conducts  his  territory  for  the  manu¬ 
facturer  successfully,  he  himself  has  a  good  territory.  The  druggist, 
as  a  rule,  who  has  about  2,000  people,  we  will  say,  in  that  vicinity,  on 
the  average,  or  about  400  prospective  customers,  his  territory — ^the 
success  of  that  territory — depends  upon  that  man  entirely  rather 
than  the  territory  or  people  who  happen  to  inhabit  that  particular 
section.  So  the  salesman  who  calls  upon  you  men  is  the  man  who 
makes  your  territory  successful  just  the  same  as  you  proprietors  of 
retail  stores  are  successful  if  you  make  your  territory  a  prosperous 
and  profitable  one. 

I  would  like  to  cite  several  examples  simply  to  show  what  I  have 
in  mind  when  I  say.  Why  Wait  for  the  Customer?  For  example  in 
the  small  town  in  Iowa  where  I  first  went  into  business  a  good  many 
years  ago  there  were  four  drug  stores,  two  operated  by  old  timers, 
a  rum  shop,  and  the  store  in  which  I  was  employed  operated  by  a 
man  formerly  in  the  employ  of  one  of  the  older  stores.  Our  advent 
in  business  there  was  not  auspicious.  Like  similar  towns,  there  was 
no  real  need  for  another  store,  but  this  young  man  felt  the  urge  of 
going  in  business  for  himself  and  opened  up  the  fourth  store. 

We  got  our  fair  proportion  of  the  local  townspeople’s  business. 
One  banker  was  particularly  anxious  to  see  us  succeed.  I  think  we 
got  all  his  business.  He  felt  it  was  the  only  way  to  hold  his  pros¬ 
perity.  The  preacher  favored  us  because  my  employer  was  a  God¬ 
fearing  man  who  thought  the  preacher  should  get  his  medicines  at 
cost.  We  had  a  few  average  dead-beat  customers  who  charged 
everything  they  bought  for  sick  room  supplies  from  time  to  time. 
But  our  proportion  of  the  small  town’s  business  in  itself  was  not 
enough  to  justify  the  continuing  of  this  particular  store,  and  if  we 
had  not  had  luck  I  fear  that  store  would  have  joined  the  many  that 
have  gone  on  before. 

We  had  on  our  books  an  account  with  a  local  liveryman  named 
White.  I  remember  him  because  I  had  been  sent  to  his  stable  so  many 
times  bo  get  that  account.  He  was  one  of  the  first  friends  I  had. 
He  was  glad  to  see  me  come  in  and  equally  glad  to  see  me  go  out. 

We  had  about  that  time  received  a  great  consignment  of 
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advertising  matter  sent  by  the  Sherwin-Williams  Company,  and  in 
our  store,  like  unprogressive  stores,  the  advertising  matter  was  lying 
quietly  in  a  back  room,  not  working. 

My  employer  suggested  I  go  around  to  the  stable,  get  a  horse 
and  wagon  and  take  the  cards  out  in  the  country  and  nail  signs  on 
barns  and  distribute  color  cards  among  the  women.  You  see  up-to-date 
merchants  even  that  far  back  recognized  that  women  do  the  greatest 
part  of  the  family’s  purchasing.  That  rather  lucky  start  was  the 
beginning  of  the  prosperity  of  that  store. 

Severay  days  after  this  particular  trip  the  employer 
himself  went  out  and  happening  to  see  one  of  our  own  signs  on  the 
barn,  went  in  and  called  on  this  woman  and  he  was  able  to  convince 
her  that  in  the  fall  would  be  a  good  time  to  keep  her  better-half 
busy  deoorating  the  barn  and  fences. 

That  was  our  first  case  of  not  waiting  for  the  customer  to  come 
in.  Like  these  towns  on  the  Eastern  Shore:  the  towns  themselves  are 
practically  devoid  of  customers  during  planting  and  harvesting 
seasons.  We  took  advantage  of  that  lull  in  the  little  town  by  going 
out  and  finding  our  customers  along  the  roadside.  You  would  be 
surprised,  you  men  in  small  towns,  to  see  how  happy  practically  all 
those  farmers  and  their  families  were  to  have  us  come  to  see  them. 
They  had  probably  been  coming  to  the  county  seat  for  twenty-five 
or  thirty  years,  and  we  were  the  first  people  ever  thoughtful  enough 
to  go  out  and  return  their  visits.  The  result  was,  in  that  particular 
store,  we  were  able  to  turn  what  was  practically  a  failure  into  a 
success.  So  much  fior  the  small  town. 

From  Iowa  I  went  into  St.  Louis  and  I  was  decidedly  enthused 
with  this  idea  of  going  out  and  soliciting  business.  I  got  a  position 
in  a  store  in  a  neighborhood  made  up  of  the  best  families  of  St. 
Louis.  I  tried  to  sell  my  new  boss  the  idea  that  we  should  go  up  and 
down  the  block  and  pull  doorbells.  He  thought  it  was  about  the 
rottenest  idea  he  ever  heard  of.  We  had  a  lot  of  deliveries  to  make, 
so  I  began,  every  now  and  then,  when  delivering  goods,  to  offer  a  few 
suggestions,  and  many  times  we  were  able  bo  bring  back  an  order  for 
some  little  item  in  the  store.  Enough  success  attended  these  efforts  to 
interest  the  proprietor  himself  into  going  out  and  soliciting  some  of 
the  better  families.  He  was  a  good  salesman,  and  you  would  be 
surprised  at  the  lists  he  brought  in  bo  be  filled.  But  then  came  that 
trend  or  migration  of  the  better  families  in  St.  Louis  to  go  further 
west,  with  the  result  that  some  of  our  best  customers  left  our 
neighborhood;  but,  having  established  a  contact  with  them,  he  kept 
up  this  contact  and  went  out  into  Westmoreland  and  Portland  Place 
and  called  on  the  old  customers  and  continued  to  bring  back  the 
business.  That  was  a  case  where  failure  practically  was  forestalled, 
because  we  were  able  to  hold  many  of  our  old  customers,  and  the  new 
people  were  were  just  as  active  in  holding  also. 


The  MARYLAND  PHARMACIST 


85 


In  the  City  of  Brooklyn  two  or  three  years  ago  a  customer  of 
ours  opened  up  in  a  brand  new  building  of  an  insurance  company  that 
employed  thousands  of  young  men  and  women.  This  was  a  good 
store,  well-appointed  in  every  way,  and  there  were  plenty  lOf  cus¬ 
tomers  there  to  be  had.  But  for  some  reason  this  man  did  not  just 
seem  to  quite  turn  the  trick,  with  the  result  that  after  about  six 
months’  operation  he  was  so  devoid  of  prosperity  that  his  store  was 
taken  away  from  him,  he  Lost  his  savings,  and  went  out  of  business, 
owing  quite  a  number  of  sellers  of  merchandise,  and  jotted  that 
particular  location  down  as  a  failure.  I  happened  to  know  a  man 
at  that  time  who  was  looking  for  a  location,  and  I  sent  him  to  look 
lOver  the  store  which  had  been  a  failure.  He  came  back  with  a  very, 
very  glowing  feeling  as  to  what  he  could  do  in  that  building.  As 
soon  as  he  had  his  organization  back  of  him,  he  forgot  all  about 
staying  in  that  store  eighteen  or  twenty  hours  a  day,  and  he  began 
to  call  on  the  executives  of  the  insurance  company  throughout  the 
building;  he  didn’t  start  with  the  clerks  and  go  up,  but  he  started 
with  the  executives  and  went  down.  He  solicited  the  executives  for 
serious  orug  store  purchases,  he  didn’t  simply  go  in  and  ask  them 
to  come  down  and  have  dinner,  he  went  after  the  real  serious  pur¬ 
chases,  this  meant  making  prescriptions  and  filling  orders  for  home 
goods.  And  he  was  successful.  He  also  obtained  the  privilege, 
through  these  men,  to  contact  with  the  minor  employes,  and  by  so 
doing  he  got  those  people  interested  in  coming  into  his  store  for 
ice  cream  and  candy,  little  things  that  young  men  and  women  buy. 
He  made  it  a  point  to  be  lOn  the  floor  from  11.30  to  2  o’clock  during 
the  day,  the  time  when  most  people  come  into  the  store.  I  often 
thought  of  O’Donnell  in  Washington;  when  I  happened  to  go  to  see 
his  store  he  was  always  at  the  front  doior  with  a  glad  hand,  it  made 
no  difference  whether  the  customer  was  a  boy  with  a  nickel  or  an 
executive  with  dollars  to  spend,  he  was  there  to  welcome  them  and 
see  that  they  are  properly  taken  care  of.  To  further  his  success, 
along  in  May  or  June,  prior  to  vacations,  this  man  would  go  through 
the  building  and  solicit  the  vacation  needs.  He  didn’t  allow  the  beach 
stores  to  get  all  the  purchases  from  the  people  in  that  building;  he 
saw  that  many  of  the  things  that  every  one  needs  with  them  on 
vacations  are  purchased  if  the  customers  are  reminded  of  them. 
He  applied  the  same  principle  in  soliciting  purchases  prior  to  the 
Christmas  holidays.  Instead  of  allowing  all  the  candy  business  or 
perfumery  business  to  go  to  somebody  down  the  block,  he  goes  in 
there  and  gets  a  great  majority  of  that  business  himself. 

So  that  is  a  further  instance  in  the  city,  where  city  people 
reside,  of  failure  turned  into  success  simply  by  not  waiting  for  the 
customer  to  come  in. 

Many  of  you  may  have  seen  an  article  in  the  “American  Drug¬ 
gist,”  some  issues  ago,  telling  of  the  success  of  a  man  over  on  Sec- 
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ond  Avenue,  New  York.  That  story  is  an  absolute  fact.  That  man  took 
a  store  that  was  on  the  way  out  to  a  hospital,  far  from  other  neigh¬ 
bor  hoods,  and  by  constantly  catering  to  all  the  young  internes  and 
doctors  who  came  and  went  out  of  clinics  he  has  built  up  an  unusually 
good  scientific  business.  He  proved  himself  capable  and  employed  the 
right  sort  of  men  in  his  store.  Those  doctors  figure  that  store  is  a 
good  place  to  go  to.  There  was  one  thing  this  man  did,  whether  of  his 
own  volition  or  not,  I  do  not  know,  but  instead  of  waiting  for 
prescriptions  to  come  in  to  him,  this  man  makes  a  bid  to  get  the 
detail  men  to  come  to  him  first.  He  likes  them  to  park  in  his  store. 
He  knows  what  they  are  doing.  I  think  he  has  done  some  of  the 
most  elfective  detail  work  by  simply  coming  in  contact  with  these 
men. 

That  may  sound  a  bit  selfish  on  the  part  of  you  men  or  we 
manufacturers,  but  it  will  pay  you,  not  only  for  the  prescriptions  you 
will  get  in  return,  but  pay  and  help  you  in  avoiding  a  duplication  of 
many  of  the  specifications  you  are  forced  to  honor  without  that  kind 
of  eifort,  because  we  all  know  a  doctor  believes  in  a  druggpst  to  whom 
he  sends  his  prescriptions,  and  there  are  manufacturers  who  happen 
to  be  making  the  same  prescription  items,  a  duplication  of 
which  is  a  detriment  to  every  retail  drug  store,  in  the  small 
town  or  wherever  it  may  be.  So  if  you  will  simply 
work  with  the  detail  men  as  they  come  along  you  are  bound  to 
help  them,  help  the  doctor,  and  help  yourselves.  Down  the  street 
here  you  will  find  two  competing  items  fior  the  sunburn  dollar.  I 
don't  mean  to  glorify  either  one  of  those  products,  I  simply  mention 
it  to  show  that  there  are  two  preparations  competing  fior  the  same 
dollar,  both  of  decidedly  humble  origin,  and  neither  would  have  been 
a  success  today  if  the  owners  or  the  starters  of  them  had  not  left 
their  own  mndest  beginnings  and  gone  out  in  the  world  for  support. 

I  would  like  again  to  say  something  about  the  house  to  house 
canvasser.  I  don't  know  how  familiar  you  are  with  that  insect.  But 
those  men  do  not  restrict  their  efforts  to  clothing,  etc.  In  some 
localities  they  can  sell  a  certain  amount  of  drugs.  In  others  they 
can  not.  But  there  is  no  restriction  on  toilet  goods,  and  you  Wiould 
be  surprised  at  the  thousands  and  thousands  of  dollars'  worth  of 
business  taken  from  under  your  nose  by  these  merciless  callers  on 
yoUr  customers  whom  you  think  are  your  best  friends.  They  are  not 
your  best  friends. 

So  today  the  prosperity  of  the  retailer  does  not  depend  so 
much  upon  his  ability  to  buy  a  gallon  of  I.  Q.  S.  cheaper  from  one 
man  than  another.  The  buying  is  secondary,  the  manufacturing  is 
secondary,  the  main  thing  today  is  the  marketing,  no  matter  whether 
you  are  in  the  wholesale,  jobbing  or  retail  trade.  It  is  easy  to  get 
goods,  and  sometimes  it  is  mighty  hard  to  get  rid  of  them.  So  the 
selling  is  really  the  big  thing  after  all. 
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I  was  very  much  interested  in  the  remarks  lof  the  chairman  of 
your  Legislative  Committee.  I  have  attended  many  of  these  meetings, 
and  I  happen  to  be  on  a  legislative  committee  myself,  but  I  don’t 
know  that  I  have  ever  heard  a  more  instructive  report  than  was 
read  by  your  chairman  this  morning.  But,  gentlemen,  legislation  is 
not  going  to  do  your  prosperity  five  cents’  worth  of  good.  You  can 
make  laws  and  break  them,  but  in  the  end  there  is  only  one  way,  if 
you  want  your  retail  store  or  your  territory  to  prosper,  or  if  we  want 
our  territory  to  prosper,  and  that  is  simply  going  out  and  going  after 
anything  which  you  want.  I  believe,  with  all  due  respect  to  the 
chairman  of  this  Legislative  Committee,  that  we  can  go  back  to  the 
old  Biblical  saying,  “The  Lord  helps  those  who  help  themselves.” 

I  thank  you.  (Applause.) 

President  Allen:  Mr.  Currens,  I  know  the  Association  feels 

very  much  indebted  to  you  for  coming  to  us  and  bringing  this  mes¬ 
sage.  I  was  down  at  the  State  Board  of  Pharmacy,  helping  Dr. 
Frames  give  an  examination.  He  put  a  prescription  of  the  board,,  to 
make  100  c.c.  of  a  solution,  and  he  said,  I  want  to  give  you  a  tip,  I 
don’t  mean  33  c.c.  and  I  don’t  mean  4  c.c.  So  nov/,  take  a  tip  from 
Mr.  Currens.  (Laughter  and  Applause.) 

I  am  going  to  ask  Dr.  Kelly  to  introduce  the  next  speaker. 

Secrettary  Kelly:  I  have  asked  the  privilege  of  the  President 
to  introduce  the  next  speaker,  particularly  because  I  want  to  explain 
to  the  Association  why  his  name  does  not  appear  on  the  printed 
program.  Professor  Olsen  several  years  ago  was  invited  to  attend 
our  meeting  but  he  could  not  find  it  possible  to  do  so  at  that  time. 
Just  within  the  last  couple  of  weeks,  after  the  program  was  printed 
and  arranged,  he  kindly  offered  to  come  and  speak  to  us,  an  offer 
which  we  greatly  appreciate  because  you  know  something  of  the 
difficulty  in  securing  speakers  of  his  prominence  and  experience.  We 
were  glad  to  accept  his  offer  and  we  had  to  explain  to  him  at  that 
time  that  our  program  had  been  printed,  and,  consequently,  we 
could  not  give  it  the  same’  publicity  as  far  as  the  program  was 
concerned  as  we  have  given  other  features  of  our  meeting.  If  you 
knew  him  as  well  as  I  do  you  would  know  that  that  won’t  make  a 
particle  of  difference.  In  justice  to  him,  though,  we  should  explain 
it.  We  have  had  speakers  address  us  with  regard  to  the  work  of 
the  Research  Bureau,  among  them  Dr.  Newcomb,  I  know  a  large 
number  of  our  members  are  interested  in  the  work  of  this  Bureau, 
consequently,  we  are  very  fortunate  in  havinjg  Dr.  Olsen,  one  of  the 
very  active  men  connected  with  the  work,  speak  to  us  on  the  work  of 
the  Druggists’  Bureau.  I  take  great  pleasure  in  introducing  Dr. 
Olsen.  (Applause.) 

Dr.  Paul  C.  Olsen  :  I  am  not  here,  ladies  and  gentlemen,  to 
make  a  formal  address.  I  simply  want  to  report  to  you  informally 
and  briefly  some  of  the  activities  of  the  Druggists’  Research  Bureau. 
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First  of  all,  the  question  I  would  like  to  answer  which  is,  I  am  sure, 
in  the  minds  of  you  all.  What  is  the  Bureau  and  why?  It  is  rather 
interesting  to  note  that  the  Druggists’  Research  Bureau  is  the  first 
organization  designed  to  try  to  get  helpful  facts  for  the  conduct  of 
the  retail  drug  business  which  you  represent.  The  committee  of 
which  I  am  a  member  has  representatives  from  the  N.  A.  R.  D., 
the  N.  W.  D.  A.  and  the  American  Association  of  Colleges  of 
Pharmacy.  You  may  wonder  about  the  American  Association  of 
Colleges  of  Pharmacy.  The  theory  is  the  students  of  today  are  the 
merchants  of  tomorrow,  and  the  more  adequately  we  train  them 
today,  the  better  pharmacists  they  will  be  tomorrow.  So  much  for 
what  the  Druggists’  Bureau  is. 

In  the  two  and  a  half  years  since  its  organization,  the  work  of 
the  Druggists’  Research  Bureau  has  been  paid  for,  in  large  part, 
from  voluntary  contributions,  made  by  manufacturers  and  whole¬ 
salers  engaged  in  the  drug  trade.  The  question  which  naturally 
arises,  therefore,  in  the  minds  of  retail  druggists  is  why  wholesalers 
and  manufacturers  are  willing  to  spend  their  good  money  in  an 
effort  to  make  the  retail  drug  trade  more  prosperous. 

The  reason  is  not  an  altruistic  one.  Wholesalers  and  manu¬ 
facturers  are  willing  to  spend  good  money  to  help  retail  druggists 
because  it  is  good  business  for  them  to  do  so.  Why  is  it  a  good 
business? 

In  the  first  place  there  are  a  number  of  conditions  which  have 
arisen  in  recent  years  which  have  changed  or  may  change  the  charac¬ 
ter  of  the  distribution  of  drug  products. 

For  instance,  important  business  in  the  drug  and  related  lines 
which  formerly  was  transacted  with  individually  owned  drug  stores, 
is  now  going  to; 

1.  Chain  druggists. 

2.  Department  stores. 

3.  Mail  Order  houses. 

They  all  buy  direct.  Therefore,  this  business  is  lost  not  only  to 
the  individually  owned  store  but  to  the  wholesaler  who  would  ordi¬ 
narily  supply  it. 

What  is  more,  in  the  past  two  years  this  business  has  been 
going  to  these  other  kinds  of  retail  stores  in  increasing  amounts. 
Insofar  as  the  chain  stores  are  concerned,  at  least,  experts  are 
agreed  that  the  peak  lOf  their  growth  has  not  yet  been  reached. 

Therefore,  it  is  quite  apparent  that  anything  the  wholesale  drug¬ 
gists  can  do  to  help  the  individual  druggist  retain  or  regain  any 
part  of  this  business  now  going  to  the  other  channels  is  bound  to  be 
directly  beneficial  to  them. 

Even  if  these  special  conditions  did  not  exist  at  the  present 
time,  there  still  is  ample  reason  for  the  wholesaler  to  help  the 
retailer.  The  more  the  retail  druggist  sells  the  more  he  has  to  buy, 
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thus  creating  an  opportunity  for  additional  sales  by  the  wholesaler. 
Again,  the  more  ably  a  retail  business  is  conducted,  the  sounder  the 
financial  basis  on  which  it  operates.  This  means  less  risk  for  the 
wholesaler  and  prompter  payment  lof  his  bills. 

To  summarize  them  why  it  is  good  business  for  the  wholesaler 
to  help  the  retailer,  it  is  clear  that  anything  he  can  do  to  make  the 
retail  drug  trade  more  prosperous  is  bound  to  make  his  own  business 
more  prosperous. 

Does  the  retail  druggist  want  help?  More  than  25,000  retail 
druggists  joined  the  Druggists’  Research  Bureau,  thereby  signifying 
that  they  wanted  help  to  make  their  businesses  more  prosperous. 

It  is  one  thing,  however,  to  say,  let’s  help  the  retail  druggist  but 
quite  another  thing  to  do  anything  which  really  is  definitely  helpful. 
The  Druggists  ’  Research  Bureau  is  directed  by  representatives 
of  the  National  Wholesale  Druggist’s  Association  (which  includes 
the  manufacturers  as  associate  members  in  its  membership), 
the  National  Association  of  Retail  Druggists  and  the  American  As¬ 
sociation  of  Colleges  of  Pharmacy.  None  of  these  representatives 
of  these  organizations  wanted  to  take  the  responsibility  of  deciding 
what  work  would  be  most  helpful  to  retail  druggists.  Instead,  the 
25,000  members  of  the  Druggists’  Research  Bureau  were  asked  to 
decide  themselves  what  work  would  be  most  helpful  to  them. 

They  voted  more  than  two  to  one  that  the  first  fact-finding  in¬ 
vestigation  of  the  Druggists’  Research  Bureau  should  be  a  study  of 
stock  control. 

While  the  Druggists’  Research  Bureau  was  attempting  to  get 
the  facts  on  stock  control,  it  was  discovered  that  many  retail  drug¬ 
gists  did  not  know  what  ^operating  costs  are  or  should  be  in  their 
stores.  Accordingly,  the  Druggists’  Research  Bureau  got  together 
all  available  facts  which  had  been  published  on  this  subject.  Evi¬ 
dently  the  subject  was  of  considerable  interest  to  the  drug  trade 
because  more  than  80,000  copies  of  this  bulletin  (Bulletin  No.  2) 
were  distributed  to  retail  druggists,  their  sales  people,  wholesalers, 
wholesalers’  salesmen,  manufacturers  and  others  interested  in  the 
drug  trade. 

Unfortunately,  there  are  not  yet  enough  facts  available  on  the 
usual  operating  costs  of  drug  stores  of  different  kinds  to  permit 
an  exact  statement  for  all  classes  of  stores.  However,  included  in 
this  bulletin  are  facts  about  operating  costs  in  Philadelphia  and 
St.  Louis,  which  are  believed  to  be  typical  of  conditions  in  other 
of  the  large  cities  of  the  country. 

The  facts  about  operating  costs  in  the  Northwestern  drug  stores 
are  believed  to  be  typical  of  the  smaller  cities  of  the  Middle  West, 
because  this  study  specifically  excluded  Minneapiolis  and  St.  Paul. 

Similarly,  the  facts  for  Colorado  are  believed  to  be  typical  of  the 
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other  Rocky  Mountain  States  and  those  from  four  of  the  Southern 
States  representative  of  other  parts  of  the  South. 

While  this  report  was  being  published  and  distributed  the  Drug¬ 
gists’  Research  Bureau  proceeded  with  its  nationwide  stock  control 
census.  The  purpose  of  this  census  was  to  show  the  average  stocks 
in  stores  of  different  kinds  and  thus  create  a  standard  to  which 
an  individual  druggist  can  compare  his  own  stock. 

With  10,000  to  15,000  individual  items  in  the  usual  drug  store 
it  was  impossible,  of  course,  to  do  this  for  each  and  every  line.  Here 
again  druggists  who  were  members  of  the  Druggists’  Research  Bu¬ 
reau  recommended  that  the  investigation  should  begin  with  toilet 
goods,  and  fourteen  of  the  most  important  lines  in  this  class  were 
chosen  for  the  investigation. 

When  a  druggist  has  fifteen  brands  of  hair  tonic  in  his  stock, 
for  example,  he  is  not  likely  to  have  a  very  definite  idea  of  whether 
or  not  this  is  too  many  or  too  few  brands  in  stock  to  meet  the  de¬ 
mands  of  his  trade.  If,  however,  hundreds  and  hundreds  of  drug¬ 
gists  operating  under  conditions  like  his,  report  that  they  regularly 
carry  nine  brands  lOf  hair  tonics,  it  becomes  apparent  at  once  that 
this  druggist,  unless  there  are  some  special  conditions,  is  carrying 
a  larger  stock  than  he  needs  to  arid  thus  is  slowing  down  his  turn¬ 
over,  increasing  his  risk  and  cutting  his  profits. 

On  the  other  hand,  if  he  has  only  four  brands  of  hair  tonics 
and  the  usual  number  carried  by  stores  like  his  is  nine,  it  is  also 
apparent  that  unless  there  are  special  reasons  for  it,  he  is  losing 
business  and  profits  through  not  having  on  hand  a  stock  sufficiently 
varied  to  meet  the  demands  of  his  trade. 

Similar  facts  were  collected  on  the  number  of  fast-selling  brands 
in  fourteen  important  lines  of  toilet  goods  and  also  the  number  of 
slow-selling  brands. 

Some  really  helpful  information  can  be  obtained  fronj  this  bul¬ 
letin  (Bulletin  No.  6)  by  any  druggist  who  takes  the  trouble  to  study 
the  facts  which  are  presented  in  the  tables  at  the  end  of  the  bulletin. 
Here  the  stocks  carried  in  these  fourteen  lines  of  toilet  goods  have 
been  classified  according  to  the  size  of  the  store  and  the  size  of  the 
city  in  which  it  is  located.  Thus,  a  druggist  who  wants  to  check 
his  own  stocks  can  select  the  table  which  represents  conditions  most 
nearly  like  his  own. 

One  interesting  conclusion  as  a  result  of  this  study  which  it 
may  be  worth  while  to  note,  is  that  the  smallest  stocks  in  these  lines 
of  toilet  goods,  at  least,  are  carried  by  the  smallest  stores  in  the 
smallest  cities.  At  the  other  end  of  the  scale,  the  largest  stocks 
are  carried  by  the  largest  stores  in  the  largest  cities.  That  is  to 
say,  a  store  doing  $30.00  to  $60.00  a  day  in  a  city  of  over  500,000 
population  ordinarily  has  a  more  extensive  stock  than  a  store  doing 
the  same  amount  of  business  in  a  city  under  500,000  population. 
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Another  interesting  conclusion  is  that  the  extent  of  the  stocks 
carried  by  stores  of  the  same  size  in  cities  of  the  same  size  over  the 
country  does  not  vary  noticeably.  That  is  to  say,  a  store  in  a  city 
under  5,000  population  in  Texas  is  likely  bo  have  the  same  number 
of  brands  of  shaving  cream  as  a  store  of  the  same  size  in  a  city  of 
the  same  size  in  New  England.  Of  course,  a  store  in  Texas  may 
carry  different  brands  than  those  carried  by  a  store  in  New  England, 
but  the  tendency  is  for  them  to  carry  the  same  number  of  brands. 

Although  the  Druggists’  Research  Bureau  has  been  organized 
for  only  two  and  a  half  years,  it  obtained  on  this  first  national  fact¬ 
finding  study  a  greater  number  of  returns  than  had  been  obtained 
previously  in  any  similar  investigation  in  any  retail  trade. 

Another  activity  of  the  Druggists’  Research  Bureau  which  seems 
to  be  arousing  increased  attention  among  retail  druggists  in  every 
part  of  the  country,  is  the  individual  analysis  service  which  the 
Bureau  offers,  without  charge,  to  any  interested  druggist.  So  far 
this  year,  the  Bureau  has  received  nearly  five  times  as  many  requests 
for  this  service  as  it  did  up  to  this  time  last  year. 

Druggists  submit  to  the  Bureau  their  profit  and  loss  statements. 
The  facts  submitted  are  held  in  strictest  confidence,  of  course.  Many 
times  it  has  been  possible  for  the  Bureau  to  make  suggestions  as  a 
result  of  these  analyses,  which  have  greatly  increased  the  profits 
of  the  stores  submitting  them.  In  some  cases  it  has  been  possible 
to  warn  in  time  stores  which  were  definitely  headed  for  bankruptcy. 
At  least,  these  have  been  the  testimonials  of  druggists  who  have 
taken  advantage  of  this  free  analysis  service  of  the  Bureau. 

One  of  the  most  interesting  and  we  think  the  most  practical 
investigations  of  the  Bureau  has  been  a  study  of  the  profits  on  more 
than  177,000  individual  retail  sales  in  four  types  of  stores.  While 
we  know  fairly  definitely  that  the  operating  costs  of  the  usual  re¬ 
tail  drug  store  range  from  24  bo  28  per  cent,  we  know  also  that  this 
figure  is  a  mere  average.  The  costs  of  carrying  and  selling  some 
items  are  doubtless  much  above  24  to  28  per  cent,  while  it  also  is 
true, .  undoubtedly,  that  the  costs  of  carrying  and  selling  some  other 
items  are  considerably  below  that  average. 

If  this  presumption  is  true,  it  is  apparent  that  a  druggist  can 
increase  the  total  profits  of  his  business  by  selling  a  larger  amount 
of  the  items  which  can  be  carried  and  sold  at  below  average  cost. 
What  the  Druggists’  Research  Bureau  set  out  to  do,  therefore,  in 
this  examination  of  177,000  sales,  was  to  determine  which,  if  any, 
of  them  were  being  handled  and  sold  at  below  average  costs.  In 
order  to  simplify  this  first  investigation,  the  177,000  sales  examined 
were  all  in  the  toilet  goods  field. 

At  this  point  some  people  may  object  that  while  it  is  theoretic¬ 
ally  interesting  to  know  which  items  cost  the  least  to  carry  and  sell, 
the  information  is  of  little  practical  value  because  a  druggist  has 
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to  carry  many  thousands  of  items  regardless  lof  their  profit  possi¬ 
bilities  in  order  to  attract  and  hold  his  trade. 

The  answer  to  this  objection  is  that  while  a  druggist  has  to 
carry  many  thousands  of  items,  some  of  which  undoubtedly  are  un¬ 
profitable,  it  is  a  physical  impossibility  for  him  to  concentrate  selling 
efforts  consistently  on  more  than  a  hundred  or  two  of  the  several 
thousand  items.  Therefore,  in  order  to  increase  the  total  profits  of 
the  business,  why  not  concentrate  selling  effort  upon  those  items 
which  are  found  to  have  below  average  carrying  and  selling  costs 
and  above  average  profits? 

The  three  things  which  determine  total  net  profits  are  the  volume 
lOf  business  it  is  possible  to  do  in  an  item,  the  turnover  it  is  possible 
to  obtain  in  the  sale  of  that  item,  and  of  course  the  gross  and  net 
margins  of  profit  which  can  be  obtained  on  each  sale.  The  tendency 
is  to  emphasize  gross  and  net  margins  of  profit  as  being  the  most 
important.  An  item  on  which  a  gross  margin  of  50  per  cent  is  offered 
usually  looks  more  attractive  to  a  druggist  than  one  on  which  25  per 
cent  gross  is  offered.  As  a  matter  of  fact,  just  the  reverse  may  be 
the  case  on  account  of  the  greater  volume  of  business  and  more  rapid 
turnover  in  the  low  margin  item. 

A  little  figuring  will  show  why  this  can  be  true.  The  usual 
operating  costs  of  a  neighborhood  store  in  a  large  city  average  about 
as  fiollows: 

Cost  of  goods  sold .  64  per  cent 

Salaries,  including  a  salary  allowance  for  the 

proprietor .  20  “  “ 

Rent  .  4  “  “ 

Light,  heat,  taxes,  insurance,  depreciation,  re¬ 
pairs  and  miscellaneous  expenses .  4  “  “ 

Leaving  a  profit  on  sales  of .  8  “  “ 

The  turnover  of  merchandise  stock  averages....  2.6  times  a  year 

The  operating  costs  in  a  drug  store  divide  themselves  into  two 
general  groups.  The  first  group,  called  selling  costs,  in  the  ordinary 
drug  store  is  made  up  almost  entirely  lOf  salary  costs.  The  second 
group,  the  carrying  costs,  are  the  so-called  fixed  charges  of  the  busi¬ 
ness,  because  they  go  on  regardless  of  the  amount  of  business  done, 
and  in  fact,  regardless  of  whether  or  not  any  business  is  done.  In 
the  tabulation  above  the  principal  item  is  rent,  to  which  is  added 
the  group  of  miscellaneous  carrying  costs  composed  of  light,  heat, 
taxes  and  so  on. 

Since  the  average  turnover  of  the  merchandise  stock  in  this 
example  is  2.6  times  a  year,  this  means  that  one  turnover  of  the 
merchandise  stock  is  made  on  the  average  in  twenty  weeks.  This 
figure  is  obtained  by  dividing  2.6  into  the  number  of  weeks  in  a  year. 

The  total  of  8  per  cent  carrying  costs  therefore  becomes  the 
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amount  of  rent,  heat,  light,  taxes  and  so  on,  chargeable  against  an 
item  which  remains  in  the  store  for  twenty  weeks.  These  carrying 
costs  are  analogous  to  the  charges  for  room  and  board  in  a  hotel. 
The  longer  a  person  stays  in  a  hotel  the  more  he  expects  to  pay  for 
room  and  board.  The  room  and  board  chargeable  against  an  item 
that  lies  on  the  shelves  for  twenty  weeks  is  in  this  example  8  per 
cent  of  the  selling  price  of  that  item. 

If  the  item  were  to  remain  on  the  shelves  only  two  weeks  in¬ 
stead  of  twenty  weeks  it  is  easy  to  see  that  the  room  and  board 
chargeable  against  it  would  be  one-tenth  as  much  or  only  eight- 
tenths  of  one  per  cent  of  its  selling  price.  More  important  to  see, 
is  the  fact  that  this  decrease  in  the  room  and  board  or  carrying 
costs  on  a  rapid  selling  item  automatically  makes  possible  a  much 
larger  margin  of  profit  on  that  item. 

Although  it  is  not  intended  even  to  touch  upon  here  the  many- 
sided  question  of  cut  prices,  it  is  evident  that  even  if  for  competitive 
reasons  a  fast-selling  item  has  to  be  sold  at  a  cut-price,  it  is  not 
sold  necessarily  at  a  loss. 

With  this  principle  in  mind,  a  classification  of  the  177,000  toilet 
goods  sales  investigated,  was  made  into  two  groups.  The  items  on 
which  a  turnover  of  at  least  once  every  two  months  or  at  the  rate  of 
six  times  a  year,  were  put  in  one  group.  All  the  remaining  items 
were  put  in  the  second  group. 

Sales  from  four  different  types  of  stores  were  analyzed.  Taking 
a  city  neighborhood  store  as  one  example,  it  was  found  that  the  items 
which  had  a  turnover  of  at  least  once  every  two  months,  composed 
only  37  per  cent  of  the  total  number  of  toilet  goods  items  in  this 
store’s  stock.  However,  from  this  per  cent  of  its  total  toilet  goods 
stock  it  made  74  per  cent  of  its  total  sales.  Of  even  greater  import¬ 
ance  is  the  fact  that  these  items  with  a  turnover  of  at  least  once 
every  two  months  produced  more  than  70  per  cent  of  the  total  profit 
this  store  made  from  toilet  goods.  This  is  due  not  only  to  the  more 
rapid  turnover  of  these  items  but  also  to  the  larger  volume  of  sales 
that  it  was  possible  to  make  in  these  items. 

These  facts  are  strikingly  illustrated  especially  by  the  table  on 
page  2  of  Bulletin  No.  5-E  of  the  Druggists’  Research  Bureau.  If 
a  group  of  items  composed  about  2  per  cent  of  a  store’s  stock  it  is 
natural  to  suppose  that  this  2  per  cent  of  the  stock  will  produce  2 
per  cent  of  the  sales  and  2  per  cent  of  the  profits.  As  a  matter  of 
fact,  as  the  table  shows,  these  toilet  goods  items  in  this  store, 
although  composing  2  per  cent  of  the  stock  produced  not  2  per  cent 
of  the  sales  but  about  8  per  cent  and  more  than  15  per  cent  of  the 
profits.  That  is  to  say  these  items  were  just  about  eight  times  as 
profitable  as  the  average  return  from  money  invested  in  merchandise 
in  this  store. 

Going  back  now  to  the  original  statement  made  at  the  begin- 
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ning  of  this  discussion  of  the  comparative  profits  of  different  classes 
of  merchandise  in  a  drug  store,  it  seems  clearly  evident  that  a 
store  can  increase  its  total  net  profits,  in  toilet  goods  at  least, 
by  buying  and  selling  so  as  to  obtain  a  turnover  of  at  least  once 
every  two  months  on  every  possible  item. 

In  this,  as  in  all  other  fact-finding  studies  of  the  Druggists’ 
Research  Bureau  and  similar  organizations,  the  principal  profit,  if 
there  is  to  be  any  profit  from  them,  is  not  in  the  telling  of  these 
facts  but  in  the  practical  application  of  them  by  druggists  them¬ 
selves  in  the  daily  conduct  of  their  stores.  The  Druggists’  Research 
Bureau  strives  constantly  to  make  the  facts  it  finds  and  develops 
of  the  greatest  possible  profit  to  retail  druggists,  but  neither  these 
nor  any  other  facts  are  of  any  particular  value  unless  they  are 
put  to  work  by  druggists  themselves  in  their  own  stores. 

In  this  connection  the  Druggists’  Research  Bureau  is  always 
willing  to  help  any  druggist  who  does  not  see  the  immediate  applica¬ 
tion  of  any  facts  or  information  developed  by  it  to  the  profitable 
conduct  of  his  own  business. 

Secretary  Kelly:  I  had  not  completed  my  introduction  of  Dr. 
Olsen.  I  did  not  tell  you  that  he  could  not  come  three  years  ago 
because  he  said  he  found  it  nearly  impossible  to  address  an  audi¬ 
ence.  I  wanted  you  to  see  what  tremendous  progress  he  has  made 
in  the  interim  in  learning  how  to  address  audiences.  (Laughter  and 
applause).  When  he  wrote  me  that  frank  statement  some  time  ago, 
I  didn’t  have  the  time  or  I  should  have  wired  him  at  once  to  know 
if  he  would  allow  me  to  come  and  see  him,  because  I  wanted  to  see 
a  college  professor  who  could  not  talk.  (Laughter). 

Through  my  experience  in  making  up  programs  I  know  a  great 
deal  about  the  difficulty  in  securing  speakers  with  a  message  of  prac¬ 
tical  value.  I  should  like  to  move  a  rising  vote  of  thanks  to  Mr. 
Currens  and  Professor  Olsen  for  their  addresses,  and  to  Mrs.  Olsen 
and  Mrs.  Currens  for  accompanying  them  here  and  helping  us  out 
in  various  other  ways. 

Mr.  Williamson:  I  second  the  motion. 

(Rising  vote  of  thanks  extended  as  indicated  by  Secretary 
Kelly). 

President  Allen  :  The  next  order  is  the  appointment  of  the 
Committee  on  Resolutions:  Dr.  A.  G.  DuMez,  Messrs.  Charles  L. 
Meyer,  David  P.  Schindel,  of  Hagerstown,  Paul  Pearson,  of  Wash¬ 
ington,  D.  C.,  W.  J.  Peyton,  of  Crisfield,  E.  W.  Sterling,  of  Church 
Hill. 

The  Registration  Committee  has  just  asked  me  to  state  if  there 
is  anybody  not  registered  please  do  so  as  soon  as  possible. 

Just  a  few  words  before  we  adjourn:  I  want  to  express  my 
gratitude  to  the  audience  assembled  here  this  morning.  As  long  as 
I  have  been  attending  these  meetings,  for  twenty-five  years,  never 
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has  the  audience  been  so  nice  and  quiet.  (Applause).  I  think  it  is 
in  order  that  the  meeting  adjourn. 

Mr,  Strasburger:  I  move  we  adjourn. 

(Thereupon,  at  1  o’clock,  P.  M.,  the  meeting  adjourned). 
(Drawing  for  prizes  then  followed,  conducted  by  Mr.  Kenneth 
F.  Love,  of  the  Travelers’  Auxiliary). 


THIRD  SESSION 

June  26,  1929. 

3.10  o’clock  P.  M. 

(The  meeting  was  called  to  order  by  President  Allen  at  3.10 
o’clock  P.  M.  the  asme  day). 

President  Allen:  We  have  quite  an  interesting  program  this 
afternoon  under  the  direction  of  the  Committee  on  Commercial  In¬ 
terests.  Mr.  George  W.  Colborn,  Jr.,  will  take  charge  of  this  meet¬ 
ing.  Mr.  Colborn.  (Applause). 

Mr.  George  W.  Colborn,  Jr.:  Mr.  President,  members  of  the 
Maryland  Pharmaceutical  Association  and  visiting  members  from 
outside  the  State:  I  am  in  a  very  unenviable  position  this  afternoon 
in  standing  before  you  people  to  give  you  a  lot  of  dry  statistics  in 
connection  with  our  Committee’s  work.  It  has  been  the  object  of 
this  Committee  in  giving  you  these  statistics  to  try  to  hold  your 
interest  and  not  tire  you.  The  program  has  been  arranged  so  as  to 
diversify  the  subject  as  much  as  possible  and  so  that  it  will  bring 
into  your  daily  business,  perhaps,  a  new  idea  in  selling  merchandise. 
It  is  entirely  up  to  you  whether  you  care  to  take  the  idea  home  and 
apply  it  in  your  business  or  not.  The  Committee  feels  if  we  could 
get  some  slight  reflection  from  the  gentlemen  on  any  of  the  ideas 
brought  forward  this  afternoon  when  the  different  papers  are  read 
they  will  be  fully  repaid  for  their  labor.  To  myself  has  been  dele¬ 
gated  the  Review  of  the  Past  Year  in  the  Drug  World,  and  I  assure 
you,  in  getting  this  statistical  information  together  it  shows  a  pic¬ 
ture  at  least  interesting,  and  you  can  take  it  for  what  it  is  worth. 

Like  all  good  speakers,  I  have  to  read  my  speech.  I  might  say 
that  the  statistical  information  contained  within  this  article  is  com¬ 
piled  up  until  April  1,  1929,  and  is  brought  as  close  as  we  could 
bring  it  up  to  the  present  date. 

REVIEW  OF  THE  PAST  YEAR  IN  THE  DRUG  FIELD 

A  review  of  events  for  the  past  year  since  this  body  met  shows 
a  picture  that  is  indeed  highly  interesting  and  at  the  same  time 
rather  startling  to  the  retail  druggist.  In  the  report  of  the  Committee 


96 


The  MARYLAND  PHARMACIST 


on  Commercial  Interests  last  year  we  showed  some  figures,  in  which 
the  amount  of  business  done  by  the  Chain  organizations  and  the  In¬ 
dependent  group  was  clearly  stated,  with  the  Chain  Stores  doing 
approximately  $250,000,000  or  20%  of  the  business  in  the  drug  field, 
with  about  2,500  stores  out  of  the  estimated  53,000  drug  stores  in 
the  United  States.  The  Committee  also  showed  the  Independent 
group  taking  a  profit  of  18%  on  investments  and  the  Chain  87%, 
with  7%  net  profit  on  sales  for  the  Independent  and  12%%  for  the 
Chain.  All  this  was  for  the  year  of  1927. 

Now  let  us  pull  aside  the  curtain  and  take  a  look  at  the  survey 
in  the  retail  field  between  the  Chains  and  the  Independents  for  1928. 
Here  is  what  we  find.  Chain  units  increased  more  than  twice  as 
fast  last  year  as  they  increased  in  the  three  preceding  years;  this 
does  not  mean  that  the  big  chain  organizations  such  as  Liggett, 
Walgreen  and  Peoples  have  made  the  entire  increase,  but  a  great 
part  of  the  increase  is  represented  by  two  store  groups  adding  more 
stores  to  their  outfits  and  thereby  becoming  chains.  An  estimate 
for  the  year  closing  December  31,  1928,  shows  that  retail  drug  stores 
throughout  America  have  increased  from  53,000  to  57,000  stores, 
or  an  increase  of  4,000  stores  over  1927,  of  which  it  is  estimated 
only  about  7%  of  the  retail  stores  throughout  the  country  can  be 
classed  as  Chain  stores  and  the  majority  of  these  are  found  in  the 
Metropolitan  district  or  traffic  and  shopping  centers.  It  is  further 
estimated  that  in  1927  we  had  approximately  2,700  chain  stores. 
For  the  six  months  ending  April  1 — from  November  1,  1928,  to  April 
1,  1929 — the  estimate  for  Chain  Stores  is  put  at  3,850  stores  due  to 
(1)  buying  of  Independent  Stores  and  small  Chains  by  the  larger 
organizations,  (2)  consolidation  of  Independents  into  new  Chain 
Groups  and  (3)  the  pooling  of  Independent  Stores  into  two  and  three 
store  Chains,  which  shows  that  Chain  Stores  for  1929  are  more  than 
40%  greater  in  number  than  those  listed  for  1927,  and  becomes  ex¬ 
ceedingly  interesting  when  we  show  statistics  governing  investment 
for  amount  of  business  done  and  percentage  of  business  turnover 
by  the  two  groups.  In  1928  the  amount  of  Chain  Store  financing 
undertaken  was  estimated  at  more  than  $230,000,000  as  compared 
with  $89,000,000  during  1927.  It  is  estimated  that  the  amount  of 
Chain  Store  financing  undertaken  during  the  first  three  months  of 
the  present  year  ending  April  1,  1929,  will  amount  to  $155,000,000 
more  than  half  of  all  the  money  used  last  year.  In  1928  there  was 
offered  sixty-nine  listings  of  Chain  Store  stocks  for  sale,  twelve  of 
them  by  Drug  Chains.  An  interesting  development  during  1928, 
having  no  bearing  on  the  Drug  World,  was  the  organization  of  fifty 
Chains,  of  all  types,  operating  more  than  16,000  stores  and  doing 
an  annual  business  estimated  at  $750,000,000  a  year,  into  a  National 
Chain  Store  Association,  which  is  the  first  of  its  kind  in  the  history 
of  Chain  Store  merchandising.  Their  aims  and  objects  have  never 
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been  defined.  The  year  also  brought  the  advent  of  the  department 
store  Chains  as  witnessed  by  the  Hahn  Chain  comprising  twenty- 
two  stores  with  an  annual  sales  volume  set  at  a  billion  dollars  dur¬ 
ing  the  year  of  1928.  We  also  see  Butler  Brothers  establishing  a 
chain  of  5c  to  $1.00  stores  on  an  extensive  program  which  is  to 
cover  the  entire  nation.  During  the  year  Sears,  Robuck  and  Co.  and 
Montgomery  Ward  and  Co.  have  gone  forward  in  establishing  their 
program  of  retail  stores  in  Metropolitan  as  well  as  small  cities  and 
towns.  Truly  the  picture  of  Chain  Store  operations  grows  gigantic 
when  we  stop  to  realize  that  in  this  nation  of  ours  with  120  million 
peoples  there  are  today  4,000  Chain  Store  organizations  having  more 
than  100,000  retail  stores  in  fifty-five  retail  fields,  with  an  estimated 
annual  volume  of  more  than  seven  and  a  half  billion  dollars,  or  in 
other  words,  doing  approximately  19%  of  the  forty  billion  retail 
business  of  the  nation,  which  leaves  the  Independent  groups  doing 
the  other  81%.  In  our  survey  up  to  April  1,  1929,  we  find  eighty- 
three  more  firms  operating  Drug  Chain  Stores  than  there  were  during 
the  same  period  of  1928,  or  in  round  figures,  in  1928  there  were  328 
firms  having  2,725  stores  in  operation  and  in  the  corresponding 
period  to  April  1,  1929,  we  find  411  organizations  operating  3,849 
stores  of  which  Liggett,  Walgreen,  Peoples,  and  Whelan  Drug  have 
shown  the  greatest  increase.  In  1928  this  group  of  four  operated 
743  stores;  April  1,  1929,  they  were  operating  1,079  stores.  One  of 
the  interesting  developments  of  this  group  is  the  penetration  of  the 
Liggett  Stores  into  the  far  West  and  a  similar  invasion  into  the  East 
by  the  Walgreen  Company,  having  purchased  stores  in  New  York 
and  Philadelphia,  and  is  the  outcome  of  an  interchain  rivalry  that 
has  developed  in  the  past  year  which  is  cutting  into  the  profits  of 
these  concerns.  To  those  who  have  studied  the  situation  it  would 
seem  that  the  saturation  point  for  Chain  Stores  in  the  Metropolitan  ' 
districts  has  or  soon  will  be  reached  and  it  is  necessary  for  them 
to  seek  new  outlets  for  their  future  development  in  the  less  popu¬ 
lated  areas.  Not  alone  has  the  rivalry  developed  among  the  Drug 
Chains  but  particularly  in  the  drug  and  grocery  field,  which  is  cutting 
into  the  profits  of  these  organizations  to  the  extent  that  only  re¬ 
cently  the  United  Cigar  Stores  and  Schulte  outfits  have  discontinued 
the  practice  of  giving  away  premium  coupons  the  cost  of  which  alone 
to  the  United  Cigar  Store  has  been  more  than  one  million  dollars 
and  to  the  Schulte  interest  more  than  $700,000  per  year.  By  cur¬ 
tailing  this  profit  sharing  method  they  have  been  able  to  put  this 
amount  of  money  into  the  fight  to  drive  prices  dwonward  and  ever 
downward  on  the  commodities  which  are  being  cut  by  these  chains. 
By  summarizing  the  amount  of  business  done  by  the  Chain  Store^ 
Groups  and  Independents  in  1928,  we  find  the  estimated  national 
business  through  the  Drug  Store  totaled  the  sum  of  one  billion  seven 
hundred  and  fifty  million  dollars,  of  which  the  Independent  groups 
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did  77  %>  leaving  the  Chains  taking  the  other  23%.  When  we  stop 
to  analyze  the  fact  that  the  Chain  Store  groups  had  to  increase  their 
financial  investments  from  89  million,  in  1927,  to  over  230  million, 
in  1928,  to  get  an  increase  of  4%  of  the  nation’s  drug  business,  we 
can  assure  ourselves  that  the  Independent  Druggist  is  waking  up 
to  the  fast  that  he  is  still  the  moving  factor  for  the  distribution  of 
Drug  Store  merchandise.  Comparative  figures  on  the  amount  of 
business  done  by  the  two  groups  are  not  as  yet  available  for  1928, 
but  in  a  financial  statement  issued  by  the  publicity  department  of 
one  of  the  big  four,  they  show  net  earnings  of  $2,752,424  on  gross 
sales  of  $31,389,  313  for  the  year  of  1928,  which  is  probably  above 
the  average  profit  made  by  the  balance  of  chain  store  operators. 
While  statistics  show  the  number  of  Drug  Stores  in  1928  increased 
4,000,  yet  it  further  shows  that  only  1,128  of  this  number  were  Chain 
Stores  and  2,976  were  Independent  Stores  or  63%  more  Independent 
Stores  came  into  existence  than  Chain  Stores  during  this  period, 
showing  that  the  Independent  groups  have  been  more  active  in  their 
expansion  during  the  year  than  ever  before. 

Cut  prices  have  been  the  great  bulwark  of  the  Chain  organization 
in  competing  with  the  small  retailers  based  in  the  past  as  they  have 
been  by  greater  buying  power,  efficiency  of  operation  and  greater 
financial  resources,  but  they  cease  to  be  readily  effective  when  used 
against  competitors  with  practically  the  same  facilities  for  meeting 
them.  Thus  being  deprived  of  the  advantage  they  have  enjoyed 
against  the  small  Independents  of  securing  price  concession  from 
manufacturers  the  Chains  in  so  far  as  they  engage  in  a  purely  price 
competition  between  themselves  have  been  forced  more  and  more 
into  a  contest  that  narrows  their  profit  margin.  It  is  not  surprising 
therefore  that  efforts  are  being  made  to  shift  competition  to  a  less 
suicidal  basis,  and  to  retrench  their  finances  wherever  possible  is 
the  order  of  the  day,  under  this  kind  of  regime  the  loss  of  price  as 
;a  competitive  weapon  and  the  abandonment  of  this  form  of  com¬ 
petition  is  underway.  It  would  be  hard  to  predict  just  how  far  the 
interchain  rivalry  will  go  in  the  way  of  weakening  the  buying 
public’s  confidence  in  price  merchandise,  and  to  the  minds  of  many 
men  high  in  the  business  organization  of  the  drug  world,  price  is 
becoming  ever  and  ever  a  minor  consideration. 

€o-operation  of  the  Independents  for  the  purpose  of  meeting 
Chain  competition  and  many  experiments  looking  toward  this  end 
are  now  under  way  as  a  result  of  the  effort  on  the  part  of  the  In¬ 
dependents  to  secure  better  prices  which  will  enable  them  to  compete 
with  Chain  Store  operators.  Many  buying  clubs  and  voluntary 
Chains  have  had  a  great  growth  during  the  latter  half  of  1928  and 
the  first  part  of  1929,  and  these  may  be  divided  into  three  general 
classes,  which  we  may  recognize,  (1)  those  created  through  the 
initiative  of  the  wholesalers;  (2)  those  which  come  out  of  a  co- 
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operative  buying  organization  of  retailers,  and  (3)  those  which 
bring  together  in  one  organization  a  group  of  wholesalers  as  well 
as  groups  of  retailers,  which  is  best  illustrated  by  the  now  more 
or  less  known  plan  sponsored  by  the  McKesson  and  Robbins  Com¬ 
bine.  Thus  we  get  a  fair  picture  to  give  us  an  idea  of  the  magnitude 
of  our  profession  today  and  while  it  is  a  big  business  yet  it  is  only 
a  lot  of  small  business  with  the  experience  and  co-operation  of  all 
in  which  there  are  many  evils,  which  will  have  to  be  met  and  con¬ 
quered.  The  worst  of  these  evils  today  is  rotten  financing,  uneconomic 
practices  and  the  contemptible  method  of  selling  without  profit. 

Every  brand  of  nationally  advertised  goods  is  subject  to  the 
machinations  of  the  retailer  who  indulges  in  the  practice  of  selling 
without  profit  on  these  items  in  order  to  further  his  own  scheme 
in  giving  the  gullible  public  his  own  inferior,  non-advertised  goods 
at  a  greater  profit  to  himself.  By  these  tactics  he  has  driven  the 
merchant  with  a  definite  policy  of  right  and  wrong,  to  get  away 
whenever  possible,  from  nationally  advertised  merchandise  that  he  is 
compelled  to  sell  without  a  profit  in  order  to  meet  cut-price  competi¬ 
tion.  The  sooner  the  Druggist  wakes  up  to  the  fact  that  he  is  to 
sell  merchandise  and  not  brands  the  sooner  he  will  make  more  profit 
for  himself  and  meet  on  a  sound  basis  the  ever  encroaching  compe¬ 
tition  on  his  business  from  outside  sources.  Never  in  the  history  of 
the  drug  business  has  the  Independent  Druggist  been  given  the  co¬ 
operation  of  the  Government,  the  manufacturer  and  the  wholesaler 
in  striving  to  put  his  business  on  a  sound  economic  basis  or  to  make 
him  and  his  business  prosper  as  is  being  done  today. 

The  United  States  Government  through  the  Federal  Trade  Com¬ 
missions  is  trying  to  help  the  Independent  business  groups  by  investi¬ 
gating  Chain  Stores  and  their  methods  so  the  findings  may  be  passed 
on  to  the  business  world  at  large.  Business  interests  are  trying 
through  the  Capper-Kelly  Bill  to  find  a  basis  upon  which  to  establish 
the  future  of  price  economics.  The  manufacturer  is  spending  thou¬ 
sands  of  dollars  in  finding  new  ways  to  exploit  the  merchandise  that 
he  advertises  for  the  Druggist  so  that  he  can  fill  consumer  demand 
with  the  least  possible  effort.  The  wholesale  distributor  today  is 
doing  more  for  his  Independent  Druggist  customers  than  he  ever 
thought  of  doing  or  the  retail  druggist  ever  thought  of  doing  for 
himself.  Most  of  the  wholesale  distributors  have  established  better 
discounts,  better  return  privileges,  window  decorating  service,  and 
planned  selling  departments  for  the  druggist  without  any  cost  to 
him  whatsoever.  Even  the  Chain  Stores  have  done  more  for  the 
Independent  Druggist  than  he  will  admit,  by  showing  him  new  ways 
of  merchandising,  which  the  more  astute  Druggists  have  not  been 
slow  to  adopt  in  their  plans  for  new  business  methods.  By  the 
adoption  of  plans  such  as  the  McKesson,  Robbins  and  similar  ones 
the  Independent  group  is  being  backed  by  the  most  experienced  men' 
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in  the  drug  world  today,  and  every  effort  is  being  made  by  the  big 
interests  to  keep  the  Independent  Druggist  on  his  feet  and  make 
him  the  distributor  of  their  commodities,  because  if  the  distribution 
channel  is  not  kept  open  it  would  only  be  a  short  time  until  the 
powerful  chain  groups  will  be  dictating  the  policies  for  all  manu¬ 
facturers  and  distributors  to  follow,  which  means  chaos.  Then,  Mr. 
Druggist,  let  us  ask  ourselves  in  all  sincerity,  what  are  we  doing 
to  help  ourselves  after  all  this  is  being  done  to  help  us?  Are  we 
going  to  teach  ourselves  to  be  better  merchants?  Are  we  going  to 
take  the  advice  of  the  experienced  men  from  these  organizations? 
Are  we  going  to  try  to  make  our  stores  the  community  centers  of 
the  town  in  which  we  live?  Or  are  we  going  to  be  the  self  same 
satisfied,  lazy,  good  natured,  day  by  day  fellow  that  lives  in  his 
own  little  puddle  and  lets  the  rest  of  the  world  go  by?  Or  are  we 
going  to  get  up  and  hustle,  take  advantage  of  everything  that  is 
being  done  for  us  and  fight  for  the  things  which  we  have  always 
considered  ours? 

In  conclusion  I  would  like  to  include  here  a  little  squib  which 
I  saw  published  in  one  of  our  magazines  during  National  Pharmacy 
Week  last  October,  which  struck  the  romantic  key  in  me  and  goes 
like  this:  “Who  Is  This  Man?’’ 

“His  name  doesn’t  matter,  for  he  goes  by  many  names.  His 
size  doesn’t  matter,  for  he  is  lean  and  stout  and  tall  and  short. 
His  age  doesn’t  matter,  for  he  is  young  with  the  enthusiasm  of  un¬ 
hurt  youth  and  old  with  the  calm  and  the  wisdom  of  mellowing  years. 
His  location  doesn’t  matter,  for  he  is  on  the  corner  of  a  village 
square,  at  the  intersection  of  writhing  thoroughfares  in  a  teeming 
city,  on  the  main  street  of  a  patient  town  in  the  midst  of  the  middle 
west.  He  has  it  in  his  power  to  heal  a  wound,  to  stifle  a  pain,  to 
save  a  life.  Behind  his  every  act  lies  a  drama.  On  the  steadiness 
of  his  hand,  on  the  accuracy  of  his  eye,  on  the  soundness  of  his 
knowledge,  millions  of  people  in  thousands  of  places  rely.  He  is 
the  friend  of  the  child  who  begs  a  glass  of  water,  the  man  who  is 
worried  about  hard  times,  the  woman  who  can’t  do  a  thing  with 
her  daughter.  He  spent  years  at  college  acquiring  the  professional 
education  which  the  law  demands.  He  spends  his  few  leisure  hours 
in  the  pursuit  of  newer  knowledge.  Your  health  and  beauty  and 
general  well  being  are  his  every  day  concern.  He  is  the  right  hand 
of  the  doctor,  the  haven  of  refuge  for  the  injured,  first  port  of  call 
for  the  stranger  in  distress.  He  labors  long  and  his  rewards  are 
meagre;  but  out  of  his  long  vigil  in  behalf  of  the  humanity  of  which 
he  is  a  part,  he  finds  in  a  corner  of  his  heart  the  bit  of  happiness 
which  is  his  compensation.  Out  of  each  year  one  week  is  set  aside 
for  the  purpose  of  bringing  you  and  him  closer  together;  of  giving 
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him  an  opportunity  to  demonstrate  to  you  that  he  is  more  than  he 
seems  and  all  that  he  should  be. 

He  is  the  Scientist  on  the  Corner 
The  Man  You  Call  Your  Druggist.” 

Mr.  Colborn;  As  I  stated  at  first,  wc  tried  to  make  up  a  pro¬ 
gram  that  would  bring  before  you  some  topics  that  would  be  inter¬ 
esting  and  give  you  ideas.  We  don’t  want  to  keep  you  this  after¬ 
noon — we  know  you  want  to  go  out  and  walk  down  the  boardwalk. 
We  would  like  to  have  you  do  this:  if,  after  any  papers  are  read 
you  want  to  discuss  them,  to  ask  any  questions,  get  on  your  feet 
and  do  so.  It  is  only  by  getting  your  thoughts  that  we  can  mould 
future  programs  of  this  Committee  on  Commercial  Interests  in  our 
yearly  meeting. 

The  next  paper  on  our  program  will  be  by  Mr.  L.  M.  Kantner, 
who  has  taken  for  his  subject,  “What  Shall  We  Regard  as  Legitimate 
Side  Lines?”  This  question  comes  up  every  day.  (Applause). 

Mr.  L.  M.  Kantner:  Mr.  Chairman  and  Members  of  the  Mary¬ 
land  Pharmaceutical  Association:  Mr.  Colborn  stated  that  his  desire 
is  not  to  keep  you  here  long.  I  have  done  my  part  by  making  this 
a  very  short  paper. 

WHAT  SHALL  WE  REGARD  AS  LEGITIMATE  SIDE  LINES? 

What  are  some  of  the  legitimate  side  lines  for  the  drug  store? 
This  at  present  is  a  most  momentous  question,  and  the  differences  of 
opinion  are  as  many  as  the  proper  methods  of  making  a  pharma¬ 
ceutical  association  a  success.  Conditions  of  all  businesses  have 
materially  changed  in  the  past  ten,  fifteen,  or  twenty  years  as  is 
well  known.  Ours  is  no  exception,  and  many  adjustments  must  be 
made  to  meet  these  changes. 

Is  it  possible  that  we  can  become  so  absorbed  in  stressing  side 
lines  only,  that  the  true  pharmacy  will  lose  its  prestige  entirely? 
A  very  prominent  teacher  and  former  retail  pharmacist  lectured  on 
prescriptions  as  a  side  line,  and  indeed  if  we  devote  our  energies  to  a 
stricter  application  to  the  real  practicing  of  pharmacy  by  extending 
efficient,  intelligent  service  expecting  and,  to  an  extent,  demanding 
respect  for  our  profession,  will  this  prove  as  effective  as  permitting 
sidelines  to  absorb  our  keener  efforts?  Comparatively  few  of  the 
forty-five  thousand  drug  stores  today  are  truly  ethical,  but  there 
are  many  high  grade  pharmacies  today  that  do  handle  many  side 
lines  that  have  no  bearing  on  pharmacy,  and  extend  as  reliable  drug 
store  service  as  could  be  desired.  But  in  these  stores  do  side  lines 
command  the  attention  to  the  neglect  of  the  pharmaceutical  depart¬ 
ment?  Does  a  sign  across  the  front  of  a  store  stating  breakfast  is 
being  served  from  7.30  to  9.00  A.  M.  with  your  favorite  breakfast 
^ood — ham  and  eggs  and  possibly  hot  cakes — and  later  in  the  day  a 
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similar  sign  announcing  luncheon  really  help  pharmacy?  Does  the 
selling  of  luggage,  straw  hats,  hosiery,  hardware,  cooking  utensils, 
etc.,  have  a  rightful  place  in  the  drug  store?  These  are  questions  for 
the  individual  to  decide — conditions,  locations,  demands  are  compelling 
factors. 

However,  there  are  numerous  sidelines  that  may  be  handled,  and 
why  should  they  not  be  considered  legitimate?  Fountain  pens  and 
fountain  pen  desk  sets,  with  pencils  to  match — stationery — perfumes 
and  perfume  lights — perfumizers — incense  and  incense  burners — 
bristle  goods — manicure  sets — toilet  sets — kodaks  and  kodak  supplies 
— magazines — candy — soda  fountain  supplies —  smoker  supplies — and 
others.  These  and  many  side  lines  are  legitimate  on  account  of  late 
drug  store  operating  hours  and  will  not  necessarily  detract  from  the 
standards  of  pharmacy  nor  interfere  with  efficient  professional  ser¬ 
vice  rendered  to  physicians  and  the  public.  Drugs,  household  reme¬ 
dies,  medicines,  cabinet  supplies  in  different  sized  packages  are  not 
side  lines,  but  are  out  ofp  place  elsewhere  than  in  a  drug  store.  By 
having  these  preparations  prominently  and  attractively  displayed,  a 
very  rpotable  business  is  possible.  Considering  nothing  but  the  high¬ 
est  quality  merchandise,  regardless  of  price,  and  charging  a  fair 
profit,  will  prove  to  your  patrons  you  are  a  merchant  and  more. 

Having  preparations  under  your  own  name  and  of  your  own  manu¬ 
facture  will  add  prestige  to  your  store  and  reflect  a  credit  on  your 
ability,  providing  they  have  merit.  Many  of  the  drug  store  products 
are  lost.  Do  not  permit  what  remains  to  escape.  Quality  and  per¬ 
sonal  attention  are  our  weapons.  These  will  be  hard  to  battle 
against,  and  he  who  hath  faith  will  survive  the  test.  (Applause.) 

Mr.  Colrobn;  Is  there  any  discussion  on  Mr.  Kantner’s  paper? 
If  not,  Mr.  George  Karmann,  of  Baltimore,  will  tell  us  what  he 
thinks  about  “Should  Neighborhood  Pharmacists  Feature  Agency 
Goods?”  This  subject,  I  am  sure,  is  one  that  we  have  asked  our¬ 
selves  a  lot  of  times,  and  we  would  like  to  know  whether  we  are 
on  the  right  track  when  we  try  to  stock  ourselves  up  with  agency 
goods.  Mr.  Karmann.  (Applause). 

Mr.  George  Karmann:  Mr.  Chairman,  ladies  and  gentlemen 
of  the  Maryland  Pharmaceutical  Association : 

SHOULD  NEIGHBORHOOD  DRUGGISTS  FEATURE 
AGENCY  GOODS 


When  I  received  a  letter  from  our  Chairman,  Mr.  Colburn, 
stating  that  I  was  scheduled  to  prepare  a  paper  on  the  subject: 
“Should  Neighborhood  Druggists  Feature  Agency  Goods”,  I  was  at 
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first  somewhat  provoked.  It  seemed  to  me  a  subject  for  debate,  re¬ 
quiring  two  persons  to  participate  in  it,  one  on  the  affirmative  and 
one  on  the  negative  side.  However,  after  reflecting  upon  it  for  a 
little  while,  I  recalled  an  incident  of  some  years  ago,  when  I  attended 
a  literary  meeting  at  a  college  society,  at  which  two  negros  were 
to  debate  on  a  subject.  Rufus  was  on  hand  at  the  appointed  hour, 
but  Rastus  failed  to  appear.  After  long  waiting,  the  audience  be¬ 
came  impatient,  whereupon  one  of  the  judges  turned  to  Rufus  and 
said  to  him:  “It  looks  as  though  you  will  have  to  debate  the  subject 
yourself,  Rufus.”  “But  how’s  ah  gwan  to  do  dat  jedge?  Ah  aint 
doubles!”  “Oh  that  is  easy  said  the  judge;  first  you  tell  your  side, 
and  then  you  make  believe  you  are  Rastus,  and*  argue  the  other  side. 

“Ah’s  afraid  that  can’t  be  did,”  answered  Rufus,  “fo  thars  but 
one  side  to  dis  here  story,  and  dats  mah  side.”  So  with  that  same 
attitude,  gentlemen,  I  shall  undertake  to  discuss  this  subject. 

First  of  all,  let  me  define  what  we  shall  understand  by  “Agency 
Goods.”  Of  course  we  are  primarily  interested  in  such  agency  goods, 
which  pertain  to  our  own  business;  and  I  shall  accordingly  confine 
my  discussion  to  that  class.  We  might  say  that  agency  goods  con¬ 
sists  ofi  a  line  of  preparations  or  other  articles,  including  medicines, 
toilet  goods,  household  products  or  the  like,  put  up  in  a  uniform  man¬ 
ner,  and  marketed  most  frequently  under  a  common  name,  or  trade 
name.  While  this  trade  name  is  usually  a  coined  word,  in  some 
instances  the  manufacturer’s  own  name  is  used.  These  lines  are 
usually  very  exhaustive,  comprising  a  great  variety  of  products. 
Often  they  include  official  medicinal  preparations  and  household 
remedies  labeled  as  such,  but  linked  up  in  some  way,  perhaps  only 
in  appearance  with  the  general  line. 

In  nearly  every  instance,  however,  these  goods  are  designed  to 
replace  the  sale  of  advertised  and  popular  merchandise,  either  by 
substitution  or  suggestion,  for  the  purpose  of  monopoly,  and  a  larger 
percentage  of  profit.  This  theory  might  be  good,  but  in  my  experi¬ 
ence  in  the  past  with  agency  goods,  it  does  not  bear  out.  I  have 
found  it  equally  as  difficult  and  in  many  cases  more  difficult  to  sell 
the  same  article  of  an  agency  line  to  the  samef  person  a  second  time. 
Even  though  an  agent  has  a  territorial  monopoly  on  such  goods, 
this  monopoly  is  not  worth  much,  since  the  merchandise  has  no  poten¬ 
tial  sales  value.  As  to  the  larger  profit,  it  is  true  that  the  profit 
per  item  is  more  than  could  be  realized  on  similar  advertised  or 
standard  articles  at  cut  prices;  yet,  figured  on  the  basis  of  turnover, 
as  the  chain  stores  do,  the  profit  is  very  small.  While  the  turnover 
might  be  eight  or  ten  times  a  year,  the  volume  compared  to  that  of 
the  total  business,  is  usually  not  more  than  two  percent.  As  a  con¬ 
crete  example,  let  us  consider  a  store  carrying  a  $10,000.  stock  of 
merchandise  doing  a  gross  business  of  $50,000.  annually.  On  the 
total  stock  there  is  a  turnover  of  five.  This  same  store  we  will  say 
carries  a  stock  of  fifty  dollars,  worth  of  agency  goods,  with  which  an 
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annual  business  of  five  hundred  dollars  is  done.  On  this  agency  goods 
the  turnover  is  ten,  but  compared  to  the  total  volume  of  business  it 
in  only  one  percent.  Such  a  small  volume  of  business  by  no  means  is 
commensurate  with  the  effort  necessary  to  accomplish  it. 

Since  price  is  the  principle  consideration  in  the  production  of 
agency  goods,  it  necessarily  follows  that  the  manufacturers  thereof 
must  select  such  materials  which  will  reduce  the  production  cost. 
Therefore  agency  goods  do  not  compare  favorably  in  quality  as  a 
rule,  with  the  products  that  they  are  designed  to  replace,  or  the  pre¬ 
parations  of  reputable  manufacturers.  But  that  is  usually  a'  second¬ 
ary  consideration  with  the  agents. 

Because  of  the  wide  range,  attractive  packages,  suggestive  names 
and  completeness  of  directions  and  recommendations,  agency  goods 
are. well  adapted  to  such  stores  where  merchandising  is  outstanding, 
where  the  patronage  is  a  transient  one,  and  where  the  individuality 
of  clerks  is  no  important  consideration.  They  can  be  placed  in  the 
hands  of  almost  any  clerk,  even  the  unexperienced  and  unintelligent 
at  such  stores.  For  these  reasons  they  are  well  adopted  to  some 
stores  at  key  locations,  but  particularly  to  the  chain  store  business. 

As  a  matter  of  fact,  they  havel  been  erected,  developed  and  fea¬ 
tured  by  chain  store  organizations  from  their  very  beginning.  Every 
chain  store  features  some  agency  line,  or  has  one  of  its  own.  They 
cannot  do  without  them.  They  need  them  to  offset  losses  incurred 
by  the  cut  prices  of  advertised  merchandise.  Many  of  the  leading 
lines  of  agency  goods  are  owned  directly  or  indirectly  by  chains. 
Yet  in  spite  of  this  fact  many  independent  neighborhood  druggists 
have  taken  on  these  agencies,  have  become  agents,  to  foster  the 
developement  of  chain  store  products  and  ideas,  to  make  them  more 
popular,  to  endorse  and  recommend  them,  in  short  to  make  profit 
for  the  chains  on  them.  Gentlemen,  is  this  not  inconsistent?  The 
neighborhood  druggist  cannot  hope  to  get  anywhere  by  assisting 
the  chains  in  putting  over  their  agency  goods.  They  are  his  business 
adversaries,  trying  to  annihilate  him.  Even  though  the  particular 
agency  goods  he  features  or  contemplates  featuring  is  not  owned 
by  a  chain,  it  nevertheless  conveys  the  chain  store  idea,  and  he  ad¬ 
mits  thereby  that  he  approves  their  policies  and  business  methods. 

What  are  the  policies  and  business  methods  governing  the  sale 
of  agency  goods?  Unquestionably  they  are  primarily  sold  in  substi¬ 
tution  for  other  products,  or  they  are  recommended  when  customers 
are  in  doubt  as  to  what  they  really  want.  In  the  latter  case  there 
is  an  opportunity  for  the  neighborhood  druggist  to  show  his  ingen¬ 
uity,  his  personality,  his  familiarity  with  a  wide  scope  of  products 
and  remedies.  But  if  he  has  agency  goods,  he  must  or  will  narrow 
his  scope  to  those  goods;  and  if  he  is  successful  in  selling  them,  his 
customer  has  received  nothing  which  characterizes  his  individuality. 
He  has  received  no  better  advise  and  is  no  more  satisfied,  than  he 
would  have  been,  had  he  been  served  by  a  mere  counter  clerk  at 
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a  chain  store.  The  effects  of  such  a  sale  are  consequently  unfavor¬ 
able,  and  I  shall  later  attempt  to  discuss  such  effects  in  detail. 

Some  claim  that  several  advantages  in  selling  agency  goods  are: 
that  the  public  is  familiar  with  them  to  a  certain  extent,  and  that 
the  druggist  does  not  assume  any  responsibility  for  their  efficacy. 
This  may  be  true  of  a  few  lines,  but  in  general  they  are  not  very 
popular,  and  in  fact  would  become  obscure,  were  it  not  for  the  fact 
that  the  druggists  themselves  popularize  them.  They  are  scarsely 
ever  advertized,  and  the  promotion  of  their  sale,  is  wholly  dependent 
upon  the  agents.  Some,  of  course,  enjoy  a  fairly  large  distribution, 
yet  they  are  not  characteristic  of  neighborhood  drug  store  ethics, 
but  are  associated  in  the  mind  of  the  public  with  chain  stores,  and 
are  not  usually  sought  at  neighborhood  stores. 

What  then,  is  the  reactiorl  of  the  sale  of  agency  goods  by  neigh¬ 
borhood  druggists  upon  the  trade?  As  I  have  already  indicated, 
their  sale  depends  upon  two  factors:  substition  and)  suggestion.  With 
regard  to  substitution  I  might  say  that  it  is  poor  psychology  to  sub¬ 
stitute,  or  change  a  person’s  mind  about  a  product,  at  the  same  time 
suggesting  another.  While  you  may,  be  means  of  forceful  argu¬ 
ments  accomplish  your  point,  the  customer  soon  becomes  dissatisfied 
with  his  purchase.  This  reaction  is  sure  to  follow,  and  when  it  does, 
the  customer  blames  the  druggist.  His  thought  was  centered  upon 
a  certain  product,  and  while  temporarily  diverted,  eventually  re¬ 
verts  back  to  it.  He  then  regrets  that  he  allowed  himself  to  be 
talked  out  of  it,  and  feels  certain  that  the  product  he  requested  was 
better  suited  for  its  purpose  intended,  than  the  one  he  received  in 
place  of  it.  Thus  the  druggist  has  jeopordized  the  patronage  of  that 
customer. 

The  other  factor  is  suggestion.  Suggesting  an  advertised  article, 
usually  means  a  sale;  suggesting  agency  goods  might  appeal  to  a 
customer  occasionally,  but  when  you  persist  in  presenting  the  same 
line  of  goods  frequently,  the  customer  becomes  suspicious  and  loses 
confidence  in  you;  suggesting  something  that  displays  your  origion- 
ality  and  individuality,  if  reliable,  usually  fuses  lasting  patronage; 
and  that  is  what  the  neighborhood  druggist  must  strive  for. 

But  what  progress  are  the  manufacturers  of  agency  goods  mak¬ 
ing  with  regard  to  establishing  new  agencies  in  neighborhood  stores? 
Until  a  few  years  ago  their  progress  was  rather  slow,  but  since 
then  they  have  succeeded  in  establishing  many  new  agencies.  This 
was  due,  no  doubt,  to  the  demoralized  condition  of  the  drug  business. 
Right  now,  price  wars  are  raging;  profits  are  decreasing;  the  in¬ 
dependent  neighborhood  druggists  are  competing  with  the  chains. 
They  are  attempting  to  apply  chain  store  methods  of  merchandising. 
No  wonder  then,  that  they  can  be  hoodwinked  into  agency  goods! 
And  yet,  at  the  same  time,  they  are  seeking  cooperation  among 
themselves.  They  are  endeavoring  to  find  some  plan,  whereby  they 
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might  emerge  from  the  sea  of  independent  destruction,  to  a  condition 
of  certainty  and  prosperity. 

While  this  chaotic  condition  thus  exists,  comes  a  message  to 
the  independent  druggists  of  America.  A  message  announcing  a  war 
and  victory  over  the  chains!  And  whence  comes  this  message?  From 
the  largest  drug  chain  ever  conceived  itself.  A  chain,  which  has 
already  merged  more  than  fifty  wholesale  drug  establishments,  and 
now  has  for  its  goal  to  lay  a  dragnet  around  all  independent  re¬ 
tail  druggists.  In  order  to  carry  out  their  undertaking,  they  have 
employed  leaders  in  the  chain  store  field — the  very  men  who  have 
made  the  chain  stores  a  success.  These  men  know  only  chain  store 
methods  and  ideas,  and  it  is  their  endeavor  to  inculcate  them  into 
the  neighborhood  stores,  and  thereby  combine  all  independent  neigh¬ 
borhood  druggists  into  a  universal  agency,  for  the  purpose  of  sell¬ 
ing  their  own  agency  goods.  Will  the  neighborhood  druggists  sub¬ 
mit  themselves  to  such  a  plan  or  similiar  combinations?  Shall  the 
neighborhood  drug  store  become  extinct? 

Gentlemen,  the  neighborhood  drug  store  has  its  place,  and  will 
continue  to  keep  its  place  so  long  as  it  will  maintain  its  individuality. 
Instead  of  agency  goods,  the  neighborhood  druggist  has  something 
far  better  to  wrap  into  his  packages:  his  personality;  individuality; 
integrity;  good  will.  These  will  inscribe  themselves  indelibly  upon 
the  minds  of  his  customers,  and  bring  him  larger  profit  in  the  end. 

With  this  thought  in  mind,  let  the  neighborhood  druggist  there¬ 
fore  be  his  own  agent,  and  feature  his  profession  and  himself. 

(Applause) . 

Mr.  Colborn  :  Gentlemen,  you  hace  heard  this  instructive  and 
interesting  paper  on  agency  goods,  is  there  any  discussion?  Mr. 
Karmann  brought  up  several  points  which  are  an  open  question. 

Mr.  Spire:  I  might  say  something  on  that.  I  am  to  read  a 
paper  here,  too,  and  I  hope  my  paper  will  be  discussed.  I  think 
that  some  agencies  are  good.  I  have  had  experience  with  agencies, 
I  have  two  in  one  store  and  I  want  to  get  one  in  another  store.  I 
thing  the  agency  proposition  depends  a  great  deal  upon  whether 
the  manufacturers  are  going  to  own  the  individual — in  other  words, 
are  you  going  to  let  the  dog  wag  the  tail  or  the  tail  wag  the  dog. 
I  think  the  dog  should  wag  its  own  tail,  and  that  agencies  are  good 
things.  That  is  my  personal  experience. 

Mr.  Lathroum:  The  agencies  of  the  United  Cigar  Stores  or 
Eastman  Kodaks  are  very  desirable.  What  agencies  did  he  wish 
to  cover? 

Chairman  Colborn:  You  can  readily  realize  the  agency  propo¬ 
sition  is  one  of  large  scope,  and  we  have  got  to  be  directed  by  what 
we  think  is  right  for  our  own  particular  store,  whether  it  is  a 
neighborhood  store  in  a  small  town  or  whether  it  is  a  store  in  the 
traffic  centre. 

Thousands  of  dollars  each  year  are  spent  by  the  druggists  and 
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every  known  business  interest  in  advertising.  It  takes  so  many 
diverse  forms  that  the  small  store  is  often  at  a  loss  to  know  what 
brand  of  advertising  will  pay  him  the  largest  return  on  his  invest¬ 
ment.  I  have  heard  many  discussions  on  kinds  of  advertising 
for  drug  stores,  and  I  have  tried  out  quite  a  few  myself  and  found 
that  some  were  good  and  some  were  bad.  I  have  asked  Mr.  Spire 
from  Mount  Ranier,  who  has  three  drug  stores,  and  is  your  Third 
Vice-President,  to  prepare  a  paper  on  the  subject  to  see  what  he 
thinks  about  it.  I  am  going  to  ask  Mr.  Spire  to  read  his  paper  on, 
“Comparative  Drug  Store  Advertising.”  (Applause). 

COMPARATIVE  DRUG  STORE  ADVERTISING 

Mr.  W.  B.  Spire:  Mr.  Chairman,  ladies  and  gentlemen: 

Upon  receiving  the  assignment  of  the  topic  “Comparative  Drug 
Store  Advertising”,  my  first  thought  was  to  write  to  the  Chairman 
of  the  Section  on  Commercial  Interests  requesting  a  different  assign¬ 
ment,  inasmuch  as  I  have  not  had  a  wide  experience  in  the  various 
forms  of  advertising  which  might  apply  to  the  drug  store  of  today. 
That  letter  I  neglected  to  write,  and  not  caring  to  fall  down  on 
Chairman  Colborn  entirely,  I  present  the  following,  which  are 
opinions  based  almost  entirely  upon  actual  experience. 

Comparative  Drug  Store  Advertising.  Just  what  does  Chair¬ 
man  Colborn  expect  on  the  subject,  and  what  would  those  at¬ 
tending  the  convention  care  to  hear  from  a  practicing  pharmacist 
about  advertising?  It  seems  to  me  that  such  topics  are  difficult  to 
handle  inasmuch  as  those  who  are  mostly  concerned  have  had  prac¬ 
tically  the  same  experience  which  I  have  had,  and  perhaps  experi¬ 
enced  the  same  results.  To  those  who  prepare  papers  on  scientific 
subjects,  the  task  appears  to  be  somewhat  easier.  Dr.  Krantz  and 
his  corps  of  co-workers  talk  to  us  on  subjects  which  carry  us  away  as 
fairy  tales  did  in  our  younger  days,  leading  us  into  lands  unseen 
and  realms  unknown,  i.  e.,  to  most  of  us.  But  we,  poor  hard  working 
pill-rollers,  have  to  deal  with  cold  facts  and  are  expected  to  make 
them  interesting. 

Is  advertising  interesting?  To  most  of  us  it  is  not,  and  there¬ 
in  perhaps  in  some  measure  lies  the  reason  why  the  usual  drug 
store  advertising  is  not  more  effective.  We  do  not  give  this  depart¬ 
ment  of  our  business  the  necessary  attention. 

I  am  supposed  to  discuss  “Comparative”  advertising.  I  take 
this  to  mean,  how  does  one  form  of  drug  store  advertising  differ, 
in  results  of  course,  with  other  forms.  So  much  depends  upon  local 
conditions  that  .the  selection  of  an  advertising  plan  should  be  gov¬ 
erned  by  the  economic  conditions  of  the  locality,  as  well  as  the 
study  of  the  forms  of  advertising  and  the  various  methods  of 
approach. 

Newspaper  advertising  in  large  cities  evidently  pays  judging 
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from  the  amount  of  space  used  by  the  chain  stores,  but  where  is  the 
independent  druggist  who  can  afford  to  use  such  newspaper  space? 
Small  town  newspapers  do  not  yield  results  even  in  proportion  to 
their  lesser  costs.  They  do,  however,  help  to  keep  the  store  name 
before  the  public  and  should  be  used  to  a  limited  extent.  If  there 
is  a  druggist  present  who  gets  satisfactory  results  from  small  town 
newspapers,  I  should  like  to  know  how  it  is  done;  perhaps  our 
method  is  faulty. 

The  booklet  or  regular  monthly  magazine  form,  if  properly  fol¬ 
lowed,  is  effective  and  especially  recommended  to  stores  where  there 
is  no  one  well  versed  of  allotted  sufficient  time  to  prepare  and  follow 
a  regular  plan  of  action.  This  type  of  advertising  matter  must  get 
into  the  home.  If  this  method,  however,  is  followed  in  a  haphazard 
way,  both  time  and  money  are  wasted. 

The  use  of  circulars  other  than  to  announce  an  occasional  sale 
is  not  conducive  to  the  elevation  of  the  standard  of  the  drug  store. 

In  my  opinion,  well  worded  letters  mailed  to  prospective  custo¬ 
mers  with  the  addressees’  names  correctly,  is  the  best  form  of  direct 
advertising.  The  use  of  the  multigraph  or  mimeograph  is  recom¬ 
mended  in  this  connection.  So  much  however  depends  upon  the  copy 
used  that  results  may  be  expected  only  in  proportion  to  the  effort 
and  good  advertising  judgment  applied.  If  results  are  not  obtained, 
it  is  time  to  change  the  approach  or  consult  an  advertising  expert. 

To  suburban  drug  stores  or  drug  stores  in  small  towns,  the 
use  of  signs  and  billboards  do  their  share  to  keep  the  store  name 
before  the  public,  as  well  as  to  announce  a  live-wire  druggist.  Re¬ 
sults  of  these  are  easily  measured  and  their  value  readily  ascertained. 

Motion  picture  screen  advertising  is  effective,  but  not  without 
its  objection  in  the  nature  of  disapproval  and  irritation  on  the  part 
of  the  audience.  By  this  I  mean  that  moving  picture  patrons  object 
to  being  forced  to  look  upon  screen  advertisements.  This  method 
of  advertising  is  therefore  being  discontinued  by  motion  picture 
houses. 

The  use  of  radio  advertisement  appears  to  be  too  expensive  and 
results  too  doubtful  to  be  recommended. 

Many  opportunities  present  themselves  to  advertise  by  use  of 
copy  on  wrapping  paper,  envelopes,  bags,  boxes,  ice  cream  pails, 
gummed  sealing  paper  and  many  other  means  of  preparing  articles 
for  delivery.  Outside  signs,  window  flood-lights,  electric  flashers 
and  interior  illuminations  are  necessary  and  indespensable  forms  of 
advertising. 

A  most  important  form  of  advertising  and  one  which  will  show 
quick  and  definite  results  is  the  use  of  automobile  delivery,  lettered 
to  harmonize  with  the  character  of  the  store  which  it  serves.  If 
some  distinctive  feature  such  as  a  store  slogan,  or  trade  mark  can  be 
used,  the  results  will  be  worth  the  cost  and  effort.  I  am  reminded 
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of  the  lines  from  an  old  time  song,  “To  know  you’re  not  forgotten  by 
the  girl  you  can’t  forget.”  The  owner  of  a  delivery  automobile  will 
soon  learn  that  he  is  not  forgotten  by  those  whom  he  cannot  forget. 
An  automobile  delivery  service  will  make  the  telephone  bell  ring 
more  often  than  any  other  form  of  advertisement. 

Given  the  proper  location  and  the  opportunity  to  serve  a  reason¬ 
able  number  of  persons,  the  independent  druggist  can  best  use  what 
I  term  indirect  advertising.  Most  important  of  all  such  are  well 
planned  and  well  dressed  show-windows.  Nothing  bespeaks  the 
character  of  a  store  more  than  its  show-windows  and  the  nature 
and  arrangement  of  the  displays.  This  topic  alone  is  sufficiently  im¬ 
portant  to  require  much  time  in  its  discussion  and  although  it  may 
not  legitimately  be  termed  an  item  of  advertising,  it  is  to  me  a 
most  important  factor  in  our  program  of  letting  the  public  know 
what  we  handle  which  is  the  basis,  if  not  all,  of  advertisement. 

In  natural  sequence,  and  no  less  important,  are  interior  dis¬ 
plays.  Such  should  tie  in  with  direct  advertising  and  window  dis¬ 
plays,  and  should  be  given  as  careful  attention. 

The  necessity  of  advertising  prices  is  removed  from  the  field 
of  the  independent  drug  store  because  of  their  inability  to  compete 
in  this  respect  with  the  chain  stores,  and  there  remains  only  the  selec¬ 
tion  of  those  forms  of  advertising  which  will  hammer  special  ser¬ 
vice  features  into  prominence  or  call  attention  to  special  lines 
handled.  Where  a  store  has  an  agency  privilege,  most  of  the  effort 
should  be  directed  toward  effectively  and  permanently  identifying 
the  name  of  the  store  with  the  name  of  the  agency,  the  emphasis 
being  made  in  all  advertising.  Where  delivery  service  is  maintained 
too  much  emphasis  cannot  be  made,  because  this  is  a  feature  not 
employed  by  the  chain  stores. 

Regardless  of  the  means  adopted,  the  necessity  of  regular  and 
persistent  methods  rules.  The  chain  stores  hammer  price,  price, 
price.  The  independent  store  should  hammer  service  and  special 
features,  special  features  and  service.  The  independent  store  is 
usually  a  family  store  and  to  secure  the  best  results,  a  method  of 
advertising  which  reaches  the  home  should  be  used.  Where  little 
time  is  available  for  preparation  and  carrying  out  plans  of  action, 
special  services,  such  as  the  Gould  Systems,  are  highly  recommended. 

The  key  notes  in  the  preparation  of  an  advertising  plan  are  at¬ 
tention,  regularity  and  persistence.  Without  these,  no  plan  will 
succeed. 

Just  a  moment  ago  when  Mr.  Colborn  ended  his  paper  with 
that  little  statement  about  the  druggist  it  reminded  me  that  I 
hope  that  the  druggists  woll  always  use  advertising  which  will 
follow  him  as  did  a  certain  advertisement  adopted  out  West  by 
a  doctor  in  a  very  small  Western  town  of  only  one  street,  with 
very  few  buildings  on  it.  There  was  no  place  for  his  office 
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except  in  a  building  in  which  the  winding  rickety  stairs  led  up  to  it. 
He  had  his  name  printed  on  a  little  sign  followed  by  “Office  Up¬ 
stairs.”  This  doctor  served  the  people  around  him  for  many  years, 
but  he  gained  nothing  in  worldly  goods  and  wealth.  He  finally 
passed  away  and  the  people,  desiring  to  set  up  a  marker  in  his 
memory,  took  his  sign,  which  read.  Dr.  So-and-So,  and  they  made  a 
little  hand  pointing  upward,  with  the  words,  “His  Office — Upstairs.” 

I  hope  that  we  can  retain  that  in  our  advertising  so  that  the 
druggist  will  always  remain,  as  Mr.  Colborn  has  stated,  in  the  minds 
of  people  as  having  rendered  a  service  to  humanity,  and  his  office  is 
“upstairs.”  (Applause). 

Chairman  Colborn  :  Is  there  any  discussion  of  Mr.  Spire’s 
paper?  We  all  have  spent  plenty  of  good  dollars  on  advertising.  If 
any  man  has  used  unusual  methods  in  attracting  trade  to  his  store 
we  will  be  glad  to  hear  from  him. 

The  next  paper  on  our  program  is,  “The  Value  of  Window  and 
Counter  Displays.”  We  continually  read  and  hear  of  very  many  new 
ideas  thrust  upon  us  about  this  particular  part  of  the  drug  store 
business,  and  in  most  of  the  small  towns  you  go  to  you  see  the 
windows  of  the  drug  stores  all  clean  and  shiny  and  spotless,  dressed 
up  with  variously  colored  cards  and  animated  displays  of  all  kinds, 
and  Mr.  L.  S.  Williams,  who  is  quite  a  connoisseur  in  this  class 
of  decoration  has  consented  to  give  us  a  paper  on  the  Value  of  Win¬ 
dow  and  Counter  Displays.  Mr.  Williams.  (Applause). 

THE  VALUE  OF  WINDOW  AND  COUNTER  DISPLAYS 

To  the  members  of  The  Maryland  Pharmaceutical  Association 
and  guests  assembled  at  this  47th  Annual  Convention  as  one  of  the 
Vice-Presidents  I  extend  you  greetings  and  hope  your  sojourn  here 
in  this  city  by  the  sea  will  be  most  enjoyable. 

Your  chairman,  Mr.  Geo.  W.  Colborn,  Jr.,  assigned  me  the  fol¬ 
lowing  topic,  “The  Value  of  Window  and  Counter  Displays.”  It  is 
a  topic  much  discussed  pro  and  con  by  merchants  and  by  members 
of  advertising  organizations  everywhere.  Magazines  of  all  kinds 
will  tell  you  what  and  how  to  do  to  make  the  windows  and  counters 
of  your  store  pay  big  dividends. 

If  you  will  pardon  me  for  attempting  to  take  from  or  add  to 
the  opinions  of  those  students,  I  will  endeavor  to  tell  you  in  my 
humble  way  some  of  my  observations,  successes  and  failures  from 
proper  and  improper  displays. 

Let  us  step  out  of  our  role  as  Pharmacists  or  salesmen,  and 
be  the  “Common  People”  as  the  cartoonist  so  often  describes  the 
consumer,  in  the  newspapers  and  magazines. 

First  we  will  consider  the  fact  that  we  are  looking  for  a  definite 
article  which  has  been  advertised  either  in  a  magazine  or  newspaper, 
that  reads  “for  sale  in  all  Drug  Stores.”  The  first  thing  a  person 
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does  then  is  look  up  or  down  the  street  for  a  window  displaying  a 
colored  show  bottle,  this  being  the  first  step  in  the  right  direction. 
Upon  reaching  the  store  whether  the  article  wanted  is  on  display 
in  the  window  or  not  does  not  make  any  difference  as  we  all  know 
everything  cannot  be  placed  there. 

But  the  attractiveness  of  the  window  is  the  deciding  factor 
whether  or  not  to  go  in  for  the  article  wanted. 

We  have  now  stopped  to  take  note  of  this  drug  store  window,  be¬ 
cause  it  is  attractively  trimmed.  For  argument’s  sake  we  will  say 
that  it  is  trimmed  with  surgical  dressings,  cotton  and  adhesive 
plaster  all  arranged  in  a  neat  array,  with  colored  cards  showing  their 
different  uses.  Or,  you  might  find  a  display  of  toilet  articles  taste¬ 
fully  and  appealingly  set  up  suggesting  that  you  should  certainly 
make  a  purchase.  And  again  you  might  see  a  full  line  of  household 
remedies,  as  Epsom  Salt,  Bicarbonate  of  Soda,  Aromatic  Spirits 
of  Ammonia,  etc.,  reminding  you  that  your  medicine  cabinet  surely 
needs  something. 

By  this  time  you  are  wondering  where  you  are,  what  is  the  name 
of  the  store,  and  you  have  become  impressed  with  the  pregressive- 
ness  of  the  exterior,  and  you  have  decided  you  would  “Try  This 
Drug  Store  First.”  Thus  the  value  of  window  display  has  a  draw¬ 
ing  element  about  it.  Upon  entering  the  door  you  are  further  im¬ 
pressed  with  the  systematic  arrangement  of  the  interior  and  you 
approach  the  counter  to  call  for  the  advertised  article  you  are  in 
quest  of. 

This  store  being  a  busy  one  it  is  necessary  to  wait  a  few  minutes 
before  a  clerk  can  approach  to  wait  on  you.  You  are  the  average 
customer  and  rather  inquisitive,  too,  you  gaze  around  and  there  on 
a  stand  on  a  nearby  counter  is  the  pack3,ge  you  are  seeking.  Natur¬ 
ally  if  this  store  has  what  you  wanted,  you  might  need  something 
else,  so  you  look  around  and  sure  enough  there  on  a  table  in  the 
center  of  the  store  is  a  pyramid  of  transparent  soap  with  a  flashing 
light  back  of  it.  A  sign  placed  above  it  reads  3  bars  for  25  cents. 
When  the  clerk  suggests  that  you  might  wish  some  of  this  soap 
•  you  have  already  made  up  your  mind  to  purchase  some.  Why, 
because  of  the  display.  So  the  value  of  counter  display  has  demon¬ 
strated  its  value. 

In  your  subconscious  mind  this  store  has  registered  and  when 
an  article  is  needed  from  a  drug  store  you  will  remember  this  store 
by  its  attractive  displays  which  start  with  the  show  windows  and 
extend  to  the  rear  of  the  store  where  the  prescription  department  is 
located. 

Of  course  in  a  store  of  this  type  you  were  greeted  with  a  pleas¬ 
ant  smile  and  a  “Thank  You,  Call  Again”  attitude. 

Now,  if  you  please,  let  us  return  to  the  side  walk  and  scan  the 
exterior  of  the  store  in  a  critical  way.  First,  the  walls  and  wood 
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work  are  painted  in  a  subdued  rich  color,  as  oak,  cherry  or  mahog¬ 
any  with  bricks  painted  red  and  striped  in  white. 

This  color  scheme  lends  prestige  without  gaudiness,  and  differs 
materially  from  the  appearance  of  the  chain  organization.  Your 
eye  next  focuses  on  signs  which  have  been  placed  so  as  to  be  easily 
read,  telling  you  about  this  drug  store  you  are  scanning  in  a 
critical  way. 

Signs  very  often  reflect  the  personality  of  the  proprietor  and 
I  think  they  should  be  carefully  selected  as  to  wording  and  color  so 
as  to  blend  harmoniously  with  the  general  layout. 

I  think  the  foregoing  is  a  necessary  back  ground  or  stage  for 
an  advantageous  window  display,  because  every  thing  should  be 
in  keeping  with  a  distinctive  appearance. 

I  have  always  thought  the  front  glass  of  windows  should  be  free 
from  permanent  lettering,  which  in  any  way  might  come  between 
the  observer’s  eye  and  the  merchandise  on  display.  A  balance  with 
the  word  “PHARMACY”  or  the  store  name  has  a  much  more  digni¬ 
fied  appearance  than  advertising  some  make  of  Ice  Cream  or  Soda 
Fountain  drink.  Of  course  the  balance  YOU  pay  for,  while  the 
painted  sign  is  done  gratis  for  the  space  you  give. 

The  store  name  looks  much  better  on  a  bronze  plate  which  can  be 
placed  in  different  positions  in  the  window.  I  would  suggest  that 
you  take  one  night  a  month  at  least  and  stroll  through  the  down¬ 
town  section  of  your  city  and  closely  scrutinize  the  windows  and 
notice  the  drawing  ability  of  them.  Do  not  say  it  is  not  practical 
for  you  to  dress  a  window  with  pulling  power,  that  you  do  not  have 
the  stands  or  shelves.  Make  them  yourself.  Make  window  and 
counter  displays  show  your  personality  in  them.  It  can  be  done. 

Next  is  the  style  for  the  inside  of  the  window.  Whether  or  not 
to  have  the  back  closed  up  solid  with  a  wood  panel  or  with  glass  doors 
is  a  question. 

I  think  for  neighborhood  stores  the  glass  windows  or  doors  are 
preferable,  so  those  standing  outside  can  get  a  glimpse  of  the  interior 
of  the  store.  Your  interior  displays  then  can  reach  more  people 
than  if  you  waited  for  them  to  come  in.  Draperies  across  the  back 
give  an  added  attraction  to  the  window  giving  it  a  rich  tone,  and 
makes  a  complete  and  permanent  back  ground. 

Now  the  stage  is  set  for  a  display,  let  us  for  example  (as 
this  is  to  be  a  strictly  drug  store  display)  make  a  First 
Aid  and  Medicine  Cabinet  drive.  Get  show  cards  or  pictures 
that  depict  the  scene  of  an  accident  and  show  how  some  one  is 
applying  antiseptics  and  covering  the  wound  with  bandage  and  ad¬ 
hesive.  In  front  of  the  card  should  be  unrolled  several  bandages 
of  different  widths,  with  the  adhesive  placed  in  pyramids  nearby. 
Packages  of  absorbent  cotton  make  a  good  back  ground,  starting 
with  the  large  sizes  as  a  base  and  placing  them  brick  fashion  one 
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row  upon  the  other.  This  makes  the  effect  of  a  wall  and  rolls 
of  bandages  and  adhesive  can  be  placed  through  openings  making 
the  effect  of  a  fort.  An  additional  sign  reading  “Fight  Infection 
This  Way.” 

To  one  side  should  be  placed  an  open  medicine  cabinet  with  the 
shelves  filled  with  the  necessary  household  items.  The  boxes  or 
bottles  can  be  easily  arranged  in  tall  pyramid  or  circular  form. 
Similar  attractive  displays  can  be  made  with  many  articles  that  com¬ 
prise  the  stock  of  a  modern  drug  store  if  you  will  but  try. 

I  hope  you  will  pardon  me  for  telling  how  to  display  merchandise 
when  I  should  be  telling  the  value  of  proper  displays,  but  it  seems 
to  me  that  an  illustration  once  in  a  while  might  be  of  some  benefit. 

The  important  factor  in  any  display  whether  window,  counter  or 
show  case  is  to  present  a  need  for  the  article  in  some  way  and  its 
usefulness. 

Stacking  one  box  or  bottle  upon  the  other  does  not  constitute  a 
modern  display.  It  only  shows  that  you  have  a  quantity  and  the 
public  are  inclined  to  think  when  they  see  such  quantities  that  you 
are  overstocked  with  this  particular  item. 

Many  stores  lose  the  opportunity  of  making  extra  sales  by 
having  unallied  merchandise  grouped  too  close  together.  The  value 
of  placing  tooth  brushes  and  pastes  together,  and  soap  with  a  wash¬ 
cloth  and  a  hand  scrub  will  prove  conclusively  that  a  proper  dis¬ 
play  will  pay. 

In  some  stores  certain  articles  will  sell  without  being  displayed. 
They  are  constantly  called  for  and  we  think  it  is  not  necessary  to 
put  any  effort  forth  for  additional  sales.  That  is  certainly  a  mis¬ 
take.  If  you  did  push  them  forward  and  sold  more  you  could  buy 
in  larger  quantities  and  save  money  by  it.  Those  stores  that  do 
not  sell  many  of  the  nationally  advertised  articles  should  try  more 
counter  and  window  displays  so  as  to  tie  up  with  the  manufacturers. 
Very  often  the  customer  needs  to  see  an  article  on  display  before 
he  remembers  that  it  is  wanted. 

Whenever  possible  have  a  display  that  has  motion  to  it  such  as 
a  revolving  stand  or  color  lights  flashing  on  and  off.  Pedestrians 
will  always  stop  to  these  attractions.  A  spot  light  is  of  good  value 
in  drawing  the  eye  to  some  specific  article  on  display,  and  the  passer¬ 
by  will  surely  see  some  of  the  other  items  in  the  window.  A  light 
in  the  show  case  I  have  found  to  be  very  successful  in  attracting 
the  notice  of  the  public. 

A  short  while  ago  I  had  a  motion  picture  machine  in  the  win¬ 
dow,  and  I  was  very  much  surprised  to  note  how  many  adults  as 
well  as  children  stopped  to  look  at  the  scene.  Nearly  all  stood 
long  enough  to  see  it  through.  A  number  came  in  to  purchase  the 
article  advertised  and  some  bought  other  things.  Today  small  show 
cases  are  being  made  in  all  sizes  that  can  be  placed  on  top  of  the 
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regular  floor  cases.  Those  v/ho  do  not  have  them  will  be  surprised 
to  know  how  many  sales  are  made  from  these  silent  salesmen.  I 
have  one  on  the  soda  fountain  for  5  cent  pieces  of  candy  and  the 
quantity  sold  each  week  is  hardly  believable. 

Always  keep  in  mind  the  much  used  adage  “Merchandise  well 
displayed  is  half  sold.”  Do  not  let  displays  stay  too  long  in  your 
window  or  in  any  one  place  in  the  store.  People  are  alwa^^s  looking 
for  something  new  and  soon  get  tired  of  the  same  display.  I  have 
had  an  electric  sign  outside  for  twelve  years  which  burned  a  clear 
light,  but  when  I  changed  the  globes  to  red  ones,  everyone  wanted  to 
know  when  I  put  up  the  new  sign.  So  the  value  of  changing  things 
once  in  a  while  has  its  advantages.  Neighborhood  stores  particularly 
should  remember  this  and  change  the  trimming  often  as  most  of  the 
time  the  same  people  pass  several  times  a  day. 

The  up  to  date  Pharmacist  of  today  should  always  display 
promptly  on  his  show  cases  a  few  packages  of  the  newer  items  that 
are  advertised.  If  he  stocks  and  puts  it  in  a  cupboard  or  drawer  he 
may  never  make  a  sale. 

There  is  hardly  a  store  that  can  use  all  the  display  material 
manufacturers  send  out  today,  but  every  one  should  try  at  least  to 
use  some  of  it,  as  large  amounts  of  money  are  spent  each  year  to 
send  to  your  store  people  who  want  to  make  a  purchase  of  some 
kind. 

When  this  convention  has  adjourned  and  we  return  to  our 
respective  stores  let  us  put  into  practice  some  of  these  ideas  gathered 
while  here  not  alone  from  this  paper  but  the  others  that  you  have 
heard.  I  am  sure  we  will  all  be  well  repaid  for  the  effort  put  forth 
to  make  displays  worthy  of  the  name  of  good  Drug  Store  Displays, 
which  in  turn  will  make  the  cash  register  play  a  merry  tune. 

Chairman  Colborn  :  I  think  Mr.  Williams  lived  up  to  his  repu¬ 
tation  as  a  connoisseur,  in  presenting  his  paper.  Is  there  any  dis¬ 
cussion  on  the  subject  of  Window  and  interior  Decorating? 

We  have  covered  the  subject  of  Advertising  and  Displays.  We 
would  like  to  get  down  to  some  definite  subjects,  so  I  have  asked 
Mr.  Dewing  of  Centreville,  who  is  a  druggist  in  not  the  smallest 
town,  but  what  you  might  define  as  a  small  town,  and  I  see  plenty 
of  others  here  that  belong  to  the  same  category,  and  we  run  up 
against  the  selling  of  particular  lines  in  small  towns  not  experienced 
in  the  larger  cities,  so  I  have  asked  Mr.  Dewing  to  outline  a  selling 
plan  for  insecticides  and  disinfectants.  I  don’t  believe  there  is  a 
store  anywhere,  in  any  small  town,  village  or  city,  that  does  not  have 
constant  call  for  insecticides  and  disinfectants.  If  you  have  never 
thought  of  it  before,  stop  a  moment  and  think,  and  see  if  you  don’t 
have  as  many  calls  for  them  as  any  outside  remedy  or  drug.  Mr. 
Dewing.  (Applause). 

Mr.  a.  a.  M.  Dewing:  Mr.  Chairman,  ladies  and  gentlemen. 
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This  paper  is  supposed  to  be  on  the  subject  of  how  to  sell  disin¬ 
fectants  and  insecticides,  and  I  think  I  will  in  a  casual  way  refer 
to  some  of  the  practical  points  with  which  we  have  to  deal  in  our 
home  towns,  and  not  read  it  in  its  entirety,  as  it  is  late.  What  do 
you  think?  It  doesn’t  amount  to  much,  and  I  know  you  want  to 
get  away.  I  imagine  these  papers  will  be  published  in  the  “Pharma¬ 
cist,”  anyhow.  I  can  read  just  a  little  bit  here  and  there.  (Reading... 

When  friend  Colborn  asked  me  to  prepare  a  paper  on  “Disinfec¬ 
tants  and  Insecticides”  for  the  Commercial  session  of  this  Convention, 
I  was  reminded  of  Old  Black  Joe’s  lamentation:  “Gone  are  the 
days.” 

Truly,  “gone  are  the  days”  when  these  two  items  were  sought 
only  at  the  drug  store.  Gone  the  route  of  our  soaps,  spices  and 
extracts.  Not  exactly  paralleling  the  oblivion  of  the  time  honored 
sulphur  and  molasses,  nor  the  visit  of  the  apprentice  boy  to  the  local 
blacksmith  shop  for  wire  with  which  to  concoct  syrup  and  solu¬ 
tion  of  iron,  but  going  just  the  same.  Let’s  check  this  departure. 
It  is  not  too  late  to  discard  the  lethargy  that  has  lost  us  so  many 
strictly  drug  store  items.  Let  us,  therefore,  keep  these  two  wan¬ 
dering  boys — these  disinfectants  and  insecticides — from  further 
“  W  anderlusting.” 

How  can  this  be  done?  The  chains  show  us  one  eifective  method. 
Timely  windows  and  inside  displays.  Mammoth,  interest  compelling 
displays.  Displays  which  show  the  actual  goods,  not  under  the 
counter,  but  out  in  the  open.  Other  methods  will  be  discussed  a 
little  later  on. 

There  is  always  an  open  season  for  this  class  of  merchandise. 
It  is  not  necessary  to  classify,  the  various  uses  and  needs  of  our 
antiseptics,  disinfectants,  germicides,  fungicides,  hypochlorites  and 
insecticides.  Some  are  seasonable,  while  others  are  everyday  sellers. 
Every  dentifrice  customer  is  also  a  potential  customer  for  some 
form  of  oral  prophylactic,  which  readily  suggests  a  companion  sale. 
Feminine  hygiene,  through  publicity,  send  us  many  repeat  calls  for 
antiseptics.  Deodorants  are  in  daily  demand  for  the  bath  room.  Bugs 
of  various  kin  and  kind  are  constantly  with  us  calling  for  the  insec¬ 
ticides  which  we  should  supply.  Orchard  pests,  vegetable  worms 
and  so  many  forms  of  insect  life  create  a  market  for  fungicides 
and  spray  materials.  The  fly  season  helps  to  make  the  cash  register 
ring.  The  moth  supplies  another  channel  of  revenue,  as  naptha  is 
always  in  demand  and  popular,  though  garment  bags  and  other  forms 
of  repellants  now  elevate  the  sale  to  the  dignity  of  a  dollar  seller. 

Poultry  diseases  seem  on  the  increase.  Each  year  some  new 
form  of  ailment  assails  the  fowl.  Some  new  remedy  is  recommended 
and  some  new  theory  advanced  for  relief.  Incredible  as  it  seems. 
Carter’s  Liver  Pills  are  being  given  to  poultry.  We  have  calls  as 
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well  for  calomel,  sodium  fluoride  hydrochloric  acid,  permanganate 
of  potash,  epsom  salt  and  cod  liver  oil,  not  to  mention  the  many 
other  curative  and  preventative  remedies  on  the  market.  Possibly 
Castoria  and  Vicks  will  have  an  even  break  next  season.  Knowing 
this,  one  is  fearful  of  what  to  expect  when  invited  to  a  chicken 
dinner.  One  poultry  man  has  already  predicted  that  before  long 
hospitals  for  poultry  will  be  in  order  whereby  the  appendix,  gall 
and  other  refractory  organs  will  be  made  to  behave.  This  may  seem 
humorous  to  some  but  to  the  distressed  poultry  raiser  who  sees  thin¬ 
ning  flocks  after  arduous  labor  and  effort,  it  is  a  serious  matter. 
He  naturally  seeks  any  port  in  a  storm  and  quite  likely  will  enlist 
the  aid  of  the  nearby  drug  store. 

It  is  apparent,  therefore,  that  the  fowl  family  daily  require 
disinfectants  and  antiseptics,  because  disease  producing  bacteria  are 
such  formidable  foes  to  animal  life. 

Now  that  we  are  acquainted  with  the  possibilities  of  sale,  it 
might  be  in  order  to  recommend  a  few  methods  to  enhance  the 
sale. 

One  druggist  reports  an  unusual  sale  of  a  disinfectant  soap  of  a 
phenol  co-efficient  of  20.  One  single  cake  was  placed  on  a  table  by 
the  side  of  20  bottles  of  carbolic  acid.  A  card  stated  that  the  single 
cake  was  equivalent  to  the  20  bottles  of  liquid,  and  much  safer. 

Another  druggists  reports  selling  a  bottle  of  S  T  37  for  anti¬ 
septic  purposes.  By  mistake  a  small  child  of  the  family  drank 
a  portion  of  the  solution.  The  worried  father  hastened  to  the  drug 
store  for  an  antidote.  He  was  told  that  the  article  was  non-toxic 
and  harmless  internally.  Needless  to  say  he  is  enthusiastic  for  this 
safe  preparation  and  recommends  it  to  others. 

Many  one  dollar  boxes  of  a  cevtain  poultry  disinfectant  were 
sold  by  a  certain  druggist  who  installed  a  window  and  ran  in  con¬ 
junction  therewith  a  3  minute  advertising  movie  reel  supplied  free 
of  charge  by  the  manufacturer  of  the  remedy.  The  film  was  interest¬ 
ing,  instructive  and  profitable. 

Another  window  of  a  strictly  drug-store  product  sold  in  a  short 
time  two  dozen  $1.00  units  of  a  preparation  for  parasites.  Actual 
photographs  (framed)  of  before  and  after  using  were  shown.  You 
can  get  this  window  trim  for  the  asking. 

Another  druggist  doubled  his  moth  ball  sale  by  this  unique 
method.  A  quantity  of  the  balls  were  placed  in  a  wide-mouth  air 
tight  colorless  jar.  Carbonated  water  was  poured  in  nearly  to  the 
top  and  the  jar  closed.  The  moth  balls  traveled  an  up  and  down 
course  and  performed  queer  antics.  A  small  card  was  placed  by 
the  side  of  the  jar  which  read:  “Plenty  of  life  to  our  moth  balls.” 

Many  customers  will  invite  your  opinion  and  suggestions  as  to 
their  household  needs.  In  the  words  of  Dr.  A.  C.  Taylor  of  Wash¬ 
ington,  who  gave  us  such  a  fine  talk  last  fall  at  the  Salisbury 
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meeting,  “it  is  ethical  and  wise  to  sell  your  pharmaceutical  knowl¬ 
edge  and  not  merely  hand  out  the  cut  to  death  popular  item.” 

Therefore,  suggest  your  own  preparations  or  sell  those  of  the 
U.  S.  P.  and  N.  F.  Your  own  Buggine  or  Bug  Liquid  may  be  a 
simple  concoction  of  turpentine,  bichloride  of  mercury  and  wood  al¬ 
cohol, — or  one  of  caustic  soda,  soft  soap  and  water.  Your  own 
fly  spray  can  just  as  easily  be  made  using  laurel  oil,  acetic  ether, 
napthalene  and  clove  oil.  Not  only  stainless  but  equally  as  good 
for  moths  and  not  cut  as  to  price.  Black  leaf  40  and  sulphur  make 
an  inexpensive  dip  for  animals.  Your  profit  is  good  and  you  are  not 
concerned  with  the  cutter. 

Just  now  the  mosquito  season  is  with  us.  On  your  calls  for 
Citronella  it  is  suggested  that  you  ask  the  customer  to  permit  you 

to  improve  the  item.  No  one  will  refuse.  Mix  the  oil  with  liquid 

petrolatum — 1  to  3  and  you  have  a  more  agreeable  preparation.  Evap¬ 
oration  of  the  volatile  oil  is  also  retarded.  At  the  same  time  sug¬ 
gest  a  remedy  for  insect  bites  which  is  easily  made  by  combining 
menthol,  alcohol  and  stronger  ammonia  water. 

The  following  is  germane  to  the  subject  and  is  well  to  re¬ 
member:  druggists  are  being  asked  all  manner  of  questions  each 
day,  and  many  simple  hints  like  this  may  sometime  be  valuable: 

Phenol  and;  kerosene  is  an  excellent  fly  repellant; 
intended  primarily  for  screen  doors. 

To  the  farmer  who  can  not  use  fly  sprays  around  the 
the  milking  stable,  as  milk  absorbs  the  odor,  he  will  wel¬ 
come  this  suggestion.  We  are  told  that  flies  dislike,  the 
color  of  blue.  If  the  stable  or  shed  is  painted  with  a  mix¬ 
ture  of  chlorinated  lime,  and  water,  colored  with  ultra- 

marine  blue,  flies  will  leave. 

Bugs,  bugs  everywhere.  Man  has  always  had  to  contend  with 
some  form  of  bug.  Perhaps  to  some  good  purpose.  As  Elbert  Hub¬ 
bard  has  said:  “A  dog  is  supposed  to  have  fleas  to  keep  him  re¬ 
minded  that  he  is  a  dog.”  This  applies,  perhaps  to  humans,  who 
in  the  words  of  the  poet  proclaims  that 

“Little  bugs  have  big  bugs  upon  their  backs  to  bite  ’em; 

And  the  big  bugs  have  still  bigger  bugs,  and  so  on  ad  infinitum.” 
To  the  corner  drug  store  these  bugs  are  profitable.  They  send 
us  many  extra  dollars.  It  is  up  to  us  to  reap  the  reward  which 
their  existence  justifies.  We  can  do  it  if  we  will. 

(Applause) . 

Chairman  Colborn  :  So  you  see  there  is  really  something  to 
selling  disinfectants  and  insecticides,  even  whitewash  and  blue.  Is 
there  any  discussion  of  this  paper? 

We  have  with  us  this  afternoon.  Dr.  Munch,  of  the  research 
laboratory  of  Sharp  &  Dohme,  who  is  going  to  follow  out  this  insec¬ 
ticide  talk  with  just  a  little  something  about  some  more  commodities 
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called  for  every  day  in  the  drug  store  week,  which  means  seven 
days  a  week,  that  is,  Rodenticides.  We  are  continually,  as  drug¬ 
gists,  being  asked.  What  have  you  got  to  kill  rats?  People  want 
to  know  if  the  preparations  will  really  kill  them.  So  I  am  going 
to  ask  Dr.  Munch  to  tell  us  something  about  “Rodenticides.”  (Ap¬ 
plause). 

Dr.  J.  C.  Munch:  Ladies  and  gentlemen: 

Rodenticides 

A  “Raticide”  is  a  substance  that  kills  rats.  Rodents  include 
various  types  of  gnawing  animals;  the  most  destructive  ones  are 
rats,  ground  squirrels,  prairie  dogs,  and  wild  rabbits.  In  the  East 
the  damage  done  by  rats  is  of  much  greater  significance  than  of 
any  other  rodent.  Whether  we  will  or  not,  we  must  consider  some 
means  of  preventing  the  development  of  excessive  numbers  of  rats. 
A  pair  of  rats  can  produce  a  total  of  30,000  descendants  within 
two  years.  It  has  been  estimated  that  the  damage  done  by  rats 
in  the  destruction  of  food  and  shelter  and  in  the  spread  of  sickness 
or  disease,  amounts  to  an  alarming  total.  To  avoid  astronomical 
figures  and  talk  in  understandable  language,  the  rat  costs  every 
man,  woman,  and  child  in  the  United  States  two  dollars  a  year. 

The  wild  or  brown  rat  is  distributed  throughout  most  of  the 
world.  It  is  reported  that  rats  were  introduced  into  this  country 
in  1775.  It  has  no  particular  friends,  there  is  no  Society  for  the 
Prevention  of  Cruelty  to  Rats.  Rats  smell  bad,  they  carry  bubonic 
plague,  spread  trichinosis,  and  other  germ,  diseases  either  directly 
or  by  means  of  their  fleas.  All  in  all  there  seems  no  good  reason 
why  a  rat  should  be  allowed  to  annoy  us.  However,  the  rat  is  a 
careful,  cautious,  suspicious  animal;  he  has  learned  that  he  can¬ 
not  play  with  cats  or  dogs  safely,  he  refuses  to  drown  himself  or  to 
eat  many  tempting  bits  of  food  containing  rat  poison.  Accordingly 
the  killing  of  rats  is  an  art. 

The  Bureau  of  Biological  Survey  of  the  United  States  Depart¬ 
ment  of  Agriculture  has  been  making  an  intensive  study  of  the 
methods  of  preparing  suitable  poison  baits  and  also  of  the  toxicity 
of  various  substances  recommended  for  rat  poisons.  They  have 
found  that  circumstances  alter  cases  and  that  the  material  which 
was  most  effective  in  one  city  at  one  time  may  not  be  so  valuable  at  a 
later  date  or  in  a  different  locality.  They  have  published  a  number 
of  bulletins  giving  their  experiences  and  recommendations  in  this 
field.  I  desire  to  tell  you  briefly  of  some  of  the  research  work 
which  led  up  to  the  commercial  production  of  the  modern  roden¬ 
ticides. 

The  substances  that  have  been  customarily  employed  as  rat 
poisons  are  arsenic,  barium  carbonate,  phosphorous,  thallium,  and 
^ed  squill  powder.  Phosphorous  is  quite  dangerous  to  handle  and 
is  responsible  for  many  fires  when  distributed  near  combustible 
material.  Arsenic  and  barium  carbonate  may  be  refused  by  ani- 
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mals  from  time  to  time  and  are  quite  dangerous  to  cats,  dogs,  and 
ordinary  farm  animals.  One  commercial  company  in  1924  marketed 
a  product  that  was  found  to  contain  the  rather  rare  substance, 
thallium.  I  made  a  very  thorough  laboratory  study  of  this  drug, 
and  it  has  been  employed  on  a  large  scale  under  close  supervision 
for  destroying  various  rodents  in  the  western  portion  of  the  United 
States.  It  has  been  used  extensively  in  Europe  but  is  quite  danger¬ 
ous  to  man  and  beast.  You  may  have  seen  a  report  of  the  death 
of  three  children  in  an  English  Hospital  about  three  months  ago 
following  the  consumption  of  thallium  acetate.  It  was  administered 
by  mouth  to  cause  the  hair  of  the  scalp  to  fall  out  in  order  to  treat 
ringworm.  The  hospital  pharmacist  made  a  mistake  in  calculating 
the  dosage  from  the  metric  into  the  apothecary  system,  and  ten 
times  the  desired  quantity  was  given.  Death  followed  in  about  two 
days.  The  supply  of  thallium  is  comparatively  limited,  and  it  is 
not  apt  to  become  widespread  as  a  rat  poison  in  this  country. 

In  collaboration  with  other  members  of  the  Bureau  of  Biologi¬ 
cal  Survey,  I  have  spent  some  three  years  in  a  study  of  the  method 
of  manufacturing  red  squill  as  a  rat  poison.  Red  squill  belongs 
to  the  same  species  as  the  ordinary  white  squill,  but  differs  in  that 
it  contains  a  red  coloring  material.  White  squill  is  not  poisonous 
to  rats  in  doses  of  18  grams  per  kilo,  which  is  as  large  a  quantity 
as  I  have  ever  been  able  to  get  them  to  consume.  Red  squill  bulbs 
grow  wild  along  the  shores  of  the  Mediterranean  Sea.  If  not 
properly  dried  the  substance  that  kills  rats  is  lost.  Our  investi¬ 
gations  have  developed  a  method  of  manufacture  of  red  squill  pow¬ 
ders  that  are  poisonous  to  rats  in  doses  of  about  250  mgs.  per  kilo. 
A  bulletin  outlining  the  results  of  our  work  will  .be  published  in  the 
near  future  and  copies  may  then  be  procured  from  the  United 
States  Department  of  Agriculture. 

Red  squill  powder  is  now  being  made  on  a  commercial  scale 
by  several  manufacturers.  It  is  marketed  in  the  form  of  a  brown 
powder,  which  may  be  readily  mixed  with  the  ordinary  diet  of  your 
rat.  The  particular  advantage  of  red  squill  is  its  safety.  Cats, 
dogs,  rabbits,  chickens,  pigs,  pigeons,  and  other  farm  animals  re¬ 
fuse  to  eat  this  material  or  to  eat  baits  containing  only  5  per  cent 
of  it  because  of  the  tingle  and  irritation  produced  by  the  presence 
of  large  numbers  of  bundles  of  needles  of  calcium  oxalate.  The 
rat  pays  no  attention  to  these  needles.  When  this  material  is  ad¬ 
ministered  to  dogs  and  cats  in  gelatine  capsules,  vomiting  follows 
very  quickly,  which  mechanically  removes  the  ingested  material.  The 
same  effect  is  produced  if  this  material  is  swallowed  inadvertently 
by  humans.  Because  of  the  discrimination  against  eating  red  squill 
by  animals  other  than  rats,  it  has  been  claimed  that  red  squill  kills 
rats  only.  It  is  freer  from  danger  than  arsenic,  barium  carbonate, 
strychnine,  thallium,  or  phosphorous,  since  under  ordinary  conditions 
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it  is  not  apt  to  be  taken  by  pet  animals  or  children.  Chickens  have 
been  fed  for  six  months  on  laying’  mash  containing  10  per  cent  of 
squill  powder.  After  the  first  few  days  they  consumed  this  ma¬ 
terial  by  necessity,  thrived  and  grew  fat. 

In  addition  to  the  definite  programs  of  rodent  extermination 
managed  by  city,  county,  state,  and  federal  authorities,  there  is  a 
more  or  less  sporadic  attempt  on  the  part  of  many  housekeepers  to 
remove  rafs  from  their  premises.  The  pharmacist  should  be  in¬ 
formed  regarding  the  methods  of  using  rat  poisons  and  the  sub¬ 
stances  which  may  be  employed  for  this  purpose.  When  the  serious¬ 
ness  of  rat  infestations  and  the  danger  of  spreading  disease  by 
rats  is  considered,  steps  are  needed  to  definitely  control  or  exter¬ 
minate  rats. 

By  telling  your  customers  of  the  seriousness  of  rat  infestation 
and  the  methods  of  destroying  them,  you  will  be  rendering  a  direct 
benefit  to  your  community.  The  use  of  traps  and  of  poisons  will 
limit  and  eventually  remove  rats.  However,  always  keep  in  mind 
that  the  rat  is  a  suspicious  creature  and  very  hard  to  control.  In  case 
any  questions  arise  during  your  consideration  of  this  subject,  the 
Bureau  of  Biological  Survey  will  be  glad  to  extend  any  possible 
assistance.  In  case  you  have  any  questions  at  this  time,  I  will  be 
glad  to  hear  them  although  I  am  not  sure  that  I  can  definitely  an¬ 
swer  all  of  them.  I  am  reminded  of  the  story  which  is  told  of  a 
certain  scientist  who  had  been  lecturing  on  a  rather  complicated 
subject.  After  concluding  his  remarks  he  stated  that  if  anyone 
in  the  audience  had  any  questions,  he  would  be  glad  to  answer  them. 
An  elderly  woman  arose  and  sternly  demanded  to  know  why  wet 
tea  leaves  killed  cockroaches.  The  lecturer  had  no  idea;  in  fact 
he  did  not  know  that  they  did.  However,  it  would  not  do  to  show 
his  ignorance  on  the  very  first  question  asked  him,  so  he  stated 
that  the  reason  was  really  very  simple.  As  a  cockroach  was 
walking  along  it  saw  a  nice  tempting  tea  leaf  and  said  to  itself, 
“Ah,  ha!  A  nice  blanket!”  Thereupon  it  wrapped  itself  up  in  the 
tea  leaf,  contracted  pneumonia  and  died  of  exposure.  Now  if  you 
have  any  questions,  I  shall  be  glad  to  answer  them  if  I  can. 

Chairman  Colborn:  So  endeth  the  rat!  There  is  a  constant 
demand  for  rat  poison  in  the  drug  store. 

The  next  paper  on  our  program  is  entitled,  “The  Doctor  and 
the  Drug  Store.”  Mr.  Harry  S.  Harrison  is  going  to  tell  us  what 
his  impressions  are  about  the  Doctor  and  the  Drug  Store.  (Applause). 

THE  DOCTOR  AND  THE  DRUG  STORE 

Mr.  H.  S.  Harrison:  Mr.  Chairman,  ladies  and  genalemen: 

You  can  rest  assured  that  back  of  every  successful  retail  drug 
business  there  is  the  same  basic  conception  which  has  made  that 
success  possible.  Success  does  not  just  happen.  In  every  Instance 
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it  is  actually  deserved.  I  have  given  much  time  to  just  what  a  drug 
store  should  be  and  have  also  given  study  to  the  purpose  that  a  drug 
store  serves. 

This  study  has  impressed  me  with  the  necessity  of  developing 
and  maintaining  proper  relationship  between  the  physician  and  the 
pharmacist.  This  is  the  fundamental  background  of  the  drug  store 
and  serves  to  tie  up  both  the  physician  and  his  patients. 

The  public  soon  recognizes  the  professional  regard  existing  in¬ 
timately  between  the  doctor  and  the  drug  store.  Obviously  this  is 
a  most  valuable  asset  and  one  which  must  be  deserved. 

My  years  behind  the  prescription  counter  have  shown  that 
this  cannot  be  bought.  It  comes  from  a  sound  appreciation  of  phar¬ 
macy  and  just  as  sound  an  appreciation  of  its  value  to  the  public 
and  the  physician.  Now  to  a  practical  discussion  of  just  how  the 
relationship  may  be  established.  I  think  the  first  thing  and  one 
essentially  sound  is  that  the  drug  store  must  be  equipped  with  a 
prescription  department  that  is  capable  of  rendering  any  service 
that  may  be  required.  Not  only  must  it  be  able  to  meet  the  every 
day  demands  but  it  must  be  prepared  to  meet  the  emergency  and 
unusual  demands.  Nothing  is  so  fruitful  in  developing  the  drug 
store  as  its  ability  to  meet  the  emergency  demands.  Such  ability 
speaks  eloquently  of  the  pharmacist’s  training  and  of  his  appreciation 
of  his  responsibility  to  the  public.  This  department  should  be  pas- 
sessed  on  the  right  apparatus  and  a  complete  stock  of  chemicals  and 
pharmaceuticals.  The  physician  should  be  acquainted  with  this.  This 
thought  is  but  a  suggestion  of  a  still  broader  thought  that  the  doctor 
should  be  educated  to  look  upon  your  store  as  an  adjunct  to  his  own 
work.  He  should  be  made  to  see  that  the  practical  results  of  his  ef¬ 
forts  depend  in  a  large  measure  upon  you  and  the  quality  of  the 
products  which  you  handle. 

In  order  to  develop  and  maintain  the  best  relationship  between 
you  and  the  physician  and  the  public,  acquaint  him  with  the  changes 
which  are  coming  about  in  pharmaceutical  education,  make  him  see 
clearly  that  pharmacy  is  professional,  and  that  the  pharmacist  is 
qualified  to  render  him  a  highly  specialized  professional  service. 

The  physician  knows  that  education  is  developing  specialists. 
Let  him  see  that  you  are  a  specialist  in  your  line  and  that  he  can 
avail  himself  of  your  skill  and  professional  calling  to  the  better¬ 
ment  of  his  patient  and  the  general  health  of  the  community. 

It  is  perfectly  obvious  that  no  professional  service  can  be  a 
success  without  an  intelligent  appreciation  of  that  service  by  the 
public.  To  a  pharmacist  this  means  meriting  the  confidence  of  the 
physician  and  his  patients.  Once  this  confidence  has  been  attained, 
guard  it  jealously.  Don’t  allow  anything  to  happen  which  will  jar 
the  confidence  which  you  have  created.  This  is  indeed  your  most 
priceless  asset. 
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While  it  would  be  possible  to  discuss  this  subject  at  great 
length,  I  shall  refer  only  to  two  more  subjects  which  in  my  judgment 
are  essential  to  the  higher  type  of  success. 

The  first  is  always  treat  seriously  all  misunderstandings  between 
you  and  the  physician.  It  is  common  sense  to  remember  that  back  of 
every  one  of  these  is  some  cause.  Your  business  is  to  study  these 
causes.  Understand  them,  so  as  to  turn  them  always  to  your  ad;- 
vantage. 

It  is  the  pharmacist’s  duty  to  know  how  to  compound.  The 
mysteries  of  this  calling  have  been  explained  by  years  of  effort  and 
hard  work.  The  physician  appreciates  this  and  you  should  take 
advantage  of  the  opportunities  which  come  your  way  to  show  your 
skill  and  professional  calling.  In  place  of  misunderstandings,  you 
will  secure  the  confidence  of  the  physician.  He  will  come  to  depend 
upon  you,  you  will  be  able  to  serve  as  an  advisor  to  him  and  he  will 
come  to  respect  your  judgment. 

Now,  in  conclusion,  a  pharmacist  must  really  be  a  pharmacist 
and  like  it.  He  must  be  interested  in  his  work;  he  must  put  his 
heart  and  soul  in  the  work;  he  must  keep  in  touch  with  the  changes 
taking  place  in  medicine  and  allied  medical  subjects.  He  must  main¬ 
tain  an  intelligent  attitude  to  the  events  of  the  day.  In  addition  to 
this,  he  should  really  be  a  professional  practicing  pharmacist.  He 
should  keep  in  close  touch  with  his  work.  He  will  find  that  such 
close  relationship  with  his  work  will  stimulate  his  professional 
morale  and  will  give  him  an  optimistic  grasp  of  current  conditions. 

(Applause). 

Chairman  Colborn:  We  propose  to  keep  you  no  longer  than 
possible,  while  we  have  several  papers  yet,  we  are  going  to  dispense 
with  them  and  I  am  going  to  ask  the  Secretary  if  we  can  not  have 
a  place  on  the  program  tomorrow  for  reading  you  the  Report  on 
what  is  known  as  the  Kalamazoo  Program  or  home  stores  program. 
It  was  started  just  a  year  ago  and  to  me  and  those  familiar  with  it 
it  is  one  of  the  most  interesting  business  experiments  in  curbing  com¬ 
petition  from  outstanding  sources  in  cities  and  towns  that  I  ha^’^e 
ever  come  in  contact  with,  but  it  is  too  late  this  afternoon  to  give  it. 

At  this  point  I  want  to  thank  the  gentlemen  who  have  con¬ 
tributed  these  interesting  papers  for  their  efforts.  I  know  it  takes 
a  lot  of  hard  work,  thought  and  study  to  get  them  together,  and  I 
certainly  appreciate  from  the  bottom  of  my  heart  what  they  have 
done  for  the  Committee  on  Commercial  Interests. 

At  this  point  we  are  going  to  change  the  program  a  little  and 
show  you  a  moving  picture  reel  of  the  glass  industry,  from  the  raw 
material  to  the  finished  product.  This  will  take  about  ten  minutes, 
then  we  are  going  to  let  you  go. 

Mr.  White  (of  the  Coca  Cola  Company)  :  Mr.  Chairman  and 
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members  of  the  Association:  The  reel  I  have  on  at  present  is  the 
one  showing  the  operation  of  a  soda  fountain.  I  have  two  reels 
here  and  can  show  which  one  you  prefer. 

Chairman  Colborn:  Which  ever  one  they  like — I  think  the 
soda  fountain  is  a  very  vital  thing  to  the  druggists. 

(Thereupon  Mr.  White  showed  the  soda  fountain  reel). 

Mr.  Kantner  :  Mr.  Chairman,  I  make  the  motion  that  the  paper 
on  the  Kalamazoo  experiment  be  read  at  this  time,  in  view  of  the 
very  interesting  description  you  gave  of  it. 

(Motion  seconded). 

Chairman  Colborn:  It  has  been  moved  and  seconded  that  the 
paper  on  “The  Kalamazoo  Experiment  and  Some  of  the  Results” 
be  read  this  afternoon  at  this  meeting.  What  is  your  pleasure? 

(Motion  put  to  vote  and  carried). 

Chairman  Colborn:  Mr.  Secretary,  will  you  kindly  read  this 
paper? 

(Secretary  Kelly  thereupon  read  the  paper  referred  to  as  re¬ 
quested  as  follows)  : 

THE  KALAMAZOO  EXPERIMENT  AND  SOME  OF  THE 

RESULTS 

A  Home-Owned  Stores  Association,  formed  in  Kalamazoo,  Mich., 
less  than  a  year  ago,  bids  fair  to  become  as  far-reaching  in  its  effects 
on  distribution  as  has  the  chain-store  movement  which  it  was  formed 
primarily  to  combat. 

Some  300  retailers,  constituting  approximately  90  per  cent  of 
Kalamazoo  merchants  in  all  lines,  together  with  all  the  wholesalers, 
and  with  the  moral  and  some  financial  backing  of  several  banks  and 
manufacturers,  are  waging  an  aggressive  campaign  to  foster  senti¬ 
ment  in  favor  of  trading  with  locally  owned  business  concerns.  Not 
only  are  those  whose  interest  in  retail  stores  is  limited  to  their 
immediate  need  of  them  being  urged  to  trade  with  home-owned 
stores,  but  the  retailers  themselves  are  being  reminded  of  the  de¬ 
sirability  of  their  patronizing  home-owned  wholesale  and  manufac¬ 
turing  concerns. 

It  has  become  very  bad  manners  for  a  retailer  who  depreciates 
the  chain  stores  in  his  line  to  patronize  chain  stores  in  other  lines, 
which  he  very  commonly  did  before  this  organization  was  formed. 
Meanwhile,  the  association  is  also  doing  a  great  deal  of  constructive 
work  along  the  lines  of  teaching  storekeepers  how  to  become  mer¬ 
chants  and  the  improvement  already  is  said  to  be  impressive. 

The  movement  already  has  spread  to  Battle  Creek,  Grand  Rapids, 
Lansing,  Jackson,  Ann  Arbor  and  some  other  Michigan  cities,  and  its 
sponsors  vision  nation-wide  acceptance  before  long. 

The  movement  was  initiated  as  a  direct  result  of  the  indirect 
results  of  the  rapid  spread  of  chain  stores.  That  is  a  play  on  words. 
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in  a  way,  but  it  expresses  the  condition  that  had  developed.  Every 
one  knows  that  independent  retailers  and  wholesalers  are  directly 
affected  by  chain-store  competition,  but  few  ever  think  of  the  almost 
endless  ramifications  of  the  chain-store  system  and  their  effect  on 
other  enterprises  and  individuals. 

Why,  for  example,  should  an  insurance  man  be  interested  in 
opposing  the  chain-store  movement? 

For  many  good  and  sufficient  reasons — so  good  and  so  suffi¬ 
cient  that  it  was  an  insurance  man  who  inaugurated  the  Home 
Owned  Store  Association  and  who  has  been  its  most  active  leader 
ever  since. 

James  M.  Wilson,  the  man  referred  to,  conducts  a  general  in¬ 
surance  agency  in  Kalamazoo.  There  are  no  chain  stores  in  his  line, 
but  chain  stores  in  other  lines  were  seriously  affecting  his  business 
nevertheless.  One  of  his  customers  owned  a  local  bakery.  This 
baker  was  about  to  be  forced  out  of  business  by  chain  competition. 
If  he  went  out  of  business,  Wilson  would  lose  a  lot  of  insurance 
business,  not  only  the  baker,  his  plant,  and  his  automotive  equip¬ 
ment,  but  also  on  his  300  or  so  employees.  Then  there  were  numerous 
retailers  who  carried  insurance  with  the  Wilson  agency  and  who 
were  getting  so  hard  up  that  they  were  having  difficulty  in  paying 
their  premiums.  Similarly,  a  couple  of  retail  delivery  concerns  in 
town  carried  insurance  with  Wilson  and  they  were  finding  business 
bad  and  steadily  growing  worse. 

The  more  this  live  young  insurance  man  thought  of  the  situa¬ 
tion,  the  blacker  it  got.  Then  it  fell  to  his  lot  to  solicit  the  chain 
store  in  the  local  community  fund  drive  last  fall  and,  without  excep¬ 
tion,  the  chain  stores  turned  him  down  cold. 

“That  was  the  last  straw,”  Mr.  Wilson  says.  “Here  the  chain 
stores  were  sapping  the  life  blood  of  Kalamazoo  business  enterprises, 
including  retailers,  wholesalers  and  manufacturers,  and  they  wouldn’t 
give  a  penny  of  it  back  to  Kalamazoo.” 

Mr.  Wilson  determined  to  take  the  initiative  and  do  something 
other  than  talk.  He  called  a  mass-meeting  of  retailers  and  formed 
the  Home  Owned  Store  Association  right  then  and  there. 

But  still  the  movement  lacked  motive  power.  Some  of  the  re¬ 
tailers  paid  a  dollar  as  membership  dues,  in  return  for  which  they 
received  an  emblem  to  put  on  their  door  or  window  and  some  inserts 
to  wrap  with  packages  and  they  all  did  a  lot  of  talking  about  how 
bad  the  situation  was  and  agreed  that  something  ought  to  be  done 
about  it.  But  that  was  all. 

Mr.  Wilson  insisted  that  the  thing  to  do  about  it  was  to  promote 
a  campaign  to  educate  the  people,  but  educational  campaigns  cost 
money  and  the  retailers  at  that  time  were  not  so  enthusiastic  about 
contributing  to  such,  a  fund. 

Then  the  wholesalers  came  to  the  rescue.  They  chipped  in  $1,100 
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of  actual  money  with  which  to  promote  such  a  campaign  and  they 
appointed  an  advertising  committee  of  their  own  number  to  manage 
the  undertaking. 

Wholesalers  in  practically  every  line  contributed — and  it  is 
surprising  how  many  different  kinds  of  wholesalers  there  are  in  a 
small  city.  Included  in  the  number  were  two  wholesale  grocers,  one 
hardware  jobber,  three  bakeries,  five  meat  wholesalers,  one  sausage 
maker,  three  biscuit  companies,  four  fruit  and  produce  houses,  four 
candy  wholesalers,  two  tobacco  wholesalers  and  two  wholesale  paper 
houses.  Four  banks  and  some  other  concerns  not  immediately  en¬ 
gaged  in  merchandising  also  lent  their  moral  and  financial  support. 

The  advertising  campaign  ran  for  three  months.  Adequate  dis¬ 
play  space  was  taken  in  the  local  papers  once  a  week  to  carry  an 
educational  message  to  the  people  of  Kalamazoo,  telling  them  why 
they  should  patronize  home-owned  enterprises.  The  campaign  was 
constructive  rather  than  destructive.  Instead  of  talking  about  the 
chain-store  menace,  it  talked  about  the  suppor  of  Kalamazoo  business 
houses. 

The  initial  campaign  was  concluded  with  a  prize  contest,  in 
which  cash  prizes,  totaling  $25.00,  were  offered  for  the  best  letters 
on  “Why  I  Trade  at  Home  Owned  Stores.”  About  seventy-five 
letters  were  received  and  one  or  two  winners  were  published. 

This  was  something  definite  and  enthusiasm  increased.  Then, 
as  direct  results  began  to  appear,  the  retailers  entered  into  the 
spirit  of  the  movement  with  a  will.  Regular  meetings  were  held 
and  prominent  authorities  from  different  parts  of  the  country  were 
brought  in  to  address  the  merchants  on  various  subjects,  ranging  all 
the  way  from  the  importance  of  clean  floors,  clean  windows  and  at¬ 
tractive  displays  to  mark-up,  mark-down  and  stock  control. 

As  a  result  of  this  constructive  work,  it  is  claimed  that  Kalama¬ 
zoo  now  has  the  most  capable  group  of  retailers  to  be  found  in  a 
city  of  its  size  anywhere. 

It  should  be  emphasized,  too,  that  the  retailers  themselves  were 
not  spared.  It  is  a  fact  that  the  independent  grocer  who  wails  the 
loudest  and  longest  about  chain-stores  competition  in  his  line  will 
often  go  to  a  chain-store  for  his  shoes,  to  a  chain  furniture  store 
for  his  furniture  and  to  other  chain  stores  for  his  other  needs, 
while  independent  retailers  in  others  lines  do  likewise.  Kalamazoo 
retailers  were  reminded  of  this  in  plain  language.  It  is  also  a  fact 
that  many  local  retailers  were  patronizing  out-of-town  sources  of 
supply,  when  they  might  as  well  trade  at  home.  These  men  were 
reminded  that  they  were  engaged  in  a  campaign  to  encourage  trading 
with  local  concerns  and  that  they  might  well  begin  by  trading  with 
the  local  wholesalers  in  their  respective  lines. 

It  is  rather  interesting  to  know  that  organized  labor  supported 
the  movement  whole-heartedly  and  has  done  so  in  all  other  citie* 
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where  the  campaign  has  been  undertaken.  “The  Square  Deal/'  a 
local  labor  weekly,  published  front-page  editorials  favoring  the 
movement  every  week,  and  if  is  sajd  that  laborers  and  their  families 
patronize  home-owned  stores  almost  exclusively.  They  are  willing 
to  forego  the  small  savings  to  be  had  at  the  chain  stores  because  they 
see  in  the  spread  of  this  system  of  merchandising  a  menace  to  their 
own  personal  welfare. 

In  the  meantime,  the  propaganda  in  favor  of  patronizing  home- 
owned  enterprises  was  being  carried  on  by  speakers  who  took  the 
meetings  and  other  groups.  At  the  time  this  was  written,  sixty-odd 
speeches  had  been  made. 

Numerous  specific  results  are  said  to  have  been  obtained  already. 
Among  these  are: 

An  increase  in  the  city  trade  of  local  wholesalers  estimated  at  35 

to  40  per  cent; 

A  chain  baking  company  that  formerly  operated  five  trucks  in 
Kalamazoo  has  withdrawn  from  the  territory  entirely; 

Six  chain  meat  markets  have  closed; 

Numerous  chain  grocery  stores  and  meat  markets  have  changed 
location,  indication  that  their  trade  had  deserted  them  where  they 
were ; 

The  two  principal  retail-delivery  services  report  gains  of  30  to 
40  per  cent,  respectively,  in  the  volume  of  deliveries  for  local  re¬ 
tailers; 

Only  one  new  chain-store  unit  now  has  been  opened  in  Kalamazoo 
this  year; 

Perhaps  it  should  be  added  that  the  movement  does  not  oppose 
local  chain-store  organizations.  In  fact,  according  to  the  leaders,  it 
is  not  an  anti-chain  store  organization  at  all.  It  is  merely  what 
the  name  implies — a  movement  intended  to  promote  the  interests  of 
locally  owned  business  enterprises.  The  five  “Piggle  Wiggly”  stores 
in  the  city  are  home-owned  and  the  owner  is  an  enthusiastic  mem¬ 
ber  of  the  association.  A  wholesale  grocer  with  headquarters  in 
Detroit  is  also  one  of  the  supporters  of  the  organization,  and  several 
other  chain  stores  in  different  lines  belong.  But  all  these  are  partly 
owned  in  Kalamazoo.  They  employ  Kalamazoo  labor,  do  their  bank¬ 
ing  there  and  pay  taxes  there. 

The  initial  advertising  campaign  was  concluded  in  June  and  the 
association  is  now  being  reorganized  for  bigger  and  better  things. 
The  wholesalers,  who  heretofore  have  been  only  backers,  will  become 
members  and  the  retailers,  who  have  been  only  members,  will  help 
do  the  backing. 

The  advertising  campaign  will  be  resumed  and  pushed  aggres¬ 
sively.  Some  favor  employing  a  salaried  secretary,  but  whether  this 
will  be  done  remains  in  doubt.  “It’s  easy  to  raise  money  now,”  the 
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leaders  say,  but  a  majority  may  not  favor  raising  so  much  money 
for  such  a  phase  of  the  activities. 

At  any  rate,  the  association  will  continue  to  wage  its  fight  for 
support  of  home-owned  stores. 

Similar  associations  in  other  Michigan  cities  were  formed  after 
it  became  apparent  that  the  Kalamazoo  movement  was  being  suc¬ 
cessful,  but  have  not  had  time  to  show  specific  results  yet.  Most 
of  them  differ  in  minor  details  from  the  parent  organization,  but 
in  major  respects  they  are  the  same. 

(Applause) . 

Mr.  Carliner:  Mr.  President,  usually  all  these  things  are 
brought  up  very  enthusiastically,  and  then  they  are  forgotten.  Now, 
the  paper  Dr.  Kelly  has  just  read  is  the  best  thing  that  has  been  ever 
read  before  the  organization  relating  to  chain  stores.  I  heard  some 
one  say,  speaking  of  the  meeting,  “There  is  no  use  going  into  the 
matter  of  the  chain  stores,  you  can’t  do  anything  about  it.”  If  the 
thing  can  be  worked  out  in  Kalamazoo  it  can  be  worked  out  in  Bal¬ 
timore  and  the  State  of  Maryland,  and  I  would  make  the  suggestion 
to  appoint  a  committee  to  go  into  this  matter. 

Chairman  Colborn:  The  appointing  of  such  a  committee  is 
up  to  the  President.  I  am  only  the  chairman  of  this  meeting. 

This  concludes  the  meeting  of  the  Commercial  Section.  I  will 
now  turn  the  meeting  over  to  President  Allen. 

President  Allen:  You  have  heard  Mr.  Carliner’s  suggestion. 
Is  there  anybody  who  wants  to  make  any  remarks  about  it,  in  favor 
of  it? 

Mr.  Charles  L.  Meyer:  I  move  it  be  referred  to  the  Executive 
Committee. 

(Motion  duly  seconded,  put  to  vote  and  carried). 

President  Allen:  I  omitted  to  announce  this  morning  that  if 
there  are  any  resolutions  to  be  offered,  put  them  in  writing  and 
bring  them  in  tomorrow  morning;  they  can  be  then  handed  to  the 
Committee  on  Resolutions. 

If  there  is  no  other  business,  is  there  a  motion  to  adjourn? 

Miss  Cole:  Dr,  Swain  informed  me  earlier  in  the  afternoon, 
with  reference  to  the  prizes  for  the  ladies,  another  prize  besides 
the  $25  prize  has  been  offered.  A  $10  prize  has  been  offered  for 
the  second  best  paper  written  by  the  ladies.  This  morning  we  heard 
how  the  women  were  the  ones  who  spent  the  money,  and  when  we 
read  the  morning  paper  we  were  led  to  believe  the  women  were  to 
get  a  prize  of  $2500;  but  it  is  not  quite  that  much.  However,  it  is 
worth  working  for,  and  I  think  the  two  prizes  which  have  beon 
offered  should  be  an  incentive  to  the  women  to  put  in  some  very 
good  papers. 
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Mr.  PFiLLriAMS :  Mr.  President,  this  morning  you  made  Miss 
Cole  chairman  of  the  committee  judging  these  essays.  Miss  Cole 
has  been  an  active  worker  in  this  Association,  and  I  don’t  think 
she  ought  to  be  on  that  committee.  I  think  she  should  be  eligible 
for  the  prize.  Let  Miss  Cole  write  a  paper.  (Applause).  If  she 
were  chairman  she  would  not  be  eligible  to  compete  for  the  prize. 
I  think  she  ought  to  be  in  the  running. 

Mlss  Cole;  I  couldn’t  win  it! 

President  Allen:  There  is  no  objection  to  Miss  Cole  writing 
a  paper.  I  know  if  she  writes  one  it  will  be  all  right.  So  I  will 
appoint  somebody  else  as  chairman  of  the  Prize  Committee. 

Miss  Cole:  I  don’t  want  to  write  a  paper,  I  haven’t  any  idea 
of  writing  one.  I  have  accepted  that  chairmanship,  sir. 

President  Allen  :  I  am  not  going  to  try  to  argue.  Miss  Cole.  I 
never  argue  with  a  woman. 

If  there  is  nothing  else,  a  motion  to  adjourn  is  in  order. 

Mr.  Strasburger;  I  move  we  adjourn. 

Mr.  Kantner:  Mr.  President,  just  before  we  adjourn,  couldn’t 
that  Kalamazoo  paper  be  taken  out  of  the  Executive  Committee 
and  given  to  the  Committee  on  Resolutions? 

President  Allen  :  I  suppose  it  would  be  possible,  if  that  is  the 
right  place  for  it  to  go. 

Mr.  Strasburger:  I  don’t  see  why  that  should  be  presented  to 
the  Committee  on  Resolutions.  There  is  not  a  resolution  in  it. 

Mr.  Kantner:  I  make  that  resolution. 

Mr.  Strasburger:  You  would  have  to  write  that  up. 

Mr.  Kantner:  It  is  already  written  up. 

Mr.  Strasburger:  There  is  nothing  to  give  to  the  Resolution 
Committee. 

Mr.  Carliner;  It  is  only  a  commercial  matter,  and  belongs  to 
the  Commercial  Interests  Committee.  In  taking  any  action  they  are 
better  qualified  for  that.  I  don’t  think  it  is  a  matter  for  the  Execu¬ 
tive  Committee,  but  for  the  Committee  on  Commercial  Interests  to 
make  the  proper  recommendations.  I  do  not  think  it  is  a  matter 
for  either  the  Committee  on  Resolutions  or  the  Executive  Committee. 

Mr.  Spire:  I  agree  with  the  last  statement. 

President  Allen:  I  think  the  whole  thing  has  been  recom¬ 
mended  by  the  membership,  and  it  will  have  to  stand,  that’s  all. 

Mr.  Carliner:  I  move  we  reconsider  that  action  referring  it 
to  the  Executive  Committee. 

Mr.  Spire:  I  second  the  motion. 

Mr.  Carliner:  Now,  Mr.  Chairman,  I  suggest  you  take  a  vote 
as  to  what  committee  it  goes  to.  I  make  the  motion  that  it  be  re¬ 
ferred  to  the  Committee  on  Commercial  Interests. 
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Mr.  Strasburger:  Has  the  meeting  been  adjourned,  or  has  it 

not7 

President  Allen  :  As  Mr.  Colborn  is  the  chairman  of  that 
committee,  I  think  he  had  better  settle  this  thing. 

Mr.  Colborn  :  I  don’t  quite  understand  what  is  the  sense  of 
the  meeting;  is  it  that  they  want  to  formulate  some  action  for  simi¬ 
lar  action  in  Maryland,  and  they  refer  this  article  back  to  the  Com¬ 
mittee  on  Commercial  Interests,  to  have  them  draw  up  a  suitable 
resolution;  is  that  the  idea? 

Mr.  Carliner:  That  is  my  suggestion. 

Mr.  Colborn  :  We  will  accept  it  back,  yes,  sir. 

Mr.  Kantner:  Mr.  Chairman,  the  plan  has  to  do  with  every 
town  and  city  individually.  If  anything  is  to  be  done  on  that,  it 
is  to  be  done  by  every  town.  Salisbury,  Easton,  and  all  these  other 
towns,  including  Baltimore,  have  to  work  with  that  in  their  own 
community,  individually.  I  think  you  are  considering  it  very  lightly. 
I  think  it  is  one  of  the  most  important  things  that  has  come  up  here. 

Mr.  Carliner:  If  I  may,  I  would  like  to  say  the  matter  was 
brought  up  before  the  Maryland  Pharmaceutical  Association  as  a 
whole,  brought  up  by  the  Committee  on  Commercial  Interests,  the 
logical  committee  to  go  over  the  matter  and  formulate  a  general  plan 
for  presentation  and  adoption.  If  the  Association  adopts  the  recom¬ 
mendation  of  the  Committee,  or  it  is  practical  and  workable,  then  it 
is  up  to  the  individual  branches  of  the  Association  to  act  on  that 
accordingly.  The  purpose  of  referring  it  to  the  Committee  on  Com¬ 
mercial  Interests  is  to  formulate  a  general  plan,  stating  whether 
it  is  satisfactory  or  acceptable.  Then  let  their  recommendations 
guide  the  Marylandl  Pharmaceutical  Association  in  making  a  recom¬ 
mendation  to  the  individual  members. 

Secretary  Kelly:  There  is  a  motion  to  reconsider  the  previous 
action,  Mr.  President. 

President  Allen  :  There  is  a  motion  before  the  house  to  recon¬ 
sider  the  action.  Has  anybody  seconded  it? 

Secretary  Kelly:  Mr.  Spire  seconded  it. 

(Motion  put  to  vote  and  carried). 

Mr.  Carliner:  I  move  it  be  referred  to  the  Committee  on  Com¬ 
mercial  Interests. 

President  Allen  :  The  motion  has  been  made  to  refer  the  mat¬ 
ter  to  the  Committee  on  Commercial  Interests.  Does  anybody  sec¬ 
ond  this  motion? 

Mr.  Williams:  I  second  that  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen  :  Mr.  Colborn,  you  will  take  care  of  that. 
Is  there  anything  else  before  the  house. 
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Are  you  ready,  Mr.  Love,  for  the  drawing  of  the  tickets  for 
the  prizes? 

(Mr.  Love  then  called  the  numbers  of  the  tickets  and  the  prizes 
were  distributed). 

•  (Thereupon,  at  5.30  o’clock  P.  M.  the  meeting  adjourned  until 
Thursday  morning  at  9.30  o’clock). 

FOURTH  SESSION 


June  27,  1929. 
10.25  o’clock  A.  M. 

(The  meeting  was  called  to  order  on  Thursday  morning,  June 
27,  1929,  at  10.25  o’clock,  by  President  Allen). 

President  Allen  :  The  meeting  will  please  come  to  order. 
The  first  thing  on  the  program  this  morning  is  unfinished  business. 

Secretary  Kelly:  Mr.  President,  there  is  no  unfinished  busi¬ 
ness,  but  if  you  will  permit  me  I  will  read  a  communication  we  have 
this  morning  from  a  very  dear  old  friend  of  the  members  of  this 
Association. 

June  23,  1929. 

Maryland  Pharmaceutical  Association, 

Hotel  Atlantic,  Ocean  City,  Md. 

My  dear  friends.  “And  I  don’t  mean  maybe”: 

I  have  planned  for  the  past  month  to  spend  two  days  with  you 
this  year,  but  I  find  that  I  will  have  to  give  it  up.  My  son  left  this 
A.  M.  for  Canton,  Ohio,  to  see  his  sister  and  will  be  gone  a  week — 
just  the  week  that  you  meet.  This  is  the  first  vacation  that  he  has 
had  for  three  years,  so  I  felt  it  was  due  him  to  go. 

Your  program  this  year  is  sure  a  good  one  and  I  would  like  to 
spend  all  of  the  four  days  with  you.  Every  time  I  get  with  my  old 
friends  it  makes  me  feel  like  I  would  like  to  getback  in  the  drug 
store.  I  still  have  a  warm  spot  in  my  heart  for  the  drug  store  and 
the  pharmacist. 

Remember  me  to  all  my  old  friends  and  tell  them  I  love  them 
still.  The  T.  A.  M.  P.  A.  in  my  mind  has  been  a  godsend  to  the 
M.  Ph.  A. 

Yours  for  a  great  meeting.  I  remain  yours  for  a  Wedgewood 
time. 

Owen  C.  Smith. 

(Applause) . 

President  Allen:  I  will  call  on  the  delegates  now  present: 
Mr.  Paul  Pearson  of  Washington;  Mr.  Pearson  represents  the  N.  A. 
R.  D.  in  Washington.  (Applause). 
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Mr.  Pearson  :  Mr  Chairman,  ladies  and  gentlemen,  guests.  I 
just  want  to  extend  to  you  this  little  greeting  from  the  National 
Association  of  Retail  Druggists.  I  will  read  it  so  that  I  will  get 
through  with  it  quickly. 

Once  more  it  is  my  privilege  to  appear  before  you  as  the  rep¬ 
resentative  of  the  N.  A.  R.  D.  and  to  extend  its  greetings  to  your 
members.  I  will  also  endeavor  to  briefly  mention  some  of  the  activi¬ 
ties  of  the  General  Counsel,  Mr.  Brokmeyer,  with  my  feeble  as¬ 
sistance  at  Washington.  First  in  importance  the  Capper-Kelly  Bill, 
which  is  in  a  nearer  approach  to  presentation  to  the  House  than  ever 
before.  There  has  been  other  legislation  introduced  in  various  Bills 
which  vitally  affect  Pharmacy.  We  in  Washington  of  course  can 
accomplish  little  without  the  support  of  State  and  local  organiza¬ 
tions,  which  in  most  instances  has  been  forthcoming  when  specially 
appealed  to.  I  would  suggest  that  a  campaign  of  education  to  the 
public  through  the  retail  stores,  with  form  of  leaflets  would  be  most 
helpful.  We  in  the  District  of  Columbia  have  started  along  this 
line,  but  of  course  it  is  a  little  early  as  yet  to  determine  what  the 
results  will  be. 

In  closing,  I  will  say  that  I  hope  you  will  be  represented  at 
the  coming  Convention  in  Minneapolis.  I  would  also  be  most  dere¬ 
lict  if  I  failed  to  extend  greetings  from  the  D.  C.  R.  D.  A.,  many 
members  of  which  are  associate  members  of  M.  Ph.  A. 

Thank  you. 

I  would  also  like  to  take  this  opportunity,  Mr.  President,  t© 
thank  you  in  behalf  of  myself  and  the  gentlemen  mentioned  in  your 
annual  address  for  the  ktnd  remarks  you  made  in  regard  to  us. 
I  am  sure  I  am  expressing  the  wishes  of  all  of  them — I  know  that 
I  am — when  I  say  we  stand  ready  at  all  times  to  help  you  in  every 
way  that  we  can. 

Mr.  Secretary,  if  you  care  to  have  me  do  so  I  will  give  you  a 
copy  of  that  resolution  we  brought  out  over  there  for  your  perusal. 
Thank  you,  Mr.  Chairman. 

(Applause) . 

President  Allen:  Mr.  Pearson,  the  Association  is  very  glad 
to  have  you  with  us  this  morning.  I  could  not  help  expressing  my 
appreciation  of  you  fellows  over  in  Washington,  because  I  know  them 
so  well,  and  all  the  active  members  here  know  them  so  well.  I  wish 
every  one  of  them  was  here  this  morning.  Thank  you,  Mr.  Pearson. 

Mr.  Pearson:  Thank  you,  Mr.  President. 

President  Allen:  The  next  delegate  is  Mr.  Walter  Morgan 
of  the  Delaware  Society.  (Applause).  ^ 

Mr.  Morgan:  Better  close  all  the  doors  and  windows,  fellows, 
because  this  is  just  between  ourselves.  Any  newspaper  reporters 
here?  If  so,  send  them  out. 
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Mr.  Chairman,  or  Mr.  President,  ladies  and  gentlemen.  I  have 
not  any  intention  this  morning  of  making  a  prolonged  address  be¬ 
cause  I  notice — 

A  Voice:  That’s  good! 

Mr.  Morgan  (continuing)  :  I  notice  by  your  program  there  are 
quite  a  number  of  people  going  to  say  something  worth  while  listen¬ 
ing  to.  I  think  that’s  what  made  Paul  Pearson  cut  his  short. 

By  the  way,  I  want  to  thank  you  folks  for  the  very  fine  time 
you  shown  myself  and  my  thirteen  associates  from  the  Delaware 
Pharmaceutical  Society.  (Laughter).  We  up  in  Delaware  like  to 
be  a  little  bit  different,  and  therefore  we  use  the  word  “Society” — 
I  don’t  know  what  difference  that  makes. 

However,  I  want  to  extend  to  you  the  thanks  of  those  with  me. 
We  have  had  a  very  enjoyable  time,  both  at  your  business  meetings 
and  at  the  show  which  we  witnessed  last  night,  which  was,  I  think, 
without  exception,  the  very  best  of  its  kind  I  have  ever  seen.  In 
fact  it  was  on  a  par  with  many  professional  shows  and  some  of  the 
acts  could  not  be  improved  upon  by  any  one.  Those  boys  deserve 
a  whole  lot  of  credit  for  the  great  interest  which  they  take  in  your 
Society^ — or  your  Association,  rather — I  get  that  word  wrong. 

And  on  behalf  of  the  Delaware  Pharmaceutical  Society  I  want 
to  extend  to  all  of  you  an  invitation  to  attend  the  convention  which 
will  be  held  in  Rehoboth,  Delaware,  on  July  9th  and  10th,  Tuesday 
and  Wednesday,  week  after  next,  and  I  sure  hope  you  will  all  be  there. 

Let’s  see — what  else  was  I  going  to  talk  about — 

A  Voice:  Tell  them  something  about  Rehoboth,  Walter. 

Mr.  Morgan:  Well,  gentlemen,  there  is  not  much  to  say  about 
Hehoboth.  We  usually  manage  to  have  a  pretty  good  time.  Those 
^ho  have  attended  it  in  the  last  few  years  will  bear  me  out  in  that 
statement,  and  with  that  statement  I  am  going  to  sign  off  before  I 
am  borne  out,  perhaps,  on  a  shutter  or  on  a  door.  (Laughter  and 
Applause) . 

President  Allen:  Mr.  Morgan,  I  am  glad  to  say  I  am  not 
superstitious.  You  say  you  have  thirteen  in  your  party.  That,  in¬ 
stead  of  being  a  bad  omen,  is  a  good  one.  This  meeting  has  been 
brought  very  successfully  to  this  stage  of  the  program,  and  maybe 
your  “13”  is  the  cause  of  it. 

You  don’t  know  how  much  we  of  this  Association  appreciate 
having  you  boys  from  Delaware  at  all  our  conventions,  and  we  hope 
we  will  be  able  to  return  13  or  more  down  to  Rehoboth.  We  cer¬ 
tainly  appreciate  what  you  people  have  done  for  our  “Association.” 

We  will  next  have  the  report  of  the  Committee  on  Pharmacy, 
Dr.  Krantz. 

(Applause) . 
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REPORT  OF  THE  COMMITTEE  ON  PHARMACY 

Dr.  Krantz:  Mr.  President,  Ladies  And  Gentlemen; 

The  principal  work  of  the  committee  during  the  interval  of 
meetings  has  been  to  arrange  a  scientific  program  for  this  meeting 
which,  as  the  official  program  of  the  association  states,  will  be  held 
this  afternoon  in  this  room. 

The  Committee  on  Pharmacy  has  been  able  to  bring  to  this 
meeting  for  your  benefit  and  instruction,  men  of  national  reputation 
in  their  particular  field  of  scientific  endeavor,  and  it  is  the  hope  of 
the  committee  that  a  large  number  of  Maryland  pharmacists  may 
avail  themselves  of  the  privilege  of  hearing  these  men  this  afternoon. 

As  in  years  nast,  the  report  of  the  Committee  on  Pharmacy  will 
embrace,  in  a  general  way,  a  summary  of  the  research  work  which 
has  been  conducted  in  Maryland  pertinent  to  pharmacy  during  the 
past  year. 

From  the  laboratories  of  the  School  of  Pharmacy  of  the  Univer¬ 
sity  of  Maryland,  Professor  Jenkins  reports  that  researches  are 
being  conducted  along  the  following  lines: 

1.  Test  for  methyl  alcohol  in  the  presence  of  interfering  sub¬ 
stances. 

2.  Synthetic  thio-compounds. 

3.  The  stability  of  spirit  of  ethyl  nitrite. 

4.  The  chemical  and  pharmacological  study  of  Phytolacca 

Americana. 

5.  A  Pharmacognostical  study  of  Maryland  Sennas. 

As  Professor  Jenkins  has  working  under  him  a  number  of  able  young 
instructors  and  students,  there  can  be  no  doubt  that  the  investiga¬ 
tions  conducted  along  these  lines  will  be  beneficial  to  pharmacy  and 
add  to  the  sum  total  of  truth. 

From  the  Pharmacological  Laboratory  of  the  Johns  Hopkins 
Medical  School,  Dr.  Gelling  has  continued  the  work  of  Professor 
Abel  on  crystalline  insulin.  Jensen,  Gelling  and  Wintersteiner  have 
succeeded  in  isolating  insulin  in  a  crystalline  form  from  fish  islets 
cod  and  pollock  and  from  pigs’  pancreas.  These  crystals  were 
practically  identical  in  physiological  activity  and  in  sulfur  content 
with  the  crystals  prepared  from  beef  insulin.  Gelling  and  Eddy 
investigated  the  vasopressin  and  oxytocin  of  Oliver  Kamm,  and  also 
the  pituitary  extract,  obstetrical,  of  Parke,  Davis  and  Co.  These 
investigators  have  reported  that  all  three  of  these  substances  possess 
a  very  definite  hyperglycemic  property.  As  the  research  work  of 
this  laboratory  continues  in  the  hands  of  so  many  brilliant  investiga¬ 
tors,  we  look  forward  to  the  day  when,  through  the  chemical  and 
pharmacological  investigations,  they  will  throw  ajar  the  door  which 
will  lead  to  the  synthesis  of  crystaline  insulin. 

From  the  laboratory  of  Pharmacological  Research  of  Sharp  and 
Dohme,  Dr.  Munch  reports  the  following  research  investigations  under 
study  at  the  present  time: 
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I.  The  Toxicity  and  the  Effect  on  Blood  Pressure  of  a  number 

of  products  chemically  related  to  ephedrine.. 

2.  The  assay  of  tinctures  of  digitalis  prepared  under  various 
conditions,  also  of  digitalin  and  of  certain  strophanthus 
preparations. 

3.  The  effect  of  aging  tincture  and  fluid  extract  of  aconite 
upon  the  toxicity  to  guinea  pigs  and  to  rats  following 
subcutaneous  and  intraperitoneal  injection. 

4.  The  pharmacological  action  of  various  species  of  aconite 

obtained  by  Mr.  Crosbie  in  commercial  shipments. 

5.  The  effect  of  Procaine  upon  the  pressor  action  of  Epine¬ 

phrine. 

6.  Various  methods  for  testing  pharmaceutical  glassware  have 

been  studied  in  collaboration  with  Mr.  Storm,  and  a 
definite  series  of  tests  and  specifications  are  being  drawn 

up. 

7.  The  biological  assay  of  capsicums,  chillies,  and  other  pungent 
drugs  is  being  studied  with  a  view  to  drafting  a  modifi¬ 
cation  of  the  present  pharmacopoeial  method. 

8.  The  pharmacological  action  of  viburnum  prunifolium,  V. 
opulus,  and  V.  rufidulum  has  been  studied  in  connection 
with  work  on  the  pharmacognoscy  and  chemistry  of 
group  by  Professors  Youngken  and  Amrhein. 

’9.  The  bio-assay  of  oleoresin  aspidium  and  various  other 
anthelmintics  by  the  earth  worm  method  was  completed 
and  reported  at  the  1928  meeting  of  the  A.  0.  A.  C. 

10.  Further  studies  have  been  made  with  the  cat-eye  method 
for  the  bio-assay  of  mydriatics  and  miotics,  developed 
by  Munch  several  years  ago. 

II.  The  narcotic  and  toxic  potency  of  a  n^'mber  of  alkyl  and 

aryl  esters  when  given  to  rabbits  has  been  determined. 

12.  Experiments  have  been  continued  on  the  toxicity  of  red 
squill  and  of  strychnine  to  rats  and  other  animals  in 
addition  to  tests  upon  various  other  raticides. 


From  the  laboratory  of  Chemical  Research  of  Sharp  and  Dohme, 
Dr.  Roland  R.  Read  reports  continued  progress  in  his  work  of 
studying  the  influence  of  chemical  structure  upon  bactericidal  ac¬ 
tivity.  Dr.  Read  has  extended  this  work  from  the  alkyl  resorcinols 
to  certain  complex  thio-organic  compounds.  Of  this  same  laboratory 
Dr.  Hartung,  whom  we  will  have  the  pleasure  of  hearing  this 
afternoon,  has  carried  out  a  comprehensive  investigation  in  synthesiz¬ 
ing  the  homologs  of  ephedrine.  A  few  of  the  synthetic  compounds 
which  Dr.  Hartung  has  produced  have  great  promise  of  replacing 
in  part  therapeutically  the  well  known  alkaloidal  ephedrine  studied 
so  comprehensively  by  Chen  and  his  associates. 

From  the  laboratory  of  Pharmaceutical  Research  of  Sharp  and 
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Dohme,  investigations  are  under  way  which  have  for  their  purpose 
the  study  on  the  metabolism  of  carbohydrates,  particularly  the 
metabolism  of  insulin.  Workers  in  this  laboratory  have  shown  that 
certain  insulin  preparations  obtained  from  drugs  of  the  composita 
family  cause  glycogen  to  be  stored  in  the  liver  of  rats  and  have  a 
protein  sparing  action  upon  the  diet  of  dogs.  It  is  hoped  that  it  will 
be  possible  to  produce  from  one  of  these  drugs  of  the  composita 
family  a  product  that  will  be  serviceable  as  a  dietary  adjunct  in 
diabetes  mellitus.  During  the  past  year  the  pharmacological  and 
chemical  investigations  of  this  laboratory  have  produced  a  dietary 
substitute  for  table  salt  intended  for  use  of  patients  who  are  sulfer- 
ing  with  hypertension,  nephritis,  or  edema  and  required  to  live  upon 
a  diet  of  salt  restriction.  Other  problems  under  consideration  are 
studies  of  the  acid-base  equilibrium  of  digitalis,  the  physical  con¬ 
stants  of  ephedrine  homologs,  and  further  studies  of  the  influence  of 
hydrogenion  concentration  upon  the  stability  of.  emulsions. 

Respectfully  submitted. 

Committee  on  Pharmacy, 

John  C.  Krantz,  Jr. 

President  Allen  :  Dr.  Krantz,  we  are  very  much  indebted  to 
you  for  your  wonderful  address,  and  for  your  suggestion  as  to  what 
might  be  obtained  from  the  druggist  behind  the  counter.  After  lis¬ 
tening  to  the  papers  read  yesterday  in  the  Commercial  Session  I 
think  the  druggist  is  capable  of  doing  things  if  some  one  will  get 
behind  him.  Thank  you  for  this  report. 

Mr.  Williamson  :  I  move  the  report  be  accepted  and  printed  in 
the  proceedings  of  the  Association. 

Mr.  Colrorn:  I  second  the  motion. 

President  Allen  :  The  next  thing  in  order  is  the  Nomination  of 
Officers.  Mr.  Samuel  Y.  Harris. 

Mr.  Harris:  Mr.  President  and  gentlemen.  We  are  sorry  to 
have  delayed  this  report.  For  reasons  we  could  not  control  we  had 
to  postpone  it  until  today.  The  committee  has  met  and  given  this 
matter  very  serious  consideration  and  they  have  come  to  a  very 
happy  conclusion. 

For  President  we  take  pleasure  in  nominating  George  W.  Colborn, 
Jr.  of  Princess  Anne.  (Applause).  For  First  Vice-President,  Mr. 
Lawrence  S.  Williams  of  Baltimore.  (Applause).  For  Second  Vice- 
President,  Mr.  William  B.  Spire  of  Mount  Rainier.  (Applause). 
For  Third  Vice-President — one  of  my  favorite  friends — Mr.  L.  M. 
Kantner  of  Baltimore.  (Applause).  For  Secretary — as  usual. 
(Applause) . 

President  Allen  :  I  take  it  for  granted  everybody  knows  who 

it  is. 

AVoice:  We’ll  take  a  chance! 

Mr.  Harris:  (Continuing)  For  Treasurer,  George  P.  Hetz  of 
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Baltimore.  (Applause).  The  next,  Mr.  President — we  were  a  little 
undecided,  but  for  reasons  best  known  to  the  committee  we  decided 
to  continue  and  recommend  Dr.  R.  L.  Swain  as  Editor  of  the  journal. 
(Applause) . 

The  Executive  Committee  follows,  I  believe — Chairman,  “Sharp 
&  Dohme”  (Laughter  and  applause) — That  is  with  apologies  to  Dr. 
Krantz  and  Dr.  Munch,  of  course.  Chairman,  Mr.  Charles  C.  Neal. 
Mr.  Neal  is  out  catching  some  fish  for  me — 

Sek:retary  Kelly:  You  are  going  to  starve  to  death! 

Mr.  Harris:  (Continuing  to  read  nominations)  Mr.  W.  K. 
Edwards  of  Cumberland,  Mr.  David  R.  Millard  of  Baltimore,  L.  V. 
V.  Johnson  of  St.  Michaels  and  our  honored  President,  Mr.  H.  W. 
Allen  of  Baltimore.  (Applause). 

The  following  three  have  been  recommended  to  the  Governor 
for  the  vacancy  on  the  Board  of  Pharmacy:  R.  L.  Swain  of 
Sykesville,  Maryland’;  H.  W.  Matheney  of  Cumberland,  Maryland, 
R.  S.  McKinney  of  Taneytown,  Maryland. 

I  believe  that  concludes  the  list  of  nominations.  (Applause). 
President  Allen:  Thank  you,  Mr.  Harris. 

Mr.  Harris:  You  are  welcome,  Mr.  President. 

President  Allen:  What  is  your  pleasure  with  regard  to  this 
report  of  the  Nomination  Committee? 

Mr.  Bacon  :  I  move  it  be  accepted. 

Mr.  Hancock:  I  move  the  report  be  accepted  and  that  the 
Secretary  cast  the  ballot  for  the  election  of  the  gentlemen  named. 

President  Allen:  Do  you  want  to  have  them  elected  now  or 
later? 

(Various  members  respond,  “Now”)- 

President  Allen:  We  have  not  had  the  nominations  before. 
Mr.  Harris:  The  nominations  have  been  delayed. 

Mr.  Hancock:  I  move  they  be  elected. 

Mr.  Strasburger  :  I  second  the  motion. 

President  Allen:  It  has  been  moved  and  seconded  that  the 
Secretary  cast  the  ballot  for  the  ones  who  have  been  nominated. 
All  in  favor  of  the  motion  please  say  “Aye.”  (Ayes  voted).  All 
opposed,  “No.”  (No  contrary  vote). 

Secretary  Kelly  :  Mr.  President,  I  asked  you  to  put  the  motion 
for  reasons  everybody  will  understand. 

I  take  great  pleasure,  Mr.  President,  in  casting  the  ballot  of  the 
Association  for  the  election  of  the  gentlemen  nominated  in  the 
Report  of  the  Committee  on  Nominations. 

President  Allen  :  It  gives  me  pleasure  to  ask  Dr.  Kelly  to 
introduce  the  next  speaker  on  the  program. 

Dr.  Kelly:  Mr.  President  and  members  of  the  Association: 
Several  years  ago  I  had  the  opportunity,  as  a  representative  of  the 
American  Pharmaceutical  Association,  to  meet  the  next  speaker  on 
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the  program  in  connection  with  some  work  about  which  I  had  read, 
in  the  simplification  of  glassware.  I  was  impressed  with  the  very 
fine  and  fair  attitude  which  the  Department  and  Mr.  Braithwaite 
have  taken  toward  our  work,  and  their  evident  wish  to  be  helpful 
to  every  class  in  the  United  States,  and  in  particular  to  the  phar¬ 
macists.  I  immediately  thought  that  some  time  we  would  like  to 
have  him  address  the  members  of  this  Association. 

It  is  not  necessary  to  take  up  your  time,  I  am  sure,  to  tell  you 
about  the  many  fields  of  industry  and  the  kinds  of  activity  in  which 
the  Department  of  Commerce  has  been  co-operating  in  this  simplifi¬ 
cation  work.  Personally,  I  think  it  is  one  of  the  best  pieces  of  work 
the  Government  is  doing.  I  hope  to  see  them  go  from  glassware  to 
several  other  studies  in  that  field,  particularly  because  I  am  con¬ 
vinced  they  are  not  trying  to  do  anything  other  than  what  the 
people  in  whose  interest  they  make  their  studies  wish  them  to  do. 
In  other  words,  there  is  no  force  applied  by  the  Government;  it  is 
simply  an  opportunity  to  have  a  thorough  study  of  the  various 
activities  in  which  we  are  interested  made  by  the  Government  and 
presented  to  us. 

Mr.  Braithwaite  agreed  at  once  to  come  down  here,  and  he  not 
only  came  himself  but  brought  Mrs.  Braithwaite  and  his  two 
daughters,  and  I  am  certainly  going  to  enjoy  what  he  has  to  say. 

I  am  pleased  to  introduce  Mr.  W.  E.  Braithwaite  of  the  De¬ 
partment  of  Commerce.  (Applause). 

Mr.  Braithwaite:  Mr.  President,  ladies  and  gentlemen:  I 
appreciate  very  much  Dr.  Kelly’s  very  fine  introduction.  It  is  a 
compliment  to  our  work,  I  think,  and  not  so  much  to  myself. 

First,  I  want  to  thank  you  for  this  opportunity  of  letting  me 
come  down  and  tell  you  a  little  something  about  the  work  of  the 
Department  of  Commerce,  particularly  in  my  field.  You  know 
frequently,  when  we  think  of  the  Government  service,  our  first 
thought  is  the  income  tax  and  the  food  and  drug  act,  or  some  of  the 
regulatory  branches  of  the  Government.  I  want  to  tell  you  about 
some  of  the  co-operative  work  of  the  Government  with  particular 
reference  to  our  work  in  the  Department  of  Commerce.  Secondly,  I 
want  to  thank  you,  Mr.  President,  and  the  members  of  the  Associa¬ 
tion  for  the  many  courtesies  shown  me  while  I  have  been  down  here. 
I  can  not  go  on  without  saying  a  little  something  in  adding  my  word 
of  testimonial  regarding  the  wonderful  show  last  night.  You  know 
I  have  traveled  around  considerably,  meeting  with  the  national 
association,  and  they  have  had  all  forms  of  entertainment,  but  I  have 
never  seen  anything  its  equal.  I  think  you  are  to  be  congratulated  on 
having  such  wonderful  talent  in  your  organization  that  can  put  on 
a  show  like  that. 
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SIMPLICATION— AN  OUTSTANDING  EXAMPLE  OF 
SELF-GOV^ERNMENT  IN  BUSINESS 

One  big  lesson  which  American  Industry  learned  out  of  the 
depression  of  1921  and  1922  is  that  mass-production  must  be  sup¬ 
ported  by  mass-buying,  which,  in  turn,  is  dependent  on  mass- 
distribution. 

Industry  found  to  its  sorrow  that  quantity  output,  without  full 
regard  for  the  public’s  ability  to  buy,  to  absorb,  or  consume,  was 
wasteful  and  costly,  and  highly  unprofitable. 

In  consequence,  there  has  been  almost  a  complete  reversal  of 
managerial  policy  from  the  old  program  of  making  the  goods  first 
and  finding  a  market  for  them  afterward,  to  the  new  program  which 
calls  for  a  complete  knowledge  of  the  market  first,  and  then  producing 
the  kind,  character,  and  quantity  of  goods  that  market  wants  or 
will  absorb. 

What  the  public  wants — and  how  much  it  wants  of  any  one 
class  of  goods — is  indicated  by  the  goods  and  services  for  which  it 
spends  its  money. 

The  heaviest  competition  to-day  is  between  commodities  and  the 
industries  producing  them;  not  between  individual  firms  in  the 
same  industry. 

The  clothing  industry,  the  shoemakers,  and  the  hat  manufac¬ 
turers  consider  the  automobile  as  their  chief  competitor.  The  prono¬ 
graph  and  the  radio  compete  with  the  movies  for  your  evening  hours. 
Candy  is  battling  with  cigarettes — so  are  cigars.  The  automobile 
industry  urges  you  to  buy  the  second  car;  the  plumbers  urge  you  to 
put  in  the  second  bath.  The  building  materials  and  the  paint  indus¬ 
tries  offer  you  the  chance  to  modernize  your  home  on  the  installment 
plan.  Apartment  building  competes  with  home  building. 

All  these  examples  indicate  the  new  competition,  and  the  sharper 
struggle  for  the  consumer’s  dollar. 

The  more  far-sighted  firms  and  industries  are  studying  consumer 
purchasing  power  at  home  and  abroad,  and  tracing  it  clear  back  to  its 
prime  source;  then  determining  how  much  of  that  dollar  is  theirs, 
and  laying  plans  to  capture  it. 

In  this  new  program,  greater  attention  is  being  given  to  mer¬ 
chandising  as  an  art  and  as  a  science. 

The  art  of  merchandising  lies  in  so  preparing  and  presenting 
a  product  for  sale  that  price  becomes  secondary  in  “buyer  appeal” 
to  quality,  design,  style  or  any  of  them. 

The  science  of  merchandising  consists  in  so  thoroughly  exam¬ 
ining,  through  research,  all  the  facts  which  can  be  ascertained  in 
relation  to  grade,  quality,  design,  style,  color,  service,  etc.,  that 
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the  seller  can  be  reasonably  certain  the  buyer  will  want  and  will 
take  the  product  offered. 

In  other  words,  successful  merchandising  combines  the  produc¬ 
tion  of  an  article  of  the  broadest  market  appeal  at  the  lowest  pos¬ 
sible  cast,  and  selling  it  at  the  lowest  sales  price  consistent  with  a 
fair  profit  in  the  shortest  possible  time  possible. 

Manufacturers,  in  accepting  this  new  viewpoint,  have  found  it 
necessary  to  eliminate  waste  at  every  point  in  the  line  of  supply 
from  the  initial  source  of  raw  material  to  the  hands  of  the  ultimate 
consumer. 

That  waste  does  exist  in  industry  was  brought  out  by  the  Hoover 
Committee  in  1921,  when  it  surveyed  six  of  our  major  industries. 

The  Committee’s  definition  of  waste  is  “that  part  of  the  time, 
material  and  energy  represented  in  the  difference  between  the  best 
known  performance  on  the  one  hand  and  the  average  performance 
on  the  other.” 

In  other  words,  a  method  was  not  wasteful  unless  a  better  one 
was  known.  Then  it  was  obviously  wasteful  not  to  adopt  and  use 
the  better  one. 

On  this  basis,  waste  in  the  metal  trades  was  29  per  cent,  in 
boot  and  shoe  manufacturing  41  per  cent,  in  the  textile  industry 
49  per  cent,  in  the  building  industry  53  per  cent,  the  printing  in¬ 
dustry  58  per  cent,  and  in  the  manufacture  of  men’s  ready-made 
clothing  64  per  cent. 

The  average  was  practically  50  per  cent. 

The  Committee’s  survey  showed  that  management  itself  was 
responsible  for  50  per  cent  of  this  waste;  labor  for  25  per  cent,  and 
“outside”  causes,  i.  e.,  beyond  power  of  management  and  labor  to 
control,  25  per  cent. 

“Management,”  said  the  Committee,  “has  the  greatest  opportun¬ 
ity  and  hence  responsibility  for  eliminating  waste  in  industry.” 

Industry,  by  and  large,  accepted  the  challenge,  and  has  since 
worked  hard  to  cut  out  waste.  It  has  made  use  of  every  possible 
method  of  reducing  waste. 

In  shops,  factories,  and  stores,  supervision  has  been  improved. 
Waste  of  time  and  materials,  of  light,  power,  fuel,  water,  etc.,  has 
been  checked. 

Waste  of  scrap  has  been  collected  and  sold  instead  of  burned. 

Broken  tools  and  equipment  have  been  repaired  and  used  again. 

By-products  have  been  developed. 

Shops  and  plants  have  been  reorganized  and  machinery  rear¬ 
ranged  to  cut  out  lost  motion,  back-tracking,  and  thus  permit  more 
effective  use. 

New  methods  and  systems  of  higher  efficiency  have  been  adopted. 

Causes  for  irregular  operation,  for  shut-downs,  and  lay-offs 
have  been  studied  and  efforts  made  to  correct  them. 
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Products  have  been  simplified  and  standardized. 

Many  of  our  important  industries  have  employed  simplified  prac¬ 
tice  as  the  first  step  toward  that  standardization  of  product,  grade, 
and  quality  so  essential  in  building  a  lasting  reputation  for  reli¬ 
ability,  service,  and  satisfaction. 

The  spread  of  simplification  through  American  business  began 
in  an  organized  way  when  President  Hoover,  then  Secretary  of  Com¬ 
merce,  set  up  the  Division  of  Simplified  Practice  in  November,  1921, 
to  cooperate  with  industry  in  the  effort  to  eliminate  waste. 

Simplified  Practice  or  simplification,  as  you  may  know,  means 
the  reduction  of  variety  in  sizes,  dimensions,  and  immaterial  differ¬ 
ences  in  commonly-used  commodities. 

It  means  concentration  on  the  sizes,  types,  models  or  line  num¬ 
bers  in  most  common  demand.  Simplification  has  demonstrated  its 
usefulness  as  a  means  of  eliminating  avoidable  waste  in  production 
and  distribution,  and  thus  has  proven  its  value  in  increasing  the 
purchasing  power  of  the  dollar.  Simplification  is  now  recognized  by 
leading  economists,  educators,  executives,  and  financiers  throughout 
the  world  as  a  fundamental  of  modern  business  management  and  a 
strong  contributor  to  better  net  profits. 

One  of  the  earliest  examples  of  simplification  is  found  in  the 
work  of  the  old  “Master  Car  Builders’  Association,”  now  included 
in  the  Mechanical  Division  of  the  Americal  Railway  Association. 

In  1882  there  were  fifty-six  different  types  of  car  axles  in  use; 
to-day  there  are  six.  Similarly,  journal  boxes  were  simplified  from 
58  to  6;  couples  from  26  to  1;  and  brake  shoes  from  20  to  1. 

The  purpose  of  this  was  to  reduce  costs  of  car  construction  and 
maintenance,  and  to  improve  service  by  providing  for  interchange  of 
traffic  between  differeent  roads. 

No  one  can  question  the  great  benefit  this  has  been  to  the  ship¬ 
pers,  the  carriers,  and  the  public  in  general. 

In  the  field  of  electric  lights — types  of  lamps  for  general 
lighting  purposes  have  been  simplified  from  1,260  to  180,  and  varieties 
of  lamp  bases  from  179  to  3  common  styles.  Ninety-five  (95%)  per 
cent  of  the  demand  is  concentrated  in  three  voltages.  Lamp  prices 
have  come  down  more  than  50  per  cent  in  the  past  twelve  years. 
You  get  a  much  better  lamp  to-day  for  a  quarter  than  in  1907  for 
a  dollar  and  a  quarter.  The  savings  gained  by  the  manufacturer 
have  been  shared  with  the  public,  and  sales  have  increased  74  per 
cent  in  the  past  four  years. 

Simplification  of  variety  leads  to  standardization,  uniformity, 
greater  interchangeability,  greater  convenience,  and  greater 
customer-satisfaction;  all  of  which  spells  increased  sales,  lower 
selling  costs  per  unit,  and  better  profit  for  producer  and  distributor, 
with  better  quality  and  better  service,  and  often  lower  price  to  the 
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Application  of  the  principle  of  simplification  is  not  limited  solely 
to  mechanical  products. 

A  well-known  Northwestern  manufacturer  of  candy  simplified 
his  line  of  candy  bars  from  58  named  varieties  to  8  numbered 
varieties,  and  thus  was  enabled  to  increase  his  volume  of  bars  325 
per  cent  in  the  first  nine  months  of  the  program,  and  at  the  same 
time  reduce  his  purchasing  problems,  his  manufacturing  costs,  his 
wrapper  costs,  and  his  inventories. 

A  nationally  known  cigar  company  simplified  its  brands  from 
152  to  5,  and  now  does  more  business  on  the  5  than  it  ever  did  on 
the  152,  in  spite  of  the  great  increase  in  competition  from  cigarettes. 

Another  Northwestern  manufacturer,  whose  name  is  known  the 
world  over  for  the  high  quality  of  his  product,  believes  in  and 
practices  simplification  and  standardization.  The  results  of  his 
program  speak  for  themselves.  In  seven  short  years,  he  increased 
his  output  from  one-fourth  of  1  per  cent  of  the  total  made  in  the 
U.  S.  A.  to  one-eighth  of  that  total. 

By  simplification  and  standardization  of  products,  processes, 
methods,  machinery,  equipment,  and  raw  materials,  his  output  per 
operator  increased  81  per  cent  and  his  sales  extended  throughout 
the  world. 

Vision,  initiative,  courage,  and  a  willingness  to  be  guided  by 
facts, — these  attributes  are  the  foundation  of  success  in  these 
examples.* 

Concentration  of  manufacturing  and  selling  effort  on  men’s 
ready-to-wear  blue  serge  suits  enable  an  Eastern  manufacturer  to 
reduce  his  varieties  from  1,000  to  24,  an  elimination  of  97  6-10  per 
cent  and  reduced  his  overhead.,  per  garment  cut,  by  50  per  cent;  his 
manufacturing  cost  by  25  per  cent;  and  his  selling  cost  by  35  per 
cent.  This  same  program  made  it  possible  for  him  to  run  his  plant 
the  year  round  instead  of  only  36  weeks  per  year  as  had  been  the 
case.  His  salesmen  were  on  the  road  12  months  instead  of  4;  he 
increased  his  sales  outlet  from  150  to  1,000,  and  doubled  his  annual 
sales. 

The  great  softwood  lumber  industry  has  adopted  simplification 
and  standardization, — and  now  lumber  is  being  merchandised,  trade- 
marked  and  grade-marked'. 

This  program  of  greater  protestion  to  the  consumer  is  yielding 
dividents  of  untold  value  to  the  lumber  industry  in  the  form  of 
greater  consumer  good-will. 

Too  many  varieties,  too  many  brands,  unquestionably  cause  eco¬ 
nomic  waste. 

The  public  knows  and  understands  this,  and  is  demanding  goods 
made,  graded,  labelled,  and  sold  in  accordance  with  nationally  recog¬ 
nized  standards  and  specifications. 

Out  of  10,000  brands  of  wheat  flour,  or  4,500  of  canned  corn,  or 
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1,000  of  tea,  or  even  300  of  canned  pineapple,  how  can  any  consumer 
know  which  is  best?  We  may  assume  they  are  all  good, — but  may 
not  some  be  beter,  more  choice,  more  select?  Is  the  difference  in 
price  the  only  way  to  indicate  difference  in  quality? 

Experience  has  proven  in  thousands  of  instances  that  price  is 
not  always  a  true  measure  of  quality. 

The  recollection  of  quality  lingers  long  after  the  price  is  for¬ 
gotten. 

A  study  of  consumer  preference  in  a  middle  western  city  showed 
some  surprising  results. 

Out  of  11  brands  of  loaf  cheese,  58  per  cent  of  the  purchases 
were  on  1  brand.  The  other  10  competed  for  the  remaining  42  per 
cent  of  the  sales.  Out  of  12  brands  of  canned  soup,  90  per  cent  of  the 
sales  went  to  one  brand.  Out  of  32  brands  of  packaged  raisins,  83 
per  cent  of  the  sales  were  in  1  brand — one  3  per  cent  on  the  next 
most  popular  brand.  The  other  30  competed  for  the  remaining  13 
per  cent  of  the  sales. 

The  question  naturally  arises — how  can  simplification  benefit 
the  pharmaceutical  industry,  and  in  retail  drug  store  management. 

We  will  see  from  this  that  where  at  least  22,000  items  were 
formerly  carried,  an  average  of  about  10,000  items  are  now  carried, 
or  a  normal  range  of  from  7,000  to  13,000  items.  Typical  reductions 
are  noted  in  the  brands  of  talcum  powder  cut  from  50  .to  20  and 
soap  from  75  to  25. 

The  results  of  Simplified  Practice  in  operation  of  a  typical  retail 
drug  store,  increased  turnover  70%,  volume  of  business  43%  and 
wages — rates  100%  and  at  the  same  time  decreased  investment  14%, 
inventory  time  67%,  inventory  cost  56%  and  personnel  58%. 
Payroll  cost  dropped  from  20%  to  11%  of  sales  and  rent  decreased 
from  14%  to  7%  of  sales. 

According  to  “Advertising  &  Selling  Fortnightly”  for  January 
13,  1926,  one  department  store  carried  27  kinds  of  hot  water  bottles, 
64  kinds  of  foot  remedies,  68  kinds  of  smelling  salts,  76  kinds  of 
sponges,  100  kinds  of  tooth  brushes,  110  kinds  of  eyelash  preparations, 
120  kinds  of  cough  preparations,  204  kinds  of  sachets,  231  kinds  of 
lip  pencils,  347  kinds  of  rouge,  396  kinds  of  hair  tonics  and  dyes,  452 
kinds  of  soaps,  526  kinds  of  combs,  600  kinds  of  cold  creams,  742 
kinds  of  toilet  waters,  1200  kinds  of  perfumes  and  1300  kinds  of 
face  powders. 

Gross  business  of  chain  of  drug  stores  decreased:  Number  of 
warehouses  from  9  to  2,  78%;  number  of  depot  employees  from  270 
to  189,  30%;  cost  of  night  work  from  $5,000  to  zero;  and  loss  on 
unsold  merchandise  from  $263,000  to  100,000,  62%. 

As  an  example  of  what  simplification  has  done  for  one  concern 
we  point  to  the  experience  of  E.  L.  Patch  Co.,  manufacturing  phar¬ 
macists: 
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1.  Catalog  items,  1916 — 2,670,  1924 — 144,  95%  elimination; 

2.  Boxes,  1916 — 16  sliding,  1924 — 1  folding,  94%  elimination; 

3.  Tablet  coatings,  1916 — 3  to  6  per  size,  1924 — 1; 

4.  Tablets,  (example)  1916 — 8  sizes  quinine,  1924 — 1  size; 

5.  Formulae,  1916 — 16  cought  syrups,  1924 — 1  cough  syrup; 

6.  Bottles,  1916 — Variety  hand  made,  1924 — fewer  sizes,  better 
quality,  machine  made,  at  lower  cost. 

Simplification  of  bottle  sizes  made  purchase  of  machine  made 
bottles  giving:  1.  lower  cost,  2.  Better  quality,  3.  Better  uniformity, 
allowing  use  of  bottling  machinery  automatically  eliminating;  1. 
Cracked  bottles,  2.  Dripping,  3.  Necessity  of  washing  bottles  after 
filling.  Thus  increasing  production  in  bottling  department  four  (4) 
times. 

Business  increased  approximately  400%  ;  lower  prices  and  larger 
profits;  better  pay  for  employees — steady  work;  four  times  original 
volume  of  business  handled  in  less  space;  cost  of  boxes  cut  85%; 
installation  of  machinery,  increasing  production  in  bottling  depart¬ 
ment  4  times;  and  tablet  stamping  machines  operated  continuously 
without  change  of  dies. 

In  this  connection  you  will  be  interested  to  know  that  a  very 
active  Simplified  Practice  Committee  was  appointed  sometime  ago, 
consisting  of  a  representative  from  each  of  the  National  Drug  and 
Pharmaceutical  Associations,  the  American  Hospital  Association,  the 
Association  of  Dairy,  Food  &  Drug  Officials  of  the  U.  S.  and  the 
Glass  Container  Association,  with  view  of  working  out  a  simplified 
practice  recommendation  for  glass  containers  used  by  the  drug  and 
pharmaceutical  industries.  Mr.  Philip  I  Heuisler,  President  of 
Emerson  Drug  Co.  and  the  Maryland  Glass  Corporation  of  Baltimore 
is  Chairman  of  this  important  committee  and  Mr.  A.  L.  Sullivan, 
State  Food  and  Drug  Commissioner  of  Maryland  is  also  a  member 
of  that  Committee. 

A  variety  survey  will  shortly  be  made  among  the  glass  container 
manufacturers  to  ascertain  the  production  figures  on  the  various 
types,  sizes,  capacities,  shapes,  etc.,  which  will  be  used  as  a  basis 
for  the  development  of  a  recommended  list  of  standards.  The  survey 
was  held  up  temporarily  until  a  survey  on  beverage  bottles  had  been 
completed.  It  is  expected  that  the  work  of  this  committee  and  the 
final  recommendations  which  may  be  adopted  will  be  far-reaching 
and  of  inestimable  value  to  both  the  glass  industry  and  the  drug 
trade. 

In  our  contacts  with  over  300  commodity  lines,  we  have  found  it 
generally  to  be  true  that  80  per  cent  of  the  year’s  business  is  done 
in  20  per  cent  of  the  varieties  in  which  the  commodity  is  offered  to 
the  trade.  It  is  the  remaining  80  per  cent  of  variety,  which  produces 
but  20  per  cent  of  the  year’s  business,  that  is  the  cause  of  excessive 
inventory,  slow  turnover,  waste,  and  decreased  profits. 
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Simplification  as  already  stated  is  concentration  on  the  varieties 
in  most  common  demand.  Their  popularity  is  usually  evidence  that 
their  quality  is  right, — ^their  price  is  fair, — and  that  they  give  service, 
value,  and  satisfaction  to  their  purchasers. 

To  date  we  have  helped  over  120  industries  to  simplify  and 
standardize  their  proudcts. 

The  lines  include  hardware  and  mill  supplies,  plumbing  supplies, 
building  materials,  hospital  and  institutional  supplies:  items  for 
homes,  hotels  and  schools, — textile  products, — automotive  accessories, 
dairy  supplies,  commercial  forms  and  documents,  bank  checks  and 
so  on. 

That  industry  finds  benefit  in  these  programs  in  proven  by  the 
high  percentage  of  adherence  or  conformance  accorded  the  Simplified 
Practice  Recommendations  and  Commercial  Standards  applying 
to  the  various  products. 

The  Standing  Committee  concerned  with  each  project  makes  an 
annual  review  as  to  the  percentage  of  output  made  to  the  standards 
and  specifications. 

In  this  way,  it  is  possible  to  tell  whether  or  not  the  standard  is 
satisfactory  to  the  consumer.  If  it  ig  not,  the  adherence  decreases 
or  diminishes. 

Our  records  show  as  follows: 

In  1925  average  adherence  in  2  fields  67.55 

In  1926  average  adherence  in  11  fields  75.51 

In  1927  average  adherence  in  20  fields  83.22 

In  1928  average  adherence  in  24  fields  87.02 

Savings  from  simplification  and  standardization,  as  reported  to 
us  by  leaders  in  the  industries  concerned,  are  now  well  over  $300,000, 
000.00  a  year. 

A  few  examples  are: 


Varieties 

Reduced 

Estimated 

From 

To 

Annual  Savii 

Hack  Saw  Blades  . 

160 

38 

$  195,000 

Plow  Bolts  . 

1500 

840 

200,000 

Steel  Lockers  . 

65 

23 

265,000 

Die  Head  Chasers  . 

100% 

25% 

500,000 

Metal  Lath  . 

125 

29 

500,000 

Paving  Brick  . 

66 

5 

1,000,000 

Sheet  Steel  . 

1819 

261 

2,400,000 

Reinforcing  Bars  . 

32 

11 

4,500,000 

Boxboard  Thicknesses 

244 

60 

5,000,000 

Warehouse  Forms  . 

(Thousands) 

15 

5,000,000 

Range  Boilers  . 

130 

13 

5,500,000 

Inquiry,  Invoice  and 

Purchase  Order  Forms 

(Thousands) 

3 

15,000,000 

Lumber  (Yard  Sizes).... 

100% 

40% 

200,000,000 
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It  will  therefore  be  seen  that  the  co-operation  of  the  Department 
of  Commerce  has  contributed  directly  to  the  elimination  of  waste  in 
production  and  distribution  through  its  work  along  lines  of  simplifi¬ 
cation  and  standardization.  At  the  same  time  however,  there  have 
been  other  notable  accomplishments  in  the  field  of  distribution. 
During  the  past  few  years  there  has  been  a  strong  tendency  toward 
the  establishment  of  organizations  for  economic  investigation  in  this 
direction  supported  by  the  trades  themselves.  Important  among  these 
are  the  research  bureaus  of  the  National  Wholesale  Druggists’ 
Association. 


Here  is  an  analysis  of  sales  of  toilet  goods  for  instance,  as 
reported  by  a  retail  druggist  to  the  Druggists  Research  Bureau. 


Analysis  of  sales  of  toilet  goods* 

Consistent 

Slow 

All 

Sellers 

Sellers 

Sales 

Number  brands,  varieties,  sizes  . 

..  159 

275 

434 

Number  of  sales  . 

..  4156 

1436 

5592 

Average  amount  of  sale  . 

34c 

37c 

35c 

Stock  turnover  . 

10.2 

2.6 

5.4 

Gross  margin  . 

34% 

40% 

35% 

Proportion  of  stock  on  hand  . 

37% 

63% 

Proportion  of  sales  . . 

74% 

26% 

*Hair,  Shaving,  Dental,  Facial,  Hand  and  General,  as  reported 
by  a  retail  druggist  to  the  Druggists  Research  Bureau,  51  Maiden 
Lane,  New  York,  N.  Y. 

Another  interesting  analysis  made  by  the  Druggists  Research 
Bureau  is  that  showing  profits  on  toilet  goods: 

PROFITS  ON  TOILET  GOODS 


Consistent  Slow 


Sellers  Sellers 

Sales  .  $1394  $528 

Profits  (net)  .  $  157  $  64 

Per  cent  profit  on  sales  .  11.3  12.1 

Average  amount  of  investment  in  merchandise .  $  163  $241 

Annual  rate  of  profit  on  merchandise  investment....  96%  27% 


In  addition  to  the  work  of  the  various  Research  Bureaus,  the 
trades  have  given  direct  and  indirect  support  to  the  establishment 
and  maintenance  of  the  Harvard,  Northwestern,  Stanford,  and  other 
schools  of  business  administration  and  their  research  bureaus.  Fur¬ 
thermore,  there  has  been  a  notable  increase  in  employment  by  individ¬ 
ual  distribution  concerns  of  their  own  economic  experts  to  revise  their 
methods  and  direct  their  work  toward  eliminating  wasteful  practices. 

The  growth  of  chain  stores,  mail-order  houses,  and  other  similar 
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agencies  has  had  a  tendency  toward  promoting  higher  efficiency 
among  the  individual  wholesalers  and  retailers  by  stimulating  them 
to  adopt  the  most  practical  and  efficient  methods  of  these  competing 
agencies. 

In  recognition  of  the  tremendous  problems  and  difficulties  in¬ 
volved  in  domestic  distribution,  the  Department  of  Commerce  has 
given  active  support  and  co-operation  to  the  trades  by  the  develop¬ 
ment  of  the  Division  of  Domestic  Commerce.  Its  aid  has  been  ex¬ 
pressed  through  investigations  which  could  not  be  easily  carried  on 
by  the  trades  themselves,  and  has  included  analysis  of  the  markets 
for  certain  commodities,  the  movements  of  perishables  and  the  carry¬ 
ing  on  of  regional  and  local  commercial  surveys. 

You  will  be  interested  in  the  fact  that  a  committee  of  the  St. 
Louis  drug  trade  has  made  overtures  to  our  Bureau  of  Foreign 
and  Domestic  Commerce  looking  to  a  distribution  cost  survey  of  the 
drug  trade  in  that  city.  The  committee  includes  the  Presidents  of 
the  local  retail  druggists’  association  and  the  St.  Louis  College  of 
Pharmacy,  as  well  as  representatives  of  manufacturing  chemists  and 
wholesale  and  retail  drug  firms. 

If  this  survey  should  be  decided  upon,  a  cost  analysis  would  be 
undertaken  in  St.  Louis  which  might  be  expected  to  have  as  great 
significance  for  the  drug  industry  in  general,  as  the  distribution  costs 
study  in  connection  with  the  recent  Louisville  grocery  survey  has 
for  food  distributors. 

Now  in  closing,  we  would  not  have  you  think  of  simplification 
and  standardization  as  “cures”  for  all  the  ailments  of  industry. 

There  are  many  other  ways  to  reduce  waste ;  thus  cutting  costs 
and  making  a  better  profit.  Each  manufacturer  and  each  industry 
has  to  analyze  its  situation,  find  out  its  real  or  major  problems,  and 
concentrate  on  their  solution. 

In  so  doing,  it  is  well  to  begin  with  the  sales  problems  and — 

1.  Analyze  sales  for  profit  sources. 

2.  Simplify  lines,  accounts,  areas. 

3.  Price  goods  fairly,  and  stick  to  your  prices. 

4.  Improve  quality  of  product,  and  of  service. 

5.  Improve  product  appearance;  add  style  or  art. 

6.  Get  customers  to  buy  more  regularly. 

7.  Get  dealers  to  order  well  in  advance. 

8.  Analyze  markets. 

9.  Develop  new  products. 

10.  Develop  new  uses. 

11.  Advertise  intelligently. 

12.  Improve  selling  ability. 

This  approach  usually  leads  to  greater  volumes,  lower  selling 
cost,  and  better  profit. 

The  production  problem  comes  next.  Here  it  is  often  possible  to — 
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1.  Simplify  products,  equipment,  supplies. 

2.  Manufacture  for  stock. 

3.  Install  modern  cost-reducing  machinery. 

4.  Install  modern  material  handling  equipment. 

5.  Reduce  power  costs. 

6.  Regularize  maintenance  work. 

7.  Reduce  accident  and  illness  hazards. 

8.  Improve  illumination,  ventilation,  sanitation. 

9.  Use  incentive  plans  for  employee  co-operation. 

10.  Apply  research  to  processes. 

11.  Redesign  products  for  lower  cost. 

12.  Eliminate  waste. 

This  program  results  in  greater  output,  lower  manufacturing 
cost,  and  better  profit. 

The  third  avenue  to  better  profits  is  through  the  “overhead.” 

In  this  phase  of  business  there  is  usually  plenty  of  opportunity 

to — 

1.  Simplify  stocks,  raw,  finished,  auxiliary. 

2.  Control  purchases,  buy  scientifically. 

3.  Simplify  routine;  forms,  methods,  systems. 

4.  Increase  inventory  turnover. 

5.  Increase  accounts  receivable  turnover. 

6.  Increase  capital  turnover. 

7.  Decrease  personnel  turnover. 

8.  Decrease  customer  turnover. 

The  greatest  needs  of  business  today,  are,  we  believe  more  open- 
mindenness  among  managers  and  executives,  and  greater  willingness 
to  study  their  customers’  problems  as  well  as  their  own. 

We  must  abandon  the  old  philosophy  that  profit  is  the  difference 
between  selling  price  and  cost.  Profit  today  is  represented  by  the 
difference  between  new  equipment  and  obsolete,  better  methods  and 
out-of-date  ones,  new  ideas  and  old  ones.  Today  facts  and  figures 
are  replacing  “hunch”  and  guess-work  and  science  is  replacing  “rule- 
of-thumb.” 

The  keys  to  better  net  profits  in  industry  are  therefore — 

Co-operation, 

Simplification, 

Standardization. 

Waste  Elimination, 

Concentration. 


I  thank  you. 
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Dr.  Swain  ;  Mr.  President,  I  think  you  all  have  been  greatly 
entertained  and  greatly  instructed  by  the  talk  Mr.  Braithwaite  has 
given  us.  It  has  given  a  closer  insight  into  certain  phases  of  Gov¬ 
ernmental  work.  For  one,  I  have  thoroughly  enjoyed  it,  and  I  would 
like  to  move  a  rising  vote  of  thanks  to  Mr.  Braithwaite  for  pre¬ 
senting  the  subject  in  such  an  interesting  and  instructive  manner. 

(Motion  duly  seconded  and  carried). 

Mr.  Braithwaite:  Ladies  and  gentlemen,  I  thank  you  very 
much.  It  has  been  a  great  pleasure  to  meet  you. 

President  Allen:  The  next  is  the  Report  of  the  Board  of 
Pharmacy. 

(Report  of  Board  of  Pharmacy  read  by  Mr.  Lloyd  N.  Richard¬ 
son). 


ANNUAL  REPORT  OF  THE  MARYLAND  BOARD  OF 

PHARMACY 

1928  -  1929 

In  accordance  with  the  provisions  of  the  law  governing  the 
activities  of  the  Maryland  Board  of  Pharmacy  as  set  forth  in  Sec¬ 
tion  231  of  Article  43  of  the  Annotated  Code,  this  report  for  the 
year  ending  June  30,  1929,  is  respectfully  submitted,  being  the 
twenty-sixth  annual  report  to  the  Governor  of  Maryland  and  the 
sixteenth  annual  report  to  the  Maryland  Pharmaceutical  Association. 

Personnel 

The  Maryland  Board  of  Pharmacy,  as  now  constituted,  is  as 
follows : 

J.  Fuller  Frames,  President; 

Robert  L.  Swain,  Secret  ary -Treasurer; 

George  A.  Bunting, 

William  G.  .Powell, 

Lloyd  N.  Richardson. 

Mr.  Bunting’s  term  of  office  expired  on  May  1,  1929.  Mr.  Bunting 
was  originally  appointed  in  1922  as  the  successor  to  Mr.  Samuel  Y. 
Harris,  who  resigned  to  enter  other  governmental  activities.  Mr. 
Bunting  was  reappointed  in  May,  1929,  to  serve  five  years.  This 
action  on  the  part  of  the  Governor  is  most  gratifying,  as  it  assures 
to  the  Board  and  to  the  pharmaceutical  profession  throughout  the 
State  a  continuation  of  his  services.  By  training  and  experience 
Mr.  Bunting  is  eminently  qualified  for  work  of  this  character.  His 
knowledge  of  Pharmacy  embraces  not  only  the  retail  field,  but  also 
those  of  manufacturing  and  distribution.  It  is  with  the  greatest 
pleasure  that  his  colleagues  give  voice  to  their  appreciation  of  his 
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services  and  to  the  conscientious  manner  in  which  he  has  devoted 
himself  to  the  work. 

General  Activities 

It  was  necessary  to  hold  several  meetings  during  the  year  in 
addition  to  those  held  for  the  purpose  of  conducting  examinations. 
On  these  occasions  regular  and  special  matters  came  up  for  discus¬ 
sion.  It  is  to  be  noted  that  the  work  of  the  Board  is  ever  increasing 
and  that  a  greater  amount  of  attention  and  effort  are  called  for  from 
the  members.  The  secretary’s  office  is  daily  confronted  with  an 
almost  endless  detail  of  correspondence,  application  for  reciprocal 
registration  and  special  problems,  in  addition  to  the  cooperative 
work  with  the  boards  of  other  states  and  the  general  office  of  the 
National  Association  of  Boards  of  Pharmacy.  However,  the  office 
of  the  secretary  is  operated  on  a  very  satisfactory  basis  and  in  such 
a  manner  as  to  meet  most  effectively  the  many  demands  made  upon  it. 

The  Board  was  represented  at  the  annual  convention  of  the  Na¬ 
tional  Association  of  Boards  of  Pharmacy,  held  at  Portland,  Maine, 
by  George  A.  Bunting  and  Robert  L.  Swain.  This  meeting  was  a 
most  interesting  one.  Several  important  subjects  came  up  for  dis¬ 
cussion  from  which  some  far-reaching  activities  are  certain  to  come. 
As  a  result  of  a  paper  submitted  by  Mr.  Swain,  entitled,  “Educa¬ 
tional  Progress  and  Board  of  Pharmacy  Members,”  the  foundation 
was  laid  for  an  extension  education  department  in  this  organization. 
Mr.  Swain  gave  a  brief  review  of  the  developments  in  the  sciences 
underlying  pharmacy  and  stressed  the  importance  of  some  means 
being  provided  whereby  members  of  the  examining  boards  might  be 
kept  in  touch  with  the  progress  being  made.  At  this  meeting  Lloyd 
N.  Richardson,  of  Bel  Air,  was  reelected  a  vice-president  of  the 
National  Association  of  Boards  of  Pharmacy  and  placed  in  charge 
of  District  No.  2,  comprising  Maryland,  District  of  Columbia,  Dela¬ 
ware,  Pennsylvania,  New  Jersey  and  New  York.  The  committee 
in  charge  represented  by  the  Boards  and  Colleges  received  special 
commendation  for  the  great  success  which  has  crowned  this  work 
during  the  previous  year  and  for  the  constructive  results  Avhich 
had  followed  the  joint  conference  of  boards  and  colleges  of  phar¬ 
macy  held  in  Baltimore  in  March,  1928.  The  standard  set  by  this 
conference  in  the  scope  and  quality  of  the  work  done  has  probably 
not  been  equalled  in  any  other  effort  of  similar  character. 

The  Board  was  represented  at  the  meeting  of  the  National  Drug 
Trade  Conference,  held  in  Washington  in  December,  by  Robert  L. 
Swain.  As  the  name  indicates,  this  conference  embraces  all  drug 
interests  and  meets  in  annual  session  to  discuss  broadly  the  ques¬ 
tions  and  tendencies  of  the  day.  Of  special  interest  was  the  work 
undertaken  by  Professor  Rudd  of  the  College  of  Pharmacy  of  the 
Medical  College  of  Virginia  dealing  with  the  need  for  more  adequate 
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development  of  pharmaceutical  practice  and  the  need  for  a  closer 
and  more  intelligent  correlation  of  these  with  the  broad  problem  of 
community  life.  Another  interesting  subject  was  that  of  poisons.  A 
most  comprehensive  study  was  presented  by  Dr.  James  H.  Beal,  in 
which  the  legal  aspects  of  poisons  were  ably  discussed.  Dr.  Beal 
presented  several  typewritten  pages  of  definitions  of  poisons,  col¬ 
lected  from  state  laws,  text  writers  and  opinions  of  the  courts,  and 
in  no  instance  was  there  a  complete  identity  in  the  principle  main¬ 
tained.  Dr.  Beal  suggested  that  there  be  a  table  of  poisons  included 
in  the  next  revision  of  the  Pharmacopoeia  and  that  the  poison  laws 
of  the  several  states  be  confined  to  regulating  the  sale  of  the  sub¬ 
stances  therein  enumerated.  This  would  obviate  the  difficulties  of 
attempting  a  legal  definition  of  poisons,  and  would  make  for  uni¬ 
formity  in  this  important  matter. 

Of  special  interest  was  the  joint  Conference  of  Boards  and  Col¬ 
leges  of  Pharmacy  of  District  Number  Two,  held  at  Atlantic  City 
on  March  11  and  12.  This  conference  brought  together  the  mem¬ 
bers  of  the  examining  boards  and  pharmaceutical  educators  from 
this  eastern  section,  and  the  entire  time  was  spent  in  study  and 
discussion  of  the  problems  confronting  those  engaged  in  the  regis¬ 
tration  and  education  of  pharmacists.  This  conference  was  pre¬ 
sided  over  by  Mr.  Lloyd  N.  Richardson,  of  the  Maryland  Board  of 
Pharmacy,  and  Dr.  J.  W.  Sturmer,  of  the  Philadelphia  College  of 
Pharmacy  and  Science.  L.  N.  Richardson  presented  a  paper  on 
“Mathematics  Applied  to  Practical  Pharmacy”  in  which  he  dealt 
with  the  many  operations  of  the  drug  store  in  which  a  knowledge 
of  certain  arithmetical  calculations  is  required.  Dr.  A.  G.  DuMez, 
of  the  College  of  Pharmacy  of  the  University  of  Maryland,  gave  a 
concise  statement  regarding  the  teaching  of  organic  chemistry  and 
of  the  increased  importance  of  this  subject  in  medicine  and  phar¬ 
macy.  This  was  emphasized  by  a  study  of  the  organic  substances 
recognized  in  each  succeeding  issue  of  the  Pharmacopoeia  and  of  the 
outstanding  position  which  it  occupies  in  medicine  and  the  chemical 
industry.  Dr.  John  C.  Krantz,  Jr.,  lecturer  on  pharmacy  in  the 
School  of  Nursing  at  the  Johns  Hopkins  Medical  School,  spoke  on  the 
“More  Recent  Research  Developments  in  Pharmacy,”  in  which  the 
discoveries  of  the  past  few  years  were  evaluated  and  appraised 
from  the  pharmaceutical  standpoint. 

The  Board  maintained  throughout  the  year  the  closest  contact 
with  the  State  Department  of  Health  through  the  Bureau  of  Food 
and  Drugs.  The  functions  and  activities  of  the  Board  are  closely 
interrelated  with  those  of  this  bureau  and  the  relationship  which  has 
existed  between  these  two  branches  of  the  government  has  been  most 
cordial  and  helpful. 

Examination  and  Education 

■  The  subjects  covered  in  the  examinations  have  consisted  of  Theo¬ 
retical  Pharmacy,  Chemistry,  Materia  Medica,  Chemical  and  Phar- 
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maceutical  Mathematics  and  Practical  Pharmacy.  It  has  not  been 
thought  wise  to  add  to  this  list  of  subjects,  notwithstanding  the  fact 
that  subjects  other  than  these  are  embraced  in  the  curriculum  of  the 
colleges  of  pharmacy.  The  Board  most  heartily,  endorses  the  general 
educational  and  cultural  subjects  which  have  been  introduced  into 
our  modern  system  of  Pharmaceutical  education.  It  sees  in  the  con¬ 
ception  underlying  such  subjects  an  earnest  effort  on  the  part  of  the 
colleges  to  properly  equip  their  graduates  not  only  for  the  practice 
of  pharmacy,  but  for  the  general  activities  of  life.  Viewed  from 
this  standpoint,  the  general  educational  subjects  beco:  le  of  the  very 
greatest  significance;  second  only  in  importance  to  the  scientific  and 
technical  subjects  which  are  essential  to  the  course  of  instruction. 

While  the  subjects  embraced  in  the  examinations  have  not  been 
added  to,  the  attitude  of  the  examining  boards  to  these  subjects  has 
undergone  a  marked  change.  The  joint  conferences  of  boards  and 
colleges,  heretofore  discussed,  have  given  careful  study  to  this  mat¬ 
ter.  At  the  conference  held  in  Atlantic  City  in  March,  a  resolution 
was  adopted  approving  the  principle  of  preparing  examinations  in 
chemistry  from  the  standpoint  of  prevailing  theories  and  in  keeping 
with  the  present  status  of  the  science.  Also  it  was  by  all  agreed  that 
the  examinations  in  chemistry  should  be  equally  balanced  between 
organic  and  inorganic  chemistry,  as  by  such  a  distribution  of  the 
questions  the  applicant’s  knowledge  of  the  subject  could  be  shown  in 
the  broadest  manner. 

A  similar  situation  exists  in  Materia  Medica.  It  is  quite  obvious 
that  modern  Materia  Medica  is  far  removed  from  that  in  vogue 
some  years  ago.  Botanical  drugs,  their  physical  characteristics  and 
other  peculiar  distinctions,  have  ceased  to  be  nearly  as  important 
as  before.  These  substances  are  being  replaced  by  an  ever  increas¬ 
ing  number  of  synthetic  drugs,  glandular  products  and  other  prep¬ 
arations  representing  physiological  processes.  In  the  minds  of  many 
this  subject  has  not  received  the  close  attention  which  it  deserves 
from  either  the  colleges  or  the  examining  boards.  The  schools  in 
most  instances  are  still  approaching  this  subject  from  the  viewpoint 
of  conditions  almost  extinct  and  have  not  modernized  their  teach¬ 
ing  in  accord  with  the  well  marked  trends  in  pharmacology  and 
applied  therapeutics.  The  boards  have  also  been  almost  entirely  un¬ 
mindful  of  the  changes  which  have  come  about.  In  order  to  meet 
this  situation  and  to  make  possible  for  the  teaching  of  Materia 
Medica  to  reflect  the  conceptions  underlying  modern  medicine,  a  joint 
committee,  representative  of  the  leading  pharmaceutical  educators 
and  practicing  pharmacists,  was  appointed  to  give  this  subject  a 
thorough  study.  It  is  quite  likely  that  a  report  covering  this  activity 
will  be  submitted  to  the  1930  joint  conference  of  boards  and  colleges 
to  be  held  in  Washington. 

Special  study  is  also  being  made  of  the  scope  and  characater  of 
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the  examinations  in  practical  pharmacy.  A  number  of  State  Boards 
are  experimenting  with  this  most  important  feature  of  the  examina¬ 
tion  so  that  improvement  may  be  made  in  this  purely  practical 
subject.  The  purpose  of  this  examination  is,  of  course,  to  ascertain 
the  applicant’s  proficiency  in  the  manipulations  and  technic  of  the 
dispensing  counter.  This  examination  is  of  special  interest  and  im¬ 
portance,  as  it  is  in  the  ability  of  the  applicant  to  translate  his  class 
room  instruction  into  practical  operation  that  establishes  finally  the 
value  of  the  training  which  he  had  had.  Practical  examinations 
should  receive  more  careful  and  detailed  attention,  and  it  is  to  this 
end  that  the  studies  of  the  boards  are  being  directed. 

It  will  be  recalled  that  the  last  annual  report  of  this  Board 
called  attention  to  certain  changes  which  were  under  consideration 
to  more  adequately  control  the  matter  of  practical  retail  drug  store 
experience.  This  matter  was  presented  to  the  Maryland  Pharma¬ 
ceutical  Association,  and  a  resolution  was  adopted  by  that  body 
endorsing  the  plans  as  outlined  by  the  Board.  During  the  past  year 
this  matter  was  discussed  with  the  Executive  Committee  and  the 
Committee  on  Legislation  of  the  Association.  After  a  more  careful 
deliberation  of  the  various  points  involved,  it  was  thought  unwise 
to  attempt  any  legislative  changes. 

The  Board,  however,  has  carried  its  studies  still  further  and 
has  adopted  a  plan  which  is  thought  will  be  successful  in  making 
effective  the  requirements  of  the  law  regarding  practical  experience. 
Under  the  law,  four  years  of  practical  experience  are  required,  from 
which  two  years  may  be  deducted  for  college  of  pharmacy  attendance. 
Stated  in  another  way,  two  years  of  experience  must  be  shown  either 
before  entering  the  college  of  pharmacy  or  after  graduation,  as  the 
experience  received  while  attending  college  has  been  recognized  in 
accounting  for  the  four  years  legally  required.  The  practical  diffi¬ 
culty  has  been  in  checking  up  the  affidavits  and  statements  sub¬ 
mitted  to  the  Board.  As  stated  in  previous  reports,  the  Board  has 
been  awake  to  the  fact  that  many  fraudulent  and  untrue  affidavits 
have  been  submitted  by  applicants,  but,  because  of  the  great  amount 
of  investigation  required,  no  success  has  been  met  with  in  going 
behind  these  statements  in  an  effort  to  substantiate  the  charges 
and  rumors  which  have  come  to  the  attention  of  the  Board.  In  order 
to  obviate  this  difficulty  the  Board  has  adopted  a  form  designated 
as  “Preliminary  Education  and  Practical  Experience  Certificate,” 
This  certificate  must  be  filled  in  by  the  applicant  at  or  before  his 
matriculation  in  the  College  of  Pharmlacy  setting  forth  his  high 
school  training  and  the  time  and  duration  of  his  drug  store  experi¬ 
ence.  This  information  would  be  in  possession  of  the  Board  at  least 
three  years  prior  to  the  applicant’s  graduation,  and  this  would  be 
ample  time  in  which  to  verify  the  statements  made.  It  would  also 
tend  to  simplify  the  practice  now  followed,  as  the  question  regarding 
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the  credit  allowed  for  experience  while  attending  school  would  no 
longer  arise,  as  all  of  the  qualifications  of  the  applicant,  other  than 
college  of  pharmacy  graduation,  would  have  been  submitted  prior  to 
college  attendance.  Under  such  a  procedure  the  likelihood  of  col¬ 
lusion  and  fraud  would  be  vastly  diminished.  A  very  worthwhile 
result,  other  than  those  just  discussed,  would  come  from  the  famili¬ 
arity  with  the  applicant’s  general  fitness  which  the  Board  would 
thus  possess.  It  would  afford  an  opportunity  for  a  more  compre 
hensive  conception  of  the  work  and  functions  of  the  Board,  and 
would  furnish  the  Board  with  much  data  upon  which  to  base  its 
plans  and  conclusions.  It  is  the  Board’s  intention  to  put  this  plan 
into  effect  by  the  beginning  of  the  school  year. 


Reciprocity 


Applications  for  reciprocal  registration  have  been  given  more 
careful  scrutiny  than  heretofore  In  addition  to  the  information  affor¬ 
ded  by  the  official  blank  furnished  by  the  National  Association  of  Boar¬ 
ds  of  Pharmacy,  the  Board  has  adopted  the  plan  of  requiring  the  Col¬ 
lege  of  Pharmacy  from  which  the  applicant  claims  graduation  to 
submit  a  sworn  statement  establishing  this  fact.  This  plan  has  been 
well  worthwhile,  and  at  least  two  applications  have  been  denied 
because  the  applicants’  statements  regarding  pharmaceutical  edu¬ 
cation  have  been  found  to  be  false.  It  is  likely  that  this  idea  will 
be  extended,  and  that  applicants  for  reciprocal  registration  will  be 
required  to  furnish  affidavits  covering  practical  experience  prior  to 
original  registration.  This  would  place  such  applicants  on  the  same 
basis  as  those  registered  in  this  State  by  examinaation. 

In  one  instance  reciprocal  registration  was  requested  on  a  cer¬ 
tificate  of  registration  purported  to  have  been  issued  by  another 
state  and  a  diploma  from  a  nationally  known  college  of  pharmacy. 
Both  the  certificate  of  registration  and  college  diploma  were  found 
to  be  forgeries.  Needless  to  say,  registration  in  this  case  was 
denied. 

In  submitting  this  report,  the  Maryland  Board  of  Pharmacy 
feels  itself  justified  in  presenting  a  somewhat  detailed  statement 
of  its  activities  so  that  the  Governor  of  Maryland  and  the  Maryland 
Pharmaceutical  Association  may  be  fully  informed  as  to  the  scope 
of  the  work  done  and  of  the  manner  in  which  the  Board  has  met  its 
responsibilities  as  prescribed  by  the  laws  of  the  State. 


Record  of  Examinations  Held 


October  3-4,  1928 
Registered  Pharmacists : 


Applicants 


31 


Passed 

10 


Withheld 

8 


Failed 

13 
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Registered  Assictant  Pharmacists: 


Applicants  Passed  Withheld 

30  21  0 

June  4-5-6,  1929 
Registered  Pharmacists : 

Applicants  Passed  Withheld 

93  46  26 

Registered  Assistant  Pharmacists: 

Applicants  Passed  Withheld 

89  61  0 


Failed 

9 


Failed 

21 


Failed 

28 


Total  Number  Examined  asa  Registered  Pharmacists: 

Applicants  Passed  Withheld  Failed 

124  56  34  34 

Total  Number  Examined  as  Registered  Assistant  Pharmacists: 
Applicants  Passed  Withheld  Failed 

119  82  0  37 

Total  Number  Granted  Registration  by  Reciprocity:  19 


Total  Number  Duplicate  Certificates  Issued:  3 

Total  Number  Certifications  Made  for  Reciprocity:  13 


REGISTERED  BY  RECIPROCITY 


Stafford,  Earle  A . 3093 

Wetchler,  Solomon  . 3193 

Pettit,  Bernard  A . 3194 

Martin,  George  L . 3195 

Harper,  William  S . 3199 

Potocki,  Peter  Paul  . 3200 

Hershner,  John  Franklin . 3239 

Cauffman,  Edwin  C . 3240 

Shepherd,  Edward  C . 3244 

Crofton,  Wilbur  E . 3245 

Merritt,  J.  Webster . 3246 

Hardy,  Henry  Clay . 3247 

Waters,  Joseph  Thomas . 3248 

Eldridge,  Warren  P . 3250 

Buckholder,  Ralph  E . 3251 

Fitez,  George  Rolland . 3252 

Hoffman,  Harry  Lewis . 3253 

Lichtenstein,  Ivan  1 . 3254 

Gunby,  Martin  Powell  . 3255. 


..June  30,  1928 . Georgia 

Aug.  17,  1928 . New  Jersey 

..Aug.  17,  1928. .Dist  of  Columbia 

..Aug.  17,  1928 . West  Virginia 

.i  Oct.  26,  1928.. ..West  Virginia 

..  Nov.  2,  1928 . Delaware 

..Dec.  10,  1928 . Delaware 

..Jan,  11,  1929 . Pennsylvania 

.,  Feb.  21,  1929 . West  Virginia 

..  Feb.  21,  1929 . West  Virginia 

..  March  26,  1929 . Florida 

..  March  26,  1929 . Dist.of  Col. 

..  March  26,  1929.,.,South  Carolina 

..  April  22,  1929 . Maine 

..  April  22,  1929  . Georgia 

April  22,  1929.. ..West  Virginia 

..April  22,  1929 . New  Jersey 

..June  18,  1929 . Pennsylvania 

.June  18,  1929 . Virginia 
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ANNUAL  REPORT  OF  THE  TREASURER  OF  THE  MARYLAND 
BOARD  OF  PHARMACY  FOR  THE  FISCAL  YEAR 
ENDING  APRIL  30,  1929 

Receipts 


May  1,  1928,  Cash  Balance  .  $  344.39 

May,  1928,  Examination  Fees  . $1,750.00 

October,  1928,  Examination  Fees  .  765.00 

Sundry  Receipts  .  290.65 

Examination  Fees  Subject  to  Refund .  30.00 


Disbursements 

Salaries  . . . .  $ 

Hotel  and  Traveling  Expenses  . 

Engrossing  . 

Sundry  Examination  Expenses  . 

(Drugs,  Janitor  Services,  Advertising,  Etc.) 

Expenses  Secretary’s  Office  . ; . 

(Clerical,  Postage,  Supplies,  Etc.) 

Publication  of  Pharmacy  Laws  and  Official 

Registration  Lists  . 

N.  A.  B.  P.  Dues  (1929)  . 

Examination  Fee  Refund  (Oscar  Margulies)  . 

Miscellaneous.  Board  Expenses  . 


$3,180.04 


450.00 

550.85 

128.00 

124.40 

694.26 


300.00 

25.00 

10.00 

147.29 


$2,429.80 

Cash  Balance  May  1,  1929  .  750.24 


Respectfully  submitted. 


$3,180.04 


Robert  L.  Swain,  Treasurer. 


Mr.  Richardson:  You  will  notice  that  the  Board  has  made 
no  report  of  examinations  which  were  just  conducted  on  the  4th, 
5th  and  6th  of  June,  owing  to  circumstances  over  which  we  had 
no  control.  A  full  report  of  these  will  be  given  out  July  15th. 
(Applause) . 

President  Allen:  We  have  just  heard  the  report  of  the  Board 
of  Pharmacy.  I  think  you  will  bear  me  out,  if  you  recall  my  address 
yesterday,  in  what  I  said  in  regard  to  the  work  of  the  Board  of 
Pharmacy.  What  is  your  pleasure  with  regard  to  this  report? 

Mr.  Strasburger:  I  move  the  report  be  accepted. 

Mr.  Colborn:  I  second  the  motion. 

(Motion  put  to  vote  and  carried.) 


156 


The  MARYLAND  PHARMACIST 


President  Allen  :  The  next  is  the  Report  of  the  Committee 
on  the  School  of  Pharmacy.  (Applause). 

Mr.  R.  E.  L.  Williamson:  Mr.  President,  ladies  and  gentle¬ 
men.  The  Committee  on  School  of  Pharmacy  herewith  submits  the 
following  report:  (Reading). 

Mr.  President,  ladies  and  gentlemen,  the  Committee  on  School  of 
Pharmacy  herewith  submits  the  following  report: 

Because  of  the  tremendous  strides  that  have  been  made  on  the 
commercial  side  of  pharmacy  and  the  retail  drug  business,  there 
should  be  greatly  increased  efforts  to  advance  and  improve  the  pro¬ 
fessional  side — the  strides  of  the  professional  side  should  be  as 
long  and  as  frequent  as  are  the  strides  of  the  commercial  side — these 
two  important  phases  of  the  retail  drug  business  must  keep  step. 

The  tempo  of  our  profession  is,  today,  in  the  hands  of  the  schools 
of  pharmacy  and  the  teachers  in  these  schools — however,  there  is  a 
great  responsibility  left  upon  the  men  that  are  actively  practicing 
pharmacy  and  conducting  retail  drug  stores  throughout  the  country 
— for  it  is  from  them  that  the  schools  and  teachers  must  get  their 
cue — must  secure  their  inspiration,  and  therefrom  fashion  their  teach¬ 
ing  program  to  satisfy  the  necessity  and  demands  of  the  future. 

Just  at  this  point  is  where  the  value  and  importance  of  the  Com¬ 
mittee  on  the  School  of  Pharmacy  of  the  Maryland  Pharmaceutical 
Association  stands  out  the  clearest. 

The  committee  is  keenly  cognizant  to  this  side  of  its  responsibility 
and  is  anxiously  concerned  that  it  function  in  a  manner  productive  of 
the  greatest  help  to  the  Department  of  Pharmacy,  of  the  University 
of  Maryland,  and  that  its  work  and  influence  will  be  constructive, 
beneficial  and  sane. 

We  particularly  call  the  attention  of  the  members  of  the  Aux¬ 
iliary  of  this  Committee  to  the  fact  that  they,  scattered  as  they  are 
throughout  the  entire  state,  have  an  obligation  as  members  of  this 
Committee  that  is  important  and  vital — we  urge  that  they  seriously 
give  thought  to  the  present  and  future  needs  of  pharmacy  in  our 
state,  and  that  they  give  expression  of  their  conclusions  and  sugges¬ 
tions  to  this  Committee. 

During  the  Association  year  now  coming  to  an  end,  this  Com¬ 
mittee  has  been  in  intimate  touch  with  the  Department  of  Pharmacy 
and  its  faculty,  extending  such  help  as  it  was  able  and  at  all  times 
standing  firmly  to  protect  the  interests  of  the  School. 

It  is  unnecessary  and  unwise  to  embody  in  this  report  the  de¬ 
tails  of  the  activities  and  work  of  the  Committee — suffice  to  outline 
to  you  the  results  of  this  work  and  to  state  what  should  be  the  direc¬ 
tion  in  which  the  Committee  should  function  in  the  coming  year. 
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The  money  appropriated  by  the  state  to  the  University  for 
the  Department  of  Pharmacy  is  being  expended  to  the  extent  of 
approximately  $425,000/00  to  construct  the  new  building  on  the 
north  west  corner  of  Greene  and  Lombard  Streets.  This  building 
is  for  the  exclusive  use  of  the  departments  of  dentistry  and  phar¬ 
macy — it  is  now  rapidly  approaching  completion  and  when  completed, 
which  will  be  in  the  early  fall,  there  will  be  available  approximately 
40,000  square  feet  of  floor  space  arranged  in  class  rooms,  laboratories, 
museums,  libraries,  reading  rooms  and  offices,  arranged  and  planned 
on  modern  lines — a  building  that  will  inspire  pride  in  the  heart  of 
every  Alumnus  of  the  school. 

These  class  rooms  and  laboratories  will  be  furnished  and  equip¬ 
ped  with  apparatus  at  a  cost  of  $50,000.00  and  will  make  available 
for  the  faculty  and  students  ,a  teaching  plant  that  is  the  equal  of  any 
school  of  pharmacy  in  the  United  States. 

This  great  building  and  its  modern  equipment  has  been  made 
possible  by  the  untiring  work  of  Dean  Du  Mez  and  Dean  Kelly  and 
the  faculty  of  the  school — their  sane  and  unselfish  plans  for  the 
department  as  a  unit  of  the  Baltimore  group  of  the  University  of 
Maryland  had  a  strong  appeal  to  our  Governor  and  immediately  en¬ 
listed  his  indorsement  and  active  support — we  are  deeply  appreciative 
of  the  Governor’s  clear  insight  as  to  our  needs  and  what  he  has  ac¬ 
complished  for  the  Department  of  Pharmacy.  The  committee  on  the 
School  of  Pharmacy  has  assisted  in  this  work  at  all  times. 

It  is  now  up  to  every  pharmacist  in  our  state,  every  Alumnus  of 
the  School,  and  all  those  that  are  interested  in  the  public  health  and 
the  physical  welfare  of  our  citizens  to  see  to  it  that  the  School  has 
their  full  support  and  is  developed  into  the  outstanding  model  School 
of  Pharmacy  of  this  country. 

To  realize  these  lofty  ideals  means  careful  planning  by  the 
faculty  and  that  this  Committee  must  be  ever  alert  and  constantly 
on  the  job. 

It  is  with  a  great  deal  of  satisfaction  on  the  part  of  this  Com¬ 
mittee  to  have  observed  the  rapid  coming  to  life  of  the  Alumni  As¬ 
sociation.  During  the  past  three  years  the  affairs  of  the  Alumni 
Association  have  been  in  the  hands  of  unusually  capable  and  energetic 
men  and  women,  and  out  of  what  was  formerly  a  hopeless  condition 
they  have  produced  a  real  live  working  organization,  and  its  influence 
and  help  upon  the  School  of  Pharmacy  should  be  of  tremendous 
assistance  and  value. 

This  Committee  has  had  the  sincere  help  of  the  officers  of  the 
Alumni  Association  and  for  this  co-operation  the  Committee  ex¬ 
presses  its  appreciation  to  the  officers  and  members  of  the  Alumni  As¬ 
sociation  of  the  School  of  Pharmacy  of  the  University  of  Maryland. 

Pursuant  to  a  resolution  passed  by  the  Association  at  a  meet¬ 
ing  held  June  28th,  1928,  at  Buena  Vista,  directing  the  Committee 
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on  the  School  of  Pharmacy  to  advise  with  the  faculty  of  the  School 
of  Pharmacy  of  the  University  of  Maryland,  and  the  Maryland 
Board  of  Pharmacy,  for  the  purpose  of  further  developing  courses 
in  commercial  pharmacy — these  three  groups  met  in  conference  in 
Baltimore  at  the  Hotel  Rennert  on  the  evening  of  June  4th,  1929. 

The  subject  matter  of  the  resolution  was  thoroughly  discussed 
from  all  angles.  Dean  Du  Mez  and  Miss  Cole  outlined  in  detail  the 
present  courses  of  Commercial  Pharmacy  that  are  taught  by  the 
Department  of  Pharmacy,  and  to  some  extant  outlined  the  extending 
of  these  courses  in  the  near  future,  when  the  additional  space  neces¬ 
sary  for  so  doing  will  be  available  in  the  new  Pharmacy  Building. 

The  Board  of  Pharmacy  as  represented  by.  Drs.  Swain,  Powell, 
Bunting  and  Richardson,  explained  the  ideas  of  the  Maryland  Board 
of  Pharmacy  as  to  the  value  and  importance  and  extent  of  courses 
in  Commercial  Pharmacy,  and  the  members  of  the  Committee  on  the 
School  of  Pharmacy  discussed  the  matters  brought  out  and  expressed 
their  opinions  as  to  the  value  of  these  courses  and  the  extent  to  which 
same  should  be  carried. 

The  consensus  of  opinion  of  those  present  and  of  this  Commit¬ 
tee  was  that  the  Department  of  Pharmacy  of  the  University  is  alive 
to  the  importance  and  value  of  the  teaching  of  Commercial  Phar¬ 
macy  as  a  part  of  the  curriculum  of  the  school  and  that  the  courses 
being  taught  are  comprehensive  and  as  extended  as  it  is  possible 
under  present  conditions  and  limited  teaching  space. 

The  conference  complimented  the  faculty  upon  the  work  that  it 
is  doing  along  the  lines  of  Commercial  Pharmacy,  and  were  impressed 
by  the  facts  brought  out  which  showed  that  the  subject  of  Commer¬ 
cial  Pharmacy  has  been  given  greater  attention  than  heretofore 
has  been  the  opinion  of  the  members  of  the  conference,  and  the  com¬ 
mittee  on  the  School  of  Pharmacy  feels  justified  in  stating  to  this 
Association  that  it  need  in  no  way  be  concerned  by  any  fear  that  the 
faculty  of  the  School  is  not  truly  impressed  with  the  importance  and 
necessity  of  teaching  Commercial  Pharmacy. 

During  the  school  year  just  finished  the  activities  of  the  School 
of  Pharmacy  are  best  revealed  by  the  following  figures.  The  total 
enrollment  for  the  year  was  three  sixty-eight.  Of  this  number  three- 
thirty-nine  were  from  the  State  of  Maryland  and  twenty-nine  were 
from  other  states  and  countries. 

The  School  of  Pharmacy  graduated  this  June  eighty-seven  men 
and  women,  and  of  this  number  eighty-three  were  from  the  State  of 
Maryland  and  four  from  other  states  and  countries. 

The  expenses  for  carrying  on  the  Department  of  Pharmacy  has  . 
been  taken  care  of  by  the  money  received  from  student  luition  fees 
and  an  appropriation  from  the  State  Legislature  and  the  very  gen¬ 
erous  endowment  given  to  the  School  by  Captain  Isaac  E.  Emerson. 
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We  would  call  your  attention  to  one  of  the  features  of  the  fin¬ 
ances  of  the  Department  of  Pharmacy,  that  part  of  the  income  de¬ 
rived  from  state  appropriations  for  maintenance. 

The  state  appropriated  at  the  last  legislature  a  sum  of  $10,000.00 
for  maintenance  purposes.  This  represents  $25.00  per  annum,  per 
student. 

From  these  figures  you  will  immediately  see  that  the  amount  re¬ 
ceived  by  the  Department  of  Pharmacy  is  extremely  low.  Were  it 
possible  for  us  to  have,  from  the  state,  an  increased  maintenance  ap¬ 
propriation  the  School  of  Pharmacy  would  be  immediately  able  to  very 
greatly  improve  its  service  to  the  student  body  and  to  the  pharmacists 
of  our  state.  Therefore,  it  is  our  recommendation  that  this  Associa¬ 
tion  through  its  Committee  on  School  of  Pharmacy  use  its  infiuence 
and  best  efforts  to  have  the  next  legislature  increase  the  appropria¬ 
tion  for  maintenance  to  the  Department  of  Pharmacy,  of  the  Uni¬ 
versity  of  Maryland. 

Respectfully  submitted, 

COMMITTEE  ON  THE  SCHOOL  OF  PHARMACY. 

John  C.  Muth 
D.  R.  Millard 

•  A.  R.  L.  Dohme 

H.  A.  B.  Dunning 
C.  L.  Meyer 
L.  M.  Kantner 

R.  E.  L.  Williamson,  ChoArman. 

(Applause) . 

President  Allen:  Mr.  Williamson,  I  thank  you.  I  know  this 
Association  is  very  proud  of  this  Committee  on  the  School  of  Phar¬ 
macy,  and  I  know,  when  our  new  building  is  finished  it  is  going  to 
be  one  of  the  best,  as  you  just  remarked,  in  the  United  States. 

What  is  your  pleasure,  gentlemen? 

Dr.  Swain  :  Mr.  President,  I  move  the  report  be  accepted, 
and  I  should  like  to  enlarge  upon  that  motion  by  a  few  remarks  I 
think  most  opportune,  following  out  the  impression  I  have  gained 
from  the  comprehensive  and  thorough  presentation  of  the  subject 
made  by  the  chairman.  This  Committee  on  the  School  of  Pharmacy 
was  inaugurated  in  this  Association  in  1920,  under  the  presidency  of 
Mr.  D.  R.  Millard,  and  it  was  not  a  haphazard  committee.  The 
Committee  was  designed  with  the  serious  purpose  of  developing 
pharmaceutical  education  in  the  State  and  acquainting  the  phar¬ 
macists  of  the  State  with  the  situation  which  then  confronted  it. 
So  happily  has  it  served  its  purpose,  I  think  the  Committee  can  be 
considered  unique  in  that  it  probably  represents  a  type  of  organiza¬ 
tion  in  effect  in  few  of  the  associations;  unique  in  the  sense  also 
that  we  have  seen  its  purposes  fully  borne  out. 
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Just  contemplate  for  a  moment  what  has  happened  in  this  State 
since  1920  so  far  as  pharmaceutical  education  is  concerned.  We  have 
probably  the  outstanding  school  in  the  United  States  so  far  as  its 
aims  and  objectives  are  concerned.  It  is  true  it  has  been  handicap¬ 
ped,  as  we  all  know,  through  lack  of  physical  facilities.  Through 
the  energies  of  this  Committee,  working  under  the  auspices  and 
prestige  of  the  Association,  these  handicaps  are  about  to  be  re¬ 
moved.  It  has  seen  a  general  revitalization  in  pharmaceutical  edu¬ 
cation  throughout  the  country.  It  is  true  the  need  for  a  change  or  a 
reshaping  of  pharmaceutical  education  began  prior  to  1920;  it  is  also 
true  that  the  formation  of  those  plans  has  largely  come  about  since 
1920.  It  has  also  seen  the  revitalization  of  the  Alumni  Association, 
with  a  very  direct  result  of  a  substantial  library  fund  collected  during 
that  time,  and  I  think  that  the  present  conditions  which  now  obtain 
in  this  State  in  pharmaceutical  education — which  conditions  are  re¬ 
ceiving  notice  of  educators  throughout  the  country — are  due  very 
largely  to  the  constructive  work  this  Committee  has  done,  working 
under  the  prestige  and  authorization  of  the  Association. 

In  making  these  remarks  I  wish  to  state  that  I  think  this  report 
is  worthy  of  further  distribution,  and  I  would  like  to  see  the  Associa¬ 
tion  direct  the  chairman  of  that  Committee  to  furnish  copies  to  all 
the  members  of  the  auxiliary  committee  that  represents  the  out¬ 
posts  of  the  work  of  the  committee  and  the  intimate  contacts  with 
the  people  of  the  State,  and,  if  not  inappropriate,  I  think  he  should 
send  a  copy  to  the  Regents  of  the  University  of  Maryland.  I  include 
that  in  my  motion.  (Applause). 

President  Allen:  You  have  heard  Dr.  Swain’s  motion.  Is 
there  a  second  to  it? 

Mr.  Eugene  W.  Hodson  :  I  second  the  motion. 

( Motion  put  to  vote  and  carried) . 

President  Allen:  The  next  is  the  Report  on  the  Proctor 
Memorial. 

(At  this  point  the  proceedings  were  interrupted  by  the  entrance 
of  the  Traveler’s  Auxiliary,  preceded  by  a  brass  band). 

Mr.  E.  W.  Piper:  (After  a  tour  of  the  room  had  been  made  by 
the  T.  A.  M.  P.  A.)  Now,  Mr.  President,  proceed  with  the  meeting. 

President  Allen:  Mr.  Bunting  has  the  floor. 

(Mr.  George  A.  Bunting  requests  Dr.  Swain  to  stand  with  him 
before  the  assemblage). 

Mr.  Bunting:  Mr.  President,  ladies  and  gentlemen:  My  dis¬ 
tinguished  colleague  stands  before  you  as  a  victim  of  a  whispering 
campaign.  What  I  am  about  to  develop  to  you  gratifies  me  very 
much  indeed,  particularly  after  the  nice  things  you  have  seen  fit 
to  say  about  us  in  your  masterly  report  this  morning.  It  is  assumed 
you  have  had  no  intimation  of  being  a  victim  of  that  political  night¬ 
mare  known  as  a  whispering  campaign.  However,  I  am  happy  to 
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assure  you  that  Sam  Harris,  the  politician,  quick  to  sense  the  acute¬ 
ness  of  the  situation,  promptly  summoned  five  of  the  ex-Presidents  of 
this  Association,  who  organized  themselves  into  an  investigating  com¬ 
mittee.  As  funds  were  the  first  necessity,  Mr.  Frames  was  elected 
treasurer,  and  the  following  letter  was  broadcast  to  the  membership 
of  this  Association:  “The  following  gentlemen,  all  ex-Presidents  of 
the  Maryland  Pharmaceutical  Association,  have  formed  themselves 
into  a  committee  for  the  purpose  of  raising  a  proper  fund  for  your 
defense.”  (Laughter).  “We  are  asking  the  pharmacists  to  con¬ 
tribute  not  more  than  one  dollar,  provided  it  meets  with  your  ap¬ 
proval.  Send  your  subscription  to  the  chairman  or  to  J.  Fulle,r 
Frames,  treasurer  of  the  fund.  Yours  very  truly,  William  M.  Fouch, 
Charles  Morgan,  Charles  L.  Meyer,  George  A.  Bunting  and  J.  Fuller 
Frames,  Treasurer;  Samuel  Y.  Harris,  Chairman.” 

The  responses  were  many,  and  after  the  steady  flow  of  checks 
had  demonstrated  to  us  that  the  pharmacists  of  this  State  were  not 
whispering  against  you  but  with  you,  heart  and  soul,  and  that  the 
most  appropriate  use  for  these  funds  collected  was  to  have  them 
transmuted  into  this  silver  service.  (Applause). 

(Mr.  Harris  then  presented  to  Dr.  Swain  the  silver  service  to 
which  Mr.  Bunting  referred) . 

Mr.  Bunting:  This  beautiful  service  is  to  be  retained  by  you 
and  passed  on  to  future  generations  of  the  Swain  family  as  a  symbol 
of  the  high  esteem  in  which  you  are  held  by  your  fellow-pharmacists, 
which  is  greater  today  than  yesterday,  and;  I  predict,  much  less 
today  than  it  will  be  tomorrow.  (Applause). 

Dr.  Swain  :  Mr.  President,  I  don’t  know  what  a  person  is  to 
say  on  an  occasion  like  this.  Sammy  Harris  has  put  something  over 
on  me.  I  am  not  going  to  try  to  make  a  speech  here.  Frankly,  I 
can’t.  I  appreciate  it.  It  is  thoroughly  undeserved.  I  hope  you  all 
appreciate  that  if  anything  I  have  done  has  impressed  you  as  being 
worth  while  I  am  happy  indeed,  and  I  wouldi  have  sustained  the 
same  relations  toward  you  quite  irrespective  of  the  service.  (Ap¬ 
plause). 

Mr.  Harris:  That’s  not  all,  R.  L.! 

Mr.  E.  W.  Piper:  Dr.  Swain,  that  was  the  damndest  speech  I 
ever  heard  in  my  life,  the  man  didn’t  say  anything  good  about  you! 
But,  knowing  you  as  we  all  do,  no  doubt  it  was  unnecessary  to  be 
more  eloquent  in  that  respect. 

Now  this  silver  service — it’s  Mrs.  Swain’s,  not  yours,  you  don’t 
enter  into  it  at  all;  but  we  have  something  useful  for  you,  Mrs.  Swain 
can’t  use  it  at  all.  I  hope  you  will  accept  this  desk  set  with  the  good 
wishes  of  the  T.  A.  M.  P.  A.  boys.  (Applause). 

(Desk  set  was  then  presented  to  Dr.  Swain  by  Mr.  Piper). 

Dr.  Swain  :  Mr.  President  of  the  T.  A.  M.  P.  A.,  this  is  really 
rubbing  it  in.  I  am  not  entitled  to  anything  in  the  way  of  special 


182 


The  MARYLAND  PHARMACIST 


consideration.  However,  I  would  be  most  ungrateful  if  I  did  not 
say  I  appreciate  it.  I  do,  very  sincerely.  The  first  job  on  which  I 
will  use  it  will  be  to  write  up  the  very  wonderful  show  of  last 
evening.  ( Applause ) . 

President  Allen  :  I  heard  a  remark  last  night  about  this  pre¬ 
sentation  to  Dr.  Swain.  Somebody  said  that  when  Mr.  Bunting 
presented  this  service  it  would  take  him  off  his  feet.  The  T.  A.  M.  P. 
A.  committee  said,  “We  will  present  something  that  will  put  him 
back.”  (Laughter). 

So  I  suppose,  there  being  nothing  further,  we  will  start  off  with 
the  meeting  again.  I  will  call  for  Mr.  Hancock’s  Report  on  the 
Procter  Memorial. 

Mr.  James  F.  Hancock:  Mr.  President  and  members  of  the 
Association:  I  have  lived  long  enough  to  appreciate  the  contrasts 
of  this  life,  and  after  this  tribute  paid  to  Dr.  Swain,  it  is  not  out 
of  order,  maybe,  to  follow  it  by  a  report  of  a  committee  on  a  memorial 
to  a  great,  dead  man.  It  has  been  difficult  for  some  time  to  present 
a  formal  report  from  the  Procter  Memorial  Committee.  I  would 
have  you  realize  that  this  committee  of  this  Association  is  an  adjunct 
committee  to  the  committee  appointed  by  the  American  Pharmaceuti¬ 
cal  Association.  The  work  would  have  been  completed  ten  years 
ago  had  it  not  been  for  the  fact  that  preparations  were  being  made 
to  beautify  and  replan  the  City  of  Washington,  and  it  was  not  practi¬ 
cal  to  get  the  desire  site  for  the  Procter  Memorial.  In  the  mean¬ 
time,  the  idea  was  developed  for  the  headquarters  building  in  Wash¬ 
ington  and  the  proposition  was  made  by  your  Committee  that  the 
Procter  Memorial  should  be  included  in  the  headquarters  building. 
I  am  glad  to  understand  the  architect  is  preparing  plans  accordingly. 
Therefore,  as  the  chairman  of  this  Committee  I  will  report  progress, 
and  while  I  feel  that  our  work  is  practically  completed,  under  the  con¬ 
ditions  I  think  it  very  desirable  that  the  Committee  should  be  con¬ 
tinued.  (Applause). 

President  Allen:  You  have  heard  this  report,  what  is  your 
pleasure? 

Mr.  Williams:  I  move  it  be  accepted. 

Mr.  Kantner:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen:  The  next  report  is  the  Report  of  the  Corn- 
tee  on  Resolutions.  Dr.  Du  Mez. 

Dr.  a.  G.  Du  Mez:  Mr.  President,  members  of  the  Maryland 
Pharmaceutical  Association.  This  report  is  necessarily  incomplete. 
The  convention  has  not  yet  transacted  all  of  its  business.  This  re¬ 
port  is  based  on  suggestions  and  recommendations  contained  in  the 
President’s  Address  and  the  Report  of  the  Legislative  Committee,  and 
the  resolutions  which  the  Committee  has  drawn  up  embodying  these 
recommendations  and  suggestions,  with  the  exception  of  two  mis- 
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cellaneous  resolutions.  In  order  to  facilitate  action  on  this  report,  I 
move,  Mr.  President,  that  the  resolutions  be  read  and  acted  upon 
seriatim  and  that  the  action  on  the  report  as  a  whole  be  deferred 
until  that  has  been  accomplished. 

Mr.  5trasburger:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  The  first  eight  resolutions  were  recommendations 
contained  in  the  President’s  Address: 

No.  1.  Whereas  it  is  believed  that  conferences  are  beneficial,  if 
not  an  indispensable  necessity  to  the  work  of  all  committees,  be  it 

Resolved,  That  each  committee  hold  at  least  one  meeting  a  year 
between  the  annual  meetings  of  the  Association. 

I  move  the  adoption  of  this  resolution. 

Mr.  Williams:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  2.  Whereas  the  American  Pharmaceutical 
Association  is  recognized  as  the  parent  of  all  the  present  national 
and  state  organizations,  and  whereas  we  believe  in  the  work  it  is 
doing,  be  it 

Resolved,  That  this  Association  express  its  just  pride  in  the  high 
accomplishments  of  the  parent  body. 

I  move  the  adoption  of  this  resolution. 

Mr.  Schindel:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  3.  Whereas  the  United  States  Pharmacopoei- 
al  Convention  will  meet  in  Washington,  District  of  Columbia,  May 
14,  1930,  and  whereas  it  has  been  customary  in  the  past  to  hold  an¬ 
nual  meetings  of  the  American  Pharmaceutical  Association  in  the 
vicinity  of  Washington  the  week  preceding  this  event,  be  it 

Resolved,  That  this  Association  invite  the  American  Pharmaceuti¬ 
cal  Association  to  hold  its  1930  Convention  in  Baltimore,  and  that  we 
urge  all  of  the  pharmaceutical  organizations  of  the  state,  head  of 
the  municipal  government,  civic  organizations  and  others  to  join  us 
in  the  accomplishment  of  this  purpose. 

I  move  the  adoption  of  this  resolution. 

Mr.  Richardson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried'). 

Dr.  Du  Mez:  No.  4.  Whereas  it  is  desirable  to  have  available 
at  all  times  funds  to  carry  on  the  various  activities  of  the  Associa¬ 
tion  and  to  meet  emergencies  as  they  arise,  be  it 

Resolved  That  the  sum  of  $2,500,  now  in  hand,  be  set  aside  from 
the  journal  account  as  a  reserve  fund,  and  that  hereafter  any  sur¬ 
pluses  which  may  accumulate  in  the  journal  account  or  current  ac¬ 
count  be  added  thereto;  and  be  it  further 
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Resolved,  Withdrawals  from  this  fund  be  made  subject  only 
to  the  Executive  Committee. 

I  move  the  adoption  of  this  resolution. 

Mr.  Strasburger  :  I  second  the  motion.  L 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  5.  Whereas  the  Association  now  has  out¬ 
standing  approximately  $4,000  in  unpaid  dues,  be  it 

Resolved,  That  this  matter  be  brought  to  the  attention  of  the 
Executive  Committee,  and  that  they  be  instructed  to  confer  with  the 
Treasurer  for  the  purpose  of  working  out  an  improved  system  for 
collection  of  dues  in  the  future;  and  be  it  further 

Resolved,  That,  because  of  the  increase  in  work  this  will  entail 
the  Treasurer’s  salary  be  increased  to  $100  per  year. 

I  move  the  adoption  of  this  resolution. 

(Motion  duly  seconded,  put  to  vote  and  carried.) 

Dr.  Du  Mez:  No.  6.  Whereas  it  is  desirable  to  keep  the  As¬ 
sociation’s  two  main  sources  of  income  tied  together,  and  whereas 
the  Treasurer  should  be  fully  informed  regarding  all  of  the  Associa- 
tiaon’s  finances,  be  it 

Resolved,  That  the  Treasurer  be  made  a  member  of  the  Publica¬ 
tion  Committee. 

I  move  the  adoption  of  this  resolution. 

Mr.  Richardson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  7.  Whereas  the  original  appropriation  by 
the  state  for  the  maintenance  of  the  School  of  Pharmacy  was  made 
on  the  basis  of  $50  per  student,  and  whereas  the  enrollment  has 
practically  doubled  since  that  time,  and  whereas  the  expenses  of 
conducting  the  School  will  be  further  increased  in  1932,  when  the 
four-year  course  is  inaugurated,  be  it 

Resolved,  That  the  Association  appreciate  the  increase  and  that 
it  support  a  movement  to  accomplish  this  at  the  proper  time. 

I  move  the  adoption  of  this  resolution. 

Mr.  Williamson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  8.  Whereas  the  proper  enforcement  of  the 
various  Federal  and  State  Acts  governing  the  practice  of  pharmacy 
and  commerce  in  drugs  requires  co-operation  on  the  part  of  phar- 
masicts  with  Federal  and  State  Enforcement  officers,  and  whereas 
we  desire  to  support  the  State  Board  of  Health  in  its  good  work,  be 
it 

Resolved,  That  the  Association  co-operate  fully  with  State  and 
Federal  officials  in  bringing  about  apd  maintaining  the  best  condi¬ 
tions  possible  in  drug  circles  throughout  the  state. 

1  move  the  adoption  of  this  resolution. 

(Motion  seconded  by  Mr.  Hodson  and  Mr.  Richardson.) 


The  MARYLAND  PHARMACIST 


165 


(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  The  next  two  resolutions  embody  suggestions  con¬ 
tained  in  the  Report  of  the  Legislative  Committee: 

No,  9.  Whereas  the  public  welfare  has  suffered  because  of  un¬ 
sound  economic  conditions  resulting  from  the  predatory  practices  of 
distributing  concerns,  be  it 

Resolved,  That  this  Association  endorse  the  Capper-Kelly  Fair 
Trade  Bill;  and  be  it  further 

Resolved,  That  a  copy  of  this  resolution  be  sent  to  the  chairman 
of  the  committee  in  the  Senate  and  in  the  House  of  Representa¬ 
tives  having  this  legislation  in  charge;  to  Congressman  Clyde  Kelly 
of  Pennsylvania;  to  Senator  Arthur  Capper  of  Kansas;  and  to  Sena¬ 
tors  and  Representatives  in  Congress  from  the  State  of  Maryland. 

I  move  the  adoption  of  this  resolution. 

Mr.  Richardson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  10.  Whereas  it  is  believed  that  the  officers 
and  enlisted  men  of  the  United  States  Army  and  their  families  are 
entitled  to  the  same  high  standard  of  pharmaceutical  service  and  pro¬ 
tection  as  is  required  of  the  pharmacists  in  civilian  practice,  be  it 

Resolved,  That  the  Association  endorse  the  bill  to  amend  the  Na¬ 
tional  Defense  Act  by  the  creation  of  a  pharmacy  corps  in  the 
United  States  Army;  and  be  it  further 

Resolved,  That  a  copy  of  this  resolution  be  sent  to  the  Committee 
on  Military  Affairs  in  the  Senate  and  in  the  House  of  Representa¬ 
tives,  and  to  Senators  and  Representatives  in  Congress  from  the 
State  of  Maryland. 

I  move  the  adoption  of  this  resolution. 

Mr.  Frames:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  11.  Whereas  we  are  well  aware  of  the  time 
and  effort  expended  in  providing  the  fine  entertainment  furnished  us 
during  this  meeting,  and  of  the  sacrifices  involved,  be  it 

Resolved,  That  this  Association  express  its  appreciation  of  the 
fine  spirit  shown  by  the  Travelers'  Auxiliary  of  the  Maryland  Phar¬ 
maceutical  Association  and  thank  them  for  their  co-operation  in 
making  this  meeting  a  success. 

I  move  the  adoption  of  this  resolution. 

Mr.  Spire:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Du  Mez:  No.  12.  Whereas  our  stay  here  in  Ocean  City  has 
been  most  pleasant  and  every  facility  has  been  provided  for  our  com¬ 
fort  and  enjoyment,  be  it 

Resolved,  That  the  thanks  of  the  Association  be  extended  to  the 
Mayor  and  citizens  of  Ocean  City  for  the  hospitable  and  cordial  re¬ 
ception  accorded  us  throughout  the  convention,  and  be  it  further 
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Resolved,  The  Association  hereby  expresses  its  appreciation  of 
the  splendid  service  rendered  by  the  local  secretary,  Mr.  L.  V.  John — 
son,  and  other  members  of  the  committee  in  handling  the  affairs  of 
this  convention. 

I  move  the  adoption  of  this  resolution. 

(Motion  duly  seconded,  put  to  vote  and  carried). 

Dr.  Du  Mez:  May  I  now  suggest,  Mr.  President,  you  take  ac¬ 
tion  on  this  report  as  a  whole? 

(Applause) . 

Mr.  Richardson:  Mr.  President,  I  move  the  adoption  of  the 
report  as  a  whole. 

Mr.  Powell:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Secretary  Kelly:  Mr.  President,  in  order  to  make  effective  the 
resolution  we  have  adopted  in  increasing  the  salary  of  the  Treasurer, 
I  move  that  Article  IV  of  the  By-Laws  of  the  Association  be  amended 
by  the  substitution  of  the  words  “paid  an  annual  salary  of  $100,” 
instead  of  “paid  an  annual  salary  of  $50.”  If  this  is  seconded,  it 
will  have  to  lie  on  the  table  until  tomorrow  for  future  action. 

President  Allen:  Accepted. 

The  next  is  the  report  of  the  Auditing  Committee.  Is  Mr.  Harry 
S.  Harrison  here? 

A  Voice:  He  is  still  fishing. 

President  Allen:  I  think  I  will  have  to  appoint  a  committee 
to  go  and  help  him  bring  the  fish  home.  We  will  have  to  defer  that 
report  until  tomorrow  morning. 

Is  there  any  new  business? 

Mr.  Williams:  Mr.  President,  as  past-President  of  the  Alumni 
Association  of  the  School  of  Pharmacy  of  the  University  of  Mary¬ 
land,  I  would  like  to  suggest  that  this  Association  get  a  report  from 
the  Alumni  Association  each  year  at  the  annual  convention  of  the 
State  Association.  It  worked  last  year  in  meeting  with  the  School  of 
Pharmacy  Committee  of  this  Association,  and  I  do  not  think  it  would 
be  out  of  place  for  the  Alumni  Association  to  bring  in  a  report  of 
their  activities. 

Mr.  Williamson:  I  would  like  to  second  the  motion,  Mr.  Presi¬ 
dent. 

(Motion  put  to  vote  and  caried). 

Secretary  Kelly:  Mr.  President,  I  am  just  informed  that  a 
member  of  the  Auditing  Committee  is  present,  Mr.  Kirshner,  who  is 
prepared  to  render  a  report  for  the  absentee  fisherman. 

Mr.  David  Kirshner:  Mr.  President,  the  Auditing  Committee 
went  over  these  books  very  carefully  and  found  everything  satis¬ 
factory,  and  I  make  a  motion  to  accept  in  its  present  condition 
the  report  of  the  Treasurer. 
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Mr.  Williams:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen  :  Mr.  Piper,  President  of  the  Travelers’  Aux¬ 
iliary  has  some  words  to  say  to  us. 

Mr.  Piper:  Ex-President,  Mr.  President.  Friends,  we  have  ar¬ 
ranged  for  the  photographer  to  take  the  official  photograph  of  this 
convention  at  2.30  this  afternoon.  You  will  all  congregate  in  front  of 
the  Atlantic  Hotel  at  that  time.  I  hope  you  will  be  prompt  in  getting 
out  so  we  can  get  it  over.  Tell  everybody  you  see,  if  you  please. 

President  Allen:  Has  any  one  anything  else  to  say  at  this 
time?  If  not,  we  will  consider  a  motion  to  adjourn. 

(Thereupon,  after  announcement  of  numbers  of  tickets  drawing 
prizes,  the  meeting  at  12.35  P.  M.  adjourned  until  the  afternoon 
session) . 


FIFTH  SESSION 

Thursday  afternoon,  June  27,  1929. 

3.10  o’clock. 

(Meeting  called  to  order  by  President  Allen  at  3.10  o’clock  p.  m., 
Thursday,  June  27,  1929,  pursuant  to  adjournment). 

President  Allen  :  The  next  thing  in  order  is  the  Scientific  Ses¬ 
sion,  under  the  leadership  of  Professor  John  C.  Krantz.  Professor 
Krantz  will  have  charge  of  this  meeting. 

Dr.  Krantz:  President  Allen  and  members  of  the  Association, 
it  is  with  pleasure  that  I  call  this  meeting  to  order.  We  have  brought 
here  this  afternoon  for  your  instruction  members  of  the  profession 
of  pharmacy  and  its  allied  sciences,  people  who  are  active  workers 
in  their  fields  and  it  is  our  hope  they  will  bring  us  a  useful  message 
this  afternoon. 

I  am  going  to  reverse  the  order  of  speakers  as  it  is  on  our  pro¬ 
gram,  and,  as  our  first  speaker  this  afternoon,  call  upon  Dr.  Rein- 
dollar  of  the  State  Department  of  Health,  who  will  address  this 
meeting  on  certain  phases  in  Extemporaneous  Pharmacy.  Dr.  Rein- 
dollar.  (Applause). 

Dr.  W.  F.  Reindollar:  Mr.  Chairman  and  members  of  the 
Maryland  Pharmaceutical  Association,  while  the  substance  of  this 
paper  is  more  or  less  in  the  nature  of  a  report  of  a  series  of  analyses 
rather  than  a  chemical  exposition  of  research  work,  yet  I  feel  it 
will  be  of  interest  because  it  touches  on  a  great  many  preparations 
familiar  to  retail  pharmacists:  (Reading). 

SOME  STUDIES  IN  EXTEMPORANEOUS  PHARMACY 

The  increase  in  competition  due  to  a  variety  of  economic  causes 
has  tended  more  and  more  to  drive  the  retail  pharmacist  away  from 
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the  scientific  phases  of  his  profession  and  into  the  ever  increasing 
fields  of  merchandising.  The  development  of  large  pharmaceutical 
manufacturing  houses  which  offer  the  galenicals  of  the  U.  S.  P.  and 
N.  F.  accurately  standardized,  attractively  wrapped,  and  reasonably 
priced,  has  gone  far  toward  eliminating*  the  preparation  of  these 
products  in  the  laboratory  of  the  retail  drug  store.  At  first  glance 
it  might  appear,  that  aside  from  the  compounding  of  prescriptions 
and  a  certain  amount  of  trivial  counter  dispensing,  there  is  little 
left  for  the  pharmacist  to  do  that  is  in  direct  correlation  with  his 
training.  A  closer  examination  however  will  show  this  not  to  be  the 
case.  An  almost  endless  variety  of  solutions,  ointments  capsules, 
etc.,  await  the  skill  of  the  pharmacist  who  has  an  eye  for  profit  and 
a  desire  to  practice  his  profession.  Solutions  of  argyrol,  boric  acid, 
and  potassium  iodide  of  various  percentages  are  called  for  almost 
daily,  while  capsules  of  salol  and  phenacetin,  yellow  oxide  eye  oint¬ 
ment,  chlorate  of  potash  solution  for  gargling,  and  a  host  of  others 
are  in  occasional  if  not  continuous  demand.  All  of  these  extemporane¬ 
ous  preparations  require  a  sufficient  amount  of  skill  and  technique  to 
keep  the  compounder  familiar  with  the  fundamental  processes  of 
his  art. 

As  articles  of  this  type  are  more  often  prepared  than  pur¬ 
chased,  they  reflect  more  truly  the  skill  and  attentive  care  of  the 
pharmacist  than  do  those  galenicals  which  merely  pass  through  his 
hands  on  their  way  from  the  manufacturing  house  to  the  consumer. 
With  the  idea  of  obtaining  information  concerning  this  phase  of  the 
practice  of  pharmacy,  the  Drug  Commissioner  of  the  State  of  Mary¬ 
land  in  collaboration  with  the  Food  and  Drug  Control  Laboratory  has, 
during  the  past  year,  and  from  time  to  time,  collected  and  examined 
preparations  which  were  known  to  have  been  compounded  behind 
the  prescription  counter.  The  results  of  this  investigation,  while  not 
altogether  gratifying,  have  proven  exceedingly  interesting  in  that 
they  have  shed  light  upon  certain  discrepancies  and  weaknesses  which 
might  otherwise  have  passed  unnoticed,  and  the  existance  of  which 
exerts  an  unwholesome  if  not  discreditable  effect  on  the  pharmacist 
as  a  professionally  trained  man. 

The  articles  collected  included; 

Saturated  Solution  of  Potassium  Iodide, 

Three  grain  Quinine  Capsules, 

Argyrol  Solutions  of  Various  Strengths, 

Saturated  Solution  of  Boric  Acid, 

Yellow  Oxide  of  Mercury  Ointment, 

A  few  simple  Prescriptions, 

Ten  Per  Cent  Solution  Hydrochloric  Acid  and  other  Acids, 

One  to  five  thousand  Potassium  Permanganate  Solution. 

As  the  samples  were  collected  for  the  purpose  expressed  above, 
no  attempt  was  made  to  “trick”  the  pharmacist  with  difficult  or 
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unusual  requests,  nor  on  the  other  hand  were  any  manufactured 
products  included  to  modify  the  results.  When  such  articles  were 
obtained,  as  was  found  to  be  the  case  with  certain  capsules  dispensed 
in  a  manufacturer’s  carton,  or  ointments  in  labelled  tubes,  these  re¬ 
sults  were  omitted.  Were  the  samples  deficient  or  over  strength  the 
compounder  was  invited  to  attend  a  consultation  in  which  he  dis¬ 
cussed  his  product,  the  quantity  of  ingredients  used,  and  his  method 
of  preparation — in  short  an  attempt  was  made  to  ascertain  wherein 
he  failed,  and  to  advise  him  how  to  avoid  these  mistakes  in  the  future. 
In  the  several  preparations  discussed  below  certain  common  errors 
are  pointed  out  and  explained. 

Saturated  Solution  of  Potassium  Iodide.  The  U.  S.  P.  X.  states 
that  one  gram  of  Potassium  Iodide  is  soluble  in  0.7  cc.  of  water  at 
25  degree  C. ;  the  National  Formulary,  fifth  edition  recognizes  a  solu¬ 
tion  of  the  same  containing  not  less  than  97  Gm.  nor  more  than  103 
Gm.  of  KI  in  each  100  cc.  This  latter  solution  was  accepted  as 
the  standard  of  concentration  and  the  accompanying  assay  was  used 
as  the  method  of  analysis.  Seventeen  samples  were  collected  and 
examined  and  found  to  vary  in  strength  from  49.03  Gm.  to  101.53  Gm. 
with  an  average  of  76.10  Gm.  per  100  cc.  Inquiry  into  the  cause  of 
deficiency  invariably  showed  the  insidious  part  played  by  carelessness. 
While  there  was  no  evidence  of  any  attempt  to  defraud,  inattention 
and  disregard  became  painfully  apparent  as  one  pharmacist  admitted 
to  misreading  quantities,  another  to  allowing  insufficient  time  for 
solution,  and  a  third  to  filtering  out  undissolved  iodide  and  dump¬ 
ing  it  down  the  sink.  Potassium  iodide  is  endothermic,  i.  e.,  it  ab¬ 
sorbs  heat  on  dissolving  and  the  liquid  becomes  cold.  While  this  re¬ 
tards  solution  to  a  slight  extent  and  accounts  for  the  directions 
given  in  the  Formulary  to  warm  to  25  degrees  C.,  yet  with  the  ex¬ 
ercise  of  a  little  care  and  patience  the  whole  amount  will  be  found 
readily  to  dissolve. 

Three  grain  Quinine  Capsules  were  selected  rather  than  two  or 
five  grain  because  they  are  in  less  demand  than  the  latter  and 
therefore  are  less  likely  to  be  kept  on  hand.  Sixteen  samples  were 
examined,  twelve  of  which  fell  within  the  ten  per  cent  tolerance. 
The  variation  was  from  2.39  grains  to  3.52  grains  with  an  average  of 
2.91  grains  per  capsule.  The  figures  on  the  whole  are  quite  satis¬ 
factory  and  require  little  comment. 

While  Argyrol  Solutions  of  several  concentrations  were  examined 
only  the  twenty-five  per  cent  solution  will  be  discussed  here.  This 
proprietary  is  well  known  to  the  public  and  requests  for  it  coming 
from  the  laity  are  perhaps  as  numerous  as  those  received  on  pre¬ 
scriptions.  Its  properties  also  make  it  a  peculiarly  fitting  compound 
to  test  the  pharmacist’s  ability  or  willingness  to  apply  his  training. 
Yet  it  is  with  this  solution  that  he  exhibits  mostly  that  lack  of  appli¬ 
cation.  Argyrol  is  very  slowly  soluble,  is  sensitive  to  light  and 
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deteriorates  upon  standing’.  Yet  in  the  face  of  what  should  be  well 
known  facts  the  results  on  the  samples  examined  varied  from  11.15 
Gm.  to  37.88  Gm.  for  the  twenty-five  per  cent  solution,  over  half  of 
them  contained  a  precipitate,  and  only  four  per  cent  were  dispensed 
in  amber  bottles.  The  fact  that  a  surplus  appears  as  frequently 
as  a  deficiency  demonstrates  slovenliness  and  indifference  to  be  the 
fault  rather  than  avarice  or  cupidity. 

Saturated  Solution  of  Boric  Acid  presented  some  interesting 
features  especially  with  respect  to  temperature.  The  Pharmacopoeia 
states  that  one  gram  of  boric  acid  dissolves  in  eighteen  grams  of 
water  at  25  degree  C.  This  results  in  a  5.27  per  cent  solution,  or  if 
it  is  assumed  that  one  gram  occupies  0.5  cc.  when  dissolved 
the  concentiation  is  5.14  Gr.  per  100  cc.  The  solubility  of  boric 
acid  varies  greatly  however,  and  these  results  obtain  only  at 
the  temperature  specified.  Seidell,  “Solubilities  of  Inorganic  and 
Organic  Substances,”  P.  65  gives  the  percentages  of  boric  acid  in  a 
saturated  solution  as  1.91  at  0  degrees  C.,  8.09  at  50  degrees  C.  and 
21.57  at  100  degrees  C.  While  the  solubility  increases  with  rise  of 
temperature  it  does  not  do  so  proportionally,  i.  e.,  the  solubility 
curve  is  not  a  straight  line.  As  might  be  expected  therefore  those 
samples  purchased  in  cold  weather  were  invariably  below  the  stand¬ 
ard  even  though  saturated  at  some  lower  temperature.  As  our  in¬ 
terpretation  of  the  word  “saturated”  is  based  on  the  Pharmacopoeial 
standard  temperature  of  25  degrees  C.,  and  as  such  solution  is  often 
imparctical  if  not  impossible  to  prepare,  a  serious  inconsistency  im¬ 
mediately  becomes  apparent.  An  excursion  into  the  manufacturing 
field  revealed  that  where  this  product  was  to  be  shipped  great  dis¬ 
tances  and  to  experience  a  wide  range  of  temperature  it  was  made 
only  about  70  per  cent  of  the  U.  S.  P.  requirement  although  labelled 
“saturated.”  The  difficulty  was  settled  by  a  ruling  from  the  Drug 
Commissioner  that  solutions  saturated  at  any  other  temperature  than 
that  specified  in  the  U.  S.  P.  must  make  a  statement  to  that  effect 
on  the  label  and  that  the  latter  product  alone  could  use  the  term 
“saturated  unqualifiedly.  This  ruling  is  hardily  applicable  to  the 
retail  pharmacist  whose  solution  is  extemporaneously  prepared,  is 
not  intended  to  meet  extremes  of  temperature,  and  is  therefore  ex¬ 
pected  to  conform  to  the  U.  S.  P.  requirement. 

The  majority  of  the  twenty-four  yellow  oxide  of  mercury  oint¬ 
ments  examined  were  satisfactory.  Because  the  low  percentage  re¬ 
quired  the  accurate  weighing  of  a  small  quantity  we  find  that  the 
majority  of  the  non  legal  samples  contained  a  surplus  rather  than 
a  deficiency  of  oxide.  The  percentages  ranged  from  0.88  per  cent  to 
3.04  per  cent  with  a  1.37  per  cent  average.  Again  we  see  the  com¬ 
pounder  giving  away  one-third  more  than  called  for  of  the  active 
ingredient  rather  than  take  the  time  to  weigh  accurately. 

The  prescriptions  were  for  the  most  part  elementary  and  as  a 
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rule  consisted  of  one  or  more  salts  dissolved  in  distilled  water  or 
some  simple  vehicle  and  were  generally  filled  as  written.  One,  how¬ 
ever,  which  called -for  three  fluidrams  of  Fowler’s  Solution  in  a  three 
ounce  mixture  was  deplorably  deficient  in  arsenic. 

The  fourteen  dilute  hydrochloric  acid  solution  examined,  with 
one  exception  assayed  very  well.  This  exception  which  ran  3.01 
per  cent  was  explained  by  its  compounder  who  admitted  adding  nine 
parts  of  water  to  one  part  U.  S.  P.  concentrated  acid.  As  this  acid 
is  32  per  cent  rather  than  100  per  cent  it  is  readily  seen  that  a  prod¬ 
uct  of  about  one-third  strength  was  obtained.  The  average  concen¬ 
tration  of  the  remaining  samples  is  9.83  per  cent. 

A  desire  to  co-operate  with  the  retail  pharmacist,  to  help  him 
retain  the  respect  that  is  due  his  profession,  and  to  further  his  wel¬ 
fare  have  been  the  underlying  factors  which  prompted  this  investi¬ 
gation.  Construction  rather  than  criticism  has  been  the  aim.  In 
conclusion  it  may  be  said  that  while  this  work  has  not  been  sufficiently 
comprehensive  to  permit  us  to  iterpret  the  results  too  seriously,  yet 
cerain  inferences  are  apparent  and  are  herewith  set  forth. 

We  do  not  believe  that  the  retail  pharmacist  is  deficient  either 
in  training  or  in  his  capacity  to  apply  that  training.  Never  will  we 
believe  that  he  deliberately  dishonors  his  high  calling  by  willful 
sophistication.  But  we  do  hold,  and  to  our  sincere  regret,  that  he 
has  permitted  the  present  day  economic  pressure,  the  keen  and  all 
devouring  competition  of  business,  and  the  sharp  and  prime  necessity 
of  earning  a  livelihood  to  force  themselves  upon  his  whole  attention 
and  to  steep  him  in  a  materialism  that  is  fast  rendering  him  insens¬ 
ible  to  the  finer  phases  of  his  splendid  profession. 

(Applause) . 

Chairman  Krantz:  Dr.  Reindollar’s  paper  is  open  for  dis¬ 
cussion.  Is  there  any  discussion  on  this  paper? 

Dr.  Munch:  How  long  a  time  is  it  after  which  argyrol  solu¬ 
tion  supposed  to  deteriorate? 

Dr.  Reindollar:  We  have  begun  some  experiments  on  argyrol 
but  as  yet  have  nothing  to  report.  I  might  say  no  qualitative  tests 
were  made  to  decide  that.  But  there  is  certainly  more  or  less  rapid 
deterioration. 

Dr.  H.  a.  B.  Dunning:  Just  one  question  that  is  a  very  old 
one  and  that  might  be  of  interest,  and  that  is  the  one  involving  the 
preparation  of  percentage  solutions  either  on  a  weight  by  weight 
basis,  or  weight  to  volume  basis.  I  might  ask  Dr.  Reindollar 
on  what  basis  are  these  solutions  estimated? 

Dr.  Reindollar:  In  the  case  of  boric  acid,  where  a  little  special 
work  was  done,  we  calculated  the  results  both  in  terms  of  true  per¬ 
centage  andi  in  weight  volume.  Ordinarily  it  is  all  done  on  a  weight 
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volume  basis,  for  two  reasons:  one  is,  it  gives  the  pharmacist,  as  a 
rule,  a  slight  disadvantage,  the  figure  being  slightly  larger;  secondly, 
because  that  is  the  way  it  is  made  up  in  a  majority *of  pharmacies. 

Chairman  Krantz:  Is  there  any  further  discussion? 

Mr.  Spire:  Is  it  all  right  to  keep  saturated  solution  of  potas¬ 
sium  iodide  on  hand,  that  is,  by  merely  having  an  excess  of  salt?  The 
usual  practice  is  by  putting  the  salt  in  the  bottle,  adding  water  to  it, 
leaving  a  surplus  of  the  salt.  The  water  might  be  cold  at  the  time 
the  solution  is  made,  but  as  the  water  becomes  warm  it  requires  the 
addition  of  salt.  There  is  necessity  of  having  an  excess  of  salt. 

Dr.  Reindollar:  In  the  case  of  potassium  iodide,  which  is  ex¬ 
tremely  soluble,  that  could  be  done,  though  I  see  no  good  reason  why 
it  should  be  done.  In  the  case  of  boric  acid  the  solution  acts  almost 
as  accurately  as  a  therometer. 

Mr.  Spire:  Why  I  ask  this  is,  as  a  rule,  when  persons  ask  for 
saturated  solution  of  boric  acid  they  want  a  certain  thing  and  I  be¬ 
lieve  the  doctors  really  want  one  grain  of  potassium  iodide  to  a  drop 
of  the  solution.  It  doesn’t  matter  very  much  whether  there  is  .99 
of  a  grain  in  a  drop  of  the  solution,  or  1.01  grains. 

Dr.  Reindollar:  In  the  case  of  the  iodide  solution  the  National 
Formulary  settles  the  matter  by  determining  what  it  is.  While  we 
may  complain  against  that  and  say  strictly  speaking,  it  is  not  a 
truly  saturated  solution,  certainly  it  is  made  according  to  minimum 
limits,  and  that  is  acceptable. 

Mr.  Spire:  It  might  go  out  as  saturated  solution  and  not  re¬ 
main  so  in  the  home. 

Dr.  Reindollar:  In  the  case  of  potassium  iodide  I  don’t  think 
that  trouble  is  likely.  Where  saturated  solutions  of  boric  acid  are 
to  be  shipped  long  distances  and  are  exposed  to  extremes  of  tem¬ 
perature,  a  great  many  manufacturers  have  found  it  feasible  to 
make  the  solution  saturated  at  a  lower  temperature. 

Mr.  Spire:  Another  reason  why  I  keep  it  in  my  stores,  I  find  it 
very  handy  in  making  solutions.  I  figure  iodide  of  potash  contains 
one  grain  to  a  drop  of  the  solution.  I  don’t  know  whether  my  way 
is  professional — it  may  not  be  professional  but  it  is  handy. 

Dr.  Reindollar:  It  is  done  that  way  in  a  great  many  stores. 

Dr.  H.  a.  B.  Dunning:  Commenting  on  Mr.  Spires  remarks, 
another  idea  occurs  to  me.  I  think  Dr.  Reindollar  suggested  saturated 
solutions  may  be  readily  made.  I  don’t  think  that  is  quite  true.  It 
is  rather  difficult  to  get  a  saturated  solution  of  almost  every  chemical. 

I  think  it  is  true  of  potassium  iodide  as  well  as  boric  acid.  In  the 
case  of  boric  acid,  and  possibly  potassium  iodide  also,  a  great  deal 
depends  on  the  fineness  of  your  chemical  and  your  method  of  pro¬ 
cedure.  For  instance,  in  a  case  of  boric  acid,  first  of  all  the  boric 
acid  should  be  finely  powdered,  second,  it  should  be  made  into  a  per¬ 
fectly  smooth  paste,  then  gradually  diluted.  Then  the  solution  may  be 
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effected  readily,  not  immediately — I  recall  in  the  old  days  of  my 
dispensing  experience  our  method  was  much  the  same  as  I  have  al¬ 
ready  indicated,  using  an  excess  of  boric  acid  in  making  a  smooth 
paste  and  adding  the  required  amount  of  water,  and  let  that  stand 
while  we  were 'doing  something  else.  In  the  case  of  potassium  iodide 
it  does  not  seem  to  me  there  is  any  particular  excuse  now  for  making 
the  solution  inaccurately,  because  we  have  a  definite  formula  to  go 
by,  the  National  Formulary  formula. 

Dr.  Jenkins:  In  connection  with  the  discussion  with  regard  to 
boric  acid  solution,  I  had  an  interesting  experience  at  school.  We 
have  a  class  making  drug  analyses,  and  I  familiarize  them  with 
the  work.  We  have  the  students  go  out  and  collect  samples  at  stores 
and  bring  them  down  to  the  school  and  analyze  them.  They  collected 
some  boric  acid  samples.  In  checking  over  the  results  it  was  found 
some  were  as  low  as  3  per  cent.  One  happened  to  be  made  by  a 
student  who  worked  in  a  store,  and  upon  analyzing  a  sample  it  ran 
3.38  per  cent,  which  is  about  2  per  cent  lower  than  the  require¬ 
ment.  I  made  one  myself  and  know  it  was  saturated.  It  was  made 
two  weeks  before  I  took  the  sample  up.  I  know  it  was  saturated.  But 
I  had  not  used  the  hot  process,  and  I  do  not  believe  that  the  upper 
stratum  of  the  liquid  ever  becomes  saturated  by  standing.  I  do  not 
believe  you  can  make  saturated  solution  for  use  in  a  drug  store  by 
putting  crystals  in  a  bottle  and  shaking  them  up  for  a  week,  that 
you  will  get  25  per  cent  solution. 

Dr.  Reindollar:  I  might  mention  an  experiment  in  connection 
with  that.  I  took  five  grams  of  Squibbs’  boric  acid  and  measured  90 
cc.  of  water  together  with  the  acid,  shook  this  off  and  on  at  intervals, 
and  finally  obtained  a  solution. 

Whether  in  the  shaking  the  temperature  was  raised  much  above 
25  degrees  C.  or  not,  I  don’t  know.  I  believe  that  you  can  do  it.  It 
is  a  slow  process  to  make  it  in  the  cold.  This  kept  the  temperature 

the  same  as  the  U.  S.  P.  specifies,  and  I  would  not  recommend  that 

to  be  done  in  a  drug  store  where  preparations  are  called  for  in  a 
hurry;  but  it  can  be  done  if  you  have  time. 

Dr.  H.  a.  B.  Dunning:  I  would  just  like  to  make  another  point: 
I  don’t  think  that  any  investigator  should  expect  saturated  solu¬ 
tions  made  in  a  drug  store  to  be  other  than  approximately  accurate, 
but  they  should  be  approximately  accurate,  within  a  fraction  of  a 

per  cent  of  the  proper  solubility  of  the  chemical.  I  wish  to  em¬ 

phasize  this  point,  because  it  is  an  accepted  fact  among  chemical  in¬ 
vestigators  that  it  is  a  difficult  process  to  ascertain  the  saturation 
point  of  every  chemical,  it  is  a  difficult  thing  to  make  a  saturated 
solution.  Just  one  other  comment:  Dr.  Reindollar  spoke  of  using 
crystals;  do  you  mean  powdered? 

Dr.  Jenkins:  The  average  drug  store  uses  crystals. 

Dr.  H.  a.  B.  Dunning:  I  suspect  if  he  did  do  that  would  make 
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all  the  difference  in  the  world,  because  there  is  the  peculiar  problem 
of  the  degree  of  fineness — the  finer  the  boric  acid  and  the  more 
surface  is  exhibited  to  the  solvent,  of  course  the  more  rapid  and 
ready  is  the  saturation  point. 

Dr.  Munch:  This  report  is  particularly  interesting  in  view  of 
the  fact  the  Federal  Government  is  making  studies  of  quantitative 
variations  of  materials  as  made  by  large  manufacturers  and  shipped 
under  the  Interstate  Commerce  regulations.  This  really  presents  an 
interesting  picture.  What  is  going  to  happen  when  a  preparation 
is  not  made  by  a  manufacturer  but  made  by  a  pharmacist?  I  have 
analyzed  a  number  of  solutions  dispensed  over  the  prescription 
counter,  particularly  in  my  own  field.  The  variations  I  find  there 
are  usually  much  larger  than  have  been  reported  here  for  chemical 
determination  for  the  reason  it  takes  a  definite  type  of  technique. 
These  figures  indicate  what  variation  may  be  expected  in  the  ordinary 
practice  in  retail  pharmacies. 

Chairman  Krantz  :  Is  there  any  further  discussion  upon  this 
paper?  If  not,  we  will  go  to  the  first  paper  on  the  program  for  this 
session,  that  which  is  to  be  presented  by  Dr.  E.  Fullerton  Cook,  who 
is  known  nationally  in  pharmacy  as  Professor  of  Operative  Phar¬ 
macy  in  the  Philadelphia  College  of  Pharmacy  and  Science,  and — 
should  I  say  internationally — as  the  chairman  of  the  Revision  Com¬ 
mittee  of  the  United  States  Pharmacopoeia.  Professor  Cook.  (Ap¬ 
plause)  . 

Dr.  E.  Fullerton  Cook:  Mr.  Chairman  and  members  of  the 
Maryland  Pharmaceutical  Association:  This  is  the  first  opportunity 
I  have  had  of  coming  to  Ocean  City  although  I  have  heard  of  the 
“Eastern  Shore”  and  Ocean  City,  I  think,  as  long  as  I  have  known 
anything.  As  a  boy  I  grew  up  so  close  to  the  Mason  Dixon  Line 
I  can  almost  call  myself  a  Marylander,  although  I  am  a  citizen  of 
New  Jersey,  I  live  in  Philadelphia,  I  am  a  Swarthmore  man,  my  sister 
lives  in  Hagerstown,  and  my  wife  came  from  Ohio,  so  all  that  has 
a  cosmopolitan  effect  on  me.  Ocean  City  has  always  had  a  fascina¬ 
tion  for  me.  I  have  read  the  reports  of  the  Maryland  Pharmaceutical 
Association  for  many  years,  and  you  came  here  regularly  for  a  long 
time,  then  you  went  to  Pennsylvania  for  your  annual  meetings. 
Though  I  have  not  met  you  at  Buena  Vista  Springs,  I  have  many 
times  heard  of  those  meetings.  But  this  is  a  delightful  place  in  which 
to  meet. 

When  Dr.  Krantz  wrote  asking  me  to  come  here  to  talk  about 
“Prescription  Practice,”  he  said  that  I  would  have  an  absolutely  free 
hand  in  dealing  with  the  subject,  so  I  have  been  rather  liberal,  prob¬ 
ably,  in  the  way  of  presenting  it.  I  wrote  down  some  things  I  would 
like  to  say,  and  possibly  it  is  best  to  follow  my  notes  partly,  at 
least,  so  as  to  keep  to  my  text.  You  know  there  are  so  many  phases 
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to  this  question  from  the  standpoint  from  which  I  have  viewed  it 
for  so  long,  it  is  likely  to  run  off  into  any  one  of  these  many  angles. 
One  of  my  old  professors,  Henry  Kramer,  in  his  lectures,  always 
came  back  to  his  hobby,  no  matter  where  he  started.  I  don’t  know 
where  my  hobby  lies,  sometimes  I  think  it  is  commercial  pharmacy — 
there  is  nothing  more  interesting  today  than  its  development.  I  would 
like  to  say — I  would  like  to  draw  a  clear  or  sharp  division — not  that 
there  is  any  discredit  attached  to  one  or  the  other — between  the 
so  called  professional  pharmacy  and  the  commercial  pharmacy.  We 
have  for  a  long  time  in  Philadelphia  tried  to  talk  of  the  professional 
pharmacy  rather  than  the  ethical  pharmacy.  I  see  the  word  “ethical” 
on  the  windows  of  drug  stores  and  I  see  the  term  being  used  on  labels 
and  on  the  letterheads  that  I  get  today.  We  have  tried  to  distinguish 
between  the  two  extreme  types  of  pharmacy,  those  which  represent  the 
large  business  emporium  I  think  of  as  rather  the  commercial  phar¬ 
macy,  and  the  purely  “ethical”  as  the  professional  rather  than  the 
ethical  pharmacy,  because  there  is  no  doubt  in  my  mind  that  some 
pharmacies  that  call  themselves  “ethical,”  can  be  very  unethical  I 
They  may  be  very  professional,  but  they  are  very  unethical;  because 
that  word  “ethical”  simply  means  honesty  and  integrity,  and  treating 
your  fellow  man  in  accordance  with  the  Golden  Rule,  while  the  word 
“professional”  means  a  type  of  service  which  is  professional.  Many 
of  the  finest  commercial  pharmacists  are  highly  ethical,  their  ideas  of 
business  are  as  ethical  as  can  be  imagined.  A  very  commercial 
pharmacist  may  be  ethical,  and  a  very  professional  pharmacist  may 
be  very  unethical.  I  will  try  to  keep  the  nomenclature  straight. 
I  have  written  several  times  to  pharmaceutical  editors  on  this  subject, 
hoping  they  would  agree  with  us  as  to  how  those  terms  should  be 
used. 

In  reference  to  this  presentation  this  afternoon,  naturally  we 
think  in  terms — in  my  position  I  often  find  myself  stressing  the 
professional  side  of  pharmacy,  although  it  may  be  also  interesting 
to  know,  that  in  our  business  school  that  we  now  have  six  of  the  Whar¬ 
ton  teachers  on  our  staff,  and  three  are  experts  in  business  practice, 
that  has  been  for  a  great  many  years  really  my  hobby,  I  will 
try  not  to  appear  in  connection  with  it  but  it  is  one  of  the  local, 
phases  of  my  own  activities.  I  really  feel  I  can  see  this  question 
from  many  angles,  and  I  hope  I  am  going  to  keep  somewhere  in  the 
scale  set  and  in  the  possibilities  of  the  application  of  professional 
pharmacy.  (Reading). 

PHARMACY  AS  A  PROFESSION 

A  few  years  ago  a  drug  fixture  firm  appealed  for  business  with 
the  slogan  “Making  a  business  out  of  a  profession”  and  proceeded  to 
advocate  the  stimulation  of  merchandising  and  the  suppression  of 
the  professional  atmosphere  of  the  drug  store. 
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From  the  view  point  expressed  and  for  the  goal  proposed  this 
was  good  business  for  the  firm  and  the  stores  so  minded,  but  phar¬ 
macy  today  is  reaping  the  reward  for  such  thinking  in  its  extensive 
mercantile  development. 

It  is  trite  to  ask  ‘‘What  is  wrong  with  pharmacy?”  The 
question  is  asked  and  “answered”  in  almost  every  journal  one  reads. 
But  it  is  still  a  burning  question  and  therefore  worthy  of  further 
attention. 

Is  pharmacy  less  professional  than  it  was  thirty  years  ago?  As 
I  recall  the  situation  and  even  go  back  to  the  journals  of  1895  or 
1900  much  the  same  problem  agitated  the  writers  in  journals  and 
those  who  discussed  the  question  at  meetings.  Cut  prices,  fewer 
prescriptions,  too  much  soda  water,  varied  side  lines  to  distract 
attention  from  pharmacy — these  were  even  then  a  worry  to  the 
professionally  inclined.  It  is  true  that  the  chain  store  development 
is  primarily  of  our  age,  but  it  was  also  worrying  the  small  retailer 
in  Philadelphia  thirty  years  ago. 

Perspective  often  clarifies  a  picture,  especially  in  our  modern¬ 
istic  age;  can  we  get  perspective  and  see  how  natural  laws  are 
working? 

Our  country  has  been  growing  in  population,  our  cities  and 
towns  have  about  doubled  their  area  within  a  quarter  of  a  century. 
Prosperity — at  least  the  willingness  and  ability  of  the  nation  to 
spend  money  for  personal  comfort  and  pleasure — has  seemingly 
quadrupled  within  the  same  time,  and  yet  sickness  and  disease  has 
naturally  lessened.  The  inevitable  conclusion  would  be  a  less 
number  of  the  theoretical  type  of  “professional  pharmacies”  and 
such  is  true.  But  what  is  the  new  conception  of  a  drug  store’s  place? 
It  has  immeasurably  broadened  into  a  community  service  of  far 
reaching  scope.  All  know  its  ramifications. 

Natural  law  has  brought  about  in  this  Country,  at  least  in 
large  cities,  much  of  the  same  condition  which  the  State  law  is 
enforcing  in  Central  Europe.  There  the  “drug  store”  and  the 
“Pharmacy”  are  distinct  units  in  drug  distribution  and  each  “phar¬ 
macy”  is  restricted  to  a  population  of  about  10,000  people. 

With  this  quota  as  a  basis  we  have  five  times  too  many  pre¬ 
scription  stores  in  the  United  States  and  in  practice  it  works  out 
fairly  well  on  this  average.  For  instance,  Philadelphia  has  about 
1600  drug  stores.  On  the  1  to  10,000  ratio  there  would  be  need 
for  200  prescription  stores  and  in  reality  it  is  fair  to  assume  that 
most  prescriptions  in  the  city  are  filled  by  about  that  many  phar¬ 
macies,  in  which  emphasis  is  placed  upon  the  prescription  department. 

In  large  and  splendidly  mercantile  emporiums,  now  passing  as 
drug  stores  often  the  largest  sign  seen  is  “Prescriptions,  Our  Most 
Important  Department.”  Such  organizations  realize  that  the  pro¬ 
fessional  reputation  built  up  by  real  pharmacists  through  years  of 
earnest  and  able  professional  service,  is  a  valuable  asset,  for  it  still 
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inspires  the  public  with  a  distinctive  confidence  in  the  entire  estab¬ 
lishment.  But  the  public  is  not  long  fooled. 

Take  the  two  page  cartoon  showing  a  “Modern  Drug  Store”  in 
the  July  Cosmopolitan.  Every  other  department  is  crowded  but  the 
drug  counter:  cameras,  cigars,  lunch  counter,  magazines,  jewelry, 
foot  stools,  cosmetics,  puzzles,  electrical  equipment,  cutlery,  books, 
candy,  window  screens,  rubber  aprons,  etc.,  but  the  prescription 
counter,  presided  over  by  a  little,  dried-up,  baldheaded  man,  has 
nothing  to  do. 

The  answer  is  not  that  there  is  no  business  for  the  professional 
pharmacist,  for  up  to  the  limit  of  demand  by  this  healthful  age,  and 
up  to  the  legitimate  needs  of  the  sick  of  today,  pharmacy  is  just  as 
important  as  ever  and  far  more  able  than  a  decade  or  a  century 
ago.  It  is  an  anomalous  situation  that  I  come  to  Maryland  to  talk 
about  professional  pharmacy  yet  in  my  classes  I  point  my  students 
with  pride  to  Baltimore  for  one  of  the  finest  examples  of  professional 
pharmacy  in  the  United  States  or  in  the  world. 

In  small  towns  a  different  situation  exists.  Dean  Lyman  uf 
Nebraska  was  right  when  he  said  that  in  their  country  you  often  have 
to  go  long  distances  for  a  doctor  and  any  pharmacist  would  starve 
if  he  tried  to  live  exclusively  on  the  business  thus  created.  Yet 
under  these  conditions  he  demanded,  and  rightly  so,  a  pharmacist  of 
professional  ideals  and  thorough  training,  for  here  the  people  depend 
upon  the  pharmacist  for  health  service  even  more  completely  than 
in  thickly  settled  and  better  organized  communities. 

So  where  is  this  professional  service  to  start  and  end  and  the 
“Business  spirit,”  to  enter.  “Professional  service”  has  a  subtle 
distinction  as  its  background.  Fundamentally  its  foundation  is  laid 
in  the  ethics  of  loving  service  to  suffering  humanity  without  the 
allurement  of  reward.  Through  centuries  business  was  discredited 
and  the  words  “Caveat  emptor”  express  the  reason.  That  universal 
spark  of  love  for  ones  fellows,  and  that  desire  to  help  those  less 
fortunate  has  dominated  many  individuals  through  recorded  history 
and  finds  expression  in  religion  and  its  offsprings,  medicine  and  law. 

What  idealism  is  expressed  in  the  professional  code  of  the  12th 
Century  when  the  devotee  prayed  “Inspire  me  with  true  love  for  my 
art  and  for  thy  creatures.  0  grant  that  neither  greed  for  gain  nor 
thirst  for  fame  nor  vain  ambition  may  interfere  with  my  activities. 
Grant  energy  unto  both  body  and  the  soul  that  I  might  e’er  unhin¬ 
dered  ready  be  to  mitigate  the  woes,  sustain  and  help  the  rich  and 
poor,  the  good  and  bad,  enemy  and  friend.  0  let  me  e’er  behold  in 
the  afflicted  and  the  suffering  only  the  human  being.” 

Here  is  the  key  to  professional  service;  a  love  for  humanity  and 
a  sincere  desire  to  serve  the  afflicted.  It  must  be  a  personal  qualifi¬ 
cation,  it  must  dominate  the  individual  and  the  instincts  of  a  child 
will  recognize  it.  The  trained  pharmacist  with  such  an  idealism  will 
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be  professional  in  spirit  and  practice  and  without  it  cannot  simulate 
the  real  service. 

My  opening  remarks  deprecated  the  slogan  “Making  a  Business 
Out  of  a  Profession/’  but  do  not  misunderstand  this  statement.  All 
experience  shows  that  scientific  business  methods  are  essential  for 
the  material  success  of  the  highest  professional  service.  The  church, 
the  hospital,  the  college,  the  association,  the  physican’s  office  and 
the  professional  pharmacy  would  not  continue  and  could  not  offer 
their  services  to  humanity  if  they  were  not  conducted  with  sound 
judgment  and  an  intelligent  recognition  and  application  of  economic 
laws. 

It  is  obvious  that  all  druggists  do  not  want  to  practice  profes¬ 
sional  pharmacy;  it  is  clear  that  only  a  limited  number  could  do  so 
by  the  laws  of  supply  and  demand,  and  further  true  that  only  a  few 
are  really  qualified  by  temperament,  training,  and  idealism  to 
genuinely  serve  in  this  capacity.  Why  noit  recognize  the  facts?  We 
are  destined  for  the  present  to  see  an  even  greater  development  of 
the  chain  store  movement  but  by  its  very  nature  it  cannot  supply 
the  professional  service  of  pharmacy  and  its  very  structure  and 
appeal  help  to  establish,  rather  than  hinder,  the  individul  pharmacist 
of  adequate  training  and  ideals. 

Professional  ideals  have  been  stressed  and  they  are  fundamen¬ 
tal  but  other  elements  are  also  necessary  for  their  successful 
application. 

The  A.  E.  F,  organization,  the  result  of  the  best  thinking  in 
America,  gave  a  model  for  any  successful  group  and  is  applicable 
to  professional  or  commercial  pharmacy. 

The  graphic  picture  of  an  officer  standing  ready  for  service 
illustrated  the  four  essential  divisions.  With  his  right  hand  he 
writes  an  order  or  points  the  way  and  typifies  the  “Division  of 
Command;”  his  left  hand  holds  the  note  book  or  map  and  represents 
the  “Intelligence  Department.”  His  right  foot  is  ready  to  advance 
and  suggests  the  “attacking  forces”  but  even  one  step  cannot  be 
taken  without  the  left  foot  resting  on  solid  ground  and  here  are  the 
“Supporting  Divisions.” 

Working  together  they  complete  the  organization  which  can  succeed 
but  which  would  fail  with  but  one  element  missing. 

The  professional  pharmacy  must  include  all  four  factors. 

Direction  and  Command — A  description  of  the  individual  who 
meets  this  requirement  is  in  the  mind’s  eye  of  each  of  you.  He  must 
inspire  confidence  by  appearance,  manners  and  ability,  and  cannot 
overlook  the  dignity  necessary  to  command  authority.  Furthermore 
he  must  have  executive  ability  or  the  intelligence  to  command  it  for 
his  organization.  In  this  respect  the  professional  pharmacist  is  apt 
to  fail  for  rarely  possesses  that  qualification  of  the  real  executive 
who  is  willing  to  distribute  responsibility  and  inspire  and  demand  the 
maintenance  of  his  own  ideals  among  his  associates. 
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Intelligence  Department - How  vital  this  is  tO  SUCCess!  TwO 

divisions  are  important.  First  the  pharmacist  must  have  a  broad 
basic  training  in  culture  and  the  pharmaceutical  sciences  and  this 
must  be  kept  up-to-date  by  reading,  study,  and  observation,  it  de¬ 
mands  real  scientific  library,  the  latest  text  books,  the  current 
scientific  literature.  Is  this  unreasonable?  Pharmacy  has  all  of 
these  and  he  who  ignores  them  has  no  right  to  claim  a  scientific 
standing. 

Secondly,  the  intelligence  department  must  supply  business  facts, 
and  these  are  no  less  important  to  the  success  of  the  venture  than  the 
first.  The  accounting  department  must  show  cash  on  hand,  inventory 
at  regular  intervals,  new  purchases,  the  cost  of  business,  income  from 
all  sources,  outstanding  credit  accounts  and  regularly  the  relation 
of  all  to  net  profit. 

The  files  must  provide  the  latest  catalogues  with  prices,  the 
latest  literature  from  pharmaceutical  firms,  copies  of  correspondence, 
names  and  addresses  of  customers,  etc. 

No  one  of  these  elements  will  be  left  at  loose  ends  under  right 
management. 

Promotion  or  Attack — Here  is  the  physical  equipment  so  essen¬ 
tial  to  success.  First  location:  No  feature  of  a  prospective  business 
is  more  carefully  studied  than  this  in  modern  business.  It  fixes  the 
number  of  “prospects”  and  their  character  and  class  and  lays  the 
first  foundation  for  “volume.”  Secondly  the  physical  appearance  of 
the  pharmacy  is  another  essential  factor  which  properly  differs  with 
the  character  of  the  store.  We  are  thinking  of  professional  service 
primarily;  therefore  this  should  dominate.  In  the  extreme  profes¬ 
sional  pharmacy  it  has  been  able  to  resemble  the  office  of  a  physician, 
with  a  reception  room  containing  comfortable  chairs,  a  few  maga¬ 
zines,  and  a  display  of  sick  room  supplies.  Another  professional 
store  has  retained  much  the  atmosphere  of  the  “old  time  Pharmacy,” 
with  goldi-labeled  show  bottles  the  mont  conspicuous  feature.  This 
is  typical  of  the  European  pharmacy  of  today.  But  these  extremes 
are  not  essential  for  the  best  results  or  the  highest  ideals.  Take  as 
illustrations  of  accepted  practice  the  pharmacies  of  Hynson,  Westcott 
and  Dunning  in  Baltimore,  Frank  E.  Morgan  in  Philadelphia,  J.  Leon 
Lascoff  in  New  York  and  Samuel  L.  Hilton  in  Washington. 

The  “Model  Pharmacy”  of  the  Philadelphia  College  of  Pharmacy 
and  Science  suggests  the  open  professional  department  where  from 
behind  a  glass  partition  the  public  can  see  the  library,  the  prescrip¬ 
tion  department,  some  manufacturing,  and  also  equipment  for  chemi¬ 
cal  work  and  for  sterilization. 

It  is  realized  that  conditions  may  require  from  the  pharmacist 
other  than  strictly  professional  work,  yet  an  “atmosphere”  may  be 
maintained  which  will  continue  to  inspire  public  confidence  and  re- 
velop  and  hold  the  interest  and  co-operation  of  the  doctor. 
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The  following  slogan  is  conspicuously  placed  in  the  model  phar¬ 
macy  and  has  been  the  guide  for  both  policy  and  stock:  “This  Phar¬ 
macy  is  Operated  in  Sympathetic  Co-operation  with  the  Medical 
Profession  and  in  the  Interest  of  Public  Health.” 

As  to  the  promotion  of  professional  business,  how  may  the 
pharmacist  impress  the  public  and  the  doctor  with  the  service  of¬ 
fered?  In  the  actually  giving  of  distinctive,  satisfactory,  and  su¬ 
perior  service  one  finds  the  final  answer.  There  is  nothing  quite 
so  forceful  in  its  impress  as  the  facts.  Many  pharmacists  seem  to 
forget  that  the  prescription  they  fill  will  be  in  the  hands  of  an  in¬ 
dividual  who  is  often  super-critical  through  illness  and  who  is  ready 
to  praise  or  to  blame.  Also  within  24  hours  the  prescription  is 
likely  to  be  in  the  hands  of  a  physician  whose  support  is  needed  and 
who  is  certain  to  be  impressed  favorably  or  unfavorably  by  your 
product. 

Proper  service,  skillful  compounding  from  reliable  drugs  or  prep¬ 
arations,  and  superior  technique  and  neatness  are  the  best  advertise¬ 
ments  at  your  command. 

There  are  other  publicity  methods  of  course  and  again  I  turn  to 
Baltimore  for  the  best  illustration  which  has  come  to  my  attention. 
The  firm  of  Ross  E.  Lynch  and  Company  offer  a  plan  for  reaching 
the  public  and  physicians  which  carries  the  tone  of  experience  and 
authority  and  is  worth  investigating. 

Here  are  but  mentioned  a  few  of  the  methods  available  for  get¬ 
ting  professional  business  but  they  are  all  sound  and  fundamental 
and  have  led  to  success,  even  in  this  commercial  day. 

Supporting  Division — Under  promotion  or  “attack”  I  have  dis¬ 
cussed  location  and  equipment,  as  they  are  an  important  element 
in  advertising  but  they  also  are  the  foundation  of  the  “supplies” 
or  support  given  the  pharmacist  in  his  effort  to  advance  the  health 
of  the  people.  However,  a  few  words  may  be  said  specifically  about 
the  appearance  of  the  prescription  department.  The  doctor  and  the 
public  may  never  see  your  prescription  room  but  if  they  don’t  that 
is  not  a  fact  to  boast  about  nor  a  reason  why  it  may  be  left  dirty, 
old-fashioned,  poorly  equipped  with  scales,  weights  and  graduates  and 
a  lot  of  drugs  and  chemicals  which  came  to  the  store  a  generation 
ago. 

Many  a  store  today  has  spruced  up  “the  front,”  put  in  a  new 
soda  fountain  and  lunch  counter,  a  new  perfume  case  and  a  modern 
floor,  and  spent  $600  or  $700  on  a  new  cash  register,  and  left  the 
prescription  department  like  it  was  “when  the  boss  was  still  alive.” 

Yet  they  say  “the  prescription  business  does  not  pay.” 

If  the  A.  Ph.  A.  and  the  N.  A.  R.  D.  had  adequate  financial 
support  they  could  have  a  team  of  high-priced  salesmen  on  the 
road  selling  professional  pharmacy  to  American  pharmacists  and 
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doctors,  instead  of  cash  registers,  new  perfumes,  new  cigarettes  and 
tooth  pastes,  and  pharmacy  proper  wouldi  have  a  better  chance. 

The  supporting  division  also  includes  the  clerks;  again  big 
business  frankly  acknowledges  its  dependence  upon  the  personnel  of 
their  organizations.  It  is  their  biggest  problem  and  it  is  yours. 
Select  the  members  of  your  staff  with  care,  train  them  constantly  and 
reward  them  in  proportion  to  their  services.  Those  are  difficult 
conditions  to  meet  but  they  are  big  elements  in  success. 

Dozens  of  prospective  students  appear  before  our  admissions 
committee  each  summer  and  some  with  a  claim  for  two  or  three  years 
of  drug  store  experience.  A  few  questions  often  reveal  an  unbeliev¬ 
able  situation  for,  with  the  claim  of  experience  which  the  pharmacist 
will  swear  to  before  the  Board,  they  demonstrate  almost  complete 
ignorance  of  even  an  elementary  knowledge  concerning  pharmacy. 

Then  as  to  the  stock  of  medicines;  every  drug  or  chemical  or 
preparation  must  be  the  best  attainable,  for  the  true  pharmacist 
feels  a  deep  sense  of  obligation  for  his  own  part  in  the  cure  of  the 
sick  or  the  maintenance  of  health.  How  grave  the  charge  and  con¬ 
sequence  should  it  be  found  that  he  dispensed  a  digitalis  preparation 
which  failed  to  act  in  a  crisis,  or  an  ergot  which  was  inert  when  life 
was  in  the  balance! 

To  summarize  the  support  must  be  sound,  the  stock  complete  and 
reliable  and  made  available  through  educated  and  experienced  assis¬ 
tance  and  all  must  be  controlled  by  the  priceless  element  “integrity.” 

Chairman  Krantz:  Professor  Cook’s  paper  is  open  for  dis¬ 
cussion.  Are  there  any  remarks  on  Dr.  Cook’s  paper? 

Dr.  Cook,  we  appreciate  your  com.ing  here  to  Maryland  and  ad¬ 
dressing  this  group  of  men  who  are  deeply  interested  in  the  kind  of 
pharmacy  you  are  talking  about. 

Dr.  Cook  :  There  are  a  lot  of  them  in  the  country. 

Chairman  Krantz:  That’s  good! 

In  Maryland  the  name  of  “Dianning”  has  become  sort  of  a 
benediction  in  pharmacy,  and  we  have  confidence  it  will  live  on 
a  long  time.  We  have  with  us  this  afternoon  Fitzgerald  Dunning, 
a  doctor  of  philosophy  from  the  Johns  Hopkins  University,  who  is 
going  to  address  this  meeting  on,  “Some  Aspects  of  Chemo-Therapy.” 
Dr.  Dunning.  (Applause.) 

Dr.  Fitzgerald  Dunning:  Mr.  Chairman,  members  of  the 
Maryland  Pharmaceutical  Association.  The  Chairman  very  kindly 
listed  my  paper  under  the  title  of,  “Some  Aspects  of  Chemo-Therapy,” 
and  that  has  allowed  me  considerable  latitude  in  which  to  stumble 
around.  In  order  to  be  not  absolutely  incoherent,  I  have  made  a  few 
notes  with  which  I  shall  try  to  stay  on  the  subject.  I  feel  somewhat 
embarrassed  in  using  notes,  as  a  speaker  yesterday  said  that  all  good 
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‘"speakers”  read  their  papers.  As  I  have  not  written  one  my  talk 
will  have  to  be  more  or  less  extemporaneous. 

I  shall  try,  in  a  g'eneral  way,  to  give  you  some  idea  of  what 
constitutes  the  science  of  chemotherapy,  if  it  can  be  called  a  science. 
Dr.  Munch  has  said  that  the  business  of  hunting  for  rat-killers  was 
an  art;  I  suppose  hunting  for  bug-killers  is  also  an  art  rather  than 
a  science.  The  word  chemotherapy  was  coined  by  Ehrlich,  the  real 
founder  of  this  branch  of  chemistry,  and  his  intention  was  to  define 
that  branch  of  chemistry  which  had  to  do  with  the  synthesis  of 
chemicals  to  be  used  in  combating  diseases  caused  by  invading  para¬ 
sites;  in  other  words,  compounds  to  be  used  only  in  the  treatment  of 
infectious  diseases.  A  more  modern  idea  is  that  chemotherapy  desig¬ 
nates  the  study  of  the  chemical  structure  of  compounds  as  related 
to  their  effect  on  living  tissues.  That  definition  includes  almost  all 
medicinal  chemistry. 

Chemotherapy  is  connected  so  closely  with  Ehrlich  that  it  can 
be  best  appreciated  by  reviewing  some  of  his  work.  His  main  idea, 
that  there  could  be  made  a  specific  for  every  disease,  resulted  in  a 
widespread  interest  in  the  synthesis  of  medicinals — an  interest  which 
is  more  keen  today  than  ever  before. 

Before  considering  Ehrlich  and  scientific  chemotherapy,  however, 
— if  I  may  be  pardoned  speaking  parenthetically  for  a  moment,  I 
shall  relate  several  interesting  stories  concerning  early  experimenta¬ 
tion  in  embryonic  chemotherapy. 

As  a  matter  of  fact,  Ehrlich’s  idea  of  specifics  for  individual 
diseases  was  not  original  with  him.  A  gentleman  who  rejoiced  in 
the  delightful  comic  opera  name  of  Theophrastus  von  Hohenheim, 
probably  better  known  as  Paracelsus,  had  that  same  idea  in  1500,  and 
even  went  so  far  as  to  recommend  mercury  for  the  treatment  of 
syphilis.  Paracelsus  did  much  to  stimulate  interest  in  the  use  of 
minerals,  as  opposed  to  gelenicals,  in  the  treatments  of  disease.  Up 
to  his  time,  all  medicine  had  been  handed  down  in  the  old  tradition 
of  Galen,  and  the  most  abominable  mixtures  of  everything  under  the 
sun  were  used  for  medicaments.  Paracelsus,  although  he  was  more 
or  less  a  fool  about  many  things,  advanced  the  idea  that  minerals 
could  be  used  in  curing  diseases.  It  is  interesting  to  note,  in  this 
connection,  that  many  of  the  remedial  agents  used  today  are  chemical 
combinations  of  organic  radicals  with  metals. 

Several  very  interesting  developments  followed  the  insistence  of 
Paracelsus  on  the  use  of  minerals.  Someone  of  an  inquiring  turn  of 
mind  made  an  experiment  in  which  they  fed  hogs  some  salt  of 
antimony  and  noticed  that  the  hogs  prospered  and  grew  fat.  A  bolder 
investigator  tried  the  same  experiment  on  a  group  of  ascetic  monks 
who  happened  to  be  in  that  neighborhood.  Antimony  was  at  that  time 
called  “stibnium,”  but  following  this  experiment  it  became  “anti- 
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There  were  in  these  early  days  of  experimentation  in  medicine, 
so  many  interesting"  frauds — even  more  so  than  now — that  it  may 
not  be  out  of  place  to  mention  several.  Unicorn’s  horn  was  a  favor¬ 
ite  cure-all.  No  one  ever  saw  a  unicorn,  but  its  horn,  nevertheless, 
had  remarkable  curative  properties.  It  was  sometimes  confused 
with  the  philosopher’s  stone.  Both  were  fictitious  so  they  made  a 
good  pair  of  fakes.  Another  famous  fake  was  the  bezoar  stone,  which 
was  supposed  to  be  cut  from  some  animal’s  bladder.  It  was  thought 
to  be  an  antidote  for  poison.  The  famous  surgeon,  Ambrose  Pare, 
finally  convinced  Charles,  King  of  France,  that  it  was  worthless 
by  an  experiment  on  a  thieving  cook  who  was  to  be  hanged.  They 
fed  the  poor  devil  poison  and  then  used  the  bezoar  stone  as  an  anti¬ 
dote.  From  the  description  of  his  death  agonies,  it  would  have  been 
better  had  he  been  hanged. 

I  have  digressed  considerably,  I  fear,  so  to  return  to  Ehrlich 
and  a  more  scientific  consideration  of  chemotherapy :  Ehrlich  decided 
that  there  was  only  one  way  to  tackle  the  problem  of  specifics  for 
diseases.  One  must  first  know  all  about  the  disease  and  then  try 
everything  possible  as  a  cure.  In  carrying  out  this  work,  he  had  at 
his  command  a  large  number  of  chemists,  pharmacologists  and,  I 
suppose,  bacteriologists — in  short,  all  the  assistance  that  money  could 
buy.  He  was  backed  by  a  wealthy  concern  and  that  is  one  reason 
for  the  successful  outcome  of  his  labors,  for  the  synthesis  of  medici- 
nals  or  chemotherapeutic  agents,  which  today  follows  much  the  same 
program,  is  an  enormously  expensive  proposition. 

Ehrlich  soon  learned  that  various  chemicals  possessed  a  par¬ 
ticular  affinity  for  certain  kinds  of  parasites.  He  was  at  that 
time  interested  in  the  study  of  trypanosomiasis,  which  is  a  disease 
caused  by  small  parasites  infecting  the  blood  stream  of  certain 
animals  and  human  beings  in  the  tropics.  He  finally  obtained  a 
dyestuff  known  as  Trypan  Red,  which  was  somewhat  successful. 
This  did  not  satisfy  him  and  recalling  that  someone  had  used  atoxyl, 
an  arsenical,  in  this  kind  of  work,  he  began  his  famous  study  of 
arsenicals.  He  used  animals  and  parasites  that  were  carefully  stan¬ 
dardized.  His  laboratory  animals  were  as  uniform  as  possible, 
weight,  diet,  sex  being  carefully  controlled.  Ehrlich,  in  doing  this, 
set  a  model  for  future  investigation,  and  this  is,  perhaps,  one  of 
his  greatest  contributions  to  science. 

After  a  long  study  of  these  arsenicals  he  found,  somewhat  by 
accident,  that  one  of  them — now  known  as  salvarsan —  would  cure, 
or  at  least  was  effective  in  the  treatment  of  syphilis.  I  say  by  “ac¬ 
cident”  because  as  mentioned  previously,  Ehrlich  was  interested  in 
trypanonomiasis,  and  it  was  at  the  suggestion  of  one  of  his  confreres 
that  he  tried  the  compound  against  “spirochetes” — the  parasite  of 
syphilis,  and  found  it  to  be  efficactous  in  treating  the  disease. 

I  won’t  go  into  too  much  detail,  as  many  of  you  are  familiar 
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with  this  phase  of  chemotherapy,  but  I  do  want  to  lay  stress  on 
several  facts  brought  out  by  the  work  of  Ehrlich.  The  necessity 
of  being  able  to  establish  the  disease  under  study  in  some  small  labora¬ 
tory,  animal  is  a  prime  requisite  in  chemotherapeutic  research.  Ehr¬ 
lich  stressed  this  point.  The  standardization  of  these  animals  is 
very  important.  It  does  not  do  much  good  to  try  the  effect  of  a  drug 
on  an  animal  that  weighs  250  grams,  and  another  that  weighs  125 
grams.  The  action  cannot  be  measured  accurately  by  such  a  procedure. 
Knowledge  of  life  history  of  the  paranite  and  the  symptons  of  the 
disease  are,  of  course,  of  paramount  importance.  For  example,  until 
the  life  history  of  the  malaria  parasite  was  discovered,  we  were  at 
loss  to  explain  the  action  of  quinine,  or  to  attempt  to  find  better  drugs. 
Now  that  it  has  been  found  that  the  malaria  parasite  lives  in  the  red 
blood  corpuncle  and  curative  agents  used  against  malaria  must  po¬ 
ssess  the  property  of  penetrating  the  cell  membrane,  German  chemist 
have  been  able  to  synthesize  a  compound  which  is  very  useful  for 
treating  malaria.  It  may  be  seen  from  this  how  important  it  is  to 
know  all  about  the  parasites  causing  the  disease.  Finally,  Ehrlich’s 
work  demonstrates  the  necessity  of  producing  compounds  of  definite 
chemical  structure,  so  that  changes  in  that  structure  may  be  corre¬ 
lated  with  changes  in  pharmacological  activity.  I  shall  not  discuss 
this  point. 

Chemotherapy  concerns  itself  with  the  production  of  compounds 
which  are  used  as  germicides  as  well  as  with  parisiticides.  In  this 
field  we  are  more  limited  in  our  laboratory  experimentation.  Anti¬ 
septics  are  generally  tested  by  well-known  “in  vitro”  (test  tube) 
tests  on  cultures  of  various  bacteria,  and  are  then  acclaimed  as 
possessing  remarkable  compounds.  This  is  a  dangerous  way  to 
establish  the  worth  of  a  germicide,  whether  it  is  to  be  used  topic¬ 
ally,  internally,  or  intravenously.  In  this  field  we  can  hardly  do 
more  than  establish  the  toxicity  of  a  compound  and  then  proceed 
to  try  it  clinically. 

We  all  know  that  a  clinical  trial  is  the  final  step  in  establishing 
the  worth  of  any  synthetic.  However,  true  clinical  results  are 
difficult  to  obtain.  Merely  putting  a  drug  into  the  hands  of 
physicians  is  not  sufficient.  Faith  cures  have  worked  and  still  work 
on  all  of  us.  We  take  something,  get  well,  and  ascribe  our  cure  to 
the  drug.  We  might  have  gotten  well  anyway.  It  is  necessary  to 
have  controls  in  clinical  experimentation  as  well  as  in  animal 
experimentation,  and  this  is  being  done,  as  it  should  be,  in  the  larger 
clinics  throughout  the  country. 

If  any  of  you  have  ever  read  “Arrowsmith,”  Sinclair  Lewis’ 
rather  devastating  travesty  on  the  medical  profession,  you  will 
remember  the  insistence  which  Gottlieb,  the  old  chemist,  placed 
on  controls.  When  Arrowsmith  used  his  bacteriophage  to  cure  every¬ 
one  that  was  stricken  with  the  fever,  and  left  no  untreated  controls. 
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he  broke  Gottlieb’s  heart.  Gottlieb  would  have  permitted  the  death  of 
some  of  the  diseased,  in  order  to  have  controls  to  prove  his  case. 
That  is,  of  course  going  entirely  too  far,  but  nevertheless  a  carefully 
controlled  clinical  trial  of  all  chemotherapeutic  products  is  necessary. 

Before  closing,  I  shall  say  just  a  few  words  about  some  of  the 
theories  of  the  mechanism  by  which  these  compounds  act  on  living 
tissue.  These  are  largely  guess  work,  but  some  have  merit. 

The  first,  of  course,  was  Ehrlich’s  idea  of  chemical  receptor.  A 
compound  had  a  definite  structure;  certain  groups  in  this  structure 
linked  themselves  with  the  receptor  group  in  the  tissue  cells  of  the 
parasite,  and  the  parasite  was  removed  thereby.  A  sort  of  a  key 
and  lock  affair.  The  cells  of  the  host  not  possessing  the  receptor 
were  deemed  thereby  to  be  unaffected.  This  was  regarded  as  the 
true  scientific  explanation  for  many  years.  It  is  not  as  silly  as  it 
seems,  for  changing  one  or  two  small  groups  in  a  large  molecule 
changes  completely  the  properties  of  many  compounds. 

Better  and  more  plausible  theories  have  been  advanced. 
Voegtlin’s  glutathione  theory  is  very  generally  accepted  as  true. 
Briefly,  this  is:  all  tissue  contains  a  substance  known  as  glutathione, 
which  compound  is  believed  to  be  responsible  for  the  oxidation  and 
reduction  processes  that  determine  the  life  of  the  tissue.  Various 
compounds  interfere  with  this  process  and  cause  death  of  the  tissue, 
hence  death  of  the  parasite. 

There  are  many  other  theories  among  which,  that  of  McDonogh 
is  rather  sound.  His  is  physico-chemical  theories  which  proposed  that 
the  relative  speed  of  chemical  (or  physical)  reaction  of  drugs  with 
parasites  on  one  hand,  and  tissues  of  the  host  on  the  other,  deter¬ 
mine  the  properties  of  the  drug.  If  the  compound  reacts,  in  some 
way,  with  the  parasite  tissue  one  hundred  times  faster  than  with  the 
host  tissue,  the  parasite  will  be  eliminated.  There  are  many  other 
explanations  of  the  mechanics  of  chemotherapeutic  activity,  but 
like  these,  they  are  all,  at  best,  plausible  evasions.  We  don’t  know 
too  much  about  these  things. 


(Applause) . 
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Chairman  Krantz:  Is  there  any  discussion  of  Dr.  Dunning’s 
paper? 

Dr.  Munch:  The  various  explanations  which  Dr.  Dunning 
offered  are  not  necessarily  incompatible  with  each  other.  We  have 
all  been  trained  to  think  that  Ehrlich’s  original  theory  is  something 
that  came  along,  that  he  just  happened  to  find  it.  In  his  original 
work  he  pointed  out  these  are  chemical  structures;  he  simply  desig¬ 
nated  by  chemical  means  and  grouping  which  he  was  unable  to 
particularly  point  out,  concerning  which  he  knew  Ijttle.  The  other 
theories  subsequently  offered,  such  as  the  glutathion  theory  may 
reasonably  be  further  developm.ent  of  Ehrlich’s  original  work. 

I  was  hoping  Dr.  Dunning  would  mention  the  product  205  made 
by  the  Germans  and  offered  for  treatment  of  the  sleeping  sickness. 
It  was  found  to  be  valuable,  and  I  have  been  informed  that  the 
Germans  offerd  that  to  the  Allies  in  exchange  for  all  of  the  terri¬ 
tory  taken  from  Germany  in  the  war.  But  that  was  considered  very 
seriously  by  the  diplomats  of  the  Allies.  Professor  Fourneau  was 
able  to  obtain  a  reasonable  quantity  of  the  material,  which  he 
analyzed,  and  he  was  able  to  resynthesize  it.  With  this  accomplish¬ 
ment  in  chemistry  the  offer  has  not  been  accepted. 

Dr.  Fitzgerald  Dunning:  Certainly  I  might  say  the  more 
recent  reports  on  205  indicate^jt  is  one  of  those  compounds  marvelous 
in  the  test  tube,  but  not  in  practice. 

Dr.  H.  a.  B.  Dunning:  I  think  something  should  be  said  to 
explain  the  remarks  of  Dr.  Dunning.  (LaugTiter),  In  reference  to 
establishing  the  real  value  in  particular  germicides  by 
clinical  test  rather  than  by  laboratory  test.  I  think  perhaps 
he  may  have  been  misunderstood  when  he  stated — that  he  may 
have  emphasized  that  point  rather  expressively  that  the  clini¬ 
cal  value  is  the  greatest  value.  But  it  in  true  that  bacteriological  tests 
are  informative  but  not  final.  Because  up  to  this  time  there  are  no 
bacteriological  tests  for  germicides  that  are  standard  for  every  kind 
of  germicide  or  for  every  kind  of  condition  which  may  exist  in  the 
human  body.  Much  is  yet  to  be  done  in  bacteriology,  in  bacteriologi¬ 
cal  testings  and  study  to  enable  us  to  standardize  our  germicides. 
It  was  just  a  few  years  ago  that  every  germicide  must  be  compared 
with  carbolic  acid  and  its  final  condition  to  establish  it;  it  is  practi¬ 
cally  impossible  from  a  clinical  value  viewpoint  to  establish  the 
value  of  newer  germicides  as  related  to  carbolic  acid  because  of 
the  many  difficulties  involved.  For  instance  carbolic  acid  and  bichlor¬ 
ide  of  mercury  are  not  active  in  the  presence  of  certain  body  fluids, 
proteins,  etc.,  and  such  things  as  that  must  be  taken  into  account. 

However,  the  point  which  I  wished  to  stress  is  that  we  can 
not  do  away  with  bacteriological  testing  or  laboratory  studies  or 
laboratory  biological  studies  of  new  drugs;  they  are  certainly  in¬ 
formative,  but  do  not  prove  anything. 
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Chairman  Krantz:  This  discussion  reminds  me,  Dr.  Dunning, 
of  a  statement  made  at  the  collodial  symposium,  Saturday  morning. 
They  were  discussing  rhythmic  precipitation  and  certain  phenomena 
known  as  Leisigang  rings.  Some  one  said  there  were  about  5,000 
colloidal  chemist  in  the  world  and  each  one  proposed  a  separate 
theory  for  the  formation  of  these  rings.  Ostwald,  Senior,  had  a 
theory,  but  it  did  not  agree  with  the  theory  of  Ostwald,  Junior! 

(Laughter) . 

Our  next  speaker,  Walter  Hartung,  is  a  doctor  of  philosophy 
of  the  University  of  Wisconsin,  and  I  know  of  no  better  way  to  pre¬ 
sent  him  to  you  this  afternoon  than  to  tell  you  how  he  was  described 
by  Dr.  K.  K.  Chen,  the  father  of  ephedrine,  that  astute  investigator 
of  the  Orient,  when  Dr.  Hartung  succeeded  in  putting  hydroxyl 
group  in  a  substituted  amine  making  a  cross  with  ephedrine  and 
adrenalin  on  the  benzene  ring,  Chen  said,  “He’s  a  damned  good  or¬ 
ganic  chemist!”  Dr.  Hartung.  (Applause). 

Dr.  Walter  Hartung:  Mr.  Chairman,  ladies  and  gentlemen. 
As  I  happened  to  be  here  when  Dr.  Cook  spoke  of  combination  and 
co-operation,  I  was  reminded  of  a  story  I  once  heard  about  an  or¬ 
ganist.  It  was  in  the  days  before  we  had  electrically-pumped  organs. 
This  organist  was  giving  a  concert,  and  the  boy  was  pumping  the 
organ.  The  crowd  was  very  intently  listening.  The  boy  whispered 
to  the  organist,  “We  are  giving-  a  fine  concert,  aren’t  we?”  The 
organist  replied,  “Go  on  pumping.”  After  a  few  minutes  the  boy 
whispered  again,  “We  are  giving  a  fine  concert,”  and  the  organist 
again  replied,  “Go  on  pumping.”  In  a  few  minutes  more  the  boy 
stopped  pumping,  and  whispered,  “Are  we  giving  a  fine  concert?” 
And  the  organist  said,  “Yes.”  So  then  the  boy  went  on  pumping. 
(Laughter.)  The  position  of  men  working  on  the  synthesis  of 
drugs  is  much  the  same  as  the  boy’s:  We  are  pumping  a  little  bit, 
and  trying  to  improve. 

(Reading) . 

BITS  OF  CHEMISTRY 

There  are  many  “bits  of  chemistry”  that  one  might  talk  about; 
for  example,  those  “bits”  that  we  have  forgotten  sincei  our  college 
days,  except  that  possibly  for  many  of  us  they  might  include  the 
greater  part  of  what  we  ever  knew;  or  those  “bits”  which  have 
recently  been  discovered,  many  of  which  are  unusually  interesting; 
then  again  one  might  enumerate  those  humorous  “bits”  such  as 
occurred  several  years  ago  in  Chicago  during  a  notorious  murder 
trial  when  the  prosecuting  attorney  said  that  the  ether  found  in 
the  accused’s  room  was  used  to  “chloroform”  birds.  But  I  should 
like  to  confine  myself  to  a  different  aspect  of  the  importance  of 
“bits”  in  chemistry,  and,  if  you  will  have  the  patience  to  bear  with 
me,  to  show  you  in  some  measure  why  an  organic  chemist  must 
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always  consider  structural  formulae,  and  why  this  “spider-web” 
chemistry  is  important;  I  desire  to  consider  certain  problems  that 
confront  the  chemist  who  would  cooperate  with  the  pharmacologist 
and  medical  practitioner  as  well  as  the  pharmacist  in  learning  more 
about  what  to  do  in  “fighting  disease  with  drugs.” 

It  is  not  my  purpose  to  indulge  in  a  comprehensive  and  learned 
dissertation  on  the  relation  of  chemical  structure  to  physiological 
activity,  for  the  time  available  is  too  brief.  I  want  rather  to  con¬ 
fine  myself  to  certain  “bits,”  certain  groups,  how  their  presence  as 
also  their  position  in  the  molecule  influences  the  pharmacological 
reactivity  of  certain  compounds. 

We  may,  most  of  us,  feel  a  certain  awe,  or  horror,  depending 
on  the  viewpoint,  for  structural  organic  formulae,  and  I  am  sure 
all  will  sympathize  with  the  pharmacy  student  who  showed  con¬ 
siderable  ingenuity,  if  not  chemical  understanding,  when  in  a 
semester’s  final  examination  he  was  asked  to  give  the  structural 
formula  for  para-bromo-toluenes;  he  wrote: 


CH, 

,CH 

C.H^. 

Br 

Br 

He  may  not  have  known  what  para-bromo-toluene  was,  but  he 
did  know  that  it  requires  two  to  make  a  “pair  o’  ”  bromo-toluenes. 

However,  for  our  purpose  we  shall  have  to  suffer  a  little  of 
the  “pictures”  of  molecules,  but  we  shall  try  to  keep  it  from  becom¬ 
ing  too  complex. 

Let  us  start  out  with  the  formula  of  a  compound  which  is 
causing  considerable  national  distress  because  it  is  legally  pro¬ 
scribed  and  medically  prescribed,  namely,  grain  alcohol,  also  known 
as  ethyl  alcohol  or  simply  ethanol. 

H  H 

H  -  Ga  -  H 
OH  H 

It  will  not  be  necessary  to  review  here  its  physiological  inter¬ 
est  and  value.  If  one  of  the  hydrogen  atoms  on  carbon  number  2 
of  ethanol  is  replaced  by  an  amino,  or  NH2,  group  we  have 
amino-2-ethanoi,  or  simply  ethanol  amine.  This  compound 
is  considerably  different  from  plain  ethanol;  it  is  an  amine  as 
well  as  an  alcohol,  but  it  appears  to  have  no  particular  pharma¬ 
cological  virtue.  Let  us  replace  another  hydrogen,  this  time  intro- 
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ducing  phenyl  radical  on  carbon  number  1.  This  gives  a  compound 
with  the  formula 


H  H 


Cj,  -  -  H 

OH  NHa 


and  is  called  phenyl-l-amino-2-ethanol,  or  more  conveniently  phenyl- 
ethanol  amine.  Of  course,  the  phenyl  group  is  more  than  a  bit;  in 
fact  going  from  ethanol  amine  to  phenylethanol  amine  might  aptly 
be  compared  with  remodeling  a  six-room  cottage  into  a  fourteen- 
room  mansion,  for  the  weight  of  ethanol  amine,  expressed  in 
atomic  units,  is  61  as  compared  to  137  for  phenylethanol  amine. 
But  in  phenylethanol  amine,  we  now  have  a  compound  that  we  shall 
consider  as  the  parent;  now  let  us  observe  what  effect  minor  sub¬ 
stitutions,  the  introduction  of  “bits”,  have  on  the  pharmacological 
behavior  of  our  starting  compound. 


OH  NH, 


Phenylethanol  amine  has  just  been  accepted  as  a  “New  and 
Non-Official  Remedy”  and  is  recommended  as  a  substitute  for  the 
natural  alkaloid  ephedrine.  Ephedrine,  obtained  from  the  Chinese 
plant  Ma  Huang,  has  been  studied  thoroughly  by  Dr.  K.  K.  Chen; 
it  belongs  to  the  class  of  compounds  known  as  pressors  and  its  par¬ 
ticular  value  lies  in  the  relief  it  affords  to  sufferers  of  such  afflic¬ 
tions  as  hay  fever  and  asthma.  lAn  idea  of  the  influence  of  Dr. 
Chen’s  investigation  may  be  gained  by  looking  thru  recent  chem¬ 
ical  pharmaceutical  and  medical  literature.  For  during  1928  Chem¬ 
ical  Abstracts  gave  sixty-seven  abstracts  relative  to  ephedrine;  how 
many  articles  were  not  abstracted,  there  is  no  way  of  telling.  Ephe¬ 
drine,  invaluable  though  it  is  therapeutically,  is  handicapped  by  its 
rather  high  price  and  none  too  dependable  source  of  supply;  hence, 
the  search  for  substitutes,  and  phenyl-ethanol  amine,  which  can 
be  made  in  the  laboratory,  has  already  been  officially  accepted  as 
one  of  them. 


Let  us  now  come  back  to  the  phenylethanol  amine  molecule 
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be  a  methyl  replacing  a  hydrogen  on  carbon  number  two  of  the 
original  ethanol  chain.  That  will  result  in  the  formula 


1^  H  H  H 
— C  -  C  -  C-H 
V*  OH  NHa  H 


which  is  a  derivative  of  propyl  alcohol.  The  correct  name  of  this 
new  compound  is  phenyl-l-amina-2-propanol-l,  or|  for  s  mplicity 
phenylpropanol  amine.  We  might  also  have  placed  the  new  group 
some  other  place  in  the  molecule,  e.g.,  in  the  ring,  on  carbon  number 
one  of  the  side  chain,  or  on  the  amino  group.  All  of  those  possible 
derivatives  ought  also  be  very  interesting,  but  since  at  present  little 
or  nothing  is  known  of  their  physiological  behavior  we  shall  pass 
over  them  here. 

Well,  what  are  the  virtues  of  phenylpropanol  amine?  First  of 
all  it  is  a  pressor  like  ephedrine  and  phenylethanol  amine.  While 
the  compound  has  been  known  since  at  least  1912  it  is  only  recently 
that  interest  in  its  pharmacological  properties  has  been  revived  and 
consequently  the  Council  on  Pharmacy  and  Chemistry  has  not  yet 
been  asked  to  pass  on  its  merits.  However,  Dr.  Chen,  of  ephedrine 
fame,  has  found  it  to  be  approximately  twenty  per  cent  more  potent 
as  a  pressor  than  the  natural  alkaloid  and  its  toxicity  is  about  80% 
as  much;  and  like  ephedrine  it  is  effective  when  administered  by 
mouth,  whereas  phenylethanol  amine  is  active  only  on  injection.  Thus 
present  indications  are  that  phenylpropanol  amine  may  prove  to  be 
a  better  substitute  for  the  alkaloid  than  the  recognized  phenylethanol 
amine.  However,  more  work  remains  to  be  done  before  final  con¬ 
clusions  can  be  made. 

Now  let  us  take  phenylpropanol  amine  and  add  to  it  another 
methyl  group.  Since  we  had  such  interesting  results  by  extending 
the  side  chain  from  ethanol  to  propanol,  suppose  we  now  hook  to 
up  to  the  four-carbon  side  chain,  the  butanol  compound,  thus 


H  H  H 

«  I  • 

— c  -  c  -  c 

.1  I  I 

Ob  NHa  H 


CHa 


This  is  phenyl-l-amino-2-butanol-l,  or  simply,  and  according  to  our 
other  products,  phenylbutanol  amine.  What  might  one  expect  from 
it?  When  we  extended  the  length  of  the  side  chain,  the  ethyl  alcohol 
part,  to  three  carbons  we  arrived  at  a  product  which  retained  all  the 
desirable  physiological  properties  of  the  parent  phenylethanol  amine 
and  acquired  the  additional  virtue  of  becoming  potent  on  oral 
administration.  What  happens  when  the  side  chain  is  lengthened  by 
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another  carbon  atom?  Thus  far  we  have  had  only  two  members  of 
a  possible  homologous  series  of  these  alkanol  amines.  Are  we 
justified!  in  basing  any  predictions  on  the  two  we  know?  Hardly, 
for  strange  as  it  may  seem,  phenylbutanol  amine  is  praetically  inert. 
Dr.  Chen  said  it  was  slightly  active  and  Dr.  Pittenger  reported  it 
inactive.  Thus  it  appears  that  for  practical  purposes  we  overdid  a 
good  thing;  we  should  not  have  used  that  last  methyl  group,  at  least 
not  there. 

Suppose  we  shift  that  methyl  group,  putting  it,  this  time,  as  far 
as  possible  on  the  other  end  of  our  likely  phenylpropanol  amine.  That 
will  result  in  a  compound  whose  formula  becomes 


H  H 

C  -  C  -  CHs 
OH  NHa 

and  which  is  called  para-tolyl-l-amino-2-propanol-l,  or  para-tolyl 
propanol  amine.  Dr.  Munch  finds  that  this  product  has  all  the  charac¬ 
teristic  physiological  properties  of  phenylpropanol  amine;  it  is  quite 
as  potent  when  injected  intravenously  and  is  active  when  given  by 
mouth.  That  revelation  is  cheering,  but  let  us  not  be  too  hopeful, 
for  both  rabbits  and  guinea  pige  show  that  this  methyl  group  still 
persists  in  causing  trouble.  This  time  it  has  increased  the  toxicity 
about  three-fold,  and  we  are  correspondingly  disappointed. 

Shall  we  shift  that  methyl  group  once  more?  Let  us  attach  it  to 
the  amino  group  this  time,  which  gives  us  the  formula, 

YS  ^  H 
M_c  -  C  -  CH, 

OH  W-H 
CH3 

and  the  preferred  name  for  this  product  is  phenyl-l-methylamino-2- 
propanol-1.  Now  the  methyl  group  is  where  nature  places  it  when 
she  grows  Ma  Huang,  for  this  is  the  structural  formula  of  ephedrine. 
The  very  valuable  properties  of  this  alkaloid  are  so  well  known  that 
it  is  unnecessary  to  enumerate  them  here. 

We  have  seen,  now,  how  by  discreet  manipulation  of  a  “bit”  of  a 
methyl  group  one  may  convert  phenylethanol  amine  into  phenylpro¬ 
panol  amine,  a  compound  that  hold  great  promise  as  a  prospective 
therapeutic  agent.  Addition  of  another  methyl  group  produces  vary¬ 
ing  effects,  depending  on  its  position;  in  lengethening  the  side  chain 
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to  a  butanol  amine  derivative,  it  causes  disappearance  of  all  desirable 
properties,  placed  in  the  para  position  on  the  benzene  nucleus,  it 
leaves  the  desirable  pharmacological  activity  quite  intact  but  practi¬ 
cally  trebles  the  toxicity;  attached  to  the  amino  group  'which  is  Avhat 
nature  does,  we  arrive  at  the  very  valuable  alkaloid  ephedrine. 

Now  let  us  try  another  “bit,”  another  group,  one  whose  weight  is 
but  little  greater  than  that  of  the  methyl;  and  in  order  to  keep  within 
the  boundaries  of  what  we  actually  know,  I  shall  have  to  give  only 
one  case,  viz.,  where  the  para  position  of  phenylpropanol  amine  is 
occupied  by  a  hydroxyl  or  OH  group.  This  comp'ound  has  the 
structure 


and  its  name  is  para-hydroxyphenyl-l-amino-2-propanol-l.  We  do  not 
yet  know  for  what  this  product  may  be  used  since  it  was  prepared 
for  the  first  time  last  March  and  the  pharmacologists  have  not  had 
sufficient  time  or  material  to  make  a  thorough  examination.  But  we 
have  found  that  it  is  only  about  60  per  cent  as  toxic  as  ephedrine  and 
probably  80  per  cent  stronger  as  a  pressor.  It  really  is  most  re¬ 
markable  to  see  what  great  effects  are  produced  by  introducing  a 
relatively  small  but  highly  significant  hydroxyl  group. 

Dr.  'Chen  is  particularly  interested  in  this  para-hydroxy- 
phenylpropanol  amine.  Even  before  it  had  been  prepared  he  pre¬ 
dicted  that  it  would  be  an  excellent  pressor.  It  is  too  long  a  story  to 
tell  here  how  he  arrived  at  his  conclusions,  but  it  is  sufficiently  inter¬ 
esting  and  worthwhile  to  indicate  his  line  of  reasoning.  For  this  we 
shall  have  to  bear  in  mind  one  more  structural  formula,  that  of  the 
well  known  body  hormone,  adrenaline  or  epinephrine,  which  struc¬ 
turally  is  represented  by  the  formula 


OH 

HO  '1 

-  CH 

I  I 

OH  ^H 
CH, 

All  know  the  uses  and  properties  of  adrenaline.  Now  let  us  group 
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those  formulae  we  need  so  that  we  can  make  a  rapid  survey  of  struc¬ 
ture  as  compared  to  action. 


H 

I 

C-H 


I 


H  H 

- C  -  C  .CH3 

I  t 

OH  NHs 


III 


H 

j 

C-H 

* 


IT 


H 

C  -  CHa 

m 

'CH3 

IV 


First  let  us  compare  I  and  III.  Both  are  pressors,  but  III,  with 
the  3-carbon  side  chain,  is  effective  also  on  oral  administration.  Here 
it  appears  that  to  be  effective  when  administered  by  mouth  the 
product  must  be  a  propanol  derivative,  i.e.,  have  three  carbons-  in 
the  side  chain. 


Second,  III  and  IV.  They  parallel  each  other  very  closely  in 
pharmacological  behavior.  Except  for  the  extra  methyl  attached  to 
the  amino  group  in  IV,  they  are  structurally  the  same.  Chen  found 
from  his  extensive  studies  on  componds  of  this  type  that  invariably 
the  one  without  the  methyl  on  the  amino  nitrogen  was  more  potent, 

Third,  adrenaline,  II,  is  an  ethanol  amine  derivative  and  is 
practically  inert  when  given  by  mouth.  However,  the  OH  groups 
attached  to  the  beneze  ring  have  so  increased  the  effect  that  when 
properly  administered,  it  is  several  times  stronger  as  a  pressor  than 
any  of  the  others.  Previous  investigators  showed  that  of  the  two  the 
hydroxyl  in  the  para  position  exerted  the  larger  effect. 

With  these  facts  in  mind  we  get  an  idea  of  Dr.  Chen’s  logic. 
Ephedrine  is  a  good  drug.  Improve  its  activity  by  removing  the 
CH^  from  the  amino  part;  then  put  a  hydroxyl  in  the  para  position  to 
get  epinephrine  like  behavior  The  resulting  compound  then  is  our 
new  para-hyroxyphenylpropanol  amine.  We  see  that  Chen’s  predic¬ 
tions  have  already  been  partly  substantiated  and  it  will  be  interesting 
to  follow  further  investigation  with  this  new  compound. 
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Thus  it  is  seen  that  the  chemist  who  would  prepare  drugs  must 
take  into  consideration  every  little  modification  of  the  therapeutic 
molecule,  not  only  the  nature  of  the  modifying  group  but  its  position. 
I  have  limited  myself  to  this  discussion  to  pressor  compounds. 
Countless  other  illustrations  could  also  be  used,  e.g.,  from  the  realm 
of  germicides,  hypnotics,  anesthetics,  and  so  on,  for  in  all  it  is 
possible  to  correlate  in  some  way  the  pharmacological  activity  with 
chemical  structure. 

From  what  I  have  said  or  probably  rather  the  way  I  said  it,  you 
may  have  gained  the  impression  that  the  chemist  who  is  interested 
in  synthetic  therpeutic  agents  is  having  loads  of  fun  in  his  “pin-a-tail- 
on-the-donkey”  game,  and  whether  he  gets  a  thoroughbred  or  a 
mongrel  is  determined  not  only  by  the  nature  of  the  tail  but  also 
where  it  is  fastened.  Here  we  started  out  with  a  phenylethanol 
amine  burro,  we  were  lucky  with  that  methyl  tail  and  obtained  the 
pedigreed  phenylpropanol  amine;  another  methyl  tail  on  this  gave  us 
in  phenylbutanol  amine  a  lazy  jackass,  in  para-tolylpropanol  amine 
an  ambitious  mule  but  one  with  a  toxic  temper,  and  in  ephedrine  a 
gently  disposed  ^-horoughbred;  whereas  a  hydroxyl  tail  properly 
placed  gave  a  sleek-looking  creature,  whose  disposition  is  yet  to  be 
determined.  My  remarks  may  make  it  appear  like  that  kind  of  a 
game.  That  it  is  a  game.  I’ll  agree.  But  the  chemist  does  not  go 
blindly  forward;  his  aims  are  definite  and  there  are  rules  for  proceed¬ 
ing.  To  tell  of  them  is  another  story.  Whatever  the  impression  I 
may  have  left  with  you,  I  do  hope  you  will  appreciate,  in  part  at 
least,  the  fact  that  before  the  chemist  can  parade  his  wares  he  must 
first  put  in  many,  often  times  discouraging,  hours  in  the  laboratory; 
the  work  has  its  dull  moments,  but  great  is  the  satisfaction  that 
rewards  achievement. 

I  suspect  that  only  another  chemist  can  understand  the  thrill 
experienced  by  Wohler  when  he  made  the  epoch  marking  observation 
that  ammonium  cyanate  rearranged  into  urea.  Students  say,  college 
students  that  is,  that  upon  this  discovery  Wohler  rushed  from  his 
laboratory  shouting  ecstatically,  “Urea!  Urea!” 

It  was  impossible  for  me  to  tell  you  of  the  chemist’s  work  and 
his  workshop.  However,  I  trust  that  my  remarks  have  served  to 
give  you  some  idea  of  the  importance  of  “bits  of  chemistry.” 

(Applause) . 

Chairman  Krantz:  Is  there  any  discussion  of  Dr.  Hartung’s 
paper?  If  not,  this  concludes  the  scientfic  program,  and  I  will  turn 
the  meeting  over  now  to  President  Allen. 

President  Allen  :  I  don’t  know  of  anything  else  to  be  gone  into 
at  this  time  except  we  have  a  few  prizes  to  distribute  before  we  ad¬ 
journ.  It  will  take  but  a  few  minutes. 

Dr.  Swain:  Mr.  President,  I  think  these  interesting  papers, 
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presented  in  an  interesting  way,  have  been  instructive,  and  I  should 
like  to  see  the  Scientific  Section  go  on  record  as  complimenting  Dr. 
Kratz  in  arranging  the  program  and  thanking  the  participants  in 
addition. 

Mr.  Powell:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

(After  distribution  of  prizes  the  meeting  at  5  P.  M.  adjourned 
until  Friday  morning,  June  28,  1929,  at  9.30  o’clock). 

BANQUET 

June  27,  1929. 

President  Allen:  Our  friend.  Governor  Ritchie,  ladies  and 
gentlemen  of  the  Maryland  Pharmaceutical  Association  and  the 
Travelers  Auxiliary:  In  1904,  twenty-five  years  ago,  the  late  Henry 
P.  Hynson  proposed  my  name  for  membership  in  this  Association, 
for  which  I  am  very  grateful.  There  are  just  a  few  words  I  want  to 
say,  in  summarizing  what  the  convention  has  accomplished  at  Ocean 
City,  I  thank  the  Committees,  the  Executive  Committee,  which  have 
worked  so  hard  to  make  this  convention  a  success.  I  know  their 
work  has  been  hard.  I  have  been  with  them  on  every  occasion.  And 
there  are  other  Committees  that  have  done  just  as  well.  And  not 
only  the  Committees  have  worked  hard,  but  all  you  people  who  have 
come  so  far,  in  sacrificing  your  time  and  business  to  make  this  con¬ 
vention  a  success. 

I  want  to  take  this  opportunity  to  thank  Governor  Ritchie  for 
what  he  has  done  for  our  Association  this  year  and  in  previous 
years. 

I  don’t  believe  in  mentioning  names,  but  there  are  two  men  in 
this  Association  that  I  can’t  help  from  thinking  of.  Some  one  has 
referred  to  them  as  the  Siamese  Twins.  Dr.  Kelly  and  Dr.  Swain. 
They  have  helped  me  so  wonderfully.  Without  them  I  would  have 
been  lost. 

Now,  my  next  duty  is  a  great  pleasure  to  me,  and  that  is  to 
introduce  a  friend  of  mine,  who  is  a  friend  to  everybody,  who  has 
come  from  the  Western  Shore  of  Maryland  to  be  our  Toastmaster. 
I  take  great  pleasure  in  introducing  Mr.  Harry  Rudy.  (Applause). 

Toastmaster  Rudy:  Mr.  President,  Members  of  the  Pharmaceu¬ 
tical  Association,  Members  of  the  T.  A.  M.  P.  A.,  ladies.  Governor 
Ritchie,  and  guests:  Last  year,  on  the  fioor  of  our  Banquet  Hall, 
as  retiring  president  of  this  Association,  I  predicted  a  very  success¬ 
ful  year  for  President  Allen.  I  am  happy  to  say  I  was  not  mis¬ 
taken,  and  I  wish  to  congratulate  him  at  this  time.  President  Allen 
is  a  man  who  does  not  talk  much,  or  make  a  lot  of  noise,  but  Presi¬ 
dent  Allen  is  a  man  who  does  things.  He  knows  what  he  wants,  and 
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he  goes  out  to  get  it.  When  I  think  of  President  Allen’s  work  of 
this  year  it  makes  me  think  of  the  story  of  an  old  darky  preacher. 
He  was  talking  to  one  of  his  deacons,  and  the  subject  of  his  talk 
was  “chickens.”  You  know  that  is  a  favorite  subject  of  a  darky 
preacher.  He  said,  “Brother  Sam,”  he  said,  “it  is  a  strange  thing, 
but  it  is  true,  every  time  I  pray  to  the  good  Lord  to  sendi  me  chicken, 
I  never  gets  any  chicken,  but  every  time  I  prays  to  the  good  Lord  to 
send  me  out  to  get  chicken,  I  always  gets  it!”  (Lairghter).  That’s 
the  way  with  President  Allen :  he  goes  out  to  get  what  he  wants,  and 
usually  gets  it. 

One  of  the  sad  features  of  our  proceedings  at  this  season  of  the 
year  is  the  passing  out  of  the  old  officers.  But  this  is  compensated 
for  by  the  pleasure  of  installing  the  new  ones.  Your  Association 
has  deemed  it  wise  this  year  to  select  a  man  for  this  office  from  the 
Eastern  Shore  of  Maryland,  a  man  who  deserves  this  high  honor. 
He  is  a  man  who  not  only  works  one  week  in  the  year  for  the  good 
of  our  Association  and  our  profession,  but  he  works  fifty-two  weeks 
in  the  year.  It  gives  me  great  pleasure  to  introduce  to  you  our  in¬ 
coming  President,  Mr.  George  W.  Colborn  of  Princess  Anne.  (Ap¬ 
plause). 

Mr.  Colborn  :  Mr.  Toastmaster,  President  Allen,  Governor 
Ritchie,  distinguished  guests  and  friends:  To  say  that  I  am  thrilled 
tonight  is  putting  it  mildly,  as  I  stand  here  as  the  newly  elected 
president,  I  am  one  of  the  happiest  men  in  this  room.  This  great 
honor  has  been  foisted  upon  me.  To  be  selected  as  the  presi- 
.  dent  of  such  a  fine  organization,  composed  of  so  many  men  whom 
I  have  come  to  know  and  to  love,  and,  on  the  other  hand,  such  a  lot 
of  distinguished^ women  that  they  call  their  wives  and  sweethearts,  is 
indeed,  enough  to  thrill  the  heart  of  any  man. 

To  me  this  meeting  at  Ocean  City  has  been  particularly  signifi¬ 
cant.  First,  because  it  has  united  pharmacy  on  the  Western  Shore 
and  the  Eastern  Shore  in  a  closer  bond  of  understanding.  It  has 
brought  to  us  the  significance  of  .service,  service  to  the  Maryland 
Pharmaceutical  Association  which  stands  for  the  profession  we  have 
chosen  as  our  life’s  work.  To  President  Allen  goes  no  small  degree 
of  credit  for  making  this  convention  a  success.  He  has  been  an  un¬ 
tiring  worker.  I  congratulate  you.  President  Allen,  on  the  fine  con¬ 
vention  that  has  been  held  here  this  year.  The  Association,  since 
I  have  been  a  member,  has  been  composed  of  men  who  have  given 
,much  effort  to  make  it  the  outstanding  pharmaceutical  association 
on  the  East  Coast;  and  when  I  stop  to  think  that  I  have  to  follow  in 
the  footsteps  of  such  men  as  Harris,  Rudy  and  Allen,  and  the  other 
great  presidents  we  have  had,  I  am  filled  with  uncertainty  regarding 
my  ability  to  live  up  to  their  standard.  I  would  like  to  see  the  or¬ 
ganization  continue  in  the  same  successful  channel  that  it  has 
heretofore  been  noted  for.  Its  officers  seem  to  have  been  perfected 
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into  a  machine  which  is  well  oiled  with  energy,  and  which  goes  on 
and  on  and  brings  to  it  a  greater  success  each  year.  In  passing, 
I  would  like  to  remind  the  druggists"  of  this  association  that  in  this 
day  of  commercial  life,  when  everything  seems  to  be  pointing  to  a 
closer  and  closer  competition  in  the  commercial  world  on  the  side  of 
pharmacy,  that  we  should  not  forget  the  professional  side.  Support 
the  laws  that  are  for  the  good  of  pharmacy,  and  fight  the  laws 
that  are  brought  forth  in  national  and  State  legislation  against  it, 
support  the  University  of  Maryland,  because  pharmacy  can  only  go 
forward  by  bringing  forth  better  fruits  in  the  way  of  graduates 
from  this  institution.  At  the  same  time,  we  must  exalt  the  com¬ 
mercial  side.  We  must  adopt  a  code  of  ethics  which  we  can  all  fol¬ 
low  and  be  proud  of.  It  is  my  hope  that  during  the  next  year  we  can 
make  the  commercial  side  of  pharmacy  in  this  organization  the 
clearing  house  for  the  ideas  of  our  business,  so  that  you  can  bring 
your  problems  to  it  and  find  a  solution.  Another  idea  that  I  would 
like  to  see  exploited  in  the  State  of  Maryland  through  the  Associa¬ 
tion  is  the  advertising  to  each  and  every  customer  and  each  and 
every  druggist  in  this  organization  the  fact  that  we  have  a  profes¬ 
sional  standard  and  are  trying  to  upbuild  it  in  every  respect.  We 
should  create  an  advertising  department  in  our  organization  that  will 
forever  keep  before  the  public  the  fact  that  we  are  trying  to  be  the 
scientist  on  the  corner,  the  man  who  is  there  to  help  them,  to  make 
their  life  easier,  so  that  they  can  know  that  the  health  work  that  our 
group  represents  is  going  forward  daily. 

The  T.  A.  M.  P.  A.,  the  right  hand  of  this  organization,  deserves 
its  richly  earned  credit,  and  to  this  group  jf  men  in  our  organization, 
I  also  extend  my  congratulations  for  the  fine  program  and  the  fine 
part  that  they  have  performed  in  making  the  convention  a  success; 
and  in  the  coming  year  I  hope  that  the  two  groups  within  this  organi¬ 
zation  will  be  so  unified  that  the  strength'  between  them  can  never  be 
broken  by  outside  competition. 

I  ask  for  the  coming  year  the  support  of  the  committees  and 
that  the  work  between  them  will  be  all  to  one  end:  to  make  our 
organization  a  greater  success.  I  ask  that  each  member  in  the  or¬ 
ganization  support  the  committees  and  the  president.  I  will  try  to 
do  my  bit,  as  I  see  it,  for  the  service  of  pharmacy. 

I  thank  you. 

(Applause) . 

Toastmaster  Rudy:  We  now  come  to  another  branch  of  our 
organization,  the  T.  A.  M.  P.  A.  I  often  wonder  what  we  would  do 
without  the  T.  A.  M.  P.  A.  I  can  remember  when  the  meetings  of 
this  association  were  so  dry  that  you  could  fairly  hear  them  sizzle. 
But  today  all  this  is  changed.  One  time,  all  was  business,  and 
gloomy  business,  now  all  has  turned  to  sunshine  and  laughter.  You 
fellows  have  made  us  forget,  you  have  made  us  laugh,  you  have 
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made  us  happy,  and  we  thank  you  for  it.  I  would  like  to  change 
your  name.  We  call  you  the  “Travelers  Auxiliary,”  I  think  a  better 
name  would  be  the  “Traveling  Bandwagon,  Loaded  with  Bottled 
Sunshine  and  Good  Cheer.”  (Applause.)  You  boys  believe  in  the 
old  adage  that  what  we  do  for  others  makes  history  and  is  worth 
while,  the  things  we  do  for  ourselves  are  soon  forgotten;  that  seems 
to  be  your  motto.  We  have  with  us  tonighj  the  president  of  this  or¬ 
ganization,  the  man  who  engineered  these  wonderful  entertainments 
that  we  have  enjoyed  so  much  during  this  week,  Mr.  Edward  W. 
Piper,  of  Baltimore,  the  retiring  president  of  the  T.  A.  M.  P.  A. 
I  would  like  Mr.  Piper  to  take  the  floor  and  make  a  few  remarks, 
but  I  want  to  mention  to  you  incidentally  that  I  don’t  expect  much 
from  Mr.  Piper,  because  he  tried  to  drive  down  here  in  a  brand 
new  car,  with  a  retarded  spark,  consequently  with  the  differential 
burned  out,  and  don’t  believe  a  man  can  talk  under  those  conditions. 
(Applause) . 

Mr.  Piper;  Mr.  Toastmaster,  I  am  somewhat  embarrassed  over 
your  remarks  regarding  my  car,  especially  since  you  have  made  them 
in  the  presence  of  our  Governor.  If  Governor  Ritchie  desires,  I 
suppose  that  he  can  write  a  letter  to  Commissoner  Baughman,  and 
revoke  my  operator’s  license,  for  the  Governor,  you  know,  is  here  to 
uphold  the  law  of  the  State. 

You  said  a  moment  ago  that  the  old  meetings  were  so  dry  you 
could  hear  them  sizzle,  they  are  so  wet  today  I  think  you  can  hear 
them  wash  away. 

As  President  of  this  Auxiliary,  I  would  like  to  say  a  few  words 
regarding  this  wonderful  organization.  A  few  months  ago,  when 
your  committee  came  to  us  and  announced  their  intention  to  come  to 
Ocean  City  we  had  some  fear,  and  a  lot  of  conjecture  and  doubt 
about  our  ability  to  put  over  a  successful  entertainment  program. 
However,  we  dispelled  that  fear  and  got  to  work.  Our  Committees 
were  appointed.  They  began  to  function,  and  I  dare  say  that  we 
can  call  our  work  a  success.  We  are  very  proud,  of  course,  to  have 
this  part  of  entertaining  the  guests  each  year.  It  is  a  part  that  we 
look  forward  to,  and  I  don’t  believe  that  we  would  feel  altogether 
right  unless  we  had  that  part  in  this  convention.  I  can  not  claim 
any  particular  credit  for  myself.  Every  member  of  this  auxiliary  had 
a  part  in  our  program,  and  I  am  going  to  take  this  opportunity  of 
thanking  those  men  publicly  for  what  they  have  done.  I  thank  you. 
(Applause) . 

Toastmaster  Rudy:  The  T.  A.  M.  P.  A.  have  thought  it  wise 
to  select  as  their  next  year’s  president,  Mr.  C.  C.  Manchester.  I 
know  Mr.  Manchester  has  ability  and  experience,  and  I  predict  a 
great  year  of  musical  entertainments  and  enjoyable  times  for  Mr. 
Manchester.  I  would  hate  to  predict  that  we  would  have  a  better 
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one  than  this  year,  that  would  be  impossible,  but  I  am  quite  sure 
he  is  going  to  give  us  the  best  that  is  in  their  organization.  Mr. 
Manchester.  ( Applause ) . 

Mr.  Carl  C.  Manchester;  Mr.  Toastmastr,  friends:  I  am  not 
accustomed  to  making  lengthy  speeches,  so  I  will  just  say  to  Presi¬ 
dent  Colborn  we  will  renew  the  old  pledge  of  unqualified  support 
and  co-operation.  (Applause). 

Toastmaster  Rudy:  I  would  like  at  this  time  to  introduce  to 
you  Mr.  L.  R.  Hopkins,  President  of  the  Delaware  Travelers  Aux¬ 
iliary.  (Applause).  I  would  like  to  have  him  take  the  floor  and  make 
his  bow  and  be  welcomed  by  us.  (Applause).  - 

Mr.  L.  R.  Hopkins:  Mr.  Toastmaster,  I  would  just  like  to  say 
that  we  shall  appreciate  very  much  having  as  many  of  the  members 
of  the  Maryland  Pharmaceutical  Association  and  the  Travelers 
Auxiliary,  as  possible,  attend  our  convention  at  Rehoboth,  July  9th 
and  10th.  (Applause). 

Toastmaster  Rudy:  Thank  you,  Mr.  Hopkins. 

(Song  by  Eddie  Parlett). 

Toastmaster  Rudy:  We  have  an  unusual  number  of  guests 
with  us  tonight,  men  who  are  specialists  in  their  lines,  and  some 
of  them  are  famous  in  the  work  that  they  have  been  doing.  I  wish 
it  were  possible  that  we  call  on  every  one  of  these  men  to  address 
us  tonight,  but  it  is  impossible.  We  simply  would  not  get  out  of 
here  tonight,  but  I  am  going  to  introduce  these  gentlemen  to  you, 
they  may  make  a  few  remarks,  bow  or  look  pleasant  or  do  anything 
they  want  to  do. 

We  have  with  us  tonight  Howard  Bryant,  of  Baltimore,  Presi¬ 
dent  of  the  Baltimore  City  Council.  I  understand  Mr.  Bryant  is 
quite  an  expert  on  Ocean  City.  I  have  been  told  so.  They  tell 
me  he  knows  all  about  Ocean  City,  he  knows  what  part  of  it  is 
wet  and  what  part  of  it  is  dry.  Now,  I  am  not  necessarily  offering 
any  suggestions  tu  Mr.  Bryant,  but  I  wish  we  could  have  gotten  this 
information  sooner,  possibly  some  of  us  would  not  have  gotten  wet 
feet. 

We  will  be  very  glad  to  have  Mr.  Bryant  take  the  floor  and 
tell  us  about  Ocean  City.  (Applause). 

Mr.  Howard  Bryant:  Mr.  Toastmaster,  ladies  and  gentlemen: 
Some  time  last  winter  the  Retail  Druggists  Association  of  Balti¬ 
more  had  a  banquet  and,  as  usual,  they  invited  me,  and  they  called 
upon  me  to  say  something,  and  the  best  thing  that  I  thought  I  could 
say  to  them  was  that  I  intended  to  build  a  cottage  down  at  Ocean 
City  this  spring,  and  it  would  be  ready  and  occupied  when  this 
convention  met,  and  I  then  and  there  extended  to  them  an  invita¬ 
tion  to  visit  me.  Knowing  what  my  obligations  were,  or  I  thought 
they  were  I  immediately  tried  to  lay  in  a  supply.  That  supply  is 
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there  and  it  has  never  been  touched.  It  is  your  fault,  not  mine. 
It  is  still  there,  and  the  invitation  still  stands  good.  (Applause)* 

Toastmaster  Rudy:  It  looks  as  though  some  of  us  are  going 
to  have  an  opportunity  to  get  our  feet  wet  after  all. 

We  have  with  us  Mr.  Walter  Morgan,  President  of  the  Dela¬ 
ware  Pharmaceutical  Society.  This  is  the  only  pharmaceutical 
‘‘Society’’  in  the  United  States.  I  understand  we  all  call  ourselves, 
“Associations.”  I  don’t  know,  I  think  they  are  a  little  more  ex¬ 
clusive  than  the  rest  of  us  and  call  themselves  a  society.  I  once 
heard  Mr.  Morgan  make  the  remark  he  was  the  only  man  in  the 
United  States  that  could  make  a  speech  that  nobody  could  under¬ 
stand.  I  hope  we  will  have  time  to  hear  all  of  that  speech  tonight. 
(Applause) . 

Mr.  Morgan  :  Mr.  Toastmaster,  ladies  and  gentlemen :  I  don’t 
know  why  I  should  picked  upon  this  way.  I  never  did  anything  to 
these  men.  But  just  as  soon  as  I  get  his  address  why,  I  want  to  let 
you  know  there  is  going  to  be  a  raid  pulled  off. 

I  don’t  know  how  much  time  I  have,  I  am  not  going  to  keep 
you  here  very  long,  I  know  there  is  a  lot  of  other  things  coming  off, 
I  just  love  to  dance, — but  I  am  very  glad  I  came  to  this  convention. 
Every  time  that  I  come  to  the  Maryland  convention  I  learn  some¬ 
thing  new,  and  by  listening  to  the  various  talks  today  we  found 
out  a  great  many  things.  Now,  for  instance,  at  the  morning  ses¬ 
sion  today  there  was — yesterday,  rather,  Mr.  Kantner  spoke  on, 
What  Shall  W©  Regard  as  Legitimate  Side  Lines,  and  from  his  talk 
I  came  to  the  conclusion  that  you  can  regard  as  legitimate  side  lines 
any  thing  that  pays  a  good  profit.  Am  I  right?  (Laughter).  That 
is  what  I  got  from  it  anyhow.  Then  Lawrence  Williams  spoke  on 
the  value  of  window  and  counter  displays,  and  from  that,  why — I 
quite  agree  with  him.  If  you  don’t  display  what  you  have,  how  do 
you  expect  to  do  anything  with  it?  Then  this  man  Dewing,  you  know, 
from  down  here  on  the  Eastern  Shore,  he  got  off  something  on  insec¬ 
ticides  and  parasites,  and  he  mentioned  my  name,  among  other 
things.  I  just  haven’t  got  that  straightened  out  yet.  I  never  sent 
him  any  testimonial  for  his  damned  stuff.  And  then  we  had  Dr. 
Munch,  he  spoke  on  rodenticides.  For  quite  a  while  I  thought  it 
was  some  kind  of  a  mouth  wash  or  something  of  that  kind;  after 
while  we  found  out  it  was  red  squill,  or  something  like  that,  and  he 
said  while  it  would  kill  rats  its  wasn’t  any  good  for  roaches  or 
guinea  pigs  or  rabbits  or  things  of  that  kind.  At  least  that  is  the  gist 
of  the  matter.  I  might  be  wrong.  If  so,  correct  me. 

Then  we  came  down  today  to  the  Scientific  Session.  You  know 
I  admired  that,  though.  I  got  a  whole  lot  of  information,  I  might  be 
balled  up  on  it,  just  the  same  as  the  rest.  In  fact,  most  of  it  went 
away  over  my  head.  I  didn’t  even  catch  it  on  the  bounce,  either. 
Dr.  Cook,  you  know  him,  the  one  from  Philadelphia.  He  is  right 
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up  there  with  the  intelligentsia.  He  spoke  on  pi:escription  practice, 
and  made  a  mighty  nice  talk.  I  might  say,  by  the  way,  doctor,  you 
know,  is  the  main  author  of  that  book  that  is  called  the  Pharma¬ 
copoeia,  and  due  to  the  fact  that,  as  you  know,  pharmacists  have 
often  called  doctors’  cooks  I  feel  the  proper  name  for  that  thing, 
following  the  simplification  plan  which  is  being  advocated  so  strongly 
today,  should  be  Old  Dr.  Cook’s  Cook  Book.  Then  we  come  down  to  the 
Dunning  family,  you  know.  I  was  quite  amused  at  what  happened 
there  this  afternoon.  The  young  man,  I  thought,  made  a  very  fine 
talk — of  course,  as  I  say,  it  all  went  over  my  head, — but  I  was  quite 
amused  when  his  father  got  up  later,  you  know,  and  attempted,  in  a 
nice  fatherly  way,  to  tell  what  the  young  man  had  either  neglected 
or  forgotten  to  explain.  (Laughter).  I  can  appreciate  just  that  con¬ 
dition,  my  son  is  a  chemist  and  he  sometimes  contradicts  things  I 
say  on  the ‘subject  of  chemistry,  but  he  is  a  little  more  diplomatic 
than  the  father  of  Fitz  was  today — I  suppose  that  is  what  you  call 
him.  He  usually  says  to  me,  “Now,  Dad,  listen,  when  you  are  out 
among  a  bunch  of  people  you  just  sit  there  and  look  wise  and  let 
them  do  the  talking.”  (Laughter).  Then  there  was  Doctor  Har- 
tung,  he  told  of  “Bits  of  Chemistry.”  He  started  off  all  right,  then 
he  gave  us  a  chemical  reaction  there,  I  think  he  called  it  ethyl 
alcohol,  and  I  took  notice,  I  thought  we  were  going  to  get  some  kind 
of  home  brew.  Then  he  added  some  C4  or  something  like  that — 
I  don’t  know — well,  it  was  just  like  the  regular  stuff.  Then  there 
was  one  thing  that  was  said  here  today  I  could  understand,  because 
it  was  simple,  every  day  language,  and  that  was  the  talk  given  by 
Mr.  Braithwaite  from  the  Department  of  Commerce,  on  Simplified' 
Practice,  I  believe,  and,  you  know,  I  am  just  tickled  to  death — talk¬ 
ing  to  me  a  few  moments  ago  he  said,  “Do  you  know  what  we  are 
going  to  take  up  next,  what  we  are  going  to  simplify?”  I  said, 
“No,  what  is  it?”  “Why,”  he  said,  “we  are  going  to  attempt  to 
standardize  and  simplify  the  vocabularies  of  after  dinner  speakers 
(laughter)  so  that  the  audience  may  know  what  they  are  talking 
about.”  I  think  that’s  an  awfully  good  idea!  (Laughter). 

Now  there  are  some  of  us,  I  learned  here  tonight,  from  the  short 
outline  of  history  of  Howell  Allen — when  he  first  got  up  he  told 
all  about  Dr.  Kelly  and  Dr.  Swain,  called  them  the  Siamese  Twins. 
I  don’t  know  what  happened,  anyhow  they  could  not  have  cared 
about  it,  I  notice  the  link  that  binds  has  been  severed,  though  they 
still  travel  around  together  once  in  a  while.  We  also  heard — I  didn’t 
know  this  about  Allen  before,  though  until  the  Toastmaster  let  it 
out — you  remember  he  said  that  when  Allen  went  after  a  chicken  he 
usually  got  it!  (Laughter).  You  know  the  longer  you  associate 
with  people  the  more  you  find  out  about  them,  and  that’s  one  of 
the  reasons  I  like  to  come  here,  I  like  to  find  out  things  about  people. 
Colborn  pulled  a  new  one  tonight — a  good  one — he  referred  to  the. 
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druggists  as  the  “corner  scientists.”  That’s  the  first  time  I  ever 
heard  the  expression  used.  It  is  a  good  one.  Just  following  along 
the  same  line  of  thought,  I  suppose  that  instead  of  calling  a  drug 
store  senate  by  the  name  usually  known,  it  will  be  in  future  a 
“scientific  symposium,”  but  that  does  not  get  any  more  money  out 
of  them,  does  it? 

Mr.  Toastmaster,  I  had  no  intention  of  saying  much  when  I  got 
up,  in  fact,  I  am  not  a  talker,  and  I  am  rather  surprised  that  you 
should  have  called  on  me,  and  somebody  said  today  or  yesterday  in 
one  of  the  meetings  that  speakers  who  had  anything  to  say  worth 
while  always  spoke  from  notes.  If  you  will  bear  with  me — I  think 
I  have  about  three  minutes  left  out  of  my  five — (laughter)  I  am 
not  a  speech-maker,  as  many  of  you  know.  It  is  true  I  can  talk, 
but  between  talking  and  speech-making  there  is  a  vast,  wide  gulf. 
While  on  one  hand  speech-making  is  talking,  yet  on  the  other  hand, 
talking  is  not  speech-making.  To  me  the  art  of  speech-making  is 
rather  complex,  for,  in  fact,  it  is  a  sort  of  mental  synthesis,  by  which 
we  take  the  component  parts  of  speech  and  weld  them  together  in 
such  a  manenr  as  to  form  a  harmonious  and  homogeneous  whole — 
if  you  have  ever  heard  this  before,  stop  me — The  process  consists  in 
taking  words,  nouns,  pronouns — not  forgetting  the  personal  pro¬ 
noun — the  verbs,  adverbs,  proverbs — you  pack  the  whole  liberally 
with  adjectives  and,  by  the  way,  use  superlative  adjectives,  they  sound 
better,  and  don’t  mean  anything.  Then  arrange  these  words  in  such 
a  manner  as  to  form  a  sort  of  road  or  highway  along  which  the 
speaker  conducts  his  audience  with  more  or  less  success.  If  care 
has  been  taken  in  the  selection  of  the  words  and  in  the  arrangement, 
so  that  the  elevations  and  the  depressions  are  arranged  with  care 
so  as  to  avoid  bumps  or  abrupt  stops,  then  the  pleasure  of  the  journey 
may  be  augmented; — I  wouldn’t  swear  to  that — it  depends  pretty 
much  on  how  smooth  the  speaker  is;  you  know  there  are  many  styles 
of  oratory  as  well  as  innumerable  styles  in  orators. 

Now,  many  speakers  revel  in  alliteration  and  take  a  base — and 
sometimes  two  bases — ^Go  on,  run,  you  ice  wagon — oh,  why  didn’t 
he  stay  there — Well,  we  will  go  back  to  first  base — and  take  a  base 
and  unfair  advantage  of  their  audience  with  perniciously  padded, 
reckless  and  mordacious  rodomontade.  Others  adopt  a  hard,  stac¬ 
cato,  jerky  style,  hurling  their  meanings  at  you  in  crescendoes  which 
leave  you  a  mass  of  jelly  or  something.  This  style  is  much  used  by 
politicians.  Have  any  of  you  who  live  in  Baltimore,  just  around 
before  the  election  for  City  Council,  heard  Sam  Harris  lamming  the 
Democrats — no,  that  ain’t  it — I  mean,  the  rascally  Republicans? 
That’s  it.  Or  still  others,  with  stately  pomp,  firmly  wedded  to  well; 
rounded  periods,  march  on  their  formal  way,  no  frivolity  detains 
them,  no  joyous  inconsequential  lightness  disturbs  their  progress, 
but  with  banners  proudly  flaunting  in  the  sun,  the  distant  horizon 
reverbrates  to  their  triumphal  progress.  (Isn’t  that  wonderful!) 
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Now  I  am  going  to  illustrate  each  type  I  described  by  an  example 
— and  you’ve  got  plenty  of  them  here!  The  stately,  well-rounded 
period — George  Colborn  fits  that  type — and,  by  the  way,  George  was 
telling  me  just  today  that  the  grass  in  his  front  yard  and  in  his 
back  yard  has  grown  pretty  high,  and  his  people  are  all  vegetarians ! 
Then  we  have  the  dainty,  mincing,  soft-spoken,  ladylike  variety — 
but,  hell,  I  can’t  do  that  (laughter)  you  will  have  to  let  John 
Krantz  do  that!  (Laughter).  And  then  there  is  the  anecdotal 
group  who  delight  in  dumping  upon  the  defenseless  hearers  a  lot  of 
ancient  traveling  men’s  tales — the  most  practiced  example  I  know 
of  in  this  organization  of  this  type  is  that  staunch  old  steamboat, 
Robert  E.  Lee  Williamson  (laughter),  who  specializes,  as  you  know, 
in  tales  zoological;  and  the  other  horrible  example  I  have  in  mind 
is  that  denizen  of  the  District  of  Columbia,  Paul  Pearson. 

I  might  go  on  for  hours  this  way,  but  as  there  are  some  other 
speakers  with  something  really  worth  while  to  say,  I  am  going  to  use 
up  the  remaining  thirty  seconds  of  my  five  minutes  in  telling  you 
this:  that  one  of  the  greatest  factors  in  successful  speech-making  is 
that  the  audience  must  be  of  sufficient  intellectual  calibre  to  readily 
grasp  and  assimilate  the  mental  pabulum  spread  before  them.  As  I 
look  about  me  tonight,  it  is  with  a  sense  of  pleasure  and  feeling  of 
elation,  I  feel  highly  elated  that  I  have  had  the  privilege  of  perorating 
before  such  a  marvelously  intelligent  assemblage  as  is  present,  whose 
every  act  and  word  radiates  intelligence,  an  audieifce  composed  as 
it  is  of  the  flower  of  the  beauty  of  the  cream — ^no,  the  other  way 
about — of  the  flower  of  the  chivalry  of  this  great  free  and  glorious 
Commonwealth  of  Maryland. 

I  thank  you. 

(Applause). 

Toastmaster  Rudy:  I  am  going  to  thank  you  for  this  address. 
It  is  real  refreshing.  I  did  not  understand  a  word  of  it,  but  it 
was  good! 

(Laughter  and  applause). 

The  next  guest  I  would  like  to  introduce  is  the  author  of  Cook’s 
Cook  Book.  (Laughter).  But,  seriously,  ladies  and  gentlemen,  I 
would  like  to  introduce  to  you  Dr.  E.  Fullerton  Cook,  Professor  of 
Pharmacy  in  the  Philadelphia  College  of  Pharmacy  and  chairman  of 
the  Revision  Committee  of  the  United  States  Pharmacopoeia.  (Ap¬ 
plause)  . 

Dr.  Cook  :  Mr.  Toastmaster,  Mr.  Governor,  members  of  the 
Maryland  Pharmaceutical  Association  and  of  the  Delaware  Society: 
It  is  indeed  a  pleasure  to  be  here  to  hear  this  keen  analysis  of 
humanity.  I  know  that  every  one  who  is  able  to  do  so  will  attend 
the  Delaware  meeting  to  hear  more  of  their  delightful  humor  and 
vaudeville  show.  (Laughter).  I  came  to  this  convention  at  the  invi- 
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tation  of  your  officers,  and  am  delighted  indeed  that  I  have  had  the 
privilege  of  seeing  the  ocean  from  this  angle  and  meeting  so  many 
friends  and  making  so  many  new  friends,  and  also  being  here 
tonight  to  feel  this  delightful  atmosphere  of  sociability  and  friend¬ 
ship.  I  have  had  the  pleasure  before  of  getting  into  States  below 
the  Mason  and  Dixon  Line,  and  it  seems  to  me  I  always  feel  that 
warming  of  the  heart  and  that  friendly  gesture  which  you  don’t 
always  get  when  you  go  over  the  country,' but  there  is  something  in 
hte  Southland — and  I  belive  you  in  Maryland  claim  that  distinction 
of  being  in  this  wonderful  part  of  the  States — which  warms  your 
heart  and  which  seems  to  hold  out  the  cordial  hand  of  welcome  and 
friendliness. 

I  am  delighted  this  privilege  is  given  me  to  come  in  contact  with 
the  pharmacists  of  this  State.  I  believe  pharmacy  in  the  last  few 
years  had  demonstrated  its  significance,  its  power,  politically  and 
as  a  health  factor,  in  the  country,  as  it  has  not  done  in  years  gone 
by.  I  believe  the  pharmacists  of  this  nation  should  make  themselves 
felt  in  their  communities,  and  show  the  representatives  of  govern¬ 
ment  that  they  have  here  in  the  nation  a  group  of  able,  trained 
men,  service-rendering  citizens,  who  work  in  the  interest  of  humanity, 
who  give  of  themselves  and  of  their  service  to  the  upbuilding  of  the 
nation  in  its  health  and  who,  probably,  next  to  the  medical  profession, 
have  much  more  to  do  with  the  health  of  the  nation  than  any  other 
group.  Pharmacy  has  stood  aside  too  modestly,  pharmacy  has  allowed 
other  health  forces  in  the  country  to  push  themselves  to  the  front. 
I  have  been  told  there  are  over  one  hundred  active  organizations 
in  Washington  dealing  with  health;  up  to  a  few  years  ago  medicine 
and  pharmacy  stood  side  by  side  in  the  maintenance  of  the  health  of 
the  world.  Pharmacy  deserves  recognition  it  has  not  had.  Phar¬ 
macy  has  the  power  and  should  demonstrate  this  power,  and  should 
ask  for  the  privilege  of  serving  the  country  in  the  army  and  navy 
in  the  interest  of  public  health  as  it  does  in  the  communities 
throughout  the  land.  I  am  glad  to  see  it  is  expressing  its  desire, 
and  I  am  glad  to  know  that  the  politicians  of  the  country  realize 
pharmacy  is  a  power  in  their  communities,  and  that  they  are  listen¬ 
ing  to  what  pharmacy  asks  for,  because  pharmacy  has  never  asked 
for  anything  selfishly,  it  has  always  had  a  high  code  of  ethics :  service 
to  humanity,  and  has  simply  asked  to  be  given  the  privilege  to  serve 
its  country  in  these  great  national  activities. 

I  want  again  to  thank  you  for  the  privilege  of  being  here  and 
for  the  splendid  hospitality  you  have  given  to  Mrs.  Cook  and  myself. 
(Applause) . 

Toastmaster  Rudy:  Our  time  is  getting  short,  ladies  and  gen¬ 
tlemen.  I  have  a  few  more  guests  to  introduce.  I  would  like  to 
introduce  Mr.  Braithwaite  of  the  Department  of  Commerce,  Washing¬ 
ton,  D.  C.  He  kindly  came  down  here  to  read  a  paper  which  was 
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very  instructive  and  helpful  to  us.  Mr.  Braithwaite.  (Applause); 

Mr.  Braithwaite:  Mr.  Toastmaster,  ladies  and  gentlemen:  I 
am  going’  to  practice  what  I  preach.  I  am  going  to  say  to  you  very 
simply,  andi  yet  very  sincerely,  I  thank  you  very  much  for  the  good 
time  we  have  had  down  here,  and  on  behalf  ox  the  management — 
she  is  here,  too — (laughter  and  applause)  I  do  want  to  very  sincerely 
thank  you  for  a  most  wonderful  time.  (Applause). 

Toastmaster  Rudy:  I  would  like  to  introduce  another  Mary¬ 
lander,  one  who  really  needs  no  introduction,  a  past-President  of 
the  Maryland  Pharmaceutical  Association  and  President-elect  of 
the  American  Pharmaceutical  Association.  Dr.  H.  A.  B.  Dunning 
of  Baltimore.  (Applause). 

Dr.  H.  a.  B.  Dunning:  Mr.  Tcastmastr,  Governor  Ritchie, 
and  members  of  the  Maryland  Pharmaceutical  Association:  I  had 
the  opportunity  today  in  one  of  the  meetings  to  extendi  my  greetings 
to  you  as  representing  the  American  Pharmaceutical  Association. 
There  is  a  great  deal  that  I  could  say  to  you  about  the  great  Asso¬ 
ciation  which  I  represent,  but  I  feel  that  we  should  take  advantage  of 
the  splendid  opportunity  which  we  have,  and  the  fine  courtesy  which 
Governor  Ritchie  extends  us  in  coming  here  and  joining  with  us  and 
talking  with  us,  not  to  create  any  delay,  and  therefore  I  will  forego 
my  opportunity  in  favor  of  hearing  from  him.  (Applause). 

Toastmaster  Rudy:  Ladies  and  gentlemen:  We  have  a  very  dis¬ 
tinguished  guest  with  us  tonight,  as  you  all  know.  He  needs  no 
introduction  to  any  of  you,  but  as  a  matter  of  form  and  custom  I 
take  great  pleasure  in,  and  deem  it  an  honor,  to  introduce  him  to  you. 
I  am  sure  we  feel  honored  in  having  him  with  us.  He  would  not  need 
an  introduction  to  any  State  in  the  whole  United  States.  His  states¬ 
manship  and  ability  as  a  leader  in  governmental  matters  is  known 
throughout  this  land  of  ours.  He  is  Governor  of  one  of  the  grandest 
old  States  traditionally  in  the  whole  Union.  He  is  burdened  with  all 
the  responsibilities  and  cares  that  vitally  affect  the  people  of  his 
State.  Besides  he  has  a  multitude  of  petty  annoyances  that  drive 
a  man  less  virile  and  a  man  less  strong  in  purpose  almost  to  dis¬ 
traction.  Every  hour  and  minute  of  his  time  means  much  to  him, 
and  yet,  with  all  this,  for  the  past  two  or  three  years  he  has  come 
to  us  and  banqueted  with  us  and  talked  to  us,  and  we  feel  grateful 
to  him.  By  these  acts  we  know  he  is  our  friend,  and  we  are  grateful 
to  him  for  what  he  has  done  for  us. 

Through  his  great  power  and  high  office  he  has  caused  to  be  en¬ 
acted  Acts  that  have  benefitted  our  profession  and  given  us  better 
educational  facilities  in  our  line  than  any  of  those  lines  closely 
allied  to  us.  On  every  occasion  when  we  have  asked  for  legislation 
that  affected  our  profession,  if  it  was  just  and  right  the  Governor 
helped  us  to  obtain  this  legislation,  and  we  appreciate  it.  In  doing 
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this  he  not  only  benefitted  our  profession,  but  he  benefitted  all  the 
people  of  this  whole  State  and  the  reby  made  this  State  a  better  State, 
a  safer  State,  and  a  healthier  State  in  which  to  live. 

I  want  the  Governor  to  understand  that  we  appreciate  all  this. 
I  am  not  saying  this  because  it  is  customary  on  an  occasion  of  this 
kind  to  pass  these  flattering  remarks,  but  I  do  want  him  to  under¬ 
stand  we  appreciate  all  he  has  done  for  us,  and  I  am  simply  trying, 
in  my  feeble  way  and  in  this  public  manne^'  to  show  him  our  apprecia¬ 
tion. 

I  am  absolutely  certain  in  my  own  mind  that  every  member  of 
this  Association  feels  just  the  same  as  I  do.  (Applause). 

Carried  unanimously. 

When  our  guest  gets  tired  of  being  Governor,  or  after  he 
reaches  the  age  limit  for  governors — what  is  the  age  limit  for  gov¬ 
ernors  in  this  State,  Sam  Harris? 

Mr.  Samuel  Y.  Harris:  One  hundred  years! 

(Laughter  and  applause). 

Toastmaster  Rudy:  (Continuing)  When  Governor  Ritchie  gets 
one  hundred  years  old,  reaches  the  age  limit,  I  hope  he  will  continue  to 
come  and  grace  our  conventions  with  his  presence,  and  as  time  rolls 
on  and  the  history  of  this  Association  is  written,  that  you  will  find 
the  name  of  our  Governor  written  so  indelibly  across  the  page  of  our 
annual  proceedings  that  time  will  never  erase  it. 

We  should  be  very  glad,  ladies  and  gentlemen,  to  hear  from 
our  Governor. 

(Long  continued  applause). 

(Address  of  Governor  Ritchie  at  Annual  Banquet  of  Maryland 
Pharmaceutical  Association,  June  27,  1929.) 

Governor  Ritchie:  Mr.  Toastmaster,  ladies  and  gentlemen:  I 
do  not  feel  that  there  is  very  much  I  can  add,  if  I  can  add  anything, 
to  all  that  has  been  so  interestingly,  well  and  eloquently,  and  some¬ 
times  humorously,  said  already.  I  am  delighted  to  be  here.  I  hope 
that  goes  without  saying.  I  have  tried  to  attend  the  meetings  of 
this  association,  as  you  have  been  kind  enough  to  ask  me  to  do,  year 
after  year.  I  believe  I  only  missed  one,  and  that  was  last  year  when 
I  was  engaged  in  the  effort  of  nominating  the  next  President  of  the 
United  States.  (Laughter  and  applause).  He  does  not  happen  to  be 
in  the  White  House. 

I  do  not  know  what  the  Toastmaster  means  by  the  “inconveni¬ 
ences”  and  “annoyances”  from  which  he  seems  to  think  I  suffer  in' the 
office  with  which  the  people  of  this  State  have  honored  me.  Certainly, 
they  are  not  sufficient  to  make  me  think  about  resigning,  (laughter) 
and  if  there  were  any  of  them  they  would  be  quite  wiped  out  by 
the  pleasant  occasions  which  I  have  from  time  to  time,  such  as  these 
annual  affairs  of  the  druggists’  association. 
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I  feel  that  we  all  owe  a  debt  of  gratitude  tonight  to  those  who 
have  entertained  us  so  splendidly.  I  refer,  of  course,  to  our  friends, 
Mr.  Tewes,  Mr.  Perkins,  and  Mr.  Eddie  Parlett,  and  the  other  gen¬ 
tlemen  who  have  spoken  so  brilliantly  and  well.  I  think  I  may  say 
of  all  these  gentlemen  that  I  don’t  see  any  of  them  wearing  sun- 
back  bathing  suits,  or  sleeveless  coats,  but  even  without  those  they 
have  more  “It”  than  any  people  I  ever  saw,  except,  of  course,  the 
ladies  who  are  present.  I  am  looking  forward — which  is  one  reason 
why  I  don’t  want  to  impose  upon  your  time — to  seeing  what  will 
be  the  effect  of  this  little  ticket  I  have, — and  I  believe  you  all  have 
one,  too — indicating  that  there  is  going  to  be  some  drawing — we  are 
all  going  to  take  a  chance  to  get  some  prize — don’t  know  whether 
you  call  it  gambling  or  not,  and  I  do  not  know  what  chance  any  of  us 
stand  to  win  the  prize,  but  I  understand  that  Bishop  Cannon  is  not 
here  and  so,  perhaps,  we  will  stand  some  chance.  (Laughter  and 
applause) . 

I  think  it  is  a  very  excellent  thing,  ladies  and  gentlemen,  that 
this  organization  meets  here  at  Ocean  City,  on  the  Eastern  Shore, 
this  year.  I  believe  it  has  been  customary  to  meet  at  Buena  Vista, 
but  certainly  it  is  a  nice  thing  to  take  in  different  sections  of  our 
State.  Maryland,  after  all,  is  a  miniature  of  the  whole  nation.  I 
mean  by  that,  in  Maryland  we  have  a  little  of  almost  everything 
good  that  our  country  has  to  offer;  we  have  the  wonderful  mountains 
and  mines  of  Western  Maryland  the  great  port  and  industries  of 
Baltimore  city,  and  the  colonial  and  historical  traditions  of  South¬ 
ern  Maryland;  and  it  is  proper,  therefore  that  the  Association 
should  come  to  this  land  of  romance  and  hospitality,  splendid  agri¬ 
culture  and  fine  water  expanse  on  the  Eastern  Shore.  It  tends  to 
unite  the  different  sections  of  our  State  together,  to  make  people 
understand  each  other  better  than  they  do.  After  all,  that  is  one 
of  the  questions  which  are  ahead  of  us.  One  of  the  things  which 
lies  ahead  of  us,  on  which  we  must  reach  some  basis  of  understand¬ 
ing,  is  the  growing  conflict  between  the  aspirations  and  hopes  and 
ideals  of  the  country  man  and  the  aspirations  and  hopes  and  ideals 
of  the  city  man.  This  is  the  conflict  which  is  on  the  board,  and  its 
solution  will  be  brought  closer  the  more  we  are  able  to  mingle  city 
people  and  country  people  togther  and  the  better  we  are  able  to 
understand  our  respective  points  of  view. 

As  I  indicated  in  the  beginning,  I  did  not  come  prepared  with, 
any  speech.  I  made  only  a  pencil  note  or  two  during  the  very  ex¬ 
cellent  banquet  which  has  just  ended.  I  felt  little  fear  in  coming 
here  without  preparing  or  intending  to  make  anything  in  the  line 
of  an  address.  I  usually  look  on  one  with  a  prepared  speech  as 
one  who  comes  from  a  distance  with  some  message  or  story  or  les¬ 
son  to  give  us.  I  can’t  help  but  feel,  whenever  I  am  with  the  phar¬ 
macists  of  Maryland  that  I  am  among  friends,  and)  have  got  a  right 
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to  listen  to  the  other  fellow  instead  of  making  my  friends  listen 
to  me. 

I  have  tried  to  show  my  interest  in  the  pharmacists  of  Maryland, 
and  I  have  deep,  genuine  and  profound  appreciation  of  the  place 
they  occupy  in,  the  history  and  in  the  life  of  our  State.  I  believe — 
I  know,  that  your  school  is  the  only  school  of  its  kind  in  this  State, 
and  our  citizenship  would  be  the  poorer  if  it  were  not  as  good  as  it  is. 
I  have  regarded  it  as  a  privilege  during  the  years  in  which  I  have 
been  Governor  of  the  State  to  do  what  I  could  to  further  the  inter¬ 
ests  of  the  pharmacists  of  Maryland.  I  was  glad  some  years  ago 
when  the  opportunity  came  to  enable  me  to  support  measures  which 
resulted  in  putting  on  the  State  Health  Department  a  pharmacist 
member  of  that  splendid  board.  I  say  “splendidi  board”  advisedly, 
because  I  think  that  no  State  is  more  fortunate  than  Maryland  is 
in  having  men  of  the  type,  for  instance,  of  Dr.  William  H.  Welch, 
devoting  their  time,  energy  and  labor  unselfishly  to  the  upbuilding 
of  the  health  of  our  community.  After  all,  when  you  come  to  the 
functions  of  government  which  are  important  you  can  not  excel  the 
functions  of  the  health  department  and  the  school  department. 
Everything  else,  it  seems  to  me,  is  subordinate  to  those  two,  and 
Maryland  has  every  right  to  take  pride  in  the  health  work,  the 
public  health  service  of  our  State  Health  Department,  which  has 
added  prestige  because  of  the  presence  upon  that  boardi  of  one  of 
your  own  profession. 

I  was  glad,  too,  when,  a  little  later  on,  it  became  my  privilege 
to  support  legislation  to  make  the  drug  laws  of  the  State  really  en¬ 
forceable.  I  do  not  know  whether  all  of  the  laws  of  our  country 
can  be  enforced  or  not;  personally,  I  think  there  are  some  that  can 
not,  and  ought  to  be  changed  (laughter),  but  there  is  no  difference 
of  opinion  among  any  of  us  that  the  drug  laws  of  the  country  and 
State  ought  to  be  religiously  and  vigorously  enforced.  Therefore, 
I  feel  that  one  of  the  constructive  accomplishments  in  our  State  in 
recent  years  was  to  give  vitality  to  the  enforcement  organization 
of  the  drug  laws  of  the  State  by  making  it  a  part  of  our  health  de¬ 
partment,  under  the  very  able  leadership  of  Dr.  Swain.  (Applanse). 

I  was  glad,  too,  at  a  recent  Legislature,  to  recognize  the  joint 
needs  of  pharmacy  and  dentistry  by  making  provision  for  the  splen¬ 
did  laboratory  building  which  is  arising  in  Baltimore  and  will  shortly 
be  completed.  I  am  glad  if  any  efforts  of  mine  were  able  to  confine 
the  activities  in  that  building  to  what  they  were  intended  to  be, 
pharmacy  and  dentistry,  and  not  extend  them  to  outside  agencies 
or  other  functions  of  the  University  of  Maryland. 

I  was  interested  in  reading  in  the  press — I  am  sorry  my  en¬ 
gagements  prevented  my  coming  here  earlier — Mr.  Alienas  address 
on  the  important  subjects  which  he  discussedi.  I  do  not  know  just 
where  this  growing  industrialism  is  going  to  lead  us.  Perhaps  it  is 
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a  splendid  thing,  depending,  to  a  very  large  extent,  upon  the  human 
spirit  which  the  growing  industrial  power  of  our  country  manifests 
and  shows;  perhaps,  on  the  other  hand,  the  recent  elections  in  Eng¬ 
land,  where  the  Labor  party  won  out,  indicating  a  growing  spirit 
of  liberalism  in  that  country,  may  later  on  have  their  counterpart 
over  here.  The  question  before  us  is  whether  or  not  there  is  going 
to  be,  in  time  to  come,  a  reaction  against  the  industrialism  which  is 
sweeping  our  country  now.  Certainly  I  think  we  are  happy  in  the 
knowledge  that  the  growing  power  of  American  industry  is  being 
accompanied  by  the  human  factor:  industry  is  setting  up  its  own 
trade  schools,  arbitrating  its  own  controversies,  encouraging  labor 
to  share  not  only  in  management,  but  in  ownership — it  is  tending 
to  serve  rather  than  to  exploit.  Yet,  after  all,  as  you  know,  it  is 
bringing  to  us  the  problem  of  the  chain  stores,  which  have  been 
discussed  at  this  meeting,  and,  while  welcoming  all  expansion  of  a 
proper  kind  that  we  can  have,  I  am  glad  to  say  that  I  regarded  it 
as  a  privilege  at  the  last  Legislature  to  veto  a  certain  legislative 
measure  on  the  ground  that  it  would  injuriously  affect  the  corner 
drug  store  and  the  individualism  which  ought  to  attach  to  your 
great  profession.  (Applause). 

After  all,  whether  or  not  our  age  of  industrialism  survives  and 
continues,  is  going  to  depend  a  great  deal  upon  whether  industry  does 
what  Owen  D.  Young  says  it  ought  to  do:  think  of  men  in  terms  of 
human  beings. 

Then  I  am  proud,  too,  of  the  School  of  Pharmacy,  which  is  part 
of  the  great  University  of  Maryland.  I  am  glad  that  it  was  the 
privilege  of  one  of  my  administrations  to  extend  a  State  appropria¬ 
tion  of  $10,000  to  that  school,  which  the  school  had  not  enjoyed  before. 

As  I  said,  it  seems  to  me  the  two  great  functions  of  every  State 
government  are,  first,  to  maintain  the  health  of  the  people;  secondly, 
to  maintain  the  education  of  the  people;  one  function  keeps  us  fit 
physically,  and  the  other  function  keeps  us  fit  mentally,  and  without 
those  two  functions  being  properly  exercised  we  are  not  going  to  be 
able  to  compete  in  the  battle  of  life.  We  expect  great  things  of 
the  coming  generation  when  they  take  hold  of  the  responsibilities 
of  our  civic  existence,  and  we  have  not  any  right  to  expect  this  of 
them  unless  we  see  that  they  are  physically  and  mentally  fit. 

Those  two  great  functions,  health  and  education,  are  being 
administered  to  a  notable  degree  by  those  who  belong  to  your  great 
profession.  Just  as  I  am  proud  of  the  part  you  play  in  advancing 
and  developing  measures  to  protect  the  health  of  our  community, 
so  I  am  proud  of  the  part  you  play  in  developing  the  education  of 
our  community  through  the  great  School  of  Pharmacy  of  the  Uni¬ 
versity  of  Maryland,  and  I  hope  for  that  school,  just  as  I  hope  for 
the  general  public  school  system  of  our  State,  that  it  is  going  to 
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continue  to  be  entirely  and  essentially  a  State  function,  as  I  believe 
it  will. 

I  have  read  with  interest  recently,  in  the  newspapers,  of  the 
activities  of  a  lady  who  is  supposed  to  be  the  successor  of  Mrs. 
Willebrandt.  I  have  read  with  interest  of  the  efforts  which  she 
said  the  Frederal  Government  was  going  to  make  to  introduce  propa¬ 
ganda  into  the  public  school  systems  of  the  States  of  our  country, 
and  I  have  read  with  great  pleasure  that  the  Frederal  Government 
at  Washington  said  that  was  not  going  to  be  done.  I  hope  no  effort 
of  that  kind  is  going  to  be  made,  because  speaking,  as  I  have  some 
little  right  to  speak,  for  the  educational  system  of  Maryland,  that 
connected  with  the  University  of  Maryland  in  the  fieldi  of  higher 
education,  and  also  the  public  schools  of  Maryland,  I  want  to  say 
that  our  school  system  is  not  going  to  be  used  for  propoganda  for 
or  against  Prihibition;  it  is  going  to  be  used  for  nothing  in  the 
world  but  the  education  of  the  young,  the  boys  and  the  girls  of  our 
State,  without  propaganda  for  anything.  (Applause). 

So,  ladies  and  gentlemen,  I  thank  you  very  much  for  the 
pleasure  of  coming  here  again.  I  am  glad  that  my  interest  in  your 
organization  and  purposes,  perhaps,  give  me  the  right  to  come  here 
without  a  prepared  speech,  and  let  me  regard  myself  as  more  or 
less  one  with  you.  (Applause). 


After  the  drawing  of  prizes  the  banquet  came  to  an  end  at  11:15 

P.  M. 


SIXTH  SESSION 


Friday,  June  28,  1928 
10:30  o’clock  A.  M. 

Meeting  was  called  to  order  by  President  Allen,  10:30  o’clock 

A.  M. 

President  Allen  :  In  opening  the  meeting  this  morning,  first 
of  all,  Mr.  Piper  wants  to  say  a  few  words. 

Mr.  Piper:  We  made  a  contract  for  a  certain  number  of  copies 
of  the  official  photograph,,  and  we  need  just  nine  dollars,  this  morn¬ 
ing.  If  any  folks  here  would  like  to  buy  a  copy,  we  would  like  to 
have  your  order,  one  dollar  apiece,  postage  prepaid. 

(Various  members  thereupon  gave  orders  for  the  photograph; 
Mr.  Meyer  assisted  in  collecting  the  money.) 

President  Allen:  Please  stay  quiet  just  for  a  little  while, 
we  won’t  be  very  long  this  morning.  The  first  thing*  on  the  program 
is  unfinished  business. 

Dr.  H.  a.  B.  Dunning:  Mr.  President,  I  have  a  suggestion 
to  make  under  that  heading.  I  believe  it  would  be  advantageous,  or 
at  least,  I  make  the  recommendation,  that  our  Executive  Committee 
consider  a  change  in  the  meeting  time  of  the  convention.  To  give 
you  an  idea  as  to  what  I  mean,  the  American  Drug  Manufacturers 
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Association  last  year,  for  the  first  time,  had  their  rneetings  in  the 
morning  only.  They  started  on  Thursday  morning  and  carried 
through  the  entire  week.  They  had  their  meetings  on  Thursday, 
fi'riday  and  Saturday  mornings,  and  on  Sunday  we  were  free,  of 
course,  and  the  afternoons  were  free.  Then  they  had  their  other 
meetings  on  Monday  and  Tuesday  mornings,  and  their  Banquet  Tues¬ 
day  night,  and  the  afternoons  were  free  for  pleasure.  I  do  not  re¬ 
commend  the  consideration  of  that  arrangement  exactly,  but  it 
may  be  worthy  of  consideration  because  it  gives  people  a  real  vaca¬ 
tion;  I  do  think,  however,  as  an  alternative  plan,  you  might  con¬ 
sider  starting  the  meetings,  say,  on  Monday,  and  have  the  meetings 
on  Monday  to  Friday  and,  perhaps,  one  afternoon.  In  any  event, 
it  seems  to  me  that  the  people  who  come  to  these  meetings  should 
have  a  free  afternoon  or  so  for  diversion,  such  as,  golf,  for  in¬ 
stance  (applause),  bathing,  or  fishing,  and  otherwise.  We  have 
had  some  of  our  meetings,  especially  the  scientific  meetings,  more 
or  less  deserted.  Now,  I  recall,  Mr.  President,  that  you  commented 
on  the  fine  attendance  we  had  last  Wednesday.  Well,  I  think  the 
rain  might  have  had  something  to  do  with  it. 

I  make  a  motion  that  the  Executive  Committee,  consider  mak¬ 
ing  a  change  in  the  program  of  the  meetings. 

Treasurer  Hetz;  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

Dr.  Swain  ;  Mr.  President,  I  only  want  to  take  a  few  minutes — 
at  the  close  of  Mr.  Colborn’s  address  he  brought  up  what  is  known 
as  the  Kalamazoo  Plan.  It  is  a  plan  in  effect  in  Kalamazoo,  Michi¬ 
gan,  which  has  resulted  in  close  coopertion  between  independent  dis¬ 
tributors  of  all  sorts,  and  so  has  received  the  support  of  bankers  and 
large  groups  of  professional  persons  and  large  groups  of  distri¬ 
butors.  At  the  close  of  the  commercial  session  the  matter  came  up 
and  the  motion  was  made  to  refer  it  to  the  Executive  Committee. 
That  motion  was  voted  down  and  the  matter  was  sent  back  to  the 
Committee  on  Commercial  Interests.  My  reason  for  taking  the 
floor  is  that  there  is  too  much  back  of  the  idea  to  allow  it  to  re¬ 
main  dormant.  It  is  worthy  of  the  serious  study  o:^  the  Association, 
and  I  would  like  to  commend  the  Chairman,  Mr.  Colborn,  for  his 
thoughfulness  in  getting  the  matter  together  and  bringing  the  re¬ 
port  to  us.  I  would  like  also  to  make  a  motion  that  we  ask  Mr. 
Colborn  and  his  associates  to  continue  this  study  of  the  Kalamazoo 
Plan,  and  as  soon  as  they  have  a  sufficient  amount  of  data  on  hand 
to  refer  it  to  the  Executive  Committee,  and  that  the  committee  be 
instructed  to  give  it  further  study  and  as  wide  publicity  as  the 
thing  demands.  It  is  certainly  worth  serious  consideration  at  our 
hands. 

Mr.  Williamson;  I  second  the  motion. 

(President  Allen  then  put  the  motion  to  vote  and  it  was  duly 
carried) . 
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Secretary  Kelly  :  Mr.  President,  under  the  head  of  unfinished 
business,  there  was  a  motion  yesterday  to  amend  Article  IV  of  the 
By-Laws  by  the  substitution  of  the  words  “paid  an  annual  salary 
of  $100”  for  “paid  an  annual  salary  of  $50,”  in  setting  the  salary 
of  the  Treasurer  of  the  Association.  According  to  the  By-Laws, 
that  was  to  remain  over  until  this  session,  and  I  would  like  to  move 
the  adoption  of  the  amendment. 

Mr.  Hancock;  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen:  Any  other  unfinished  business? 

Secretary  Kelly:  The  Chairman  of  the  Resolutions  Committee, 
Mr.  President,  asked  me  to  report  to  you  that  no  further  resolutions 
having  been  submitted  to  the  Committee,  they  would  have  no  further 
report. 

President  Allen  :  The  next  in  order  is  the  reading  of  papers. 

Secretary  Kelly;  Nothing  has  been  submitted. 

President  Allen  ;  Final  report  of  the  Committee  on  Member¬ 
ship. 


Secretary  Kelly:  Mr.  President,  Mr.  Armstrong,  who  is,  un¬ 
fortunately,  unable  to  be  present  at  this  meeting,  has  asked  me  to 
make  the  final  report  for  him. 


You  will  recall  a  year  or  two  ago  our  procedure  for  the  election 
of  members  was  modified,  so  that  the  Executive  Committee  take  ac¬ 
tion  to  elect  members  between  meetings  and  submit  that  action  here 
for  approval.  It  has  been  the  custom  to  read  the  names  of  those 
elected  during  the  year  and  ask  the  Association  to  ratify  their  elec¬ 
tion.  Some  have  been  elected  for  some  time.  I  will  read  their 
names  and  move  their  election.  (Reading). 


MEMBERS  ELECTED  JUNE  28,  1929 


Arthur  Z.  Storch,  1500  W.  Baltimore  St.,  Baltimore  Md. 

Frank  L.  Swiskowski,  531  S.  Linwood  Ave.,  Baltimore,  Md. 
Hammond  N.  Anstine,  Hurlock,  Md. 

E.  L.  Vehrencamp,  413  Ilchester  Ave.,  Baltimore,  Md. 

Philip  Kramer,  2100  N.  Fulton  Ave.,  Baltimore,  Md. 

Morris  H.  Yarmack,  410  N.  Strieker  St.,  Baltimore,  Md. 

Bernard  G.  Shure,  835  Washington  Blvd.,  Baltimore,  Md. 
Medford  C.  Wood,  1307  W.  Fayette  St.,  Baltimore,  Md. 

Samuel  I.  Raichlen,  3300  Cedar  Ave.,  Baltimore,  Md. 

Louis  R.  Rosenthal,  5120  Liberty  Heights  Ave.,  Baltimore,  Md. 
Harry  Levin,  2800  Edmondson  Ave.,  Baltimore,  Md. 

Raymond  Manheimer,  2502  Eutaw  Place,  Baltimore,  Md. 

Wm.  H.  Thompson,  Princess  Anne,  Md.  (Somerset  County) 
Jacob  B.  Davis,  120  Main  St.,  Denton,  Md.  (Caroline  County) 
Nathan  Louis  Chislow,  1511  N.  Smallwood  St.,  Baltimore,  Md- 
John  Bayly  Hutchinson,  3706  Windsor  Mill  Road,  Baltimore,  Md. 
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James  C.  Munch,  104  W.  28th  St.,  Baltimore,  Md. 

Lester  D.  Windsor,  500  Camden  Ave.,  Salisbury,  Md,  (Wicomi- 
oc  County) 

L.  F.  Sanders,  Perryville,  Md.  (Cecil  County) 

Henry  Levinson,  719  Poplar  Grove  St.,  Baltimore,  Md. 

Saul  Hankow,  1001  N.  Charles  St.,  Baltimore,  Md. 

Nora  Howard  Henry,  19  You  St.,  Washington,  D.  C. 

Richard  W.  Waterman,  Catonsville  Junction,  Md. 

Mr.  Kantner:  I  second  the  motion. 

(Motion  put  to  vote  and  carried). 

President  Allen:  The  next  in  order  is  new  business.  Is  there 
any  new  business? 

Mr.  L.  S.  Williams:  For  a  number  of  years  one  of  our  mem¬ 
bers  Mr.  Webster  B.  Jones  has  been  attending  Association  meetings 
pretty  regularly,  and,  as  you  know,  a  short  time .  ago  he  died.  I 
think  in  respect  to  his  memory  we  ought  to  take  some  action. 

President  Allen:  I  think  that  is  a  very  good  suggestion,  I 
did  not  think  about  it  myself,  I  have  been  thinking  about  so  many 
things. 

Mr.  Aquilla  Jackson  :  Is  there  not  a  committee  on  Deceased 
Members?  I  move  it  be  referred  to  that  Committee. 

Secretary  Kelly:  I  might  explain  that  for  the  last  few  years 
the  Committee  has  taken  care  of  such  matters  at  the  time  deaths 
occur,  and  their  report  is  printed  in  The  Maryland  Pharmacist.  That 
has  been  done  in  the  case  of  other  members  who  have  died,  and  I 
am  sure,  without  another  motion,  due  notice  of  Mr.  Jones’  death 
will  be  taken.  . 

President  Allen:  Any  other  new  business? 

Mr.  Williamson:  I  think  it  would  be  very  appropriate  to 
make  a  motion  to  the  effect  that  inasmuch  as  one  of  our  old  and 
very  much  honored  associate  members  in  Washington,  Mr.  H.  C. 
Easterday,  is  ill,  and  he  has  always  been  in  attendance  here,  and 
he  is  liked  and  respected  by  us,  almost  to  a  man,  it  would  be  very 
appropriate  for  this  association  to  authorize  the  Secretary  to  send 
a  letter,,  stating  to  Mr.  Easterday  our  regret  at  his  inability  to  be 
here,  and  any  other  proper  sentiment  that  might  be  appropriate: 

I  move  that  such  a  letter  to  sent  to  Mr.  Easterday. 

Mr.  Spire:  I  second  the  motion. 

President  Allen  :  Mr.  Williamson,  I  am  glad  you  brought 
that  up.  Mr.  Easterday  has  been  always  a  good  friend,  ever  since 
I  have  known  him.  The  first  time  I  met  him  was  when  I  was  at¬ 
tending  one  of  the  N.  A.  R.  D.  conventions,  I  don’t  know  which  one, 

I  don’t  know  whether  it  was  Memphis,  Tennessee,  or  in  Philadelphia. 
The  motion  is,  that  we  send  greetings  to  Mr.  Easterday. 

(Motion  put  to  vote  and  carried). 
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Mr.  Strasburger:  Mr.  President,  has  any  acknowledgment  been 
made  of  the  splendid  treatment  we  have  received  from  the  hotel? 

President  Allen;  We!  will  take  that  up  at  the  time  of  the 
Installation  of  Officers;  Dr.  Kelly  and  I  have  just  been  speaking  of 
that. 

Any  other  unfinished  business? 

(In  accordance  with  President  Allen’s  instructions,  Mr.  Stras¬ 
burger  left  the  room  to  invite  Dr.  Purnell  to  come  into  the  meeting.) 

(Dr.  C.  W.  Purnell  enters). 

President  Allen  :  Dr.  Purnell,  we  bring  you  down  here  this 
morning  to  tell  you  some  bad  news.  The  Association  has  been  just 
talking  about  you.  They  didn’t  want  to  say  anything  behind  your 
back — however,  it  is  not  bad  news,  they  want  to  express  their  grati¬ 
tude  for  the  way  you  have  handled  our  convention  in  this  hotel, 
and,  I  suppose,  in  connection  with  the  other  hotels.  We  certainly 
appreciate  it  very  much,  and  we  would  likej  to  hear  from  you  if  you 
have  anything  to  say.  (Applause). 

Dr.  Purnell  is  very  busy  this  morning  collecting  money,  I  don’t 
think  he  has  very  long  to  stay. 

Dr.  C.  W.  Purnell:  Mr.  President  and  gentlemen;  You  people 
have  been  in  Ocean  City  for  the  last  three  days,  and  I  think  you  have 
a  fair  idea  of  what  Ocean  City  is.  I  have  enjoyed  all  of  you.  I 
have  never  met  a  better  body  of  men  and  women  than  is  in  this 
organization,  and  I  will  be  very  well  pleased  to  have  you  come  back 
again  to  Ocean  City.  I  know  Mr.  Colborn  has  a  lot  of  things  up  his 
sleeve;  he  has  new  ideas,  I  think  he  is  going  to  present  new  associa¬ 
tion  activities.  Another  thing,  this  morning,  I  don’t  know  whether 
you  took  notice  of  it  but  it  was  stated  in  the  Baltimore  Sun  that 
Mr.  Colborn  had  been  elected  President  of  the  Fire  Department  of 
Delmarva  and  lots  of  people,  instead  of  being  here,  are  in  Salisbury 
where  this  meeting  is  taking  place.  (Applause). 

President  Allen  ;  It  gives  moi  great  pleasure  to  introduce  Mr. 
George  W.  Colborn,  Jr.,  the  new  President  of  the  Association. 

(Mr.  Colborn  rises  and  bows  to  the  assemblage  and  is  received 
with  applause  etc.  etc.). 

Mr.  Williamson:  Mr.  President,  I  move  we  adjourn! 

A  Voice:  Out  of  order! 

(Cries  of.  Louder,  Louder). 

Mr.  Williamson:  As  I  said  before,  I  move  that  we  adjourn — 

(Cries  of.  Louder,  Louder). 

(Thereupon,  Mr.  George  W.  Colborn,  Jr.,  escorted  by  Mrs. 
Williamson  and  Mrs.  Swain,  advanced  to  the  President’s  table  amidst 
a  din  of  rattles  and  horns,  above  which  were  heard  the  strains  of 
Mendelssohn’s  Wedding  March,  Mr.  Charles  L.  Meyer  at  the  piano). 

President  Allen  :  Mr.  Colborn,  will  you  please  take  this  chair, 
as  the  head  of  this  organization.  I  hope  your  administration  will 
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be  as  successful  as  these  people  have  tried  to  make  mine.  I  know 
all  you  have  to  do  is  to  write,  telephone,  or  come  to  see  us  in 
Baltimore,  nd  we  will  do  everything  we  can  to  make  your  admin¬ 
istration  one  of  the  best  the  Association  has  ever  had.  (Applause). 

(Mr.  Williamson  presented  a  bulb  of  red  squill  to  President  Col- 
born  with  some  remarks  which  were  inaudible,  due  to  the  general 
excitement. ) 

President  Colborn:  Will  the  Sergeant-atArms  put  Charlie 
Ellicott  out? 

Mr.  Williamson;  Mr.  President,  that  is  not  Charlie  Ellicott, 
that  is  “Andrew  Ellicott”. 

President  Colborn  :  The  first  thing  I  want  to  do  is  to  thank 
the  decoration  committee  for  the  beautiful  bouquet  they  handed  me 
when  I  came  here.  It  certainly  gives  me  great  pleasure  to  wear 
this  and  I  hope  the  office  will  be  colored  by  many  honors  and  like 
Joseph’s  coat,  each  one  to  stand  for  something  good. 

I  know  you  people  do  not  want  to  hear  anything  from  me  this 
morning,  and  I  am  not  going  to  make  a  speech,  I  am  just  going, 
to  tell  you  that  I  feel  very  humble  as  I  stand,  before  you  this  morn¬ 
ing  invested  with  this  gavel  of  authority,  as  I  have  been,  and  to 
me  it  means  the  opening  of  an  avenue  to  more  serious  and  greater 
things  for  the  coming  year.  I  hope,  with  the  assistance  of  each 
and  every  one  of  you,  that  the  coming  year  may  be  equally  as 
successful  as  has  been  this  present  year  under  President  Allen. 
That  is  my  ambition. 

I  want  to  ask  once  more  for  the  assistance  of  the  T.  A.  M.  P.  A; 

Various  Members  of  the  T.  A.  M.  P.  A.:  You’ll  get  it! 

President  Colborn  :  — and  I  hope  they  will  be  as  kind  to  me 

as  they  have  been  in  the  past  tq  preceding  presidents.  I  thank  you. 

The  next  in  order  is  the  introduction  and  installation  of  the 
First  Vice-President.  The  First  Vice-President,  if  my  memory  serves 
me  right,  informed  me  last  year  at  the  time  of  his  installation, 
that  the  reason  he  was  so  popular  with  the  ladies  was  that  he  had 
plenty  of  “It”.  (Laughter).  I  didn’t  think  that  was  any  too  serious 
last  year  but  since  that  time  I  have  taken  it  upon  myself  to  inform 
myself  more  about  him,  and  I  find  everything  he  says  is  true.  He 
is  a  good  advertiser.  He  puts  “It”  over  about  365  days  in  the  year. 

It  gives  me  great  pleasure  to  ask  Mrs.  Hetz  and  Mrs.  Hoffman  to 
escort  Mr.  L.  S.  Williams  to  the  Chair. 

(The  Dead  March  played  by  Mr.  Meyer.) 

Mr.  Donald  Steiner:  Mr.  President,  we  have  a  little  token 
for  the  new  Vice-President;  Orange  juice  and  gin,  (presenting  to 
Mr.  Williams  a  large  bottle  filled  with  an  amber  colored  liquid,  and,  ^ 
after  tasting  same  Mr.  Williams  collapsed  in  the  arms  of  the  Com¬ 
mittee  but  recovered  almost  immediately.) 
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President  Colborn:  I  am  going  to  ask  Charlie  Meyer  to  in¬ 
troduce  Mr.  Williams.  I  don’t  feel  I  know  him  well  enough. 

Mr.  Charles  L.  Meyer:  Mr.  Chairman,  ladies  and  gentlemen: 
You  know  Mr.  Williams  is  one  of  us  in  Baltimore.  We  druggists 
think  a  great  deal  of  him,  we  put  him  at  the  head  of  the  School  of 
Pharmacy  Alumni  Association,  and  boosted  him  up,  and  we  little 
fellows  have  to  lisok  out  for  the  other  little  fellows.  Yesterday  we 
surprised  Dr.  Swain  with  that  token  from  the  druggists  of  Maryland 
and  we  have  gotten  together  and  wish  to  give  Lawrence  a  surprise. 
Every  man  has  his  hobby.  We  know  what  Lawrence’s  hobby  is! 

(Mr.  Meyer  presents  hobby  horse  to  Mr.  Williams). 

(Applause,  long  continued). 

Mr.  Williams:  When  you  get  through  I  will  start!  I  am  only 
going  to  be  two  hours  and  fifteen  minutes. 

Secretary  Kelly:  You  will  talk  to  yourself,  then! 

Mr.  Williams:  Seriously,  ladies  and  gentlemen,  I  appreciate 
the  honor  you  have  conferred  upon  me  in  electing  me  First  Vice- 
President  this  year.  As  I  said  last  year,  I  will  endeavor  to  do  all 
I  can  to  help  the  President  and  Executive  Committee  whenever  they 
call  on  me.  I  thank  you  very  much  for  the  opportunity  to  do  so. 

President  Colborn  :  We  have  next  the  Second  Vice-President 
elect,  he  is  a  gentleman  who  is  doing  invaluable  work,  not  only  for 
pharmacy,  but  for  the  Association.  I  think  it  goes  without  saying, 
this  man  has  a  brilliant  future  before  him  in  the  pharmaceutical 
world.  I  am  going  to  ask  Miss  Cole  and  Mrs.  Spire  to  escort  Mr. 
Spire  to  the  front. 

Mr.  Spire:  Mr.  President,  ladies  and  gentlemen:  I  don’t  know 
exactly  what  Mr.  Colborn  meant  when  he  said  I  had  a  future  be¬ 
fore  me,  I  don’t  know  whether  he  saw  some  ear  marks  of  ability  or 
not;  if  so,  I  haven’t  discovered  them  myself. 

There  is  just  one  thing  about  this  convention  that  appeals  to 
me,  the  working  side  of  it.  We  all  go  away  from  the  convention 
and  think  we  have  had  lots  of  fun,  and  nobody  has  enjoyed  it  more 
than  I  have.  After  I  am  on  the  way  home,  I  begin  to  think  of  the 
things  to  carry  Xvith  me.  When  I  get  back  to  my  stores  I  like  to 
apply  some  of  the  things  we  have  heard  about.  A  great  many 
times,  too  often,  we  forget  what  we  have  learned  at  these  conventions. 
I  think  what  Dr.  Dunning  referred  to  a  while  ago  means  a  good 
deal  more  than  we  possibly  realize.  I  think  we  should  have  a 
definite  time  for  the  business  side  of  our  meetings  and  a  definite 
time  for  fun,  and  then  come  here  and  get  all  there  is  to, be  gotten 
cut  of  both  of  them. 

I  think  we  have  been  fortunate  in  having  with  us  Dr.  Cook,  a 
man  who  could  entertain  us  all.  I  liked  the  talk  he  gave  us  yester¬ 
day.  He  had  to  be  called  down  because  he  took  more  time  than 
had  been  allotted  to  him.  I  regret  that,  because  he  was  leading 
me  into  fields  I  had  been  wandering  in.  I  hope  next  year,  and  in 


The  MARYLAND  PHARMACIST 


217 


years  to  come,  we  will  give  a  little  bit  more  time  to  learning  some¬ 
thing  we  can  carry  back  home  with  us.  I  think  we  can  get  more 
out  of  those  things  at  these  conventions  than  in  any  other  way. 
That  has  been  my  experience. 

I  have  enjoyed  the  time  spent  here,  and  I  appreciate  the  honor 
conferred  upon  me  and  I  will  do  everything  in  my  power  to  make 
the  Maryland  Pharmaceutical  Association  a  better  association.  I 
am  not  one  of  those  who  feels  the  place  he  lives  in„  the  best  place 
possible.  I  believe  every  town  or  State  or  country  can  be  improved, 
no  matter  how  well  we  think  of  it.  It  is  the  same  way  with  the 
Maryland  Pharmaceutical  Association.  It  has  been  developed  into 
a  wonderful  organization.  I  have  been  inquiring  whether  other  or¬ 
ganizations  are  as  active  as  ours.  I  find  ours  is  as  active  as  any 
in  the  country.  Yet  there  are  great  things  to  be  done,  and  I  want 
to  enlist  the  efforts  of  all  those  who  may  come  next  year.  Let  us 
try  to  put  more  time  into  that  part  of  our  meeting,  and  go  after 
the  things  we  can  carry  home  with  us  and  make  our  business  and 
profession  better.  I  certainly  thank  you.  (Applause). 

President  Colborn:  The  next  is  the  installation  of  the  Third 
Vice-President.  This  man  needs  no  introduction  to  you.  Balti¬ 
moreans  all  know  him  as  an  outstanding  pharmacist  in  that  city. 
It  is  with  a  great  deal  of  pleasure  on  my  part  to  know  that  Mr.  L. 
M.  Kantner  has  been  elected  as  Third  Vice-President.  I  certainly 
welcome  him  here  this  morning.  I  am  going  to  ask  Mrs.  Steiner 
and  Mrs.  Bacon  to  escort  him  to  the  chair. 

(March  from  “Tannhauser’^  by  Mr.  Meyer). 

Mr.  Kantner:  Ladies  and  gentlemen,  one  of  the  speakers  re¬ 
marked  the  other  day  that  all  good  speeches  were  read,  so  I  have 
just  a  few  notes  here — 

Mr.  Williamson:  Oh,  my  Lord! 

(Discordant  notes  from  the  piano  expressive  of  disapproval  of 
Mr.  Meyer) . 

Mr.  Kantner:  (continuing) — I  am  like  Mr.  Morgan  last  night: 
I  don’t  think  I  will  take  more  than  forty-five  minutes  of  my  hour. 
(Applause) . 

Mr.  L.  S.  Williams:  That’s  how  I  got  my  start,  Kantner! 

Mr.  Williamson:  Mr.  President,  ladies  and  gentlemen:  It 
gives  me  a  great  deal  of  pleasure — 

(The  voice  of  the  speaker  drowned  in  the  general  uproar). 

(“Dixie”,  Mr.  Meyer  at  the  piano). 

Mr.  Kantner:  Seriously,  I  appreciate  this  honor  very  much, 
gentlemen,  indeed  and  I  assure  you,  Mr.  Colborn,  and  the  balance 
of  the  officers,  will  receive  my  support.  I  have  decided  I  had  better 
not  use  all  my  notes,  but  save  them  for  some  future  time.  (Applause). 

President  Colborn  :  The  stenographer  did  not  get  that  speech 
of  introduction  of  Mr.  Williamson  a  moment  ago — 
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Mr.  Williamson:  Get  the  name  right — that’s  Williams  over 
there — but,  Mr.  President,  it  wasn’t  an  introduction — 

(Applause,  long  continued). 

(Mr.  Williamson  finds  it  impossible  to  make  himself  heard). 

Mr.  Williamson:  There’s  nobody  in  the  room — 

(Applause,  etc.) 

(Mr.  Williamson  discontinues  his  efforts  to  make  some  remarks). 

President  Colborn  :  Last  year  we  did  not  have  the  pleasure 
of  installing  the  next  gentleman. 

Mr.  Williamson:  Let’s  do  it  twice!  (Applause). 

President  Colborn:  This  year  I  think  we  ought  to  give  him 
a  real  installation!  He  says  it  is  not  necessary,  that  he  knows  all 
about  it.  I  believe  he  ought  to  have  two  installations  today — what 
do  you  think  about  it? 

(At  this  point  Governor  Ritchie  is  escorted  into  the  room). 
(Great  Applause). 

(“Maryland,  my  Maryland”,  by  Mr.  Meyer). 

President  Colborn  :  Ladies  and  gentlemen,  we  are  indeed  very 
fortunate  this  morning  in  having  our  distinguished  guest  visit  our 
meeting.  I  think  this  is  an  unanticipated  pleasure  for  us  all.  Per¬ 
sonally,  I  did  not  think  the  Governor  would  have  time  to  be  with  us. 
I  am  going  to  give  him  the  fioor  and  ask  him  to  say  a  few  words 
to  us.  (Applause). 

Governor  Ritchie:  I  am  very  glad  to  be  here.  I  won’t  give 
you  a  chance — 

(Long  continued  applause). 

President  Colborn  :  The  Sergeant-at-Arms  will  have  to  gather 
up  the  whistles. 

Governor  Ritchie:  — I  did  my  part  last  night.  I  appreciate 
this  very  much,  but  I  don’t  think  I  will  give  you  an  opportunity  to 
drown  out  whatever  I  have  to  say. 

(Applause,  etc.). 

President  Colborn:  The  gentleman  I  referred  to  at  the  time 
of  the  Governor’s  arrival  was  Secretary  Kelly,  whose  installation 
into  the  office  of  Secretary  is  now  in  order. 

(Applause) . 

“Has  Anybody  Here  Seen  Kelly?”,  by  Mr.  Meyer). 

Cries  of,  “Speech,  speech.”). 

Secretary  Kelly:  Shall  I  make  my  speech  now  or  after  the 
second  installation?  I  am  only  going  to  take  a  minute  to  tell  you 
I  very  much  appreciate  the  opportunity  to  serve  this  Association 
and  to  be  so  closely  connected  with  such  a  fine  body  of  people  as 
we  have  here.  I  am  very  happy  to  say  that,  even  in  the  presence  of 
the  Governor.  Thank  you  very  much.  (Applause). 

Mr.  Samuel  Y.  Harris:  I  don’t  think  we  have  treated  Kelly 
with  the  courtesy  due  him.  That  was  only  the  first  installation.  I 
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think  two  of  the  prettiest  ladies,  should  escort  him  around  the  room, 
at  least,  for  the  second  installation. 

Secretary  Kelly:  I  think  so  too,  Sam,  I  gree  with  you! 

President  Colborn  :  I  am  going  to  ask  Mrs.  Piper  and  Mrs. 
Kerr  to  escort  Secretary  Kelly  around  the  room  so  you  can  look  at 
him  and  see  just  what  kind  of  a  man  he  is. 

(“Has  Anybody  Here  Seen  Kelly?”,  played  by  Mr.  Meyer). 

Secretary  Kelly:  Ladies  and  gentlemen  —  (and  then  sits 
down ) .  ( Applause ) . 

President  Colborn:  Dr.  Kelly,  you  have  been  duly  installed 
to  hold  the  office  of  Secretary  until  your  successor  shall  have  been 
born ! 

(Applause) . 

President  Colborn:  The  next  man,  like  Dr.  Kelly,  is  a  hold¬ 
over  from  last  year.  He  is  the  collector  of  wampum.  Do  you  want 
this  man  escorted  around  the  room?  We  all  know  what  he  looks  like, 
but  I  just  want  to  have  him  stand  up. 

(Cries  of.  No,  Give  him  an  escort.  Drag  him  out). 

President  Colborn:  I  am  going  to  ask  Mrs.  Colborn  and  Mrs. 
Dougherty  to  escort  Mr.  Hetz  to  the  Chair. 

(“Coming  Through  the  Rye”,  by  Mr.  Meyer). 

Mr.  Hetz:  (Equipped  with  a  broom)  I  can’t  say  much  —  I 
usually  say  mine  with  bills,  due  bills,  and  I  hope,  Mr.  President, 
that  we  can  adopt  some  sort  of  a  scheme  and  clean  up  (indicating 
broom)  next  year. 

(Applause). 

President  Colborn  :  I  am  going  to  ask  Mrs.  Williams  and 
Mrs.  Kahler  to  escort  a  man  to  the  front  that  I  haven’t  words  to  in¬ 
troduce,  Robert  L.  Swain.  (Applause). 

(Triumphal  March  played  by  Mr.  Meyer). 

Dr.  Swain:  Mr.  President,  ladies  and  gentlemen:  If  I  had 
plenty  of  time  to  choose  my  words  I  think  I  would  use  the  words 
that  Dr.  Kelly  did,  I  welcome  this  opportunity  to  serve  this  Associa¬ 
tion  for  another  year,  and  I  pledge  the  President  and  his  cabinet 
my  every  effort.  (Applause). 

President  Colborn  :  Next  we  would  like  to  introduce  the  Exe¬ 
cutive  Committee.  The  Chairman  is  Mr.  C.  C.  Neal.  (Applause). 

A  Voices  Not  here. 

President  Colborn  :  Charlie  is  fishing  as  usual.  The  next, 
L.  V.  Johnson,  another  member  of  the  Executive  Committee. 

(Mr.  L.  V.  Johnson  was  reported  as  having  gone  home). 

President  Colborn:  Mr.  Millard. 

(Mr.  Millard  was  not  present). 

President  Colborn:  Mr.  Edwards  has  not  been  here.  Howell 
W.  Allen,  our  new  member  of  the  Executive  Committee. 

(Piano  selection  by  Mr.  Meyer). 
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Mr.  Harris  :  Mr.  President,  might  I  make  a  motion  at  this  time, 
before  you  proceed  further,  on  behalf  of  the  Association  I  would 
like  to  move,  sir,  that  we  give  Mr.  Johnson  a  rising  vote  of  thanks 
for  the  wonderful  work  he  has  done  to  make  this  one  of  the  most 
successful  meetings  we  ever  had.  Mr.  Johnson  has  been  untiring 
in  his  efforts,  and  while  some  thought  maybe  it  might  be  unwise  to 
come  to  Ocean  City,  to  my  mind  it  has  been  one  of  the  most  wonder¬ 
ful  meetings  we  have  ever  had,  certainly  in  my  recollection.  I  move 
we  give  a  rising  vote  of  thanks  to  Mr.  Johnson. 

Mr.  Williamson:  I  second  the  motion. 

(Motion  put  to  vote  and  carried,  accordingly). 

President  Colborn  :  I  am  sure  he  will  deeply  appreciate  this. 

I  understand  the  newly-elected  President  of  the  T.  A.  M.  P.  A. 
is  not  to  be  initiated.  It  gives  me  great  pleasure  to  introduce  the 
Vice-President,  elected  yesterday,  Mr.  Edward  F.  Requardt. 

(Applause). 

President  Colborn  :  And  there  is  only  one  other  officer  of  the 
T.  A.  M.  P.  A.  with  us  this  morning:  It  gives  me  great  pleasure 
to  introduce  to  you  Mr.  Emory  Helm. 

President  Colborn:  We  feel  that  Mr.  Helm  has  done  such 
valuable  service  for  this  organization  in  our  three  days’  stay  here, 
I  am  going  to  ask  Mrs.  Jackson  and —  what  other  beautiful  ladies 
are  out  here — all  the  ladies — and  Mrs.  Kenneth  Love  to  escort  Mr. 
Helm  to  the  Chair. 

Mr  Helm:-  (Adjusting  glasses)  — 

A  Voice: Now  he  can  talk! 

Mr.  Helm  : — Mr.  President,  ladie^  and  — 

(Applause  and  general  racket). 

(Mr,  Helm  salutes  the  assemblage  and  retires). 

Mr.  Williamson:  Mr.  President,  ladies  and  gentlemen:  I 
would  like  to  offer  a  resolution  or  motion  which  will  carry  with  it, 
I  think,  a  most  agreeable  ceremony  of  installation:  I  would  like  to 
move  and  propose  as  an  honorary  member  of  this  Association,  Albert 
C.  Ritchie  of  Maryland. 

(Great  applause,  long  continued). 

Carried  unanimously. 

President  Colborn  :  Mr.  Williams,  the  motion  is  duly  seconded, 
carried,  and  written  in  the  minutes. 

Mr.  Williamson  :  Governor  Ritchie  is  now  an  honorary  mem¬ 
ber  of  the  Maryland  Pharmaceutical  Association  for  life! 

(Applause) . 

Governor  Ritchie:  I  accept  that  very  cordially  and  with  great 
pleasure,  and  with  the  understanding  that  it  permits  me  to  do  my 
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best  to  see  that  the  State  gives  the  Association  everything  the  Asso¬ 
ciation  wants. 

(Great  applause). 

Mr.  Williamson:  I  don’t  want  to  occupy  too  much  of  the  time, 
but  inasmuch  as  the  Governor  has  made  a  pledge  I  am  going  to  ask 
the  Association  to  make  a  pledge  that  it  will  give  Governor  Ritchie 
everything  that  he  wants ! 

(Great  applause). 

Unanimously  carried. 

President  Colborn:  Unanimously  carried.  The  Governor’s 
pledge  was  given  like  the  true  pharmacist  that  he  is. 

Friends,  members,  this  brings  the  meeting  to  a  close  unless  there 
is  something  else  to  be  presented  to  us  for  the  good  of  the  Asso¬ 
ciation.  If  not,  we  will  turn  the  meeting  over  to  the  T.  A.  M.  P.  A., 
who  will  award  the  prizes. 

(Thereupon,  after  the  tickets  were  drawn  for  the  prizes,  the 
meeting  adjourned  at  12.05  o’clock  p.  m.,  sine  die). 
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ARTICLES  OF  INCORPORATION 

Know  all  men  by  these  presents,  That  we,  M.  L.  Byers,  David 
M.  R.  Culbreth,  Joseph  B.  Garrott,  E.  M.  Foreman,  John  W.  Geiger, 
Samuel  Mansfield,  J.  Charles  Smith,  Columbus  V.  Emich,  Albion  J. 
Corning,  John  T.  Thomsen,  D.  C.  Auginbaugh,  Edwin  Eareckson, 
William  Simon  and  J.  Walter  Hodges,  being  citizens  of  the  United 
States,  and  a  majority  of  whom  are  citizens  of  the  State  of  Mary¬ 
land,  do  hereby  certify  that  we  do,  under  and  by  virtue  of  the  Gen¬ 
eral  Laws  of  this  State,  authorizing  the  formation  of  corporations, 
hereby  form  a  corporation  under  the  name  of  “The  Maryland  State 
Pharmaceutical  Association  of  Baltimore  City.” 

We  do  further  certify,  that  the  said  corporation,  so  formed  is  a 
corporation  for  the  purpose  of  bringing  together  the  reputable 
Pharmacists,  Chemists  and  Druggists  of  the  State,  that  they  may  by 
thorough  organization  and  united  effort  advance  the  science  of  Phar¬ 
macy,  promote  scientific  research,  and  in  the  interest  of  the  public 
strive  to  have  enacted  just,  stringent  laws,  to  prevent  the  adultera¬ 
tion  of  food  and  medicines,  and  to  confine  the  compounding  and  sales 
of  medicines  to  regularly  educated  Pharmacists;  that  the  term  of 
existence  of  said  corporation  is  limited  to  forty  years;  and  that  the 
said  corporation  is  formed  upon  the  articles,  conditions  and  provi¬ 
sions  herein  expressed,  and  subject  in  all  particulars  to  the  limita¬ 
tions  relating  to  corporations,  which  are  contained  in  the  General 
Laws  of  this  State. 

We  do  further  certify,  that  the  operations  of  said  corporation  are 
to  be  carried  on  in  the  State  of  Maryland,  and  that  the  principal 
office  of  the  said  corporation  will  be  located  in  Baltimore  City. 

We  do  further  certify  that  the  said  corporation  has  no  capital 
stock. 

We  do  further  certify  that  the  said  corporation  will  be  man¬ 
aged  by  the  officers,  and  that  the  said  M.  L.  Byers,  David  M.  R. 
Culbreth,  Joseph  B.  Garrott,  E.  M.  Foreman,  John  W.  Geiger,  Sam¬ 
uel  Mansfield,  J.  Charles  Smith  and  Columbus  V.  Emich  are  the 
names  of  the  Officers  who  will  manage  the  concerns  of  the  said  cor¬ 
poration  for  the  first  year. 

In  Witness  Whereof,  We  have  hereunto  set  our  hands  and  seals 


this  twenty-sixth  day  of 
and  eighty-nine. 

November, 

in  the  year  eighteen 

hundred 

M.  L.  Byers 

(Seal) 

Columbus  Y.  Emich  (Seal) 

David  M.  R.  Culbreth, 

M.  D.  (Seal) 

John  J.  Thomsen 

(Seal) 

Joseph  B.  Garrott 

(Seal) 

D.  C.  Aughinbauch 

(Seal) 

E.  M.  Foreman 

(Seal) 

Edwin  Eareckson 

(Seal) 

John  W.  Geiger 

(Seal) 

William  Simon 

(Seal) 

Samuel  Mansfield 

(Seal) 

J.  Walter  Hodges 

(Seal) 

J.  Charles  Smith 

(Seal) 

A.  J.  Corning 

(Seal) 
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A  CODE  OF  ETHICS 

For  . the  guidance  of  members  of  this  Association  and  all  phar¬ 
macists  of  the  State  who  may  wish  to  follow  the  higher  practice  of 
their  profession. 

Respecting  the  Pharmacist  Himself 

First — He  should,  by  study,  experimentation,  investigation  and 
practice,  thoroughly  qualifying  himself  to  fully  meet  and  competently 
transact  the  daily  requirements  of  his  vocation. 

Second — He  should  possess  a  good  moral  character  and  should 
not  be  addicted  to  the  improper  use  of  narcotic  drugs  nor  the  exces¬ 
sive  use  of  alcoholic  stimulants. 

Third — He  should  constantly  endeavor  to  enlarge  his  store  of 
knowledge;  he  should,  as  far  as  possible,  read  current  pharmaceu¬ 
tical  literature;  he  should  encourage  all  such  pharmaceutical  organi¬ 
zations  as  seem  to  be  helpful  to  the  profession,  and  so  deport  him¬ 
self  as  not  to  detract  from  the  dignity  and  honor  of  the  calling  this 
Association,  especially  is  trying  to  elevate. 

Fourth — He  should  accept  the  standards  and  requirements  of  the 
United  States  Pharmacopoeia  and  the  National  Formulary  for  the 
articles  of  Materia  Medica  and  the  preparations  recognized  by  these 
publications,  and,  as  far  as  possible,  should  promote  the  use  of  these 
and  discourage  the  use  of  proprietaries  and  nostrums. 

Respecting  the  Pharmacist’s  Relation  With  Those 
From  Whom  He  Makes  Purchases 

First — He  should  deal  fairly  with  these,  all  goods  received  in  error 
or  excess,  and  all  undercharges,  should  be  as  promptly  reported  as 
are  shortages  and  overcharges.  Containers  not  charged  for  and  not 
included  in  the  charge  of  contents  should  be  carefully  returned,  or, 
if  used  should  be  credited  to  the  party  to  whom  they  belong. 

Second — He  should  earnestly  strive  to  follow  all  trade  regula¬ 
tions  and  rules,  promptly  meet  obligations,  closely  follow  all  con¬ 
tracts  and  agreements,  and  should  not  encourage  or  sanction  any 
division  of  quantity  purchases  not  contemplated  in  the  terms  of  sale. 

Respecting  the  Pharmacist’s  Relation  With  His 
Fellow-Pharmacist 

First — In  this  relationship  he  should,  especially,  “do  as  he  would 
be  done  by.”  He  should  not  make  any  comment  or  use  any  form  of 
advertisement  that  will  reflect  upon  a  member  of  the  profession, 
generally  or  speciflcally.  Nor  should  he  do  that  which  will  in  any 
way  discredit  the  standing  of  other  pharmacists  in  the  minds  of 
either  physicians  or  laymen. 
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Second — He  should  not  obtain,  surreptitously,  or  use  the  private 
formulas  of  another,  nor  should  he  imitate  or  use  another’s  prepa¬ 
rations,  labels  or  special  forms  of  advertising. 

Third — He  should  not  fill  orders  'or  prescriptions  which  come  to 
him  by  mistake.  Prescription  containers  with  copies  and  labels  of 
another  pharmacist  upon  them  may  be  filled  by  him  upon  request 
but  he  must  invariably  replace  the  labels  with  his  own,  thereby  as¬ 
suming  proper  responsibility. 

Fourth — He  should  not  place  copies  of  prescriptions  upon  con- 
another  pharmacist;  the  owner  of  the  prescription,  being  alone 
entitled  to  a  copy,  is  the  proper  person  to  ask  for  it. 

Fifth — He  may  borrow  merchandise  from  another  pharmacist, 
provided  the  practice  is  reciprocal  and  equally  agreeable  to  both 
parties;  but  the  better  form  is  to  pay  a  sum  for  the  desired  article 
equal  to  the  cost  and  half  of  the  profit  to  be  obtained. 

Respecting  the  Pharmacist’s  Relation  With  Physicians 

First — He  should  positively  refuse  to  prescribe  for  customers  ex¬ 
cept  in  case  of  urgent  emergency. 

Second — He  should  not,  under  any  circumstances,  substitute  one 
article  for  another,  or  one  make  of  an  article  for  another,  in  a 
physician’s  prescription  or  directions,  he  should  invariably  confer 

Third — He  sould  refuse  to  re-fill  prescriptions  or  give  copies  of 
them  when  so  instructed  by  the  physician. 

Fourth — He  should  never  request  a  copy  of  a  prescription  from 
tainers  unless  ordered  to  do  so  by  the  prescriber,  even  though  the 
patient  should  request  it.  Nor  should  he  use  any  word  or  label,  like 
“For  External  Use,”  “Poison,”  “Caution,”  etc.,  with  due  regard 
for  the  wishes  of  the  prescriber,  provided  the  safety  of  the  patient 
and  family  is  not  jeopardized. 

Fifth — Whenever  there  is  a  doubt  as  to  the  correctness  of  the 
physician’s  prescription,  without  the  physician’s  consent, 
with  the  physician  in  order  to  avoid  possible  mistakes  or  unpleas¬ 
antness;  changes  in  nrescriptions  should  not  be  made  without  such 
conference. 

Respecting  the  Pharmacist’s  Relations  With  His  Patrons 

First — He  should  seek  to  merit  the  confidence  of  his  customers, 
which,  when  won,  should  be  jealously  guarded  and  never  abused  by 
extortion  or  misrepresentation. 

Second — He  should  supply  products  of  standard  quality  only  to 
patrons,  excepting  when  something  inferior  is  specified  and  paid  for 
by  them. 

Third — He  should  charge  no  more  than  fair,  equitable  prices  for 
merchandise  and  prescriptions;  but  the  time  required  for  the  proper 
preparation  of  prescriptions  should  be  duly  considered  and  paid  for. 
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Fourth — He  should  hold  the  safety  and  health  of  his  patrons  to  be 
of  first  consideration;  he  should  make  no  attempt  to  treat  disease 
nor  strive  to  sell  nostrums  or  specifics  simply  for  the  sake  of  profit. 

Fifth — He  should  consider  the  reckless  or  continued  sale  of  drugs 
to  habitues  and  the  illicit  sale  of  abortive  medicines  or  poisons  to  be 
practices  unbecoming  a  gentleman,  a  pharmacist  and  a  member  of 
t.iis  Association. 


CONSTITUTION  AND  BY-LAWS 
Preamble 

Whereas,  To  promote  progress  and  to  guard  the  well-being  of 
our  profession  within  the  State,  Pharmacists  should  be  thoroughly 
organized,  and 

Whereas,  The  business  relations  existing  between  Pharmacists, 
Chemists,  Wholesale  and  Manufacturing  Druggists  are,  and  ought 
to  be,  of  the  most  intimate  and  confidential  character,  and 

Whereas,  There  exists  great  necessity  for  the  enactment  of  just, 
yet  stringent  laws,  in  the  interest  of  the  public,  to  guard  against 
the  adulteration  of  food  and  medicine  and  to  confine  the  compound¬ 
ing  and  dispensing  of  drugs  and  medicines  to  those  who  are  thor¬ 
oughly  competent.  Therefore,  be  it 

Resolved,  That  we,  the  Pharmacists,  Chemists,  Wholesale  and 
Manufacturing  Druggists  of  the  State  of  Maryland  in  convention 
assembled  do  hereby  organize  ourselves  into  a  permanent  associa¬ 
tion  and  adopt  the  following  Constitution  and  By-Laws: 


CONSTITUTION 

Article  I. 

Thisf  Association  shall  be  known  as  the  Maryland  Pharmaceu¬ 
tical  Association. 

Article  II. 

The  object  of  this  Association  is  to  bring  together  the  reputable 
Pharmacists,  Chemists  and  Druggists  of  the  State,  that  they  may, 
by  thorough  organization  and  united  effort,  advance  the  science 
of  Pharmacy,  promote  scientific  research  and,  in  the  interest  of  the 
public,  strive  to  have  enacted  just,  yet  stringent  laws  to  prevent 
the  adulteration  of  food  and  medicines  and  to  confine  the  com¬ 
pounding  and  sale  of  medicines  to  regularly  educated  pharmacists. 

Article  III. 

This  Association  shall  consist  of  active,  associate,  life  and  hon¬ 
orary  members. 
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Article  IV. 

The  Officers  of  this  Association  shall  consist  of  a  President, 
three  Vice-Presidents,  a  Secretary,  a  Local  Secretary,  a  Treasurer, 
an  Editor  and  an  Executive  Committee  of  five  members;  of  this 
Committee  three  are  to  be  elected  from  the  City  of  Baltimore,  one 
from  the  Eastern  Shore,  and  one  from  the  Western  Shore  of  the 
State  of  Maryland. 

All  Officers  of  this  Association  except  the  Local  Secretary  shall 
be  elected  annually  by  ballot,  and  shall  hold  office  until  their  suc¬ 
cessors  are  elected  and  have  qualified.  The  Local  Secretary  shall  be 
appointed  by  the  President  after  the  place  of  meeting  shall  have 
been  selected. 

Article  V. 

Every  proposition  to  alter  or  amend  this  Constitution  must  be 
submitted  in  writing,  and,  after  being  read,  shall  be  referred  to 
the  Executive  Committee,  and  lie  over  until  the  next  annual  meeting 
of  the  Association,  when,  upon  receiving  an  affirmative  vote  of 
three-fourths  of  the  members  present,  it  shall  become  part  of  this 
Constitution. 

Article  VI. 

Fifteen  members  shall  constitute  a  quorum  for  the  transaction 
of  business. 


BY-LAWS 


Article  I. 

The  President  shall  preside  over  all  meetings  of  this  Association: 
he  shall  announce  all  business  received  and  submit  all  proper  mo¬ 
tions  to  the  consideration  of  the  Association.  Upon  calling  the  yeas 
and  nays,  and  in  cases  of  equal  division,  he  shall  vote;  upon  all 
other  occasions  he  shall  not  vote.  He  shall  decide  all  questions 
•of  order,  subject,  however,  to  an  appeal.  He  shall  appoint  all  com¬ 
mittees,  unless  their  appointment  is  otherwise  ordered  by  the  Asso¬ 
ciation,  and  shall  be,  ex-officio,  a  member  of  the  Executive  and 
•each  Standing  Committee.  He  shall  present  at  each  annual  meet¬ 
ing  of  the  Association  an  address  upon  any  subject  he  may  elect, 
and  shall  make  such  suggestions  as  may  seem  to  him  suitable  to 
promote  the  interests  and  better  carry  out  the  objects  for  which 
this  Association  has  been  organized.  He  shall  sign  all  certificates  of 
membership,  countersign  all  orders  upon  the  Treasurer,  and  authen¬ 
ticate  the  proceedings  by  his  signature. 

Article  II. 

In  the  absence  of  the  President,  or  his  inability  to  act,  his  duties 
shall  devolve  upon  the  Vice-Presidents  in  their  order  of  rank. 
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Article  III. 

The  Secretary  shall  make  and  keep  correct  minutes  of  the  pro¬ 
ceedings  and  conduct  all  the  correspondence  of  the  Association.  He 
shall  be,  ex-officio,  a  member  and  Secretary  of  the  Executive  and 
each  Standing  Committee.  He  shall  carefully  preserve  on  file  all 
reports,  essays  and  papers  of  every  description,  and  it  shall  be  his 
duty,  under  direction  of  the  Executive  Committee,  to  edit,  publish 
and  distribute  the  Proceedings  of  the  Association,  and  shall  be  paid 
an  annual  salary  of  one  hundred  dollars.  The  Local  Secretary  shall 
reside  at  or  near  the  place  of  annual  meeting  and  have  charge  of 
arrangements  for  the  same. 

Article  IV. 

The  Treasurer  shall  collect  and  safely  hold  all  dues  and  other 
funds  belonging  to  the  Association,  to  the  order  of  the  Executive 
Committee.  He  shall  report  to  the  Executive  Committee  before- 
each  annual  meeting  the  names  of  all  members  who  have  failed  to 
pay  their  dues.  He  shall  at  each  annual  meeting  render  a  state¬ 
ment  of  his  accounts  to  the  Executive  Committee  for  audit,  and  re¬ 
port  a  copy  of  same  to  the  Association.  He  shall  be,  ex-officio,  a 
member  of  the  Executive  Committee  and  shall  be  paid  an  annual 
salary  of  one  hundred  dollars.  He  shall  keep  a  separate  account  for 
the  monthly  Journal  charging  all  expenses  and  crediting  all  receipts, 
setting  out  this  account  separately  in  his  annual  report. 

Article  V. 

The  Editor  shall  edit,  distribute  and  have  general  charge  of 
the  publications  of  the  Association  including  the  monthly  Journal, 
with  the  co-operation  of  the  Committee  on  Publication.  He  shall 
be  paid  an  annual  salary  to  be  fixed  by  the  Executive  Committee  and 
shall  be  an  ex-officio  member  of  the  Committee. 

Article  VI. 

The  Executive  Committee  shall  have  charge  of  the  roll;  shall  in¬ 
vestigate  the  claims  of  all  candidates  for  membership,  and  have 
charge  of  all  business  not  otherwise  assigned. 

Article  VII. 

This  Association  shall  hold  its  meetings  annually  at  such  time 
and  place  as  the  Executive  Committee  may  name.  Special  meet¬ 
ings  shall  be  called,  upon  the  written  application  of  ten  members, 
directed  to  the  President;  said  written  application  before  being 
acted  on  must  be  submitted  to  the  Board  of  Trustees,  and  receive  the 
approval  of  a  majority  of  said  Board  of  Trustees,  and  at  least 
twenty-five  days’  notice  be  given  of  the  time,  place  and  object  of 
meeting  in  special  sesssion.  A  semi-annual  meeting  may  be  held  at 
such  place  as  the  President  may  designate  which  the  officers  and 
chairman  of  committees,  especially  shall  attend. 
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Article  VIII. 

The  officers  of  the  Association  shall  constitute  a  Board  of  Trus¬ 
tees  for  the  transaction  of  any  business  that  may  be  instrusted  to  it. 

Article  IX. 

Eligibility — Active  Members,  Pharmacists,  Chemists,  Wholesale 
or  Manufacturing  Druggists  of  good  moral  and  professional  stand¬ 
ing  and  their  representatives,  Teachers  of  Botany,  Materia  Medica 
or  any  other  science  pertaining  to  Pharmacy  are  eligible  to  active 
membership  and  shall  pay  the  annual  dues. 

Article  X. 

Any  person  meeting  the  requirements  for  active  membership, 
residing  in  the  District  of  Columbia  and  recommended  by  the  Dis¬ 
trict  of  Columbia  Retail  Druggists  Association,  may  be  elected  an 
Associate  member  of  the  Maryland  Pharmaceutical  Association,  and 
shall  pay  the  annual  dues  of  five  dollars;  such  Associate  members 
shall  have  all  the  privileges  of  active  members  with  the  exceptions 
of  the  right  to  vote  and  the’ right  to  hold  elective  offices. 

Article  XI. 

The  fiscal  year  of  this  Association  shall  begin  June  1  and  end 
May  31.  Annual  dues  of  each  active  member  shall  be  five  dollars, 
except  clerks  in  retail  <irug  stores,  whose  dues  shall  be  two  dollars, 
and  shall  be  payable  in  advance  for  the  current  fiscal  year. 

All  applications  for  membership  must  be  handed  to  the  Executive 
Committee  for  investigation,  and  by  them  reported  to  the  Associa¬ 
tion.  Election  of  members  shall  be  by  ballot.  Five  black  balls  shall 
•defeat  an  election. 

Applications  for  membership  ad  interim  may  be  acted  upon  by  the 
Executive  Committee,  and  if  they  receive  an  unanimous  vote,  shall 
ibe  declared  members  of  the  Association. 

Members  elected  within  three  months  of  the  close  of  the  fiscal 
year  will  not  pay  dues  until  the  beginning  of  the  fiscal  year  fol¬ 
lowing. 

Any  member  one  year  in  arrears  for  his  dues  shall  not  receive 
the  publications  of  this  Association  and  any  member  two  years  in 
arrears  for  his  dues,  shall  after  due  notification  from  the  Treasurer, 
lose  his  rights  as  a  member. 

Article  XII. 

Any  person  may  be  expelled  for  cause  by  a  three-fourths  vote  of 
all  the  members  present  at  any  meeting  of  the  Association;  pro¬ 
vided,  however,  that  due  notice  has  been  served  upon  the  offending 
member  and  he  has  had  an  opportunity  to  be  heard  in  his  own 
defense. 
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Article  XIII. 

Any  member  who  shall  pay  to  the  Treasurer  at  one  time  fifty 
dollars  shall  be  declared  a  life  member,  and  be  forever  exempt  from 
the  paying  the  annual  dues,  and  be  entitled  to  a  certificate  as  a  life 
member. 

Article  XIV. 

A  certificate  of  membership  will  be  issued  to  any  member  upon 
the  payment  of  one  dollar. 

Article  XV. 

All  certificates  of  membership  and  life  membership  shall  be 
signed  by  the  President  and  Secretary. 

Article  XVI 

Pharmacists,  physicians,  chemists  and  other  scientific  men  of 
merit  may  be  elected  honorary  members  of  this  Association,  and 
be  entitled  to  all  privileges  of  the  Association,  excepting  the  right 
to  vote  and  to  hold  office.  They  shall  not  be  required  to  pay  the 
annual  dues. 

Article  XVII. 

The  Executive  Committee  shall  furnish  the  order  of  business  for 
each  annual  meeting  and  shall  furnish  the  Secretary  a  draft  of  pro¬ 
gram  at  least  thirty  days  before  the  date  of  such  meeting. 

Article  XVIIi. 

Three  members  of  the  Association  in  good  standing  shall  be 
elected  by  ballot  at  each  annual  meeting,  from  which  three  mem¬ 
bers  so  elected,  the  Governor  of  the  State  shall  be  requested  to 
appoint  one  as  a  member  of  the  Maryland  Board  of  Pharmacy  to 
succeed  the  member  of  the  said  board  whose  term  of  office  shall 
expire  on  the  first  day  of  May  next  following. 

Article  XIX. 

The  following  Standing  Committees  shall  be  appointed  annually: 

1.  A  Committee  on  Pharmacy,  composed  of  five  members,  whose 
duty  it  shall  be  to  represent  this  Association  in  all  scientific  and 
professional  matters. 

2.  A  Committee  on  Commercial  Interests,  composed  of  five  mem¬ 
bers  whose  duty  it  shall  be  to  represent  this  Association  in  all  com¬ 
mercial  matters. 

3.  A  Committee  on  the  School  of  Pharmacy,  composed  of  seven 
members,  whose  duty  it  shall  be  to  represent  this  Association  in  all 
matters  pertaining  to  the  School  of  Pharmacy  and  Pharmaceutical 
Education. 
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4.  A  Committee  on  Legislation,  composed  of  ten  members,  whose 
duty  it  shall  be  to  represent  this  Association  in  all  legislative  mat¬ 
ters.  They  shall  also  be  empowered  to  bring  before  all  state  and 
national  bodies  all  needed  legislation  pertaining  to  pharmacy. 

5.  A  Committee  on  Membership,  composed  of  ten  members, 
whose  duty  it  shall  be  to  induce  eligible  persons  to  become  mem¬ 
bers  of  this  Association;  and  shall  also  report  all  deaths  of  mem¬ 
bers  occurring  during  the  year  and  present  fitting  memorials  for 
publication. 

6.  A  Committee  on  Entertainment  and  Publicity,  composed  of 
five  members,  who  shall  have  charge  of  the  entertainment  features 
of  this  Association  and  who  shall  keep  the  public  informed  as  to  the 
activities  of  this  Association  through  the  pharmaceutical  and  lay 
press. 

Article  XX. 

Section  1.  {Authorization.)  The  Maryland  Pharmaceutical  As¬ 
sociation  hereby  authorizes  the  organization  of  the  Travelers’  Auxil¬ 
iary  of  the  Maryland  Pharmaceutical  Association  to  be  a  permanent 
organization  to  aid  in  the  upbuilding  and  entertainment  of  the  Asso¬ 
ciation. 

Section  2.  {Membership.)  Membership  of  the  Auxiliary  shall 
comprise  all  representatives  who  sell  to  the  pharmacists  and  to  the 
drug  trade  in  general. 

Section  3.  {Dues.)  Each  member  of  the  Auxiliary  shall  pay 
three  dollars  in  annual  dues  to  the  Treasurer  of  the  Auxiliary. 

Section  4.  {Funds.)  The  Executive  Committee  of  the  Maryland 
Pharmaceutical  Association  is  hereby  authorized  to  pay  over  to  the 
Treasurer  of  the  Auxiliary  each  year  an  appropriate  sum.  This 
fund,  together  with  the  dues  paid  by  the  members  of  the  Auxiliary 
and  such  other  funds  as  it  may  collect,  shall  be  used  by  the  Auxiliary 
to  provide  .entertainment  for  the  Association  at  its  meetings. 

Section  5.  {Function.)  The  Committee  on  Entertainment  and 
Publicity  shall  devise  with  the  Travelers’  Auxiliary  in  matters  per* 
taining  to  the  program  of  entertainment  for  each  meeting  of  the 
Association. 

Section  6.  {Powers.)  The  Travelers’  Auxiliary,  and  the  Enter¬ 
tainment  and  Publicity  Committee  shall  have  exclusive  control  of  the 
entertainment  features  of  the  Maryland  Pharmaceutical  Association 
at  its  meetings. 

Article  XXI. 

All  propositions  to  alter  or  amend  these  By-Laws  must  be  sub 
mitted  in  writing  and  referred  to  the  Committee  on  Laws  at  one 
session,  and  may  be  acted  on  at  the  next  or  at  any  succeeding 
session  and  the  proposition  determined  by  a  majority  vote. 
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MARYLAND  PHARMACY  LAW 
Article  43:  Annotated  Code  of  Maryland 
Title:  “Health” 

Sub-Title  “Commissioners  of  Pharmacy.” 

Section  228.  (1902  Chapter  179,  Section  2,  1906  Chapter  585, 

Section  2.)  No  person  shall  open,  conduct  or  keep  a  pharmacy  in  this 
State,  either  as  a  principal  or  agent,  unless  such  a  person  shall  have 
obtained  a  pharmacist’s  certificate,  as  hereinafter  provided,  and  no 
pharmacy  shall  be  at  any  time  left  in  charge  of  any  person  who  is 
not  a  certified  pharmacist,  a  certified  acting  pharmacist,  or  a 
certified  assistant  pharmacist,  to  compound  prescriptions,  or  sell 
or  dispense  poisonous  drugs ;  and,  providing,  that  in  the  case 
of  a  certified  assistant  pharmacist  he  shall  not  be  left  in  charge 
of  any  pharmacy  in  this  State  for  a  period  of  more  than 
twenty-four  hours,  and  then  acting  only  in  the  temporary  absence 
of  a  certified  acting  pharmacist,  regularly  and  continuously  em¬ 
ployed  in  that  pharmacy.  It  shall,  however,  be  lawful  for  physicians 
and  dentists  to  compound  and  dispense  their  own  prescriptions, 
but  unlawful  for  any  person,  dealer  or  firm,  not  a  certified  pharma¬ 
cist,  a  certified  acting  pharmacist,  or  certified  assistant  pharmacist, 
to  compound  a  physician’s  prescription.  Any  person  violating  this 
section  shall,  upon  conviction,  be  deemed  guilty  of  a  misdemeanor 
and  fined  not  more  than  one  hundred  dollars  for  each  offense. 

Section  229.  (1902  Chapter  179,  Section  3.)  Every  store  or 

shop  where  drugs,  medicines  or  chemicals  are  sold  at  retail,  displayed 
for  sale  at  retail,  where  physician’s  prescriptions  are  compounded, 
which  has  upon  it  or  in  it  as  a  sign,  the  words  “Pharmacist,”  “Phar¬ 
macy,”  “Apothecary,”  “Drug  Store,”  “Druggist,”  or  any  of  these 
words  or  exhibits  the  characteristic  show  bottles  or  globes  filled 
with  colored  liquid  shall  be  considered  a  pharmacy  within  the 
meaning  of  this  sub-title. 

Section  230.  (1902  Chapter  179,  Section  4.)  The  Governor 

shall  appoint  five  persons  who  are  skilled  and  competent  pharmacists, 
who  have  had  ten  years’  active  pharmaceutical  experience,  are  active¬ 
ly  engaged  in  the  retail  drug  business  and  not  connected  with  any 
school  of  pharmacy  or  medicine  either  as  teachers,  instructors  or 
members  of  the  board  of  trustees,  to  be  Commissioners  of  Pharmacy, 
two  of  whom  shall  be  residents  of  the  city  of  Baltimore,  and  three 
residents  of  the  counties  of  the  State.  Said  commissioners  shall 
constitute  the  Maryland  Board  of  Pharmacy,  and  shall  hold  office 
as  follows:  One  to  serve  five  years,  one  four  years,  one  three  years, 
one  two  years,  and  one  one  year  from  the  first  of  May,  1902;  in  the 
first  instance  the  Governor  to  designate  in  the  appointment  who  to 
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serve  one,  two,  three,  four  and  five  years,  and  thereafter  annually 
the  Governor  shall  appoint  one  person  to  serve  as  a  member  of  said 
board  for  the  term  of  five  years.  The  said  Commissioners  shall 
within  ten  days  after  notification  of  their  appointment  each  sub¬ 
scribe  to  an  oath  before  the  clerk  of  the  Superior  Court  of  Baltimore 
City,  or  the  clerk  of  the  Circuit  Court  for  any  County,  to  im¬ 
partially  and  faithfully  discharge  the  duties  prescribed  herein.  The 
position  of  any  commissioner  so  appointed,  who  shall  fail  to  qualify 
within  the  time  and  in  the  manner  herein  before  named  shall  be 
deemed  vacant.  The  Governor  shall  fill  all  occurring  vacancies  from 
such  sections  of  the  State  as  will  cause  the  board  to  be  constituted 
as  hereinbefore  provided. 

Section  231.  (1902  Chapter  179,  Section  5.  1910  Chapter  494, 

Section  2.)  Said  board  shall  organize  by  the  election  of  a  president, 
secretary  and  treasurer,  who  shall  serve  for  the  term  of  one  year 
and  who  shall  perform  the  duties  prescribed  by  the  board.  Meetings 
for  the  examinations  of  applicants  for  registration  shall  be  held 
on  the  first  Thursday  in  April  and  October  in  each  year,  in  the 
city  of  Baltimore,  or  at  such  times  and  places  as  may  be  fixed  upon 
by  the  board;  provided,  that  ten  days’  public  notice  of  the  hour  and 
place  of  each  meeting  at  which  there  is  an  examination  of  candidates 
for  registration  shall  be  given.  It  shall  be  the  duty  of  the  board 
to  receive  all  applicants  for  examination  and  registration  submitted 
in  proper  form,  to  grant  certificates  to  such  persons  as  may  be 
entitled  to  the  same  hereunder,  to  report  annually  to  the  Governor 
and  the  Maryland  Pharmaceutical  Association  upon  the  condition  of 
pharmacy  in  the  State,  which  report  shall  also  furnish  a  record  of 
the  proceedings  of  the  board,  as  well  as  the  names  of  all  persons 
registered  under  these  provisions;  to  keep  a  book  in  which  shall  be 
registered  the  names  and  places  of  business  of  all  persons  so  regis¬ 
tered,  and  all  facts  pertaining  to  the  granting  of  certificates.  The 
said  board  shall  have  the  power  to  adopt  any  rules  and  by-laws  not 
inconsistent  herewith  necessary  to  the  transaction  of  the  business 
of  the  board,  to  demand  and  receive  from  applicants  the  fees  herein 
provided,  which  shall  by  the  treasurer  of  the  board  be  paid  to  the 
treasurer  of  the  State. 

Section  232.  (1902  Chapter  179,  Section  6.)  The  salaries  of 

said  board  shall  be  fifty  dollars  per  annum  to  each  member,  and  all 
legitimate  expenses  incurred  in  the  discharge  of  official  duties.  The 
secretary  of  said  board  shall  receive  an  additional  salary  to  be  fixed 
by  the  board,  and  not  to  exceed  two  hundred  dollars  per  annum;  he 
shall  pay  to  the  treasurer  at  each  meeting,  or  whenever  the  board  may 
direct,  such  funds  of  the  board  as  may  be  in  his  possession,  and 
take  the  treasurer’s  receipt  therefor.  In  its  annual  report  to  the 
Governor,  the  Board  shall  render  an  account  of  all  moneys  received 
and  expenses  incurred  pursuant  herewith,  and  the  secretary  and 
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treasurer  shall  give  such  bond  as  the  board  shall  from  time  to  time 
direct. 

Section  233.  (1902  Chapter  179,  Section  7.)  Any  person  who 
on  April  8th,  1902,  is  registered  or  entitled  to  registration  in  Balti¬ 
more  City  as  managing  owner,  managing  assistant  or  relief  clerk, 
and  who  shall,  on  or  before  the  first  day  of  July,  1902,  pay  to  the 
Maryland  Board  of  Pharmacy  a  fee  of  one  dollar,  shall  be  entitled 
to  registration  as  pharmacist  and  receive  a  certificate  of  such 
registration. 

Section  234.  (1902  Chapter  179,  Sections  8,  9,  10  and  11,  1910 
Chapter  494,  Section  3,  1920  Chapter  525.)  Any  person  of  good 
moral  character,  who  has  had  four  years  active  experience  in  a 
pharmacy  where  physicians’  prescriptions  are  daily  compounded,  and 
has  attained  the  age  of  twenty-one  years  who  shall  present  satisfac¬ 
tory  evidence  to  the  Maryland  Board  of  Pharmacy  that  he  or  she  has 
had  at  least  four  years’  standard  high  school  training  or  its  equiv¬ 
alent  and  is  a  graduate  of  a  reputable  school  or  college  of  pharmacy 
approved  by  the  said  board  and  who  after  examination  by  the  said 
board  shall  be  by  it  deemed  competent,  shall  be  registered  as 
pharmacist  and  be  given  a  certificate  of  such  registration.  Such 
person  shall  make  application  to  the  secretary  of  said  board  at 
least  ten  days  before  any  stated  meeting  of  the  board  and  shall  pay  to 
the  said  board  a  fee  of  fifteen  dollars. 

Any  person  of  good  moral  character  who  has  had  two  years’  active 
experience  in  a  pharmacy  where  physicians’  prescriptions  are  daily 
compounded  and  has  attained  the  age  of  eighteen  years,  who  shall 
present  satisfactory  evidence  to  the  said  board  that  he  or  she  has  had 
at  least  two  years’  standard  high  school  training  or  its  equivalent  and 
has  attended  a  reputable  school  or  college  of  pharmacy  approved  by 
said  board  for  a  period  of  one  full  session  of  at  least  eight  months  and 
in  good  standing  therein,  and  who  after  examination  by  said  board 
shall  be  by  it  deemed  competent,  shall  be  registered  as  an  assitant 
pharmacist  and  be  given  .a  certificate  of  such  registration. 

Such  person  shall  make  application  to  the  secretary  of  the  said 
board  at  least  ten  days  before  any  stated  meeting  of  the  board  and 
shall  pay  to  the  board  a  fee  of  ten  dollars.  Provided,  however,  that  the 
actual  time  of  attendance  at  a  reputable  school  or  college  of  pharmacy, 
not  to  exceed  two  years  in  the  case  of  an  applicant  for  registered  phar¬ 
macist  and  one  year  in  the  case  of  an  applicant  for  registered  assis¬ 
tant  pharmacist,  may  be  deducted  as  hereinbefore  prescribed;  and 
provided  further  that  the  provisions  of  this  section  prescribing  a 
pre-requisite  high-school  training  or  its  equivalent  shall  not  apply 
to  anyone  now  licensed  as  assistant  pharmacist,  or  who  shall 
become  so  licensed  before  the  time  when  this  act  shall  become 
elfective;  and  provided  further  that  no  applicant  for  examination 
before  the  Board  of  Pharmacy  having  the  other  qualifications  herein 


234 


The  MARYLAND  PHARMACIST 


set  forth  shall  be  disapproved  because  he  took  his  course  of  studies 
at  a  night  school  or  college. 

Section  235.  (1902  Chapter  179,  Section  12.;  Every  applicant 
for  examination  shall,  with  his  application  to  the  secretary  of  the 
board,  file  a  written  declaration,  duly  sworn  to  before  a  justice  of 
the  peace  or  notary  public,  stating  the  pharmacy  or  pharmacies  in 
which  he  has  had  the  experience  demanded  in  Section  234.  Anyone 
swearing  falsely  in  the  affidavit  so  filed  shall  be  deemed  guilty  of 
perjury. 

Section  236.  (1902  Chapter  179,  Section  13.  1906  Chapter 

585,  Section  3.)  Every  person  receiving  a  pharmacist’s  or  assistant 
pharmacist’s  certificate  shall  keep  the  same  conspicuously  posted  in 
his  place  of  business.  Violations  of  this  section  shall  be  punishable 
by  a  fine  of  $25.00  in  each  instance. 

Section  237.  (1902  Chapter  179,  Section  14.)  Any  certificate 

obtained  by  false  representation  shall  be  void,  and  the  offender  shall 
be  fined  not  more  than  fifty  dollars,  or  be  imprisoned  for  thirty  days, 
or  both,  in  the  discretion  of  the  Court. 

Section  238.  (1902  Chapter  179,  Section  14 A.  1906  Chapter 

585,  Section  14 A.)  It  shall  be  within  the  power  of  the  Maryland 
Board  of  Pharmacy  to  enter  into  reciprocal  relations  with  the  Boards 
of  Pharmacy  of  such  other  States  as  do  likewise,  and  whose  require¬ 
ments  are  satisfactory  as  regards  the  awards  and  interchanging  of 
certificates  for  registration  of  registered  pharmacists.  Applicants 
for  registration  under  this  clause  to  produce  satisfactory  documents 
bearing  upon  his  previous  examination  from  the  secretary  of  that 
Board,  and  paying  the  secretary  of  the  Maryland  Board  of  Pharmacy 
the  accustomed  fee.  Applicants,  in  addition,  will  be  required  to  fur¬ 
nish  satisfactory  record  as  to  his  morality,  sobriety,  and  close  obser¬ 
vance  of  the  more  important  laws  touching  the  life  of  a  pharmacist. 

Section  239.  (1902  Chapter  179,  Sections  15  and  15^/4.  1906 
Chapter  585,  Section  16  and  1908  Chapter  612.)  This  sub-title  shall 
repeal  and  supersede  all  prior  acts  and  parts  of  acts  pertaining  to 
the  practice  of  pharmacy  in  this  State,  but  shall  not  apply  to  Talbot 
County.  Provided  that  all  persons  now  holding  certificates,  and  all 
persons  who  shall  hereafter  hold  ceTtificates  from  the  Maryland 
Board  of  Pharmacy,  authorizing  them  to  practice  as  a  pharmacist 
or  assistant  pharmacist,  in  pursuance  of  the  act  of  1906,  Chapter  571, 
entitled  “An  Act  to  Regulate  the  Practice  of  Pharmacy  in  Talbot 
County,”  shall  be  entitled  to  practice  as  a  pharmacist  or  assistant 
pharmacist,  as  the  case  may  be,  anywhere  within  the  State  of  Mary¬ 
land.  Any  person  holding,  or  who  shall  hereafter  hold,  a  certificate 
from  the  Maryland  Board  of  Pharmacy,  authorizing  him  or  her  to 
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practice  as  a  pharmacist  or  assistant  pharmacist  in  any  place  within 
the  State  of  Maryland,  shall  also  have  the  right  to  practice  as  a 
pharmacist  or  assistant  pharmacist,  as  the  case  may  be,  in  Talbot 
County. 

Note.  The  law  when  orignally  passed,  exempted  Talbot  County 
from  its  operation;  but  Talbot  County  has  since  been  brought  within 
its  provisions. 

Section  240.  (1902  Chapter  179,  Section  16.  1906  Chapter 
585,  Section  17.)  Nothing  however  in  this  subtitle  shall  be  con¬ 
strued  as  preventing  general  merchants  of  the  counties  of  the  State 
or  of  Baltimore  City  from  selling  such  drugs  and  medicines  as  have 
heretofore  been  handled  by  the  general  merchants  of  the  State  of 
Maryland. 

Note.  The  enforcement  of  Sections  228,  229,  236  and  237  of  the 
foregoing,  is  provided  for  in  Section  196  of  Article  43,  of  Food  and 
Drug  Law  of  Maryland. 


MARYLAND  ANTI-NARCOTIC  LAW 
Article  27:  Annotated  Code  of  Maryland 
Title:  “Crimes  and  Punishments” 

Sub-Title:  “Health — Narcotic  Drugs” 

Section  283.  It  shall  be  unlawful  for  any  person,  firm  or 
corporation  to  furnish,  sell,  give  away  or  otherwise  dispense  any 
cocaine,  eucaine,  opium,  morphine,  heroin,  chloral  hydrate,  or  any 
salts  or  compounds  of  any  of  the  foregoing  substances  or  any  prepar¬ 
ation  or  compound  containing  any  of  the  foregoing-  substances  or 
their  salts  or  their  compounds,  except  upon  the  original  written  order 
or  prescription  of  a  lawfully  authorized  practitioner  of  medicine, 
dentistry  or  veterinary  medicine  of  good  standing  in  his  profession, 
not  of  intemperate  habits  or  addicted  to  the  use  of  any  drugs,  and 
any  person  violating  any  of  the  provisions  of  this  section  shall  be 
guilty  of  a  misdemeanor,  and  upon  conviction  thereof  shall  be  fined 
not  more  than  one  thousand  dollars  or  be  imprisoned  in  the  peni¬ 
tentiary  of  this  State  for  not  less  than  one  year  nor  more  than  five 
years  or  both  in  the  discretion  of  the  Court  for  each  offense.  Pro¬ 
vided,  that  the  above  provisions  shall  not  apply  to  paregoric,  lauda¬ 
num  or  to  bona  fide  proprietary  medicines  containing-  codeine  or  not 
more  than  two  grains  of  opium  or  not  more  than  two-fifths  grain 
of  morphine,  or  not  more  than  one-fourth  grain  of  heroin,  or 
not  more  than  ten  grains  of  chloral  hydrate  in  one  fluid  ounce, 
or,  if  a  solid  preparation,  in  one  avoirdupois  ounce;  provided, 
also,  that  the  above  provisions  shall  not  apply  to  preparations 
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containing  opium  and  recommended  and  sold  in  good  faith  for 
diarrhoea  and  cholera,  each  bottle  or  package  of  which  is  accom¬ 
panied  by  specific  directions;  and  provided,  further,  that  nothing 
herein  contained  shall  be  construed  to  prohibit  the  sale  of  any  said 
drugs  by  any  licensed  manufacturing  pharmacists  or  chemists,  or 
wholesale  or  retail  pharmacists  or  druggists  to  other  licensed  manu¬ 
facturing  pharmacists  or  chemists,  or  wholesale  or  retail  pharmacists 
or  druggists,  or  to  hospitals,  colleges,  scientific  or  public  institutions, 
or  to  licensed  physicians,  dentists  or  practitioners  of  veterinary 
medicine  or  surgery;  nor  to  the  use  of  any  of  the  said  drugs  by  any 
licensed  physician,  dentist  or  practitioner  of  veterinary  medicine  or 
surgery  in  the  regular  course  of  his  practice. 

Section  284.  If  any  person  except  a  licensed  physician,  dentist 
or  practitioner  of  veterinary  medicine  or  surgery,  manufacturing 
pharmacist  or  chemist  or  wholesale  or  retail  pharmacist  or  druggist 
have  in  his  possession  cocaine,  eucaine,  opium,  morphine,  heroin, 
chloral  hydrate  or  any  salts  or  compounds  of  any  of  the  foregoing 
substances  or  their  salts  or  compounds  other  than  paregoric  and 
laudanum  or  bona  fide  proprietary  medicines  containing  codeine  or 
not  more  than  two  grains  of  opium  nor  not  more  than  two-fifths 
grain  of  morphine  or  not  more  than  one  fourth  grain  of  heroin 
or  not  more  than  ten  grains  of  chloral  hydrate  in  one  fluid  ounce, 
or  if  a  solid  preparation  in  one  avoirdupois  ounce,  or  any  of  them 
with  intent  to  sell,  give  away  or  otherwise  dispose  of  the  same  he 
shall  be  deemed  guilty  of  a  misdemeanor  and  punished  by  a  fine  of  not 
more  than  one  thousand  dollars  or  by  confinement  in  the  penitentiary 
of  this  State  for  not  less  than  one  year  nor  more  than  five  years 
or  both  in  the  discretion  of  the  Court,  and  possession  of  any  of  the 
above  enumerated  drugs  or  mixtures  thereof,  except  by  a  licensed 
physician,  dentist,  practitioner  of  veterinary  medicine  or  surgery, 
manufacturing  chemist  or  pharmacist,  wholesale  or  retail  pharmacist 
or  druggist  or  on  the  prescription  of  a  licensed  physician  dentist  or 
veterinarian  in  good  standing  in  his  profession  not  of  intemperate 
habits  and  not  addicted  to  the  use  of  any  drug,  shall  be  prima  facie 
evidence  of  an  intent  to  sell,  give  away  or  otherwise  dispose  of  the 
same.  Provided,  that  nothing  herein  contained  shall  be  construed  to 
apply  to  any  hospital,  college  or  scientific  or  public  institution. 

Section  285.  It  shall  be  unlawful  for  any  practioner  of  medicine 
or  dentistry  to  furnish  or  prescribe  for  the  use  of  any  person  any 
cocaine,  heroin,  alpha  or  beta  eucaine,  opium,  morphine,  chloral 
hydrate  or  any  salts  or  compounds  of  any  of  the  foregoing  substances 
or  any  preparation  containing  any  of  the  foregoing  substances 
or  their  salts  or  compounds  except  to  such  persons  who  are  under 
his  care  and  for  whom  he,  in  good  faith,  prescribed  as  necessary  for 
their  professional  treatment;  and  no  practitioner  of  veterinary  med¬ 
icine  or  surgery  shall  prescribe  the  same  for  the  use  of  any  human 
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being.  Any  written  order  or  prescription  given  or  made  by  any 
practitioner  of  medicine,  dentistry  or  veterinary  medicine  or  surgery 
in  the  course  of  his  professional  treatment  shall  be  dated  and  shall 
contain  the  name  of  the  person  for  whom  prescribed,  or  if  ordered 
by  a  practitioner  of  veterinary  medicine  or  surgery  shall  state  the 
kind  of  animal  for  which  ordered  and  said  prescription  shall  be 
signed  by  the  person  giving  the  prescription  or  order.  Such  written 
order  or  prescription  shall  be  permanently  retained  on  file  by  the 
person,  firm  or  corporation  who  shall  compound  or  dispense  the 
articles  ordered  or  prescribed,  and  it  shall  not  be  again  compounded 
or  dispensed  except  upon  the  written  order  of  the  original  prescriber 
for  each  and  every  subsequent  compounding  or  dispensing.  No 
copy  or  duplicate  of  such  written  order  or  prescription  shall  be  made 
or  delivered  to  any  person,  but  the  original  shall  at  all  times  be 
open  to  inspection  by  the  prescriber,  the  State’s  Attorney  for  the 
County  or  Baltimore  City  or  committee  of  the  Grand  Jury  of  the 
County  or  of  Baltimore  City  in  which  said  prescription  was  filled. 
Any  person  violating  any  of  the  provisions  of  this  section  shall 
be  guilty  of  a  misdemeanor  and  upon  conviction  thereof  shall  be 
fined  not  less  than  twenty-five  dollars  nor  more  than  five  hundred 
dollars,  and  may,  in  the  discretion  of  the  Court,  be  confined  in  the 
county  or  city  jail  in  addition  to  the  said  fine  for  a  period  of  not 
exceeding  one  year. 

Section  286.  It  shall  be  the  duty  under  this  act  of  all  judges  of 
Courts  having  criminal  jurisdiction  in  this  State  at  every  regular 
term  thereof  to  charge  all  regularly  impanelled  juries  to  diligently 
inquire  into  and  investigate  all  cases  of  the  violation  of  the  pro¬ 
visions  of  this  sub-title,  and  to  make  a  true  presentment  of  all 
persons  guilty  of  such  violations.  It  shall  be  ‘the  duty  of  the  State 
Board  of  Health,  as  well  as  all  prosecuting  officers,  to  cause  the  prose¬ 
cution  of  all  persons  violating  the  provisions  of  this  sub-title. 

All  criminal  proceedings  pending  or  which  may  be  hereafter 
instituted  for  offenses  already  committed  shall  be  instituted,  proceeded 
with  and  prosecuted  to  final  determination  and  judgment  as  if  this 
act  had  not  been  passed. 

Section  287.  (Of  Article  27  Annotated  Code.  1924.)  It  shall 
not  be  unlawful  to  manufacture,  buy,  sell  or  deal  in,  any  medicinal, 
pharmaceutical,  scientific,  sacramental,  mechanical,  culinary  or  toilet 
preparations  which  may  contain  such  percentage  of  alcohol  as  may 
be  necessary  to  hold  the  constituents  in  solution,  preserve  the  prepar¬ 
ation  or  keep  it  from  freezing;  provided,  however,  that  no  such 
preparation  shall  be  manufactured,  bought,  sold  or  dealt  in,  for  use  as 
a  beverage  or  intoxicant. 


238 


The  MARYLAND  PHARMACIST 


MARYLAND  POISON  LAW 

Article  27:  Annotated  Code  of  Maryland 
Title:  ^'Crimes  and  Punishments” 

Sub-Title:  “Poison” 

Section  456.  It  shall  be  unlawful  for  any  person  to  retail  any 
of  the  following  poisons:  Arsenic  and  its  preparations,  corrosive 
sublimate,  white  precipitate,  red  precipitate,  biniodide  of  mercury, 
cyanide  of  potassium,  hydrocyanic  acid,  strychnine  and  all  other 
poisonous  vegetable  alkaloids  and  their  salts,  essential  oil  of  bitter 
almonds,  opium  and  its  preparations,  aconite,  belladonna,  colchicum, 
conium,  nux  vomica,  henbane,  savine,  ergot,  cotton  root,  cantharides, 
creosote,  digitalis  and  their  pharmaceutical  preparations,  croton  oil, 
chloroform,  chloral  hydrate,  sulphate  of  zinc,  mineral  acids,  carbolic 
acid  and  oxalic  acid,  without  distinctly  labeling  the  box,  vessel  or 
paper  in  which  the  said  poison  is  contained  with  the  name  of  the 
article  the  word  “Poison”  and  the  name  and  place  of  business  of 
the  seller. 

Section  457.  Nor  shall  it  be  lawful  for  any  registered  phar¬ 
macist  or  other  persons  to  sell  any  of  the  poisons  in  section  456 
enumerated  without  causing  an  entry  to  be  made  in  a  book  kept  for 
that  purpose,  stating  the  date  of  sale,  the  name  and  address  of  the 
purchaser,  the  name  of  the  poison  sold,  the  purpose  for  which  it  is 
represented  by  the  purchaser  to  be  required,  and  the  name  of  the 
dispenser,  such  book  to  be  always  open  for  inspection  by  the 
proper  authorities,  and  to  be  preserved  for  at  least  five  years.  The 
provisions  of  this  section  shall  not  apply  to  the  dispensing  of  poisons 
in  not  unusual  quantities  or  doses,  upon  the  prescription  of  prac- 
tioners  of  medicine.  Any  violation  of  the  provisions  of  Sections 
456  and  457  shall  make  the  offender  liable  to  a  fine  of  not  less  than 
five  dollars  and  not  more  than  one  hundred  dollars. 

Note — The  enforcement  of  the  Poison  Law  is  vested  in  the 
State  Board  of  Health  by  Section  196  of  Article  43  of  the  Annotated 
Code  of  Maryland. 


BICHLORIDE  OF  MERCURY  LAW  OF  MARYLAND 

Article  27:  Annotated  Code  of  Maryland 
Title:  “Crimes  and  Punishments” 

Sub-Title:  “Narcotic  Drugs” 

Section  288.  All  tablets  made  of  bichloride  of  mercury  in 
sufficient  quantity  to  render  said  tablets  strong  enough  for  antiseptic 
purposes,  each  tablet  shall  be  triangular,  diamond,  square,  oblong,  or 
other  irregular  shape,  and  the  color  of  each  and  every  one  of  said 
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tablets  shall  be  blue,  green  or  purple,  with  the  word  “Poison”  im¬ 
pressed  or  embossed  upon  it. 

Section  289.  It  shall  be  unlawful  for  any  person  or  persons  to 
sell,  dispense  or  give  away  bichloride  of  mercury  in  tablet  form  if 
said  tablets  contain,  more  than  one-tenth  of  a  grain  of  the  said 
bichloride  of  mercury,  unless  tablets  are  of  the  color  and  shape 
and  marked  as  described  in  Section  288. 

Section  290.  The  bottle  in  which  said  tablets  for  antiseptic 
purposes  of  bichloride  of  mercury  are  sold,  dispensed  or  given  away 
shall  have  the  word  “Poison”  blown  in  one  side  of  said  bottle,  and 
a  label  on  the  opposite  side  bearing  the  word  “Poison”  in  conspicuous 
letters. 

Section  291.  Any  person  or  persons  violating  any  of  the  pro¬ 
visions  of  Sections  288 — 290  shall  be  guilty  of  a  misdemeanor  and 
shall  be  fined  not  less  than  twenty-five  dollars  nor  more  than  one 
hundred  dollars  for  each  and  every  offense,  or  be  imprisoned  in  the 
County  or  City  Jail  not  less  than  thirty  days  nor  more  than  three 
months,  or  both,  in  the  discretion  of  the  court. 

Note — The  enforcement  of  the  Bichloride  of  Mercury  Law  is 
vested  in  the  State  Board  of  Health  by  Section  196  of  Article  43  of 
the  Annotated  Code  of  Maryland. 


SELLING  LIQUOR  OR  DRUGS  TO  LUNATICS 
Article  59:  Annotated  Code  of  Maryland 
Title:  “Lunatics  and  Insane” 

Sub-Title:  “Liquors  and  Drugs*’ 

Section  70.  Any  person  or  persons  who  shall  knowingly  sell, 
give,  send,  procure,  or  purchase  any  spirituous  or  intoxicating  liquor 
or  narcotic  drugs  to  or  for  any  inmate,  patient,  attendant  or  employee 
of  any  State  hospital  for  the  insane,  or  of  the  Rosewood  State  Train¬ 
ing  School,  or  of  any  private  institution  for  the  insane  licensed  by 
the  Board  of  Mental  Hygiene,  unless  with  the  permission  and  consent 
of  the  superintendent  or  chief  medical  officer  of  such  hospital  or 
institution,  shall  be  guilty  of  a  misdemeanor,  and  upon  conviction 
thereof  shall,  for  each  offense,  be  fine  not  less  than  ten  dollars  nor 
more  than  one  hundred  dollars  or  imprisoned  for  not  less  than  ten 
days  nor  not  more  than  sixty  days,  or  both;  and  the  justices  of  the 
peace  of  the  respective  counties  of  the  State  shall  have  concurrent 
jurisdiction  over  such  offense  with  the  curcuit  court  for  their  respec¬ 
tive  counties,  and  the  justices  of  the  peace  selected  to  sit  at  the 
respective  station-houses  in  the  City  of  Baltimore  shall  have  con¬ 
current  jurisdiction  over  such  offenses  with  the  Criminal  Court  of 
Baltimore  City. 
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MARYLAND  SUBSTITUTION  OF  DRUGS  LAW 
Article  27:  Annotated  Code  of  Maryland 
Title:  “Crimes  and  Punishments” 

Sub-Title:  “Frauds-Drugs” 

Section  171.  Any  person  or  corporation  engaged  in  the  busi¬ 
ness  of  selling,  drugs,  medicines,  chemicals  or  preparations  for 
medical  use  or  of  compounding  or  dispensing  physician’s  prescrip¬ 
tions,  who  shall,  in  person  or  by  his  or  its  agents  or  employees,  or  as 
agent  or  employee  of  some  other  person,  knowingly  sell  or  deliver 
to  any  person  a  drug,  medicine,  chemical  preparation  for  medicinal 
use,  recognized  or  authorized  by  the  latest  edition  of  the  United 
States  Pharmacopoeia,  or  prepared  according  to  the  private  formula 
of  some  individual  or  firm,  other  or  different  from  the  drug,  medicine, 
chemical  or  preparation  for  medicinal  use,  recognized  or  authorized  by 
the  latest  edition  of  the  United  States  Pharmacopoeia,  or  prepared 
according  to  the  private  formula  of  some  individual  or  firm,  ordered 
or  called  for  by  such  person,  or  called  for  in  a  physician’s  prescrip¬ 
tion,  shall  be  guilty  of  a  misdemeanor,  and  upon  conviction  thereof 
shall  be  punished  by  a  fine  of  not  less  than  one  hundred  dollars  nor 
more  than  five  hundred  dollars,  or  by  not  less  than  one  month  nor 
more  than  twelve  months  imprisonment,  or  by  both,  and  any  per¬ 
son  so  convicted  shall  forfeit  the  right  to  practice  pharmacy  under 
any  certificate  or  registration  issued  under  the  laws  of  this  State. 


MARYLAND  SUBSTITUTION  OF  WOOD  FOR 
GRAIN  ALCOHOL  LAW 

Article  27:  Annotated  Code  of  Maryland 
Title:  “Crimes  and  Punishments” 

Sub-Title:  “Fraud,  Wood-Alcohol” 

Section  237.  Any  person,  firm  or  corporation  engaged  in  the 
business  of  making,  manufacturing,  compounding  or  dispensing  drugs, 
medicines,  medicinal  or  chemical  preparations  for  human  consump¬ 
tion,  who  shall  in  person  or  by  his,  their  or  its  agents  or  employees, 
make,  mix,  manufacture,  compound,  dispense,  sell,  or  deliver  to  any 
person,  any  drug,  medicine,  medicinal  or  chemical  preparation,  in¬ 
tended  for  internal  use,  wherein  ethyl,  or  grain  alcohol  usually 
enters  as  part  of,  or  is  in  anywise  employed  in  the  making,  mixing 
or  manufacture,  compounding  or  preparation  of  such  drug,  medicine, 
medicinal  or  chemical  preparation;  and  who  shall,  in  the  making, 
mixing,  manufacturing  or  compounding  of  such  drug,  medicine  or 
medicinal  or  chemical  preparation,  substitute  or  use,  in  part  or  in 
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whole,  methyl,  or  wood  alcohol,  in  place  and  stead  of  ethyl,  or  grain 
alcohol,  or  who  shall  in  any  manner  put  or  introduce  methyl,  or  wood 
alcohol,  into  such  drug,  medicine,  medicinal  or  chemical  preparation, 
shall  be  guilty  of  a  misdemeanor,  and,  upon  conviction,  shall  be 
punished  by  a  fine  of  not  less  than  one  hundred  dollars  nor  more 
than  five  hundred  dollars,  or  by  not  less  than  three  months  nor  more 
than  twelve  months  imprisonment,  or  by  both,  in  the  discretion  of  the 
court. 


FOOD  AND  DRUG  LAW  OF  MARYLAND 
Article  43:  Annotated  Code  of  Maryland 
Title:  “Health’’ 

Sub-Title:  “Aduleration  of  Food  and  Drugs” 

1910,  Ch.  156,  Sec.  140A. 

Section  189.  It  shall  be  unlawful  for  any  person,  persons,  firm 
or  corporation  within  this  State  to  manufacture  for  sale,  produce  for 
sale,  expose  for  sale  or  sell  any  article  of  food,  water,  drug  or 
disinfectant  which  is  adulterated,  misbranded  or  insufficiently  labeled 
within  the  meaning  of  Sections  189  to  200,  and  any  person  or 
persons,  firm  or  corporation  who  or  which  shall  manufacture  for 
sale,  produce  for  sale,  expose  for  sale  or  sell  any  article  of  food, 
water,  drug  or  disinfectant  which  is  adulterated,  misbranded  or 
insufficiently  labeled  within  the  meaning  of  Sections  189  to  200,  shall 
be  guilty  of  a  misdemeanor,  and,  upon  conviction  thereof,  shall  be 
fined  not  to  exceed  five  hundred  dollars,  or  shall  be  sentenced  to  no 
more  than  one  year’s  imprisonment,  or  both  such  fine  and  imprison¬ 
ment,  in  the  discretion  of  the  court;  provided,  that  no  article  shall 
be  deemed  misbranded  or  adulterated  within  the  provisions  of  Sec¬ 
tions  189  to  200  when  intended  for  export  to  any  foreign  country 
and  prepared  or  packed  according  to  the  specifications  or  directions 
of  the  foreign  purchaser,  when  no  substance  is  used  in  the  prepar¬ 
ation  or  packing  thereof  in  confiict  with  the  laws  of  the  foreign 
country  to  which  said  article  is  intended  to  be  shipped;  but  if  said 
article  shall  be  in  fact  sold  or  offered  for  sale  for  domestic  use  or 
3onsumption,  then  this  proviso  shall  not  exempt  said  article  from 
the  operation  of  any  of  the  provisions  of  Sections  189  to  200. 

1910,  Ch.  156,  Sec.  140  B. 

Section  190.  For  the  purpose  of  Sections  189  to  200  the  term 
“drug’’  shall  include  all  medicines  and  preparations  recognized  in  the 
United  States  Pharmacopoeia  or  National  Formulary  for  internal  or 
external  use,  and  any  substance  or  mixture  of  substances  intended 
to  be  used  for  the  cure,  mitigation  or  prevention  of  disease  of  either 
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man  or  animal.  The  term  “food”  as  used  herein  shall  include  all 
articles  used  for  food,  drink,  confectionery  or  condiment  by  man  or 
animals,  whether  simple,  mixed  or  compound. 

1910,  Ch.  156,  Sec.  140  C. 

Section  191.  For  the  purpose  of  sections  of  189  to  200  an  article 
shall  be  deemed  adulterated — 

In  case  of  drugs: 

First — If  when  a  drug  is  sold  under  or  by  a  name  recognized  in 
the  United  States  Pharmacopoeia  or  National  Formulary,  it  differs 
from  the  standard  of  strength,  quality  or  purity  as  determined  by 
the  test  or  tests  laid  down  in  the  United  States  Pharmacopoeia  or 
National  Formulary;  provided,  that  no  drug  defined  in  the  United 
States  Pharmacopoeia  or  National  Formulary,  except  preparations  of 
opium,  shall  be  deemed  to  be  adulterated  under  this  provision  if  the 
standard  of  strength,  quality  or  purity  be  plainly  stated  upon  the 
bottle,  box  or  other  container  thereof,  although  the  standard  may 
differ  from  that  determined  by  the  test  or  tests  laid  down  in  the 
United  States  Pharmacopoeia  or  National  Formulary. 

Second — If  its  strength  or  purity  fall  below  the  professed  stan¬ 
dard  or  quality  under  which  it  is  sold. 

Third — If  used  in  the  compounding  of  a  medicine  or  medicines 
intended  for  the  cure,  mitigation  or  prevention  of  disease  in  man 
or  animal,  it  shall  not  be  of  the  standard  of  strength,  quality  or 
purity  as  determined  by  the  test  or  tests  laid  down  in  the  United 
States  Pharmacopoeia  or  National  Formulary;  provided,  that  manu¬ 
facturing  chemists  in  compounding  medicines  may  use,  when  neces¬ 
sary,  drugs  other  than  of  standard  strengh  if  the  finished  product  ob  • 
tained  fully  meets  the  requirements  of  the  United  States  Pharmaco¬ 
poeia  or  National  Formulary:  In  the  case  of  confectionery,  if  it  con¬ 
tains  terra  alba,  barytes,  talc,  chrome  yellow  or  other  mineral  sub¬ 
stance,  except  salt,  or  poisonous  color  or  flavor,  or  other  ingredient 
deleterious  or  detrimental  to  health,  or  any  vinous,  malt  of  spirituous 
liquors  or  compound,  or  narcotic  drug. 

In  the  case  of  food: 

First — If  any  substance  has  been  mixed  or  packed  with  it  so  as 
to  reduce  or  lower  or  injuriously  affect  its  quality,  strength  or  purity. 

Second — If  any  substance  has  been  substituted  wholly  or  in  part 
for  the  article. 

Third — If  any  valuable  constituent  of  the  article  has  been  wholly 
or  in  part  abstracted,  or  if  the  product  be  below  that  standard  of 
quality,  strength  or  purity  represented  to  the  purchaser  or  consumer. 

Fourth — If  it  be  mixed,  colored  or  changed  in  color,  powder 
coated,  stained  or  bleached,  in  a  manner  whereby  damage  or  inferior¬ 
ity  is  concealed. 
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Fifth — If  it  contain  any  added  poisonous  or  other  added  deleter¬ 
ious  ingredients  which  may  render  such  article  injurious  to  health; 
provided,  that  when  in  the  preparation  of  food  products  for  shipment 
they  are  preserved  by  an  external  application  applied  in  such  manner 
that  the  preservative  is  necessarily  removed  mechanically  or  by  macer¬ 
ation  in  water  or  otherwise,  and  directions  for  the  removal  of  said 
preservative  shall  be  printed  on  the  covering  of  the  package;  the 
provisions  of  Sections  189  to  200  shall  be  construed  as  applying  only 
when  said  products  are  ready  for  consumption. 

Sixth — If  it  consists  in  whole  or  in  part  of  a  filthy,  contaminated, 
decomposed  or  putrid  animal  or  vegetable  substance  or  any  portion  of 
a  substance  unfit  for  food,  whether  manufactured  or  not,  or  any 
animal  or  vegetable  substance  produced,  stored,  transferred  or  kept 
in  a  condition  which  would  render  the  article  diseased,  contaminated 
or  unwholesome,  or  if  it  is  the  product  of  a  diseased  animal  or  one 
that  has  died  otherwise  than  by  slaughter,  or  that  has  been  fed  upon 
the  offal  from  a  slaughter  house,  or  if  it  is  the  milk  from  an  animal 
fed  upon  substances  unfit  for  food  for  dairy  animals,  or  from  an 
animal  kept  and  milked  in  a  filthy  or  contaminated  stable,  or  in 
surroundings  that  would  render  the  milk  contaminated. 

In  the  case  of  water: 

First — If  manufactured  for  sale,  produced  for  sale,  exposed  for 
sale  or  advertised  for  sale,  as  a  spring,  well  or  mineral  water,  or  if 
served  in  a  public  place  as  a  spring,  well  or  mineral  water,  it  be 
found  upon  analysis  to  differ  in  composition  or  constituents  from 
the  composition  or  constituents  of  the  water  taken  from  the  spring, 
well  or  other  original  source,  or  alleged  original  source,  from  which 
such  water  is  obtained  or  alleged  to  be  obtained,  unless  the  changes 
therein  or  additions  thereto  be  plainly  indicated  upon  the  label; 
provided,  that  in  the  case  of  waters  manufactured  to  resemble  natur¬ 
al  mineral  waters,  such  waters  must  be  labeled  in  a  conspicuous 
manner  “artifical;”  and  provided  further,  that  when  such  waters 
are  sold  or  served  as  mineral  waters,  they  must  contain  one  or 
more  mineral  constituents  in  sufficient  quantities  to  have  a  thera¬ 
peutic  effect  from  these  constituents  when  a  reasonable  quantity  of 
the  water  is  consumed. 

Second — If  when  advertised  and  sold  as  a  pure  drinking  water, 
spring,  well  or  mineral  water,  it  shows  contamination. 

1910,  Ch.  156,  Sec.  140  D.  1916,  Ch.  667. 

Section  192.  The  term  misbranded,  as  used  herein,  shall  apply 
to  all  drugs  or  articles  of  food  or  articles  which  enter  into  the 
composition  of  food  the  package  or  label  of  which  shall  bear  any 
statement,  design  or  device  regarding  such  article  or  the  ingredients 
or  substances  contained  therein,  which  shall  be  false  or  misleading  in 
any  particular,  and  to  any  food  or  drug  product  which  is  falsely 
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branded  as  to  the  State,  Territory,  place  or  country  in  which  it  is 
manufactured  or  produced;  that  for  the  purpose  of  Sections  189 
to  200  an  article  shall  also  be  deemed  to  be  misbranded — 

In  the  case  of  drugs: 

First — If  it  be  an  imitation  of  or  offered  for  sale  under  the  name 
of  another  article. 

Second — If  the  contents  of  the  package  as  originally  put  up 
shall  have  been  removed  in  whole  or  in  part  and  other  contents  shall 
have  been  placed  in  such  package. 

Third — If  it  be  labeled  or  branded  so  as  to  deceive  or  mislead 
the  purchaser,  or  purports  to  be  a  foreign  product  when  not  so. 

Fourth — If  the  package  fail  to  bear  a  statement  on  the  label  of 
the  quantity  or  proportion  of  any  alcohol,  opium,  morphine,  diacetyl 
morphine,  heroin,  cocaine,  holocaine,  alpha  or  beta  eucaine,  novo- 
caine,  alypin,  chloroform,  cannabis  indica,  chloral  hydrate,  codeine, 
acetainilid,  antifebrin,  acetphenetidin,  phenacetine,  antipyrin,  or 
any  derivative  or  preparation  of  any  of  such  substances  contained 
therein;  provided,  that  nothing  in  this  paragraph  shall  be  construed 
to  apply  to  the  dispensing  of  prescriptions  of  regularly  licensed 
physicians,  veterinarians  and  dentists,  intended  for  immediate  or 
temporary  use,  and  kept  on  file  by  the  dispensing  pharmacist;  and 
provided  further,  that  nothing  in  this  paragraph  shall  be  construed 
to  apply  to  such  drugs  or  medicines  as  are  personally  dispensed  by 
regularly  licensed  practicing  physicians,  dentists  and  veterinarians 
in  the  course  of  their  practice.  Physicians  conducting  drug  stores 
shall  be  subjected  to  all  the  laws,  rules  and  regulations  governing 
pharmacists. 

In  case  of  foods: 

First — If  it  be  an  imitation  of  or  offered  for  sale  under  the 
distinctive  name  of  another  article. 

Second — If  it  be  labeled  or  branded  so  as  to  deceive  or  mislead  the 
purchaser,  or  purport  to  be  a  foreign  product  when  not  so,  or  if  the 
contents  of  the  package  as  originally  put  up  shall  have  been  re¬ 
moved  in  whole  or  in  part  and  other  contents  shall  have  been  placed  in 
such  package,  or  if  it  fail  to  bear  a  statement  on  the  label  of  the  quan¬ 
tity  or  proportion  of  any  opium,  morphine,  diacetyl  morphine,  hero¬ 
in,  cocaine,  holocaine,  alpha  or  beta  eucaine,  novocaine,  alypin,  chlor¬ 
oform,  cannabis  indica,  chloral  hydrate,  acetanilid,  antifebrin,  acet¬ 
phenetidin,  phenacetine,  antipyrin  or  any  derivative  or  preparation  of 
any  such  substance  contained  therein. 

Third — If  in  package  form,  the  quantity  of  the  contents  be  not 
plainly  and  conspicuously  marked  on  the  outside  of  the  package  in 
t«rms  of  weight,  measure  or  numerical  count;  provided,  however, 
that  reasonable  variations  shall  be  permitted  and  tolerances  and  also 
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exemptions  as  to  small  packages  shall  be  established  by  rules  and 
regulations  made  in  accordance  with  the  provisions  of  Section  196. 

Fourth — If  the  package  containing  it,  or  its  label,  shall  bear 
any  statement,  design  or  device  regarding  the  ingredients  or  the 
substances  contained  therein  which  statement,  design  or  device  shall 
be  false  or  misleading  in  any  particular;  provided,  that  an  article 
of  food  which  does  not  contain  any  added  poisonous  or  deleterious 
ingredients  shall  not  be  deemed  to  be  adulterated  or  misbranded  in 
the  following  cases: 

First — In  the  case  of  mixtures  or  compounds  which  may  be  now 
or  from  time  to  time  hereafter  known  as  articles  of  food  under  their 
own  distinctive  names  and  not  an  imitation  of  or  offered  for  sale 
under  the  distinctive  name  of  another  article  if  the  name  be  accom¬ 
panied  on  the  same  label  or  brand  with  a  statement  of  the  place 
where  said  article  has  been  manufactured  or  produced. 

Second — In  the  case  of  articles  labeled,  branded  or  tagged  so  as 
to  plainly  indicate  that  they  are  compounds,  imitations  or  blends,  and 
the  word  “compound,”  “imitation”  or  “blend,”  as  the  case  may  be, 
is  plainly  stated  on  the  package  in  which  it  is  offered  for  sale;  pro¬ 
vided,  that  the  term  blend  as  used  herein  shall  be  construed  to  mean 
a  mixture  of  like  substances,  not  excluding  harmless  coloring  or 
flavoring  ingredients  used  for  the  purpose  of  coloring  and  flavoring 
only. 

In  case  of  water: 

First — In  case  of  mineral  waters  labeled  “artificial,”  in  con¬ 
formity  with  the  provisions  of  Sections  189  to  200,  the  label  bear  any 
design  or  device  which  would  lead  the  consumer  to  believe  that  the 
water  is  a  natural  one. 

Second — Or  if  characterized  by  a  geographical  name  which  gives 
a  false  or  misleading  idea  in  regard  to  composition  of  said  water. 

As  to  disinfectants: 

If  in  the  case  of  disinfectants  manufactured  or  sold  in  this 
State  the  manufacturers,  sales  agents  or  dealers  fail  to  show  on 
the  labels  the  carbolic  acid  co-efficient  or  relative  germicidal  strength 
of  such  disinfectants  as  compared  with  pure  carbolic  acid;  provided, 
however,  that  deodorants  and  antiseptics  having  no  germicidal 
strength  must  be  plainly  labeled  and  sold  as  such  and  such  prepara¬ 
tions  as  have  no  such  germicidal  strength,  shall  not  be  labeled  “dis¬ 
infectants.” 


1910,  Ch.  156,  Sec.  140  E. 

Section  193.  No  dealer  shall  be  prosecuted  under  the  provisions 
of  Sections  189  to  200  when  he  can  establish  a  guaranty,  signed  by 
the  wholesaler,  jobber,  manufacturer  or  other  parties  residing  in 
this  State  from  whom  any  article  or  articles  which  may  or  can  come 
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within  the  provisions  of  Sections  189  to  200  has  or  have  been  pur¬ 
chased,  to  the  effect  that  same  is  not  adulterated  or  misbranded 
within  the  meaning  of  Sections  189  to  200,  designating  them.  Any 
guaranty  under  the  provisions  of  Sections  189  to  200  to  afford  pro¬ 
tection  shall  contain  the  name  and  address  of  the  party  or  parties 
making  the  sale  of  such  article  to  such  dealer,  and  in  such  case 
said  guarantor  or  guarantors  shall  be  amenable  to  the  prosecutions, 
fines  and  other  penalties  which  would  attach  in  due  course  to  the 
dealer  under  the  provisions  of  Sections  189  to  200. 

1910,  Ch.  156,  Sec.  F.  1924,  Ch.  586. 

Section  194.  The  standard  under  Sections  189  to  200  for  the 
quality,  purity  and  strength  of  drugs  shall  be  the  standard  set  by 
the  United  States  Pharmacopoeia  or  the  National  Formulary.  That 
any  standards  of  quality,  purity  and  strength  for  foods  or  for  drugs 
not  already  standardized  by  the  United  States  Pharmocopoeia  or 
National  Formulary  the  standards  heretofore  adopted  by  the  United 
States  Department  of  Agriculture  are  hereby  declared  to  be  the 
standards  of  purity,  quality  and  strength  for  such  foods  and  drugs 
in  the  State  of  Maryland,  except  in  the  case  of  ice  cream,  in  which 
case  the  standards  are  declared  to  be  as  follows: 

(a)  Ice  cream  is  a  frozen  product  from  cream  and  other  milk 
substances  and  sugar,  with  or  without  a  natural  flavoring  and  con¬ 
taining  not  less  than  10  per  cent,  of  milk  fat,  to  which  may  be  added 
fresh  eggs  and  not  exceeding  1  per  cent,  of  pure  gelatin,  gum- 
tragacanth  or  vegetable  gum,  without  statement  of  such  fact,  and 
such  goods  may  be  called  ice  cream,  provided  the  required  percentage 
of  fat  is  maintained.  Provided,  however,  in  ice  cream,  flavored 
either  by  fruits  or  nuts,  a  lower  milk  fat  content  is  permissible,  but 
in  no  case  shall  the  ice  cream  so  flavored  contain  less  than  8  per  cent, 
of  milk  fat. 

1910,  Ch.  156,  Secs.  140  G,  140  H.  1924,  Ch.  276. 

Section  195.  The  State  Board  of  Health  of  the  State  of  Mary¬ 
land  shall  appoint  a  State  food  and  drug  commissioner  and  a  Deputy 
State  food  and  drug  commissioner,  one  of  whom  shall  always  be  an 
experienced  certified  pharmacist,  at  such  salaries  as  may  be  deter¬ 
mined  by  the  State  Board  of  Health,  whose  duties  shall  be  the  admin¬ 
istration  of  this  law  under  the  direction  and  supervision  of  the  said 
State  Board  of  Health.  The  said  commissioner  and  the  said  deputy 
shall  have  an  office  or  offices  in  the  City  of  Baltimore.  The  said 
State  Board  of  Health  shall  appoint  such  other  employes  as  may  be 
necessary  to  assist  in  the  enforcement  of  Sections  189  to  200;  said 
employes  shall  work  under  the  direction  of  the  said  State  Board  of 
Health  and  shall  perform  such  duties  as  the  said  State  Board  of 
Health  shall  prescribe  for  them  to  perform. 
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1910,  Ch.  156,  Secs.  140  I,  140  J.  1924,  Ch.  276. 

Section  196.  The  State  Board  of  Health  shall  enforce  the  pro¬ 
visions  of  sections  189  to  200,  and  shall  have  the  power  to  adopt 
from  time  to  time,  promulgate  and  publish  by  circular  or  otherwise, 
such  general  rules  and  regulations  for  the  enforcement  thereof  and 
for  the  government  of  the  analysts,  chemists,  inspectors  and  em¬ 
ployes  appointed  by  the  said  Board  as  it  may  deem  proper;  but 
such  rules  and  regulations  shall  be  the  valid  and  legal  rules  and 
regulations  adopted,  or  hereafter  adopted,  for  the  execution  of  the 
food  and  drug  act  of  the  United  States  of  June  30th,  1906,  so  far 
as  such  rules  and  regulations  may  be  applicable  to  the  duties  of 
said  board  under  and  to  the  purposes  of  Sections  189  to  200.  The 
State  Board  of  Health  shall  have  copies  of  Sections  189  to  200 
printed  and  shall  issue  them  as  far  as  possible  to  persons,  firms  or 
corporations  manufacturing  or  selling  at  wholesale  or  retail  articles 
of  food  or  drugs,  and  shall  furnish  the  same  to  all  persons,  firms 
or  corporations  requesting  them.  The  State  Board  of  Health  shall 
also  enforce  the  provisions  of  Sections  288  to  291,  inclusive,  of 
Article  27  of  the  Annotated  Code  of  Public  General  Laws,  title, 
“Crimes  and  Punishments,”  sub-title,  “Health,”  and  Sections  456 
and  457  of  said  Article  27,  sub-^title,  “Poison,”  and  Sections  228, 
229,  236  and  237  of  Article  43,  title,  “Health,”  sub-title,  “Commiss¬ 
ioners  of  Pharmacy.” 

1910,  Ch.  156,  Sec.  140  K.  1924,  Ch.  276. 

Section  197.  The  examination  of  specimens  of  foods  and  drugs 
shall  be  made  in  the  laboratories  of  the  State  Board  of  Health  and 
under  the  direction  or  superivsion  of  such  commissioner  or  deputy 
commissioner  appointed  as  provided  in  Section  195,  for  the  purpose 
of  determining  from  such  examinations  whether  such  articles  are 
adulterated  or  misbranded  within  the  meaning  of  Sections  189  to 
200  and  if  it  shall  appear  from  any  such  examination  that  such 
articles  are  adulterated  or  misbranded  within  the  meaning  of  Sections 
189  to  200,  the  State  Board  of  Health  shall  cause  notice  thereof  to 
be  given  to  the  party  from  whom  such  sample  or  samples  was  or  were 
obtained;  any  party  so  notified  shall  be  given  an  opportunity  to 
be  heard  under  such  rules  and  regulations  as  may  be  prescribed  as 
aforesaid,  and  if  its  appears  to  the  State  Board  of  Health  that  such 
party  should  be  prosecuted,  then  the  State  Board  of  Health  shall  at 
once  certify  the  facts  to  the  State’s  Attorney  of  the  county  or  the 
State’s  Attorney  of  Baltimore  City,  where  the  law  has  been  violated, 
with  a  copy  of  the  results  of  the  analysis  or  the  examination  of  such 
article,  duly  authenticated  by  the  analyst  or  officer  making  such 
examination,  under  the  oath  of  such  officer,  and  it  shall  be  the  duty 
of  the  State’s  Attorney  to  whom  the  State  Board  of  Health  shall 
report  any  violation  of  Sections  189  to  200,  to  cause  appropriate 
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proceedings  to  be  commenced  and  prosecuted  in  the  courts  of  the 
State  without  delay  for  the  enforcement  of  the  penalties  as  in  such 
cases  herein  provided;  after  judgment  of  the  court,  notice  shall  be 
given  by  publication  in  such  manner  as  may  be  prescribed  by  the 
rules  and  regulations  aforesaid. 

1910,  Ch.  156,  Sec.  140  L. 

Section  198.  For  the  purpose  of  making  elfective  the  provisions 
of  Sections  189  to  200  and  to  provide  for  the  salaries  and  expenses 
of  the  commissioner  and  employes,  the  sum  of  fifteen  thousand  dollars 
($15,000)  annually,  or  as  much  thereof  as  may  be  necessary,  is  hereby 
appropriated,  payable  by  the  treasurer  of  the  State  upon  warrant 
of  the  comptroller  at  such  time  and  in  such  sums  as  may  be  author¬ 
ized  by  the  State  Board  of  Health,  upon  presentation  of  proper 
vouchers. 


1910,  Ch.  156,  140  M. 

Section  199.  The  work  “person,’’  as  used  in  Sections  189  to 
200,  shall  be  contrued  to  import  both  the  plural  and  singular,  as 
the  case  demands,  and  shall  include  corporations,  companies,  societies 
and  associations;  when  construing  and  enforcing  the  provisions  of 
Sections  189  to  200,  the  act,  omission  or  failure  of  any  officer,  agent 
or  other  person  acting  for  or  employed  by  any  corporation,  company 
or  society,  or  association,  shall  in  every  case  be  also  deemed  to  be 
the  act,  omission  or  failure  of  such  corporation,  company,  society  or 
association,  as  well  as  that  of  the  person. 

1910,  Ch.  156,  Sec.  140  O. 

Section  200.  Sections  189  to  200  shall  be  in  force  and  effect 
from  and  after  July  1,  1910,  but  shall  not  apply  to  foods  and  drugs 
-purchased  by  dealers  prior  to  April  5,  1910,  until  January  1,  1911; 
provided,  that  after  January  1,  1911,  any  such  original  package  of 
foods  or  drugs  in  possession  of  any  manufacturer  or  dealer  so 
purchased  and  delivered  before  April  5,  1910,  may  be  sold,  if  such 
original  packages  are  labeled  with  a  sticker,  supplemental  label  or 
imprint,  under  the  provisions  of  Sections  189  to  200;  and  provided 
further,  that  the  contents  of  such  package  conform  to  the  require, 
ments  and  provisions  of  said  sections. 


-  -  ^cmoriam  -  - 


Harry  Ross  Cameron 

1867-1928 

John  H.  Farlow 

1873-1928 

\^niiam  J.  Fiddis,  Jr. 

1900-1928 

Charles  L.  Henry 

1855-1929 

Webster  B.  Jones 

1887-1929 

Lawrence  L.  Kimes 

1876-1929 

Claude  R.  McCleary 

1876-1929 

John  Willis  Stallings 

1886-1929 
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REGISTERED  PHARMACISTS  IN  MARYLAND 

The  following  list  of  Registered  Pharmacists  is  furnished  by 
and  with  the  authority  of  the  Maryland  Board  of  Pharmacy,  and 
every  care  has  been  taken  to  make  the  list  accurate  in  every 
detail.  However,  should  any  errors  be  noted,  please  notify  the 
Secretary  of  the  Maryland  Board  of  Pharmacy,  Room  No.  200,  No. 
2411  North  Charles  Street,  Baltimore,  Maryland. 

Names  of  persons  marked  such(*)  have  been  reported  to  the 
Maryland  Board  of  Pharmacy  as  being  deceased,  although  the  Board 
assumes  no  responsibility  for  the  correctness  of  this  information. 


A 

Abelsky,  Abraham 
Abendscheim,  Geo.  M. 
Abrahams,  C.  S. 
Abramowitz,  Robt.  N. 
Adams,  Embray  E. 
Adams,  James  H. 
Adamson,  Robert  W. 
*Adler,  Hillard 
Affayroux,  Leroy  E. 
Albert,  Ada  Celeste 
Albrecht,  Walter  E. 
Albrecht,  William  F. 
Alexander,  Lydia  B. 
Alexander,  T.  W. 
Alexander,  Wm.  A. 
Allaband,  Edgar  R. 
*Allan,  James  Hugh 
Allen,  E.  B, 

Allen,  Howell  W. 
*Allen,  James  R. 
Altreith,  David 
Amon,  Frank 
Anders,  W.  Raymond 
Anderson,  B.  W. 
Anderson  Chas.  D. 
Anderson,  Chas.  R. 
*Anderson,  J.  E. 
Anderson,  J.  Erroll 

(colored) 

Andrews,  Edgar  R. 
Andrews,  Marvin  J. 
Anstine,  Clarence  L. 
Anthony,  John  P. 
*Appleby,  S.  N. 
Applestein,  Frank 
Applestein,  Harry  A. 
Archer,  Fletcher  W. 
Archer,  Theodore 
Armentrout,  L.  W. 
Armstrong,  Chas.  L. 
Armstrong,  Samuel 


Armstrong,  Thomas 
Arrington,  H.  S. 
Artigiani,  Filiberto 
Asbill,  J.  Lewis 
Ashbury,  Howard  E. 
Ashby,  James  H. 
Atkins,  J.  Dorsey 
*Aughinbaugh,  D.  C. 
Aughinbaugh,  W.  C. 
Aursliff,  Carl 
Austerlitz,  John  S. 
Austin,  Chas,  S.,  Jr. 
Ausitraw,  H.  H. 

Avent,  T.  E. 

Avinger,  Noel  S. 

Avis,  James  L. 

Ayd,  George  J. 

Ayd,  Joseph  M. 

Ayd,  Joseph 
Ayd,  John 
Aytes,  Chester  Ray 

B 

Bacchus,  Frank  V. 

(colored) 

Bacon,  Ephraim 
Baer,  Philip  C. 
Badgett,  W.  Stedman 
Bailey,  Grafton  D.  P. 
Bair,  Schafer  B. 
Baker,  Eugene  N. 
Baker,  G.  F. 

Baker,  Israel 
Baker,  J.  Elmer 
Baldwin,  James  S. 
Ballew,  James  G. 
Balliet,  Woods  D. 
Balmert,  Clemens  A. 
Bambach,  Stanley 
Barbour,  J.  C. 

Barker,  C.  W. 
Barnett,  H.  D. 
*Barnett,  Joel  J. 


Barnett,  W.  P. 
Barnum,  Charles  W. 

(colored) 

Barone,  James  A. 
Barrett,  A.  G. 

Barrett,  Henry  H. 
Barrett,  Sister  Agatha 
Barron,  Frank  R. 
Barry,  Wilbur  Ford 
Bartlett,  Fitz  James 
Bartoshesky,  Louis  H. 
Basil,  George  C. 
Batie,  A.  Lester 
Batzer,  George  W. 
Batt,  William  H. 
Bauer,  John  C, 
*Baughman,  John  H. 
Baxley,  Henry  M. 
Baylor,  Robert  M. 
Baylus,  Meyer  Milby 
Baylus,  Joseph 
Beall,  Clara 
Beall,  Irving  A. 

Beall,  R.  B. 

Beall,  W.  W. 

Beatty,  Annie  K. 
Beatty,  Charles  E. 
Beauchamp,  R.  M. 
Beck,  Herbert 
Beck,  John  G. 

*Beck,  W.  H. 

Becker,  Henry  C. 
Becker,  L.  M.  J. 
Becker,  Louis 
Beckley,  J.  Harry 
Bectem,  C.  H. 

Beeli,  Leo.  J. 
Behrman,  Bernard  F. 
Beistle,  Mathew  J. 
Beitler,  Samuel  Donald 
Belbot,  Emma  N. 
Belford,  Joseph 
Bell,  L.  J. 
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Bell,  Raymond  M. 
Beller,  John  R. 
Bellerman,  L.  A. 
Beilis  Walter  S. 

Belt,  James  F. 

Benfer,  Benjamin  D. 
Bennett,  Howard  S. 
Benson,  Charles  M. 
Bentheme,  James  A. 
Benton,  Luther  B. 
Bentz,  Herman  B. 
Bentz,  William  A. 
Berger,  George  W. 
Bergner,  Samuel  Wm. 
Berman,  I.  Ellis 
Bernardini,  Jose  R. 
Bernstein,  Joseph  C. 
Berry,  M.  B. 
Berryman,  C.  H. 
Bertsch, George  P. 
Bettigole,  Philip 
Betts,  A.  Parran 
Bickle,  John  C. 

*Bien,  Frederick  W. 
Bindok,  Edw.  J. 
Bierley,  Roy  Murray 
Binau,  A.  M. 

Black,  Frank  Linton 
Black,  James  A. 
*Black,  John  H. 
Blades,  G.  Clinton 
*Blaine,  Edw.  I. 
Blaine,  Edw.  I.,  Jr. 
Blaney,  Charles  M. 
*Blaney,  Frank  M. 
*Blaney,  George  W. 
Blanquitte,  Louis  E. 
Blass,  J.  H. 

Blatt,  Harry  F. 
Blattstein,  Flora 
Blechman,  Charles 
Bleu,  Barnett  T. 
Block,  Frank 
Block,  John  Fred. 
Block,  Michael 
Block,  Samuel 
Block,  Solomon  G. 
Blocher,  Vincent  L. 
Blum,  Joseph  Sydney 
Blum,  M.  B. 

Bobbitt,  Alex.  M. 
Boden,  Edwin 
Boeder,  Leo 
Boenning,  P.  J.  H. 
Boessel,  Martin  E. 
Boggan,  Robt.  F. 
*Bolton,  J.  H. 

Bond,  J.  Emory 
Bond,  J.  Wallace 


Boone,  John  W.  H. 
Booth,  Wm.  H. 
*Booze,  W.  H. 
Borcherding,  Wm.  E. 
Borland,  Hugh  Kelly 
*Bosley,  Harry  E. 
Bosserman,  Charles 
Bottiger,  Michael 
Boucsein,  Wm.  G. 
Bourke,  James  W. 
Bower,  Edwin  L. 
Bowers,  Wm.  W. 
Bowersox,  J.  J. 
Bowie,  Allen  H. 
Bowman,  A.  E. 
Bowman,  George  E. 
Boyce,  M.  H.,  Jr. 
Boyd,  Carville  B. 
*Boyd,  Henry  J. 

Boyd  George  W.  F. 
Boyd,  Wm.  Merton 
*Boyle,  Joseph  B. 
Boyle,  N.  Bruce 
Bowles,  Adam  J. 

*  Brack,  Charles  Emil 
Bradford,  John  Henry 
Bradford,  Melville  L. 
Bradley,  Frank  H. 
Bradley,  Theron  R. 
Bradshaw,  J.  Howard 
Bragonier,  James 
Brambaugh,  Benj.  B. 
Bramble,  Henry  S. 
Branning,  Charles  M. 
Bransky,  Jos.  M. 
Bratten,  Blanche  R. 
Bratten,  E.  H. 

Bray,  Edmond  H. 
Brenner,  Philip  F. 
Brenton,  Walter 
*Brickman,  Arthur  0. 
Bridges,  William  S. 
Briggs,  P.  M. 

(colored) 

Brill,  Michael  M. 
Brining,  Benton 
Brinkley,  Guy  0. 
Britcher,  Frank  N. 
Broadbelt,  J.  Edw. 
Brodsky,  E.  M. 

Broe,  James  A. 
Brooks,  Florence  G. 
Brooks,  George  R. 
Brown,  Chas.  Wesley 
Brown,  David  N. 
Brown,  Douglas  W. 
Brown,  George  A. 

(colored) 

Brown,  Harry  L. 


Brov/n,  Joseph  K. 
Brown,  J.  W. 

*Brown,  Mercer 
Brown,  Wm.  E. 
Brown,  Sidney  J. 
Brown,  W.  E. 
Brunier,  George  F. 
Budacz,  Frank  M. 
Buchanan,  G.  Hayes 
(colored) 

Buckman,  Frank  W. 
Bunting,  George  A. 
Buppert,  M.  Newton 
Burgess,  Samuel 
Burgess,  Ella  N. 
Burke,  David 
Burke,  Lawrence  A. 
Burkholder,  Ralph  E. 
Burnett,  Benj.  E. 
Burrows,  Dudley  A. 
Burriss,  Morris 
Burriss,  W.  Clinton 
Burton,  Ed.  Thomas 
*Buschman,  C.  H. 
Buschman,  W.  G. 
Butler,  F.  J. 

Butler,  J.  E. 

Butler,  Maybelle  L. 

(colored) 

Butsch,  John  L. 
Buxton,  G.  F. 

Byers,  M.  L. 

C 

Callan,  H. 

Calmen,  Elmon  H. 

*  Cameron,  Harry  R. 

*  Cameron,  Norris  C. 
Cameron,  Simon  H.H. 
Campbell,  George  D. 
Campbell,  R.  E.  L. 

*  Campbell,  Stanlley  L. 

*  Campbell,  W.  L. 
Campbell,  Wm.  D. 
Cannaliato,  Vincent  J. 
Cannon,  William  N. 
Cansey,  Henry  D. 
Cantner,  Paul  C. 
Canton,  Charles  B. 
Caplan,  Clarence  Carl 
Caplan,  Howard  H. 
Carofano,  Edward 
Card,  Nathan  C. 
Carey,  Alford  R. 
Carey,  L.  B. 

Carleton,  Henry  L. 
Carlin,  Henry  P. 
Carliner,  Louis  A. 
Carnes,  Joseph  A. 
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Carnes,  M.  F. 

Carroll,  J.  M. 

Carson,  James  0. 

*  Carson,  J.  R. 

Carson,  William  C. 
Carson,  William  H. 
Casey,  Patrick  Henry 
*Caspari,  William,  Jr. 
Cassell,  John  H. 
Castello,  George  P. 
Catlett,  Ollie  Edwin 
Cauffman,  Edwin  C. 
Cermak,  Bertha  M. 
Chance,  Albert  A. 
Chandler,  W.  Willard 
Chapman,  C.  B. 
Chatkin,  Robert 
Chavous,  Clarence  N. 
Cherry,  W.  W. 
Chertkof,  Freida 
Chidester,  Clay  C. 
Chipley,  C.  E. 
Chislow,  Nathan  L. 
Christ,  Frank  P. 

*  Christ,  John  A. 
Citrenbaum,  Morris 
Claire,  S.  S. 

Claney,  William  J. 
Clapp,  Clarence 
Clark,  Josephine  H. 
Clark,  William  A. 
Clarke,  Thomas,  Jr. 
Clarke,  William  H. 
Clay,  William  H. 
Claybaugh,  Springer 
dayman,  David  S. 
Clayton,  Guy  W. 
Clements,  Francis  J. 
Cline,  Harvey  E. 

*  Coble,  Paul  D. 

*  Cochran,  J.  F. 
Cockey,  B.  E. 

Cockey,  Charles 
Codd,  John  N. 
Coffman,  B.  E. 
Cohan,  Nath.  Tolbert 
Cohen,  Abraham  N. 
Cohen,  Archie  R. 
Cohen,  Bernard  J. 
Cohen,  Irvin  J. 

Cohen,  Irving  Isadore 
Cohen,  Isador  M. 
Cohen,  Isidore 
Cohen,  Joseph 
Cohen,  Louis  James 

*  Cohen,  Mack  A. 
Cohen,  Maurice  D. 


Cohen,  Max  Hurston 
Cohen,  Philip 
Cohen,  Samuel  C. 
Cohen,  Saul  Charles 
Cohn,  Alexander 
Cohn,  Nathan 
Colbom,  Geo.  W.,  Jr. 
Cole,  B.  Olive 
Coleman,  W.  S.  E. 
Collier,  George  R. 
Collier,  Levin  D. 
Collier,  Levin  D.,  Jr. 
Collins,  Alfred  H. 
Collins,  C.  W. 

Collins,  Clarence  E. 
Collins,  Ernest  W. 
Colston,  Richard  J. 
Colucci,  Nicholas  Jos. 
Comegys,  N. 

*Conlyn,  Thomas  A. 
Conner,  Ashley  P. 
Connor,  Harry  G. 
Conrad,  Chas.  T,  Jr. 
Conradi,  L.  E. 
Conroy,  T.  L. 
Contarsy,  Simon 
Conway,  Marshall  D. 
Cook,  Frank  E. 

*Cook,  J.  W. 

Cooper,  James 
Cooper,  June  Craven 
Cooper,  Morris 
Cooper,  Nathan  N. 
Copeland,  Harry  T. 
Coplin,  Louis  I. 
Corbin,  L.  Carroll 
Corbin,  Howard 
(colored) 

*  Corning,  A.  J. 
Corns,  Charles  H. 
Corrick,  Lester  S. 
Cotlin,  Joseph  A. 
Cousins,  Walter  H. 
Covington,  George  W. 
Cox,  Percy  P. 

Craig,  B.  H. 

Craig,  Charles  P. 
Craig,  L.  B. 

Craig  Wm.  G. 
Crandall,  Chas.  R. 
Crane,  Frank  T. 

*  Croft,  Henry  C. 
Crofton,  Wilbur  E. 
Cronehardt,  J.  C. 
Crouse,  Albert  R. 
Crowell,  Thomas  A. 

*  Cullen,  J.  K. 

*  Curran,  Albert  A. 


Currey,  Tracey  A. 
Currier,  Calona  Dail 
Custis,  Daniel  P. 
Cwalina,  Benj.  C. 

D 

Daily,  Martin  A. 
Dalton,  John  F. 
Dammeyer,  C.  F.  W. 
Daniel,  Chesley  V. 
Dannettel,  Geb.  H. 
Dannettel,  Frank  E. 
Davidov,  Benjamin 
Davidov,  Hyman 
Davidov,  Louis 
Davidov,  Moses 
Davis,  Adam,  Jr. 
Davis,  Clarence  A. 
Davis,  Edwin  B. 
Davis,  George  A. 
Davis,  J.  Edward 
Davis,  Jacob  B. 
Davis,  John  A. 

Davis,  John  D. 

Davis,  Lee  H. 

Davis,  S.  S. 
Davidson,  Meyer 
Dawson,  William 
Day,  Harold  Lewis 
Debnam,  George  R. 
*D6  Frehn,  Chas.  W. 
De  Julio,  Luigi 
Delcher,  C.  Rodgers 
*Dell,  Eugene 
Del  Vecchio,  Frank 
Demurest,  H.  W. 
Dembeck,  Walter  D. 
Denhard,  Frederick 
Denhard,  Fred 
Denny,  Lucy  J. 

Dent,  F.  J. 

De  Reeves,  A.  Eugene 
Derickson,  L.  L.,  Jr. 
Derr,  Samuel 
Derry,  Harold  T. 
Dettlebach,  Leon 
Devan,  William 
De  Waal,  H.  B. 
Dewing,  Arthur  A.  M. 
Dickerson,  Enoch  W. 
(colored) 

Dickinson,  E.  Newton 
Dickinson,  Harvey  J. 
Dickinson,  James  A. 
Dickinson,  William  B. 
Dickman,  Hyman 
Dickman,  L.  H. 
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Dickson,  F.  W. 
Dickson,  1.  C. 

Diener,  Nelson  G. 
Dietel,  Hermon,  Jr. 
Dietrich,  F.  A. 
Diering,  W.  L. 
Dirickson,  James  B. 
Dobson,  H.  Clay,  Jr. 
Dodson,  C.  M. 
*Doeller,  Charles  H. 
*Dohme,  William  F. 
Dohme,  Charles  L. 
Donaldson,  John  E. 
Donnet,  John  S. 
Donnet,  John 
Donohue,  Frank  J. 
Dorman,  J.  W. 

Dorsey,  Frank 
Doty,  Elmer  C. 

*Doty,  Eugene  D. 
Doty,  Willard  A. 

Dou,  A.  M. 

Douglas,  J.  Edward 
*Douglas,  James  H. 
Dow,  Harry 
Downes,  C.  E. 
Downes,  E.  R. 
Downes,  Samuel  B. 
Downey,  Frederick  W. 
Downs,  C.  D. 

Downs,  Hugh  G. 
Downs,  B.  E. 

Drain,  Shepherd 
Driscoll,  Raymond  F. 
Driskill,  R.  Hayes 
Dudley,  F.  E.,  Jr. 
Dudley,  Helen  S. 
Dudley,  James  W. 
Dudley,  N.  S. 

Dudley,  S.  C. 

Dudrow,  Ralph  C. 
Duffy,  Arthur  L. 
Duffy,  William  T. 
Dugan,  Frederick  P. 
Dugan,  Walter  C. 
Dukes,  L.  Reyner 
Dull,  William  H. 
Dunning,  H.  A.  B. 
Durding,  Anna  T. 
Durding,  B.  T. 
Durding,  I.  B. 

E 

Eakle,  Homer  W. 
Eakle,  Roy  S. 
Earhart,  J.  H.  F. 
Earle,  Franklin  W. 
Eberhardt,  L.  G. 


Eby,  John  Cyril 
Eckhardt,  Henry 
Edmunds,  Irland 
Edwards,  William  F. 
Edwards,  W.  K. 
Edwards,  Stanley  E. 
Efros,  Ida. 

Eger,  W.  M. 
*Eichelberger,  C.  D. 
Eichelberger,  Chas.  D. 
Eichelberger,  H.  L. 
Eichelberger,  M.  F. 
Eichert,  Herbert 
*Eichner,  John  C. 
*Eilau,  E.  W. 

Else,  Arthur  H. 
Eisman,  Morris  J. 
Elderdice,  W.  J. 
Eldridge,  Albert  D. 
Eldridge,  Arthur  C. 
Eldridge,  Warren,  P. 
Elgin,  Arthur,  G. 
Elliott,  Mrs.  C.  V. 
Elliott,  Marion  L. 
Elliott,  T.  C. 

Ellis,  Robert,  Jr. 

Ely,  William  R. 
*Emich,  Columbus  V. 
Emig,  C.  M. 

Emory,  Thomas  B. 
Ernst,  Myrle  P. 

Ervin,  J.  Dallas 
Essers,  C.  W.  A. 
*Esslinger,  Edward 
Esslinger,  Edward  C. 
Esslinger,  Edwin  W. 
Esslinger,  Frederick 
Esslinger,  Richard  I. 
Ctchinson,  Garnett  W. 
Etzler,  S.  Alvin 
Eubanks,  John  V. 
Evans,  W.  J. 

Evans,  W.  Roland 
Evans,  M.  J. 

Ewell,  A.  Webster 
Ewell,.  O.  B.  B. 

Eybs,  Earl  Francis 
Eyler,  Maurice  E. 

F 

Fadgen,  Michael,  J. 
Fahrney,  G.  Fred 
Fairbanks,  C.  D. 
Fairey,  Edison  A. 
Falck,  James  Stanley 
*Farlow,  J.  H. 

Farlow,  Oscar  Benj. 
Farrow,  Charles  K. 
Farrow,  J.  Harry 


Faulkner,  Ellis  E. 
Fedder,  Eli 
Fehler,  Alfred 
Fehsenfeld,  H.  W. 
*Feick,  Charles 
Eeldmeyer,  Charles  G. 
Feldmeyer,  James  D. 
Felts,  Robert  L. 
Fennell,  Theresa  I. 

(colored) 

Ferguson,  F.  P. 
Ferguson,  Lebrow  W. 
*Fern,  Sister  M.  L.  A. 
Ferrante,  D.  A. 
Fernsner,  L.  G. 
Ferrin,  Victor  W. 
Fibus,  David 
*  Fiddis,  W.  J.,  Jr. 
Fields,  Lorraine  D. 
Fields,  Thomas  E.  R. 
Fields,  W.  C. 

Fiery,  Frank  P. 

Fiery,  Max  J. 

Fifer,  George  W. 
Fine,  Morris  A. 
Fineman,  Jerome 
Fink,  Fred  G.  W. 
Fink,  William  C, 
Finkelstein,  Morris  L. 
Fischer,  I.  M.,  Jr. 
*Fischer,  E.  B. 
Fischer,  E.  Hamilton 
Fischer,  Oden  H. 
Fisher,  Delphia  F.,  Jr. 
Fisher,  Edward  H. 
Fisher,  Michael  A. 
Fitez,  George  R. 
Fitzgerald,  John  L. 
Fitzsimmons,  M.  J. 
Fitzsimmons, 

Sister  Agnes 
Flescher,  Julius 
Fletcher,  J.  Paul 
Flom,  Carl  Joseph 
Flom,  Charles 
Flom,  Isaac 
Folckemmer,  C.  W. 
Fonke,  F.  W. 

Foose,  Wilbur  C. 
Ford,  J.  K. 

Ford,  Samuel  W. 
Forien,  William  F. 
Forman,  Ezekiel  M. 
Forrest,  Charles  W. 
Forsyth,  James  H 
Forsythe,  Dr.  Hugh 
••^Foster,  J.  W. 

Foster,  Russel  C. 


254 


The  MARYLAND  PHARMACIST 


Fouch,  W.  M. 
Fountain,  Bernard  L. 
Fountain,  Harold  J. 
Fowler,  Esther  Ellen 
(colored) 

Fowler,  Ruth  Marie 
(colored) 

*Fox,  George  A. 

Fox,  Samuel 
Fox,  Will  N. 

Frailey,  Carson  P. 
Frame,  Tom  L. 
Frames,  J.  Fuller 
Frames,  John  H. 
Frampton,  L.  N. 
Frank,  Milton  M. 
Franklin,  Eugene  H. 

(colored) 

Franklin,  I.  Y. 

Frazer,  J.  Frank 
Frazer,  Robert  B. 
Frazier,  L.  G. 

Freed,  Israel 
Freedom,  A.  G. 
Freedman,  Max 
Freeman,  Maysville  J. 
Freeman,  W.  Perry 
*Freeman,  W.  St.  J. 
Freiman,  Harry  H. 
Freit^g,  Carl  T. 
*Freitag,  H.  Homer 
French,  Wm.  Henry 
Frentz,  Herman  N. 
*Freyer,  Charles  F. 
Friedman.  Nathan  J. 
Frierson,  Ethan  O. 
Frye,  Wordley  D. 
Fuqua,  Robert  S. 
Furbee,  Arza 
Fuld,  Manes  E. 
Fulford,  Alex.  M.,  Jr. 
Fuller,  Albert  Irwin 
Fulmer,  Verne  R. 
Futterman,  Joseph 

G 

Gakenheimer, 

Albert  C. 

Gakenheimer,  C.  F. 
Gakenheimer,  Wm.  F. 
Gallagher,  Chas.  T. 
Galloway,  Louis  E. 
Galt,  Jennie  E. 
Gamse,  Hugo 
Ganter,  Chas.  J.  H. 
Gaphardt,  Richard  H. 
Garache,  Joseph  J. 
Garden,  J.  Harry 
Gardner,  C.  W. 


Gardner,  Robert  L. 
Gardnier,  Robert  H. 
*Garee,  E.  C. 
Garland,  Moore  R. 
Garrison,  Frederic 
Garrott,  E.  Mortimer 
Garner,  Sister  Mary 
Florence 
Gass,  Chas.  B. 

Gates,  George  H. 
(colored ) 

Gaver,  Gaither  C. 
Gaver,  Herman  S. 
Gaver,  Paul  G. 
Geffert,  Walter  H. 
Gehring,  Otto 
Geiger,  George  B- 
Geiger,  P.  Parke 
Geoghegan,  J.  R.,  Jr. 
Gerlach,  Alexander 
German,  J.  W. 

Getz,  David  B. 
Giampietro,  Vincent 
Gibbs,  Hiram  H. 
Gilbert,  J.  N. 
Gilkeson,  J.  G. 
Gillespir,  Julian  M. 

*  Gillmer,  I.  A. 
Gillmer,  Kate  S. 
*Gimpel,  Arthur  P. 
♦Gimpel,  E.  H.  W. 
Ginsberg,  Harry 
Gitomer,  David  J. 
Gitomer,  Louis 
Gladstone,  Charles  F. 
Glantz,  Frank  A. 
Glascock,  Arthur  B. 
Glass,  Julius  Albert 
Glass,  Louis  J. 
Gleiman,  Irvin  J. 
Glenn,  Matthew 
Glover,  Douglas 
Gluck,  Julius 
Godfrey,  John 
Goldberg,  Victor 
Goldman,  Abram 
Goldsmith,  Chester  L. 
Goldsmith,  Meyer 
Goldstein,  Albert 
Goldstein,  Isadore  A. 
Goodhand,  Lester  P. 
Goodman,  Jerome  E. 
Goodman,  Julius  H. 
Goodwill,  Frank 
Gonder,  Thomas  A. 
Goran,  Isadore 
Gordon,  Jack  B. 
Gordy,  Howard  Lee 


Gottdiener,  Elvin  E. 
Goudelock,  Malcolm  J. 
Gould,  William  M. 
Graham,  John  A. 
Graham,  Joseph  F. 
Graham,  Karl  H. 
Grant,  Lawrence  B. 
Grant,  Russell 
Grau,  George  P. 
Grauel,  Charles  E. 
Gray,  James  Herbert 
Green,  Lyttleton  S. 
Green,  T.  Kent 
Greenberg,  Abram  M. 
Greenberg,  Harry 
Greenblatt,  Max 
Greenawalt,  Wm.  G. 
Greene,  Benjamin  A. 
(colored) 

Greenfeld,  Jacob  H. 
Greif,  Daniel 
Griesmer,  Lloyd  P. 
Griffith,  A.  W. 

Gregg,  Thos.  D. 
Griggs,  Walter  G. 
Groff,  F.  B. 

Grollman,  Ellis 
Gross,  William 
Grote,  Francis  J. 
Grubbs,  L.  R. 

Gullett,  David  E.  P. 
Gunby,  Martin  P. 
Gutman,  Isaac 
Gwinn,  Charles  N. 

H 

Hackett,  Emma 
Hackett,  T.  J. 

Hadley,  Tom  R. 
Haelbig,  Franz  L.  A. 
Hafelfinger,  Fred.  T. 
Hall,  Edward  T. 

Hall,  Frederick  R. 
Hall,  Joseph  B. 

Hall,  R.  E.  L. 

Hall,  William  Walker 
Haller,  Harry  N. 
Hamberg,  S.  T. 
Hamill,  James  J. 
Hammel,  Albert  E. 
Hammer,  Howell  I. 
Hammerslough,  L.  S. 
Hamback,  Clifford  I. 
Hancock,  Frank  A. 
Hancock,  Herman  F. 
Hancock,  James  E. 

*  Hancock,  John  F. 
Handelman,  Louis 
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Hankow,  Sol 
Hanks,  C.  Wm. 

*  Hanrahan,  T.  J. 
Hansen,  Herman  F. 
Hansen,  John  H. 
Hantman,  Harry  H. 
Hantman,  Irvin 
Harbaugh,  Arthur  C. 
Hardy,  Henry  C. 

(colored) 

Harned,  Joseph  A. 
Earner,  Joseph  W. 
Harman,  Rice  B. 
Harmon,  Carl  M. 
Harmanson,  John  H. 
Harmanson,  Francis  J. 
Harp,  J ohn  Henry 
Harper,  Henry  M. 
Harper,  William  S. 
Harrer,  Albert  R. 
Harris,  J.  T. 

(colored) 

Harris,  Samuel  Y. 
Harris,  William  S. 
Harrison,  J.  O. 
Harrison,  John  W. 
Harrison  Harry  S. 
Harrison,  Philip  W. 
Harrison,  William  S. 
Harrison,  S.  A.  D. 
Harrod,  Howard  M. 
Hart,  Jeremiah  A. 
Hart,  Joseph 

*  Hartman,  Allan  T. 
Hasenbalg,  Ernest 
Haskell,  Marian 
Haugh,  J.  A. 

Hauser,  Henry  C. 

*  Hauser,  John  C. 
Hauser,  P.  C.  E. 
Hayes,  Horace  B. 
Hayes,  John  E. 
Hayes,  W.  A.,  Jr. 
Hayes,  William  B. 
Haymaker,  Frank  B. 
Hayman,  Albin  A. 
Haynes,  Marvin  C. 
Hayward,  Luther  B. 
*Healy,  George 
Healy,  Nathan  S. 
Heaps,  Sprole  W. 
Heard,  J.  Mercer 
Heck,  Andrew 
Heck,  Leroy  Savin 
Hecker,  David 
Hecker,  Nathan 
Heer,  Wilmer  J. 

Hein,  Henry  F. 


*Hednze,  Otto  V. 
Hejda,  John  F. 

Heller,  George 
Helm,  Emory  G. 
Helmsen,  Charles  J. 
Helmsen,  Edward  A. 
Hempel,  J.  Frederick 
Henderson,  James  A. 
Henderson,  U.  K.,  Jr, 
*Hengst,  J.  E. 
Henkel,  Louis  B.,  Jr. 
^Henkel,  Charles  B. 
Henning,  Emil 
Henry,  Emmanuel 
Henry,  Frederick  L. 
Henry,  Joseph  E. 
Henry,  Robert  J. 
*Hergenrather,  Louis 
Herman,  F.  William 
Herman,  H.  Guy 
^Hermann,  J.  George 
Hermon,  David 
Herr,  John 
Herron,  Charles  S. 
Hershey,  Henry  Otto 
Hershner,  John  F. 
Herskowetz,  Clara  D. 
Herter,  Arthur  C. 
Hess,  Nicholas  A. 
Hess,  Stephen  C. 
Hettleman,  Milton  L. 
Hetz,  Edwin 
Hetz,  George  P. 
Heuisler,  Philip  I. 
Hewing,  Alvin  V. 
Hickey,  W.  Hampton 
*  Hickman,  Claude  D. 
Higger,  "Samuel  F. 
Higgins,  C.  Russell 
Higgins,  Joseph  C. 
Higgon,  Ellery  E. 
Hihn,  John  B.,  Jr. 
Hilbrrn,  James  H. 
(colored) 

Hileman,  Emmet  A. 
Hill,  Eric  B. 

Hill,  H.  Phillip,  Jr. 
Hill,  William  David 
Hilliard,  Milton  E. 
Hillman,  Abraham  S. 
Hinton,  Murray  S. 
Hirschman,  Moses 
Hirschowitz,  R.  J. 
Hitch,  Norman  R. 
Hixon,  W.  D. 
Hobensack,  J.  W. 
Hodson,  E.  W. 
Hoffman,  Aaron 


Hoffman  Harry  L. 
Hoke,  W.  A.  B. 
Holden,  J.  Frederick 
Holland,  J.  Thomas 
Hollander,  Sidney 
Holliday,  Thomas  D. 
Hollingsworth,  Joseph 
Holtzman,  C.  H. 

Hook,  James  P. 
Hoover,  Lee  F. 
Hopkins,  Charles  H. 
Hopkins,  Donald 
Hopkins,  Harry  B. 
Hopkins,  Howard  C. 
Hopkins,  Murray  L. 
Horine,  A.  G. 

Horine,  Amos  M. 
Horn,  Philip  C. 
Housekeeper,  P.  B. 
Houser,  Jacob  W. 
Houston,  R.  Emmit 
Hovermale,  H.  B. 
Howard,  Henry 
Howard,  S.  B. 
Howell,  John  F. 
Huddleston,  Roy  C. 
Hudgins,  J.  C. 

Hudon,  Joseph  C.  A. 
Hudson,  Charles  H. 
Hudson,  E.  E. 

Hudson,  John  J. 
Hughes,  Thomas  S. 
Hughes,  Walter  C. 
Hughes,  W.  M. 
Hulshoff,  William  J. 
Hurst,  J.  H.  B. 

Hurd,  George  W. 
Huston,  Chas.  Reese 
Hutchinson,  John  B. 
*Huthwelker,  A.  C. 
Huthwelker,  J.  C. 
Hyde,  Harry  C. 
Hynson,  H.  M. 
*Hynson,  Henry  P. 

I 

I  jams,  P.  A. 

Inghram,  Fred.  A. 
Ireland,  Jesse  E. 
Irwin,  James  F. 

Irwin,  John  P. 

Ivins,  Harry  Oscar 

J 

Jackson,  Aquilla 
Jackson,  Charles  C. 
Jackson,  George  F. 
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Jackson,  John  E. 
Jackson,  Marvin  M. 
Jackson,  Walter  V. 
Jackson,  William  J. 
Jacobson,  Samuel  M. 
Jahelka,  Chas.  Hugo 
Jamieson,  Joseph  D. 
Jamieson,  T.  W. 
Januszeski,  Anna  M. 
Jarrett,  W.  R. 
*Jarvis,  Hamlet 
Jarvis,  Harry  C. 
Jarvis,  Mrs.  Julia 
Jeminez,  Lino  J. 
Jenkins,  Edward 
Jenkins,  Milton  O. 
Jenkins,  Arthur  P. 
Jeppi.  Samuel  Patricia 
Jester,  John  F. 

Jester,  J.  Willard 
Jester,  Wilfred  R. 
Joeckei,  G.  W. 
*Joeckel,  Richard  M. 
Johnson,  Henry  J. 
Johnson,  J.  Hartley 
Johnson,  Jos.  L. 
Johnson,  Orton  A. 
Johnson,  Otis  LeRoy 
Johnson,  Ralph  S. 
Johnson,  L.  Vernon 
Johnson,  James  E. 
Johnson,  Norman  M. 
Johnston,  George 
Johnstone,  J.  Howard 
Jones,  Amos  A. 

Jones,  Briggs  C. 
Jones,  Charles  E. 
Jones,  C.  Frank 
Jones,  Garrett  S. 
Jones,  George  A. 
Jones,  Henry  Alvan 
Jones,  H.  Pryor 
Jones,  James  E. 
Jones,  John  Paul 
Jones,  Jos.  Webster 
Jones,  N.  Howard 
Jones,  Paul 
Jones,  Philip  W. 
Jones,  Pius  H. 

*  Jones,  Webster  B. 
Jones,  W.  Franklin 
Jordan,  Charles  D. 
Jordan,  Wm.  Everett 
Joseph,  J.  Gilbert 
Judy,  John  N. 

Jung,  J.  G. 


K 

*Kabernagel,  E.  H. 
Kach,  August 
Kahn,  Maurice 
Kahn,  M.  S. 

Kairis,  Eleanor  M. 
Kairis,  John  Joseph 
Kalb,  Francis  P. 
Kalkreuth,  Clyde  N. 
Kaluska,  Joseph  C. 
Kammer,  D.  A. 
Kammer,  Wm.  H. 
Kantner,  Leahmer  M. 
Kaplan,  Sigmund 
Kappelman,  LeRoy  F. 
Karasik,  William 
Kardas,  John  T. 
Karlinsky,  David 
Karmann,  George 
Karpa,  Isador 
Karpa,  Maurice 
Karwacki,  S.  V. 
Karwacki,  Frank  W. 
Kasten,  C.  F. 

Kasten,  Karl  H. 

Katz,  Benj.  R. 

Katz,  Herbert  A. 
Kaufman,  Marion  E. 
Kaufman,  Frank  A. 
Kaylus,  Albert  G. 
Kearfott,  Clarence  P 
Keating,  James  P. 
Keehner,  Raymond 
Keenan,  J.  T.  J. 
Keener,  Carl  Franklin 
Kefauver,  Dr.  M.  D. 
Kehr,  Erney  C. 
Kellam,  R.  A. 

Kellar,  Bayard  T. 
*Keller,  J.  Heisley 
Kelley,  Guy  C. 
Kellough,  Chas.  Irvin 
Kellough,  Elmer  R. 
Kelly,  Bernard  V. 
Kelly,  George  Benner 
Kelly,  John  I. 

Kelly,  Liquori  J. 

Kelly,  Richard  T. 
*Kelly,  Thomas 
Kelly,  Thos.  J. 

Kelly,  E.  F. 

Kelly,  M.  P. 

Kemp,  Alfred  E. 
Kemp,  Blanche  L. 
Kenley,  W.  E. 
Kennard,  James  B. 
Kenyon,  George 
Kermisch,  Albert 


Kern,  Joseph 
Kerr,  Thomas  H. 
Kerr,  C.  Raymond 
Keyser,  W.  C.  H.,  Jr. 
Kiefer,  John  W. 
Kiefer,  Ralph  S. 
Kilner,  E.  A. 

*Kimes,  L.  L. 
Kimzey,  Kritz  J. 

King,  Samuel  J. 
King,  Melvin  Lerov 
King,  William  H. 
King,  W.  P.  M. 
Kinnamon,  Harry  A. 
*Kirchner,  Lou 
Kirshner,  David 
Kirsen,  Abraham 
Kirson,  A.  Robert 
Kisling,  Norman  L. 
Kitchin,  W.  Yager 
Klein,  Benjamin 
Klein,  Solomon 
Klepper,  J.  F.  C. 
Kling,  Herman  M, 
Klingel,  Clarence  H. 
Klingelhofer,  F.  W. 
Knecht,  Frederick 
*Kneisley,  Herbert  L. 
Knepper,  Francis  C. 
Knight,  C.  H. 

Knorr,  E.  A. 

Knowles,  F.  E. 
Koehlert,  W.  H. 
Koenig,  Frederick  W. 
Kolb,  George 
*Koldewey,  A.  H. 
Koldewey,  T.  W. 
Kolman,  M.  Alfred 
Kolman,  Minnie  F. 
Koons,  George  S. 
Koon,  Charles  L. 
Korb,  Katherine 
Kram,  W.  P. 

Kramer,  Edith  A. 
Kramer,  Morris 
Kramer,  Samuel  E. 
Kramer,  Max  T. 
Krantz,  George  H. 
Krantz,  John  C. 
Krantz,  John  C.,  Jr. 
Kratz,  Walter  E. 
Kratz,  William  H. 
Kraus,  Louis  Henry 
?!r earner,  Frederick  L. 
Krieger,  Max  A. 
Kriger,  Benj.  Arthur 
Kromeke,  Joseph  W. 
Kronenberg,  Chas.  H. 
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Kroopnick,  G.  D. 
Kroopnick,  Jennie 
Krucoff,  Maxwell  A. 
Krusniewski,  B.  A. 
Krupnick,  Ellis  G. 
Krug,  George  H. 

L 

La  Course,  Anthony 
*Lacy.  John  Wm. 
Lambden,  F. 
Lambrecht,  F.  A. 
Lamley,  J.  R. 
Lanahan,  Wm.  A. 
Langdon,  Frank  P. 
Landon,  J.  A. 

Laney,  Charles  0. 
Lang,  Nicholas  I. 
Lang,  W.  F.  C. 

Lange,  Walter 
Lapouraille,  Alfred 
Lapouratlle,  Chas.  J. 
Laroque,  E.  J. 
♦Laroque,  R.  B. 
Laroque,  L.  R. 
Liarrabee,  Chas.  Wm. 
Lathroum,  Leo  B. 
Lauer,  M.  J. 

Lauer,  William  G. 
Laughlin,  B.  Frank 
Laur,  John  J. 
*Lautenback,  Emile 
Lautenbach.  Ferd. 
♦Lautenbach,  Robert 
Lawson,  Wilbert  B. 
Lazzaro,  Samuel  F. 

*  Leary,  J.  F. 
Leatherman,  A.  G. 
Leberman,  Karl 
LeBlanc,  Theodore 
Lebowitz,  Harry 
Ledbetter,  E.  DeB. 
Lee,  Claud  D. 

Lee,  G.  Maurice 
*Lee,  S.  M. 

Leeds,  Harry  F. 

Leef,  James  Alnutt 
Leffler,  W.  H. 
Lehnert,  Ernest  C. 
Lehr,  Clarence  G. 
Lehr,  Harry  Gluck 
Lehr,  Robert  H. 
Leibowitz,  Louils 
*Lemen,  H.  L. 

Lemke,  George 
Lemler,  Harry 
Lennan,  A.  B. 

*  Lentz,  Frontis 
Lenz,  William 


Leonard,  Helen  A. 
Leonhardt,  Carl  0. 
Leonhardt,  Oscar  F. 
Lerp,  Theodore  R. 
Levi,  Ernest 
Levicka,  Vincent  C. 
Levie,  Edward  Joseph 
Levier,  Oscar  H. 
Levin,  Abraham 
Levin,  Bernard 
Levin,  Harry 
Levin,  Joseph  L. 
Levin,  Morton 
Levin,  Sam  Barry 
Levin,  Theodore 
Levinson,  Henry 
Levy,  Abraham  M. 
Levy,  David  A, 

Levy,  M.  Zachary 
Levy,  Walter  von  S. 
Lewinsohn,  Arnold 
Lewis,  A.  C. 

Lewis,  F.  Harold 
Lewis,  Harry  C. 
Lewis,  T.  B.,  Jr. 
Lichtenstein,  A.  M. 
Lichtenstein,  Ivan  I. 
Lightner,  Earl  H. 
Lillich,  B.  Allen 
Lillich,  Dennis  Paul 
Linderberger,  John  E. 
Linderman,  Harry  F. 
Linsineier,  Joseph  C. 
Lippold,  Frank 
Lippy,  G.  H. 

Lipskey,  Joseph 
Lipsky,  Harold  H. 
Lipsky,  Irvin  N. 

Liptz,  Alvin  E. 

Lisk,  D.  Clyde 
Litsinger,  A.  L. 

Little,  W.  R. 
^Livingston,  E.  C. 
Lloyd,  C.  C. 

Lloyd,  F.  J. 

Lloyd,  W.  H. 
Lombard,  Nicholas  T. 
London,  Samuel 
Looney,  Earnest  W. 
*Lotterer,  G.  C. 

Lotz,  Emma  Grace 
*Lotz,  William  H. 
Lovell,  Herbert  E. 
Loy,  R.  G. 

Lucas,  Alfred  W. 
Lucas,  Mary  C. 

Lucas,  Samuel  M. 
Luck,  Charles  A. 
*Luck,  Robert 


Luck,  William  M. 
Ludwig,  Andrew  F. 
Luke,  Harry  L. 

Lum,  Max  Robert 
Lusby,  Gretchen  M. 
Lutz,  John  G. 

Lyle,  W.  L. 

Lyon,  A.  L. 

Lyon,  Andrew  T. 
Lyon,  Geo.  Taylor 
Lyon,  R.  Murray 

M 

MacGillvary,  Gordon 

McAllister,  Benjamin 
McAllister,  Benj.,  Jr. 
McAvoy,  Michael  J. 
McCall,  George  B. 
McCann,  Thos.  J.,  Jr. 
McCann,  Walter  1. 
McCarthy,  John  L. 
McCartney,  Frank  L. 
McCauley,  Wm.  F. 
McCaulley,  Chas.  W. 
McCleary,  Richard  C. 
McClerry,  Claud  R. 
McClure,  F.  R. 
McClure,  William  E. 
McCohn,  Sister 
Mary,  Nolasco 
McComas,  J.  R.,  Jr. 
McCormick,  Chas.  E. 
McCormick,  G.  C. 
McCubbin,  Parke  P. 
McDonald,  C.  L. 
McElwee,  Ross  S. 
McGarry,  Charles  .E 
McGinn,  Henry  P. 
McGinity,  John  J. 
McGraw,  E.  J. 
Mclndoe,  John  G. 
McKellip,  John 
McKenzie,  Grover  F. 
McKenzie,  H.  C. 
McKinney,  Robert  S. 
McKirney,  Wm.  M. 
McKnight,  Vernon  H. 
McLarty,  Geo.  C.,  Jr. 
McLean,  I.  William 
McNeal,  H.  B. 
McNeill,  Luther  E. 
McShann,  Mansell  H. 
Macek,  Frank  J. 
Maczis,  William  J. 
Maginnis,  Mabel  L. 
Maginnis,  William  S. 
Main,  Clinton  E. 
*Maisch,  Henry 
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Malick,  Richard  W. 
Mancheyj  L.  Lavan 
Manheimer,  R.  B. 
Mankin,  G.  T. 

Mann,  Ruffin  N. 

*  Mansfield,  Samuel 
Mantley,  Frank  B. 

(colored) 

Marciniak,  Edw.  S. 
*Marecki,  Michael  M. 
Marecki,  Phillip  T. 
Marks,  Sidney  I. 
Marley,  B.  C. 

Marley,  Benj.  C.,  Jr. 
Marmor,  Joseph  P. 
Marm.or,  Leon 

*  Marmor,  Pierce 

*  Marsh,  Charles  W. 
Marshall,  Mary  H. 
Marshall,  S.  Fred. 
Marshall,  Sylvester  K. 
Marten,  George  L. 
Martin,  Alfred  Leroy 

*  Martin,  R.  Abbey 
Martin,  Harry  C. 
Maser,  Louis 
Mashkes,  Morris 
Mason,  John  T. 
Massell,  Aaron  A. 
Matassa,  Vincent  L. 
Matheney,  Harry  W. 
Mathews,  H.  Spencer 
Mathews,  Emory  H. 
-M-atthews,  Vincent  S. 

Matthews,  Vincent  W. 
-Mattingly,  Daniel  J. 
Mattox,  William  M. 
Mayer,  J.  L. 
Meadows,  Clement  J. 
Meadows,  George  W. 
*Meadows,  L.  N. 
Meagher,  Harry  R. 
Mears,  Frank  D. 
Mears,  Lee  K. 

Medill,  William  F. 
Meeth,  George  R. 
Meeth,  John  T. 
Megaw,  Herschel 
Meiss,  William  S. 
*Meikel,  Frank  A. 
Meikle,  J.  D. 

Mellor,  Benjamin,  Jr. 
Menke,  M.  A. 

Mercer,  Victor  G. 
Meredith,  H,  Lionel 
Merritt,  J.  Webster 
Merritt,  Samuel  H. 


Merryman,  Geo.  W. 
Messersmith,  E.  J. 
Meyer,  Charles  L. 
Meyer,  Geo.  W.  A. 
Meyers,  Louis  Lear 
Michael,  C.  H. 

Michel,  George  Chas. 
Middlekauf,  Homer  P. 
Mikules,  Alex.  H. 
Millard,  David  R. 
Millard,  Ruth 
Milby,  A.  R. 
Millenson,  Irving 
Miller,  Charles  W. 

*  Miller,  Clifford  Otto 
Miller,  George  A. 
Miller,  George  P. 
Miller,  John  Raymond 
Miller,  Louis 
Miller,  Lawrence  L. 
Miller,  T.  A. 

Miller,  William  F. 
Mills,  Fred.  W. 

Mills,  Howard  D. 
Mills,  Robert  S.,  Jr. 
Minder,  Frederick 
Misler,  Bernard 

*  Mitchell,  Lut  her  F. 
Mitchell,  Robert  L. 
Mobley,  L.  R. 

Mobley,  Walter  B. 
Modena,  Charles  E. 
Mohr,  Milton  E. 
Monroe,  Henry  C. 
*Moore,  Charles  H. 
Moore,  Charles  W. 
^Moore,  Clarence  F. 
Moore,  G.  Richard 
Moore,  John  L. 
Moore,  J.  W. 

Moore,  W.  H. 

Moose,  Gurley  Davis 
Moose,  Walter  Lee 
Morgan,  Alfred  K. 
Morgan,  Charles 
Morganstern,  William 
Moritz,  William  E. 
Morris,  Eugene  G. 
Morris,  1.  J.  V. 
Morrison,  Reginald  G. 
Morrison,  W.  B. 
Mosby,  George  T. 
Moscariello,  Frank  M. 
Moser,  John,  Jr. 
Mossell,  Aaron  A. 
Mossop,  Carrie  G. 
Moxley,  R.  B. 


Moyer,  Elmer  E. 
Moyer,  Harry  J. 
Moyers,  C.  W. 
Moylan,  Robert  L. 
Mrazek,  Leo  L. 
Mueller,  Edward  L. 
Muhlhause,  Otto  W. 
Mules,  Nathan  C. 
*Mullakin,  R.  J. 
Munzert,  Harry  J.  F. 
Munzert,  L.  A.  G. 
Murdoch,  Loyall  Edw. 
Murphy,  Edwin  C. 
Murphy,  Jerome  E. 
Murray,  John  E. 

Muse,  Alexander  E. 
Musgrave,  D.  E. 
Musgrove,  Walter  G. 
Musterman,  John  H. 

*  Myers,  Clayton  R. 
Myers,  Earl  L. 

Myers,  Robert  1. 
Myers,  W. ,  Oscar 

N 

Nagengast,  W.  Harry 
Nance,  Fuller 
Naylor,  Frantz 
Neal,  Charles  C. 
Neary,  Thos.  F.,  Jr. 
Neely,  Herron 
Nelson,  Robert  B. 
Nelson,  William  G. 
*Neu,  Harry  A. 
Neubauer,  Clarence  G 
Neumann,  Jos.  James 
Noelle,  Charles 
Nolan,  James  J. 
Noland,  Charles  E. 
Noll,  Frank  Morgal 
Noll,  Violet  B. 
*Nordman,  F.  R. 
Nordman,  H. 

Norris,  John  C. 
Norris,  Earl  M 
Norris,  Walter  B. 
Norton,  Anna  Cover 
Norton,  John  J. 
Noveck,  Morris 
Noveck,  Nathan 
Nunan,  Sister 

Mary  B. 

O 

O’Brien,  John  W. 
O’Dea,  James  M. 
Oertel,  Carl  H.  W. 
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Offutt,  Clifford  H. 
Offutt,  R.  H. 

O’Hara,  John  James 
Oldham,  Walter  F. 
Olsan,  Frank 
O’Neil,  Jennie  A. 
O’Noill,  Lawrence  J. 
Onnon,  Adolph  C. 
Onnen,  Arnold  M. 
Onnen,  E.  F. 

Onnen,  D.  F.,  Jr. 
Onnen,  John  G. 
*Oppenheimer,  H.  D. 
Otto,  Frederick  A. 
Otto,  George  W. 
Overholt,  W.  F. 
Owens,  R.  Han^ilton 
Owings,  W.  M. 


P 

Palmer,  J.  C. 

Palmer,  Mathias 
Pape,  Harry  S. 
Parelhoff,  Maurice  I. 
Parker,  Howard  E. 
Parker,  Jas.  A.  I. 
Parker,  John  G. 
Parker,  Laura 
Parkhurst,  W.  C. 
Parlade,  J.  A. 
Parlett,  A.  H. 

*Parr,  Jacob  S. 

Parr,  Oscar  C. 
Parramore,  W.  VanV. 
Pasco,  Louis  Edward 
Pass,  Victor  Earl 
Pasterfield,  Philip  M. 
Pasterfield,  Wm.  T. 
Pate,  William  A. 
Paten,  Isadore 
*  Patterson,  Annie  M. 
Patterson,  Walter  J. 
Patti,  John  S. 

Paul,  Harry  Jacob 
Paulson,  Aaron  Ariel 
Paulus,  William 
Paxson,  Robert  L. 
Payant,  W.  Wallace 
Pearlstein,  Philip 
Pearce,  G.  E. 

Pearre,  Albert  L. 
Pearrell,  Ernest  H. 
Peltekian,  H.  K. 
Pemsel,  E.  Robert 
Pensel,  William 
Pentz,  R.  L. 


Pentz,  Stanley  A. 
Perel,  Max 
Petticord,  Webster  B. 
Pettit,  Bernard  A. 
Petzold,  Robert  T. 
Peyton,  William  J. 
Pfeifer,  Edward 
Phelps,  R.  Gorman 
Pickett,  Benjamin  F. 
Pierce,  J.  W. 

Pierce,  Robert  R. 
Pierce,  W.  L. 

Pigott,  C.  D. 

*Pilson,  A.  O. 

Pilson,  Robert  A. 
Pilson,  Robert  W. 
*Piquett,  A.  M. 
*Piquett,  John  P. 
Piquett,  W.  E. 
Piraino,  Vincent  J. 
Pivec,  John  James 
Plitt,  Charles  C. 
Plowman,  J.  R.,  Jr. 
Plumley,  R.  Walter 
Plunkett,  Paul  E. 
Podoksik,  Hyman  B. 
Poffenberger,  H.  L. 
Poisal,  J.  W. 

Polk,  Hamilton  R. 
Poltilove,  Geo.  J. 
Poltilove,  Harvey  G. 
Porembsky,  Joseph 
Portner,  R.  A. 
Porterfield,  R.  S. 
Potlen,  Isadore 
Potocki,  Peter  Paul 
*Potterfield,  G.  C. 
Potts,  H.  L. 

Powell,  William  C. 
Powell,  F.  Lee. 
*Powell,  Zadoc 
Powers,  Ed.  A.,  Jr. 
Powers,  Frank  J. 
Powers,  Julian  T. 
Prag,  J.  Benjamin 
Pratt,  Charles  A. 
Price,  Carroll  F. 

Price,  Walter  C. 
Pross,  Clarence 
Pross,  Ferdinand,  Jr. 
Provenza,  Stephen  J. 
Provost,  F.  T. 

Pryor,  W.  A. 

*Pue,  C.  R. 

Pugatsky,  David 
Purdum,  Bradley  K. 
Purdum,  Frank  C. 
Purdum,  H.  D. 


Q 

*Quandt,  E.  E. 
Quandt,  Arthur  A. 
Quandt,  Edward 

R 

Racusin,  Nathan 
Ragland,  Thomas  E. 
*Raiber,  Albert  J.  G. 
Raichlen,  Samuel  I. 
Raines,  Wm.  Horace 
Raney,  John  W. 
Ranfone,  Charles 
Rapaport,  G.  H. 
Rauschenbach,  C.  W. 
Rausen,  Joseph 
Ravenscoft,  Fred.  A.., 
Rawe,  Charles  E.  ■ 
Reamer,  Israel  T..  [ 

*Reay,  Henry  S. 
Redden,  Charles  H. 
Reed,  C.  H.,  Jr. 
Reese,  C.  Clifford  . 

Reese,  Charles  C.  ; 

Rehbein,  Louis  W. 
Reichert,  LeRoy  D.  ; 
Reid,  Hilary  H. 
*Reindollar,  Chas.  F. 
*Reindollar,  H.  A.  . 
Reindollar,  Wm.  F. 

*  Reinhardt,  Chas.  M.  ' 
*Reinhardt,  Ed.  L. 
Reinhardt,  O.  M. 
Reinhardt,  R.  L. 

Reis,  A.  T. 

Reitz,  J.  J. 

Rench,  Victor  B. 
Renner,  John  Henry 
Rettaliata,  Leo 
Reynolds,  A.  C. 
Reynolds,  Bradley  A. 

*  Reynolds,  Eli  T. 
Reynolds,  Ralph  E. 
Rezek,  Geo.  Jaroslav 
Rich,  Frank  R. 
Richardson,  C.  T. 
Richardson  G.  A. 
Richardson,  James  J. 
*Richardson,  John  S. 
Richardson,  Lloyd  N. 
^Richardson,  T.  L. 
Richardson,  Wm.  H, 
Richardson,  V.  M. 
Rickes,  Alfred  H. 
*Rickes,  John 
Riggin,  Rex 

Riggs,  John  A. 
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Ring,  Richard  Edw. 
Ringgold,  B.  C. 
Rinker,  G.  Edward 
Rizer,  R.  L. 

Robeck,  Walter  H. 
Robert,  W.  H.,  Jr. 
Roberts,  Harry 
Roberts,  John  J. 
Roberts,  William  P. 
Robertson,  F.  W. 
Robertson,  W.  F. 
Robinson,  Joseph  T. 
Robinson,  Lreon  B. 
Robinson,  Oliver  P. 
Robinson,  P.  P. 
Robinson,  Robert 
Robinson,  S.  E. 
Robinson,  S.  LeRoy 
Rockman,  Morris 
Roddick,  Wilkin  M. 
Rodgers,  Sister 
Scholastica 
Rodman,  Morris 
Roe,  Thomas  E. 
Rohoblt,  Walter  S. 
*Rohrbach,  Theodore 
Rolnick,  Harry  M. 
*'Rose,  John  J. 

Rose,  Wm.  Wilson 
Rosenberg,  Joseph  J. 
Rosenberg,  Max  S. 
Rosenblatt,  Sydney 
Rosenfeld,  Albert 
Rosenfeld,  David  H. 
Rosenstein,  Aaron 
Rosenthal,  Emanuel 
Rosenthal,  Lewis  J. 
Rosenthal,  Louis  R. 
*Ross.  Oscar  E. 
Ross,  Robert  W. 
Rossberg,  Charles 
Rossberg,  William 
Roth,  Louis  J. 
♦Routson,  C.  W. 
Routzahn,  Charles  D. 
Rowe,  Charles  Joshua 
Rowens,  W.  Eldridge 
Rowland,  N.  D, 
Rowlenson,  John  T. 
Jowlenson,  William  F. 
Roy,  A.  H. 

Ruben,  William  M. 
Rubinstein,  Hyman  S. 
Rudy,  H.  R. 

Rudy,  Walter  R. 
Ruff,  William  A. 
Ruhl,  Frank  H. 
*Rullman,  W.  H. 
Russell,  F,  D. 

Russell,  John  Alex. 


*  Russell,  Thomas  F. 
Ruths,  F.  C. 

*Ryan,  William  F. 
Ryder,  H.  A. 

S 

Sach,  Abraham 
Sachs,  Raymond 
Sachs,  Robert 
Sadler,  R.  H. 

Sadler,  Thomas,  Jr. 
Sager,  Benjamin 
Sames,  Joseph  H. 
Sampson  A.  J. 
Samuelson,  Oscar 
Sandler,  Jos.  Samuel 
Sanders,  L.  F* 
*Sandrock,  W.  C. 
Banner,  Norman  R. 
Sanner,  Richard  T. 
Sappe,  Milton  J. 
♦Sappington,  Richard 
Saslaw,  Israel  S. 
Satou,  Marcus 

*  Satterfield,  C.  G. 

*  Sauer,  F.  A. 

Savage,  Moses 
Savage,  Robert 
Sawtelle,  Seth  S. 
Sawyer,  W.  I. 

Scaggs,  Howard  I. 
Scelfo,  Octavia  A. 
*Schad,  Frederick 
Schaefer,  Charles  A. 
Schaefer,  T.  A. 
Schanze,  F.  W. 
Schaper,  Wm.  E. 
Schapiro,  SamUel  H. 
Schapiro,  Louis 
Schaumburg,  N.  L. 
Scher,  Michael 
Scher,  Robert  Samuel 
Schiff,  Nathan 
Schiltneck,  Fanny 
Schiltneck,  C.  N. 
Schimmel,  M.  S. 
Schindel,  David  P. 
Schindel  D  P.,  Jr. 
Schindel,  Harry  E. 
Schindel,  Samuel  L. 
Schindel,  Howard  E. 
Schireson,  Henry  J. 
Schirman,  Dr.  R.  J. 
Schlackman,  Milton 
Schley,  Steiner 
Schlosser,  Roy  B. 
Schmid,  John  A. 
Schmidt,  A.  E. 
Schmidt,  August  W. 


*  Schmidt,  Charles 
Schmidt,  Chas.  J.,  Jr. 
Schmidt,  F.  Herman 
Schmidt,  Edwin  A. 
Schmidt,  E.  Albert 
Schmidt,  Geo.  M. 
Schmidt,  Henry 
Schmidt,  Herman 
Schmidt,  John  E. 
Schmidt,  Otto 
Schmidt,  Samuel 
Schneider,  George  J. 
Schneider,  Jack 
Schneider,  John 
Schochet,  Paul 
Schoenfeld,  Benjamin 
Schoenrich,  Herbert 
*Schone,  George  H. 
Schonfeld,  Paul 
Schotta,  Elbert  Wm. 

*  Schrader,  August 

*  Schrader,  Edw.  A. 
Schrader,  Harry  L. 
Schroeder,  J.  H. 
Schucalter,  Harry  B. 
Schucalter,  Morris  E. 
Schuh,  Albert  E. 
Schulte,  Charles  J.  A. 
Schulte,  C.  M. 
Schulte,  Edward  Lee 

*  Schulte,  F.  W. 
Schulte,  F.  W.,  Jr. 
Schulte,  Henry  C. 
Schulte,  John  A. 

*  Schultz,  Emil 
Schultze,  Hugo  F. 
Schulze,  Louis 
Schulze,  Wilmer  H. 
Schumann,  Henry  V. 
Schumann,  Otto  G. 
Schuster,  John  N. 
Schutz,  Edward  A. 
Schwartz,  David  I. 
Schwartz,  Harry 
Schwartz,  Francis  H. 
Schwartz,  John  T.  C. 
Schwartz,  J.  W. 
Schwinger,  H.  C. 
Scola,  Joseph 
Scott,  Edward  A. 
Scott,  Jennings  B. 
Scott,  S.  M.,  Jr. 

Scott,  Kent  W. 

*Seal,  George  B. 
Sealfon,  Irwin  I. 

*  Sears,  C.  C. 

Seeling,  Truman 
Seely,  Hattie  May 
*Seewald,  William  G. 
Segal,  Nathaniel  J. 
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Segel,  Harry 
Seibert,  Stanley 
Seidel,  Frederick  Geo. 
Seigle,  S.  S. 

Seldin,  Isadore 
Senger,  Joseph  A, 
Seltzer,  Leonard  A. 
Sencindiver,  J.  H. 
Sennhenn,  William 
Settler,  Myer  Martin 
Seward,  Mary  E. 
Seward,  William  W. 
Sexton,  Moses 
Shackelford,  H.  S. 
Shaffer,  E.  Herbert 
Shaffer,  Harry  P. 
Shaffer,  Lawrence  F. 
Shakespeare,  N.  E. 
Shannon,  Donald  A. 
Shapiro,  Henry 
Shapiro,  Max 
*Shaw,  Thomas  K. 
Shea,  John  W. 
Shepherd,  Edward  C. 
Shenker,  Morris 
Shepherd,  Fred.  P. 
Sherman,  L.  F. 
Sherrer,  Martin  V. 
Sheselsky,  Samuel  J. 
Shields,  Arthur  P. 
♦Shipley,  D.  McG. 
Shipley,  H.  Clinton 
♦Shirey,  Orville  L. 
Shoben,  Jacob 
Shoemaker,  Ross  F. 
Shoemaker,  W.  C. 
Shore,  W.  S. 
Showacre,  Harry  R. 
Showalter,  Claude  M. 
Showman,  A.  R. 
♦Shulman,  Jacob  A. 
Shulman,  Emanuel  V. 
Shupe,  Braid 
Shupe,  B.  F. 

Shupe,  Dr.  J.  B. 
Shure,  Bernard  G. 
Sienkiewicz,  Ed.  H. 
Silbert,  Andrew  W. 
Silverman,  Albert  M. 
Silverman,  Paul 
Silverman,  Sylvan  B. 
Simon,  Louis  H. 
Simonson,  John  W. 
Simpson,  Charles  E. 
Singer,  John  V. 
Singewald,  A.  G. 
Sinush,  Peter 
Siracusa,  Frederick 


Sisk,  Joseph  F. 

Sites,  Willian  A. 
Skaft,  William 
Sklar,  Isidore  Allen 
Slama,  Frank  J. 
Slusky,  Louis  B. 
Smith,  Arthur  Wesley 
Slay,  J.  B. 

Smith,  Bernard  T. 
Smith,  G.  F. 

Smith,  George  G. 
Smith,  George  M. 
Smith,  Heber 
Smith,  Henry  W. 
Smith,  Howard  T. 
Smith,  Julius  A. 
Smith,  Lewis  Ayer 
Smith,  Murray  P. 
Smith,  Owen  C. 
Smith,  Rudolph  R. 
♦Smith,  Theodoric 
Smith,  Thomas  S. 
Smith,  T.  W. 

Smith,  Walter  N. 
Smith,  W.  Harry 
♦Smith,  William  J. 
Smithers,  Norman  R. 
Smithers,  Thomas  J. 
Smoak,  Claude  Melvin 
Smoot,  A.  C. 
Smulovitz,  Isidore 
Smulson,  Milton  M. 
Snavely,  R.  W. 

Snell,  Tom  J. 
Snively,  Fred  H. 
Snyder,  A.  McK. 
Snyder,  Jerome 
Snyder,  Nathan 
Snyder,  Paul  Jay 
Snyder,  Willian  T. 
♦Sohl,  John 
Sohn,  Chas.  P. 
Soladar,  Augusta  L. 
Soiled,  Aaron  Charles 
Soiled,  Joseph  A. 
Solomon,  Simon 
Solomon,  S.  Samuel 
>omerlatt,  Virginia  G. 
Somers,  Grover  S. 
Somers,  J.  F. 
Sonnenburg,  Chas.  E. 
Sonnenburg, 

Amelia  A. 
Sothoron,  L.  J.,  Jr. 
Sowbel,  Philip 
Soyles,  James  S. 
Spence,  Clarence  G. 
Spetzler,  Henry 


Spicer,  0.  W. 
Spigelmire,  C.  E. 
Spire,  Wm.  Burton 
Spittel,  Robert  John 
Spittle,  Elmer 
Sprague,  Victor  Hugo 
Sprecht,  Charles  E. 
Springer,  Lewis  Rex 
Sprucebank,  Roy  A. 
Stafford,  Earle  A. 
Stagmer,  E.  R. 
Stagmer,  0.  R. 

Stahl,  William  M. 
Stahlhut,  Carl  W. 
Staley,  Clifton  B. 
Stall,  George  Alex. 
Stam,  Donald  F. 
Stam,  Lillian  R. 
Stancill,  George  W. 
Stark,  Charles  W. 
Startt,  William  A. 
Stauff,  John 
Stauffer,  L.  E. 

Stehl,  Justus 
Stehl,  Gustav  L. 

Stehl,  J.  V. 

♦Steiner,  Daniel  H. 
Steiner,  Henry  R. 
Steinhardt,  Abraham 
Stednwedel,  Wm.  A. 
Stem,  Albert  W. 
Stefanski,  Michael  L. 
Stephenson,  Robert  C. 
Sterling,  A.  L. 
Sterling,  Elmer  W. 
Stern,  Albert  W. 
Stevens,  Charles 
Stevens,  S.  E. 

Stevens,  Thomas  F.  A. 
Stewart,  John  Wesley 
Stewart,  Ralph  B. 
(colored) 

Stewart,  Samuel  H. 
Stewart,  William  H. 
Sticha,  Joseph 
Stichel,  William 
Stidger,  Hugh 
♦Stiefel,  J.  G. 
Stillman,  John  S. 
Stine,  Harry 
Stokes,  Edward  V. 
Stolberg,  Edward  B. 
Stone,  S.  W. 

Storch,  Arthur  Z. 
Storm,  Norman  F. 
Stotlemeyer,  Chas.  K. 
Stotlemeyer,  J.  D. 
Strasburger,  Melville 
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Strasburger,  Wm.  R. 
Streett,  Edmund  0. 
Strevig,  John  Alfred 
Stribler,  J.  H. 

Strife,  W.  E. 

Strobel,  C.  H.,  Jr. 
Strobel,  Edward  J.  A. 
*Strouse,  Henry  F. 

*  Stuart,  George  H. 

*  Stuart,  W.  A. 

Stulz,  John  Frederick 

*  Stump,  Elias  C. 
Sturgiss,  A.  G. 
Sturgiss,  W.  A. 

Stutt,  J.  Harry 
Sudler,  Arthur  E. 
Sudler,  Charles  C. 
Sudler,  Foster 
Sullivan,  Clarence  B. 
Sullivan,  Daniel  S. 
Sullivan,  John  P. 
Sullivan,  William  F. 
Sunshine,  Abraham  J. 
Surratt,  J.  Harry 
Sussman,  Hyman  J. 
Swain,  Robert  Lee 
Swain,  Wilson  B. 
Swartz,  Harold  A. 
Sweet,  Paul 
Swimley,  L.  R. 
Swiskowski,  F.  L. 

T 

Tagg,  Norman  H. 
Taliaferro,  W.  B. 
Tarantino,  John.  Thos. 
Taub,  Stanley  S. 
Taylor,  Joseph  S. 
Taylor,  R.  W.  W. 
Teets,  Donald  E. 
Tennant,  Richard  W. 
Tenner,  David 
Terrell,  Alexander  A. 
Terrell,  Daniel  S. 
Tesman,  Jacob 
Thayer,  H.  T. 
Theodore,  R.  M, 
Thiede,  W.  F.,  Jr. 
*Thieme,  G.  C. 
Thomas,  George  R. 
*Thomas,  J.  B. 
Thomas,  Oscar  B. 
Thome,  Charles  C. 
*Thompson,  A.  E. 
Thompson,  George  A. 
Thompson,  J.  West 
*Thom'pson,  W.  F. 
Thompson,  Wiliam  H. 
Thompson,  William  P. 


Thornton,  Henry  L. 
Thornton,  William  H. 
Timmons,  W.  Dale,  Jr. 
Tingle,  M.  W. 

Tipton,  Frank  B. 
Titlow,  H.  B. 

Tobias,  I.  Herbert 
Todd,  Harvey  E. 
Todd,  Robert  Cecil 
Todd,  John  C. 

Tolson,  Bert  D. 
*Toula,  J.  J. 

Toulson,  John  M. 
*Toulson,  M.  A. 
Towers,  Powell  P. 
Townsend,  Francis  J. 
Trachtenberg,  Doris 
Tracy,  Arthur  G. 
*Trainor,  Francis  S. 
Trehern,  J.  Curtis 
Treiber,  Wm.  Henry 
Tronwood,  Thos.  G. 

*  Trout,  Clarence  A. 
Trowbridge,  Harry  O. 
Troxel,  H.  L. 

Troxel,  J.  G. 

Troxell,  Will  F. 
Truax,  J.  L. 

*  Truitt,  George  W. 
Truitt,  J.  Gordon 
Truitt,  D.  J.  O. 
Truitt,  James  H. 
Truitt,  Charles  R. 
Trull,  Alfred  C. 
Tucker,  William  C. 
Tucker,  William  W. 
Tumbleson,  Arthur  L. 
Tumbleson,  A.  M. 
Tumbleson,  Chas.  C. 
Turlington,  R.  A. 
Turner,  William  E. 
Turpin,  E.  S. 

Turpin,  H.  J. 

Tyerell,  M.  R. 

U 

Ulman,  Ferdinand 

V 

Valentine,  A.  W. 
Valentine,  Harry  C. 
*Van  De  Venter,  R.  L. 
Vansant,  Bayard 
Vansant,  Warren 
Van  Slyke,  Amos  R. 
Veasey,  John 
Vehrencamp,  E.  L. 
Vidal,  Manuel  J. 
Vinson,  R.  B. 


Vinson,  Robert  Wm. 
Visel,  C.  G. 

^ Vogel,  Charles  F. 
Vogel,  Frederick  G. 
Vogel,  George 
Vogel,  George  Wm. 

*  Vogel,  Harry  F. 
Vogel,  Walter  Wm. 
Voigt,  Herman  A. 

Von  Doelle,  J.  H.,  Jr. 
Voshell,  Harvey  W. 
Voshell,  William  F. 

W 

Waddell,  Samuel  J. 
Wade,  Geo.  Hamilton 
Wager,  J.  Adolph 

*  Wagner,  Clarence 
Wagner,  Manuel  B. 
Wagner,  Raphael  H. 
Wailes,  Henry  S. 
Walb,  Winfield  S. 
Waldschmidt,  Henry 
Waldman,  Jacob 
Walker,  Alex.  D. 
Walker,  Alfred 
Walker,  C.  H. 

Walker,  Paul  A. 
Walker,  R.  H. 
Wallace,  Joseph  T. 
Wallis,  Walter 
Waltemeyer,  J.  T. 
Walts,  David  Y. 

*  Waltz,  George  H. 
Waltz,  George  J. 
Walz,  Jacob  L. 
Walzer,  Adolph 
Waltzinger,  A.  F.,  Jr. 
Wannenwetsch,  J.  F. 
Waples,  Wm.  Ewing 
Ward,  Randall  C. 
Ward,  C.  C. 

Ward,  Stark 
*Ware,  Charles  H. 
Wareham,  E.  A. 
Warfield,  S.  Roland 
Warfield,  Harry  N. 
*Warlitz,  Gustav 
Wajmefeld,  Wm.  H. 
Warner,  J.  Lewis 
Warner,  William 
Warren,  Daniel  A. 
Warren,  J.  Noble 
Warrenfeltz,  J.  Fred. 
Watchman,  Henry  H. 
Waterman,  H.  E. 
Waterman,  R.  H. 
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Waters,  Charles  C. 
Waters,  Joseph  Thos. 
Waters,  James  K. 
Watkins,  J.  W. 

Watts,  C.  C. 

Watts,  Howard  C. 
Watts,  H.  R. 

Watts,  John  Wesley 
*Way,  George  1. 

Way,  J.  Louis 
Weaver,  Frank  H. 
Weaver,  Harrison 
Webb,  James  S. 

*Webb,  John  A. 
Weber,  Edward 
*  Webster,  Charles  R. 
Webster,  Samuel  E. 
Weeks,  John  A. 
Wegad,  Evelyn 
Wehler,  Randolph 
Weilepp,  Adoph 
Weinberg,  Harry 
Weinberg,  M.  A. 
Weinberg,  Sydney  G. 
Weiner,  Solomon 
Weinshenker,  A. 
Weinstein,  A.  Henry 
Weinstein,  Charles  C. 
Welland,  Arthur  I. 
*Weller,  Frederick  P. 
*Weller,  George 
Weller,  John  Robert 
Wells,  Alfred  H. 
Wells,  C.  Milton 
Wells,  Henry  C. 

Wells,  John  S. 
Weltner,  William 
Wendel,  H.  George 
Werckshagen,  Otto 
Werckshagen,  W.  A. 
Westhoff,  Wm.  A. 
West,  Erasmus 
Westcott,  James  W. 
Wetchler,  Solomon 
Wharton,  Thomas  P. 
Wharton,  Zodak  P. 
Whayland,  Sewell  H. 
White,  G.  W. 

White,  E.  Riall 
White,  E.  Riall,  Jr. 
White,  J.  Wesley 
White,  Luther 
White,  Pinkney  M. 
White,  Thomas  F. 
White,  Thomas  N. 
White,  Geo.  Spencer 
Whitefield,  James  M. 


Whiteside,  Wm.  B. 
Whitiker,  C.  Irwin 
Whittemore,  Edwin 
Whittle,  G.  W. 
Whittle,  Harry  L. 
Whittle,  Thomas  S. 
Whittle,  William  A. 
Wich,  Carlton  E. 

Wich,  C.  L. 

Wich,  Henry  E. 

Wjckes,  H.  O. 
Wickham,  John  J. 
Williams,  Arza  G. 
Wienner,  Jacob  M. 
Wiesel,  John  M. 
^Vildsmith,  Thomas  H. 
Wilhelm,  Clarence  W. 
Wilkens,  J.  H. 
Wilkerson,  Albert  R. 
Willard,  Jester  J. 
Williams,  Alfred  S. 
Williams,  Clyde  G. 
Williams,  Lawrence  S. 
Williamson,  C.  S. 
Williamson,  E.  L. 
Williamson,  J.  A. 
Williamson,  R.  E.  L. 
Williamson  T.  M. 
Willis,  Henry  N. 
Willke,  Herbert  H. 
Wills,  J.  W. 

Wilson,  Franklin  D. 
Wilson,  H.  J. 

Wilson,  Joseph  A. 
Wilson,  Samuel  A. 
Wilson,  Sister  M. 

Joan  of  Arc 
Wilson,  W.  M.,  Jr. 
Wilson,  W.  W. 

Wilson,  Walter  W. 
Windsor,  Lester  D. 
Winger,  David  Z. 
Winger,  Eifie  V. 
Winkel,  M.  Lee 
Winslow,  Edwards  F. 
Winstead,  Oliver  P. 
Winter,  Samuel 
Wisotzki,  Guy  C. 
Witzel,  John  F. 
Witzke,  Carl  H. 
Woehner,  Walter  A. 
Wolf,  Charles  A. 
Wolf,  D.  Earl 
Wolf,  G.  Ernest 
Wolf,  H.  G. 

Wolf,  James  Carlton 
*Wolf,  Michael  F. 


Wolfe,  J.  Albert 
Wolfe,  Claude  DeW. 
Wolfe,  G.  H. 

Wolfe,  James  J. 
Wolfe,  Morris 
Wolfe,  W.  H. 

Wolff,  E.  E. 

Wolff,  J.  G.  L. 
Woltereck,  G. 

Wood,  Marguerite  L. 
(colored) 

Wood,  Medford  C. 
Woodland,  John  C. 
Woods,  Charles  H. 
Woods,  F.  D. 
Woodward,  J.  S. 
Woodward,  J.  S.,  Jr. 
Woolford,  B.  W. 
Woolf ord,  Elmer  B. 
Wooten,  R.  O. 
Worthington,  Eugene 
Wright,  Fred  N. 
Wright,  Henry  D. 
Wright,  John  H. 
Wright,  Joseph 
Wright,  Joseph  E. 
Wright,  Lawrence  M. 
Wroth,  Emory  S. 


Y 

Yager,  Frank 
Yakel,  John  Staley 
Yarmack,  Morris  H. 
Yohn,  Charles  R. 

Yost,  Frederick 
Young,  Howard  E. 
Young,  H.  E. 
(colored) 

Young,  Ralph  Victor 

Z 

*Zacharias,  John  F. 
Zeller,  Chas.  B.  Boyle 
Zentz,  Milton 
*Zepp,  Joseph  D. 
Zepp,  William  Scott 
Ziegler,  Charles  L. 
Ziegler,  John  H. 
Zimmerman,  E.  R. 
Zimmerman,  L.  M. 
Zimmerman,  M.  I. 
Zimmerman,  T.  E. 
Zvares,  Simon 
*Zwanzger,  J.  H. 
Zwanzger,  F.  H. 
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REGISTERED  ASSISTANT  PHARMACISTS  IN  MARYLAND 

The  following  list  of  Assistant  Registered  Pharmacists  is  fur¬ 
nished  by  and  with  the  authority  of  the  Maryland  Board  of  Pharmacy, 
and  every  care  has  been  taken  to  make  the  list  accurate  in  every  de¬ 
tail.  However,  should  any  errors  be  noted,  please  notify  the  Secretary 
of  the  Maryland  Board  of  Pharmacy,  Room  200,  2411  N.  Charles 
Street,  Baltimore,  Md. 

Names  of  persons  marked  such(*)  have  been  reported  to  the 
Maryland  Board  of  Pharmacy  as  being  deceased,  although  the  Board 
assumes  no  responsibility  for  the  correctness  of  this  information. 


A 

Abelson,  Abraham  A. 
Adalman,  Philip 
Adams,  E.  Raymond 
Albert,  Arleigh  H. 
Amberg,  Richard  0. 
Anderson,  W.  A. 
Ansell,  Max  S. 

^pitz,  F.  William 
*Arendt,  Emma  A. 

B 

Baker,  Harry  B. 
Baker,  James  I. 
Balmert,  Frank  C. 
Bankard,  J.  C.,  Jr. 
Barabasz,  Eugene  J. 
Barke,  Daniel  S. 
Barr,  William  W. 
Barrett,  Francis  0. 
Barrow,  Edward  W. 
Bedford,  J.  Thomas 
Bell,  Elizabeth  A. 
Benick,  C.  R. 
Bercowitz,  B.  J. 

Bere,  J.  G. 

Bernhardt,  Henry 
Bernhardt,  William 
Bernstein,  Edwin  E. 
Bernstein,  Joseph 
Bernstein,  Nathan 
Biggs,  Eldridge  F. 
Binkley,  Leavitt  H. 
Blatt,  Henry 
Blizzard,  Ella  M. 
Blumberg,  Ely 
Blumson,  Samuel  S. 
Boone,  Wiley  James 
Bowmeyer,  Alvin  S. 
Brandenburg,  L.  R. 
Bray,  William  M. 
Brickman,  Hilliard 


Briele,  August  Kern 
Brille,  F.  R. 

Brooks,  Homer  C. 
Brown,  Emma  H. 
Brown,  Joseph  Key 
Brown,  William 
Bryan,  Arthur  H. 
Buffington,  Mrs.  M.  E. 
Burton,  Perry  P. 
Buschman,  George  W. 
Byers,  Mrs.  M.  L. 

C 

Caldwell,  Gerald  E. 
Cannon,  Ivan  V. 
Caplan,  Abraham 
Caplan,  Milton 
Carliner,  Paul  Elliott 
Carroll,  John  J. 
Carter,  Clarence  L. 
Gastello,  W.  J. 
Cavacos,  Andrew  T. 
Cawthorne,  Hugh  S. 
Chaires,  Clifton  M. 
Chalk,  J.  Albert. 
Chandler  N.  W. 
Cherry,  John  M. 
Christ,  Edwin  L. 
Christopher,  H.  B. 
Chupnick,  David 
Cizek,  George 
Clarke,  Hugh  V. 
Cohen,  Alexander 
Cohen,  Harry  J. 
Cohen,  Lawrence  J. 
Cohn,  Harry  R. 
Collenberg,  Girdwood 
Colona,  Clarence  J. 
Colston,  Benjamin  A. 
Copes,  James 
Corbett,  E.  S. 


Cornblatt,  E.  A. 
Councell,  E.  W. 
Crammer,  D.  Preston 
Cronin,  T.  Arthur 
Crowther,  Aloha  H. 
Cutchin,  William  M. 
Cwalina,  Gustav  E. 

D 

David,  Alphonse  S. 
Davis,  Edward  Mann 
Davis,  Robert  G. 
Davis,  William  B. 
Dawson,  George  B. 
Dayhoff,  Edward  B. 
Deal,  Justin 
Dean,  Cloud  C. 
Deiter,  Louis  V. 
Dembo,  Julius  Leon 
Dentelhauser,  L.  T. 
Derry,  John  W. 
Dickinson,  Frank  M. 
Diener,  Samuel 
Diggs,  Paul  A. 
Dodson,  Garland  C. 
Dougherty,  Carl  E. 
Dryden,  William  H. 
Drukman,  Herman  B. 
Duda,  Henry  J. 

Dyott,  William  H. 

E 

Eagle,  Philip  T. 
Eason,  Frederick  B. 
Easton,  Maurice  C. 
Edwards,  Gustav  A. 
Edwards,  Victor  R. 
Edy,  William  Henry 
Eger,  William  H.,  Jr. 
Eichner,  George  W. 
Elphinstone,  Lewis  M. 
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Ehrlich,  Meyer 
Eselhorst,  Albert  R. 

F 

Pearson,  E.  T. 

Fehler,  Charles  E. 
Fehler,  John  F. 
Feitelberg’,  Samuel  L. 
Feldman,  Leon  H. 
Fields,  William  A. 
Fineman,  Elliott 
Finkelstein,  David 
Fiske,  Christian 
Flack,  Herbert  L. 
Flay  hart,  Walter  F. 
Flom,  Abraham 
Flounders,  Mark  E. 
Flynn,  Paul  Francis 
Forein,  Belle 
Forman,  Robert  R. 
Forsythe,  William  F. 
Fox,  William  R. 
France,  Germanus  J. 
Frazier,  Henderson  S. 
Friedman,  Howard 
Full,  R.  F. 

Funk,  John  W. 

G 

Gaboff,  Benjamin 
Gawthrop,  Alfred  J. 
Gildea,  Wm.  Joseph 
Gilmer,  Franklin  S. 
Ginsburg,  Benj.  H. 
Glantz,  Hiram  A. 
Glick,  Harry 
Glick,  S.  Shipley 
Goldman,  Samuel  M. 
Goldsmith,  Abe 
Goldstein,  Leon  E. 
Goldstone,  Herbert  N. 
Goodman.  Daniel 
Goodman,  Howard 
Gordon,  Joseph 
Green,  William  F. 
Greenberg,  Harry  L. 
Gresser,  Isidor  H. 
Griffith,  Joseph  L. 
Grote,  Francis  C.  E. 
Grove,  Donald  C. 
Guild,  Cecil  E. 
Gumm,  W,  H.  Jr. 

H 

Hack,  Morris  Benj. 
Hague,  Aldred  E. 
Habliston,  Charles  C. 


Hammel,  Jacob  B.,  Jr. 
Harding,  A.  Wm.  S. 
Harley,  John  V. 
Hartka,  Andrew  Jos. 
Hassen,  John  E. 
Heise,  John  E. 

Heise,  Fred  H. 
Helgert,  Ernest 
Helman,  Max  M. 
Hergenrather, 

Louis,  3rd 
Herman,  Mrs.  H.  G. 
Hersey,  Walter  H. 
Hicks,  F.  I. 
Highstein,  Gustav 
Hinton,  George  H. 
Hipsley,  Oscar 
Holewinski,  John  A. 
Holloway,  M.  A. 
H«lmes,  Everett  J. 
Hood,  Thomas  E. 
Hope,  John  W. 
Hopkins,  Annie  M. 
Horn,  Amanda  I. 
Horn,  Byron  R. 
Hughes,  Harry  C. 
Hughes,  Ephraim  G. 
Humphreys,  Wm.  G. 
Humphreys,  Wilbur  B. 
Hunter,  Calvin  L. 
Hunter,  Livingsiton  0. 
Hurd,  A.  E.  S. 
Hurwitz,  Abraham 
Huthwelker,  J.  C.,  Jr. 

I 

Ichniowski, 

Casimer  T. 
Ireland,  Philip  B. 
Itzoe,  Andrew  J. 

J 

Jacobs,  Corinne  H. 
Jaeggin,  Richard  B. 
Janousky,  Nathan  B. 
Janueszeski,  Frank  A. 
Jester,  Henry  F. 
Jones,  Albert  B. 
Jones,  Howard  Wm. 
Jones,  Paul  C. 

Jones,  Wm.  Bowen 

K 

Kahn,  Edmund 
Kahn,  Leon 
Kallinsky,  Edward 
Kammerer,  William  H. 


Keenan,  Robert 
Keenan,  Walter  S. 
Keller,  J.  E. 

Kellough,  George  W. 
Kerpelman,  Isaac 
Kerr,  John  J. 

Kind,  Benjamin 
King,  Harry  Clifford 
Kinner,  Harold  C. 
Kirby,  Robert  M. 
Klein^  Benj.  F.,  Jr. 
Klepper,  Charles  F. 
Klink,  John  C. 

Kolb,  Edwin 
Kolb,  Walter  R. 
Kramer,  Charles 
Kreis,  George  James 
Kremer,  Isaac 
Kress,  Milton  Bernard 
Kurland,  Louis  J. 
Kurtzwile,  Hymen  L. 
Kushner,  Meyer 

L 

Lambden,  Francis  A. 
Lankford,  Henry  M. 
Lathroum,  R.  T. 
Lautenbach,  F.,  Jr. 
Lautenbach,  Geo.  W. 
Lavin,  Bernard 
Lawless,  John 
Leary,  Anna  W. 
Leberman,  S.  K.  L. 
Leboff,  Solomon 
Lee,  Russell  E. 

Leiva,  Carlos  E. 
Lember,  Abraham 
Lemke,  William  F. 
Lennan,  Samuel  C. 
Levin,  Lester 
Levis,  Morris 
Lewisson,  Harry 
Lillich,  John  E. 

Lilly,  W.  I. 

Lingo,  Robert  W. 
Litsinger,  Vernon  L. 
Lloyd,  George  A. 
Lotterer,  Robert  L. 
Lyons,  Elmer  C. 
Lytle,  E.  C. 

M 

McClenny,  Dick  C. 
McCormick,  Arthur  F. 
McCubbin,  William  J. 
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McDonald,  Joseph  F. 
McKay,  Wm.  Kenny 
McKenna,  W.  C. 
McKew,  T.  H.  Jr. 
McNally,  H.  B. 

Mace,  W.  S. 

Machin,  Frank  H. 
Main,  Clarence  Z. 
Maisenholder,  E.  C. 
Malinoski,  W.  H. 
Manheimer,  Morris 
Marley,  John  V. 
Martz,  Wm.  E. 
Matthew,  W.  S. 
Mayer,  Fred. 

Mayers,  Harry  J. 
Mears,  Chase  K. 
Meek,  Charles  H. 
Metz,  Hermann 
Meredith,  Charles  L. 
Meyers,  George 
Michael,  V.  B.  , 
Michael,  M.  Harlan 
Mikules,  Cordelia  L. 
Miller,  George  A. 
Miller,  Harry 
Miller,  Irving  W. 
Miller,  Israel  M. 
Miller,  Lewis 
Miller,  Vernon  L. 
Millett,  Joseph 
Minchewer,  W.  H. 
Moore,  Sarah  S. 
Morgan,  Walter  L. 
Morris,  Julian 
Morris,  Irving  M. 
Muir,  William  A. 
Muller,  Charles  L. 
Mullikin,  John  F. 

Murphey,  Joseph  A. 
*Mustard,  Frank  H. 
Myers,  Ellis  B. 

N 

Neumann,  Walter  P. 
Newman,  George  L. 

Newmeyer,  Alvin  S. 
Nitsch,  Charles  A. 
Niznik,  Theodore  T. 
Norton,  John  C. 
Nusbaum,  Clement  I. 

O 

Ohlendorf,  Albert  V. 
Orr,  William  H. 

Otto,  Harry  C. 

Otto,  William  A. 


P 

Parker,  George  H. 
Parks,  Amil  Keys 
Parlett,  Wm.  Alvin 
Parr,  Newton  I. 
Parrish,  Paul  T. 
Patrick,  Albert  J. 
Paynter,  Clara  S.  M. 
Pazdera,  Frank  J. 
Petts,  George  E.,  Jr. 
Pharr,  D.  C. 

Phillips,  Benton  S. 
Phillips,  Edwin  J. 
Pierson,  C.  H, 

Pilson,  Florence  S. 
Pinsky,  Herman  H. 
Piquett,  Mrs.,  M.  B. 
Poggi,  Gabriel  L. 
Pollekoff,  Jacob 
Porterfield,  Milton  P. 
Potts,  Gifford  L. 
Powers,  John  W. 
Powers,  James  W. 
Pressler,  W.  H. 

Price,  Roscoe  D. 
Proctor,  S.  Howard 

Q 

Quinn,  Egbert  L. 
Quinn,  J.  Louis 

R 

Raap,  Irwin  L. 
Rabinowitz,  Sam  S. 
Raffel,  Leon 
Raiva,  Philip 
Ramsay,  Thomas  L. 
Rauck,  Arthur  E. 
Rauth,  John  Wm. 
Raynor,  Clark  S. 
Reckitt,  Charles  E. 
Renanhan,  John  L. 
Richardson,  L.  A. 
Richmond,  Samuel 
Riff,  Charles 
Ritch,  Thomas  W. 
Roberts,  Bertran  S. 
Robinson,  Emanuel  E. 
Robinson,  James 
Rodbell,  T.  E. 
Rodowskas, 

Christopher  A. 
Rosenberg,  Bernard  R. 
Rosenberg,  Milton  B. 
Rosiak,  Mitchell  !B. 
Rowe,  Grace  E. 
Rubin,  Mortimer  M. 
Rubin,  Samuel  S. 


Rudie,  Harry 
Rudo,  Herbert  B. 
Rudo,  Nathan 
Ruff,  Howard 
Ruhl,  Emma 
Russel,  W.  M. 
Ruth,  Stephen  W. 


S 

"^Sachs,  Anna  E. 
Sacks,  Milton  S. 
Sanders,  Albert  J. 
Sapperstein,  Jacob 
*Sappington,  Reginald 
Sauer,  Mary  Louisa 
Saunders,  Thomas  S. 
Schapiro,  Abraham  B. 
Schapiro,  Samuel 
Schlaen,  Morris 
Schmidt,  Fred  J. 
Schnabel,  William  T. 
Schochet,  George 
Schulte,  August  W. 
Schwartz,  Daniel  J. 
Schwartz,  John  T. 
Schwarzenback, 

C.  E.,  Jr. 

Schwarzenbach,  C. 
Scott,  Nathaniel  M. 
Sears,  Florence 
Seidman,  Henry  G. 
Sencendiver,  Jacob  P. 
Senger,  Joseph  Anton 
Serpick,  Jacob 
Sharrett,  George  0. 
Shea,  Harold  J. 
Sheman,  George  P. 
Shipley,  Samuel  H. 
Shivers,  M.  L. 

Shure,  Arthur  A. 

*  Single,  Frederick 
Singer,  George  D. 
Singer,  Isidore  E. 
Siscovick,  Milton 
Skilman,  L.  G. 

Skup,  David  A. 

Smart,  A.  B. 

Smith,  Joseph  I. 
Smith,  J.  Moseley 
Smith,  Leroy  A. 
Smith,  Theodore  S. 
Sprague,  Lewis  H. 
Stacey,  T.  E.,  Jr. 
Staling,  J.  C. 

*  Stallings,  J.  W. 
Stanward,  M.  Benton 
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Stavely,  Roy  Selby 
Stehli,  Frank  Louis 
Stein,  Milton  R. 
Stevenson,  Vernon  E. 
Stevenson,  W.  H. 
Stiefel,  Conrad 
Stimmer,  Richard  E. 
Stiner,  Wilbur  C. 
Stouffer,  Clyde  R. 
Stouffer,  Jacob  Karl 
Stouffer,  Rankin 
Strause,  George  Alvin 
Stres,  James  E. 
Striner,  Benjamin 
Stuart,  George  R. 
Sullivan,  Anna  J.  M. 
Suter,  Louis  A. 
Svarovsky,  John  W. 

T 

Talbott,  D.  Russell 
Taylor,  Charles  N. 
Taylor,  James  Alfred 
Tennant,  Wm.  K. 
Thelen,  William  V. 
Thomas,  Frederick  P. 
Thomas,  George  W. 
Thome,  E.  Reynolds 
Thompson,  Jerome  J. 
Thompson,  Oma  M. 
Thomson,  J.  A. 

Todd,  Arch  McA. 


Totz,  Hammond 
Toulson,  Hattie  I. 
Toy,  Arthur  T. 

Trail,  Edith  I. 

Train  or,  William  J. 
Trattner,  James  N. 
Trowbridge,  Mary  K. 
Troxel,  Effie  M. 


V 

V ogel,  Louis 
Von  Helms,  Ernest 
Vosatka,  John 

W 

Walch,  William  F. 
Waller,  William  J. 
Walter,  J.  W. 
Waltham,  Alan  P. 
Walton,  H.  Webster 
Waltz,  Bradley  H. 
Ward,  Harry  E. 
Warden,  Lloyd  G. 
Watts,  S.  Tarlton 
Weaver,  Harry  C.,  Jr. 
Weaver,  Lincoln  R. 
Weaver,  Sallie  E. 
Weaver,  W.  H.  H. 
Webb,  John  Wilmer 
Weisman,  Samuel 


Weller,  Argie  G. 
Weller,  Charles  G. 
Weller,  Harry 
Wenderoth,  Edwin  P. 
Wharton,  John  C. 
White,  Earle  C. 

White,  Robert  C. 
Wiggers,  Clarence  H. 
Wilder,  Earle  M. 
Williams,  Amos  C. 
Williams,  C.  D. 

Wills,  J.  W. 

Wilson,  Joseph  0. 
Witzel,  John  F. 

Wolf,  Alan  G. 

Wolfe,  Morris 
Woodward,  C.  P. 
Woodyard,  Uriah 
Wrenick,  Clarence 
Wright,  Edna  Kirk 
Wright,  Loretto 

Y 

Young,  Fred.  S. 
Young,  H.  W. 

Z 

Zacharias,,  Edwin  D. 
Zilbur,  Samuel  N. 
Zervitz,  Max  Morton 
Zink,  William  Peter 
Zwirner,  Ernest 
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OFFICERS  OF  THE  ASSOCIATION  SINCE  ITS  ORGANIZATION 


1883 —  J.  J.  Thomsen 

1884 —  D.  C.  Aughinbaugh 

1885 —  E.  Eareckson,  M.  D. 

1886 —  A.  J.  Corning 

1887 —  William  Simon,  M.  D. 

1888 —  J.  Waiter  Hodges 

1889 —  M.  L.  Byers 

1890 —  E.  M.  Foreman 

1891 —  Columbus  V.  Emich 

1892 —  John  Briscoe,  M.  D. 

1894 —  John  F.  Hancock 

1895 —  Henry  ?.  Hynson 

1896— ^H.  B.  Gilpin 

1897—  W.  C.  Powell 

1898 —  Robert  S.  McKinney 

1899 —  A.  R.  L.  Dohme 

1900 —  Wm.  E.  Turner 

1901 —  Louis  Schulze 

1902 —  J.  Webb  Foster 

1903 —  W.  E.  Brown 

1904 —  H.  Lionel  Meredith 

1905 —  M.  A.  Toulson 

1906 —  J.  E.  Ilengst 

First  Vice 

1883—  C.  W.  Crawford 

1884 —  'Steiner  Schley 

1885 —  ^Levin  D.  Collier 

1886 —  Joseph  B.  Boyle 

1887 —  C.  W.  Crawford 

1888—  C.  H.  Redden 

1889—  D.  M.  R.  Culbreth 

1890 —  ^Chas.  Caspar!,  Jr. 

1891 —  John  Briscoe,  M.  D. 

1892—  T.  W.  Smith 

1894 —  Henry  P.  Hynson 

1895—  J.  W.  Cook 

1896 —  Robert  G.  McKinney 

1897—  W.  S.  Merrick 

1898 —  August  Schrader 

1899—  C.  C.  Waltz 

1900—  L.  R.  Mobley 

1901 —  J.  Webb  Foster 

1902 —  M.  A.  Toulson 

1903 —  Owen  C.  Smith 

1904 —  Mercer  Brown 

1905—  Henry  Howard 


1907 —  Owen  C.  Smith 

1908 —  W.  M.  Fouch 

1909 —  John  B.  Thomas 

1910 —  Charles  Morgan 

1911 —  James  E.  Hancock 

1912 —  D.  P.  Schindel 

1913 —  J.  Fuller  Frames 

1914 —  J.  F.  Leary 

1915 —  Geo.  A.  Bunting 

1916 —  Thomas  M.  Williamson 

1917 —  Eugene  W.  Hodson 

1918 —  W.  H.  Clarke 

1919 —  D.  R.  Millard 

1920 —  G.  E.  Pearce 

1921 —  R.  E.  L.  Williamson 

1922 —  A.  L.  Lyon 

1923 —  C.  L.  Meyer 

1924 —  W.  K.  Edwards 

1925 —  S.  Y.  Harris 

1926 —  H.  A.  B.  Dunning 

1927 —  Harry  R.  Rudy 

1928 —  Howell  W.  Allen 

1929 —  Geo.  W.  Colborn,  Jr. 

-Presidents 

1906 —  A.  L.  Pearre 

1907 —  J.  H.  Farrow 

1908 —  J.  G.  Beck 

1909 —  W.  C.  Aughinbaugh 

1910— 11— D.  P.  Schindel 

1912 —  J.  Fuller  Frames 

1913 —  J.  D.  Stotlemeyer 

1914 —  G.  A.  Bunting 

1915 —  Thomas  M.  Williamson 

1916 —  Eugene  W.  Hodson 
1917_W.  H.  Clarke 

1918 —  D.  R.  Millard 

1919 —  G.  E.  Pearce 

1920 —  R.  E.  L.  Williamson 

1921 —  E.  Riall  White 

1922 —  C.  L.  Meyer 

1923 —  W.  K.  Edwards 

1924— 25 — H.  A.  B.  Dunning 

1926 —  H.  R.  Rudy 

1927—  Howell  W.  Allen 

1928 —  George  W.  Colborn,  Jr. 

1929—  L.  S.  Williams 


1883 —  Thomas  W.  Shryer 

1884 —  A.  J.  Corning 

1885 —  Henry  R.  Steiner 

1886 —  John  T.  Wooters 

1887 —  J.  Walter  Hodges 

1888 —  J.  F.  Leary 


Vice-Presidents 

1889 —  Joseph  B,  Garret 

1890 —  D.  C.  Aughinbaugh 

1891 —  F.  A.  Harrison 

1892 —  J.  Fuller  Frames 

1894—  C.  B.  Henkel,  M.  D. 

1895 —  George  E.  Pearce 
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Second  Vice-Presidents — Continued. 


1896 —  Steiner  Schley 

1897 —  Louis  Schulze 

1898 —  Eugene  Worthington 

1899 —  John  M.  Weisel 

1900 —  J.  F.  Leary 

1901 —  E.  T.  Reynolds 

1902 —  W.  J.  Elderdice 

1903 —  ^Alfred  Lapouraille 

1904 —  H.  L.  Troxel 

1905 —  J.  J.  Barnett 

1906 —  Alfred  Lapouraille 

1907 —  W.  C.  Carson,  M.  D. 

1908 —  ^Franz  Naylor 

1909 —  W.  G.  Lowry,  Jr. 

1910 —  R.  E.  L.  Williamson 

1911 —  J.  D.  Stotlemeyer 

Third 

1883—  Hugh  Duffy 

1884 —  Levin  D.  Collier 

1885—  T.  W.  Smith 

1886 —  J.  Walter  Hodges 

1887 —  Henry  A.  Elliott 

1888 —  John  Briscoe,  M.  D. 
1889^ — E.  M.  Foreman 

1890 —  J.  F.  Hancock 

1891 —  J.  E.  Henry 

1892—  C.  B.  Henkel,  M.  D. 

1894 —  George  E.  Pearce 

1895—  J.  W.  Smith 

1896 —  Thomas  H.  Jenkins 

1897 —  A.  Eugene  DeReeves 

1898—  C.  C.  Ward,  M.  D. 

1899—  C.  H.  Michael 

1900 —  W.  E.  Brown 

1901 —  0.  G.  Schuman 

1902 —  W.  R.  Jester 

1903 —  Henry  Howard 

1904 —  Wm.  D.  Campbell 

1905—  W.  S.  Carson,  M.  D. 


1883 —  John  W.  Geiger 

1884- 88— M.  L.  Byers 

1889-94 — John  W.  Geiger 

1895 —  J.  F.  Hancock 

1896 —  Henry  Maisch 

1897— 99— Charles  H.  Ware 
1900 — Louis  Schultze 


1912 —  Henry  Howard 

1913 —  Geo.  A.  Bunting 

1914 —  Henry  Howard 

1915 —  Eugene  W.  Hodson 

1916 —  C.  K.  Stotlemeyer 

1917 —  D.  R.  Millard 

1918 —  G.  E.  Pearce 

1919 —  R.  E.  L.  Williamson 

1920— 21 — J.  W.  Wescott 

1922 —  W.  K.  Edwards 

1923 —  H.  A.  B.  Dunning 

1924 —  S.  y.  Harris 

1925 —  L.  L.  Kimes 
T926— Howell  W.  Allen 

1927 —  Geo.  W.  Colborn,  Jr. 

1928—  L.  S.  Williams 

1929 —  Wm.  B.  Spire 
Vice-Presidents 

1906 —  A.  J.  Keating 

1907 —  J.  D.  Stotlemeyer 

1908 —  ^H.  R.  Rudy 

1909 —  E.  Riall  White 

1910 —  J.  P.  Keating 

1911 —  W.  M.  Carson,  M.  D. 

1912 —  John  G.  Mclndoe 

1913 —  W.  H.  Clarke 

1914 —  E.  W.  Hodson 

1915 —  C.  K.  Stotlemeyer 

1916 —  John  I.  Kelly 

1917 —  ^G.  E.  Pearce 

1918 —  R.  E.  L.  Williamson 

1919 —  J.  W.  Dorman 

1920— 21 — W.  K.  Edwards 

1922 —  H.  A.  B.  Dunning 

1923 —  J.  H.  Farlow 

1924 —  A.  C.  Lewis 

1925 —  A.  N.  Hewing 

1926 —  G.  W.  Colborn,  Jr. 

1927 —  L.  S.  Williams 

1928 —  Wm.  B.  Spire 

1929 —  L.  M.  Kantner 
Secretaries 

1901-02 — Owen  C.  Smith 

1903 —  Louis  Schulze 

1904 —  Owen  C.  Smith 

1905 —  Louis  Schulze 

1906 —  Owen  C.  Smith 

1907— 29— E.  F.  Kelly 


Treasurers 


1883-85 — E.  Walton  Russel 
1886-94 — Samuel  Mansfield 

1895 —  Henry  B.  Gilpin 

1896- 98— D.  M.  R.  Culbreth 
1899-1900— W.  M.  Fouch 
190L  -J.  R.  Beck 


1902-05— H.  R.  Rudy 

1906 —  G.  C.  Wisotzki 

1907- 13— J.  W.  Westcott 
1914.23— S.  Y.  Harris 
1924-29— G.  P.  Hetz 


1925-28 — Robert  L.  Swain 
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ROLL  OF  MEMBERS 
Active  Members 

Albrecht,  Walter  E . ..Shipley  Heights,  Md. 

Alexander,  Thomas  W . 1901  East  30th  St.,  Baltimore 

Allen,  Howell  W . . . 128  W.  25th  St.,  Baltimore 

Allen,  Adolph . 658  W.  Barre  St.,  Baltimore 

Altreith,  David . ........922  Light  St.,  Baltimore 

Anderson,  B.  W . . . 218  Oakmont  Terrace,  Baltimore 

Anderson,  Charles  Rose . Reisterstown 

Andrews,  Edgar  R . Frederick  Ave.  and  Garrison  Lane,  Baltimore 

Andrews,  Marvin  Jackson . 520  Radnor  Ave.,  Baltimore 

Anstine,  Clarence  L . 1836  Edmondson  Ave.,  Baltimore 

Anstine,  Hammond  N . Hurlock 

Applestein,  Frank... . 1045  North  Fulton  Ave.,  Baltimore 

Armentrout,  Lawson  Willey . 1101  Poplar  Grove  St.,  Baltimore 

Armstrong,  Charles  La  Marr . 315  East  28th  St.,  Baltimore 

Armstrong,  Thomas . Bethesda 

Asbill,  John  L . 3101  St.  Paul  St.,  Baltimore 

Aughinbaugh,  W.  C . . Hagerstown 

Austerlitz,  John  S . 1001  N.  Broadway,  Baltimore 

Austin,  Charles  S.,  Jr . 2912  Guilford  Ave.,  Baltimore 

Austraw,  Henry  H . 41  Eastship  Road,  Dundalk,  Md. 

Ayd,  George  J . 1937  E.  Monument  St.  Baltimore 

Ayd,  Joseph . . 2737  W.  North  Ave.,  Baltimore 

Bacon,  Ephraim . 3101  N.  Calvert  St.,  Baltimore 

Badgett,  William  S . 1006  Magruder  Ave.,  Catonsville 

Baer,  Philip  C . 112  East  33rd  St.,  Baltimore 

Bambach,  Stanley . 800  W.  Baltimore  St.,  Baltimore 

Barnett,  H.  D . ....Brunswick 

Barnett,  W.  D . Gaithersburg 

Barron,  Frank  R . 72  Baltimore  St.,  Cumberland 

Batt,  William  Harold . 1000  W.  Cross  St.,  Baltimore 

Batzer,  George  W . . 1910  Lafayette  Ave.,  Baltimore 

Beall,  Irving  A . 342  East  Third  St.,  Frederick 

Beauchamp,  Reginald  M . ....Boonsboro 

Becker,  Henry  C . 3143  W.  North  Ave.,  Baltimore 

Beeli,  L.  J . Park  Heights  &  Belvedere  Aves.,  Baltimore 

Bennett,  H.  S . Sharpstown 

Berman,  I.  Ellis . . 3717  Greenmount  Ave,  Baltimore 

Bernardini,  Jose  R . 4004  Edmondson  Ave.,  Baltimore 

Bernhardt,  Henry . 104  S.  Potomac  St.,  Baltimore 

Bierley,  R.  M . . . St.  Paul  and  33rd  Sts.,  Baltimore 

Black,  Frank  Linton . 2839  West  North  Ave.,  Baltimore 

Black,  James  Aiken . 1704  Harlem  Ave.,  Baltimore 

Blaine,  Edward  I.,  Jr . Pocomoke  City 

Blaney,  Charles  M . 201  S.  Gilmor  St.,  Baltimore 

Blass,  J.  H . ....408  N.  Gay  St.,  Baltimore 

Block,  John  F . 4302  Woodlea  Ave.,  Baltimore 

Block,  Samuel . 43  E.  Cross  St.,  Baltimore 

Block,  Sol.  G . . 2110  Presbury  St.,  Baltimore 

Boenning,  Philip  J . 637  South  Hanover  St.,  Baltimore 

Bond,  J.  E . . . 4129  Roland  Ave.,  Baltimore 

Bond,  J.  Wallace . Ashton 

Borcherding,  William  E . 1000  S.  Sharp  St.,  Baltimore 
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Bowersox,  J.  J . 1120  W.  Fayette  St.,  Baltimore 

Bowman,  G.  Elmer . 449  E.  25th  St.,  Baltimore 

Bradlord,  John  Henry . Howard  and  Lexin^on  Sts.,  Baltimore 

Bradshaw’,  J.  Howard . Cambridge 

Branning,  Charles  M . 891  W.  Fayette  St.,  Baltimore 

Bray,  William  M . 4  E.  Glenmore  Ave.,  Baltimore 

Breeding,  T.  Mark . Denton 

Brill,  Michael  M . . . 1634  N.  Appleton  St.,  Baltimore 

Brown,  William  E . Easton 

Brown,  William  E . 3710  Chestnut  Road,  Baltimore 

Bunting,  George  A . 32nd  St.,  and  Falls  Cliff  Road,  Baltimore 

Cantner,  Paul  Clifford . Federalsburg 

Caplan,  Carl  C . 426  N.  Gay  St.,  Baltimore 

Carcaud,  Stephen . 4701  Eastern  Ave.,  Baltimore 

Card,  Nathan  C . 3331  Alto  Ave.,  Baltimore 

Carey,  Alford  R . 400  Allegany  Ave.,  Towson 

Carliner,  Louis  A . 3418  Garrison  Blvd.,  Baltimore 

Carson,  James  0 . 7  South  Main  St.,  Port  Deposit,  Md. 

Carson,  William  H . Federalsburg 

Cassell,  J.  Howard . Thurmont 

Catlett,  Ollie  E . 238  Virginia  Ave.,  Cumberland 

Cawthorne,  Hugh  S . 3620  33rd  St.,  Mt.  Rainier 

Cermak,  Bertha  Margaret . 1610  Eastern  Avenue,  Baltimore 

Chatkin,  Robert . 401  Summit  Ave.,  Hagerstown 

Chislow,  Nathan  L . 3203  Oakfield  Ave.,  Baltimore 

Clark,  William  Albert . 2  Actom  St.,  Annapolis 

Clarke,  W.  H . Pocomoke  City 

Coffman,  Brent  E . 519  Virginia  Ave.,  Cumberland 

Cohen,  Nathan . Calhoun  St.  and  Edmondson  Ave.,  Baltimore 

Cohen,  Samuel  C . Franklin  and  Greene  Sts.,  Baltimore 

Cohen,  Harry  R . Balnew 

Colborn,  George  W.,  Jr . 355  Main  St.,  Princess  Anne 

Cole,  Miss  B.  Olive . Lombard  and  Greene  Sts.,  Baltimore 

Collins,  A.  H . Cambridge 

Conway,  Marshall  D.. . 12  Hill  St.,  Annapolis 

Cooper,  Miss  June  Craven . c-o  Church  Home  and  Infirmary,  Balto. 

Cooper,  Nathan  N . 3926  Park  Heights  Ave.,  Baltimore 

Cox,  Percy  P . . . 8  N.  Washington  St.,  Easton 

Craig,  W.  G . 24  Poplar  St.,  Cambridge 

Crandall,  Charles  R . 14  State  Circle,  Annapolis 

Crowrther,  Aloha  H . Laurel 

Danmeyer,  Christian  F.  W . 110  Main  St.,  Annapolis 

Dannettel,  George  H . 301  S.  Broadway,  Baltimore 

Davidov,  Benjamin  . . 1000  Mosher  St.,  Baltimore 

Davidov,  Hyman . Lake  Drive  and  Callow  Ave.,  Baltimore 

Davis,  Charles  S . Howard  and  Lexington  Sts.,  Baltimore 

Davis,  George  A . '. . Kensington 

Davis,  Jacob  B . 120  Main  St.,  Denton 

Davis,  John  D . Ridgely 

Davis,  J.  Edward . North  East 

Davis,  William  B . 1726  Poplar  Grove  St.,  Baltimore 

Dawson,  Harold  M . Oakland 

Demely,  Louis  A . 234  Maryland  Ave.,  Westport 

Dembeck,  Walter  D . 227  S.  Wolfe  St.,  Baltimore 

Dettelbach,  Leon . 758  Reservoir  St.,  Baltimore 

Dewing,  A.  A.  M . Centreville 

Dickson,  Frederick  W . 2028  Park  Ave.,  Baltimore 

Diener,  Nelson  G . Francis  and  Retreat  Sts.  Baltimore 


272 


The  MARYLAND  PHARMACIST 


Dohme,  A.  R.  L . Howard  and  Pratt  Sts.,  Baltimore 

Donnet,  John  S . 5th  Ave.  and  Trappe  Rd.,  Baltimore 

Dorman,  J.  William . 2200  Jefferson  St.,  Baltimore 

Doty,  Willard  A . 3514  Edmondson  Ave.,  Baltimore 

Downs,  Charles  D . . Williamsport 

Downs,  E.  R . North  and  Linden  Aves.,  Baltimore 

Duda,  H.  J . 2802  Brighton  St.,  Baltimore 

Dudrow,  Ralph  C . Hyattsville 

Duff,  Jessop . 1901  East  30th  St.,  Baltimore 

Duff,  Susan  B . Glenburnie 

Du  Mez,  Andrew  Grover . Lombard  and  Greene  Sts.,  Baltimore 

Dunning,  H.  A.  B . . Charles  and  Chase  Sts.,  Baltimore 

Durding,  T.  B . Rock  Hall 

Eakle,  Homer  W . Arcade  Bldg.,  Hagerstown,  Md. 

Eakle,  Roy  S . 610  Potomac  St.,  Hagerstown 

iTBerTe,  Eugene  G . 10  W.  Chase  St.  Baltimore 

Edwards,  Webster  K . 238  Virginia  Ave.,  Cumberland 

Elderdice,  Wm.  James . 2313  Edmondson  Ave.,  Baltimore 

Eldridge,  Albert  Davis . 121  High  St.,  Rockville 

Eldridge,  Arthur  Clement.... North  Pt.  &  Sparrows  Pt.  Rds.,  Baltimore 

Elliott,  Marion  L . 2426  Liberty  Heights  Ave.,  Baltimore 

Emerson,  Isaac  E . Emerson  Tower  Bldg.,  Baltimore 

Emig,  C.  Maurice . 847  S.  Kenwood  Ave.,  Baltimore 

Esslinger,  Frederick . 2501  Edmondson  Ave.,  Baltimore 

Evans,  Wm.  J . Denton 

Everhart,  David  G . 5  N.  Market  St.,  Frederick 


Fadgen,  M.  J . 

Fahrney,  Garfield  Fred.... 

Farlow,  Oscar  B . 

Fedder,  Eli . 

Fehler,  Alfred . 

Fink,  Fred  W . 

Fink,  William  C . 

Finklestein,  Morris  L . 

Fitzsimmons,  M.  J . 

Flom,  Carl  J . 

Flom,  Isaac . 

Folckemmer,  Charles  W... 

Ford,  J.  K . 

Fouch,  W.  M . 

Frames,  J.  Fuller . 

Frampton,  Lawrence  N.... 

Frazer,  J.  Frank . 

Freed,  Israel . . 

Freitag,  H.  Homer . * . 

Frentz,  H.  A . 

Frey,  Clarence  A . 

Friedman,  Nathan  J . 

Fulford,  A.  M . 

Fuqua,  Robert  S . . 

Futterman,  Joseph . 

Gakenheimer,  Albert  C.... 
Gakenheimer,  Christian  F 

Gakenheimer,  W.  F . 

Galt,  Jane  Elizabeth . 


. 1550  Gorsuch  Ave.,  Baltimore 

. 269  S.  Prospect  SL,  Hagerstown 

York  Road  and  Arlington  Ave.,  Baltimore 

.  Pikesville,  Md. 

. 900  Madison  Ave.,  Baltimore 

. 123  W.  Baltimore  St.,  Baltimore 

. Elkridge 

. 3802  Clifton  Ave.,  Baltimore 

. Sykesrville 

. 1828  E.  Baltimore  St.,  Baltimore 

. 1828  E.  Baltimore  St.,  Baltimore 

. 1300  N.  Chester  St.,  Baltimore 

. Bedford  and  Centre  Sts.,  Cumberland 

. . 1  West  North  Ave.,  Baltimore 

. 601  N.  Gay  St.,  Baltimore 

. 12  Singer  Ave.,  Baltimore 

. . Elkton 

..Brookfield  and  Whitelock  Sts.,  Baltimore 

. 212  E.  Cross  St.,  Baltimore 

. 1220  Warner  St.,  Baltimore 

. 301  Collins  Ave.,  Baltimore 

. 1101  Myrtle  Ave.,  Baltimore 

. Bel  Air 

. 1233  North  Linwood  Ave.,  Baltimore 

. Harford  and  North  Aves.,  Baltimore 

. Aberdeen 

. 2501  W.  Baltimore  St.,  Baltimore 

. 752  Washington  Blvd.,  Baltimore 

. Taneytown 
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Gaver,  Paul  G . 426  Denison  Ave.,  Baltimore 

Geiger,  P.  Parke . 102  South  Potomac  St.,  Hagerstown,  Md. 

Geiger,  P.  Parker,  Jr., . 102  South  Potomac  St.,  Hagerstown,  Md- 

Gerlach,  John  A . 1231  E.  Preston  St.,  Baltimore 

Getz,  David  B . Bel  Air 

Gilbert,  J.  N . Annapolis 

Gilpin,  Donald  N . Smallwood  and  Eagle  Sts.,  Baltimore 

Gitomer,  David  J . 2325  Callow  Ave.,  Baltimore 

Gitomer,  Louis  J . 1639  Moreland  Ave.,  Baltimore 

Glassford,  John  . Light  and  Barre  Sts.  Baltimore 

Goldsmith,  Robert . 899  N.  Howard  St.,  Baltimore 

Gonder,  Thomas  A . 32nd  Street,  Oakland 

Goodhand,  Lester  P . 41st  and  Falls  Road,  Baltimore 

Goran,  Isadore . .7^717.4009  Eastern  Ave.,  Baltimore 

Gordy,  Howard  Lee . Salisbury 

Goudelock,  M.  J . 4715  Edmondson  Ave.,  Baltimore 

Gould,  William  Michael . 2740  E.  Baltimore  St.,  Baltimore 

Grason,  Charles  W . 3438  Reisterstown  Rd.,  Baltimore 

Grau,  George  P . 743  S.  Third  St.,  Baltimore 

Green,  John  E . Havre  de  Grace 

Green,  T.  Kent . 170  Main  St.,  Annapolis 

Hahn,  A.  G.  H . 324  W.  Saratoga  St.,  Baltimore 

Hall,  Frederick  A . 1612  East  32nd  St.,  Baltimore 

Hammel,  Albert . 2540  East  Fayette  St.,  Baltimore 

Hammerslaugh,  Lewis  S . Edward  Apt.,  No.  6,  Baltimore 

Hancock,  James  E . 521  W.  Lombard  St.,  Baltimore 

Hankow,  Saul . 1001  N.  Charles  St.,  Baltimore 

Hanks,  Carleton  W . 217  Maryland  Ave.,  Cumberland 

Harbaugh,  A.  C . 872  Mulberry  Ave.,  Hagerstown 

Harned,  Harold  H . Oakland 

Harned,  Joseph  E . Oakland 

Harris,  S.  Y . Lombard  and  Poppleton  Sts.,  Baltimore 

Harrison,  Harry  S . 5416  Harford  Road,  Hamilton 

Hauser,  Henry  C . Gilmor  and  Lexington  Sts.,  Baltimore 

Heaps,  S.  W . 2658  Huntingdon  Ave.,  Baltimore 

Heck,  Andrew . . 900  N.  Patterson  Park  Ave.,  Baltimore 

Plendler,  L.  M . 1100  East  Baltimore  St.,  Baltimore 

Hermon,  David . 1600  W.  Lanvale  St.,  Baltimore 

Hersey,  Walter  H . 1714  Bolton  St.,  Baltimore 

Hess,  Nicholas  A . Fulton  Ave.  and  Frederick  Road,  Baltimore 

Hettleman,  Milton  L . 1561  Fulton  Ave.,  Baltimore 

Hetz,  Edwin . Liberty  Heights  and  Garrison  Aves.,  Baltimore 

Hetz,  George  P . 1184  Washington  Blvd.,  Baltimore 

Heuisler,  P.  I . Emerson  Tower  Bldg.,  Baltimore 

Hewing,  A.  N . 701  N.  Lakewood  Ave.,  Baltimore 

Hickey,  W.  Hampton . Hyattsville 

Higger,  Samuel  F . 1638  Harford  Ave.,  Baltimore 

Higgins,  C.  R . Snow  Hill 

Hihn,  J.  Bernard,  Jr . 3001  E.  Monument  St.,  Baltimore 

Hill,  Wm.  David . Easton 

Hindes,  Joseph  F . Emerson  Tower  Bldg,  Baltimore 

Hirschowitz,  Reuben  J . 28th  St.  and  Greenmount  Ave.,  Baltimore 

Hodson,  Eugene  W . 101  E.  Baltimore  St.,  Baltimore 

Holland,  J.  Thomas . Centreville 

Holtzman,  C.  H . Cumberland 

Horine,  Dr.  A.  G . Brunswick 
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Horine,  Amos  M . 

Horn,  Byron  R . 

Houser,  Jacob  Winfield 
Hovermale,  Howard  B... 

Hutchinson,  John  B . 

Hutliwelker,  John  C . 

Hynson,  H.  M . 


. 77  E.  Main  St.,  Westminster 

. Roland  Park 

. Emmitsburg 

.224  W.  Potomac  St.,  Brunswick 
,3706  Windsor  Mill  Rd.,  Baltimore 

. . 218  N.  Greene  St.,  Baltimore 

. Millington 


Ijams,  P.  A . 3702  Mohawk  Ave.,  Baltimore 

Irwin,  J.  Frank . Mulberry  and  Antietam  Sts.,  Hagerstown 

Ivins,  H.  O . Aberdeen 

Jackson,  Aquilla . 4800  Roland  Ave.,  Baltimore 

Jackson,  Walter  V . Hillen  and  Forrest  Sts.,  Baltimore 

Jahelka,  Charles  H . 4630  Garrison  Ave.,  Baltimore 

Jenkins,  Arthur  P . 3913  Carlisle  Ave.,  Baltimore 

Jenkins,  Glenn  L . Gilman  Apt.  E2,  Calvert  &  31st  Sts.,  Baltimore 

Joeckel,  George  J . 1458  Riverside  Ave.,  Baltimore 

Johnson,  L.  Vernon . . St.  Michaels 

Johnson,  Norman  L . Ellicott  City 

Jones,  Garrett  S . . . St.  Michaels 

Jordan,  William  E . Garrison  and  Clifton  Aves.,  Baltimore 

Joseph,  J.  G . Madison  Ave.  and  Wilson  St.,  Baltimore 

Kahler,  Mrs.  Louis . 4517  Park  Heights  Ave.,  Baltimore 

Kairis,  Miss  Eleanor  M . 873  Hollins  St.,  Baltimore 

Kalkreuth,  Clyde  Norman . 5  Admiral  Blvd,  Dundalk 

Kaluska,  Joseph  C . 800  W.  Lombard  St.,  Baltimore 

Kammer,  William  H . 701  E.  Preston  St.,  Baltimore 

Kantner,  L.  M . . . 700  W.  North  Ave.,  Baltimore 

Kardas,  J.  T . . . 439  S.  Chester  St.,  Baltimore 

Karmann,  George . 532  North  Charles  St.,  Baltimore 

Kasik,  Louisa  F . 619  N.  East  Ave.,  Baltimore 

Kaufmann,  Frank  A . .  531  Park  Ave.,  Towson,  Md. 

Keech,  J.  E . 603  Virginia  Ave.,  Cumberland 

Keener,  Carl . 301  E.  University  Parkway,  Baltimore 

Keller,  Bayard  T . , . Grantsville 

Kellpugh,  E.  R . 221  Maryland  Ave.,  Cumberland 

Kelly,  E.  F . 10  W.  Chase  St.,  Baltimore 

Kelly,  M.  P . Garrison  and  Belle  Aves.,  Baltimore 

Kemp,  Alfred  E . 3300  Greenmount  Ave.,  Baltimore 

Kern,  Joseph . 1019  West  Baltimore  St.,  Baltimore 

Kerr,  C.  Raymond . Easton 

Kiefer,  Ralph  S . Silver  Spring 

Kimes,  L.  Roy . 59  Baltimore  St.,  Cumberland 

King,  Melvin  L . 55  E.  Main  St.,  Westminster 

Kinnamon,  Harry  A . Harford  Ave.  and  Abbottson  St.,  Baltimore 

Kinner,  Harold  C . . . 3914  34th  St.,  Mt.  Ranier 

Kirshner,  David . 201  West  Franklin  St.,  Baltimore 

Kisling,  Norman  L . Bel  Air 

Klein,  Benjamin  F . 2441  Reisterstown  Rd.,  Baltimore 

Klepper,  J.  F.  C . 149  N.  Wolfe  St.,  Baltimore 

Klingel,  Mrs.  Emily  M . 101  Cheapside,  Baltimore 

Knepper,  F.  C . Bedford  and  Centre  Sts.,  Cumberland 

Knight,  Charles  H . Frederick  and  Augusta  Aves.,  Baltimore 

Koenig,  Frederick  W . . . 201  W.  Overlea  Ave.,  Baltimore 

Kolman,  Miss  Minnie  Freda . 4110  Eastern  Ave.,  Baltimore 
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Koons,  George  S . Williamsport 

Korb,  Miss  Katherine . 2102  Callow  Ave,,  Baltimore 

Kramer,  Edith  A . 2308  N.  Fulton  Ave.,  Baltimore 

Kramer,  M . 2501  Garrison  Ave.,  Baltimore 

Kramer,  Philip . 2100  N.  Fulton  Ave.,  Baltimore 

Krantz,  John  C.  Jr . Crossland  and  Mayfield  Aves.,  Baltimore 

Kratz,  W.  H . Ellwood  Ave.  and  Hudson  St.,  Baltimore 

Kriger,  Benjamin  A . Poplar  Grove  St.  and  Lafayette  Ave.,  Baltimore 

Kromeke,  Joseph  W . Stevens  Ave.,  Relay,  Md. 

Kronenberg,  Charles  H . 734  N.  Kenwood  Ave.,  Baltimore 

Kronthal,  Jacob  L . 1808  Bentalou  St.,  Baltimore 

Kroopnick,  Godfrey  D . 930  Wliitelock  St.,  Baltimore 

Krug,  George  H . Highland  Ave.  and  Gough  St.,  Baltimore 

Lambrecht,  Frederick . 501  S.  Third  St.,  Baltimore 

Lambros,  John . 1538  W.  Baltimore  St.,  Baltimore 

Lanahan,  William  A . 2227  E.  Biddle  St.,  Baltimore 

Lapouraille,  Alfred . Orleans  and  Caroline  Sts.,  Baltimore 

Lapourailie,  C.  H . Orleans  and  Caroline  Sts.,  Baltimore 

Lathroum,  Leo  B . 735  E.  20th  St.,  Baltimore 

Lauer,  William  G . 1001  Edmondson  Ave.,  Baltimore 

Lee,  Claude  D . Easton 

Leeds,  Harry  F . 2125  Dennison  St.,  Baltimore 

Lehr,  C.  G . 700  N.  Broadway,  Baltimore 

Lehr,  Harry . 700  N.  Broadway,  Baltimore 

Lemler,  A.  A . 1054  W.  Saratoga  St.,  Baltimore 

Lemler,  Harry . 1631  W.  Franklin  St.,  Baltimore 

Levin,  Harry . 2800  Edmondson  Ave.,  Baltimore 

Levinson,  Henry . 719  Poplar  Grove  St.,  Baltimore 

Lewis,  Harry  C . Crisfield 

Lewis,  A.  Clay . Easton 

Lichtenstein,  A.  M . 65  Baltimore  St.,  Cumberland 

Lightner,  Earle  H . 39  Laurel  St.,  Hagerstown 

Lipskey,  Joseph . 1800  Pennsylvania  Ave.,  Baltimore 

Lloyd,  Frank  J . Pocomoke  City 

Lowry,  Wm.  J . 2611  Garrison  Blvd.,  Baltimore 

Ludwig,  A.  F . ...2838  Edmondson  Ave.,  Baltimore 

Lutz,  John  G . 1600  N.  Gay  St.,  Baltimore 

Lyon,  A.  L . Havre  de  Grace 

Lyon,  Andrew  T . .*. . Elkton 

Lyons,  Elmer  C . 2533  Greenmount  Ave.,  Baltimore 

Lyon,  George  T . Elkton,  Md. 

Lyon,  R.  Murray . 2901  E.  Baltimore  St.,  Baltimore 

Lytle,  Edward  C .  1703  Lakeside  Ave.,  Baltimore 

McAllister.  Benjamin . Cambridge 

McClure,  Frederick  R . Fremont  and  Lafayette  Aves.,  Baltimore 

McComas,  James  Ross,  Jr . 3411  Cedardale  Road,  Baltimore 

McGinity,  John  J . 3039  Eastern  Ave.,  Baltimore 

McGinn,  Henry  P . 3101  Ravenwood  Ave.,  Baltimore 

McKenna,  W.  C . Emerson  Drug  Co.,  Baltimore 

McKenzie,  Grover  F . 1818  RutlandAve.,  Baltimore 

MacKenzie,  Howard  C . Antietam  and  Potomac  Sts.,  Hagerstown 

McKinney.  R.  S . Taneytown 

McNeal,  H.  B . 417  S.  Hanover  St.,  Baltimore 

Maginnis,  Mrs.  Mabel  L . Gay  and  Washington  Sts.,  Baltimore 
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Manheimer,  Raymond.. 

Marks,  Sydney  I . 

Marley,  B.  C.,  Jr . 

Marmor,  Joseph  P . 

Marmor,  Leon . 

Martin,  H.  C . 

Mashkes,  Morris . 

Mason,  John  T . . 

Matheney,  Harry  W...., 

Medill,  W.  F . 

Meeth,  John  T . 

Meikle,  J.  D . 

Mercer,  Victor  Grove. 

Meyer,  Charles  L . 

Michael,  Caleb  H . 

Michael,  M.  Harlan _ 

Middlekauf,  Homer  P.. 

Millard,  David  R . 

Miller,  Dudley . 

Mills,  Fred.  W . 

Mixson,  Miles  E . 

Mohr,  Milton  E . 

Moore,  Joseph  W . 

Moore,  William  H . 

Morgan,  Alfred  K . 

Morgan,  Charles . 

Morris,  Eugene  G . 

Morris,  Irving  M . 

Morrison,  Reginald  G... 

Moser,  John,  Jr . 

Mossop,  Miss  Carrie  G 

Moxley,  Reuben  B . 

Moyer,  Elmer  E . 

Moyers,  Charles  W . 

Muir,  Wm.  H . 

Mullen,  Charles  L . 

Munch,  J.  C . 

Munzert,  H.  F.  J . 

Munzert,  Leonard  G . 

Murdoch,  L.  Edward . 

Murphy,  J.  Albert . 

Murray,  J.  Edward . 

Musgrove,  Walter  G . 

Muth,  Charles  P . 

Muth,  Edward  S . 

Muth,  John  C . 

Myers,  Earl  L . 

Myers,  Wm.  Oscar . . 

Neal,  C.  C . 

Neary,  Thomas  F . 

Neuman,  Joseph  J . 

Nolan,  James  J . 

Noland,  Charles  E . 

Noll,  Violet  B . 

Norris,  Frank  O . 

Norton,  A.  C.,  Mrs . 

Norton,  John  J . 


. 2502  Eutaw  Place,  Baltimore 

. 4623  Reisterstown  Rd.,  Baltimore 

. Towson 

. 1901  St.  Paul  St.,  Baltimore 

. . Fort  Ave.  and  Webster  St.,  Baltimore 

. ..24  S.  Lee  St.,  Cumberland 

. 1539  E.  Monument  St.,  Baltimore 

. 343  Main  St.,  Hancock 

. 43  N.  Chestnut  St.,  Cumberland 

. John  and  Mosher  Sts.,  Baltimore 

. Halethrope 

. 2101  Garrison  Ave.,  Baltimore 

. Baltimore 

Madison  Ave.  and  McMechen  St.,  Baltimore 

. Reisterstown 

. Reisterstown 

. 31  N.  Potomac  St.,  Hagerstown 

. . 301  E.  Baltimore  St.,  Baltimore 

. 16  N.  Greene  St.,  Baltimore 

. 756  Green  St.,  Cumberland 

..  St.  Paul  and  Twenty-first  Sts.,  Baltimore 

. 4401  Liberty  Heights  Ave.,  Baltimore 

. 1327  E.  Eager  St.,  Baltimore 

. 1746  E.  Lafayette  Ave.,  Baltimore 

. 726  Colorado  Ave.,  Baltimore 

. Roland  Park 

. 3818  Ridgewood  Ave.,  Baltimore 

. 5245  St.  Charles  Ave.,  Baltimore 

. 1138  Linden  Ave.,  Baltimore 

. ; . 2401  E.  Federal  St.,  Baltimore 

. 302  E.  Lanvale  St.,  Baltimore 

. 2900  Greenmount  Ave.,  Baltimore 

. Centreville 

. . 4700  Frederick  Ave.,  Baltimore 

. 500  East  35th  St.,  Baltimore 

. . 5  N.  Market  St.,  Frederick 

. 104  W.  28th  St.,  Baltimore 

. 1518  Poplar  Grove  St.,  Baltimore 

. 2320  W.  Baltimore  St.,  Baltimore 

. 2914  Walbrook  Ave.,  Baltimore 

. 2222  Ramsay  St.,  Baltimore 

. Emerson  Drug  Co.,  Baltimore 

. Fayette  and  Eutaw  Sts.,  Baltimore 

. . 23  S.  Charles  St.,  Baltimore 

. 23  S.  Charles  St.,  Baltimore 

. 23  S.  Charles  St.,  Baltimore 

. Buckeystown 

. 4  Union  Ave.,  Lonaconing 

. Howard  and  Pratt  Sts.,  Baltimore 

. 123  W.  Baltimore  St.,  Baltimore 

.  6019  Bellona  Ave.,  Baltimore 

. 701  Frederick  Ave.,  Baltimore 

. 2403  Lauretta  Ave.,  Baltimore 

. 851  Bentalou  St.,  Baltimore 

. 4803  Park  Heights  Ave.,  Baltimore 

. Charles  and  Chase  Sts.,  Baltimore 

. Laurel 
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Nusbaum,  Benjamin  . 1701  Oregon  Ave.,  N.  W.,  Apt.  3, 

Washington,  D.  C. 

Oertel,  C.  E . 1801  E.  Eager  St.,  Baltimore 

Onnen,.  D.  F . 1000  S,  Sharp  St.,  Baltimore 

Orr,  William  H . Lonaconing 

Palmer,  M . 554  E.  Fort  Ave.,  Baltimore 

Parker,  Howard  E . 2131  Federal  St.,  Baltimore 

Parker,  James  A.  1 . 2502  Garrett  Ave.,  Baltimore 

Parkhurst,  W.  C . 703  E.  41st  St.,  Baltimore 

Parks,  Amil  K . Cambridge 

Parlett,  Albert  H . 938  E.  Preston  St.,  Baltimore 

Patterson,  Walter  J . 4123  Frederick  Ave.,  Baltimore 

Paul,  George  F . . . 301  Baltimore  St.,  Cumberland 

Paulson,  Aaron  A.. . Ninth  and  H  Sts.,  Sparrows  Point,  Md. 

Paulus,  William . 1300  N.  Fremont  St.,  Baltimore 

Payant,  James  E . 1117  Light  St.,  Baltimore 

Pearce,  G.  E . Frostburg 

Pearre,  A.  L . Frederick 

Pensel,  E.  Robert . . . 2025  E.  Thirty-first  St.,  Baltimore 

Pensel,  William . 1501  East  33rd  St.,  Baltimore 

Peyton,  Wm.  John . Crisfield 

Pfeifer,  C.  Edward . 820  E.  33rd  St.,  Baltimore 

Pierce,  W.  L . 2332  N.  Calvert  St.,  Baltimore 

Pierpont,  M.  G . 108  S.  Hanover  St.,  Baltimore 

Pierson,  Clarence  Henry . 1101  Poplar  Grove  St.,  Baltimore 

Piquett,  Maude  B . 3211  Frederick  Ave.,  Baltimore 

Piquett,  Wm.  E . Catonsvllle,  Md. 

Pittenger,  Paul  S . 100  University  Parkway,  Baltimore 

Pivec,  John  James . 915  N.  Wolfe  St.,  Baltimore 

Plitt,  Charles  C . 3933  Lowndes  Ave.,  Baltimore 

Plowman,  James  R.,  Jr. .Bel  Air  Rd.  and  Valley  View  Ave.,  Baltimore 

Plunkett,  P.  E . 2043  Edmondson  Ave.,  Baltimore 

Poltilove,  George  J . 796  W.  Saratoga  St.,  Baltimore 

Porterfield,  Raymond  S . 30  N.  Locust  St.,  Hagerstown 

Powell,  William  C . Snow  Hill 

Powers,  Edward  A . 3701  Falls  Road,  Baltimore 

Powers,  James  W . Thirty-sixth  St.  and  Chestnut  Ave.,  Baltimore 

Prag,  J.  Ben . 150  Race  St.,  Cambridge 

Price,  Carroll  F . 2921  O’Donnell  St.,  Baltimore 

Pross,  Ferdinand,  Jr . ...615  North  Bel  Air  Rd.,  Baltimore 

Pugatsky,  David . 353  North  Calvert  St.,  Baltimore 

Purdum,  Frank  C . Hamiltooi 

Quandt,  A.  A . 40  S.  Howard  St.,  Baltimore 

Quandt,  Edward . 900  N.  Gilmor  St.,  Baltimore 

Ragland,  T.  Ellsworth . 2801  Guilford  Ave.,  Baltimore 

Raichlen,  Samuel  1 . 3300  Keswick  Rd.,  Baltimore 

Redmond,  Robert . 110  West  Street,  Annapolis 

Reed,  Charles  H.,  Jr . Riverdale 

Reindollar,  William  F . 3504  Ellerslie  Ave.,  Baltimore 

Rettaliata,  L.  C . Charles  and  22nd  Sts.,  Baltimore 

Rezek,  George  J . 1200  N.  Patterson  Park  Ave.,  Baltimore 

Richardson,  James  J . Bel  Air 

Richardson,  Lloyd  N . Bel  Air 

Richardson,  William  H . 2001  Bolton  StirBaltimore 

Richardson,  V.  M . Salisbury 
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Riggs,  John  A . 1535  Park  Ave.,  Baltimore 

Ring,  Richard  A . . . 102  Bloomsbury  Ave.,  Catonsville 

Robeck,  Walter  H . 56  Southgate  St.,  Annapolis 

Roberts,  John  J . 2448  N.  Charles  St.,  Baltimore 

Robinson,  Harvey  H . 302  W.  Lombard  St.,  Baltimore 

Robinson,  Jos.  Theo . 1100  Pennsylvania  Ave.,  Baltimore 

Robinson,  Robert . 2531  Brookfield  Ave.,  Baltimore 

Rockman,  Morris . 2322  Madison  Ave.,  Baltimore 

Rolnick,  H.  M . 3467  Cottage  Ave.,  Baltimore 

Rosenstein,  Aaron . 426  N.  Greene  St.,  Baltimore 

Rosenthal,  Louis  R . 5120  Liberty  Heights  Ave.,  Baltimore 

Rossberg,  Charles . 2344  Washington  Blvd.,  Mt.  Winans 

Rossberg,  William . 3321  Frederick  Ave.,  Baltimore 

Routzahn,  C.  D . Mt.  Airy 

Rowe,  Charles  J . Center  Square,  Emmitsburg 

Rudy,  H.  R . Hagerstown 

Rudy,  Walter  R . Mt.  Airy 

Russell,  John  A . Arbutus 

Sanner,  Norman  R . Westernport 

Sanner,  Richard  T . Westernport 

Saunders,  L.  F . Perryville 

Savage,  Robert . . 2140  W.  Baltimore  St.,  Baltimore 

Schapiro,  H.  S . Allendale  Rd.  and  Woodland  Ave.,  Baltimore 

Scaggs,  Howard  1 . 1601  Light  St.,  Baltimore 

Schaumburg,  Norman  L . 716  McKewin  St.,  Baltimore 

Scher,  Michael . Ellicott  City 

Scher,  Robert  S . Carlton  Apts.,  Baltimore 

Schindel,  D.  P . 47  S.  Potomac  St.,  Hagerstown 

Schindel,  David  P.,  Jr . 816  The  Terrace,  Hagerstown 

Schmidt,  John  A . 1939  E.  North  Ave.,  Baltimore 

Schmidt,  Albert  E . 554  E.  Fort  Ave.,  Baltimore 

Schmidt,  Charles  J.,  Jr . 1600  S.  Charles  St.,  Baltimore 

Schmidt,  Edwin  A . 1501  S.  Hanover  St.,  Baltimore 

Schmidt,  Henry . 1501  S.  Hanover  St.,  Baltimore 

Schneider,  George  J . 2627  Greenmount  Ave.,  Baltimore 

Schneider,  John  W . 628  E.  Eager  St.,  Baltimore 

Schochet,  Paul . 2122  Callow  Ave.,  Baltimore 

Schrader,  Harry  L . ..347  S.  Smallwood  St.,  Baltimore 

Schucalter,  Harry  B . 1822  Ruxton  Ave.,  Baltimore 

Schucalter,  M.  E . 1822  Ruxton  Ave.,  Baltimore 

Schulze,  Wilmer  H .  503  Rock  Glen  Road,  Baltimore 

Schuman,  0.  G . Ashland  Ave.  and  Caroline  St.,  Baltimore 

Schulte,  Chas.  J.  A . 1801  W.  North  Ave.,  Baltimore 

Schulte,  F.  W.,  Jr . . . 685  Washington  Blvd.,  Baltimore 

Schwartz,  John  T.  C . 1200  Caroline  St.,  Baltimore 

Schwinger,  H.  C . . Hagerstown 

Seeling,  Truman . 3300  Cedar  Ave.,  Baltimore 

Segal,  Nathaniel  J . 8  N.  Calvert  St.,  Baltimore 

Seidel,  F.  G . . . 255  N.  Payson  St.,  Baltimore 

Seward,  W.  W . 419  E.  Lombard  St.,  Baltimore 

Shannon,  Donald  A . 4709  Harford  Ave.,  Baltimore 

Shea,  J.  W . Frostburg 

Shenker,  Morris . Monument  and  Aisquith  Sts.,  Baltimore 

Sheppard,  Albert  D . 109  Market  Place,  Baltimore 

Sherrer,  Martin  V . . . 3708  Hickory  Ave.,  Baltimore 

Shields,  Arthur  P . 4123  Frederick  Ave.,  Baltimore 

Showacre,  Harry  R .  625  North  Bend  Rd.,  Baltimore 

Shulman,  Emanual  Veritus . 2301  Bryan  Ave.,  Baltimore 
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Shupe,  Braid . Frostburg 

Shure,  Bernard  G . .....1501  Homestead  St.,  Baltimore 

Simon,  L.  H . 1938  Orleans  St.,  Baltimore 

Sinush,  Peter . 701  W.  Lombard  St.,  Baltimore 

Slama,  Frank  J . 742  North  Patterson  Park  Ave.,  Baltimore 

Slemmer,  William  R . 213  E.  Patrick  St.,  Frederick 

Smith,  W.  Harry . 4022  Edmondson  Ave.,  Baltimore 

Smith,  Rudolph  M.  J . 110  Main  St.,  Annapolis 

Smith,  Wallace  J . 392  Fifth  Ave.,  New  York 

Sohn,  Charles  P . Fulton  and  Pennsylvania  Aves.,  Baltimore 

Sollod,  Joseph  A . 101  S.  Broadway,  Baltimore 

Solomon,  Samuel . 1817  Ruxton  Ave.,  Baltimore 

Solomon,  Simon . 631  W.  Lexington  St.,  Baltimore 

Somers,  Grover  S . Marion  Station 

Sonnenburg,  Miss  A.  A . 1921  W.  Lexington  St.,  Baltimore 

Sowbel,  Philip . 1300  N.  Fremont  Ave.,  Baltimore 

Spang,  Rudolph . Aberdeen 

Spence,  C.  G . Hancock 

Spetzler,  H.  C . 123  W.  Baltimore  St.,  Baltimore 

Spire,  W.  B . Mt.  Rainier 

Sprucebank,  Roy  A . ; . 4901  Snader  Ave.,  Baltimore 

Stagmer,  Owen  R . 813  Frederick  Road,  Baltimore 

Staley,  Clifton  B . 6824  Harford  Rd.,  Baltimore 

Stagmer,  E.  R . 813  Frederick  Road,  Baltimore 

Stam,  Donald  F . .-...Chestertown 

Stark,  C.  W . 179  N.  Centre  St.,  Cumberland 

Stauffer^  L.  E . Union  Bridge 

Staveley,  Roy  S . 2779  The  Alameda,  Baltimore 

Steiner,  H.  R . Frederick 

Steinwedel,  W.  A . 2001  Wilkens  Ave.,  Baltimore 

Sterling,  A.  L . Chestertown 

Sterling,  Elmer  W . ; . Church  Hill 

Stevens,  Charles  .  125  Rosewood  Ave.,  Catonsville,  Md. 

Stitzel,  Edwin  E . 21  N.  Potomac  St.,  Hagerstown,  Md. 

Storch,  Arthur  Z . 602  E.  Monroe  St.,  Harlingen,  Texas 

Stotlemeyer,  John  D . Hancock 

Stouffer,  J.  Karl . 36  Randolph  Ave.,  Hagerstown 

Strasburger,  M . . . Madison  and  North  Aves., Baltimore 

Strobel,  Chris  H.,  Jr., . 5715  York  Road,  Baltimore 

Stultz,  John  Frederick . 5612  York  Road,  Baltimore 

Sturgiss,  William  A . Oakland 

Sussman,  Hyman  J . 3601  Park  Heights  Ave.,  Baltimore 

Swain,  Robert  L . Sykesville 

Swartz,  Harold  A . 101  Thomdale  Ave.,  Baltimore 

Sweet,  Paul . North  East 

Swiskowski,  Frank  L . 531  Linwood  Ave.,  Baltimore 

Teets,  Donald  E . 24  E.  Mt.  Vernon  PI.,  Baltimore 

Tennant,  R.  W . 3328  Gilman  Terrace,  Baltimore 

Terrell,  Dan  S . 105  North  St.,  Elkton 

Thomas,  Frederick  P . 4313  Belview  Ave.,  Baltimore 

Thomas,  J.  B.,  Jr . 101  E.  Baltimore  St.,  Baltimore 

Thomas,  Oscar  B . 101  E.  Baltimore  St.,  Baltimore 

Thompson,  J.  West . Centreville 

Thompson,  Wm.  H . .’.’..'."’.’.Princess  Anne 

Towers,  Powell  B . 1001  Edmondson  Ave.,  Baltimore 

Tracey,  Arthur  G . Hampstead 

Treiber,  William  Henry . Emmittsburg 

Trowbridge,  H.  O . Kensington 
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Ulman,  Ferdinand  L . 

Van  Sant,  Warren . 

Van  Slyke,  Amos  R . 

Vehrencamp,  E.  L . . 

Vellines,  D . 

Vinson,  Robert  W . . 

Vogel,  W.  W . 

Wagner,  Manuel  B . 

Wagner,  Raphael  H . 

Walb,  W.  Scott . 

Waldman,  Jacob . 

Waltz,  George  H . 

Wannewitch,  J.  F . . 

Ward,  Columbus  C . 

Wareham,  Edward  A.,  Jr, 

Warren,  Daniel  A . 

Warrenfeltz,  J.  Fred . 

Watchman,  Henry  H . 

Waterman,  Richard  H . 

Watts,  Rowland . 


. Fayette  and  Hanover  Sts.,  Baltimore 

. Greensboro 

...Henry  Ave.  and  Bel  Air  Rd.,  Fullerton 

. . 413  Ilchester  Ave.,  Baltimore 

. 203  N.  Carey  St.,  Baltimore 

. Rockville 

. 510  Lakeside  Ave.,  Baltimore 

. 400  W.  Baltimore  St.,  Baltimore 

. 835  Hollins  St.,  Baltimore 

. 113  N.  Ellwood  Ave.,  Baltimore 

. Hyattsville 

. 1831  Mosher  St.,  Baltimore 

. 4123  Frederick  Ave.,  Baltimore 

. Crisfield 

. 134  Washington  St.,  Hagerstown,  Md. 

Pennsylvania  and  North  Aves.,  Baltimore 

. 3  S.  Potomac  St.,  Hagerstown 

. 2447  E.  Preston  St.,  Baltimore 

. . 613  Orpington  Road,  Baltimore 

. 101  N.  Eutaw  St.,  Baltimore 


Wehler,  Randolph . 

Weinberg,  Harry . . 

Weinstein,  Charles  C . 

Weinstein,  Henry  A . 

Weller,  J.  R . 

Wells,  Alfred  H . 

Weltner,  William . 

Wendel,  H.  George . 

Werckshagen,  Otto . 

Werckshagen,  Waldo  A 

Wesotzki,  Guy  C . 

Westcott,  J.  William . . 

Westhoff,  William  A . 

White,  Edward  Riall . 

White,  E.  Riall,  Jr . 

Whittle,  William  A . 

Wich,  Henry  E . 

Wicks,  H.  O . 

Wienner,  Jacob  M . 

Williams,  Clyde  G . . 

Williams,  L.  S . . 

Williamson,  R.  E.  L . 

Williamson,  Thomas  M.. 

Wilson,  Herbert  G . 

Windsor,  L.  D . 

Winger,  David  Z . 

Winslow,  Edwards  F . 

Wisotzki,  Guy  C . 

Wohnlich,  F.  P . . 

Wolf,  Charles  A . 

Wolf,  J.  Carlton . 

Wolf,  D.  Earl . 

Wolfe,  Claude  D . 

Woods,  Charles  H . 

Woodward,  Chester  P.... 


. Westminster 

. 832  W.  North  Ave.,  Baltimore 

. 736  N.  Monroe  St.,  Baltimore 

. 2219  E.  Baltimore  St.,  Baltimore 

. 2030  St.  Paul  St.,  Baltimore 

. Riverdale 

. 2101  W.  North  Ave.,  Baltimore 

. Glen  Ave.  and  Clover  Road,  Baltimore 

. 258  W.  Biddle  St.,  Baltimore 

. .*. . 258  W.  Biddle  St.,  Baltimore 

. 5  N.  Market  St.,  Frederick 

. . Charles  and  Chase  Sts.,  Baltimore 

. ...1801  W.  Pratt  St.,  Baltimore 

. Salisbury 

. Salisbury 

. Emerson  Drug  Co.,  Baltimore 

. 1230  Strieker  St.,  Baltimore 

Harford  Rd.  and  Clearview  Ave.,  Baltimore 

. 301  S.  Caroline  St.,  Baltimore 

. Laurel 

. Preston  and  Caroline  Sts.,  Baltimore 

. Candler  Bldg.,  Baltimore 

. 18  West  Patrick  St.,  Frederick 

. . 1436  W.  Baltimore  St.,  Baltimore 

. Camden  and  Dock  Sts.,  Salisbury 

. Thurmont 

. 21  Biery  St.,  Easton 

. Laurel 

. 109  Market  Place,  Baltimore 

. 401  S.  Broadway,  Baltimore 

. 401  S.  Broadway,  Baltimore 

. 3001  W.  North  Ave.,  Baltimore 

. 40  East  Twenty-fifth  St.,  Baltimore 

. Bond  and  Oliver  Sts.,  Baltimore 

. 4127  Wilson  Terrace,  Baltimore 
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Wrig-ht,  Fred  Noble . Federalsburg 

Yarmack,  Morris  H . 401  N.  Strieker  St.,  Baltimore 

Yewell,  Fulton  E . Calvert  and  Thirtieth  Sts.,  Baltimore 

Yingling,  Harry  R . 708  Linnard  St.,  Baltimore 

Young,  Howard  E . Hagerstown 

Zeitler,  E.  A . Havre  de  Grace 

Zepp,  William  S . Rolling  Road,  Catonsville,  Md. 

Ziegler,  Charles  L . Hagerstown 

Ziegler,  John  H . 2138  W.  North  Ave.,  Baltimore 

Associate  Members 

Basseches,  Oscar  H . 479  Eye  Street,  N.  W.,  Washington,  D.  C. 

Bradbury,  W.  H . 459  C  St.,  N.  W.,  Washington,  D.  C. 

Bradley,  L.  F . 701  Maryland  Ave.,  N.  E.,  Washington,  D.  C. 

Burdine,  A.  V . 902  Pennsylvania  Ave.,  N.  W.,  Washington,  D.  C. 

Burgher,  Vincent  A., . 459  C  St.,  Washington,  D.  C. 

Citrenbaum,  David  B . 1527  11th  Street,  Washington,  D.  C. 

Duncan,  Peter  Joseph . 87  K  Street,  Washington,  D.  C. 

Easterday,  H.  C . 3214  Macomb  St.,  N.  W.,  Washington,  D.  C. 

Gass,  Charles  B . 1100  14th  Street,  Washington,  D.  C. 

Goldstein,  Morris  G . 1100  14th  Street,  Washington,  D.  C. 

Gorsuch,  A.  F . 7th  and  H  Streets,  N.  E.,  Washington,  D.  C. 

Gouley,  Winslow  M . 4501  Wisconsin  Ave.,  Washington,  D.  C. 

Grimes,  Wm.  L . 2035  Rhode  Island  Ave.,  N.  E.,  Washington,  D.  C. 

Haag,  E.  H . Wardman  Park  Pharmacy,  Washington,  D.  C. 

Healy,  Nathan  S . 1907  Nichols  Ave.,  Washington,  D.  C. 

Henry,  Mrs.  Nora  H . 19  You  St.,  N.  W.,  Washington,  D.  C. 

Herbst,  W.  P . 2500  Pennsylvania  Ave.,  N.  W.,  Washington  D.  C. 

Hilton,  S.  L . 1033  22nd  St.,  N.  W.,  Washington,  D.  C. 

Mattingly,  Daniel  J .  359  Cedar  St.,  Takhoma  Park,  D.  O 

Mattingly,  W.  F . 1747  Columbia  Road,  Washington,  D.  C. 

Malone,  J.  Thomas . 308  E.  Capitol  St.,  Washington,  D.  C. 

Parker,  N.  D . N.  Capitol  &  R.  I.  Ave.,  N.  W,  Washington,  D.  C. 

Pearson,  Paul . 37th  St.  &  Wisconsin  Ave,  N.  W,,  Washington,  D.  C. 

Potter,  Fred . 4819  Georgia  Ave.,  N.  W.  Washington,  D.  C. 

Simpson,  J.  French . 7th  and  R.  I.  Ave.,  N.  W.,  Washington,  D.  C. 

Stone,  Frank  T . 1210  Pennsylvania  Ave.,  Washington,  D.  C. 

Taylor,  A.  C . 150  C  St.,  N.  E.,  Washington,  D.  C. 

Tipton,  Frank  B . 1400  14th  St.,  N.  W.,  Washington,  D.  C. 

Honorary  Members 

Baker,  Henry  F .  Baltimore,  Md. 

Culbreth,  D.  M.  R . 16  East  Chase  St.,  Baltimore 

Governor  Albert  C.  Ritchie . Annapolis 

Heatwole,  T.  0 . Baltimore,  Md. 

Kebler,  Lyman  F . Washington,  D.  C. 

Life  Members 

Cook,  Parker . Tower  Building,  Baltimore 

Gilpin,  Henry  B . 302  W.  Lombard  St.,  Baltimore 

Meredith,  H.  L . Fort  Pierce,  Fla. 

Sauer,  Dr.  Francis  A . 925  N.  Broadway,  Baltimore 

Schulze,  Louis  . 2245  Eastern  Ave.,  Baltimore 

Smith,  Owen  C . Chestertown 

Turner,  William  E . Cumberland 
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TRAVELERS'  AUXILIARY 
of  the 

MARYLAND  PHARMACEUTICAL  ASSOCIATION 
OFFICERS  OF  THE  T.  A.  M.  P.  A.  SINCE  ORGANIZATION 

Presidents 

1916 —  Edward  M.  Duvall  1922-24 — Clifford  Southall 

1917- 18— Walter  S.  Read  1925-26 — Donald  E.  Steiner 

1919 —  Charles  C.  Neal  1927 — Chas.  L.  Armstrong 

1920- 21 — L.  Manuel  Hendler  1928 — Edward  W.  Piper 

1929 — ^Carl  C.  Manchester 
Vice-Presidents 

1924 —  Donald  E.  Steiner  1927 — Edward  W.  Piper 

1925 —  Fletcher  L.  Duff  1928 — ^Carl  C.  Manchester 

1926 —  Charles  L.  Armstrong  1929 — Edward  F.  Requard 

Secretary-Treasurers 

1916-19— J.  H.  E.  Catlin,  Secy.  1920-25— Harry  H.  Hoffman 

1916-21 — Walter  L.  Pierce,  Treas.  1926-28 — Edward  F.  Requard 

1929 — Emory  G.  Helm 
(Office  combined  in  1921) 

Roll  of  Members 

M.  J.  Abrams . 1736  E.  Pratt  St.,  Baltimore,  Md. 

F.  F.  Allen . 22  E.  Bradley  Lane,  Chevy  Chase,  Washington,  D.  C. 

M.  P.  Allen . ...14  E.  Lombardi  St.,  Baltimore,  Md. 

C.  L.  Armstrong . 315  E.  28th  St.,  Baltimore,  Md. 

Carey  Bailey . 28  S.  Hanover  St.,  Baltimore,  Md. 

A.  E.  Barker . 5216  Gwynn  Oak  Ave.,  Baltimore,  Md. 

W.  L.  Barroll . 6517  Sherwood  Road,  (Idlewylde)  Govans 

F.  H.  Battle . Middle  Boulevard,  Salisbury,  Md. 

A.  Baumgartner . 1226  Greenmount  Ave.,  Baltimore,  Md. 

R.  K.  Beatty . . 2822  Baker  St.,  Baltimore,  Md. 

S.  M.  Behrend . . . . . 4001  Eldorada  Ave.,  Baltimore,  Md. 

Conrad  A.  Bischoff . Parkton,  Md. 

A.  Blumberg . ....3826  Park  Heights  Ave.,  Baltimore,  Md. 

H.  H.  Bowling . 5333  Angora  Terrace,  Philadelphia,  Pa. 

V.  A.  Burgher . 459  C  St.,  N.  W.,  Washington,  D.  C. 

Norman  E.  Brooks . . . 300  W.  Lombard  St.,  Baltimore  Md. 

W.  N.  Busick . ....1226  Greenmount  Ave.,  Baltimore,  Md. 

George  Callard . 1st  &  K  Sts.,  N.  E.,  Washington  D.  C. 

J.  J.  Carroll . 320  E.  22nd  St.,  Baltimore,  Md. 

Irwin  Carter . . . 446  N.  Aisquith  St.,  Baltimore,  Md. 

A.  W.  Carvel . 28  E.  Glenmore  Ave.,  Hamilton,  Baltimore,  Md. 

H.  D.  Christian . 834  N.  Fulton  Ave.,  Baltimore,  Md. 

L.  E.  Church . 1215  E.  Fort  Ave.,  Baltimore,  Md. 

Charles  Coady . 1100  E.  Baltimore  St.,  Baltimore,  Md. 

J.  G.  Cook . . . Randallstown,  Md. 

E.  F.  Cordell . 38  E.  26th  St.,  Baltimore,  Md. 

W.  S.  Crichton . . . 2902  Cresmont  Ave.,  Baltimore,  Md. 

W.  H.  Cronin . 446  N.  Aisquith  St.,  Baltimore,  Md. 

R.  F.  Curtis . 2102  Elsinor  Ave.,  Baltimore,  Md. 

J.  B.  Davis . . . 4012  Kate  Ave.,  Baltimore,  Md. 

W.  H.  DeMott . 3006  Cresmont  Ave.,  Baltimore,  Md. 

T.  W.  Deppe . . . . . 16  N.  Greene  St.,  Baltimore,  Md. 

Justus  Dohme . . Howard  &  Pratt  Sts.,  Baltimore,  Md. 
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E.  F.  Dreschler . care  McDowell  Pyle  &  Co.,  Baltimore,  Md. 

C.  S,  Dunn. . Tuscany  Apts.,  Baltimore,  Md. 

S.  P.  Dunnigan . 4614  Liberty  Ave.,  Pittsburgh,  Pa. 

E.  M.  Duvall . 3404  Ellamont  Road.  Baltimore,  Md. 

W.  H.  Eby . 2905  Baker  St.,  Baltimore,  Md. 

C.  S.  Ellicott . . . 4  Wyndcrest  Ave.,  Catonsville,  Md. 

J.  R.  Etridge . 2901  Alameda  Boulevard,  Baltimore,  Md. 

G.  S.  Euler . 1100  E.  Baltimore  St.,  Baltimore,  Md. 

C.  D.  Eichelberger....3707  Norwood  Ave.,  Howard  Park,  Balto.,  Md. 

J.  H.  Fagan . 446  N.  Aisquith  St.,  Baltimore,  Md. 

A.  C.  Fankhanel . 5305  Wendley  Road,  Baltimore,  Md. 

Paul  I.  Folkemer . 2814  Raynor  Ave.,  Baltimore,  Md. 

J.  W.  Fosbenner . 1630  N.  Calvert  St.,  Baltimore,  Md. 

Harry  Fountain . 2920  Winchester  St.,  Baltimore,  Md. 

J.  C.  Fowler . 508  St.  Paul  Place,  Baltimore,  Md. 

L.  F.  Fox . 6  Roland  Ave.,  Baltimore,  Md. 

G.  G.  Franz . 3038  Windsor  Ave.,  Baltimore,  Md. 

R.  E.  Franz . 3038  Windsor  Ave.,  Baltimore,  Md. 

W.  C.  Frederick . 2035  Wheeler  Ave.,  Baltimore,  Md. 

H.  Gamse . 419  Exchange  Place,  Baltimore,  Md. 

E.  O.  Garner . Hyattsville,  Md. 

W.  E.  Glasscock . Emerson  Tower  Bldg.,  Baltimore,  Md. 

Jos.  Glazer . . . 917  Jefferson  Bldg.,  Baltimore,  Md. 

C.  B.  Gochnauer . 4414  Reisterstown  Road,  Baltimore,  Md. 

H.  H.  Goldscheider . Alhambra  Apts.,  3  F.  Baltimore,  Md. 

W.  F.  Hammond . 2524  St.  Paul  St.,  Baltimore,  Md. 

A.  C.  Hancock . 1222  N.  Patterson  Park  Ave.,  Baltimore,  Md. 

J.  C.  Hastings . Newark,  Delaware. 

E.  G.  Helm . Del  Rey  Ave.,  Catonsville,  Md. 

F.  L.  Helm . . . Dover,,  Delaware. 

L.  M.  Hendler . 1100  E.  Baltimore  St.,  Baltimore,  Md. 

B.  R.  Hendler . 1100  E.  Baltimore  St.,  Baltimore,  Md. 

C.  W.  Hempstead . 212  S.  9th  St.,  Philadelphia,  Pa. 

W.  H.  Hersey . 1714  Bolton  St.,  Baltimore,  Md. 

J.  F.  Hershner . 701  Evesham  Ave.,  Baltimore,  Md. 

W.  F.  Herth . . . 3015  Presstman  St.,  Baltimore,  Md. 

J.  W.  Hickman . 2603  Roslyn  Ave.,  Baltimore,  Md. 

J.  W.  Hines . 4511  Roland  Ave.,  Baltimore,  Md. 

H.  W.  Hofferbert....care  Border  State  Mortgage  Co., 

Aisquith  &  Monument  Sts.,  Baltimore,  Md. 

H.  H.  Hoffman . 2601  Shirley  Ave.,  Baltimore,  Md. 

W.  H.  Hollingshead . 808  Low  St.,  Baltimore,  Md. 

T.  H.  Hoy . 446  N.  Aisquith  St.,  Baltimore,  Md. 

P.  A.  Ijams . 3702  Mohawk  Ave.,  Baltimore,  Md. 

0.  R.  Jones . 2824  Kate  Ave.,  Baltimore,  Md. 

E.  N.  Jones.. ..391  Copley  Road,  Stonehurst  Hills,  Upper  Darby,  Pa. 

B.  H.  Johnson  . Towson,  Md. 

Elmer  Justus . 1121  Longwood  St.,  Baltimore,  Md. 

F.  W.  Kane . 3046  Edmondson  Ave.,  Baltimore,  Md. 

I.  W.  Katz . Ill  Equitable  Bldg.,  Baltimore,  Md. 

S.  W.  Kay . 3203  Dorchester  Road,  Baltimore,  Md. 

B.  F.  Keenan . 500  Rossiter  Ave.,  Baltimore,  Md. 

M.  J.  Keppler . 5205  Kenilsworth  Ave.,  Baltimore,  Md. 

J.  J.  Kerr . 221  Cylburn  Ave.,  Baltimore,  Md. 

W.  C.  Kirwan . 3209  Westwood  Ave.,  Baltimore,  Md. 

C.  H.  Klingel . 3905  Hadley  Square,  Baltimore,  Md. 

G.  H.  Krug . 4835  Keswick  Road,  Baltimore,  Md. 
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C.  H.  Lapouraille . 1435  Orleans  St.,  Baltimore,  Md. 

H.  H.  Leach . 4663  Delaware  ’Ave.,  Baltimore,  Md. 

A.  G.  Leatherman . 1  Ridg’e  Road,  Catonsville,  Md. 

J.  C.  Leib . 19  E.  Pratt  St.,  Baltimore,  Md. 

Louis  Levy . >2614  Violet  Ave.,  Baltimore,  Md. 

M.  B.  Loovis . 3805  Edmondson  Ave.,  Baltimore,  Md. 

K.  F.  Love . 2741  N.  Charles  St.,  Baltimore,  Md. 

E.  H.  Lowenthal . 2419  Greenmount  Ave.,  Baltimore,  Md. 

J.  L.  McBlain . 3903  Forest  Park  Ave.,  Baltimore,  Md. 

J.  W.  McClellan . 319  E.  33rd  St.,  Baltimore,  Md. 

J.  F.  McCambridge . 516  Sheridan  St.,  N.  W.,  Washington,  D.  C. 

R.  J.  Mackall . 700  Brookwood  Road,  Baltimore,  Md. 

J.  H.  Macklin . Seaford,  Delaware 

C.  C.  Manchester . . 2419  Greenmount  Ave.,  Baltimore,  Md. 

H.  L.  Marburger . care  Reinle  Salmon  Co.,  Baltimore,  Md. 

G.  C.  Marshall . ..3601  Hall  Place.,  N.  W.,  Washington,  D.  C. 

T.  H.  Mears . Ocean  City,  Md. 

Geo.  Meier . care  Horn  Ice  Cream  Co.,  Baltimore,  Md. 

A.  W.  Merle . 7  Overhill  Road,  Roland  Park,  Baltimore,  Md. 

I.  W.  Merrill . 11-13  E.  21st  St.,  Baltimore,  Md. 

J.  S.  Millard . . . 3927  Cedar  Ave.,  Baltimore,  Md. 

L.  D.  Miller . 16  N.  Greene  St.,  Baltimore,  Md. 

F.  R.  Mills . 2708  Gwynn  Oak  Ave.,  Baltimore,  Md. 

W.  0.  Mitchell . 2734  Maryland  Ave.,  Baltimore,  Md. 

L.  E.  Murdock . 3015  Clifton  Ave.,  Baltimore,  Md. 

Jos.  Nadisch . 3411  Forest  Park  Ave.,  Baltimore,  Md. 

C.  C.  Neal . Howard  &  Pratt  Sts.,  care  S.  &  D.,  Baltimore,  Md. 

A.  T.  Nelson . care  Swindell  Bros.,  Baltimore,  Md. 

F.  J.  Neumann . 513  Mt.  Holly  St.,  Baltimore,  Md. 

Ignatius  Newman . 130  E.  Virginia  Ave.,  Baltimore,  Md. 

W.  E.  Nickerson . 420  W.  Woodland  Ave.,  Baltimore,  Md. 

L.  P.  Noaker . 5848  Carpenter  St.,  Philadelphia,  Pa. 

T.  L.  Nolan . ....23  Clarendon  Ave.,  Pikesville,  Md. 

M.  J.  Noppenberger . 121  Light  St.,  Baltimore,  Md. 

A.  Norwitz . 3614  Park  Heights  Ave.,  Baltimore,  Md. 

Hugo  Nunnally , . Wyman  Park  Apts.,  Baltimore,  Md. 

J.  F.  Obrecht,  Jr . 211  S.  Hanover  St.,  Baltimore,  Md. 

L.  F.  O’Brien . 1412  Munsey  Bldg.,  Baltimore,  Md. 

Thos.  R.  Offenbacher....3801  Kansas  Ave.,  N.  W.,  Washington,  D.  C. 

Harry  Oliver . 1100  E.  Baltimore,  St.,  Baltimore,  Md. 

Harry  Omansky . 21  E.  Cross  St.,  Baltimore,  Md. 

F.  E.  Orenschall . 860  N.  Howard  St.,  Baltimore,  Md. 

Louis  Packham . 2917  Walbrook  Ave.,  Baltimore,  Md. 

J.  N.  Paine . 1312  Emerson  St.,  N.  W.,  Washington,  D.  C. 

O.  N.  Parent . 107  E.  Lombard  St.,  Baltimore,  Md. 

W.  C.  Parkhurst . 703  E.  41st  St.,  Baltimore,  Md. 

G.  L.  Phillips . 3138  Belmont  Ave.,  Baltimore,  Md. 

H.  M.  Phillips . 1601  N.  Gay  St.,  Baltimore,  Md. 

M.  G.  Pierpont . . . R.  F.  D.  Ellicott  City,  Md. 

C.  S.  Piet . General  Outdoor  Advertising  Co.,  Baltimore,  Md. 

C.  H.  Perkins . P.  O.  Box  374,  Baltimore,  Md. 

E.  C.  Perusse . 52  Burrill  Ave.,  East  Lynn,  Mass. 

E.  E.  Peters . . Chastleton  Hotel,  Washington,  D.  C. 

S.  M.  Phoebus . 4715  Grindon  Ave.,  Baltimore,  Md. 

W.  L.  Pierce . 2332  N.  Calvert  St.,  Baltimore,  Md. 

E.  W.  Piper . 23  S.  Hanover  St.,  Baltimore,  Md. 
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W.  M.  Poliak . 513  Lyndhurst  St.,  Baltimore,  Md. 

W.  H.  Ponder . 221  W.  Pratt  St.,  Baltimore,  Md. 

G.  H.  Rackensperger..... . . Catonsville,  Md. 

Horace  Raines . 2607  N.  Calvert  St.,  Baltimore,  Md. 

J.  L.  Rappaport . 713  McGill  Bldg.,  Washington,  D.  C. 

W.  S.  Read . 3304  Liberty  Heights  Ave.,  Baltimore,  Md. 

B.  M.  Reece . 1789  Lanier  Place,  N.  W.,  Washington,  D.  C. 

A.  W.  Resser . 301  Mountain  View  Drive,  Cumberland,  Md. 

E.  F.  Requard . 121  S.  Howard  St.,  Baltimore,  Md. 

G.  L.  Riley . 2910  Brighton  St.,  Baltimore,  Md. 

W.  F.  Ringgold . 3505  Spaulding  Ave.,  Baltimore,  Md. 

B.  E.  Roberts . 446  N.  Aisquith  St.,  Baltimore,  Md. 

M.  E.  Robinson . 2418  Callow  Ave.,  Baltimore,  Md. 

J.  A.  Ruppert . 300  W.  Lombard  St.,  Baltimore,  Md. 

Robert  Searles . 116  S.  49th  St.,  Apt.  B.,  Philadelphia,  Pa. 

H.  J.  .J.  Schneider . care  Southern  Dairies,  Hagerstown,  Md. 

D.  L.  Schwaab . 3532  Edmondson  Ave.,  Baltimore,  Md. 

H.  L.  Scott . 3901  Southern  Ave.,  Baltimore,  Md. 

A.  W.  Shay . 1527  Ellamont  St.,  Baltimore,  Md. 

W.  F.  Sippel . care  Reinle  Salmon  Co.,  Baltimore,  Md. 

W.  M.  Skivington . 1160  Morlyn  Road,  Philadelphia,  Pa. 

J.  R.  Small . Ill  Equitable  Bldg.,  Baltimore,  Md. 

A.  W.  Smith . 1200  Fairmont  St.,  N.  E.,  Washington,  D.  C. 

G.  A.  Sohl . 724  N.  Fulton  Ave.,  Baltimore,  Md. 

Wm.  Solomon . 2502  Loyola  Southway,  Baltimore,  Md. 

C.  Southall . 24  Fairmount  Ave.,  Gardenville,  Md. 

R.  E.  Stapleton . care  Baltimore  Sun,  Baltimore,  Md. 

C.  R.  Stauffer . . . Hagerstown,  Md. 

Edwin  Stehl . 203  Deepdene  Road,  Baltimore,  Md. 

E.  E.  Stehle . care  Gosman  Ginger  Ale  Co.,  Baltimore,  Md. 

D.  E.  Steiner . 3333  Spalding  Ave.,  Baltimore,  Md. 

G.  H.  Stiegler . 6  Roland  Ave.,  Baltimore,  Md. 

J.  O.  Strigle . Maple  Ave.,  Catonsville,  Md. 

J.  J.  Sweeney . 601  N.  Calvert  St.,  Baltimore,  Md. 

G.  E.  Thumser . 1774  Montpelier  St.,  Baltimore,  Md. 

Marshall  Tilden . 315  Wendover  Road,  Baltimore,  Md. 

J.  B.  Trainor . 2929  Harlem  Ave.,  Baltimore,  Md. 

E.  S.  Tyler . Russell  &  Alluvian  Sts.,  Baltimore,  Md. 

Wm.  J.  Tyson,  Jr . 312  Cheapside  Ave.,  Towson,  Md. 

C.  A.  Volkmar . 3513  Newland  Ave.,  Baltimore,  Md. 

Harry  Wagner . 1226  Greenmount  Ave.,  Baltimore,  Md. 

G.  R.  Watson . <2612  Elsinor  Ave.,  Baltimore,  Md. 

C.  C.  Watts . 2100  Mt.  Holly  St.,  Baltimore,  Md. 

Henry  Weiner . 33  S.  Gay  St.,  Baltimore,  Md. 

S.  Weiner . Russell  &  Alluvian  Sts.,  Baltimore,  Md. 

M.  J.  Weisinger . 728  Grantley  St.,  Baltimore,  Md. 

Harry  Weller . 23  S.  Charles  St.,  Baltimore,  Md. 

L.  S.  White . 1215  E.  Fort  Ave.,  Baltimore,  Md. 

C.  L.  Whitehead . 403  Louden  Ave.,  Baltimore,  Md. 

H.  G.  Whitlock . care  Southern  Hotel,  Baltimore,  Md. 

C.  H.  Wiber . 2904  Oak  Hill  Ave.,  Baltimore,  Md. 

P.  S.  Winchester . 4222  Wentworth  Road,  Baltimore,  Md. 

B.  W.  Woolford . 529  N.  Charles  St.,  Baltimore,  Md. 

R.  O.  Wooten. . 2119  N.  Charles  St.,  Baltimore,  Md. 

L.  B.  Wright.! . 710  N.  Hilton  St.,  Baltimore,  Md. 

W.  D.  Yates . Charles  &  Barre  Sts.,  Baltimore,  Md. 

R.  B.  Yingling . 2200  Cecil  Ave.,  Baltimore,  Md. 

H.  A.  Zears . 5503  Park  Heights  Ave.,  Baltimore,  Md. 
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LIST  OF  DELAWARE  REGISTERED  PHARMACISTS  1929. 


Allen,  George  E., 
Allmond,  Charles  M., 
Anstine,  Hammond  N., 
Ayres,  William  B., 
Allaband,  Edgar  R., 
Anthony,  Leonard  H., 
Anthony,  Arthur  F., 
Affayroux,  Leroy  E., 
Austraw,  Henry  H., 

B 

Bienkowski,  Peter  T., 
Buckmaster,  Henry  G., 
Bosley,  John  0., 
Buzine,  H.  Leslie, 
Baker,  Thomas  J., 
Bunin,  Albert, 
Bartoshesky,  Louis, 
Brittingham,  Geo.  W. 
Berk,  John  L., 

Bishop,  James  R., 
Barnhill,  Leonard, 
Blackstone,  William  F. 
Barone,  Vincent, 
Bragdon,  James  G., 
Beetem,  Jacob  S., 

Belt,  James  Ferris, 
Brown,  W.  E., 

Brown,  Horsey  P., 
Blackstone,  Ernest  C., 
Brown,  Walter  E., 
Bickel,  Harry  L., 
Banks,  Robert  E., 
Brooks,  F.  G.,  (Miss) 
Boothe,  Harold  0., 
Brereton,  Frank  E., 
Bratten,  B.  R.,  (Mrs.) 
Bell,  Charles  Avery, 


Cook,  Thomas  D., 
Cappeau,  Thomas  H., 
Chadwick,  Samuel  H., 
Chipman,  I.  Lewis, 
Cannon,  John  M., 
Citrenbaum,  Morris, 
Corbin,  Sara,  (Miss) 
Casper,  G.  Edward, 
Clarke,  Eldad  L., 
Challenger,  James  T., 
Challenger,  E.  P.,2nd 
Carey,  Harris  M., 


Chambers,  W.  Hance, 
Cofone,  Frank  P., 
Culver,  Harry  E., 
Conwell,  William  T., 
Cassese,  Charles  C., 
Citrenbaum,  David  B 
Cameron,  H.  Morton, 

D 

Draper,  Oscar  C., 
Dougherty,  Albert, 
Donaldson,  Thomas, 
Downing,  William  H., 
Dryden,  Charles  T., 
Durand  Arthur  J., 
Downs,  Norman  C., 
Downes,  Ira, 

Dodson,  H.  M., 

Doyle,  Frank  J., 
Dwight,  Edward  S., 
De  Voe,  Etta,  (Mrs.) 
Duvoisin,  A.  (Miss) 
Davis,  Anna,  (Miss) 
De  Bartolomeis,  J.  P., 
Diodato,  Dominick, 
Dolbey,  Wilmer  B., 
Dewing,  Arthur  A.  M., 


Elbert,  Samuel  G., 
Elliott,  Edward  J., 
Evans,  Maxwell  J., 


Faries,  William  E., 
Friend,  Fred  J., 

Fell,  Edgar  B., 

Floyd,  John  L., 

Foster,  Sylvan  L., 
Fell,  Richard  R., 
Frizzell,  George, 

Fox,  Samuel  W., 
Fischer,  Alexander, 
Foehl,  Paul  E., 
Fowler,  E.  E.,  (Miss) 
Frankfurt,  John  E., 
Fisher,  Delphia  F., 
Fisher,  Michael  A., 


Gajlagher,  Francis  E., 
GrifRin,  James  M., 
Gravell,  Thomas  L., 


Grant,  Philip  J., 
Grant,  Ulysses  S., 
Gocal,  Frank  M., 
Gray,  Frank  H., 
Griffith,  Logan, 

,  Gallo,  (Jiovanni, 

H 

Harvey,  John  M., 
Hoffman,  Edrman, 
Harmanson,  Frank  J., 
Hancock,  Godfrey  0., 
Hopkins,  John  O., 
Hambright,  Boyd  N., 
Holland,  Archibald, 
Haines,  William  F., 
Hersey  Walter  H., 
Hayman,  Edwin  H^, 
Harvey,  A.  S., 
Hocker,  K.  James, 
Hammond,  James  H., 
Huston,  Charles  R., 
Hirzel,  George  E., 
Helm,  Harry  C., 
Hodge,  Arnold  L., 
Heller,  Branch  V., 
Holland,  Harry  B., 
Hershner,  John  F., 
Hastings,  William  E., 


Jester,  Edwin  W., 
James,  John  P., 

Jones,  Raymond  C., 
Jackson,  William  F., 
Jones,  Garrett  S., 
Jenkins,  Holliday  G., 
Jester,  J.  Willard, 
Jester,  William  B., 
Johnson,  Ernest  L, 
Johnson,  Charles  E., 

K 

Kiger,  Harry  S., 
Kelley,  Alfred  L., 
Knecht,  Ferderick, 
Kohan,  B.  J., 

Keys,  Walter  R., 
Kaufman,  Reuben  M., 
Kromeke,  J.  Werner, 
Kershaw,  Harry, 
Kershaw,  Clarence, 
Kuperman,  Z.,  (Miss) 
Karsh,  Abram  P., 
Kruger,  Carl  W., 


The  MARYLAND  PHARMACIST 


287 


L 

Lackland,  N.  C., 
Lewis,  Milton  P., 
Larson,  Vernon  L., 
Levyne,  Jules  J., 
Leoncavallo,  S.  M., 
Luif,  Jefferson  M., 
Luff,  Herbert  P., 
Layton,  L.  L., 

Lilly,  Herbert  G., 
Longendyke,  W.  F., 
Long,  Handy  M., 

M 

Mecannon,  J.  Clifford, 
Mogran,  Walter  L., 
Mackenzie,  Edwin  G., 
Megee,  Robert  C., 
Millikin,  Thomas  N., 
Malcom,  John  P., 
Miller,  Otto  H., 
Mathews,  Vincent  S., 
Muller,  Herman  E., 
Maguire,  John  T., 
Martin,  Lilburne  A., 
Mitchell,  Thomas  L., 
Myers,  John  H., 
Mason,  Thomas  L., 
Monck,  George  P., 
Martin,  Joseph  M., 
Martin,  James, 
Messick,  William  R., 
Meisel,  Michael, 
Mueller,  Edw-^ard  L., 
Mackey,  J.  Quarll, 
Morris,  Arthur  H., 
Marshall,  Charles  M., 
Miles,  J.  Richard, 
McKeever,  Samuel  C., 
McKee,  Francis  T., 
McDaniel,  Harry, 
McDaniel,  Hughett  K., 
McClure,  Richard  F., 
McArdle,  L^o  B., 
MacNair,  Edwp.id  D., 

N 

Newsom,  Robert  H., 
Nailor,  Elmer  B., 
Noll,  Frank  M., 

O 

Ostro,  Michael  G., 
Orlick,  James, 
Oxendine,  Lacy  R., 


Ortlip,  George  G., 
Outten,  Lynford, 

P 

Price,  Arthur  C., 
Popp,  William  C., 
Perkins,  Frederick  W., 
Potocki,  Peter  P., 
Pearson,  G.  Burton, 
Pettyjohn,  Harry  J., 
Petraglia,  Nicholas  J., 
Pannell,  Phyllip  E., 
Piraino,  Vincent  J., 
Phillippi,  George  R., 

R 

Rovitti,  P.  A.  M., 
Reburn,  John  S., 

Rich,  Maurice, 

Russo,  Frank, 
Raymond,  Clarence  B., 
Reinhart,  J.  Quigley, 
Rothwell,  Eugene, 
Rhodes,  George  W., 
Russakoff,  Fred  S., 
Rose,  William  W., 
Robertson,  Albert  L., 
Rosenberg,  Max  S., 
Ruff,  U.  Gilbert, 

Rupp,  J.  Carroll, 

Reed,  Marcus  W., 
Russell,  Will  D., 
Rothchild,  Joseph, 

S 

Smith,  Garrett  S., 
Spruance,  Henry  R., 
Stamp,  J.  Edward, 
Spiegelhalter, 

Marie  V.,  (Mrs.) 
Smith,  Thomas  S., 
Strevig,  John  A., 
Smith,  Oscar  N., 
Starr,  Isaac, 

Smith,  Howard  T., 
Stiegler,  Frederick  L., 
Santagada,  A.  F., 
Segal,  Julius, 
Stromwasser,  Louis, 
Schueler,  Walter  A., 
Starkey,  William  T.* 
Strayer,  Otho  O’B., 
Smith,  A.  Homer, 
Smith,  Charles  H., 
Sharp,  William  W., 
Seitz,  John  A., 

Shultz,  Merritt  B., 


Stimsqn,  William  S., 
Stern,  Albert  W., 
Swain,  George  E., 
Sanders,  Lawrence  F., 
Shtofman,  Jacob, 
Santomenna,  Michael, 
Schauer,  Carl  F., 
Swain,  Wilson  B., 
Seidel,  Willard  S., 
Shipley,  Ruth  F.,(Mrs.) 
Sterling,  Alonzo  L., 
Spears,  James  F., 
Snyder,  Donald  C., 
Shuman,  Abraham  A., 
Shelly,  John  C., 
Schwarzmann,  H.  B., 
Smoot,  Aubrey  C., 
Spielberg,  Manuel  J., 
Sumner,  Merwin  S., 
Smith,  Kirk, 

Sewell,  Howard  R., 
Sappi,  Milton  J., 
Storch,  Arthur, 

Silver,  Harry  D., 
Staffordi,  Earle  A., 
Stein,  Meyer, 

Swain,  L.  H.,  (Mrs) 
Smith,  G.  E.  (Miss) 

T 

Tatman,  Harry  C., 
Thompson,  W.  E., 
Terrell,  George  F., 
Tigue,  Paul  C., 

Thayer,  Edwin  Q., 
Truitt,  Ernest  A., 
Tingle,  Manian  W., 
TTiomas,  John  C., 

V 

Veasey,  Benjamin  R., 
Voshell,  Clarence, 
Vane,  J.  Harry, 

Vogel,  William  F., 

W 

Wood,  Philip  H., 

Wier,  Thomas  J., 
Werner,  Seigmund, 
West,  Dodson  C., 
Worrall,  Harry, 
William,  George  T., 
Williams,  Charles  P., 
Whayland,  Sewell  H., 
Whitaker,  C.  Irvin, 
Windsor,  Lester  D., 
Wise,  James  W., 
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White,  Thomas  F., 
Williams,  Alfred  S., 
Wilson,  Jose-^h  0., 


Yates,  J.  Jule, 


Zimmerman,  Joseph, 


Wiswell,  Albert  G., 
Worrall,  Wesley, 
Wilson,  Landis  E., 

Y 


Z 

Zion,  Louis, 


Wilkins,  Edward  S., 
Warnick,  James  A., 


Zaslavasky,  M.  W., 


Young,  Martha,  (Miss)  Young,  Charles  E., 


LIST  OF  DELAWARE  ASSISTANT  PHARMACISTS  1929 

B  K  S 


Brokaw,  John  S., 
Blake,  David  C., 
Berlin,  Franklin  J., 
Bullock,  John  Ahn, 

C 

Carter,  H.  C.,  (Miss) 
Chamberlin,  N.  P., 
Coger,  Albert  M., 

D 

Devine,  John  A., 
Downes,  William  M., 
Davis,  Thomas  N., 
Deakyne,  Homer  W., 
Deane,  Charles  H., 

G 

Grant,  Harvey  D., 

H 

Hancock,  Royce  D., 
Hayes,  JesSe  H., 
Hastings,  James  C., 

J 

Jones,  William  Ryder, 
Jones,  Harry  P., 


Kennedy,  Daniel  D., 

L 

Lane,  Charles  E., 

M 

Messick,  Harry  E., 
Martin,  E.  E  .  (Miss) 
Matrona,  Sister  M., 
McGonigle,  William  J., 
Massey,  Raymond  E., 
Marecki,  Frank  J., 
Miller,  Paul  L., 

O 

Olson,  C.  Arthur, 
Oram,  Arthur  G., 

P 

Pierce,  Joseph  C., 
Pipes,  William  L., 
Phillips,  Thomas  J., 
Pierson,  Ralph  B., 

R 

Reiter,  Arthur  W., 
Roscoe,  Vroom  W., 
Rosbrow,  Joseph  W,, 


Shewbrook,  William  T., 
Scott,  Gilbert  E., 

Starr,  N.  S.,  (Miss) 
Snyder,  Prank, 

Silver,  Nathan, 

Seltzer,  Leroy  W., 
Scott,  Benjamin  F., 
Sirkin,  Morris  E., 
Sacks,  Stanley  R., 
Short,  Edgar, 

Soriano,  Charles, 

Smith,  Charles  H., 
Smith,  Theodore  S., 

T 

Thompson,  Benjamin  L. 
Tull,  A.  Foster, 

Tull,  Leon  E., 

Truitt,  J.  Walter, 

.  V 

Vincent,  Frank  B., 
Vane,  John  W., 

W 

Walsh,  James  X., 
Williams,  Joseph  J., 
Wood,  Karl  H., 

Watts,  Jr.,  Richard  E., 
Winward,  William, 


i'Ofieol  of 
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DArlEE  .  .  .  New  scientific 

mouth  wash  wins  approval  of 
leading  dentists  .  .  . 

"X  /f  A  TXT'V'  Maryland’s  dental  profession  prescribe 

X  the  regular  use  of  Da-Lee  in  their  treatmcni  of 
Pyorrhea,  Trench  Mouth  (Vincent’s  Angina),  Acidosis  and  other 
diseases  of  the  mouth.  This  valuable  word  of 
mouth  advertising  emanating  from  the  profession 
and  backed  up  by  consistent  street  car  and  nev^s- 
paper  advertising,  has  resulted  in  a  record  breaking 
sales  volume  among  retail  druggists  and  pharmacists. 

Be  sure  to  display  Da-Lee  prominently  on  your 
counters.  Window 
displays  furnished  on 
request. 

MOUTH  WASH 


DAXEC 


co-operation — the  prompt 


How  Snapshots  Increase 
Your  Business 

Provide  your  customers  with  a 
photo  finishing  service  that  pieases 
them  and  they’ll  reward  you  by  mak¬ 
ing  other  purchases  when  they  bring 
in  their  films. 

Fleet  photo  finishing  is  the  kind 
that  will  bring  your  customers  back 
again  and  again.  But  that’s  not  half 
the  story.  W^rite  today  for  details  of 

the  liberal  discounts - the  attractive 

delivery  you  will  have  as  a  Fleet  dealer. 


FLEET  PHOTO  SERVICE 


423-425 
G  St.,  N.  W. 


Washington, 
D.  C. 


'Member  Master  Photo  Finishers  of  America' 


Tell  them  you  saw  it  in  "The  Maryland  Pharmacist” 


FOR  SALE 

DRUG  STORE 

Established  21  Years 

CHRISTIAN  F.  GAKENHEIMER 


Get  Your  Supplies  From 

- THE - 

CO-OPERATIVE  SYNDICATE 

A  Tradingf  Corporation 

424-428  East  Saratoga  Street 

Phone,  Plaza  4004,  Baltimore,  Md. 

- 0 - 

Makers  of  PAPER  AND  CARD  BOARD  GOODS 
of  Every  Description 

LITHOGRAPHING  &  PRINTING 

In  all  Branches 


2501  W.  Baltimore  St. 
Baltimore,  Maryland 


Manufacturing  Stationers 

- 0 - 

DRUGGISTS'  SUPPLIES  A  SPECIALTY 


I  tz  s  (I  n  u  *  N  u  R  B  u  u  M  n  N  u  H  n  •  i  n  M  a a  n  a  I 


Everything  you  need  for  your  Soda  Fountain 

SODA  FOUNTAINS 

AND 

SODA  FOUNTAIN  SUPPLIES 

MIDDLEBY’S  CRUSHED  FRUITS  and  FRUIT  SYRUPS 

SCHRAFFT’S  CHOCOLATES 

ALLEN,  SON  &  COMPANY 

- CONFECTIONERS - 

14  E.  LOMBARD  ST.  BALTIMORE,  MD. 


Tell  them  you  saw  it  in  "The  Maryland  Pharmacist” 
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Round  Dru0 Packers 
Drug  Envelopes 


Folding  Utility  Cartons 
FoldinaPill  Cartons 


msBss. 


BALTIMORE,  MB, 


PRINTERS  &XlI®HOGRAPHERS  Ttf  THESDI^e  trade 
"  ./160I  BLIXK 


Compliments  of 

-iff- 


ANDREW  W.  MERLE  5?  COMPANY 
401  STEWART  BLDG., 
BALTIMORE,  MD. 


Tell  them  you  saw  it  in  "The  Maryland  Pharmacist” 
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EL  PRODUCTO 
BUCKSTONE 
ROCKV  FORD 

KING  EDWARD 

Daniel  Loughran  Co. 

INCORPORATED 

130  So.  Hanover  St., 
Baltimore,  Md. 

1309  H  St.,  N  W 
Washington,  D.  C. 


A  Union  Trust  Branch 

Is  located  in  the  neighborhood 
of  your  store.  And  you  arc 
assured  of  downtown  banking 
service  with  neighborhood  con- 
B  venience. 

UNION  TRUST  COMPANY 
OF  MARYLAND 


McDowell,  Pyle  &  Co. 

INCORPORATED 

MANUFACTURING  AND  JOBBING 

CONFECTIONERS 

221-223  W.  PRATT  STREET 
BALTIMORE.  MD. 

PHONE:  PLAZA  4987-4988 

AGENTS  FOR 

Johnston* s  Chocolates 


burrough  Bros. 
Mfg.  Co. 

Makers  of 
medicinal 
Preparations 
Since  1861 

Bdltimore,  ITld. 


c 

I 

G 

A 

R 
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Ruse  &.  Company 

808-810-812  LOW  STREET 
,  BALTIMORE,  MD. 

Designers  and  Manufactairers  of 
DRUG  AND  CONFECTIONERY 

Store  Fixtures 


Show  Cases 


Quality  and  Service  Quaranteed 


T«ll  th«m  you  low  h  in  '*Th«  Maryland  Phannaciat*' 
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PUBLIC  PREFERENCE  --  MORE  SALES 


WITH  ADDED 


PROFIT  FOR 

WHEN  YOU  SELL 


YOU 


HI 


AN 

I  All-Vegetable 
Preparation 

I  OiMnJtrs  of  ()\i  Stomad  | 
liver  and  Boweb 

I  H.CURKE&SONS 


thi/ 


ilv, 


Red  Cloud 

Liver  Berries 

Fast  Selling,  Reliable,  Satisfying,  Gentle 
ALL-VEGETABLE  LAXATIVE 
1-12  doz.  FREE  with  each  Dozen  bought  on  3,  4,  or  5  doz. 
1-6  doz.  FREE  with  each  Dozen  bought  on  6  doz.  or  more. 
(15c-25c-50c  sizes  may  be  assorted  with  Rose-Vel) 

Buy  A  Deal  NOW,  through  your  Jobber 

Write  us  for  NEW  DISPLAYS 
and  FREE  SAMPLES 

,  J'  L.  H.  CLARKE  &  SONS,  Inc. 

405  W.  Lombard  Street 


- - - 

=®X!SN 


Baltimore,  Md. 


Now  ! 

FRESH  STRAWBERRY 

x-r-HIS  ever  popular  flavor  with  the  suggestion  of  Spring  is 
L  now  being  extensively  merchandised  by  druggists  in  more 
than  100  Southern  cities.  Backed  by  Southern  Dairies  consumer 
advertising.  Fresh  Strawberry  ice  cream  will  bring  greater  sales 
and  profits  to  your  fountain. 


^  ;  The 

Velvet 


Washington,  D.  C. 
Frederick,  Md. 
Hagerstown,  Md. 


'Always  the  flavors 
of  the  Moment'* 


Salisbury,  Md. 


Tell  them  you  saw  it  in  "The  Maryland  Pharmacist’ 
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WADREX  ICE  CREAM 


The  only  lee  Cream  made  for  and  sold  exclusively  by 
Druggists  in  Washington 

Merchandised  on  a  participating  plan  of  profit  and  service. 

In  Bulk  and  Packages. 


A  Product  of  the 

Colonial  Ice  Cream  Company 

622  Pennslyvania  Avenue^  Washington,  D.  C. 

Franklin  321 


Phone  Main  910  Established  1896 

THOS.  F.  BURCH  y  CO.,  Inc. 

480  PENNSYLVANIA  AVENUE,  N.  W. 

WASHINGTON,  D.  C. 

Factory  Agents  and  Distributors  of 

BILT-RITE  ELECTRO  MECHANICALLY  REFRIGERATED 

SODA  FOUNTAINS 

(Over  150  of  these  fountains  in  use  in  Washington) 
BILT-RITE  CARBONATORS  AND  GAS  REGULATORS 

Superba  Brand  Genuine  Fruit  Extracts,  Concentrates,  Crushed  Fruits, 
Pure  Food  Colors,  and  Basic  Flavoring  Materials  for  Confectioners,. 

Bakers  and  Druggists 

GENERAL  CARBONIC  GAS 

GRISWOLD  ^  WESTINGHOUSE  SANDWICH  TOASTERS 

VORTEX  AND  DIXIE  PAPER  DRINKING  CUPS  AND 

DISPENSORS 

VITROLITE  AND  SANI-ONYX  TABLES 
BENTWOOD  CHAIRS 

Stock  Carried  in  Washington,  D.  C.,  for  Prompt  Delivery 
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MILLER 

DRUG  SUNDRY  CO. 
Specializing  in 

MODERN 

MERCHANDISE 

For 

THE  DRUGGIST 

Window  Specials 
Trade  Leaders 
New  Items 

The  House  of  Values 


Its  Ripe  Tobacco! 
BUY 

DISPLAY 

SELL! 

BAYUK 

PHILDELPHIA 

PERFECTO 

CIGARS 

Three  Likeable  Sizes 
All  Foil 

NEUDECKER  TOBACCO  CO. 

121  Howard  St. 

BALTIMORE,  MD. 

EDW.  F.  REQUARD, 

Director  of  Salee 


F.  A.  DAVIS  6?  SONS 

119  S.  HOWARD  ST.  BALTIMORE,  MD. 

Announce  a 

NEW  DEPARTMENT 

'  \  ■  i  .  ,i. :  ■ 

Featuring 

“GREEN"  “RIEDER” 

SODA  FOUNTAINS  STORE  FIXTURES 

\  •  .  ... 

ACCESSORIES  SUPPLIES  SHOW  CASES  WALL  CASES 
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I 
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Bromo-Seltzer  Dispenser 


USED  AT  FOUNTAINS 
WILL  YIELD  APPROXIMATELY 

Sixty-Five  Doses  } 

FROM  EACH  BOTTLE  | 

DISPENSING  SIZE  BROMO-SELTZER  f 

NO  WASTE  CORRECT  DOSE 

LARGER  PROFITS 

EMERSON  DRUG  COMPANY 

BALTIMORE,  MD. 

CHICAGO  LOS  ANGELES  NEW  YORK  J 

SAN  FRANCISCC  NEW  ORLEANS  TORONTO  I 


Tell  them  you  law  it  in  "The  Maryland  Pharmaciat" 
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HEXYLRESORCINOL 
SOLUTION  S.T.  37 


SAFE 

to  recommend— 
on  contact. 

-kills  germs 

SAFE 

to  use  no  danger  of 
poisoning. 

SAFE 

from  detection- 
tell-tale  stain  or 

-leaves  no 
odor. 

SAFE 

'ft 

to  sell  no  poison-law 
restrictions. 

The  use  of  a  DANGEROUS  POISON 

is  no  longer  necessary 

HEXYLRESORCINOL  SOLUTION  S.  T.  37 


SAFE  and  EFFECTIVE 


New  York  Chicago  New  Orleans  St.  Louis  Atlanta 


Boston  Philadelphia  Kansas  City  San  Francisco  Dallas 
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HOTEL  ATL/^NTIC 

Ocean  City.  Maryland 


Spend  your  vacation  and  hold  your  conventions  in  Ocean  City^  Maryland,  the 

place  **Ideal** 


For  Greater  Power — 

and  economy,  too! 

American  Oil  Company 
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LABELS,  BOXES,  ENVELOPES, 
BLANKS,  ROUND  CANS, 
STICKERS,  ETC. 

Largest  Plant — Courteous  and  Effi¬ 
cient  Service 


H.  GAMSE  &  6R0.,  Inc. 

419-423  E.  Lombard  St. 

Opp.  Custom  House 

Baltimore,  Md. 

W.  W.  Seward,  Representative 
Phones,  Plaza,  6623  and  6624 


When  you  recommend  Nu-Pellis, 

you  are  suggesting  a 

SKIN  LOTION 

which  pleases  all. 
“Everybody  Likes  It” 
Greaseless,  Non-Sticky,  Vanishing 


CHAPPED 
UANDS? 


MAKES 
THEM 

LIKE  VELVET 

There’s  no  dispute  about  the  price  of  Nu-Pellis. 

It’s  25c  a  bottle  EVERYWHERE 

(A  fact  worth  bearing  in  mind) 

Order  thru  any  jobber 

The  Nu-Pellis  Co. 

Baltimore,  Md. 


For  thirty-  one  year  s  we  have  served 
the  District  of  Columbia  Druggists. 


THE 

WASHINGTON  WHOLESALE 
DRUG  EXCHANGE 

WASHINGTON,  D.  C. 
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Maryland  druggists 


recommend  this  treatment 


for 


For  severe  cases  of  chapping,  the  sort  that 
ordinary  .lotions  and  cosmetics  have  no 
effects  upon,  many  druggists  in  Maryland 
have  relieved  and  pleased  customers  by 
recommending  this  simple  treatment: 

Wash  hands  thoroughly.  Then  apply 
an  inch  or  two  of  Unguentine  before 
retiring,  rubbing  in  well.  The  soothing 
antiseptic  oils  penetrate  deep  into 
the  irritated  tissues.  The  s\in  becomes 
soft  and  smooth.  When  washing, 
Unguentme  Soap  should  be  used. 


Winter  is  one  of  the  best  seasons  of 
the  year  for  Unguentine  tube  sales. 
Every  tube  brings  you  a  fine  profit. 
Every  home  in  your  community 
should  have  a  tube  on  hand. 
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Tune  in  live  wire  druggist  and  write  for 


Agency 


Nine  years  experience  in  manufacturing  and  selling  Radio  sets 
Tunc  in  and  get  KGO,  California  Station  in  the  Summer  Time 


List  Price  Complete  With  Tubes 

$14jjo 

Radio  Set  and  Tubes  Guaranteed  for  a  Period  of  1  year 

Also  Write  for  Dealer^s  Proposition  on  Marathon  Radio  Tubes 

AnsCo  Radio  Mfg,  Co. 

607  N.  MONROE  ST.,  BALTIMORE,  MD. 
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An  Ice  Cold 

Chocolate  Milk 

is  a 

Good  Seller 


Milk  is  our  Best  Food 


A  dash  of  chocolate  and 
a  glass  of  milk  — stir  with 
spoon  and  serve 
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SCHOOL  OF  PHARMACY 

of  the 

UNIVERSITY  OF  MARYLAND 

(Maryland  College  of  Pharmacy,  1841-1904) 

Member 

American  Association 

Colleges  of  Pharmacy 

COURSES  OFFERED 

For  the  degree  of  Graduate  in  Pharmacy — Three  yearly 
sessions  of  32  weeks  each. 

For  the  degree  of  Bachelor  of  Science  in  Pharmacy — 

Four  sessions  of  32  weeks  each.  A  combined  curri¬ 
culum  has  also  been  arranged  with  the  Medical 
School  of  the  University  of  Maryland  by  which  stu¬ 
dents  may  obtain  the  degrees  of  Bachelor  of  Science 
in  Pharmacy  and  Doctor  of  Medicine  in  seven  years. 

For  graduate  work — Advanced  courses  in  botany,  phar¬ 
macognosy,  pharmacy,  pharmaceutical  chemistry, 
food  and  drug  analysis,  etc.,  are  offered  to  students 
desiring  special  training  in  these  subjects. 

ENTRANCE  REQUIREMENTS 

Four  years  of  High  School  work, — 15  units — ^or  the  equi¬ 
valent,  are  required  for  matriculation  in  both  phar¬ 
macy  courses. 


For  Catalogue  and  Information,  Address 

Secretary,  School  of  Pharmacy,  University  of  Maryland, 

Lombard  and  Greene  Streets,  Baltimore,  Maryland. 
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DISPENSINQ 

CONVENIENCE 

Owens  Illinois  Prescription  Ovals  by  reason  of 
their  packing  add  the  upmost  in  convenience 
to  your  professional  work,  and  the  fine  appear- 
ance  of  these  sparkling  bottles  lends  to  your 
prescription  an  individual  dignity  that  plays  a 
big  part  in  building  customer  confidence. . 

Other  Convenient  Dispensing  Services  by 
Owens-Illinois  should  also  be  considered  as  vital 
merchandising  items  for  your  prescription  de¬ 
partment. 

Owens-Illinois  Glass  Company 

TOLEDO,  OHIO 
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Mr.  Dru^^ist:— 


% 


f 

Tic 


You  can  render  a  valuable  service 
and  one  that  will  be  highly  appre¬ 
ciated  by  customers  who  ask  for  a 
remedy  for  Piles,  if  you  will  recom¬ 
mend 


I- 


f 

'^C 


PAZO  OINTMENT 
is  a  guaranteed  remedy 
for  Itching,  Blind,  Bleed¬ 
ing  or  Protruding  Piles 
and  we  stand  back  of  the 
guarantee. 

PAZO  OINTMENT  in  tin 
boxes,  60c.  In  Collapsible 
Tubes  with  Detachable 
Pile  Pipe,  75c  as  adver¬ 
tised  in  the  newspapers. 

Reliable  and  meritorious  remedies  make  friends  and  regular  customers  for  the  Druggist. 
PAZO  OINTMENT  is  manufactured  by  Paris  Medicine  Co.,  St.  Louis,  Mo. 


SWINDELL  BROTHERS 

MANUFACTURERS  OF 

DRUGGISTS’  PRESCRIPTION 
BOTTLES 

PLAIN  AND  LETTERED 
also 

CHEMISTS’  AND  PERFUMERS’  BOTTLES 

BAYARD  AND  RUSSELL  STREETS  BALTIMORE,  MD. 
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OLD  FRIENDS  ARE  BEST 

Dr.  Kilmer’s  SWAMP'ROOT,  a  stimulant  Diuretic  to  the  Kidneys, 
has  been  sold  by  the  druggists  of  this  country  for  many  years. 

It  is  a  medicine  of  genuine  merit.  Thousands  of  letters  we  have 
received  from  druggists  indicate  that  it  has  won  the  confidence  of  the  people. 
We  believe  that  the  druggist  who  recommends  it  thereby  helps  his  own 
reputation  for  reliability  and  truthfullness  as  his  customer  is  usually  satisfied 
with  the  results  obtained  from  the  use  of  Swamp^Root. 

It  pays  the  druggist  to  stand  by  the  preparation  that  is  made  upon 
honor  and  always  kept  up  to  its  high  standard  of  purity  and  excellence. 

Don’t  forget  to  send  for  Swamp-Root  Almanacs — we  pay 

Express  Charges. 

DR.  KILMER  CO. 

BINGHAMTON,  N.  Y. 


SrOMGfl  BITTERS 


Order  From  Tour  Jobber 

\ 

THE  HOSTETTER  COMPANY 

59-60  WATER  STREET  PITTSBURGH,  PA. 
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“We  are  advertised  by  our  loving  friends’’ 


Recommend 

Mellin’s  Food 

to  your  baby  food  customers 

Their  satisfaction  resulting  from  your 
recommendation  will  he  to  your  advantage 


SAFETY 

The  strongest  of  Capital  Stock  fire  insurance.  A  most  conservative 
maximum  limit  written  on  a  single  risk. 

SERVICE 

Specialist  adjusters  for  drug  store  losses— a  service  which  cannot  so 
well  be  had  from  any  other  company. 

SAVINGS 

The  lowest  possible  premium  charge  consistent  with  safe  underwriting, 
and  it  is  a  worthwhile  saving. 

Every  Retail  Druggist  should  have  at  least  part  of  his 
insurance  with  the  Only  Capital  Stock  Company 
Writing  Exclusively  on  the  Property 
of  Retail  Druggists. 

DAVID  P.  SCHINDEL,  State  Agent 

POTOMAC  AND  OAKHILL  STS.,  HAGERSTOWN,  MD. 

THE  AMERICAN  DRUGGISTS’  FIRE  INSURANCE  COMPANY 
THE  AMERICAN  BLDG.,  CINCINNATI,  OHIO 
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Two  New  Dr.  Miles  Preparations 

Both  Have  Met  Public  Acceptance  and  Approval 

DR.  MILES’ 


A  mint-flavored  combination  of  Acetyl-Salicylic  Acid  (Aspirin),  Phenacetin  and 
Caffeine. 

Pleasant  to  take — effective 

15  cent  size,  $1.00  per  dozen  25  cent  size,  $2.00  per  dozen 

Dr.  Miles’  Nervine  Tablets 

(Effervescent) 

The  same  therapeutically  as  Dr.  Miles’  Nervine  (Liquid) 

An  effervescent  tablet  that  dissolves  quickly  and  makes  a  clear,  sparkliog 
solution.  Pleasant  to  take;  convenient  to  carry;  has  a  decidedly  beneficial  action  on 
the  stomach. 

Sells  for  $1.00  a  tube.  Costs  $8.00  per  Dozen  tubes. 

Both  of  these  preparations  backed  by  Dr.  Miles’  effective  advertising  and  Dr. 
Miles’  Money-Back  Guarantee. 

You  will  have  calls  for  them.  Keep  a  few  in  stock 

DR.  MILES  MEDICAL  COMPANY 
Elkhart,  Indiana 


Deserving  Medicines 

Advertised  on  a  large  scale  and  in 
steady  demand 

CARDUl 

Thedford’s  BLACK-DRAUGHT 
and  CARDOSEPTIC 

Deserve  a  good  showing  in  your  drug  store,  also 
your  personal  recommendation  to  prospective  users. 


The  CHATTANOOGA  MEDICINE  CO., 

CHATTANOOGA,  ...  TENNESSEE 
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Larger  Unit 

Of  Sale 

'W 

For  sometime  we  have 
wanted  to  increase  the 
profit  of  each  sale  of 
KOHLER^S  to  the  Drug¬ 
gist  we,  therefore,  offer 
Our  New  Package 
A  35  cent  sale  takes  the 
same  length  of  time  as  a 
15  cent  package. 


SEE-JAY- 


-Is  sold  for  whooping 
cough  only. 

-Is  advertised  in  the 
local  papers. 

-Is  carried  by  every 
Jobber  in  Baltimore. 

SEE  JAY  CHEMICAL  CO. 

Baltimore  and  Wolfe  Sts. 
BALTIMORE,  MD. 


No  matter 
how  severe 
or  deep  seated 

the  skin  trouble  may 
bejt  usually  responds  I 
to  the  comforting, 
healing  touchof 

Resinol 

'W 


KOHLER 
ONE-NIGHT 
CORN  CURE 
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N.  B.  DANFORTH,  iNC. 

WILMINGTON,  DELAWARE 

SERVICE  WHOLESALE  DRUGGISTS 

Agents  for  all  the  principal  Biological  Pharmaceutical 
and  Surgical  Dressing  Manufacturers 

Our  complete  stock  and  prompt  shipments  enable  you 
to  lower  your  investment  and  quicken 
your  turn-over. 

LET  OUR  CATALOGUE  OF  GIFT  SUGGESTIONS 

HELP  YOU  TO  SELECT  YOUR  HOLIDAY  LINE 

Established  1842 

FRAIM’S 

STAR 

DAIRIES 

Confectionery  House 

Incorporated 

- 0 - 

Wholesale 

,  High  Class 

Dairy 

Confectioners 

Products 

104  East  5th  St. 
Wilmington,  Del. 

- 0 - 

Phone  2' 1625 

Vandiver  Ave.  and 

- 0 - 

Lamotte  St. 

DISTRIBUTORS 

Wilmington,  Del. 

LOWNEY’S  CHOCOLATES 
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Ded 


ers’  Choice 


hoi 


When  it  comes  to  choosing  the 
kind  of  ice  cream  they  want  to 
serve  in  their  stores  and  over  their 
fountains,  more  and  more  dealers 
in  our  territory  are  choosing  ^ 

SHARPLESS  ICE  CREAM.  It 
draws  a  “full  house”  of  customers, 
every  time. 


imrrT'tH---  . . . 


HARPIES 

The  Velvet  Kiivd 

ICE  CREAM 


HH 
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HARRY  KENYON,  Inc., 

203  Market  Street  Wilmington,  Delaware 


Announce  a  Cash  and  Carry  Department 


CIGARS  CIGARETTES 

TOBACCO  CANDY 

-  -  Featuring  -  - 

DIXIE  SODA  CUPS  SANDWICH  PAPERS 

and  NOVELTIES 


Now  look  at  it  this  way 


The  advertisers  whose  names  appear  in  these  pages  have  dem¬ 
onstrated,  in  and  out  of  season,  that  they  are  the  friends  of  the 
retail  druggist.  They  have  consistently  supported  this  organi¬ 
zation  in  all  of  its  activities.  They  constitute  the  list  of  regulars 
who  can  always  he  counted  on.  It  is  their  financial  support 
which  makes  this  publication  possible  and  which  places  the 
future  of  the  organization  on  a  firm  foundation. 

Don’t  you  feel  that  as  retail  druggists  we  should  appreciate 
their  friendly  spirit?  Don’t  you  feel  that  we  should  show  our 
appreciation  in  a  practical  manner?  Don’t  you  honestly  be¬ 
lieve  that  we  should  deal  with  these  concerns,  whenever  pos¬ 
sible,  thus  showing  our  friendship  in  a  material  way? 

Remember  team  work  is  what  puts  the  thing  over  and 
team  work  is  never  one  sided. 
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GRAY’S 

GLYCERINE  TONIC  COMP. 

Small  Size  (Six  ounces) .  $4.50  per  Dozen 

Packed  2  doz.  in  case. 

Large  Size  (Sixteen  ounces) . $12.00  per  dozen 

Packed  1  doz.  in  case. 


H  Y  p  E  R  o  L 

(A  Utero'Ovarian  Tonic) 

Packed  28  capsules  in  a  bottle . $8.00  per  dozen 

These  preparations  are  prescribed  by  leading  Physicians  everywhere 

Please  keep  in  stock  to  meet  increasing  demand. 

Apply  to  your  Jobber 

THE  PURDUE  FREDERICK  COMPANY 

135  CHRISTOPHER  ST.,  NEW  YORK 


Ma  llinckrodt 


PRESCRIPTION 

CHEMICALS 


Insure-- 


The  Reputation  of  the  Druggist 

The  Satisfaction  of  the  Physician 

* 

The  Welfare  of  the  Patient 


THE  STANDARD  FOR  HALF  A  CENTURY 


Tell  them  you  saw  it  in  "The  Maryland  Pharmacist” 


X  ■ 


DATE  DUE 
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Our  rules  are  made  that 
the  Library  may  be  of  the 
greatest  use  to  all  its  patrons. 
Books  may  be  kept  for  one 
week  and  may  be  renewed  for 
the  same  period,  unless  reserved. 
Unbound  Journals  may  be  taken'out 
only  over  night. 

Five  cents  a  day  is  charged  for  each  book 
or  journal  kept  overtime. 

All  injuries  to  books  beyond  reasonable  wear 
and  all  losses  shall  be  made  good  to  the  satisfac¬ 
tion  of  the  Library  Committee. 


C)AT5  DUS 


Borrowers  are  asked  to  notify  the  Library  of  a 
change  of  address. 


Library  of  the  School  of  Pharmacy 
University  of  Maryland 
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